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Selling MultiKo 








<f 


as the 
MODERN CARBON PAPER 


for modern methods 


NE of the advertisements 

of the series, showing hou 
MultiKopy is being advertised 
in the Saturday Evening 
Post, Sunset Magazine, Gregg 
Writer, Rotarian and other mag- 
azines, as the modern carbon 
paper for modern methods. 
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ry IDE-AWAKE stationers everywhere are 
\ taking advantage of MultiKopy national 
advertising. This advertising sells the use of the 
right carbon paper for each particular job—the 
modern method of using carbon. And then it 
sells MultiKopy as the modern carbon paper for 
use in the modern way. 

Thousands of carbon paper customers are 
writing in for Webster's Littke Handbook that 
tells them quickly just which kind, weight and 
finish of MultiKopy Carbon Paper to use in 
simplifying their work. 

The missionary work—the hardest part of the 
selling job — is done for you. Have MultiKopy 
Carbon Paper in stock, and finish the job by 
selling your customers the type they need. No 
time wasted, satisfied customers, and more car- 
bon paper business for you. 


F. S. WEBSTER COMPANY, Incorporated 
338 CONGRESS STREET, BOSTON, MASS. 





MARK 


Carbon Papers 


A hind for every purpose 








F. S. Webster Company, Incorporated, 


= 338 Congress Street, Boston, Mass 


and the Definite Selling Plan 


Name 





Gentlemen: Kindly tell me about the Webster Way 
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PROGRAM 








Twenty-Fifth Annual National Business Show 
The New Madison Square Garden, Eighth Avenue, 49th and 50th Streets 


NEW YORK 





Special Days 


Monday, October 15, is for commercial students and 
teachers and for city officials. The accounting and 
recording problems of municipal government are quickly 
and accurately worked out with the aid of modern office 
machinery and methods. The commercial student is the 
business man of tomorrow and exhibitors are pleased to 
show him the tools of his craft in actual, expert operation. 


Tuesday, October 16, and Thursday, October 18, are 
Executives’ Days. Special invitations and tickets are 
issued to heads of business, purchasing agents, office 
managers and department managers. 


Wednesday, October 17, will interest accountants and 
other office employees. Suggestions from the rank and 
file are an important influence in the improvement of 
office methods and equipment. Every inquiry regarding 
use of supplies or manipulation of machinery will be 
answered in full. 


Friday, October 19, is Retail Merchants’ Day. Much 
valuable information is to be found among the exhibits 
to facilitate the transaction of retail sales. 


Saturday, October 20, for Out-of-Town Visitors. While 
especial effort at all times will be directed to enabling out 
of town visitors to get full benefit of their time at the 
show, on Saturday a large number will attend as part of 
a week-end excursion. Both the exhibitors and manage- 
ment of the show will exert every effort in their behalf. 





October 15 to 20, Inclusive, 1928 
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Save Money on Storage 
Filing Equipment Costs 


ERE is the New and Better way to do storage filing. A 
— Use this way that keeps old papers and records in order, safe 
from loss or damage, free from dust, and instantly 


New Method accessible when reference is needed. Already more than 30,000 


banks and business organizations have adopted these boxes 


for Your many making them standard equipment. Very frequently 

Stomee Filing large banks or business firms have made tests to determine 

the best way to do storage filing. Almost without exception, 

- , LIBERTY Collapsible Storage Filing Boxes have been se- 
nl . ‘ 

K lected. There is no better way to do storage filing than ‘‘the 


. LIBERTY way 


| se COLLAPSIBLE~ 
UY] Storage Filing Boxes 


“Unexcelled for economical storage filing” 
LIBERTY Boxes are made of the highest quality, water-proofed, 
rugated fibre board [he patented advantages that have won for then 
unquestioned leadership in their field include 
1. A-spill-proof method of fastening, prevents lost papers. 
2. Complete reinforcement which gives longer life. 
3. A method of labeling and numbering boxes to make reference 
easy. 

° A staunchness that permits overloading with complete safety. 

» that you may have opportunity to examine these points for yourself 


me to test LIBERTY quality and service in any way you desiré 
other progressive business firms have done, we will 











just as hundreds of 


COLLAPSIBLE~ gladly send you a 


— Storage Filing Boxes | § A MPLE--FREE << 
= 


- 






e 
—— Clip the coupon below, attach it to 
19 STANDARD SIZES your letterhead and mail it to us to- 
day [he sample box and full infor- Size No. 8— 
Letter No. 11—12 x10%4x24 mation will be sent by return mail ; + ane —. 
Cap or Legal “ 12—15 x«104x24 og Aig ollie 
Invoice or Bill “ 13—10 x 8 x24 — ; 
Check - 2— 9 x 3%x24 
” - o— 9 x 4 x15 
Voucher = 7— 9 «x 4x24 
Voucher, Document “ 15— 4%%x10 x24 
Private Wire - 6— 8.x 5% x24 
Oe ng ve 17— 5S\x 3x24 
4x 6”.. - 3— 6 x 4 x24 
4x 6” oS 10— 6 x 4x15 
S§ x 6” “ 16— 8 «x S&S x24 | 
Ledger Sheets “ 14—12 x12%x12 
Tabulating Cards - I— 8 x4 x24 
Miscellaneous o &a— 8 x4 x15 
= = 4— 7 x 54x24 
Envip. & Misc. we 5—-104,x 4'4.x24 | Size No. 2— 
Inv., Vouchers, etc “ 18— 84x 7 x24 for Cancelled Checks, Bank Drat 





and similar papers 


Tabulating Cards, etc “ 19-— 7%x 34x18 § 


Most leading stationers carry stocks of LIBERTY Boxes. Rated stationers not 
doing so are invited to send for our plan that insures both sales and profits. 


mS EE SS SSS A A AS A A A SS A SS A A AS SF a a SK 
Please send me a FREE Sample LIBERTY Box and full information 


| prefer Size No 


Firm Attention of 


Street ; ' © ee State 


BANKERS BOX COMPANY. INC. 


RAND MSNALLY BUILDING — CHICAGO, ILL. 
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Smithtype 
Rebuilt 
L C Smiths 


Il 


Smithtype 
Rentalgrade 
L C Smiths 


Ill 





VERY typewriter dealer can profit by 


. SJ 
the new six-fold L C Smith Service. Rebuilding 
Through it you can offer the finest rebuilt Service 


made, rent typewriters, meet competition 


with selected roughs, sell on easy monthly IV 


terms (you receiving your profit imme- 


diately while we carry the paper, collect and Installment 


take the credit risks). Our rebuilding ser- ° ° 
vice makes our workshop yours; our huge Financing 
stock of machines makes possible the imme- 

diate exchange service which is so advan- V 


tageous. Send for our New Price List giv- 
ing the LOWEST WHOLESALE AND Exchange 
RETAIL PRICES WE HAVE EVER Service 


QUOTED and tully explaining our exten- 


sive service. s 


THE WORLD’S LARGEST REBUILDERS OF L C SMITHS Mailing This Coupon to the 


Smith Typewriter Sales l 

Corporation, 41A- 360 E. 

Grand Ave., Chicago, brings 

you our new Price List and comprehensive : 
| 

! 

al 








description of our service. 


Smith Typewriter 
Sales Corporation 


41A-360 E. Grand Ave., Chicago, III. 


Address 600006606 tess 2 ob Cee 2 bee 664 ee 


' 
| 
| 
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Abreast of the trend 
and in line with profits 


[he Orpin 900 line is fit mer- 
chandise for the alert, progres- 
sive office furniture dealer. The 
simple dignity of early American 
design, free alike from the harsh- 
ness of peg leg square cut desks 
and the insistent formality of 
continental period suites, these 
Orpin Desks have a universal 
appeal. They look well in various 


surroundings and are priced 
at figures in the range of the 
great majority of business men 
Made standard office size of 
mahogany and walnut through- 
out, they require but moderate 
investment by the dealer but 
will attract trade and develop 
a splendid demand when 
properly displayed 


Orpin Desk Company 


121 Medford Street, Charlestown, Mass. 





This grade 
No. 960 S equipped 
i , 
1] Mahogany Sesamee combination desk lock 


regularly with the 





. s 
of Orpin Desks 1 








Alphabetical List of Exhibitors 





os 


1ce Mail Advertising, | Booth 11 
Add-Index Corporation—Booth 45 
Addressograph Company—Booths 86, 87, 8 
Allen Typewriter Mfg. Corp.—Booth 41 


Aluminum Company of America—Booths 136, 158 
amberg File & Index “ompany—Booths 112, 114 
American Multigraph Sales Company—Booths 142, 14 144, 146 
American Telephone & Telegraph Company—Booths ! 16, 72, 73 
Arlac Dry Stencil Corporation—Booth 125 
Art Steel Company-—Booths 24, 25 
4t-Site Time Saving Device Corporation—Booth 128 
Automatic Coin Wrapping Machine Company Boot) 
Automatic File & Inde (Company Booths 48 iD 
B 
Barr-Morse Corporatio Booth 
Baum, Russell E.—Booth 13 
Biltwell Pencil Company sooth 23E 
Bircher Company, Inc... The Booth 65 
Boorum & Pease Company—Booth 115 
Brooks Company, The Booths 54, 55, 56 
Browne-Morse Company—Booths 137, 139, 135k 
Burroughs Addine Machine Company—Boothes Ilt 17, 118, 119 


120, 121, 122, 123 


Hushnell Company. Alval Booth 109 


c 


Centadrink Filters Corporation—Booth 188 
Clark & Gibby. Inc.—Booths 137, 139, 135E 
Collier & Son Distributing Corporation, P. F Booth 183 


Columbia Ribbon @& Carbon Mfg. Company, Inc.—Booth 145 
Coppage Printing & Loose Leaf Company, In« Booth 21 
“oxhead Corporation. Ralph C Booths 37, 38 
D 
Daliton Adding Machine Companys Division Remineten Rand 
Inc.—Booths 201-249, inclusive 
Vandy Sealer Corporation—-Booth 172 
Dayton Scale Company—Booths $4, 95, 96, 97. 98, 99 
Defiance Mfg. Company—Booths 80, 81, S82, 83, 84, 85 
Dick Company, A. B Sjooths 182, 134 
Dictaphone Sales Corporation—Booths 57, 58 
E 
itdiphone, The—Bvoths 150, 152 
Edison, Inc., Thomas, A.—Booths 160, 152 
Egry Register Company. The—Booth 131 
Elliott Addressing Machine Company, The—Booths 147 149 
151, 153 
Elliott-Fisher Company Booths 154, 155. 156. 157, 158. 159, 160 
Ellis Adding Typewriter Company—RBooths 166. 1f 168. 149 
Mrror-No, tne Booth 1298 
Pa 
Federbush Bros. Loose Leaf Company—Booth 41 
Felt & Tarrant Manufacturing Company—Booths 9%! 
F & E Checkwriter—Booth 170 
Filtrine Mfg. Co., The—Booth 179 
Forbes Publishing Company, B. C.—Booth 31 
G 
General Office Equipment Corporation—Booths 154 ; 156, 15; 
158, 159, 160 
General Electric Company—Booths 174, 175 
Globe Register Company—Booths 176, 178 
Greene Company, Stephen—RBooth 63 
Grip-Fix Company—-Booth 187 
H 
Hedman Manufacturing Company—Booth 170 
lfooven Letters, Inc Booth 180 
Houghton Mifflin Company—Booth 
! 
Ink-Qut Manufacturing Corporation, In« Booth 
International Business Machines Corporation—Booths % a, 


97, 98, 99 
International Postal Supply Company 
International Time Recording Company 
98, 9 


Booths 12 2s 
Booths 5 9 " 


Invincible Metal Furniture Company—Booths f H4 
J 

aclin Stationery C‘ompany—Booth §& 
K 


Kalamazoo Loose Leaf Binder Company Divisior Remington 
Rand, Inc.—Booths 201-249, inclusive. 
Kee-Lox Manufacturing Company—Booth 7% 


Knickerbocker Photo Service—Booth 223W 


L 


Remington Booths 201-249 


Line-A-Time Division, Rand, Ine. 
inclusive. 
La Salle Extension University—Booth 189 
Bee 


Ludlow & Company, L Jr.—Booth 65 


M 


MacPherson-Eames Manufacturing Company—Booths 26 
Marchant Calculating Machine Company—Booths 60, 61 
Manifold Company, The—Booths 176, 178. 
Mercedes Calculating Machine Company—Booths 37, 38 
McCaskey Register Company, The—Booths 12, 13, 14. 
Monroe Calculating Machine Company, Inc.—Booths 80, 41, 82 
83, 84, 85. 
Moon- Hopkins 
122, 123. 
Mosler Safe Company—Booth 140 
Multiplex Display Fixture Company 
Multipost Sales Agency—Booths 1, 2 
Multistamp Company, Inc., The—Booth 36 
Mun-Kee Products Corporation-——-Booth 29 


27. 22 


Company—Booths 116, 117, 118, 119%, 120, 121 


Booths 6, 7 


N 


National Business Show Company, The—Booth 2B 

National Cash Register Company—Booths 162, 164, 165 
National Desk Company—Booths 137, 139, 135E. 

New York Telephone Company—Booths 74, 77, 16, 17, 18, 19, 20 
North Light Corporation—Booth 9. 


°o 


Office Appliance Company, The—Booth A. 

Office Appliance & Equipment Company—Booth 129. 
Ohmer Fare Register Compvany—Booths 171, 173. 
Orthwine, R.—Booths 62, 64. 


Pp 


Postage Meter Company, The—Booths 70, 71 

at Accounting Machine Corporation—Booths 
clusive. 

Puro Filter Corporation—Booth 188. 

Parrot Speed Fastener Corporation—Booth 8 

Plechner, M. W.—Booth 78. 

Polar Mfg. Co.—Booths 184, 186. 

Poole Manufacturing Company—Booth 65. 

Postal Telegraph-Cable Company—Booths 90, 92 


201-249, in- 


R 


Rand Kardex Sales Corporation—Booths 201-249, inclusive 

Rapid Stencil Corporation—Booth 125. 

Reiner’s Rotaprint, Inc.—Booths 108, 110. 

Radio Electric Clock Corporation—Booths 34, 35. 

Rapid Addressing Machine Company—Booths 147, 149, 151, 153 

Remington Rand, Inc.—Booths 201-249, inclusive. 

Remington Typewriter Company Division, Remington 
Inc.—Booths 201-249, inclusive. 

tod Compressor Company—Booth 185E 


Rand 


S 


Safe-Guard Check Writer Corporation—Booths 42, 453 

Shaw Company, A. W.—Booths 52, 53. 

Sheppard Company. The C. E,.—Booth 177. 

Smith, L. C., & Corona Typewriters, Inc.—Booths 66, 67, 68, 69 

Standard Mailing Machine Company—Booth 78. 

Sundstrand Adding Machine Company—Booths 154, 155 56 
157, 158, 159, 160. 

Security Pen Corporation—Booth 22. 

Selfeed Pencil Company, Inc.—Booth 44. 

Sikes Company. The—Booths 137, 139, 135E. 

Simplex Time Recorder Company—Booth 30. 

Stafford, S. S.. Inc.—Booths 46, 47. 

Standard Register Company—Booth 10. 

Standard Statistics Company—Booth 111 

Stationers Loose Leaf Company—Booth 49 

Stow & Davis Furniture Company—Booths 137, 139, 155EF 


1 
Tabulating Machine Company, The—Booths $4, 95, 96, 97, 4S, 99 
Ticketograph Company—Booths 94, 95, 96, 97, 98, 99 

Todd Company, The—Booths 3, 4 


U 
Underwood Typewriter Company 


105, 106, 107 
United Autographic Register Company—Booths 176, 178 


Booths 100, 101, 102, 103, 104 


v 
Varityper, Ine.—Booth 124 
Veeder-Root, Inc.—Booths 39, 40 
Vivid, Inc.—Booth 113. 


w 


Waterman Company, L. E.—Booth 182 

Weig Sales Corporation—Booth 170. 

Western Union Telegraph Company, Inc Booth 59. 
Woodstock Typewriter Company—Booth 146, 
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> 
erfected through more than fifty years of con- 
tinuous development by Mr. Edison, the new Ediphone 
represents today the one modern dictation system for pro- 
gressive business. 

The use of the new Ediphone in business offices everywhere is evidence 
of executive appreciation for the many advanced features Mr. Edison has 
provided. 

Ediphone electric control is quick as thought. An all-Bakelite speaking tube 
provides permanent comfort and positive action. The Ediphone auto index 

pyr ing the one easy way to make corrections. 
EDIPHONES A safety signal rings if your voice is not recording. 
agnor The efficiency pe destal holds nine cylinders end 
IN COLORS 
mail pockets. Typease electric controls give instant 
response to the girl who transcribes. 

Ediphone National Service guarantees the con- 
tinued satisfaction of your entire office. Hundreds 
of our old customers, nearby, will tell you so. 
Telephone “The Ediphone,” your city, or write — 


THOMAS A. EDISON, INC. 


Worup-WipeE SERVICE 
LABORATORY & GENERAL OFFICES 


ORANGE, N. J. 


LONDON OFFICE: 164 Wardour St., London, W. 1. 


Ediphone 


Edison’s New Dictating Machine 








See the Ediphone Exhibit Space 150-152, New York Business Show, Oct. 15-2¢ 
Space 46, Chicago Business Show, Novy. 12-17 

















Classified List of Exhibitors 


Books 





Adding and Calculating Machines 
Collier & Sons Distributing Corp., P. F.—Booth 183 






\dd-lr x Cory I 
Sita ’ e Saving Dev Shen Rooth 128 Forbes Publishing Co., B. C.—Booth 31 
oe = nA = : a *. - : Houghton Mifflin Co.—Booth 33 
Burroughs Adding Machine ‘ Booths 116, 114, 118, 119, 120 La Salle Extension University—Booth 189 
Shaw Co., A. W Booths 52, 53 
ail Corp Raly ( Booths 37, 38 
\ g Machine ¢ The—Booths 201-249, inclusive Cash Registers 
Felt & rrant Mfg. Co Booths 91, 93 Dalton Adding Machine Co., The—Booths 201-249, inclusive 
neral Office Equipment Corp Booths 154, 155, 156, 157, 58, National Cash Register Co.—Booths 162, 164, 165 
Remington Rand, Inc Booths 201-249, inclusive 
Marchant Calculating Machine Co Booths 60. 61 
Mercedes Calculating Machine Co.—Booths 37, 38 Chairs 
Monroe Calculating Machine Co Booths 86, 81, 82, 83, 84, &5 Aluminum Co. of America—Booths 136, 138 
Remington Rand. In« tooths 2907-24! ainoabwe Clark & Gibby, Ine Booths 137, 139, 135E 
= pas S01-200, jpctusiy Sikes Co., The—Booths 137, 139, 135K. 
temington Typewriter ¢ Booths 201-249, inclusive 
Sundatrar Ad oe M ne « Booths 154, 1 15 157, 158 
» 1 Check Endorsers 
erw pew ( Booths 100, 101, 102, 10 104, 105 International Postal Supply Co Booths 126, 127 
Check Protecting Machines 
Adding Typewriting Machines and Devices Defiance Mfg. Co.—Booths 80, 81, 82, 83, 84, 85 
on ‘ . . : : 187 F. & E. Check Writers—Booth 170 
s Adding Typewriter ¢ Booths 166, 167, 168, 169 Hedman Mfg. Co Booth 170 
Elliott-Fisher ¢ I hs é‘, 166, 1 157, 158, 159, 160 Safe-Guard Check Writer Corp Booths 42, 43 
teneral Office Equipment Corp.—Booths 154, 155. 156, 157, 158 Security Pen Corp.—Booth 22 
OQ Lf . : Todd Co., The—Booths 3, 4 
Weig Sales Corp.—Booth 170 
Addressing Machines Coin Wrapping Machines 
\ddressograph Co.—Booths 86, 87, 88, 89 Automatic Coin Wrapping Machine Co.—Booth 150 
American Multigraph Sales C« The Booths 142. 143, 144. 145 
Elliott Addressing Machine C The Booths 147, 148, 151, 153 Copy Holders 
Rapid Addressing Machine Co.—Booths 147, 149, 151, 153 Error-No Inc.—Booth 129 


Line-a-Time Mfg. Co., Inc., The—Booths 201-249, inclusive 
Remington Rand, Inc.—Booths 201-249, inclusive 





Egry Register Co.—Booth 131 Dictating Machines 
lobe | giste ( Booths T¢ 178 
a . Cc ee , Booth 63 Office Appliance & Hquipment Co Booth 129 
rreene stepnen PUUSES VS Dictaphone Sales Corp Booths 57, 58 
Manifold © The Booths 176, 178 Ediphone, The Booths 150 52 
MeCas tegwister ( | | hs 12. 1 14 Edison, Thomas A., Inc.—Booths 150, 152. 
ed Autographic Register Co Booths 176, 178 . 
Display Fixtures 
Binders Multiplex Display Fixture Co.—Booths 6, 7 
Br ks ( The Booths +34 6 Duplicating Machines and Supplies 
I rum & Pease ¢ 11 American Multigraph Sales Co., The—Booths 142, 143, 144, 145 
Kalama L Leaf | ler Co.—Booths 201-249. inclusive Arlac Dry Stencil Co.—Booth 125 
ederbush Bi ' Sail Winnie ie Dick Co., A. B.—Booths 132, 134 
eee —_— — —_ > a Multistamp Co., Ine., The—Booth 36 
Remington Rand, In¢ Booths 201-249, inclusive Rapid Stencil Corp.—Booth 126 
Shan: ad « » ¢ | ' :77 Reiners Rotaprint, In sooths 108, 110 
Vivid, Incorporated sooth 113. 
Bookkeeping Machines Educational! Institutions 
Bur Adding Mac ‘ Booths 116. 117. 11 119. 120 La Salle Extension University—Booth 189 
Dalton Adding Machine C Booths 201-249. incinsit Filing Devices and Supplies 
Mlliott-Fisher Bo s 154, 155. 156. 157. 158. 159. 160 Aluminum Co. of America—Booths 136, 138 
; geet a ‘ : mtd Ran a Amberg File & Index Co.—Booths 112, 114 
see. oo De lta aad —s Booths 154, 155, 156, 157, 158 Art Steel Co.. Inc.—Booths 24, 25 
4 Automatic File & Index Co Booths 48, 50 
\ioon-Hopkins Co B ths 116, 117, 118, 119, 120, 121, 122, 12 Browne—Morse Co Booths 137, 139, 135E 
Re ingtor tan Ine Booths 01-249, inclusive Clark & Gibby Ine Booths 137, 139. 1356 
temington T ewriter ¢ Booths 201-249. inclusive Invincible Metal Furniture Co.—Booths 62, 64 
itnderwood Typewriter ¢ Booths 100, 101, 102, 103, 104, 105 Orthwine, R Booths 62, 64 
106 Rod Compressor Co Booth 185k 


ee 


GENERAL VIEW OF THE NEW YORK BUSINESS SHOW IN 1927 
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OF THE 


THE 


BINDER 


WORLD 








WONDER 


THE PATENTED 
fiext-Posy MECHANISM 
WHICH MARKS THE 
GREATEST ADVANCE IN 
LOOSE LEAF 
BINDERS SINCE THE 
INCEPTION OF 


LOOSE LEAF DEVICES THE fiext-Posy 





THE PRACTIBILT BINDER 


THE DISTINCTIVE ADVANTAGES OF fiext-bosy BINDERS 


= 3. Non Protruding Posts 








1. Working Space 
Two inches contained work 
ing space always available, 


"Pm Z 


~~ - 






almost automatically. No 
~ waste of space, no pinched 
Two inch working . : \bsence of trud 
space for insertion hngers or broken nails, no ng posts sa “ 
storage spac 


of heet in- 
eater queliakte, damaged sheets or torn 


7 punchings. 
== 3 


. Unlimited Expansion 





This means capacity—al- 
ways room for one sheet 
more—economy—one bind 





Auxiliary post se er can do the work of two i Dire screw com 
tions provide un- of the common type pression locks 1 or 


limited expansion 


000 sheets securely 


The posts do not protrude 
which saves office and vault 
Space. Flexi-post binders 
will not mar or scratch the 
furniture, tear clothing or 
ruin the disposition 


. Positive Compression 


sy direct and positive screw 

compression sheets are held, 
one or one thousand, under 
400 pounds pressure, like the 
grip of a vise 





THE FAULTLESS 


The Faultless Visible Record, Type “A,” 


with 


VISIBLE RECORD 


Integral 


Shift, is unquestionably and from any standpoint the best de- 


vice for visibly indexed records now being 


manufactured 


In presenting this type, which has been in use successfully 
and has met all competition for several years, original and 
basically new ideas were used and the mechanism, automatic 


shift, fulcrum hinge, and other points are 


by patents 


fully protected 


The outstanding points of advantage of the Faultless Vis 


ible Record Type 
the following: 





for shifting. 





“A” make it superior to all other types in 


l. In it either cards or sheets may be used. 
2. It has a 100° flat writing surface. 

3. The entire record is visible. 

4. A very small binding margin is required. 


5. The mechanism opens and shifts almost automatically on a 
ball bearing action. 


6. Sheets cannot spill when mechanism is open or in position 


7. It is faster and easier to operate. 


“ure STATIONERS LOOSE LEAF CO. xz.:2" 
AGENCY 346 BROADWAY LOS | ANGELES 
PLAN MILWAUKEE ATLANTA outta 
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Folding Machines 


American Multigray Sales Co., The Booths 142 
taum,. Russell Ernest Booth 133 
Furniture 
Browne—Morse (Co Ls s 137, 139. 135k 
Clark & Gibby. In« Booths 137, 139, 135K 
nvincible Metal Furniture Co Booths 62, 64 
; 137. 139. 135K 


National Desk 
Booths 62. 64 


Orthwine, R 
Stow & Davis I 


“‘urniture ¢ 


indexing Systems 
Booths 112, 114 


Lmberg File & Index Cs 
Automatic File & Index Co Booths 48, 50 

Brooks Co The Jooths 54, 55, 56 

Rand-Kardex Sales Cory Booths 201-249, inclusive 


industrial, Accounting and Cost Systems 


VicCaskey Legister (' rhe Booths 12, 1 14 
National Cash Register Cr \ hve Ttnotl 
ihmer Fare Register ¢ Bootl 

or Booth 111 


Standard Statistics 


eder-Root, tn Booths ; 


Loose Leaf Devices 
13 


pur ! ting & La Leaf Cs Ir 
Federbush Bros. Loose Leaf ¢ Booth 41 
<alamazoo Loose I if Binder ¢ Rooths 201-249 
nington Rar I Booths 201-249. inclusive 
Sheppard Co The ¢ Ie Booth 17 
— ner LA La { I th 49 
Mailing Machines and Devices 
one ‘ It I} | th ¢ 
mandy Sea r (‘o Root 2 
udiow C R lr Boot 6 
Multipost Sales Agen Booths 1 
‘lechner uM. W Bootl . 
i The I ths 70 
( Be t) 7* 


Postage Meter 


Mailine Mact 


“tandard 


mry ttegister ¢ 
(iiobe Register Booths 176. 1 
Manifold Co., The Booths 176. 17 
Standard lLegister ¢ BR ¢} 10 
nited Autographic ’ 


Office Devices ana Supplies 


‘“olliet 

Forbes Publishing Co., 

Uffice Appliances—Booth A. 
w 


Shaw Co., J 


Ace 
Hiooven 
MacVherson-Fames Mfg 


Mosier Safe Ce 


Davton Scale Co., 


Mun-Kee Products 


Publications 
& Son Distributing Co., P. F.—Booth 183 
B. C.—Booth 31 
—Booths 52, 53 


Reproduction Processes 
Mail Advertising, Inc.—Booth 11 
Letters, Inc Booth 170. 
Co.—Boothe 26, 27 
Safes 
—Booth 140 
Scales 


The—Booths 94, 95, 96, 
Corp.— Booths 


97, 98, 99 
nternational Business Machines 94. 85, 96, 97 
ox, 99 

Stamp Pads 
Corp.—Booth 29. 


Tabulating Machines 

International Business Machines Corp.—Booths #4, 95, 96, 97 
us uu 

Powers Accounting Machine Corp.—Booths 201-249, inclusive 

Remington Rand, Inec.-—Booths 201-249, inclusive 

Tabulating Machine Co.—Booths $4, 95, 96, 97, 98, 99 


Telegraph 
American Telephone & Telegraph Co 
‘ostal-Telegraph-Cable Co.—Booths 90, 92. 
Telegraph Co., Inc.—Booth 5% 
Telephone 


\merican Telephone & Telegraph Co.—Booths 1 . 
New York Telephone Company—Booths 74, 77, 16, 17, 18, 19, 20 


Ticket Writing Devices 


Booths 


Booths 15, 16, 72, 73 


Western Union 


International Business Machines Corp 94, 96, 96, 97 
8 ay 
Time Recording Devices 

International Business Machines Corp.—Booths %4, %), 96, 97 
98, 99 
International Time Recording Co Booths 94, 95, 96 
Poole Mfg. Co Booth 5 

Radio Clock Corp Booths 34. 35 

Simplex Time Recorder Co.—Booth 30 


ox. 94 


Typewriter Accessories 
Columbia Ribbon & Carbon Mfg. Co., Ine Booth 148 
Kee-Lox Mfg. Co Booth 79 


Typewriters 


Allen Typewriter Mfg. Corp.—Booth 61 
tarr-Morse Corp.—Booth 5 
Remington Rand, Ine Booths 201-249, inclusive 
T 201-249, inclusive 


Remington W. Co Booths 

Smith, L. C., and Corona Typewriters, Inc Booths 66, 67, 68, 69 

('nderwood Typewriter Co.—Booths 100, 101, 102, 108, 104, 105 
106, 107 


Varityper, Inc Booth 124 
Woodstock Typewriter Co 


Water Coolers 


Booth 146 


(‘entadrink Filter Corp.—Booth 188 


Filtrine Mfg. Co., The-——-Booth 179 


Puro Filter 


Corp.—Booth 185 
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RodCompressor 
THE SOLUTION OF INTER-DIVISIONAL FILING 


Se AOA _ 


Hi Ht il ne 


a 
i= 


ii Hy 


-_ <> 





Patent Pending 


When ordering NEW CABINETS, specify that they are to be delivered minus follower-block 
and guide-rod, and we will promptly supply RodCompressor, which you can instantly install at 
your office; or you may order your manufacturer or de olor to deliver the cabinets already 


equipped with RodCompressor. 
KodCompressor is an all-metal device replacing the ordinary follower-block and guide-rod, with- 


out interfering with your present equipment or hling system. 


RodCompressor so functions as to tightly compress the entire contents of the drawer by simply 
pulling forward on the knob on the outside and, conversely, to release the compression and dis- 
tribute the papers along the entire length of the filing content, by pressing inwardly on the knob. 
When at rest, either compressed or loosened, the knob remains in normal position, not protruding. 


RodCompressor rod, instead of being threaded, operates loosely through the hole in the drawer 
head, forward and backward, through the channel (or aperture, in wooden drawers) attaching to 
our compressor section at the rear; one surface of the rod is notched along its length, carrying 
a plurality of metal dividers, each sleeved about the rod and having a housed-in latch which au 
tomatically engages the notches when this notched surface is turned upwardly by an instantan 
eous half turn of the knob. When the notched surface is down, the dividers are treely movable 
to and from each other, permitting the filing of thick and thin bunches of papers, documents, 
books and other content, while maintaining them always vertical and even at the top, firmly 
compressed when not in use, but made easily loose and accessible at any point desired, by a gentle 


turn of the knob 


It Has These Features: 


A few A gen- Compression and distribution of contents controlled by Compressor Rod. 
. = Compression at bottom of file gives contents even and neat appearance with 
cies left for the increased filing capacity. 


: . . Papers may be removed between dividers leaving space open for re-filing. 
> > > j 
highest t y Pp © Tabs may be placed in center or side as preferred. 
Office Equip- Easy filing accessibility at any desired point. 
ment Repre- Full capacity of drawer utilized. . 
‘ - All mechanism placed in channel below drawer bottom free from interference with 

sentatives. See contents. 
us at the New 


York show. RodCompressor Corporation 
417 South Dearborn St. Chicago, III, 


For descriptive literature address 

















BUSHNELL 


hemp rope 
ENVELOPES 


WALLETS 


FILING 
CONTAINERS 










Made of hemp 
rope fibre--- 
they must 
wear 









Manufacturers 
of the famous 


Expanding File Pocket 
Vertex 


ALVAH BUSHNELL COMPANY 
New York Office: 311 Broadway 
Main Office and Factory 


13th & Wood Sts. Philadelphia 


1928 New York Business Show XI 














THE UHL STEEL “POSTUR-CHAIRS” 


Are Pioneers in improved Office and Factory Seating 


The UHL Idea revolutionized the method of seating, bringing comfort, health and 
contentment to thousands of workers, enabling them to do more and better work. The 
experience of a quarter of a century in building steel equipment and particularly chairs 
has enabled the UHL engineers to produce the “last word” in steel equipment for offices 
and factories. In every item of the line, no matter how simple or standard, there is an 
idea which means economy, durability, convenience and the absence of upkeep expense. 


Years of research work and extensive investigation of correct posture and health 
conditions conducted by a body of nationally known Physicians, Surgeons, Hygienists, 
Welfaremen and other experts known as the American Posture League, in collaboration 
with our mechanical engineers furnished the specifications for the UHL Steel “Postur- 
Chair.” 

This Posture idea is widely imitated but the UHL Steel 
mwosa UAL STEEL ‘cric’| “Postur-Chair” is the only authorized Steel Posture Chair 
THE TOLEDO METAL FURNITURE CQ) that has been approved by the American Posture League, 


APPROVED BY , 
RIC and everyone bears this label—your protection against sub- 


AME AN 
Os TURE stitution and your guarantee that it is the original Steel 
ace vs LE AG UE. INC. Par. orr. “i a» : 
Postur-Chair. 























Every Office Equipment Dealer can handie the UHL line to advantage—this is a 
wide-awake dealer's opportunity. Send for catalog. 


THE TOLEDO METAL FURNITURE Co. 


1416 Hastings St. Toledo, Ohio 











THE EXHIBITS 





ACE MAIL ADVERTISING, INC, 61 Whitehall street 


New York, N. \ Booth 11 


Samples of this company's work, including mimeographing 
multigraphing, et ire displayed, particular emphasis being 
placed on the direct ma advertising service 

Miss L. } Hause ree 


ADD-INDEX CORPORATION, 


and 67 Wall street New York, N \ 


Featuring the \dd—Index Portable—Electri ‘ idding 
isting machine with self-contained motor weighing 27% 
pounds complet: Add-Index hand operated machines and 

mmbination registers re also shown District Manager K. P 
Phelps is in charg: 

. ~ — 
ADDRESSOGRAPH COMPANY, Chicago, IIL, and 740 
Broadwav. New Yor N. ¥ Booths 8&6, 87, 88. 89 

This companys s showing a complete line of addressing, du 
licating, embossing a ndenting equipment Of special ir 
terest are a number of machines, including the electrically 
yperated Dupligrap! with its latest attachments and im 
provements Special demonstrations show the wide range of 
ises in which Addressograph equipment is employed \ddresso 
graphed forms are on displa) pointing out the latest develop 

ents in increased flice efficiency 

KE. J. Ferris, New Yor manager, is ! x 


ALLEN TYPEWRITER MANUFACTURING COM- 


PANY, Allentown, Penna. and 31 
‘ \ Rooth 1 


Grand Rapids Mich 


Both 45 


Park Row New York 


Exh ne n | but a new mode 
machi wl ! ‘ a list riy 

f ne ' 

s Mi: ! | ! 


ALUMINUM COMPANY OF AMERICA, 120) Broad 


wav. New York. N. \ Booths 136 


138 


AMBERG FILE & INDEX COMPANY, 74 ) 


112 


AMERICAN MULTIGRAPH 
rHE, ‘ () +] 


AMERICAN TELEPHONE & 
PANY, treet 


+1 
i+ 


SALES COMPANY, 


ARLAC DRY STENCIL CORPORATION, Pittsburgh 


Penna. 


(See Rapid Stencil Corporation.) 


ART STEEL COMPANY, 401 East Twenty-third street, 
New York, N. Y.—Booths 24, 25 


The company’s line of steel cash, bond, office, card index 
and security boxes; steel letter box files, transfer cases, docu 
ment cases, bankers note case and bankers coin trays; steel 
improved Ideal letter files and card cabinets, are displayed 
Shown for the first time is the steel shelving and the four 
drawer letter file, latest acquisitions to the products of this 
company 


William |. Lampel and Gerard DD. White, metropolitan repre 
sentatives, are in charge 


AT-SITE TIME SAVING DEVICE CORPORATION, 
106 East Nineteenth street, New York, N. Y.—Booth 128 


Demonstrating the At—Site calculator set up in many dif 
ferent applications in the pre-computed table field. Shown for 
the first time is the bank interest calculator as well as the 
retail pricing system The application of the bank interest 
calculator is obvious as banks are constantly in need of quick 
reference information as to the interest on notes or other 
noney deposited with them and the At-Site has been set up 
to accomplish that purpose. The retail pricing system calcu 
later is one, standard in nature, which informs the merchant 
or manufacturer about the correct selling price for his mer 
chandise The company’s other line covering payroll exten 
sion information, public utility, gas and electric current tables 
ind an assortment of numerous other common or semi-common 
systems are shown. 


\ \. Hoffman is in charge 


AUTOMATIC COIN WRAPPING MACHINE COR- 
PORATION, 78-80 Greenwich street. New York, N. Y 


Booth 130 


Showing two models of the Batdorf Automatic coin-counting 
nd wrapping machine 


nager A. lL. Bean is in charg: 


AUTOMATIC FILE AND INDEX COMPANY, (Cireen 
Ba\ Wis and 52 Vanderbilt avenue New York, \ \ 


ths 4&8. 50 
re tte f Automati \ eximnding filing cabi 
rd binets embodying the patented lift-out-—card—tra\s 
" besides the new steel Automatic posting pedestal and 
\utk tik teel desks equipped with the \ expanding 
drawet also new line of Visible Vandex 
ree of x bit H \ \ Hlowute iles mar 
} ter j t ssisted I \ tlarpe Philadel 


~ ‘ thie Hla tvoewritet ! rious plent including 


BAUM, RUSSELL E., 615 Chestnut street, Philadelp! 
P i.—Booth 133 


BILTWELL PENCIL COMPANY, 1201 Broadway, Ne 


V orl ’ Booth 23K 
Show ‘ ‘ Liltwel mechanic: pencil tin main feature 
said to be Unbreakab! barrel in attractive 
gs riee karat gold pl eal threes iction mect 
‘ } is ! id 
I I u neat 





T 





The same factors that have 
made Sesamee an outstanding 
feature on modern luggage are 
now available on desks. The 
Sesamee keyless lock elimi- 
nates all key hazards. The 
user chooses and sets his own 
secret combination. This can 
be a familiar number such as 
birth date, telephone or house 
number, etc. Sesamee locks 
are easily operated in the dark. 
Office equipment firms selling 
be Sesamee-equipped desks never 
ey have to soothe irate customers 
'| who have misplaced, forgotten 


— ser 7} oor broken their keys and must 
La j "| have immediate access. Sesa- 























mee saves much of the unpaid 
a for time and labor spent in 
servicing ‘‘key-troubled’’ peo- 
ple. Sesamee is a new note that 
has come into desk design this 
year, giving sales organizations 
something new to talk about. 
Several desk manufacturers 
have adopted Sesamee as 
standard equipment. Your 
manufacturer can supply Sesa- 
mee-equipped desks if you so 
specify. > > > 




















woopnbD AND STEEL EQUIPMENT DIVISION 


THE SESAMEE COMPANY,HARTFORD, CONN. 
Please send me more information about Sesamee locks for desks and othe 
types of office equipment + + o 


Name of firm 


Attention of. 








Address 











THE EXHIBITS 





BIRCHER COMPANY, INC., THE, Rochester, N. Y., 
New Ye rk, N Yy —Booth 65. 


Showing, Lightning letter openers, hand and power operated; 
Lightning mail sealing machines, hand and power operated, 
as well as a general line of mail room equipment 


and 387 Broadway, 


This exhibit is in charge of R. U. Reed, sales manager, 
Rochester, and R. J. Ludlow, New York City manager 
Oye & PEASE COMPANY, Brooklyn, N. Y., and 
349 Broadway, New York, N. Y.—Booth 115 

Featuring the Double-fast binder for machine posted rec- 
rds ("ther products of the company which are shown, in- 
lude ring books, prong binders, ring binders and bull dog 
binders 

Cc. A. Bishop is in charge of this display 


BROOKS COMPANY, THE, Cleveland, Ohio, and 


building, Thirty-first street and Sixth ave- 


, 
(;reeley square 
ue, New York, N. \Y Booths 54, 55, 56 

Showing the compa = line of Brooks Visualizers and ac 
cessory appliances 

In charge are District Manager H. E. Momyer, Jr. and New 


York Manager R. W. Brow 


BROWNE-MORSE COMPANY, Muskegon, Mich 


(See Clark & Gibby, Inc.) 


BURROUGHS ADDING MACHINE COMPANY, De- 
Mich., and 1 Park New York, N. Y Booths 
116, 117, 118, 119, 120, 121, 122, 123. 


bookkeeping 


avenue, 


troit 


billing and cal 
bookkee ping 
hines and 


\ complete exhibit of adding 

tlating machines, including the multiple register 
machine typewriter—billine and bookkeeping mac 
portable subtractor, are being displayed 


Philadelphia, Penna., 
Booth 109. 


fiber “Paperoid” 
envelopes and 
especially 


BUSHNELL COMPANY, ALVAH, 
ind 311 Bre New York, N Y 


The company’s products including the rope 
wallets and filing containers, SafeTseal mailing 

Perfection binding straps, are shown Featured 
are the Vertex” file pockets 


H. C. Landon, New York city office 


adway ’ 


manager, is in charge 


CENTADRINK FILTERS CORPORATION, New York 
5.3 


See Puro Filter Company.) 


CLARK & GIBBY, INC., 358 Broadway, New York, N. Y 


Booths 137, 139, 135E 
Displaying the filing cabinets and steel desks of the Browne 
Morse Company; walnut, mahogany and oak desks in all grades 
the National Desk Company, and office chairs in all grades 
The Sikes Company, as well as the products of the Stow & 
Davis Furniture Company 
J. J. Dickie is in charge of this display, assisted by several 
‘ ' ‘ w esentatives, in addition to the repre- 
ntatives of the various factories whose products are shown 


COLLIER & SON DISTRIBUTING CORPORATION, 


P. F., 250 Park avenue nd 1560 Broadway, New York 
N. \ Booth 183 
y's t uding D Eliot's Five Foot 
S é Book I H Classics, et« ‘ display 
] McNeirney, n er of the New York branch. ts t: 


COLUMBIA RIBBON & CARSON MANUFACTUR- 


ING COMPANY, 
N. Y.—Booth 148 


COPPAGE PRINTING & LOOSE LEAF COMPANY, 


INC.., 47 \W alker stre York N \ B otl 21 
\ omplete ! f eaf forms and devices especially 
bookkKeey re ITpose s how? Es lly fea 
tt ‘ t this t re e—] sider Ty ¢ Slohbohn 
tiv Xv 7. Ne Baw? E \. SI n and Presi- 
L ( 


INC., HV We street New York 


COXHEAD CORPORATION, RALPH C., 22 Park 


place, New York, N. Y.—Booths 37, 38. 
Exhibiting the Mercedes automatic electric calculating ma- 
chine which multiplies and divides entirely by itself. Prob- 


lems of interest to business executives will be practically dem- 
onstrated by experts. 

President Ralph C. Coxhead is in charge. 
DALTON ADDING MACHINE COMPANY, THE, 
Cincinnati, Ohio. 
(See Remington-Rand, Inc.) 


DANDY SEALER CORPORATION, 319 Third avenue, 
Pittsburgh, Penna.—Booth 172 

Dandy envelope sealer 

treasurer and general manager, 


Showing the 


Elvin I. Burget, 
of this exhibit 


is in charge 


DAYTON SCALE COMPANY, THE, New York, N. Y. 


(See International Business Machines Corporation.) 


DEFIANCE MANUFACTURING COMPANY, Orange, 
N. J 


(See Monroe Calculating Machine Company.) 


DICK COMPANY, A. B., Chicago, IIL, and 395 Broad- 


way, New York, N. Y.—Booths 132, 134. 

Showing the Edison-Dick Mimeographs, Autoslip interleaver, 
Mimeoscope, portable Mimeograph and portable Mimeoscope. 
The Mimeograph process is demonstrated and the new screen 
plates for shading effects are introduced. 

Manager P. A, Bennett is in charge. 


DICTAPHONE SALES CORPORATION, 420 Lexing- 
ton avenue, New York, N. Y.—Booths 57, 58. 


The various products of the company, including dictating and 
transcribing machines, shavers, and supplies are shown. 


EDIPHONE, THE, Orange, N. J 


(See Thomas A. Edison, Inc.) 


and 


EDISON, THOMAS A., INC., Orange, N. J., 
412 Broadway, New York, N. Y.—Booths 150, 152. 


Secretariai Ediphone, 


Ediphone, 
Ediphones 


facility test and 


New York, 


Showing the new Executive 
Edison Auto Cut shaver, unique 
personi alized in colors. 

Cc. A. Smith, director.of Ediphone 
charge 


EGRY REGISTER COMPANY, THE, Dayton, 
1440 Broadway, New York, N. Y.—Booth 131. 


Showing a full line of Egry Com-pak manifolding registers, 
Com-—pak record registers and Com-—pak Auditors or cash regis- 
ters The company’s systems, as used over Egry registers, 
cover practically every phase of business. They supply the 
wholesaler, the retailer and the manufacturer. The systems 
cover the fleld of cash sales, billing and charging, receiving, 
express receipts, bills of lading, truck deliveries, etc. They are 
also manufacturers of continuous printed forms for typewriter 
billine machines such as the Underwood, Elliott-Fisher, Moon- 
Hopkins, et« 

. J. Schulman is in charge 


ELLIOTT ADDRESSING MACHINE COMPANY, 
THE, Cambridge, Mass., and 117-119 Leonard street, New 


extension, is in 


Ohio, and 


York, N \ Booths 147, 149, 151, 153 

Exhibiting the several models of addressing machines of the 
ompany, including hand addresser, automatically feeding en- 
elopes to the printing point; index stencil machines, various 
stvles of addressing machines with automatic selector; regular 
lines of addressing machines, stencil cutters, payroll machines, 


checkwriting machines, etc 


Penna 


ELLIOTT-FISHER COMPANY, Harrisburg, 


See General Office Equipment Corporation.) 


ELLIS ADDING TYPEWRITER COMPANY, Newark, 
N. J., and 206 Broadway, New York, N. Y —Booths 166, 
167, 168, 169. 


accumulator combination (with type- 
writer) on commercial ledger and statement work; the new 
four accumulator bank model for bank ledger or statement 
work: Ellis department store unit plan (bill and ledger at one 
operation); the combination transit machine; new combination 
for brokerage ledger and statement work: also several 
bank and commercial bookkeeping work. 


Showing the new four 


machine 
other models for 


1928 New York Business Show XV 


















iF wintet OQ Different 
“POL AR” 
Office Items 


On Display at Booths 184-186 
NATIONAL BUSINESS SHOW 


New Madison Square Garden, 
New York 


OCTOBER 15TH to 20th Inclusive 





New Period Waste Basket 













Straight Side Panel Desk Pads 


The Original Non- 
Shine Chair Pad 






Upholstered Chair Cushions 


INTERLACED HAIR FILLED 





Made in Brown, Green. Black or Maroon in Either 
Genuine r Imitation Leather “De Luxe” Linoleum Desk Pads 
HAND TOOLED LEATHER PANELS 
Carefully Designed ¢t Harmonize with the Character Desks of Today 
Lending Much Beauty to the Well-Furnished Executive Office 





a Je - 4d e- 


! 
{ 
4 
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Period Style 
Letter Tray 





'd 
f age 
I 

>, 





4 


s 24 
™ 
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Glass Desk Pads in 3 Grades OUR NEW CATALOGUE has 32 pages and each 
item is fully illustrated so your outside men can 
sell goods from the catalogue. 


FILL IN COUPON FOR FREE COPY 


y POLAR MFG. CO., 119-125 No. 4th St., Philadelphia 
! Send us your new catalogue. 





POLAR MFG. CO. 7 


119-125 N. 4th St. Philadelphia, Pa. 


For Personal Attention of 


\ 





























Colusa Rolls 


(on special spindles to fit various duplicating machines) 
are now being offered by 


Columbia Ribbon & Carbon Mfg. Co., Inc. 


BRIGHTNESS and NUMBER of COPIES 
DURABILITY of GELATINE SURFACE 
STRENGTH of BACKING 


are predominating features and being appreciated by 
a rapidly increasing number of users. 


A TRIAL ORDER IS WELL WORTH WHILE 


Stencil Ink 


is another product of the COLUMBIA CO. 

for hand and power machines. FAST DRYING, 
EASY FLOWING, ECONOMICAL, and 
in every respect in keeping with COLUMBIA 
standards. 


Carbon Papers and Inked Ribbons 


for all purposes 


Columbia Ribbon & Carbon Mfg. Co., Inc. 


69 Wooster Street 
NEW YORK CITY 





\tlanta Cincinnati Milwaukee San Francisco 
Pittsburgh Chicago Minneapolis Los Angeles 
Kansas City, Mo Philadelphia 

Columbia Ribbon & Carbon Mfg. Co., Ltd Columbia Ribbon & Carbon Mfg. Co., S. A. 


London FE. C. 4, England Milano, 119, Italy 























THE EXHIBITS 





N. Y., and 19 Park place, 


Roche ster, 
Booth 129 
holder 


ERROR-NO, INC., 
New York, N. Y 


Showing the Error—-No copy 


FEDERBUSH BROTHERS LOOSE LEAF COM- 
PANY, 31-41 Vandam street and 160 Varick street, New 
York, N. ¥ Booth 41 


Showing loose leaf binders of all description 


1. D. Federbush is in charge 


FELT & TARRANT MANUFACTURING COMPANY, 


Chicago, Ill., and 395 Broadway, New York, N. Y Booths 


91, 93 


In addition to new applications of the Comptometer and new 
ideas for the promotion of faster and better figure work in 
accounting, there will be presented for the first time the new, 
specially built twenty-column Comptometer. This machine is 
built into a specially designed steel desk and is intended for 

column dividers are 


use in distribution work Demountable 
provided for separating one keyboard from another and key 
board shields for holding distribution headings Demonstra— 


statistical 


tions of its application to distribution and other 
whole- 


work found in railroad, packing house, department store, 
sale and manufacturing offices are given 
M. E. O'Brien, head of the New York office 


FILTRINE MANUFACTURING COMPANY, THE, 
53 Lex ngton Brooklyn, N. Y..—Booth 179 


omplete line of modern drinking water equip 
factory use, consisting of drinking water 
in various models and finishes and ele« 
using Servel electric refrigerating 
and industrial pur 


is In charge 


avenue 


Exhibiting a « 
ment for office and 
oolers chilled by ice 
tric drinking water coolers 
for drinking water 


machines; filters suitable 
poses 

rr. J. Jennings is in charge 

FORBES PUBLISHING COMPANY, B. C., 120 Fifth 
street New York, N \ Booth 31 

Here are shown the publications of this company 
GENERAL ELECTRIC COMPANY, 1 River road, 


fooths 174, 175 


made by other manufacturers 
fractional horsepower 


Schenectady, N. \ 


machinery 
and General Electrix 
used for this purpose 


charge 


Exhibiting office 
using G-E motors 
motors of the tyre 


lL. W 


GENERAL OFFICE EQUIPMENT CORPORATION, 
30 Vesey street York. N Yy Booths 154, 155, 156, 


157. 158. 159. 160 


Shuee is in 


New 


nea machines 


The Elliott-Fisher exhibit consists of erder writir 
billing machines rccounts receivable ind accounts payable 
bookkeeping machines and several types of ounting ma- 
chines for cost and sales analysis and distribution applica 


and banking ma 
machines 
nt ma 


s of brokerage 
steamship and railroad 
municipal governme 


tions is well a everal tvpe 
chines INSUrAnCce machines 
as well as public service, hotel and 


chines 

The Sundstrand —_ includes machines applicable to a 
general variety of fig “work is well as calculating problems 
in arriving at discounts interest sales cost and numerous 
other calculating eo Machines are shown for many kinds 
of work applying t many types of industries and beside the 
regular line of adding, figuring, calculating machines are shown 


machines bank and con 


ectger posting 
hines for general ac 


statement machines 
chines and mas 


mercial bookkeeping 
counting routine 


(. H. Reed, New 


innati, Ohio 


GLOBE REGISTER COMPANY, THE, Cin 


(See United Aut raph Meelstan Mietntiens 


GREENE COMPANY, STEPHEN, Philadelphia, Penna., 


and 19 Park place New Yor rk N \ Booth 63 
Showing ne of continuous Multif ms and their uses 
john LL). Nickersor New York manager S in charge 


ortlandt street, New York, 


GRIP-FIX COMPANY, 39 ( 
N y Booth 187 


Showing Grip-fix 1 creamy white adhesive paste This 
paste is said to have exceptionally strong and quick adhesives 
qualities and is packed with a brus neclosed in neat and 
novel aluminum can which gives it ar ttractive ppearance 
It requires no water t be added, will not spill or break if 
Grapes d and wit reasonable care will not dr out It sticks 

moe illy well on clot) leathers, suedes, et ind is also an 

ellent photograpl ic mount t It «x s in Various sizes 

. W. Kem es i ree f is ex 


AVii Net 


HEDMAN MANUFACTURING COMPANY, Chicago, 
Il 


(See Weig Sales Corporation.) 


INCORPORATED, 387 Fourth 


Booth 1.0 


typewriters i constant 


HOOVEN LETTERS, 
New York, N. Y 


Showing two Hoove automatte 
operation 
President 


avenue, 


Horace H. Nahm is in charge 


HOUGHTON MIFFLIN COMPANY, 386 Fourth ave 
York, N. Y footh 33 


nue, New 


Showing Webster's New International Dictionary Referene 

— tory Edition together with a new 1928 Americana En 
clopedi “a 

Hh nry S. Hartman is in charge 


INK-OUT MANUFACTURING COMPANY, INC., 15 


Label street, Montclair, N J Booth 32. 


Showing Ink—Out Eradovials Erad fountain 
ns, Cleopatra cigarette 


Kradopens 
holders 


INTERNATIONAL BUSINESS MACHINES COR- 
PORATION, 50 Broad street, Ne Ww York, N \ Bow ths 
94 95, 96. 97, OR, 99 

ompany s divisions are shown, 
unting machines Inter 
systems, and Dayton 


all three of the 

tabulating and aces 
orders and electric tim: 
and store equipment 


Devices from 
including electri 
national time re« 
computing scales 


INTERNATIONAL POSTAL SUPPLY COMPANY OF 
NEW YORK. THE, 634 Pros pect place, Brooklyn, N. Y 
Booths 126, 127 


Exhibiting check 
houses in general to 
clearing and transit 
addressing models for 
operation; metering and 

Flier and “M"’ as used 
Postal Union 
is in charge of 


endorsers for use il banks ind business 
endorse checks either for deposit or for 
items; combination metering, sealing and 
mailing purposes to do the work in one 
sealing models; post off models 


in this country and in most coun- 


This display Jack Spelman 
INTERNATIONAL TIME RECORDING COMPANY, 
New York, N, Y 


(See International Business Machines Corporation.) 


INVINCIBLE METAL FURNITURE COMPANY, 


Manitowoc, Wis. (See R, Orthwine.) 


JACLIN STATIONERY COMPANY, New York. N. Y 


(See Parrot Speed Fastener Corporation. ) 


KALAMAZOO LOOSE LEAF BINDER COMPANY, 
Michigan 
Rand, Im 


Kalamazoo, 
(See Remington 


KEE LOX MANUFACTURING COMPANY, Rochester 
N. Y., and 438 Broadway, New York, N. \ Booth 79 


Displaying a full line of correspondence t a3 ng ir 
bons ill kinds f carbon rolls and nked ribt s ‘ ." 
pur 

Manager Johr \ Noonan and Assistant Ma I I 
Foudy are in charges 


KNICKERBOCKER PHOTO SERVICE, West | 
N. ¥ Booth 23W. 


tieth street New Y« rk, 

Official photographers of the show Produc 
grapl irt re displayed by Charies P. Feinberg 
LASALLE EXTENSION UNIVERSITY, (|! ‘ Thi 

is and 9 Fast Forty-tirst street, New York. N \ Bi t} 
10 

UN I “ King I 4 il 
bus s ~ red by th v =. 

-_ i display [ > } ‘ 

x ft vy H. Hor v} t) x 


ervised | New York Manager A. C. Shaughr 


LINE-A-TIME MANUFACTURING COMPANY, 
chester N 


See Remington Rand, Inc 


LUDLOW & COMPANY, R. J., JR., New York, N. } 


See The Birchet Lompany 


Here is the New @@eEC 
VISIBLE RECORD 





VUuotea ;rom 


SPECIAL FEATURES! 


Prong Binder Type with divided back—Full Metal One 
Piece Casing with Piano Hinge formed directly on the 
Metal Casing—Fibre Covered ack 


A Three Position Binder, with Double Action Catch—A 
slight pressure on lever releases for posting position, an- 
other pressure for full opening—Provides a Flat Surface 
for Posting 


Security—one each at top and bottom 
Thumb Lever—Thumb 


Two Catches for 
functioning with one operation of 
Lever protected by Fibre Back 


Perfect Alignment procured by New Method of Swedging 
and Machine Riveting of Prongs to Metal Plate—Prongs 
cannot pull loose or get out of Alignment 


Three Grades of Bindings Cescoid; Leather and Cor- 
duroy; Black Fabrikoid; all with Metal Hinge, Two 
Capacities Five stock sizes 


A Complete Catalog on Visible Records EXCLUSIVELY, 
illustrating fifty stock forms, showing methods of signal- 
ng. transferring, etc., a comprehensive, invaluable book 
for sellers and users; window displays, and other dealer 
helps 


© @MA®WOO 


BINDER 
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a letter written by one of the larger stationers. 


REATED from Modern Ideas, the new Cesco 

Visible Record Equipment contains distinc- 
tive features that insure a greater bookkeeping 
efficiency and lasting satisfaction. Here is a 
Visible Record Binder that is unique in the Vis- 
ible Record Field, combining ease and speed of 
operating with perfectly flat writing surface. 


EXCLUSIVE AGENCIES AVAILABLE 


To progressive dealers, maintaining a force of 
specialty salesmen, we have a most attractive deal- 
er franchise proposition; we have worked out a 
plan of co-operation which involves the highest 
type of dealer helps, sales aids and advertising. 


SEND FOR THIS CATALOG 


In conjunction with the new Cesco Visible Record 
Equipment, we have prepared a catalog devoted 
exclusively to Visible Record Keeping. It con- 
tains valuable information on Indexing, Shifting, 
Transferring, Signals and Codes, in addition to 
illustrations of some fifty stock forms. To deal- 
ers interested in Visible Records, the Catalog is 
of particular value. 


The C. E. SHEPPARD CO. 


271 Van Alst Ave., Long Island City, N. Y. 
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Combination 


Desk Pads and 








XECUTIVES 








my 


#, 
"=> 4 


- 


Reg. U. S. Pat. Off. 







Period Style 
Linoleum 


Desk Pads 
for Profitable Sales 





or the executive desk ~ 
allractive efficiency 





appreciate the utility and convenience of the ELS ANE Combination Desk Pad IT INSURES 
PRIVACY! 
The Desk Directors are removable This 1s a most desirable Size when open—-19'4"x5I! > 
feature as they fit into pockets on the wings and are easily Size when closed—1914""2534” 
removed for locking im sate at night if necessary, or to be 
arried to other departments for conferences, etc Elsane combination desk pads with the glass center have the 
Made with 18°x24” Glass center Elsane patented clips for holding the glass. “‘No holes in 
vr with 19°x24” Blotter Pad center the glass.” 
NOTE:—Litigation regarding patent on the combination desk pads has been found in our 
favor by the Federal _ourt and the U. & ourt of Appeals. 
- és. 
Pe Sts” 
ercetinn Paces % 
> ENT re ~ re 
>. 
Lino- 
Period l 
A2-te 7X 
. os bad - “<a 
N $ pP $8.50 ea N Gree I r 
N Price ? ea N 60H ( Gree Lis < 
H”™ Indicates Hea Weight Linoleun 
Elsane Period sk sets ons n { a 20x34 lmoleum Stock um the Pe d Pad, carned im tan and reen vea 
lesk pad as shown above with hand gold tooled sice panels nish cowhides Stock m baskets and trays arried ta 
leather covered hand gold tooled wast paper basket and aul finish cowhide 
leather covered hand 20old tooled letter tray will prove Combination desk pads period pads and other sk acces 
prohtable tems for you Order a set for display and you cones Made up in special colors or grains of E.agle-Ottawa 
will hind that it not only sells we but when properly dis lohnson or Lackawanna wwhides to match special furniture 
played helps sel good furniture suites 
. Manufactured by 
SAINBERG & COMPANY, Inc. 
79 East 130th Street New York, N. Y 
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More Sales With 
SELFEED 


The Very Latest and 


Best in Pencils 




















HE beautiful appearance, simple construc- 
tion and operation, as well as the low cost 
of this, the very last word in automatic pencils, 
assure an instant and enthusiastic reception 


from pencil users. 


lt is the unanimous opinion of pencil buyers 
that the SELFEED is a mechanical achieve- 
ment and they accept it as the perfection of 
efficiency in a writing instrument. 


Better get in the field early with this profitable 





pencil line. Made 
in Black, Blue, 


Mottled, Green and 








a Sal Unusual and Exclusive 
fan colors. Priced Features of the SELFEED 


to retail as follows: 
l. Holds thre t five feet of LEAD 


2. Continuous feed system 


No. 1000—Nickel a. A truly automatic pencil—ove lend 


follows the ther automatically 


Trimmed .. . $1.00 Ne tte to net RES ae 

5. One hand only is required to oper- 

No. 2000 — S hort ate SELFEED. Instead of turning 
Gold - Trimmed hande—you simply PRESS DOWN 


THE CAP 


$2.00 6. The only pencil with wh you 
' a“ 





can take notes dictatior 
ele »yho oS * SME < v itho it ea 0 
No. 3000 —_—> Lo n g neeevunti 7 ‘eainned b A. 
leads or laving to ns new 
7 ones 
Gold - Trimmed 5 ee eae 


of order 
$3.00 8. W & GUARANT THE MECH 
: , ‘ . 


EE 
ANISM Ol EVERY SF FEED 
PENCII 























eS Sys Oo 
= <= ope — F 


c 
Feeds Itself 














SELFEED PENCIL COMPANY, INC. 
267-271 Mt. Pleasant Ave. Newark, N. J. 
































THE EXHIBITS 





MANUFACTURING COM- 
Illinois. 


MACPHERSON-EAMES 
PANY, 417 South Dearborn 
Booths 26, 27, 28 


Autotypist 


street, Chicago, 


Showing the automatic typewriter 
MANIFOLD COMPANY, THE, Cleveland, Ohio 
(See United Autographic Register Company.) 
MARCHANT CALCULATING MACHINE COMPANY, 
Oakland, Calit., and 2380 New York, N. Y 
Booths ov, 61 


Demonstrating 
cluding one with 
features 


Broadway, 


models, in 
clear 


electrically operated 
start motor and automatk 


hand and 
stop and 


McCASKEY REGISTER COMPANY, THE, Alliance, 
1133 New York, N. ¥ Booths 12, 


Ohio, and Broadway 


13, 14 


Three 
mercial consisting of cash 


represented: the com- 
eredit account sys 


divisions of the company are 


account rnd 


tems; general merchandise systems; the professional division 
devoted to systems for handling the financial and clinical re« 
ords of the doctor and dentist: the industrial division, includ 
ing controling tock perpetual inventory costs, preduction 
planning, routing and dispatching, tool check and tool inven 
tory, order control, machine control: carbon backed factory and 


office form 


MERCEDES CALCULATING MACHINE COMPANY, 
New York, N. \ 
Ralph C. Coxhead ¢ 


(ee rporatiol 


COMPANY, 
Y ork, N \ 


CALCULATING MACHINE 


ind 9-15 Park place, New 


MONROE 
INC., Orange, N. | 


Booths RO. 81. 82. 83, 84. &5 


Exhibiting its high speed electric adding calculators, particu 
larly the new Serle KAS models, which are equipped with 
double upper dials permitting accumulatior ind give even 
mor proofs of accuracy than former models Division is en 
tirely automatk The newest development of the Series ” is 
the thirteen—bank machine This is similar to the other Series 

models with the distinctive feature that the ‘ower dials 
of twenty places are split into two sections tjoth sections 
may be cleared imultaneously or either the right or the left 
hand section may be cleared while the figures are retained in 
the other one Aliso shown are Defiance checkwriters in both 


moe bs These include automatic feed writer 
improvements and mechanical refinement 
Ryan of downtown New York is in 
District Managers H. Hal 


hand and lectri« 
which shows further 


District Manager H. W 


charg: Associated with him are 
mage of uptown New York Ib J Holloway of Jersey City; 
Fr. M Zelinski of Brooklyr ind T. R Kvle of Newark 


MOON-HOPKINS COMPANY, New York, N. 


Adding Machine Company.) 


(See Burroughs 


Hamilton, Ohio and 373 


MOSLER SAFE COMPANY, 


375 Broadway, New York, N. Y Booth 140 

Exhibiting a full line of Underwriters “A and “B" Label 
safes, which also bear the T-20 burglary label; chain store 
safes; safe deposit boxes; hotel safes, et« 

New York Manager L. B. Morris is in charge 


MULTIPLEX DISPLAY FIXTURE COMPANY, 5S 
Louis, Mo., and 152 West New York, 
N. Y Booths 6, 7 

Displaying a 


tures as well as 
vertising matter 


Fortv-se« ond street, 


omplete line of Multiplex wing display fix- 
Multiplex merchandise fixtures, used for ad 
photographs, charts, maps and statistical in 
formation as well as any other flat material Also shown is 
dealers help merchandise manufactured by this company for 
the display of various manufacturers’ products in their dealers 
stores throughout the country 


Manager H. B. Feldmann is in charge: 


MULTIPOST SALES AGENCY, 32 Union Square, New 
York. N y Booths l, 2 


Exhibiting postage stamp affixers, envelope 
affixing machines, as well as parcel post machines and regis 
ters New mailing methods are also demonstrated 


Nathan L 


sealers and label 


n charge 


(‘aro is 


Net bork Rusinmess Show 1928 


VN// 


MULTISTAMP COMPANY, INC., THE, Norfolk. Va.. 
and 105 West Fortieth street, Néw York, N. } tooth 36 


Displaying the various sizes of the Muitistamp, including the 
No. 1, No. 3, No. 5 and No. 6, consisting of all three sizes in a 
metal carrying case; Multistamp stencils for all sizes of out 
fits; Multistamp ink; rotary duplicator ink and other supplies 

G Henry Nesslage is in charge 


MUN-KEE PRODUCTS CORPORATION, 54 Clinton 
street, Newark, N. J.—Booth 29. 
Showing Mun-—Kee silent stamp pads and inks 
In charge is W. N. Hunter, manager, assisted by 
Weinstein 


Miss CC. L 


NATIONAL CASH REGISTER COMPANY, Dayton, 
Ohio, and 30 East Forty-second street, New York, N. \ 
Sooths 162, 164, 165 

A complete ling of National Cash Legister equipment is 


shown A National cash register for every line of 
displayed and there are also exhibited the newer developments 


business is 


of the industry including bus and transportation machines 
bank posting and accounting registers sales analysis and 
other types of machines Special representatives of the on 
pany are on hand to demonstrate and explain the line 
NATIONAL DESK COMPANY, Herkimer, N. \ 

(See Clark & Gibby, Inc.) 

NEW YORK TELEPHONE COMPANY, 140 West 


—Booths 74, 77, 16, 18, 19, 20 


street, New York, N \ 

A prominent part of this exhibit is the larre map showing 
Rell systen connections in the United States wit! Canada 
Cuba and Mexico and also with those countries in Europe to 
which trans-Atlantic telephone has been set up \lso as part 
of this section there is an exhibit of the gigantic radio tubes 


hic! were developed in the Bell Laboratories Telephone 


makes possible 


“ 
typewriters are also shown. This typewriter 
for i message to be typed out and reproduced almost n 
tantaneously at one or many points ither far or rear 

Hi > Chambers of thre Commercial Service Bure 1 is in 
harge 
NORTH LIGHT CORPORATION, 30-32 West Fifteenth 
street, New York, N. Y¥ Booth 9 

\ full line of office daylight portable lamps, also the com 
pany’s line of semi-indirect overhead units for office lighting 
ind units designed for the art and color trade are show! 


John Subiath is in charge 


OFFICE APPLIANCE COMPANY, THE, Chicago, I! 
ind 100 East Forty-second st., New York, N. ¥ Booth A 
Explaining Office Appliances, the news and technical trade 
journal, and its services to readers 
ie H Everly vice-president and Eastern manager is in 
charge, assisted by D. N. Briggs 


OFFICE APPLIANCE & EQUIPMENT COMPANY, 
New York, N \ 


(See Error-No, Inc.) 


OHMER FARE REGISTER COMPANY, Dayton, Ohio 
Booths 171, 173 


Showing registers for use in all types of businesses 
the introduction of the company into the cash register 
The registers displayed are said to be entirely unique in con 
struction, small in size, producing maximum results and sold 
it a moderate figure. . 

Secretary Kay M. Ohmer is in 
are J. F. Ohmer, president; Col. R. L 
H. <. Goss, sales representative, and M. F 
Sentative 


This is 
tield 


ittendance 
nanager; 
sales repre 


charge Also in 
Hubler 
Porter 


sales 


ORTHWINE, R., 344 West Thirty-fourth street, New 
York, N. ¥ Booths 62, 64. 
This exhibit includes steel and wood furniture, display fix 


equipment, dis 
while 


suites 


tures, cabinets and counters The steel filing 
play cabinets and counters constitute the steel display 
commercial grades of furniture as well as matched office 
represent the wood furniture display 

1. Ovid Brooks and Leo Zorn are in 


PARROT SPEED FASTENER CORPORATION, 3 
Broadway, New York, N. \ Booth 8 


Parrot speed fastener in three 
speed fastener staples, wl 


charge 


x 


Showing the 
and No. 100, and the 
terchangeable in any of the three 

Jack Linsky is in charge 


PLECHNER, M. M., New York, N. \ 
Mailing Machines 


sizes. No. 1 No 
t ire it 
mode Is 


(See Standard Company ) 








To our Friends: 


It's not sufficient to sell just car- 
bon paper and typewriter ribbons in pretty 
boxes -- there's no customer confidence and 
repeat business in that! 


Cleanliness in use, sharpness in 
writing, durability and uniformity -- these 
are the factors which inspire confidence in 
Old Town Quality. 


The hermetically sealed Old Town 
Ribbons guarantee to your customer perfect 
condition in all climates and places--at no 
greater cost. Old Town Carbon Papers are 
properly boxed and most attractive. 


Old Town products are made in a spot- 
less model factory under constant scrutiniz- 
ing care that you may receive merchandise 
which is flawless in quality and performance. 


May we help you build a greater ribbon 
and carbon business? ., 


Cordially yours, 


OLD TOWN RIBBON and CARBON CO., Ine 
Johnson & Prince Sts. 
Brockiyn, NH. Y¥., U. 8. A. Vice ee 
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WRITES WETHOL 


possibilities for business and law offices, advertising, pub- 

lishing, export work, educational institutions and other places 
b 

where various types and sizes are particularly adaptable 


lt writes with interesting variety —thus the name *\V ari 


Descriptive 


condenses reports 


( pon R. que 


~~ 


Variable spacing 


VARITY) 





















IYPEWRITER LIMITATIONS 


specialty writing machine with enormous 


tvpet 
roreign tanguag 
writes the symbols of science 
an even mmpression regardiess of touc 
[ ta sneets and record Carus 
the insertion of any width pape 
an unequaied Quality of stenci WOr 
Variable tvpe Variable impressions 





INCORPORATED 
305 BROADWAY. NEW YORK 
































lu whi a} ‘ru ‘ 292—guaranteed for excep 
nakes f na tional quality ong life excellent re 
proves nques ‘ ‘ ustit sults r cleat sharp work rhe su 
tior f the lope SUPER pe f any ribbon’ at popula price 
"INE nam t nurket today 


CANODE 


increases scope of service 


The many new office supplies recently added to the popular 
Canode line, greatly increasing the scope of our service, caused 
us to change our corporate name to the CANODE INK & 
OFFICE SUPPLY COMPANY, Ine 

\ltho operating under the new corporate title, users and dealers will find 
the same honest and liberal policy, the same quality and the same guar 


intee of universal satistaction that has established an enviable reputation 


for the CANODE line 


Every item listed in our catalog is manufactured in our own plant under 
our own supervision. Every item must possess the merit required to insure 
our money-back guarantee of perfect satistaction 

Recently we tmicreased our facilities to include one of the most modern 
typewriter mbbon manutacturing and multigraph ribbon re-inking plants 
im this country This addition met with instant approval and is rapidly 


Gaining ta\ 


During the past seven years the name CANODE has become synonymous 
vith unsurpassed quality at a popular price. Dealers tell us of their entire 


satisfaction wi de products and their resultant profits. Write us 


tor particulars 


CANODE INK & OFFICE SUPPLY COMPANY, Inc. 


3005 Carroll Avenue Chicago 
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Canode Superfine 


ys 
CLEANER 














(office Supply Company In 


aT " Mee ind factory ma 
en and de es Furnished in colors and con 





. popular product manufactured for 
ss k wr for 1} ‘ pose of keeping the yp face clean 
r s f ~ nal qua rfect working condition Removes 
I . heay lg andl’ positively an indestructible tool 
where K fe his with our typewriter 
es a perfect at ‘ w cost 





let ne of inks necessars 


Typewriter ca 
classes of gene 
will give maxi 
to smudge or 
copies at one 
five copies wit 





rbon atl 
‘ral wor 
mum we 
blur 

writing, 
h onion 


convince the most ske 


tionab'le value 


of this 






a popular price for all 
k, an excellent value that 
“ar and is guaranteed not 
It can be used for three 
with ordinary paper, and 
skin paper. A trial will 
ptical user of the unques 
product 





stetgtser 





§ --— 6 ta bomen D 


CANOOE INK CO. Wwe. 






ee 


=~t™ coon 





on nee FOe CURE NE SO Be 








CANODE 


reading 
manship 





stencil 


of its strength ar 


qualities 





is distinctive in view 
1] durability; ite proof 
imi superior work 
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THE EXHIBITS 





POLAR 119-125 


North Fourth street 


MANUFACTURING COMPANY, 


Philadelphia.—Booths 184, 186 


This display is devoted to the company’s line of office spe 


claities of all kinds, including desk pads of all kinds, calendars 


ish trays, desk tops, telephone screens, chair pads, et« 
In charge of this exhibit are M R Landes proprietor and 
Adelph Fleisect iuer New York repres tative 


POOLE MANUFACTURING COMPANY, Ithaca, N. Y. 
Morse Corp 


(See Bart rration 


POSTAGE METER COMPANY, THE, Stamford, Conn 


and 110 West Forty-second street, New York, N. \ 
Booths 70, 71 
Showing mail roor equipment including metered mail ma 


chines, Postagr Meters, stamp affixing machines, sealing ma 


chines and [Ideal mall tables 


POSTAL TELEGRAPH-CABLE COMPANY, THE, 67 


froad street, New YORK, N. Y Booths 90, 92 

This exhibit ntair pecimens of the latest mechanical 
devices for transmitting messages over landline telegraphs and 
submarine cables These machines are the regular machines 
being used in general service and ars operated by experts. Also 


shown is the new te telegraph coin box, as well as the 
complete messenger call box circuit in operation 
Joseph F. Sheffers superintendent of the third 


Madisor ivenue New York, is in chare: 


lephone 


district M2 


POWERS ACCOUNTING MACHINE CORPORA- 
TION, New York, N. \ 
(see Rand, Inc.) 


Remington 


PURO FILTER CORPORATION OF AMERICA, 440 


Lafayette street New York, N. ¥ Booth 188 

Here are drinking water cabinets provided with the Puro 
Filter—Purifier There are models cooled by ice and also the 
new model electrically refrigerated The Puro system of 
filtering, purifyine and cooling drinking water for home use is 
show! 


RADIO ELECTRIC CLOCK CORPORATION, 50 


Church street, New York, N. Y¥ Booths 34, 35 

This svsten ate clocks and secondary apparatus cor 
sists of the following units: Master clock, electrically operated 
fully automate nd with a commercial application of the free 
swinging pendulum; secondary clocks operating on impulse 


from the master clock; radio receiving set. receiving the sig 
nals sent out by radio from Arlington: selector or decoding 
device translating the time signals and automatically correct 
ing the master clocks; additional secondary apparatus includ 
ing units such as time stamps, time recorders, program instru- 
ments, fire alarms, telephones, bells and buzzers and signal 


systems for use in schools and public ins 


Hi von Brandenbure New York iles 


titutions 
manager, is in charge 


RAND KARDEX SALES CORPORATION, Tona 
wanda, N. ¥ 


Remington Rat a, 


RAPID ADDRESSING MACHINE COMPANY, 
Roselle, N. J 
(See Elhott 


\ddressing Machine { on pany.) 


RAPID STENCIL CORPORATION, 16 
New York, N \ Booth 125 


Hudson 


street 


Showing Arla Iiry stencils for duplicating work or ill types 
of rotary machi 


Albert L. Duff and Albert B. Hetzer re in charge 


REINER’S ROTAPRINT, INC., | Park avenue, New 
York, N. ¥ Rooths 108. 110 
Exhibiting various size Rotaprint machines. on which many 
improvements have been made during t! nast year 
president and general manager, is it 


Harry S. Sanders, vice 
charwe: 


RAVI Ne j b Rus ss Shore 1928 


Buffalo. N Y.. and 374 
201-249, inclusive 


REMINGTON RAND, INC., 
New York, N \ 


The various divisions of the con 


Booths 


many are represented show 


Broadway, 


ing a complete line of office equipment neluding typewriters 
bookkeeping machines, ribbons and carbons, paper fasteners 
adding and calculating machines, bank ledger and statement 
machine bookkeeping cash register Automatk typ 


writer key punch, sorter, alphabetic tabulator visible record 
quipment, Chaindex Kardex cabinet fling equipment office 
furniture, steel shelving, etc., et« Here can be seer i bank 
equipped with the new cageless or friendly counters nvented 


by Johr Poole of the Federal American National! tank of 
Washington, D. C This bank is fully equipped to conduct the 
business of a bank and contains all the modern banking ma 


chinery and equipment as manufactured by the compan) 


There 


are complete installations of card forms, card records, loose 
leaf forms, bank systems, insurance systems, stock ontrol 
stems t« 
john | Summers is in charge of this displa) 


REMINGTON TYPEWRITER COMPANY, Ilion, N. \ 


(See Remington Rand, Inc.) 


RODCOMPRESSOR COMPANY, 4!7 


street, Chicago, I1l—Booth 185-E 


Here is exhibited the Rod Compressor, an _ inter-—divi 
filing device which is the newest development ir 
It is adaptable to any filing drawer that has a cl 

©. S. Duff is in charge 


SAFE-GUARD CHECK WRITER CORPORATION, 


Lansdale, Pa., and 5 Beekman street, New York, N. \ 
Booths 42, 43 
Exhibiting a new model known as the ‘Instant which has 


just been put on the market This model is now being pre 
pared for export use 
kh. F. Collins is in charge 


4 and E. Underriner has charge of 
the foreign department 


SELFEED PENCIL COMPANY, INC., 267-271 Mount 


Newark, N J Booth 44 


Selfeed mechanical pencil in 


Pleasant avenue, 
Here can be seen the various 


colors and styles 


Fourth 


New 


Kast 


Drive, 


SECURITY PEN CORPORATION, 113 
street, Mount Il., and 155 
York, N. ¥ 


Showing a 
Securographs 


John Bingham 


Carmel, Riverside 


Be « th 22. 


complete line of Security Student pens and 


pens 


New York representative, is in charges 


SHAW COMPANY, THE A. W., 285 Madison avenue 
New York, N. Y¥ Booths 52, 53 


Showing the Magazine of 
Manager Norman © 


SHEPPARD COMPANY, THE C. E., 366 Madison ave 
York, N Y .—Booth 177. 


complete line of ; 
Visible record equipment and the 


Business and Systen 
Mick is in charge 


Business 


nue, New 


oose leaf equipment for 1 


Exhibiting a 


chine and hand bookkeeping 
new automatic transfer binder, catalogue covers, et 
Vice-President A. A. Goldstein is in charge 


SIKES COMPANY, THE, 


Clark & Inc.) 


SIMPLEX TIME RECORDER COMPANY, 78 Cort 
York, N y Booth Rid) 


time recorders 


Philadelphia, Penna 


(Sec Gibby, 


landt street, New 


payroll and cost 
this exhibit are BE. H. Kelder 


Mitchell and G. W Nox 


Showing 
In charge of 
N. Salomon, R 


SMITH & CORONA TYPEWRITERS, INC., L. C., 


New Yor N. \ 


Syracuse, N. ¥ ind 330 Fifth avenue 
Booths 66, 67, 68, 69 
All models of the L. C. Smith standard and Corona portabk 
typewriters are hown here, as well us supplies 
Nine Bastern division winners of t Corona sales test 
are n attendance 
Manager Humphrey and Assistant Manager Dinsmore f the 
New York office ind Vice—President Conger and Advertising 
Manager Harold Melb. Browr ire it ree Als I ittend 
are President Frank R. Ford: Fowler Manning. vice-—presi 
dent and general manager; F. E. Van Buskirk, vic resident 
‘ les . Rogers sales manager B. ¢ Milner ssistant to 
president Victor Davidson issistant sales manager Ray 
Mannings manager, supplies departmen E. K. R issistant 
l manager iler department, and Gordon Laure! 





Graff - Underwood Co. 
64 Washburn Ave., 


Cambridge, Mass. Graffco 


mee PRODUCTS 


lassifyine card 1dexes 


are nationally known and used, 

—representing a splendid line 

of Time-Saving Devices. 

Every item, as here de- 

scribed, fills an impor- 

tant need. Superior 

L_ 4 workmanship, fair 

delete By} dealings, and na- 
‘=~ | e . . 

ws tional advertis- 


ror A ms =O ms | x 
Graff co ing have cre- 


VIZ SIG) ated a wide 


ad demand for 
Graffco Vise Clips Guattes Yin Glaus i 
" ool ‘i I rs an ‘or a visible card and ledger Crattco 
. Made tems Important facts 
ition shown at a Prod- 
es each enameled 


rs Several ucts 


amples 


Graffco Maptacks Graffeo Vise Index Tabs 

ie tote . Removable and adjustable. Print- 
ed or plain with celluloid win 
low that takes pencil of pen 
Spring steel frames Make your 
own index and turn directly to 
the page wanted each time. Saves 
both time and money Two sizes 





Products are 

Pencil Sharp 

eners, Thumb 

Tacks, Silver Steel Graffco Picture Hangers 
Pens, and Cloth Index ne books and 
Tabs. Handsome  Dis- 

play Cases are furnished 

free of charge to dealers han 

dling Graffco Products. Write 

for full information regarding 

these silent salesmen and for new 

illustrated catalog. 





Graffco Pushpins 
ding light articles ittle 


Graff - Underwood Co. things such ‘as’ small pictures 


pennants toilet 


64 Washburn Ave., rtienee, Se, ee ae 


oints tempered sate 


° ] o deface wal or ood 
Cambridge, Mass. a — a 
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THE EXHIBITS 





STAFFORD, INC., Ss. o.. OY Washingtor street New 
York, N. Y Booths 46, 47 

Exhibiting ink mucilage paste tvrcwril ribet eaurbor 
paper and Rem furniture polish 


STANDARD MAILING MACHINES COMPANY, 
Mass., and 42 New York, N. \ 


Kverett, Broadway 


Booth 78 


Demonstrating the Standard postal permit printer and sealer 
sealers and stamp affixers Shown for the first time is 
the new Standard Junior envelope sealing machine and a new 
copyholider for typewriting machines 

M. W. Plechner. sales agent for the 
in charge Also in attendance are SS. W 
Storck of the home office 


envelope 


New York territory, is 
Vanderhoof and F. W 


STANDARD REGISTER COMPANY, THE, Dayton, 
Ohio, and 15 Park Row, New York, N. \ Booth 10. 


Exhibiting Standard Autographic Kant Slip registers, flat 
and roll printing for registers and billing machines; registers 
both hand and electrically operated; also, some are equipped 
with cash drawers to act as a cash rewister Especially fea 
tured is a desk electric register which can be countersunk in 
tables, desks or counters, giving very large loading capacity 
and keeping the top of the desk or tale clear of machine ob 
struction 


New York Manager KR. M. Henry is in charge 


STANDARD STATISTICS COMPANY, INC., 200 


Varick street, New York, N. Y tooth 111 


Explaining their various services to investment houses and 
investors 


Vice-President H. L. Wyman is in charg: 


Milwaukee, 
Booth 49 


STATIONERS LOOSELEAF COMPANY, 
Wis., and 174 Wooster street, New York, N. ¥ 


record equipment, ma 


Displaying ““Fiexipost"’ binders, visibk 
of loose 


chine posting ledgers. ring books and «a complete line 
leaf items 


Manager George ©. Pohnke is in chara: 


Grand 


STOW & DAVIS FURNITURE COMPANY, 


Rapids, Mich 
(See Clark & Gibby, Ine.) 


SUNDSTRAND ADDING MACHINE COMPANY, 


Rockford, III 
(See General Office /quipment Corporation. ) 


TABULATING MACHINE COMPANY, THE, New 


York, N. Y 
(See Business Machines Corporation.) 


International 


York, N. \ 


Corporation.) 


TICKETOGRAPH COMPANY, New 
(See International Business Machines 


Rochester N \ and 217 
Booths } 4 


TODD COMPANY, THE, 
Broadway, New York, N. \¥ 


Protectographs, check signers and Greenbac 
checks. An operator demonstrates the use of the Todd check 
signer In signing payroll and dividend checks at the rate of 
7500 or more an hour. The electric Super-Speed is in operation 
printing the amounts on checks at the rate of 1200 or more 
an hour. The new “All-Purpose” Protectograph, the Century 
is also shown. The Personal Protectograph in both the regular 
green model and the mahogany Personal dressed up especially 
for the use of executives and business women, are also dis 
played 

New York Manager Juli 


Here are shown 


s Mentzel is in charge 


UNDERWOOD TYPEWRITER COMPANY, 342 Mad 
ison avenue, New York, N. \¥ Booths 100, 101, 102, 103 
104, 105, 106, 107 


Exhibiting the full line of standard typewriters, portables, 
ete.. manufactured by the company Competent demonstrators 
and speed writers of prominence are active at these booths 


wk Rusmess Shon J928 


NXVIII New ) 


UNITED AUTOGRAPHIC GLOBE-MANIFOLD REG- 
ISTER COMPANY, 2316 West Forty-third street. Chi 
ro, Il1lL—Booths 176, 178 


ak 
Showing the various types of registers including Fiat Pack 
machines; filer registers and roll registers; machines in mod 
ern colors as well as in their standard colors; the Manifold 
exhibit compares the old-fashioned method of billing with cut 
forms and loose carbon, with the modern method of continuous 
forms over the Underwood fanfold biller A similar compari 
son is made in the Globe Register section, showing the old 
method of cut forms and loose carbon, as compared with the 
modern method of continuous forms through the Multi-ply 
rolls and the Globe Governor mounted on the Elliott-—Fisher 
automatic feed machine Featured especially is the Uarco 
Filer and Uarco Record folder The Filer register is a novelty 
in this fleld because it files the original ticket under lock and 
kev and issues the two or more workine covies which are the 
carbon copies 


Assistant Secretary A. R. MacFarland is in charg: 


Broadway. New 


VARITYPER, INCORPORATED, 305 
York, N. Y.—Booth 124 


Displaying the newest model Varityper with many new im 
provements, and the interchangeable type 
Miss Mae Lennon, assistant to Walter J 
manager of sales, is in charge, assisted by 


Hausman, general 
Miss Vera Holmes 


VEEDER-ROOT, INCORPORATED, & Sargeant street, 
Hartford, Conn.—Booths 39, 40 


A complete line of counters for use in the business office is 
displayed, including counters for all standard makes of type- 
writers, determining the amount of work done daily by each 
operator; counters for business machines for recording the 
operations or output; for switchboards, for determining the 
number of calls passed daily; hand tallies for inventory pur 


poses etc 


Chi awo, 


VIVID, INCORPORATED, 1635 Fulton street 
Ill. Booth 113 


The company’s iine of gelatin duplicating machines and sup- 
plies are shown. Displayed for the first time is a duplicator, 
carriage operated, and among its new features is a roll con- 
veyor mechanism built into the machine which eliminates in- 
dividual handling of rolls. Rolls are changed by merely turning 
a handle. It has a built-in roll moistener and conditioner. The 
carriage operates on roller bearings and has no slide rods nor 
cables 

Charles R. Watkins, New York manager, is in charge. Also in 
attendance are Kk. E. McNally, general sales manager, of the 
Pittsburgh office, and John J 


home office; R. T. Lee of the 
Flanigan, inventor of the machine 
WATERMAN COMPANY, L. E., 1%! Broadway. New 


York, N. Y.—Booth 182. 


Displaying the No pen, the new line of gyro-sheath desk 
sets and Signagraph, Junior, a small compact machine for 
signing several checks at one time. The No. 7 pens have va 
rious colored bands at the top, each indicating a certain stvle 


of point 
~ J. Kastner is in charge of this display 


WEIG SALES CORPORATION, 154 Nassau street, New 
York, N y Booth 170 


Showing all models of the F. & E heckwriter 


UNION TELEGRAPH COMPANY, INC., 
New York, N. footh 59 


WESTERN 


1560 Broadway, 


Demonstrating continuously a new type of printing telegraph 
known as the Simplex. which is an automatic transmitting 
typewriter Messages are prepared for transmission on a Ma- 
chine resembling a standard typewriter. At the distant terminal 
telegrams are automatically typed in Roman letters on a pre 
gummed tape which is affixed to telegraph blanks ready for 
delivery to the addressee 


WOODSTOCK TYPEWRITER COMPANY, \\ood 
stock, IIL, and 434 Broadway, New York, N. ¥ Booth 146 


various models of the Woodstock standard ty 
Electrite, ete 


New York manager, is in 


Showing 
writer, the 


Cc. F. Short charge 





‘These 


stamps 
are 


sold 
by 
dealers 
every- 
where 














stamping devices and inking pads, each 

a leader in its field and performing its 
work with unfailing supremacy. We guaran- 
tee the dealer prompt, exact service in filling 
his orders. We can refer to many dealers who 
call upon us in all stamping and marking 
problems. 


W: make high grade rubber and metal 


— 


PH RUBBER 
METAL STAMPS 


OF EVERY DESCRIPTION 
Defiance Band Dater 


A small compact dater 
of unusual merit. BE- 
LOW, at left, the 
Triumph self-inking 
band dater—a most popu- 
lar model of ready sale. 






wire Aan 8 | Lae ees beeen | 


EXCELSIOR STAMP PADS 





Inks for all 
needs—Volger’s 
supreme inks fit 
every need. In- 
delible, penetra- 
tive and water- 
proof inks whose The 
quality has nev- 


Excelsior Stamp 
Pad has long been recog- 
er been ques- nized as the pad of 


tioned. quality. 


For a catalog illustrating and describing the 
full line of stamps and inks, with prices— 
write us today. 





80 Duane Street, New York, N. Y. 
Selling Agents for 











B. G. VOLGER MFG. CO., Passaic, N. J. 
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The 
Binder 
of 
Highest 
Efficiency 





ANNOUNCING 


The Opening of Sales Offices 


in New York and Boston 


for the convenience of 


CADCO DEALERS 


Our representatives will be pleased to render expert service. 


NEW YORK—305 Broadway BOSTON—19 High Street 


tzar PRODUCTS 





Mechanism of Chain Post Current Binder 


Four Styles, 5/16 of % inch diameter chain post« 








LBOeN TUBE Canmirs 
FROM $00 TO 100 LE 


CADCO 


Style “A” 
Style “S” 
sen ae Style “B” 
Style “FS” 


























A LARGE REDUCTION IN PRICE 


* chain post in upper and lower tubes; capacity one to 
one thousand leaves. 


STYLE ‘‘S’’ chain post in upper tube only; capacity one to five 


hundred leaves. 


STYLE ‘‘B”’ and ‘‘FS” chain post in upper tube; capacity unlimited, 


by addition of inner sections in connection with 


(ADCO swivel. 


W.G. LLOYD COMPANY 


Accounting Devices Company Consolidated 


626 SOUTH CLARK STREET, CHICAGO, ILL. 


CABLE ADDRESS “ARTLOYD”™ CHICAGO 
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Each Seal 


Descriptive Folders : ' ; } Supplied in a 
, f Neat Leather- 

S lied to Dealers 

me wren j ti) \ ette Pocket 

Without Cost — \ aitny 





FOR NOTARIES, COMMISSIONERS 224 All Users of SEALS 
LIGHT, HANDY, MAKES A CLEAN CUT IMPRESSION — Sells Easily and Quickly 





OTHER “M&W” PRODUCTS 


NAME PLATES 


Self-Inking Cooke Numbering 
Rubber Stamps Rotary Dater CARD HOLDERS WAX SEALS Machines 


RUBBER STAMPS METAL CHECKS LEVER SEALS STEEL STAMPS 


CATALOGUE 1928 WILL BE SENT UPON REQUEST 


EYER & WENTHE 


24t030 SO. JEFFERSON ST. CHICAGO 
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Ne 161 CHECKFILE to hold 300 checks Size 4 x 9 $2.00 per 
! ' retail «1 ¥ ir’s supply) Same to hold 100 checks $1.00 
rer lozen Llee in wine 4! x “4, with ne neh expansion 


There’s Big Money in it for You! 


every mar Woman and Business whicl has a bank ac vunt should buy a 
set of these patented CHECKFILES—the secure an economical way to file 
eancelled checks Similar GREENHAUS HANDY FILLERS are made for filing 
petty cash vouchers, bonds, Insurance policies, special rrrespondence cor 

racts, legal papers, et« Made of best grade ute paper, constructed 

“ pockers Index tab and specia printed recapitulation forms 


Write Today for Our Dealers’ Co-operative Plan 
“Stuffers,” Window Display, Silent Salesman, Direct Mailing, etc. 


ntroductory offer to dealers ro help you meet the demands of your custon 
ers resulting from our national consumer advertising, we wil! supply you wit 
‘ minimum steck at the maximum order prices We vill print and supply) 
ree your owr letterhead on a {-page illustrated etter describing 
GREENHAUS HANDY FILERS for circularizing your own trade 


GREENHAUS FILING SYSTEMS, Inc. 


576 Broadway New York, N. Y. 
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§ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


§ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year, $2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 








Published on the First Day 
of Every Month by 


THE OFFICE APPLIANCE Co. 


417 S. Dearborn St., 


EVAN JOHNSON, Presiden 


Chicago 


Cc. F. MALHOIT, Treasurer 


HN A. GILBERT, Secret 


jo 
C. H. EVERLY, V. President 


D. C. MILLER, V. President 





H.W. MARTIN, Assoc. Ed. OTTO KNEY, Asst. Ed. 
J. A. PALMER, Cir.Mgr. B.C.WALLSTEN, Mgr. Copy Dept. 


G.C. WHEELER, Manager Service Bureau 





C. H. EVERLY, Eastern Mgr. 
1601 Pershing Square —aneay = 
s 


D. N. BRIGGS, Asst. Mgr. 


100 East 42nd Street, New York 
hiand 8319 








by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


* CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


{ No person, firm or cor- 
poration, either directly or 
indirectly connected with 
the industry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any qu 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 
§ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by thesender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{ “Office Appliances” is reg- 
istered in the United States 
Patent Office, Washington, 
D. C. 


§ COPYRIGHT. Contents 
covered by Copyright, 1928, 
by The Office Appliance 
Company. 
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OCTOBER, 1928 No. 4 
CONTENTS ; CLASSIFIED Office Utilities Has National 
ASSOCIATION Accounting Machines . 236 Sales for Tel-Kee ......cccces 74 
National Association News S8 Adding Machines . 236 McGill Organization in Larger 
(See also Meetings—Dinners Catalogues > a . .247 Pactory ....... 77 
Conventions, 46) Exports 220, 251, 252, 253 Some New Eberhard Faber 
DEPARTMENTS Furniture ; 231 BOUND a nensiccse cans scenes teteat 82 
Birthdays 18 House Organs 248 Newcomer in Cincinnati Office 
Books. Recent Business 163 Loose Leaf | 243 fk a 91 
Editorial 11 Other Machines 239 Four Related Groups of ‘‘G-W”" 
Excuse Us. Pleas 42 Patents 8 Cj, eS eee: $2 
Engagements 19% Pens and Pencils .241 Miller Brothers Change Factory 
Guest Book 3 Ribbons and Carbons 244 RINE vtin bi cncikcooenneel # 
Meetings— Dinners—Conventions 46 Stamps—Stencils—Seals 243 Berger Opens Sales Office in 
Mintings—The Page of Progress 9 Stationery . . 225 EER ee .105 
New Machines and Devices 36 Trade Opportunities. 8, 222 Addressographers Make Football 
News and Miscellany 40) Typewriters . . .233 PRAT PSR. 
Other Lands, Ir 26 [278] A. E. Erickson Visits Sweden. .133 
Passed Away 200 Magorian Transferred by Rem- 
ae = ea 114 = Sas oom er = 134 
FEATURES prir ted from “Steel-Strong”’ es Spa Seen 7 
Typewriter Rentals A Resumé _ I + ale + Eve ry. Month. 102 Houston Concern Nears Twen- ' 
of the Committee Report at FURNITI RE, OFFICE . tieth Birthday .137 
the Ck ve land Convention of some Otic ‘ Furniture Sugges- Montreal Stationers Consolidate 
the National \sseciation of tions Being a Few Condensed Stocks .. 
Ty pe write r Dealers 15 Points Gleaned from Corres- , Sheaffer Sales Staff Selections. 138 
Six tal Steps in Winning wp POnae nce with Dealers 34 Walcott-Taylor Company Grows 
Sales A St idy of Sales Meth- FRONTISPIECE tapidly . : 143 
“is by University Professors. 17 Executive Officers of the N. A H. K. Brewer ‘Opens ‘Another 
Fut ire of the Individual Store 2, Vv U. M. 1827-28 . 10 Branch : 1 
seing a Digest of an Article MER HANDISING . : Changes in Atlas Stationers Of- 
by Harper Leech, Economist When Credit Profits Disappear fice Layout 148 
Chicago Tribur Chicage Ome we: ~ aoa =o Eee eae 99 Conklin Takes Kansas City 
Watch" ‘eer St = 'M L, rs Volume Sails: Up With Sales o Branch for Underwood +. 148 
Hayward Suggestions— Written for Of- Unit Construction Used in Barr 
What the Repairman Finds fice Appliances by Chas. N Typewriter ...... -151 
Written for Office Appliances Tunnell 24 J. Ovid Brooks Joins Orthwine 
} Alice Lennhoff 9 MISCELLANEOUS Staff PS RE PI hus 156 
The Importance of Business The Growing Vogue of Color 69 Useful Sales Kit ’ for Getting 
Records—By Samuel New- T. R. Clark Goes with Todd Bank Business : 15 
berger. C. PA 32 Company o os 70 Vv an Buskirk Recovers Health. .169 
Young Louisiana Woman Suc- G-F"” Announces Change in ‘Mongol” Pencil Takes Wings.160 
cessful Typewriter Dealer 32 District Managers ion aa Royal Portable Chief Visits 
No Dollars No Halves Re- Pioneer Inc., Reorganizes 73 Dealers 26 00 nse nebassoun 
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Accounting 
Acme Card System 
Acme Staple 
Adams, Henry T.. 
Add-A-Unit 
Addressograph 
Adjustable 
Algner, G 
Ajax Time Stamp Co 

Aladdin Dry Stencil Cp 


Allen & 


All-Steel- Equip 
Alma Furniture 


American 
American 
American 
American 


Amer. Multigraph 


American 


Amer. Paper Goods Co 
Amer. Writ 

Ames Safety 
Ames Supply 
Argus Mfg 
Ariac Dry 
Art Metal Construction 


Art Steel 


Atlas Staty 
Ault & W iborg io 
Aurora Metal Cabinet 
Aurora Steel 


Auto. File 


Auto Pencil 


Autopoint 


Azora Rubber 


Balto. Index 


Bankers 


Barr- Morse 
Beach Publishing 
Beacon Steel 
Bentley & 
Bentson Mfg 
Berger Mfg 
Bettcher Stp 
joorum & 
Boyle Smoker 
Bridgeport 


Bristow 


British Stationer 


Brown, L 


Browne- Morse 
Buckeye Rib 
Bump Paper 
Buro-Bedarf-Rundschau 
Burroughs 


Bushnell 
Bushnell 
Business 
Business 


BY-31 


‘anode Ink 


‘arpenter 
‘arter's 


‘lemetsen 


‘ollier-Keyworth 


{ 

‘ 

‘ 

‘ 

( 

‘ 

‘ 
Columbia 
Columbia 
‘ 
( 
{ 
( 
‘ 
( 
( 


‘olytt Laboratories 


‘onrades 
‘ook, C 
‘ook H 


‘orona Adding 
‘orona Typewriter Co 
‘orry-Jamestowr 
Crocker Chalr 
Crown Ribbon 
Currier Mfg 


1 
Davenport- Taylor 
Sales 


Defiance 
Derby, P 


Detroit Metal 


Dick A 


Diebold Safe & 
Diemer, John 

Dietz, The 
Dixon, Jos 


Downey, 


Dur-O- Lite 


Economy 
Ediphone 


Edison, Thos 
Elliott-Fisher 


Emerson 


Empire Chair Co 
Englewood 














bnk 
‘entral Paper 
‘arotype Co., 


Jasper Office 








These advertisements present the prod- 
ucts of the leading manufacturers in each 
division of the industry. Because of the 
ground for honest differences of opinion 
the publishers obviously cannot under- 
take to guarantee transactions between 
advertisers and customers. They do, 
however, offer their service in resolving 
any disagreements between advertisers 
and customers, which result from rela- 
tions established through the journal. 





Esterbrook Steel Pen Co..205 Krieger Novelty Co 
Evansville Desk Co 94 L 
Mfg. Co 236 Lamb, Geo. L 
F Lawrence, B. E., & 
w 267 Lawton Co 
Eberhard 227. 8 Lefebure Corp 
Mfg. Co. . 204 Leopold Desk Co 
Featheredge Rubber Co 231 Lincoln Rubber Key 
Featherwt. Eyeshade Co. 267 Lin-May Co., The 
Equipment Bureau. .146 Listo Pencil Corp 
Wm. A., & Co 219 Lloyd, W. G., Co 
E., & Co 56 Loose Leaf Metals Co 
Free Hand Binder Co 250 Luther Ink & Stp. 
Fritz-Cross Co., The 87 Lyon Metal Products 
Furnas Furniture Co 236 ) 
r Cc 199 Macey Co., The 
a Manifold Supplies C 
Bros. & Lane, In 214 Marble & Shattuck 
P. A., Lthr. Wks.265 Marchant Calc. Machine Co 
Eclipse Co 248 Markilo Co 
Firpr. Co 110, 11 McGill Paper Prod., 
General Office Equip. Corp.115 Meilicke Systems 
Pencil Co 92 Meilink Steel Safe Co 
Typewr. Exch 235 Metal Office Furn. Co 
Globe-Wernicke Co 121, 2 Meyer & Wenthe 
Lithographing Co 229 Miller Bros. Pen Co 
Graff-Underwood Co 259 Miller-Bryant- Pierce 
Greenhaus Filg. System 180 Milwaukee Chair Co 
Co 78 Mittag & Volger, In« 





Gunlocke, W. H., Chair Co.230 Mohler, A 
Furniture Co., The. .138 Mon Bureau 
Henry L., Asso 177 Monroe Calc. Machine 
HL : Moore Pen Co 
Arthur W “64 Moore Push-Pin Co 
Hammermill Paper Co Lod Multipost Co 
Bros. Scale Co 26% Mun-Kee Products 
Corp., The 148 Munson Supply Co 
Fred W Co 221 Mutschler Bros. Co 
Hans H 262 Myrtle Desk Co 
Supply Co 203 N 
Duplicator Co 126 Nardi Mfg. Co ‘ 
Heywood-Wakefield 252 Natl. Blank Bk. Co 
Chas. M., & Co 186 Natl. Business Show 
L, 262 Natl. College Emblem Co 
Desk Co Yo Natl. Fiberstok Env 
C., Bro. & Co 267 Natl Vule. Fibre Co 
Equipmt. Co 217 Neidich Process Co 
Hotchkiss Sales Co 52 Nelson, Gus E Jr 
Howard, Pen Co.270 Neva-Clog Products, 
Northern Corrugating Co 
Mfg. Corp 249 
Linoleum Top Co 65 oO. 
. . . ean Oakville-Amer. Pin 
School Supply Co 207 O. K. Mfe. Co 
+ gh - on Old Town Rib. & Carb 
=e 8 ae Onken, The Oscar, Co 
Methods Co 238 . lesk Co 
Steel Cabinet Co.230 Orpin Desk 
Bochner Binder Co.267 Orthwine. R. ......... 
Desk Co 97 Oxford Filing Supply Co 
Mfg. Co 226 Ps 
Metal Furn...1! 3 Pacific Carb & Rib 
irving-Pitt Mfg Co 150 Parker Pe n to 
a Peerless Carb. & Rib 
Jamestown Metal Desk Co.162 Peerless Ink Corp 
Metal Equip. Co..245 Peerless Key Co Im 
Jasper Chair Co 98 Peerless Wire Goods Co 
Desk Co 99 Pelouze Mfg. Co 
Furn. Co 100 Perfect Peerless” Cldr. Co 
Johnson Chair Co 188 Phillips Rib. & Carb 2 
‘ Pittsburgh Tw. & Sup 
Co 195 Pierce, S. K., & Son Co 
Bros 196 Polar Mfg. Co 
K-M Supply Co 263 Polk, R. L.. & Co 
Bros 170 Portable Adding Mach 
Co., Ine 264 Premier Metal Products Co.16 
Co., The 216 Pureell, E. E d 








Q 
Quality Park Envelope Co.183 
Queen Ribbon & Carb. Co. .240 


Quigley Furniture Co......124 
K 

tadio Electric Clock Corp.214 

Rand-McNally & Co 105 

Readeasy ... . 263 

Regal Typewriter Co . 257 

Reiner’s Rotaprint, Inc....223 


teliable Tpr. & A. M. Co. .262 
Remington Rand Bus. Svce. 54 
Remington Typewriter Co. 54 
Riedell Corp.. 242 
Roberts Num. Mach. Co.209, 10 
toberts, Weldon, Rub. Co.. 59 


Rockwell-Barnes Co 224 
Rotospeed Co .159 
toyal Typewriter Co 68 


8 
Safe-Guard Ck. Writer Cp.266 


Sanford Mfg. Co ..-203 
Sanymetal Products Co 253 
Schollhorn, Wm., Co .133 
Schwab Safe Co., The 275 
Searles Elec. Weld. Wks. .256 
Selfeed Pencil Co., Inc 220 


Seneca Falls Rl. & Blk. Co.217 
Sengbusch S-Cl. Inkstand.145 
Service Steel Prod. Corp. . .250 


Shaw-Walker Co occ 
Sheaffer, W. A., Pen Co.130, 31 
Shelbyville Desk Co . 206 
Sheppard, C. E., Co 106, 7 
Sherman-Manson Mfg. Co.253 
Shipman-Ward Mfg. Co... 75 
Sikes Co 151 
Silvergzglo Lamps, In 156 
Simonson, R. A., & Co 263 


Smith, L. C.—Corona Tws.109 
Smith Noise & Shock Elim.264 


Smith Tw. Sales Corp 233 
Smokador Mfg. Co., Inc 147 
Speedaumat Addr. Machry.263 
Speed Key Mfg. Co 266 
Spencerian Pen Co 67 
Staedtler, J. S., Inc 249 


Standard Mailing Mach. Co.119 
Stationers’ Loose Leaf Co.187 
Staty. Export & Import Cp.254 


Steel Bound Box Co 144 
Steel Equipment Corp 169 
Stewart, R. A., & Co 91 
St. Johns Table Co 63 
Storms, H. M., Co .27 
Strayer Coin Bag Co 259 
Sundstrand Add. Mach 115 
Sun Rubber Co The 101 
T 
Tate Exposition Co 182 
Terrell’'s Equip. Co 211 
Thompson Time Stamp Co.266 
Tip Top Mfz. Co 258 
Todd Co., The 143 
Toledo Metal Furniture Co.171 
Triner Sales Co 262 
Triner Scale & Mfg. Co 195 
Trussell Mfg. Co 62 
Tuberculosis Assns 200 
Turner & Harrison Pen Co.261 
Tyler Sales Fixture Co 234 
v 


Underwood Typewriter Co 
57. Back Cover 
nion Ribbon & Carb. Co.266 


I 

i. Ss Envelope c% 165 
l. S. Pencil Co 918 
U. S. Tw. Ribbon Mfg. Co.258 
Universal Fixture Corp 257 
Van Dorn Iron Works 112 


Van Valkenburg, L. D., Co 
Victor Adding Machine Co 
Vidaver Letter Opener Co. 2¢ 





w 
Wabash Cabinet Co 114 
Wagemaker Co 70 
Watson Mfg. Co 178 
Webster, F. S.. Co 9 
Weeks, Frank A., Mfg. Co.267 
Weigel, E. O.. & Sons 64 
Weis Mfg. Co 83. 4.5. 6 
Western Furniture Co 226 
Weston, Byron, Co 264 
Wholesale Typewriter Co. .120 
Wiggins, John B., Co >) 
Wil-Fre Co 160 
Woodstock Typewriter Co.277 

Y 
Yankee Paper & Spec. Co. .257 
Yawman & Erbe 136 
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Eyeshades. 
Featherweight Eyeshade Co... 267 
File boxes, Vollapsible. 


Adding Machines. 
Burroughs Adding Mach. Co 
Corona Add. Machine 























Elliott-Fisher Co BSC BOGE Gea seseosccvcvecs 185 
General Office Equip. Co Mamibere’ Bes Ob... cccccccccel 
Marchant Cale. Mach. (x rane Ge. scikcabacetes ban lv 
Menroe Calc. Mach. Co Steel Bound Box ‘Co eecosecsen 14 
Portable Adding Machine Co Strayer Coin Mag Co......... aby 
Reliable T. W. & A. M. Co File boxes, Metal. 
Sundstrand Add. Mach BER Gs Bike de cst deedbaceds 185 
Victor Add. Mach. Co : . Auto File & Index ©o....173, 4 
Adding Machine Rolls & Paper. | : For the benefit of the subscribers the Kay-Dee Co., The........... 195 
foes Spero, lines advertised are here classified. poctenen Seronsnting Ge. +-- 8 
Venkes Paper & Spec. 257 Many of the requirements of the Filing Cabinets, Cloth Covered. 
Adding Typewriters. meee ~ > fe —s , Diemer, John F., Co......... 245 
Burroughs Adding Mach. (« modern business office are repre sented. Globe-Wernicke Uo........121, 2 
Elliott-Fisher Co Should subscribers. be interested in any Hoffman, L 262 
" hle AG oO ome » . 
—— > Md - Kediggl article of office equipment not listed imperial Method 1 
Underwood Typewriter © . here, they are cordially invited to com- Filing Cabinets, Metal. 
57, Back C . : . annie . All-Steel-Equip, Co....... . 265 
Addressing Machines. municate with the Service _ bureau, Art Metal Construction Oo. ..140 
Addressograph Co through which the information will Art Steet Co. eet 183 
I 
Speedaumat Addr. Machry 263 ‘tly < -erf » f ishe Aurora Metal Cabinet Works.212 
Adhesive Tape be promy tly and cheerfully furnished Auto, File & Index Co.. 178, 
Quality Park Env. Co by letter, without obligation. j Bentson Mfg. Co. 
Adhesives Berger Mfg. Co. 
iSee Inks, Adhesives, et« Browne-Morse Co.... . 
Columbia Steel Equipment Lo, BO 








Arch and Clipboards 
I 


ree Hand Binder Co Corry Jamestown Mig. Corp...260 














Globe-Wernicke Co 121 General Fireproofing Co. ..110, 11 
Rockwell-Barnes (« Globe-Wernicke Co...... .121, 

Bankers’ Note Cases Imperial Steel Cabinet ra 290 
Art Steel Cx 185 Polar Mfg. Co 242 Desk Work Distributors. Invincible Metal Furn. Co.152, 3 
General Fireproofing Co..110, 11 Sun Rubber Co 101 Fox, Geo. E., & Co 56 Jamestown Metal Equipt. Co.245 
‘“ «-Wernicke (Co 121 ” Chairs. Globe-Wernicke Co 121, 2 Kay-Dee Co., The........+. 195 
Van Dorn Iron Works Co 113 Beacon Steel Furn. Co 255 Horn, W. C., Bre. & Co 267 Macey Co., The.......s.. .. 6 

Billing —_e hines Conrades Mfg. ( 221 Irving-Pitt Mfg. Co. 150 Metal Office Furn. Co. ....198 

rroughs Adding Ma ‘ 276 Cook, C. A (% 218 Northern Corrugating Co .. 269 Premier Metal Products. Co..167 
Elliott F ishe Co i] Crocker Chair ¢ 240 Desks. Service Steel Products Corp. .250 
Remington Tw. Co 4 Derby, P.. & © In S2 Alma Furniture Co. 241 Shaw-Walker Co....... .132 
Underwood Typewriter (Cx Empire Chair (: 21 Art Metal Construction Co .149 Steel Equipment Corp. erg: 
57. Back Cover Fritz-Cross Co 87 Bentley & Gerwig Furn. Co..172 Terrell’s Equipment Oo......211 

Binders, Catalog and Periodical Gunlocke, W. H Chair Co.2o Browne-Morse Co * 116, 17 Van Dorn Iron Works Co. 118 
merican Clip Co 6 Hey wood-Wakefield 252 Clemetsen Co aoe i Watson Mfg. Co ‘ : 178 

Blank Books Jasper Chair Co Os Sesey ee Mfg. Corp = Yawman & Erbe. 18 
Boorum é ea se ’ Johnson Chair Co 18S Mletz, The J Y., Co a8 : 

Nat'l RA, Reok (o 154 Marble & Shattuck 2H1 Englewood Desk Co 55 — ees at 173 4 
Rockwell-Barnes Co 224 Milwaukee Chair ( 176 Evansville Desk Co.... . 4 aw, A ‘Oe S \- 118 17 

Blanks fer Bonds and Stocks oo on K. & Son ona oa hs ne my ve a ” Globe-Wernicke Co........121, 2 
floes Athographing (Cx 29 Sine 0 e a _ os, © ‘ aa) 
Kibn Bros _— ~“ 196 Toledo Metal Furniture (« 171 Gunn Furniture Co., The 138 seg! “9 Co..... i 

Blue Print & Plan File Cabinets Check Protectors and Writers. Hoosier Desk (o.. v5 Shae, W ‘iker ade oy. 122 
All-Steel-Equip. Co 265 Reliable T. W. & A. M. Co.262 Imperial Desk Co . 96 Waaeeenes. 4 7 
Art Metal Construction (« 149 Safe Guard Check Writer Corp. 20 Indiana Desk Co sees -» OF Ae ecee - re) A 
(ieneral Fireproofir Co 110, 11 Todd Co 148 Invincible Metal Furn. Co.152, 3 Weis Mfg. Oo +++ 83, 4, 5, 6 
wnt Rela pee a 2 Giese Gentine Jamestown Metal Desk Co...162 . awman « Erbe.. ; 136 
Lyon Metal Products, | 127 Kohlhaas Co The 216 Jasper Desk Co bel Filing Supplies. 

Van Dorn Iron Works Co il Checks, Stamped Metal Jasper Office Furniture Co 100 Aigner, G. J., & Co Tr 
Yawman & Erte 136 Meyer & Wenthe 24 Leopold Desk Co 142 American Clip Co. . 66 

Bond Boxes Stewart, R. A., & Co v1 Macey Co., The 76 Balto. Index Mfg. Co . 261 
Art Steel Co 1S5 Clecks, Office Metal Office Furn. Co 198 Browne-Morse Co.... 116, 17 
Corry-Jamestown Mfe. Cor O64) Radio Electric Clock Co 214 Myrtle Desk Co 274 ying Equipment Bureau 146 
General Fireproofing Co..110, 11 Coin Bags, Trays and Wrappers. Orpin Desk Co.... 197 General Fireproofing Co...110, 11 
Globe-Wernicke (« 121 2 Art Steel Co 185 Quigley Furniture Co 24 Globe-Wernicke Co 121, 2 
Ste Equipment Cory 169 Downey, ( i., Co Ihe 265 Shaw Walker 132 Greenhaus Filing Systems 180 

Book Cases Strayer Coin Bag ‘ 2nu Shelbyville Desk (Co 206 Imperial Methods Co.. ° 
All-Steel-Equip. Co 26 Copyholders. Steel Equipment Corp 169 Invincible Metal Furn, Co 152, 3 
Globe-Wernicke 4 121 American Clip Co 66 Van Dorn Iron Works Co 113 Macey Co., The . 76 
Gunn Furniture Co i g American Electric Co 257 Wagemaker Co 7 McGill Paper Produ te, Inc. . 230 
Macey ( 76 Kobler & Co 264 Weis Mfg. Co S3, 4, 5.6 Oxford Filing Supply Co. 202 
Premier Metal Products Co 187 Premier Metal Products Co 167 Western Furniture Co 226 Quality Park Env. (o. 183 
Van Dorn Iron Works (x 113 Readeasy 26 Wil-Fre Co 160 Rockwell-Barnes Co 224 
Weis Mfg. (o S 4 8 ( Copying Devices & Supplies Yawman & Erbe 136 Simonson, R. A., Co 263 
Yawman & Erbe 136 Yawman & Er 13 Dictation Machines. Steel Equipment Corp 169 

Book Rings Costumers. Ediphone, The....... — Wabash Cabinet Co 114 
Adams. Henry 7 Mfe. °47 Conrades Mfg. ( 221 Edison, Thos. A., In 201 Weis Mfg. Co 83, 4, 5, 6G 
Carpents } Ww Mfe. ¢ "84 Furnas Furniture Co 236 Directory Boards. Yawman & Erbe u@e 186 

Bookkeo ping Machines. Globe-Wernicke ¢ 121, 2 Davenport-Taylor Mfg. Co 20 Fountain Pens. 

Rurroughs Add. Machine ( OTF Lamb, Ge I 2) Display Fixtures. Carter's Ink Co 14 

Elliott-Pishe ( 115 Premier Metal Products Co 167 All-Steel Equip. Co 265 Moore Pen Co 135 

Remington Typewriter (Cs { Sanymetal Products Co 2h Onken, The Oscar Co 72 Parker Pen Co 103, 

IUnderwo I'ypewriter (¢ Cuspidors Orthwine, R 2465 Sheaffer, W. A., Pen Oo, .130, 31 
; 5S? Re Cor a — ., St ‘ Cor A ry ler a. Fixture ( o. 234 Furniture Polish. 

Box Files z ps niversa ixtures Corp 24 Globe-Wernicke Co 121 9 
Art Stee i ISS Cutters, Paper & Case. - Drinking Cups, Paper. Van Dorn Iron Works Co e 113 
General Fireproof o 1 Ideal School Supply 207 Amer. Paper Goods (o 163 , ad 
Glehe.Wes a a 121 . Bettas Stamps. m ; DupResting Wachines e Sugylice, ons te — on 
. . ‘ - ~ mer umbering a ‘ ” ar in ry Stenci Corp 2 eligel, , » « Sons oD) 

Be — Signs. Satie & Plaques Hercules Supply ( 20:3 Amer. Multigraph Sales Co. .123 Gold Stamping. ; 
Nat'l College Emblem ¢ 199 | & ~. a 2 4 arias. Dey Stencil Corp 187 Aigner, G. J., & Co 256 

Business Shows Stewart & Co 9! Canode nk Co Gummed Cloth. 

Nation Reeinese Shaw Co 141 Desk Calendars id Dick, A. B.. Co ; Aigner, G. J.. & Co 256 
rate Exposition ( s Defiance Sales Cory << Heyer Duplicator Co Index Card Signals. 

Busses 7 Lawrence, B. E., & ‘ Horn Equipment Co Ocok, 8. C.. Co 
Generel Wirensesies ¢ 110. 11 Perfect Peerless Calendar Lawton Co.... Graff-Underwood Co 
Mace p The = T Co 244 Peerless Ink Corp Macey Co., The 
roledo Metal Furn. (¢ 171 Desk hemes. Pittsburgh rir. & Supply Co Moore Push Pin Co 263 

Cale ulating eutees . ; aries . i. ( e 204 or ant mptapesat, Inc Sates Babs. 

e Systems 207 ‘ ; Aigner, G. J.. & Co 256 

Calculating Machines — ~ —, a eae _ Elec tric Motors. : ’ a Balto index Mfr. Co 261 
ai: a tm © on oorum & Pease 23 Emerson Electric Mfg. Co. ..235 as a Oo. SC a3 
Wes . ~ - Fox, Geo. E., & ¢ ‘ Envelope Sealers. eo gy * ae 
fo -y Bae Sy ® += Hoffman, 1! 6 Arcus Mfg. Co 25° Globe-Wernicke Co 121, 2 
\ nroee (1 I 0 > ~ 2 aa » om 4 ry a 1g 
awe Alga 9 Bn. ea Sun Rubber 101 Standard Mailing Mach, Co...119 — ngs steer masnas fon 
Reliable T W a + Desk Pads, Glass Envelopes : —_ a, 6 = 
& A. M 262 Sex Gee. &. & ( n° ames Safety lone 2" Ink Eradicators. 

Calendar Pads & Stands , é = nes Safety I nvelope Co 24 4 _ . 9 
~ a Polar Mfg. Co 242 Rushnell, Alvah, Co 27 Carter's Ink Co 194 
_ — ee ~: Desk Pads, Linoleum Diemer. John F., Co 248 Ink-Out Mfg. Co 226 
awrence, B. E & Co 262 Fox. Geo. E.. & Co a1) Globe-Wernicke C 121. 2 Inks, Adhesives, Etc. 

Perfect Peerless’’ Calenda a ee « slobe- Wernicke Co si. ’ " ; 267 
. Ideal Linoleum Top ‘ & McGill Paper Products, Inc..220 Canode Ink Co. 267 

, o44 Polar Mfg. Co 42 Ny “iherstok E > “z9 Carter's Ink Co 14 
eks. Frank A.. Mfg. ¢ ; ar = “< at'l Fiherstok Env. Co : Gane Bros. & Lane 214 

oun Papers < . Wagemaker sd Quality Park Envelope Co. ..18% Ge ral Eclipse c 248 
See Ril 4 "To Desk Pending Letters Holders U. 8. Envelope Co 165 senera be lipase ) 24 

; a American Clip Co 66 Envelopes, Celluloid Grip-Fix Co 4 

Gass Gases, Pocket Desk Signs and Tablets Markilo’ ¢ 267 Higgins, Chas. M., & Co 186 
‘ | © , +) “ o ©” «9? - . € 
ee P. A., Leather Wks.2 Davenport-Taylor Mfg. oD Erasers Luther Ink & Stamp Pad Co.208 
Improved Roehner Binder ¢ 267 D k Tray : - = Saco ~ a ene Peerless Ink Corp 206 
Viggins, The John B., C 231 oe - — oe a. Sanford Mfg. Co 203 

‘ American Electric ( 257 Dixon, Jos.. Crucible Co 228 anford stg. é 

Cash Resi sters Art Steel 1S Faber. Eberhard 2°T 8 Inkstands . ms 
Portable Mach. Co 212 Fox, Geo. E., & Co 1) Ink-Out Mfg. Co 208 Atlas Staty. Corp 220 

Chair Trons General Fireproofing Co 110. 11 Oo. K. Mfe. Co 241 General Eclipse Oo «ee 248 
Bettcher Stp. & Mfg. | 266 Globe-Wernicke Co 121, 2 Roberts. Weldon, Rabber Co.. 59 Sengbusch 8-C Inkstand Co...145 
‘ er-Keyworth ¢ 26S Imperial Methods ¢ 238 Expense Books Weeks, Frank A., Mfg. Co...267 

Chair Pads and Cushions Mace ( The 74 Reach Publishing Co Insurarce. 

I ! Seat ( 164 Metal Office Furniture Co 198 Defiance Sales Corp Nelson, Gus E 262 
Featheredge Rubber ¢ 231 Northern Corrugating (¢ ona Harvey. Fred W.. ( Labels, Law Books oa Number. 
Fox, Geo. E., & O é( Weis Mfg. Ce 83. 4 I. D. L. Mfg. Corp Aigner, G. J., & Co... 256 
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Leads for Mechanical Pencils. 


American Lead Pencil Co. 118 
Faber. A. W.. Inc. 267 
Letter Distributors. 

Bristow, Stanley R . 266 
Globe-Wernicke Co ocokae 8 
Imperial Methods Co cove 
Kohihaas Co., The 216 
Letter Openers 

ss — Vi ae 21 
Vidaver Letter Opener Co. 2 


Letterheads. 
American Embossing Co 





Goes Lithographing Co 22 
Lettering and Show Card Pens. 
Bridgeport Pen Co 230 
Library uipment. 
General Fireproofing Co 110, 11 
Globe-Wernicke Co 121, 2 
Linoleum Desk Tops. 
Fox, Geo E & Co 56 
Ideal Linoleum Top Co 65 
Polar Mfg. Co 242 
Wagemaker ( 7u 
Lists. 
Polk, R. L., & Co 265 
Lockers and Storage Cabinets. 
All Steel Equip. Co 265 
Art Metal Construction Co 149 
Art Steel Co Iso 
Aurora Metal Cabinet Works .212 
Aurora Steel Products Co 207 
Corry Jamestown Mfg. Corp. . 260 
General Fireproofing Co..110, 11 
Globe-Wernicke Co 121, 2 
Invincible Metal Furn. Co.152, 3 
Lyon Metal Products, Inc 27 
Macey Co The 76 
Premier Metal Products Co 167 
Steel Equipment Corp 16 
Terrell's Equipment Co 211 
Van Dorn Iron Works Co 113 
Yawman & Erbe 16 
Loose Leaf Books and Systems. 
Accounting Devices Co 100 
Adams, Henry T.. Mfg. Co 27 
Boorum & Pease Co 234 
Irving Pitt Mfe. Co Iso 
Lefebure Corp 246 
Lieyd, W a Co 190 
Mohler, A bh 4) 
Nat'l Blank Book Co 1M 
Sheppard, ¢ I Co 106. 7 
Stationers, lL. I Co 187 
Trussell Mfg. Co 62 
Loose Leaf Envelopes, Celluloid 
Markilo (Co a 
Loose Leaf Metals 
Carpenter, | W Mfg. Co ona 
Loose Leaf Metals Co 258 
Loose Leaf Posting Tray Stands 
Lefebure orp 246 
Map Tacks 
Graff-Underwood Co 20 
Moore Push Pin Co ma] 
Maps, Globes, Etc. 
Rand, MeNaliy & Co 10 
Matched Office Suites 
Clemetsen Co The os 
Diets, The, J t Co 15S 
General Fireproofing Co 110, 11 
Leopold Desk (Co 142 
Macey (Co The 76 
Memorandum Devices 
Currier Mfg. (« 222 
Fox. Geo. E & y 
Lawrence, BR. I A 202 
Moisteners. 
Argus Mfg. < 253 
Mohler 4 pa 1) 
Senghuach S ¢ Inkstand Co. .145 
Numbering Machines 
American Num Mach. Co 1% 
Force Wm A... & Co 219 
Roberts Num! Mach. (o.208, 10 
Office Partitions and Railings. 
Add-A-Unit Partition Co 200 
Globe-Wernicke Co., The 121 2 
Oil, Office Machine 
‘ larotype to ari 


Defiance Sales Cor} 


Pads, Figuring (Ruled or Plain) 
~~~ & Pease Co 254 
Pa 
—__ I L, Paper Co 227 
Hammermill Paper (: 14 
Knowlton Bros 170 
Weston, Byron, Co 4 
Paper Clamps. 
American Clip ¢ on 
Atias Staty. Corp al) 
Esterbrook Stee! Pen (Co 205 
Hunt, ¢ Howard, Pen Co 270 
Van Valkenburg. L. D i 
Paper Clips 
Argus Mfe Co 3 
American Clip Co an 
Cook, H. ¢ a 213 
Graf-Underwood Co 
oOo. K Mra. (% oat 
Rockwell-Barnes (Co 224 
Tip Top Mfc. Co OnN 
Van Valkenburg, L. D PNG 


Paper Drinking Cups & Dispensers 
1s 


Amer. Paper Goods Co 


Paper Fastening Machines 
Acme Staple Co 
Auto Pencil Sharpener (Co 
Bump Paper Fastener Co 
Defiance Sales Corp 
Eveready Mfg. Co 
Hotchkiss Sales Co 
I. D. L. Mfg. Corp 
Neva-Clog Products. Inc 
Rockwell-Barnes (Co 
Paste. 


(See Inks, Adhesives, Etc.) 


224 








The Service Bureau of Office Appliances 


is maintained for the exclusive use of subscribers and adver- 
tisers. Im the execution of its various commissions this 
bureau calls upon practically every member of the staff. It 
answers by personal letters all inquiries upon matters ger- 
mane to the field, it furnishes special reports upon articles 
of office equipment, supplies names of manufacturers of any 
article wanted, puts man and job together, prepares adver- 
tising copy, furnishes lists of desirable agents and dealers in 
nearly every country, aids foreign dealers in securing U. S. 
A. lines, and in many other ways performs useful service, 
all without charge. Subscribers in every land have made, 
and are making, good use of this bureau; manufacturers in 
every section of the field have had evidence of the service. 
Subscribers’ requests for catalogues to bring their files up 
to date, or to replace the file in case of fire or other form 
of destruction, are broadcasted in a bulletin which 
mailed frequently to leading manufacturers 




















Pen and Pencil Clips. Rubber Stamps. 





Argus Mfg. Co Meyer & Wenthe 24 
Defiance Sales Corp. f Stewart, R A1.. & Co “1 
Van Valkenburg, L. D 2th Rulers. 

Pencil Sharpeners. Seneca Falls Rule & Blk. Co.217 
—_ Pencil Sharpener Co 112 Safety Deposit Boxes. 

usiness Aids Co =e General Fireproofing Co 110, 11 
Graff-Underwood Co —_ Invincible Met. Furn, Co.152, 3 
Hunt, ( Howard, Pen (: 270 

Safes. 

Pencils, Cedar. Art Metal Construction Co 149 
American Lead Pencil Co 11S Diebold Safe & Lock (Co.139. 40 
Dixon Jos . Crucible Co -. 2 General Fireproofing Co 110 11 
Faber Eberhard 2zi 8 Globe-Wernicke Co.. zl ” 
General Pencil Co "2 Macey Co., The : if 
Staedtier, J. S.. Ine =) Meilink Steel Safe Co 184 
Staty. Export & Import Corp <4 Schwab Safe Co., The 275 
I 8. Pencil Co 21s Steel Equipment Corp. 16) 

Pencils, Thin Lead, Magazine Van Dorn Iron Works Co : 
Autopoint Co it Yawman & Erbe Lise 
Dur-O-Lite Pencil Co C6 Sales Representatives Wanted. 
Listo Pencil Co 2th Ry -31 258 
Nardi Mfg. Co 224 Fy fle N ‘ ony 
Parker Pen Co Lins j . 

Riedell Corp 242 Scrapbooks. 

Selfeed Pencil Co oy Horn, W. ¢ Bros 267 

Sheaffer, W. A., Pen Co. .13), 31 Sereens, Office, _ 
reo y ey’ 

Pens, Lettering and Show Card Sealing a eo. 

Bridgeport Pen Co — Luther Ink & Stamp Pad (Co.20s 
Hunt, ¢ Howard, Pen Co 270 Sanford Mfg. Co one 

Pens, Steel. Seals, Notary and Corporation. 
Esterbrook Steel Pen Mfe. Co 2 Meyer & Wenthe 24 
Hunt, ©. Howard, Pen ¢ 270 Stewart, R. A... & Co v1 
Miller Bros. Pen Co 26 Shelf Boxes. 

Spencerian Pen Co “7 All -Steel-Equip Co 265 
furner & Harrison Pen ¢ mae | Diemer, John F., & Co 248 

Picture Hooks. Globe-Wernicke Co 121 2 

Moore Push Pin Co 263 Shelving . : 
All-Steel- Equip Co in 

Pins and Pin Containers. Art Metal Construction Co oD 
Defiance Sales Corp 225 Art Steel Co a7 
Oakville-Amer. Pin Div 191 2 Rerger Mfc. Co rf 

Platens, Typewriter. General Fireproofing Co...110, 11 
Amer. Writing Mach. Co Ws Globe-Wernicke Co Zi, 2 
Ames Supply (Co 24 Steel Equipment Corp 160 
Bushnell Mfg Co wus rerrell’'s Equipment Co 211 

Postal Scales. Van Dorn Iron Works Co 11 
Hanson Bros. Scale Co 267 Sign Markers. 

Pelouze Mfg. Co 1 Hellesoe, Hans H 2 
Triner Sales Co zt Signs. 
Triner Scale & Mfg. Co i” Davenport-Taylor Mf¢. Co 0 

Publications. Smoking Stands, Office. 

British Stationer 27 ‘oyie Smoker Co th 
Buro- Bedarf-Rundschau 273 Smokador Mfg. Co In 147 
Business . 262 Sorting Devices. 

Mon Bureau 272 Kohihaas Co 218 

Punches. Stamp Affixers 
Atlas Staty. Corp 22) Multipest Co 2 
Boorum & Pease Co 4 Stamp Pads 
Defiance Sales Corp 225 Lather Ink & Stamp Pad Co.208 
Globe-Wernicke Co 121 2 Meyer & Wenthe . 24 
Schollhorn, Wm. Co Mun-Kee Products Corp 102 

Pvsh Pins Peerless Carbon & Rib. Co 225 
Moore Push-Pin Co ” Stewart, R 4 & Co 1 

Ribbons & Carbons. Volger, B. G., Mfg. Co 91 

Alien & (» z44 Stands for Office Machines. 
Aunit & Wiberg Co 12% Adjustable Table (Co 4 
Ruckeye Ribbon & Carbon (Co.120 Harter Corp 148 
Canode Ink Co 267 Krieger Novelty Co 181 
Carter's Ink Co 104 Premier Metal Products Co 167 
Columbia Rib. & Car Mfe Searles Flex Weld Works "6 

Co 1 Sherman-Manson Mfg. Co 
Crown Ribbon & Carbon Co20 Toledo Metal Furn. Co 171 
Imperial Mfg. Co 21 Stapling Machines 
Manifold Supplies Co y Acme Stanle Co 
Miller-Bryant-Pierce Co ao Deflance Sales Corp ; 
Mittag & Volger m1 Hotchkiss Sales C 181 
Neidich-Process Co 108 Neva Clog Products, Inc 74 
Old Town Rib. & Car. 81 lone “ 
Pacife Cartan, & ible Coie) S*enty, Ebeantty Eee, 
semeeee _—_ & Rib. Co 22h Kihn Brothers 16 
*hillips Rib. & Car. Co oN aatne % 2°00 
Queen Ribbon & Carbon Co..2 Wiggin John B ‘ a 


Remington Tw. Co Stationery Racks 








Rockwell-Barnes Co Currier Mfe to 
Storms, H. M., Co Imperial Methods Co 
Union Ribbon & Carbon ( 208 Stencils 

v. 8S. Typewr. Rib. Mfe. Co Mever & Wenthe 
Webster, F 8. Co 2 Stewart. R.A ac 





Stenographers’ Note Books. 


Boorum & Pease Co 234 
Rockwell-Barnes Co. 22. 
Stools. 
Conrades Mfg. Co Ty 
Crocker Chair Co te 
Milwaukee Chair Co . 176 
Searles Elec. Weld. Wks 26 
Toledo Metal Furn. Co 171 
Storage Cases. 
Art Steel Co 185 
Bankers’ Box (: 204 
Kay-Dee Co 105 
Rockwell-Barnes (Cr 24 
Steel Bound Box Co.... 144 
Strayer Coin Bag Co Low 
Tables. 
Corry Jamestown Mfg. Corp.. .260 
Furnas Furniture Co 23 
General Fireproofing Co 110, 11 
Globe-Wernicke Co 121. 2 
Guth, H. L., Assoc 177 
Lyon Metal Products, In« 127 
Macey Co rhe 76 
Mutschler Bros. Co oo 
Premier Metal Products Co 167 
St. Johns Table Co 6s 
Van Dorn Iron Works Co 113 
Tablets. 
Rockwell-Parnes Co 224 
Telephone Accessories 
American Electric Co 257 
Colytt Laboratories 265 
K-M Supply Co 263 
Thumb Tacks. = 
Graff Underwood Co no 
Moore Push-Pin Co 2623 
Time Stamps and Recorders 
Ajax Time Stamp (C« 106 
Hercules Supply Co 208 
Thompsen Time Stamp Co 266 
Transfer Cases 
All-Steel-Equip. Co 265 
Art Metal Construction (« 140 
Art Steel Co 185 
Aurora Metal Cabinet Wks 212 
terger Mfc. Co 157 
General Fireproofing Co 11, 11 
Globe-Wernicke Co 21. 2 
Kay-Dee Co The 195 
Macey Co., The 6 
Shaw Walker (« 132 
Steel Equipment Corp 169 
Van Dorn Iron Works (« 118 
Weis Mfe. CC ba 4, 5, 6 
Trimmine Boards 
Ideal School Supply Co 207 
Typewriter Cabinets 
Type, Tyvewriter 
“Ames Snoply Co 245 
Toledo Metal Furniture Co 171 
Typewriter Clearing Brushes. 
Hahn. Arthor W 264 
Typewriter Cleanine Material. 
“Amer. Writing Mach. Co 168 
Clarotvpe Co 265 
Pureell, F. E on 
Sanford Mfg. Co seus . «+208 
Webster, F. 8 Oo = 
Typewriter ap 
Krieger Novelty Co 181 
Typewriter Cushion Keys. 
Lincoln Rubber Key Co 232 
Munson Supply Co 64 
Teerless Kev Co 77 
Sneed Kev Mfe. Co 2h6 
Tyvewriter Cushion Knobs & Feet. 
“Ames Supply Co 245 
Azora Rubber Co 22 
Fox. Geo. F., & Co ii 
Tin-May Co., The 222 
Peerless Key Co ‘a 
Smith Noise & Shock Elim! 
nator oF 
Typewriter Parts and Tools 
Ames Supply Co 245 
Typewriters, New 
Amer. Writing Mach. Co 148 
Rarr-Morse Corn 1m 
Corona Trpewriter © 1A 
Reliahle T. W. & A. M. C 282 
Remingetown Tw. Co ‘ 4 
Royal Typewriter Co 68 
Smith, L. C.. & Corena Tws 109 


Typewriter Co 
i Pack Cover 
Woodetock Tyrnewriter Co 
Tyvewriters. Rebuilt 
Amer. Writing Mach. Co 
General Tyrnewr. Ex 
Recal Trrewriter C 
Reliable T. W. & A. M. C 
Shinman-Ward Mfe Co 
Smith Tw. Sales Corn 
Wholeeale Trnrewriter Co 
Visible Index Svstems : 


Tnderwoord 





Aeme Card System ({ 179 
Glohe-Wernicke C 121. 2 
Trving-Pitt Mfe. Co 1m 
Shennard. (CC E Co 1m =T 
Stationers’ Loose Leaf Co 187 
Wardrobes. 
All-Steel-Fautip Coa RN 
Avrora Metal Cabt. Wks 212 
Furnas Furniture Co 2h 
General Firerroofing Co m0. #411 
Glohe-Wernicke Co =. 2 
Lyon Metal Proednets. Ine 1°7 
Premier Metal Products (Co...167 
Terrell's Equipment Co 211 
Waste Baskets. 
General Firenroofing Co.-.-..110, 11 
Glohe-Wernicke Co... The.121 2 
Invincible Metal Furn. Co..152, % 
Macey Co The ‘ 7h 
Metal Office Furniture (Co 198 
Nat'l Vuleanized Fibre Co 245 
Peerless Wire Goods Co ons 
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is eight cents a word, 
Minimum charge, $1.60. 





SITUATIONS WANTED 
Experienced all around man on al! makes; 
business; has adding machine experience 
Address J-—54, care Office Appliances, 


REPAIRMAN 
twenty years in the 
Wants to make a change 
Chicago 

SALES AND ADVERTISING EXECUTIVE who has directed 
idvertising campaigns for two of largest office appliance manu 
facturers is available for new connection Experience covers 
both domestic field and foreign An expert in sales promotion 
work Has abilities along sales and promotional lines which 
some manufacturer can use to advantage Will carefully con 
sider any proposition whether large or small Can take new 
position on short notice Unusually fine references. Address 
X-140, care Office Appliances, Chicago 


a, SALESMEN WANTED 
SALESMEN for Edison-—Dick Mimeograph, also sel! commercial 
stationery; salary and commission Edmonton Alberta Ad 
dress Z-90,. care Office Appliances, Chicago 
ILLINOIS, MICHIGA N—Manufacturer of 


established 


ine wants man wit! following among stationers and offic« 
furniture dealers in above territors Commission basis Splen 
did side-line Box 29, Station S, New York City 

STATE MANAGER—Marvelous invention seals 3,000 envelopes 
hourly! Seils $4.50 only equals work expensive electric ma 
chines; offices buy 1-100; exclusive trial offer Write quick! 


Rede 12 B. Winthrop Bidg., Boston 


SALESMEN WANTED to sell Transo (one—piece window) enve 
lopes Every office a prospect: over 50,000 users: steady re 
peaters; protected territory; full or part-time, experience un 
necessary Transo Co., 3542 N. Kimball, Chicago 


WONDERFUL NEW SIDELINE Big commission with order 
Sell printing for every business at half price; copyrighted illus 
trations free just take order, we do the rest Pocket outfit 


free Sales Manager, 1522 Wells Van Buren Bide... Chicago 

MIDDLE WEST DESK MANUFACTURER has Ohio and Ir 
liana territory open for competent office furniture salesmaz 
Prefers one who already is selling office furniture or a related 
ne to dealers Price, quality and short freight hauls make 
this line a ready sellet Address D-—53, care Office Appliances 
Chicago 

OUR TWO HIGH-GRADE TYPEWRITER SPECIALITIES can 
be sold by typewriter salesmen, repair men, supply and spe 
alty salesmer This a golden opportunity for any salesmar 
illing on office trad Territories are being allotted now 
Write for details and selling plans Address R-47, care Office 
Appliances, Chicag 

WAN TED—Dealers and nufacturers agents for a line of 


sunting Forms, Manifolding Books 
Bank Stationery Book 
This is not a stock line 
Protected territory Attractive 
Address S-—S6. care Office 


built—to—order Loose Leaf Ac« 
d Sets, Lithographed Business and 
eeping Machine Sheets, Cards, ete 
Every job is made up spe il 
brokerage paid on entt of rders 
Appliances, Chicago 


OFFICE APPLIANCE MANUFACTURER has several splendid 
enings in the Southeast capable salesmen, who are earn 
tly applied to business and eager to reach highest earnings 

is well as the splendid future that awaits the successful man 

with this institution Apply in writing to district manager, 407 
1 Marietta Street Building, Atlanta, Ga 


WELL ESTABLISHED JOBBING BUSINESS in the East has 


pening for salesmar work Pacific coast territory The line 
ncludes a wide variety of staple office supplies and a number 
of specialties Salesman to handle it successfully must be 
familiar with the stationery business and acquainted with 
Pacific coast dealers and conditions Fine opportunity for the 


right man Address F-74, care Office Appliances, Chicago 


SALESMAN WANTED—To act as sales manager for compan) 


aking attractive ne of steel files and cabinets This is an 
xcellent opportunity for a salesman who knows the dealers 
ind knows how to merchandise steel furniture The man who 
makes this connection will be expected to spend part of his 
me in the field and part in the office Send complete infor 
ition to V-51, care Office Appliances, Chicago 
TYPEWRITER MEN Are you in a rut? Why not go int 
business for yourself | have some desirable large cities in Ohio 
here we still can use a Live Distributor Take a chance 
start out for yourself f you know anything about the type 
writer game you can clean up Big with my personal assistance 
some of ir Distributor have shown a 300 increase during 
28. write me in confidence Rowland F. Gones, District Mar 
iwzer Woodstock Typewriter Ce Arcade Hotel, Newark, Ohio 
SALESMEN WANTED if 1 are an experienced desk sales 
mar Oo we known among ffice equipment dealers, write us 
it once We manufacture a complete line of office desks, tables 
! ! dir se ra patented feature rticles We 
e® goo erritor D f the right mer No objection t« 
ur carrving other lines that do not compete with ours Pres 
t territoris are paving ilesmen from $500.00 to $1,000.00 per 
ntl W consider ! I h grade men, who are well and 
favorably known to tl d We have a line of proven qualit 
mplete in patterns and grades; many distinctive talking points 
f cons tior nd finist ind the prices are right Our line 
d trade ark are advertised nationally Tell us what lines 
1 have irried and where you have traveled Replies strictly 
nfidential Address B-141 ire Office Appliances, Chicago 


BOOKS OF INSTRUCTION. 
NDERWOOD TYPEWRITER REPAIRING—Loose Leaf—The 


tire 12 chapters ow ready Gives nearly 900 different 
ations and adjustments—Common every-day adjustments—lUn 
sual and rare adjustments—Disassembling, cleaning 
ing and aligning ri nachine inspection questions—12 
ters—814 x 11 inches—Neat and serviceable binder—Price $3.00 
Eiward H johnson. Put her, Box 1321. Midland, Texas 


LINES WANTED. 


ST. LOUIS—Representative of — office appliance manufac- 
turer is in a position to handle an additional line. Is a thorough- 
ly competent salesman and has well organized sales force. i 
consider any meritorious line which can sold on specialty 
basis. W-53, care Office Appliances, Chicago. 


EASTERN ESI two manufacturers, one 





REPRESENTATIVE of 
making steel files and the other wood, wants an additional office 
furniture line to sell to the trade. Interested particularly in 
desks but will consider anything in furniture or filing oe. 
Knows the eastern dealers well and is a real producer. Address 
Y-52, care Office Appliances, Chicago. 
DETROIT DISTRIBUTOR of Steel Office Equipment selling 
direct to user would like to communicate with manufacturer of 
steel shelving and storage cabinets with view to representing 
him exclusively in this field. Live selling organization also down 
town store and warehouse. Will consider commission or profit 
sharing contract only. Address C-52, care Office Appliances, 
‘*hicago 

SALESMAN—Representing desk manufacturer in Ohio, Indiana 
and Michigan territory, is in position to handle non-competing 
office furniture line or other line sold through office furniture 
department. Well equipped to give satisfactory results. For- 
merly sales manager for office equipment manufacturer 
Thoroughly capable as executive and salesman. Address A-50 
eare Office Appliances, Chicago. 

SUCCESSFUL SALESMAN-MANAGER—WIiIl take national line 
that will permit of retaining residence in San Antonio. Fifteen 
years’ experience in sales and production of printing, steel en- 
xraving, lithographing, blank boeks; thoroughly familiar with 
veneral stationery lines, office furniture, an steel. Have 
handled largest retail accounts, banks, counties, and larger 
corporations. Well known throughout Southwest with personal 
‘riendship in every stationery house of note in Texas. Capable 
of handling practically any line connected with the industry 
Address H-57, care Office Appliances, Chicago. 











LINES WANTED, ABROAD. _ 


ITALY-DAMIANI & GIORGIO-VENICE—Special organization 
typewriters and supplies—House Established 1866 particular 


interest given to portable typewriters. 

EXCLUSIVE REPRESENTATION FOR SWEDEN—Experi- 
enced, financially responsible and reliable company wants to 
hear from manufacturers of specialties for filing, book-keeping 
and office-equipment (not furniture). Address: Iduns Trycker- 
iaktiebolar Stockholm, Sweden. 


FOR SALE AND WANTED TO BUY. 
ELLIOTT-FISHER billing and bookkeeping machines bought 
ind sold Maloney, Gilmore Co., 508 S. Dearborn, Chicago. 
iELLIOTT-FISHER machines bought, sold and rebuilt. Teeter- 
Warsh Co., Plankinton Arcade, Milwaukee, Wis. 
DICTAPHONE Dictating, Transcribing and Shaving Machines 


Perfect condition. Lot $150.00, delivered J. L. Rogers, care 
Ditto, 710 14th St.. N. W., Washington, D. C. 

a AGENCY MANAGERS WANTED ie 
SORTERGRAF AGENCY offers unusual opportunity. Sorter- 


revolutionizing all 
The opportunity is 
large and direct; 


Graf is a new sorting machine which is 
kinds of sorting, in all kinds of offices 

nusual, because the need is old; savings 
strong patents; no trade-ins, or exchanges; unit of sale low 
nough to sell; orders big enough to pay well; organization 
fairly new Users already include hundreds of concerns like 
General Motors, DuPont, U. S. Radiator, Westinghouse, Radio 
Corp., and many railroads, banks, department stores, public 
service companies, etc Only the highest type of agency men 
are being considered and on straight commission basis. No 


investment desired SorterGraf Company, 4044 West Jeffer- 
son, Detroit, Mich 

BUSINESS OPPORTUNITIES 
STATIONERY AND OFFICE SUPPLIES BUSINESS, estab- 


160,000 population 
Inventory, $20,000- 
Forks Herald Co., 


ished thirty years, serving a territory of 
Owner has decided to quit merchandising. 
$25,000 Correspondence solicited Grand 
Grand Forks, North Dakota 

\N EXPERIENCED MAN seeking HEALTH AND BUSINESS 
SUCCESS in a prosperous, growing territory, can buy a going 
ffice equipment business, at inventory prices, with nothing for 
good will. Stock at present small; all good salable merchandise 
Owner has other interests Address K-49, care Office Appli 
ances, Chicago 

FOR SALE—Stationery store doing a business of $75,000 to 
$100,000 yearly in a prosperous western city. Reason for sell- 
ing, other interests which require entire attention of owners 
\ddress G-77, care Office Appliances, Chicago 


BUSINESS OPPORTUNITY WANTED 
EXECUTIVE of high standing and successful record will invest 
or buy manufacturing or retail business where his services 
an be used to advantage. Address W-197, care Office Ap 
nliances Chicago 


MECHANICS WANTED 
MECHANIC, experienced on all makes of standard and port- 
ables; must be good on Smith and Corona. Answer fully age, 
xperience, married, salary, etc Office Appliances Cormpany, 
Muskogee, Okla 


MFR. OF STEEL EQUIPMENT. 


MANUFACTURER of Steel Equipment, fully equipped to make 
book cases, cabinets, in wood grain finishes, any style, quantity 
production Let us estimate Loewy, 27 W. 24th St., N. Y. C. 
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Business Opportunities 


The se are inquiries from subscribers desiring lines, catalogues, 
ete They are tangible prospects for manufacturers and jobbers 


Wanted Abroad 


Mexico, D. F., Mexico.—The Commercial & Distributing Com- 
pany, 8S. A., Paeso de la Reforma, 5, will consider the addition 
of non-competing lines to its present activities, which include 
representation of The National Cash Register Company and 
The General Fireproofing Company The standing of the 
American manufacturers represented is a good indication of 
the character of the Commercial & Distributing Company of 
Mexico, 8S. A 


Wanted Here at Home 

Atlanta, Ga.—The Office Equipment & Supply Company. has 
been established by W. J. Hodnett, 1388 Lanier place, N. 
He is now open for an office equipment or office specialty line. 
Mr. Hodnett will sell to the trade or to users in the south- 
eastern states 

Baton Rouge, La.—Pike Burden, Inc., desires to secure cata- 
logues from manufacturers in the stationery and office equip- 
ment trade At present the company is engaged in printing 
and engraving. according to the letterhead. Apparently it has 
in mind the establishment of a stationery and office equipment 
department 

Battie Creek, Mich.-Gage's, office equipment house, North 
McCamily street at the bridge, seeks a source from which to 
purchase carbonized adding machine rolls in duplicate 

Cedar Rapids, towa.—The Direct Mail Service Company, Inc 
117 South Second street, considers the establishment of a com- 
plete office equipment department It has limited itself to a 
direct mail service heretofore The company desires to hear 
equipment not now represented in 


from manufacturers of office 
Cedar Rapids 

Central.—A 
Onhi}o, 
non-competing office 


salesman representing a desk manufacturer in 
Michigan and Indiana territory, is in a position to handle 
furniture line, or some other merchandise 


L467 7344 















sold through an office furniture department. He is well equipped 
to give satisfactory results. Was formerly sales manager for 
an office equipment manufacturer; thoroughly capable as execu-— 
tive and salesman. Address SEM 10, care Office Appliances, 
417 South Dearborn street, Chicago, Ill 

Des Moines, lowa.—Chas. P. Massard, Security building, Des 
Moines, Iowa, is a manufacturers’ sales representative and 
distributor of building specialties. He finds that a line of steel 
shelving will fit in with his work very nicely Mr. Maessard 
wishes to hear from manufacturers who are in a position to 
offer him their lines for sale 

Eastern—A manufacturers’ agent selling the trade in New 
England and eastern Canada for a well known concern in this 
industry, wishes another line of stationery or office specialties. 
Manufacturers interested in the further development of this 
territory will do well te follow up this opportunity Address 
SEM 11, care Office Appliances, 417 South Dearborn street, 
Chicago, Il 

Escanaba, Mich.—The Office Service Company 
duplicate carbonized adding machine rolls 

Hartford, Conn.—Pierce. Inc., 10 Ford street, seeks a stock 
steel cabinet for fire extinguishers, which are approximately 
twelve inches wide, twenty-seven inches high and eight inches 
deep Address communications and printed matter for the 
attention of E. S. Pierce. 

Kalamazoo, Mich.—E. Strass, 118 Portage avenue, 
buy cheap filing cabinets. He wishes also to secure 
on high grade letter filing cabinets. 

San Francisco, Calif.—O. W. Hunt, Jr., 149 
‘ ‘olumbia 


wishes to buy 


desires to 
catalogues 


Montgomery 
University 


street (during October address him care 
Club, 4 West Forty-third street, New York, N. Y.) desires an 
additional mechanical office specialty. An item for mailing 


but will consider any spe- 
which sells at a figure high enough to permit distribu- 
a specialty sales organization. He is representa- 
Francisco for the Triner Scale & Manufacturing 
Prior to the 
Line-A-Time 


room or shipping room is preferred, 
cialty 
tion through 
tive in San 
Company 
tributor for the 
sales record 


Remington Rand merger he was dis- 
copy 


holder, and made a fine 





















1,677,418 






1.674%,277 








No. 1,677,461.—Loose leaf securing mechanism; patented July 
17, 1928, by Richard Fitz Power, London, England, assignor to 
Morland Impey, Ltd., Birmingham, England. Serial No. 

No. 1,677,415.—Mechanical pencil; patented July 17, 1928, by 
John Straka of Chicago, Illinois, assignor to the Wahi Com-— 
pany of the same place. Serial No. 577,199. 


No. 1, 677,344.—Addressing machine; patented July 17, 1928, 
by Henry E. Hubbard, Chicago, Illinois; assignor by mesne as- 
signments to Addressograph Company of the same place. Se- 
rial No. 142,178 





1928, 
Illinois, assignor to the Woodstock 
Serial No. 30. 
patented 
1928, by Max W. Federbush and Jacob D. Federbush 
of New York, N. Y. Serial No. 71,070. 

No. 1,677,210.—Typewriting machine; patented PA 1928, 


No. 1,677,315.—Typewriter; patented July 17, by Conrad 
D. Youngberg, Woodstock, 
Typewriter Company of the same place. 

No. 1,677,277.—Removable window tag for binders; 


July 17, 


by George F. Rose, Hyndsville, N. Y. Serial No. 

No. 1,677,170.—Typewriting machine; patented July 17, 1928, 
by George W. Campbell, Hartford, Conn., assignor to Under- 
wood Elliott-Fisher Company of New York, N. Y. Serial No. 
602,509. 


. 1,668,916 Printing tabulator mecha- 1,669,036. Pen-cripping device Horace 

The Recent Patents nism William W Lasker, Brooklyn, L. Blackman and Oscar B. Hjorth, Janes- 

N. Y., assignor to Remington Rand Busi ville, Wis., assignors to the Parker Pen 

Copies of patents herein listed can be ob ness Se rvice, Ine New York, N a Company, Janesville, Wis., a corporation 

tained from the Commissioner of Patents, operas of Delaware Filed July ‘18, of Wisconsin Filed October 1, 1926 

Washington, D. C., for ten cents each in 1924 Granted May 1928. Serial num Granted May 8, 1928 Serial number 
cash, postofice money orders or certified ber 726,773 138,841 

check Stamps and personal checks not 1,668,970. Copy holder Josiah Wilson 1.669.040 Pen-gripping device Wil- 


accepted McAdam, 
Canada Original 
ruary 9% 1924 
Divided and this 
ruary 28, 1925 


Combined inkstand and pen 
Keltonik, Conemaugh, 


1,668,914 
rack Stephen 


Vancouver, 
application 
Serial 


Serial 


Janesville, Wis., as-— 
Company, 
of Wis- 


liam Levi Canniff, 
signor to the Parker Pen 
Janesville, Wis., a corporation 


Columbia, 
filed Feb- 


691,754 


British 


number 


application filed Feb-— consin Filed October 16, 1926 Granted 
number 12,291 May 8, 1928. Serial number 141,973 


Ramens Stn ~~ ; : 9° ; 

jan ory 8, esis.” Serial” ates Granted May 5, 1958 , 1.669.064 Pocket wallet Frank N 

54.004 , 1,668,982. Automatic autographic regis— Minetti, Cincinnati, O. Filed November 
1,668,915 Typewriting machin Al ter. John Q. Sherman, Dayton, O. Filed 21, 1924. Granted May 8, 1928 Serial 

frea G. F. Kurowski. Brooklyn. N. Y.. July 8 1919. Granted May 8, 1928. Serial number 751,313 

assignor to Underwood Elliott-Fisher number 309,329 1,669,139 Collapsible box James W. 

Company, New York, N. Y., a corpora 1,668,985 Envelope Lowe E. Simp- Martin, Milwaukee, Wis assignor to 


Filed 


1928 


tion of Delaware 
Granted May 8, 
80,164 


January %, 1926 son, 
Serial number 1927 
ber 227,549 


Cincinnati, O 
Granted May 


Joannes Brothers Company, Green Bay, 
Filed June 5, 1925 Granted May 
Serial number 35,114 


Filed October 20, 
1928 Serial num- Wis 
8, 1928 
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MINTINGS 


A Page Dedicated to Progress 
Principle is defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with principle. 


“When I converse with a profound mind, 
or at any time being alone I have good 
thoughts, | do not at once arrive at satisfac- 
tions, as when, being thirsty, I drink water, or 
go to the fire, being cold; no! but I am at first 
apprised of my vicinity to a new and excellent 
region of life. By persisting to read or to 
think, this region gives further sign of itself, 
as it were in flashes of light, in sudden dis- 
coveries of its profound beauty and repose, 
as if the clouds that covered it parted at inter- 
vals, and showed the approaching traveler the 
inland mountains, with the tranquil eternal 
meadows spread at their base, whereon flocks 
graze, and shepherds pipe and dance. But 
every insight from this realm of thought is felt 
as initial, and promises a sequel. I do not 
make it; I arrive there, and behold what was 
there already.”—Emerson. 


* * 


“You did not create your own consciousness ; 
vou did not form the nature and capacities of 
vour own mind; it had its own imminent 
nature when you first became aware of con- 
sciousness, and out of it has grown the total 
sum of your experiences and possibilities. The 
wonder of consciousness taking place within us 
according to its own cosmical nature, may well 
profoundly amaze and astound us. It is an 
ever present mystery and wonder toward which 
our aspirations may lead us to an increasing 
knowledge, not only of the mind, but of the 
things in the presence of which it exists. 

“T regard mind with as much reverence as 
| have ever regarded the infinite cosmic uni- 
verse out of which all mind is born. With 
overwhelming awe I meditate upon the star- 


L studded expanse, with systems of worlds float- 
ing therein, and doubtless filled with life 
systems of worlds that in presence of eternity 
come and go like bubbles upon the stream, but 

ie it is with still deeper awe and reverence that 
| turn to that awareness in me which is con- 
scious of every passing conscious state; which 

L observes critically, and with absolute justice, 
the phenomena of mind as they are imperfectly 
and partially exhibited to me in my conscious- 
ness; and I feel that if there be an intelligent 

2 purpose or consciousness at the head of that 
which has eternally filled unlimited space, then 
to the extent that I learn the truth about mind, 

L to that extent I became acquainted with the 

f power that is regnant in nature. Whatever 
purpose or plan there is in the whole or in any 

we 

L <——__—__ — i x € 





part of the universe, must be due to mind, and 
whatever you and I may achieve for self or 
others must be due to the activity of the mind 
functioning in us; and this mind which takes 
place in us, and of which we become aware, is 
as much a cosmical process as is the flow of the 
tides or the evolution of the universe. A 
knowledge of your own mind and how best to 
use it is your only possible guide, for what can 
never come to your consciousness can never be 
a part of you or for you. Mind is the path 
to the goal of all possibilities. This is the 
age of the apotheosis of mind.”—Prof. Elmer 
Gates: “The Mind and the Brain.” 


ok * * 


“Man is but a reed, the weakest thing in 
nature, but he is a reed that thinks, It is not 
necessary that the whole universe should arm 
itself to crush him. A vapor, a drop of water, 
is enough to kill him. But if the universe 
should crush him, man would still be nobler 
than that which slays him, for he knows that 
he dies; but of the advantage which it has 
over him the universe knows nothing. Our 
dignity consists, then, wholly in thought. Our 
elevation must come from this, not from space 
and time, which we cannot fill. Let us, then, 
labor to think well; this is the fundamental 
principle of morals.”—“The Thoughts of 
Pascal.” 

* * 


“The conditions of the world during the 
Dark Ages shows exactly the result of enslav- 
ing the bodies and souls of men. In_ those 
days there was no freedom. Labor was de- 
spised, and a laborer was considered but little 
above a beast. Ignorance, like a vast cowl, 
covered the brain of the world, and superstition 
ran riot with the imagination of men. The air 
was filled with angels, with demons and mon- 
sters. Credulity sat upon the throne of the 
soul, and Reason was an exiled king. A man 
to be distinguished must be a soldier or a 
monk. Reading and writing were considered 
dangerous arts. Every layman who could read 
or write was suspected of being a heretic. All 
thought was discouraged. They forged chains 
of superstition for the minds, and manacles of 
iron for the bodies of men. The earth was 
ruled by the cowl and the sword—by the mitre 
and sceptre—by the altar and throne—by Fear 
and Force—by Ignorance and Faith—by 
ghouls and ghosts * * *.”—Ingersoll. 
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EDITORIAL 








The Stationers’ Convention and the Stationery Trade 

WitN TY-FOUR years ago last summer, at the call of the Chicago Stationers’ 

\ssociation, a distinguished group of stationers met in Chicago, and after 
careful discussion, organized the National Association of Stationers and Manu- 
facturers, adopted a constitution and by-laws and authorized the incorporation of 
the association under the laws of Illinois. The list of charter members reads like 

register of the elect. Too many, alas, have since passed on into the realms of 

the soul's final adventure, but a considerable number remain to grace convention 
sessions with their presence and to give to the proceedings the benefit of tempered 
and seasoned experience. ‘The name was later amended to include office outfitters. 

Che Twenty-third Annual Convention of this great Association will be held 
at the West Baden Springs hotel, West Baden, Ind., a few days after this issue 
of Office Appliances is received. The four days of October 8, 9, 10 and 11 will 
be packed with meetings that will be intensely interesting and informative. Present 
indications point to a larger delegation, more valuable sessions, and a bigger con- 
vention than has ever been held in the office equipment industry. The interest in 
the National Association and the Annual Convention is based upon the solid logic 
of value received for the effort and time expended. And the interest is continually 
growing. Each year records a more enthusiastic support of the association and 
a more successful convention. During the year information and knowledge con- 
cerning the trade is collected and classified, and at the convention it is disseminated, 
making it possible for a man to succeed in the commercial stationery business 
because he has knowledge. 

The Value of an Idea 

he wealth of the world is in ideas, not in things. Their value is beyond 
estimating \n idea can be passed from one man to another and neither will 
lose, but the net gain will be doubled. If every delegate would bring one idea to 
the coming convention the result would go far toward placing the stationery 
industry on a solid basis of precise knowledge 

The Program 

lhe program of the West Baden convention is replete with good things. The 
speakers are men of note, men who know, men who can tell what they know to 
others in an understandable way 

Perhaps the most valuable of all the features of the event will be the round 
table discussions that will be held on Wednesday. Here, gathered in comparatively 
small groups, specific problems and their remedies will be considered. Suggestions 
will be made, and ideas, the principal commodity in which the association traffics, 
will be exchanged. 


Association Influence 
[he Association is today one of the oldest and most substantial of the trade 
organizations which have survived the buffetings of legalistic interpretation, the 
antagonism of forces opposed to the ordered and organized development of busi- 
ness, the disruptive effects of certain inharmonious elements with which all organ- 
izations have to contend, and finally, the bane of thoughtless indifference and 
sheer mental laziness which so often causes the disintegration of associations 
formed to better conditions in an industry. The Association, having survived 
these disruptive influences, is in a better position today than ever before to advance 
and maintain the principles of good merchandising among its members and to 
exert a powerful influence upon the industry for its own good and for the good of 

the people of the United States whom it serves. 

When this organization was formed there was grave need of acquaintance 
derstanding among the members of the industry. Jealousy was rife; sus- 

(Turn to Page 14) 
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( Editorial—Continued from Page 11) 

picion was in the air; mutual trust and contidence among the members of the trade 
were almost unknown ; trade policies and practices were in a state of chaos; indi- 
vidualism had run wild and every man was a law unto himself. Under such 
conditions there could be no advance except among the gifted and fortunate few 
and even they had to be constantly on guard. Today the whole spirit of the 
industry has changed. The forces of cooperation have been released. Through 
the devoted efforts of some of the finest and ablest minds which have ever given 
themselves to the upbuilding of an industry, the stationery and office equipment 
business has been welded together in a common understanding deemed impossible 
a score of years ago. By reason of the widely ramified influence of the Association 
a new conception of the business has been born and has grown and permeated the 
entire field, until practically all of us understand something of the inner light of 
the Biblical precept, “Man liveth not unto himself alone.” 

There are still many problems to be solved and many conditions to be met 
bettered. They will not all be solved at West Baden, but there can be no 


and 
lhe convention is an expression of the 


doubt that forward steps will be taken 
Promethean spirit, a spirit that helps men to know H. W. M. 
<o. > 


National Business Show Celebrates Silver Jubilee 


Hk National Business Show Company is about to celebrate the holding of 
twenty-five national annual business shows in the nation’s metropolis, for the 
show to be held in New York City this month will be the twenty-fifth event of 
the kind to be held there since the inception of the show in December, 1904. 
Plans tor the first show were laid many months in advance of the event. In the 
first issue of Ofhce Appliances, June, 1904, (then the Typewriter Trade Journal) 
the coming “Typewriter and Office Furniture Exhibition” was mentioned quite 
fully and a diagram of old Madison Square Garden, where the show was to be 
The first business show was an important event, and down 


held, was presented 
the shows held under the auspices of the National Business 


through the years 
Show company and its predecessors have been successful, educative and of in- 


calculable value in advancing the development of the office appliances industry. 

The first Business Show was sponsored by Messrs. Payne and Cochrane, 
' They carried on together for a few years. 
when Mr. Payne sold out to Mr. Cochrane. Several vears later Mr. Fierlein 
bought the business and several shows were held under his ownership. He in 
turn was brought out by Frank E. Tupper, present head of the National Business 
Exposition Company, under whose careful and able direction the National Busi- 
ness Show has become a model for business expositions ever\ where 

Mr. Tupper and his associates are to be congratulated on their success. 
(heir organization has achieved prestige through service, and they have estab 
tor in the industry. 


two young men with progressive ideas 


lished their exposition as an important fac 
(Office \pphances offers its sincerest felicitations 
<--> 


A Glance Ahead 
Fe RICANS can hardly in this day use the words employed by Daniel Web 


ster in a celebrated debate and compare themselves to mariners upon an un 
charted sea Nor do we, like the great statesman, feel obliged to call for the 
reading of the original resolution to bring us upon our course that we may cak« 
our bearings and determine the direction in which we should go. 
Ninety-four years have passed since the debate between Webster and Hayne 
of the United States. The issues there raised are settled—were 


in the Senate 
years ago. They involved nothing less than the 


finally determined over sixty 
integrity, force and validity of the act which changed a confederacy into a nation, 
That question, once settled, all else became possible. W ith- 


“one and indivisible.” 
no adequate naticnal 


out an unified nation no national policy could be maintained 
defense created, and no fiscal policy could stand up. 

What has this to do with us today? The answer is—everything. We enjoy 
national security, unthreatened from without and calm and untroubled from within 
We have become a foremost world power, vet, instead of seeking conquest our 
statesmen are earnestly working to find a way to make war as obsolete as dueling 

Our national well-being is the marvel of the world 

With such a background he must be timid indeed who can 
threat to the integrity and prosperity of the United States. 

Business men realize this: the stock market reflects it. Industries are going 
Volume fluctuates in trade as it always will, but adjustments are made 
Our financial! policies are established and under- 


see any Y@Ta' 


forward. 
und business goes on as usual 


stood, and the issues which Americans are called upon to settle may be discusse: 


with deliberation and solutions found in calm and reasoned judgment 


, 
| 
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Typewriter Rentals 


Being a Resume of the Report of the Committee on the Above 
Subject Presented at the Last Annual Meeting of the National 
Association of Typewriter Dealers in Cleveland During August. 


HE committee which investigated the subject 

of typewriter rentals consisted of F. McBurney, 
manager of the Cleveland sales office of the Ameri- 
can Writing Machine Company, chairman; H. T. 
Shilling, secretary and treasurer, Fort Pitt Type- 
writer Company, Inc., Pittsburgh, Penna., and J. 
\rthur Lyons, Manufacturers’ Typewriter Clearing 
House, Chicago, III. 


These three representative men in the industry 
presented a report which is well worth the careful 
perusal of typewriter men everywhere. 

We are not giving this report verbatim, but are 
presenting its salient features and giving the con- 


clusions at which the committee arrived. 


In analyzing the rental business, the committee 
found that what appear on the surface to be the 
facts determining the profit or loss are the 
use of the machine 
services rendered on the machine. ‘The return must 
be governed with consideration of every possible 
item aftecting the cost of the service. ‘These include 
the following: 


main 
return or charge tor 


No less than six per cent on the average invest 
ment in the machine; depreciation based on $5 per 
vear figured in proportion to the part of a year dur- 
ing which the machine is rented; cost of delivery 
way; ribbons, platens and necessary parts re- 
placements ; mechanic's time in preparing machines, 
based on an average prevailing weekly wage; taxes ; 
insurance; servicing machines; interest on invest- 
ment during time machine may be carried on 
shelves, based on the supposition that the average 
typewriter is on the shelf three months out of every 
erhead expenses such as store rent, light, 


each 


twelve: o 


heat, clerks’ salaries, stationery, postage, telephones, 
etc. 
\ll of the foregoing items should be taken into 


consideration when determining the necessary 
rental cost of the machine, because if the business is 
done as a whole, every part of it must bear its pro- 
portionate share of expense. The dealer who fails 
to make every sale or rental in such a way that the 
transaction can stand on its own legs without cut 
ting into the revenue of some other department to 
support it, is unquestionably doing something very 
from the standpoint of successful merchan 
dising, which means but one thing, and that is 
making every part of the business pay in dollars 
and cents 


toolish 


lransactions which are performed other than for 
direct profit are always more or less 

doubtful. There is, to be sure, the kind of profit 
vhich consists of a possibility of few sales or larger 
business from some rental customer than will bring 
in enough to offset a possible loss on the rental trans- 
action. It is not evident that such transactions 
usually do bring in the profit anticipated. The man 
who demands that his dealer perform a service for 
less than a profitable rate is the same man who is 


quick to forget the favor after he receives it 


immediate 


and the 


The committee recommended that the schedule 
above, which includes the several items which 
should be figured into the cost of renting machines, 
should be used by every dealer, and he should make 
the necessary extensions on his disbursement and 
cost records and thus arrive at a reasonable, depend- 
able and intelligent cost figure as the basis for what 
should constitute a profitable rental charge. The 
items so far as percentages are concerned will vary, 
of course, in different cities or different territories. 

No dealer or manufacturer can intelligently arrive 
at a fair price for his merchandise without taking 
into consideration his actual investment in his busi- 
ness or the investment necessary to enable him to 
render dependable service that will assure him of 
a reasonable profit. There should be a recognized 
and established rate in every city and community 
arrived at locally that will be profitable to the small 
dealer as well as the large dealer. Such a condition 
can only be brought about through intelligent study 
and co-operation among dealers in their respective 
communities, not only as to the rent to be charged 
but to determine a uniform service to be rendered 
and a uniform charge based on the zone plan. If 
the rental of typewriters, for instance, is to be made 
profitable for the majority of concerns interested, 
a uniform rate in every locality is necessary for the 
welfare of the business as a whole. It must be 
understood that the association is not recommend- 
ing uniform rates for the country or even for dif 
ferent cities in the same state. The association is 
not permitted under the law to recommend uniform 
rates in interstate commerce, but the suggestion 
simply is that local dealers should meet together, 
study their and determine what the rates 
should be, within limits, in order that they may 
make an acceptable amount of money on the rental 
of office machines. It will be found that these rates 
will vary considerably and that few communities 
will have the same schedules. 

In every city or community there is, on the aver- 
age, based on population, no more than a limited 
amount of safe rental business to be had. It makes 
little difference as a matter of fact whether one can 
rent typewriters for $5 a month and make money or 
rent the machines for $3 a month and make money. 
When one takes into consideration the rental 
volume—the actual number of machines rented—he 
will unquestionably find that there is no material 
difference in the number of machines rented, 
Whether the rate is one figure or another. If, how- 
ever, the rate is too low, considerably less revenue 
will have been derived. If only one or two dealers 
in a given community rent for $3 and the rest 
charge a higher rate, the ones charging the lower 
rate will increase their number of machines on 
rental. Usually this increase will be but for a short 
time only, since other dealers will almost immedi- 
ately come to the lower rate, whereupon nobody 
will have any advantage. What the commit 
tee is suggesting here is that as many machines 
would be rented at $5 as at $3, that the rate, pro- 


costs 
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vided it is reasonable, makes very little difference 
in volume, but a considerable difference in income, 
and that a cut price makes little or no money for the 
cutter and results almost immediately in cut prices 
by all, whereby no one gains any advantage. 


Rentals Converted Into Sales 


The committee found that the largest percentage 
of rentals converted into sales are among the three- 
month period rentals. In quoting rental rates, it 
is advisable to quote the three-month rate rather 
than the monthly rate, because many people do not 
realize that a typewriter can be rented for a period 
of three months and at a lower rate per month 
than when rented for one. The difference between 
the monthly rate and the three-month rate should 
make it an inducement to the customer to rent the 
machine for the longer period. Furthermore, it 1s 
much more profitable ordinarily to have three- 
month rental accounts on the books than monthly 
rentals. Furthermore, a customer who will rent a 
typewriter for three months is more likely to be- 
come a purchaser than one who rents a machine 
monthly. Monthly rates in proportion should be 
higher than two months and still higher in propor 
tion than three months’ rates. Unless the differ- 
ence between the monthly rate and the one for 
three months is great enough, the customer will 
quickly perceive the lack of sufficient inducement 
to take the machine for a three months’ period. 


A Few Suggestions 


\ll rentals, with some exceptions, should be 
strictly cash in advance. Expiration dates should 
be watched carefully and if the rental is not re 
newed within a reasonable time after the expiration 
period, the machine should be picked up and re- 
turned to stock. 

When renting a machine, take note of the dis 
tance from the nearest street car or other trans- 
portation point to the point of delivery. 

Be careful about servicing machines. In some 
instances it will pay to rent with the distinct under 
standing that the machine must be brought in when 
in need of service and picked up again by the renter 
because of the remoteness to the point of delivery 
or other considerations which make it inconvenient. 
lf the customer will not agree to this arrangement, 
to rent the machine. The dealer will almost 
in pocket if he refuses to rent 


decline 
always be money 
machines where the point of delivery is so remote 
rom his place of make rendering 
service inconsistent with good business practice. 


business as to 


lo save expense in renting a typewriter outside 
of the city limits, the dealer should secure in addi 
tion to a rental of not than three months, a 
return delivery charge deposit to be given back, if 
the machine is brought in or returned at the expense 
of the renter. This works two ways. Not onl) 
does it protect the dealer, but if the customer has 
a refund coming to him, he is more likely to live 
up to his agreement to return the machine at his 
within a reasonable time after expiration 


less 


expense 

date 
Let dealers zone their districts. This means that 

they should set a limit on the distance at which they 


will rent a machine by the month. The dealer 


should also set limits wherein he will deliver a type 
writer without charge. 
certain 


Outside a certain zone or a 


distance from his office the dealer should 


not rent a machine for less than three months at a 
time, with the understanding that if the customer 
returns the machine at the end of one month or 
two months, the unexpired rental charge will be 
returned. The dealer may beyond a certain zone 
charge a higher monthly rate. 

Unless the applicant for a rental machine is 
known to the dealer, at least two reliable references 
should be secured, preferably among those whose 
names are listed in the local telephone directory. 
[f the applicant, of course, has a commercial rating, 
further reference is not always necessary. Securing 
identification of an applicant unknown to the dealer 
should be handled as tactfully as possible. Some 
dealers successfully employ standard forms or ques- 
tionnaires in connection with all rental machines. 

Chree or four days before the expiration date of a 
rental account a notice should be sent to the cus- 
tomer advising that the rent of the machine is about 
to become due and that if he wishes to renew the 
arrangement for an additional period, he should re- 
mit the renewal payment promptly, otherwise the 
dealer will assume that the renewal is not desired 
and will call for the machine. 

lhe committee, while acknowledging that rentals 
do lead to sales in many cases, did not believe that 
dealers as a rule are getting from their rentals as 
many sales as they should. One reason is that in 
many cases the rental rate that there is 
no real object for the rental customer to purchase 
the machine. Another reason is that the average 
rented machine falls short of having the good ap- 
pearance it should bear. Prospective buyers are 
guided very largely by appearances and many get 

that reconditioned or rebuilt ma- 
the dealer sells are no better than 
the rented ones. The committee inquired if it would 
not be more profitable in the long run to demand 
i higher rental than 1s generally charged and one 
that would enable the dealer to place on rental 
machines that are equal in appearance and perform- 
ance to regulation rebuilts. If this were done, the 
committee suggested that more rentals would be 
converted into sales. The committee believes that 
a higher rental rate in most instances would not 
only be justified, but would be the pro 
ducing more profits and would be an added induce- 

the customer to purchase a reasonably 


ment to 
priced reconditioned or rebuilt machine. This would 


l VW 


is si) 


the impression 
chines which 


means of 


create a healthier market and produce a more de- 
pendable and satistactory movement of trade-ins, a 


condition which would be profitable to the type- 
writer industry as a whole 

\s an appendix to the report above 
H. T. Shilling, secretary of the Fort Pitt Typewriter 
Company, Inc., submitted to his fellow 
the committee a report on his company’s rental busi 
an average period. The rental charges 
Student rates: one month, $4; 


reviewed, 
members of 


ness for 


were as follows: 

two months, $7.00: three months, $9.00; four 
months, $10.00. The last named rate was the most 
popular. The business rates were: one month, $5.00 


said that in 
months 


$12.00. Mr. Shilling 


Oo 


some 


and three months, 
going their rental 
and striking an average he finds that the average 
charge is three months at $9.00. He estimated the 
cost of handling rentals based on that figure as fol- 
lows: Total amount received for rental, $9.00; 
total cost of handling the rental, $5.20. Profit, $3.80, 
or 42 2/9 per cent. 


over business for 











Ca 


i) 
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This seems like a very large profit, but it will 
be noted that in the schedule there is no deduction 
for general overhead expense. We do not know 
what overhead among typewriter dealers is, be- 
cause precise figures of national scope are not avail- 
able. We should roughly estimate overhead at 
hardly less than thirty per cent in an average store. 
This would make a material difference in the 


amount of money left as profit on the average rental 
of a machine. Even estimating the overhead at 
thirty per cent, the net profit would be a little over 
twelve per cent, assuming that Mr. Shilling’s fig- 
ures are accurate. Twelve per cent is a good profit 
to realize from an average business. If such a profit 
could be maintained straight through, dealers would 
have little complaint to make. 


Six Vital Steps in Winning Sales 


University Professors, After Seven and a Half Years? 


Intensive Study, Develop Interesting Information on 
Sales Methods 


N MONDAY evening, September 10, at the 

Palmer House, Chicago, at a meeting of the 
Chicago Business Papers Association, Professors 
Busse and Borden of Columbia University gave an 
interesting demonstration of how to win a business 
argument and how not to win it. The principal part 
of the talking was done by Professor Borden, a 
young man thoroughly at home on the platform and 
withal a forceful and entertaining speaker. They 
did not assume to tell salesmen how to win all sales 
nor did they more than touch upon those basic 
principles without which little selling would be 
done, but, having spent seven and a half years in 
the study of sales methods, sitting for many hours 
and davs in the offices of buyers listening to sales- 
men who came in from time to time to present their 
arguments, and then compiling, classifying and 
digesting all the mass of information obtained, they 
did arrive at six minor points, disregard of which 
is the stumbling block in the path of nearly all 


except the most expert salesmen. Of course, the 
mountains which the successful salesman must 
climb are quite apparent to the eye. He must 


thoroughly know his goods and be enthusiastic over 
them and the service which they will perform. But 
stumbles mountains. His downfall 
en he stubs his toe against the lowly and 
The six principles which 


no man ovVvel 


comes wl 
unconsidered mole-hill. 
Professor Borden explained are all so simple as to 
be obvious to the average man, and yet, according 
to the investigations of these gentlemen, disregard 
of these principles has resulted in losing more sales 
than any other series of errors in the presentation 
of merchandise 

Every man of perception prepares himself to meet 
the obstacles in his path, but gives little 
thought to the smaller ones over which he may so 
easily step. In the six mole-hills which bar the road 
to the signature on the dotted line, the two Colum- 
bia professors find some capital examples of newly 
elucidated psychology. After relating how in the 
opening vears of his pursuit of a degree, being 
almost unacquainted with money and in urgent need 


larger 


of the means of earning some, young Borden ap- 
proached the sales manager of a subscription book 
concern, who assured him that he would make a 
certain large percentage of sales if he would but 
follow implicitly the somewhat aggressive system in 
use by the salesmen of the company. It being a 
matter of Hobson’s choice, the young student 
agreed to follow the sales manager’s method, and 


As he waxed older, how- 
methods 


did so with some success 


ever, he arrived at the conclusion that the 


™ sed of. 


he had been following were not the ideal ones, and 
this perhaps is one of the influences which led him 
to pursue an intensive study of better methods 
which should be more tactful in their application 
and perhaps more lasting in their results. 

The salesman is of little use unless he is an 
enthusiast, but this enthusiasm must be tempered 
with sound judgment and tactful consideration of 
the other fellow. The first molehill over which 
many salesmen stumble in the excess of theit 
exuberance over what they regard as the larger 
issue is this—too much of the talking. Reduce it. 
Be a good listener. Be a good talker second, but be 
a good listener first. 

When the salesman has stated his errand, out- 
lining his proposition clearly, let him permit the 
prospect to speak. Much depends upon the way a 
proposition is stated, and hardly any labor is too 
great to perfect the opening statement so that it will 
present the picture clearly, briefly and fairly. It 
should be flexible enough to be stated in different 
phrases, not something learned by rote. It should 
present the point that should interest the customer 
and should survive inquiry or interruption. If brief, 
courteous and to the point, interruptions in the 
opening statement will be few. When the salesman 
has stated his case, let him pause for the customer 
to say something. He may have a question to ask— 
perhaps a suggestion—possibly an objection. If the 
customer’s natural urge to expression is bottled up 
by a flood of language from the salesman, the cus- 
tomer may forget the inquiry he wished to put, or, 
if he wished to voice an objection and cannot, the 
objection in his mind will grow by repression into 
something big and important. The salesman who 
permits his customer to do some of the talking has 
a much better chance of success than one who does 
not. If the customer has a question to ask, let him 
ask it—the salesman can then reply. If there is 
an objection to be overcome, let it be brought out 
into the open where it can be understood and dis- 
se a good listener—all men appreciate 
the compliment of being listened to. 

Second principle: Never interrupt a prospect to 
answer an objection. Let him state it fully and you 
will be better armed to reply. Interruptions irritate 
and irritation breeds stubbornness. Stating an 
objection brings it out into the open. Its limits 
become understood and it thereafter grows no 
larger. It invites reply and often yields to the mar- 
shaling of additional facts and newer arguments. 

Third: Do not relapse into an argument that 
becomes belligerent. Convictions are not forced— 











oo — - 


they are suggested, influenced, led, but never driven, 
because they arise within the mind. Argument, loud 
talking, harsh words, do not stimulate agreement, 
but quite the opposite, for they never fail to confirm 
a stubborn man in his stubbornness and to make 
an easygoing man the more determined to have his 
Belligerent argument at once throws the 


a negative state of mind out of whic! 


own way 
customer into 
get him to move 


it is impossible to 
Inquire before you attack. This 


Fourth principle ’ 
leads the prospect to develop his objection and thus 
to a degree disarm him. He has shot his bolt 

Fifth When a prospect has stated an objection 
the first time, let the salesman repeat it in his own 
words Let him repeat it even more strongly, 1t 
possible, than the stated it. Bvy so 
doing the salesman has accomplished two things 
inces the customer that he unde 
understands it 


customer has 


He instantly con, 
stands the obrection, and because he 
is prevented from restating the same 


the 
objection over and This frees the sales 


custome! 
over avain 
| 


the objection which he has restated, 


man to answel!l 

because the customer stands convinced that the 
salesman understands the objection and he must 
thereafter listen to the arguments which tend t 


overcome it \s long as the salesman has been fat 
enough to state the objection better than the « 


u 
himself, the feels that he 


tomer stated it custome! 
must in fairness give the salesman a chance to 
present his side of the cas When the spirit ol 
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mutual good will and fairness steps into the picture 
the ground-work is laid for a sale, for opposition 
takes the tone of friendly discussion often resulting 
in mutual agreement. 

Sixth \fter the preliminary 
over the salesman should concentrate on one key 
issue. This may be one special feature which makes 
the article of special use to the prospect What 
feature this is is a matter for the salesman to decide 
from what has gone before. To concentrate is to 
hold the attention of the prospect; to scatter one’s 
argument among different considerations is to con 
fuse him. ‘Therefore, concentrate. Never forget the 
main issue. Make everything lead up to it or back 
to it, even if the prospect insists on talking baseball 
or politics. This requires tact to avoid abruptness 
of transition. After the sale has been made, if there 
1s time, the salesman and his customer may indulge 
ideas, but 


maneuvering is 


their fancy in an interchange of general 
not before 

Such are the six principles discovered by Pro 
fessors Busse and Borden as one of the several 
results of seven years’ intensive study. 

We will confess that we have not stated the 


propositions nearly as well as Professor Borden 
stated them, but we believe that even imperfectly 
stated, they may offer something of helpfulness to 
some of the younger men whose living depends 
upon their daily sales 
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PEN WHICH NATIONS HOPE WILL PROVE MIGHTIER THAN SWORD.—With 


this gold pen the dele— 
of fifteer itions signed the Kellogg Peace Pact at the Quai d'Orsay, Paris, recently. The pen was pre- 
ed to Secretar f State Kellogg by M. Leon Meyer, deputy mayor of Havre.—International Newsreel photo 


























MONGOLS ON THE STAGE When W. C. Fields, Ray 


. > a . PHOTOGRAPH SHOWS PART OF 
Dooley and the other bright stars of Earl Carroll's scintillating COMMANDER BYRD’S OFFICE ON 

Vanities” have school days’ scene they use Eberhard Faber THE “CITY OF NEW YORK _ 
Mongol pencils nt : 


Hanging on the wall is a picture of 
Floyd Bennett, who would have accom- 
panied the expedition had he lived. 
The machine on the desk is an Under 
wood typewriter. 


Lg 
a 





LOOSE LEAF IN CARLOADS Recently the Irving-Pitt Manufacturing Company had the experience 
rloads of loose leaf on the same day 


of shipping two solid 
One was for the Stationers Corporation at Los Angeles and the other for Hilton, Hart & 
pany f Detroit They consisted largely of students’ note books for the public schools of these new industrial capitals of 
movie and automobile industries The Irving-—Pitt Company 


attributes much of the popularity of this new student line to the 
well-conceived and we executed art work in its coloring and embossing This is another instance of the successful use of color 
which seems to be gaining ground in the stationery field and is being noted with great interest both by dealers and manufacturers. 














PICTURE OF THE NEW FACTORY 
OF THE SHBERMAN-MANSON MANU 
FACTURING COMPANY, 621-31 SOUTH 
KOLMAR AVENUE, CHICAGO This 
well known manufacturer of tubular 
metal stands for office machines had been 
located at 1445-55 West Austin avenue 
for fifteen years. Most of the new build- 
ing is two stories high. It has 225 feet of 
frontage and is 125 feet deep It is ox 
cupied by the Sherman-Manson Manu 
facturing Company; the Electro Chemical 


Engineering Company makers of ur 
leetric device mi a compound which a 
combined it a? thed to prevent corr 
sion, pitting and accumulation of scale 
the tubes of steam boilers, and the Har 
nifin Manufacturing Company, makers of 


ilr operating productior equipment Clar 
ence BR. Mitche s president of the thres« 


mopar . 
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AT THE LEFT ARE EXTERIOR VIEWS OF THREE 
STORES OF WESTERN OFFICE UTILITIES, INCORPOR- 
ATED.—The upper picture shows the store in Los Angeles. At 
the left end of the awning appears the name of Miss Grant. 
who is in charge of the social stationery department The 
middle picture is of the store in Glendale, Calif., which is man- 


aged by J. H. Shafe In this store the same decorative scheme 
is carried out as is in the Los Angeles stor The bottom pic- 
ng Beach, 


ture is an illustration of the temporary stor: ' Lo 


Calif 





yA 





SHEAFFER PEN WINDOW ENTERED BY LOCUS STA 
TIONERY AND PRINTING COMPANY OF LOS ANGELES 
RATING IMPORTANT 


IN WORLD-WIDE CONTEST CELEBRA 
ANNIVERSARY OF THE W. A. SHEAFFER PEN COMPANY 
This window was originated and put in by Frank P. Givin of the 


Locus Company, who won second prize in the Sheaffer window 
display contest in 1924. The placards bear automobile sales 
slogans which also fit the Sheaffer pen The Locus store is in 
the heart of Los Angeles’ automobile district and permission to 
use the slogans was obtained from the automobile companies 
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Future of the Individual Store 


Being a Digest of an Article by Harper Leech, Econ- 
omist, Chicago Tribune, in Chicago Commerce of Sep- 
tember 29. 


R. LEECH, in opening his 
that 


article, emphasized the 


despite technical and economic changes, 


he observes no changes in the fundamentals of suc- 


cesstul human nature Civilization produces numbers of 


could not survive under harsher and more 
rimitive conditions, but the character of the winners is 


the same as it always has been. Mr. Leech refuses to sub 
Edward A. 


he chain store is the final word in the problem of distribu 


Filene and others that 


has taken sixty-eight years for the system of chain 


retailing to advance to its present status This fact makes 


one suspicious Of most f the promotional hysteria of the 


said that he expected to see more chain stores 


some narked turther developments of the chain store 


idea. We are undergoing a period of mergers and of in- 


sal 
‘ 


creasing elasticity and variation of chain policies. However, 


1 


the intensity of the struggle in the retail field resulting from 
chain store invasion has started a process of weeding out 
imong independent dealers which will make those who re 
main fitter opponents of chain store organizations. Already 
certa organizations ive developed very disconcerting 
roblems tor the Id-fashioned chain store management, 
and Mr. Leech believes ere long the chains will have quite 
s mucl worry about as any independent 
Considerable prestige attaches to mere novelty nowadays 
é store s undoubtedly profited from this ten 
den¢ New I ils ire already appearing however, as 
claima or the prestige of being the latest thing out 


Popular Misconceptions 


At the beginning of the present century there were mil 

s ol people w he elie ed that J P Morgan owned the 
United States s is account of the uproar accom 
ving the rganization of the United States Steel Cor- 

t nd some other of the so-called trusts of that day 

| juarte ‘ tury, however, business concerns in 
‘ ‘ States have grown from 1.150.000 to 2.200.000 
ere re nineteen independent business houses tor every 

s the p ition compared to sixteen in 1900 

In the meantime, the people through the government have 
rtuall forced consolidation among railroads and have 
scated e « e industry, the liquor trade, with thou 


ls and thousands of independent operators therei 

Mr. Lee s t t e refused to believe the chain stores 
re the Armageddon of the independent merchant. The 
e their ‘ ntages but also their handicaps 
uch talk about big business, its efhciency and the 
s of large scale production While it is true that 
iv businesses ] ive beet developing greater units that 1s 
eans the wv e story Not every line of business ts 

r g t t direct n 
The Steel Corporatior vas the octopus part excellenc« ar 
the trust ¢ Few rporations have been better managed 
It has turned its earnings into plants and steadily expanded 
When t Steel ( rati was formed it had over sixty 
per nt of the productive capacity of the steel industry 
iz i ~ cessful though it has been. it has less than half 
ind some vears s t accounted for more than forty per 
ent of the total 1 ( t [The same thing has occurred 
sugar, oil and tobacco Despite all the so-called trusts 
ave ne dependents have tl rived and con petition has 
grown even more intens« Mr. Leech says: “On this point 


1 think the 


their 


interesting developments of the chain 
They have more and 
more adopted the typical human set-up which is the pecu- 


most 
stores are internal evolution. 
liar strength of the independent mercantile unit. Decen- 
tralizing management and responsibility are the growing 
successful chains. 


factors in Probably you know that no- 


assistant store manager in 
stores and others 
The 


grocery chains are being driven to compensation on a profit 


body above the grade of an 


Woolworth’s gets a salary. The penny 


have followed this policy to a greater or less extent. 


sharing basis.” 
Chain Stores Organizations of Buying Units 

Organizations of chain stores are approaching more and 
more the form of mere buying units. Obviously combina- 
tions of independents and combinations of wholesalers are 
entirely able to perfect such organizations from the bottom 
upward as the chains have done from the top down. Chains 
can and do effect economies in buying because of being 
able to buy in large quantities which implies, however, the 
control of large capital and the creation of a great organi- 
other businesses the old law of dimin- 


zation “In most 


ishing returns has shown up as more and more capital is 
employed and as overhead organization increases in size, 
and very often in inertia. Is there any reason to believe 


that chain store organizations will be exempt?” 
How Big Dare a Giant Grow? 
How big can business become without paying the pen- 
ilties observed among whales, dinosaurs and other animals 
whose ancestors go back to the dawn of creation? Ludwig 
Kotany of St. Louis says: 
business there is a size of capital called opti- 
The. 


rate of profit on other capitals exhibits a law of increasing 


“In every 
1um size, which yields a maximum rate of profit. 
returns below and one of decreasing rates beyond the opti- 


mum size. The cost of production decreases with the in 


crease of capital even beyond the optimum size. The rate 


of interest on loans has a minimum in every industry, 
namely, in the loan to the optimum size of the industry.” 

Federal Trade Commission investigations show that, in 
the shoe business from 1914 to 1919, factories having a cap 
ital of between one and three million earned a better percent 
than those with capital of over three million or below one 
The optimum size of a tanning company, 


1914 1917 


inclusive show that the optimum size of a tanning company 


million dollars 


according to fhgures arrived at between and 


is between $100,000 and $250,000 or that the tanning com- 


with less than one million dollars capital is certain 


pany 


to do better than one with a capital of more than one mil 


1 


lion dollars Practically 


the same thing has been found to 
hold in the commercial flour milling industry. 

asked,” said Mr. “if all these things 
little The 
The facts have been obscured by the 


“It may be Leech, 


are true, why has so been said about them? 


answer is very plain 
rapid rise of new industries, which have produced larger 
and more costly articles, as a rule, than the older industries, 
and have required as a consequence more capital per 
worker, more power and machinery in proportion to out 
put. The result of this has been a procession of statistics, 
which, if not closely analyzed, were bound to give the im- 
pression that business is bound to grow bigger and bigger 
and that efficiency is a necessary consequence of size. 

“I find that wherever an independent grocer is making 
life hard for 


the chain stores,” he has made the selling of 
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labor has 


skilled He 


made himself an expert purchasing agent for his customers. 


food a species of or a profession. 


“To prevail against him the chains must in the end adopt 


the same methods, but if they do, they will confront new 
difficulties. Service of that sort, if rendered by the pro 
prietor is one thing—rendered by a hired man even on a 
commission basis, it is quite another If the chain organ 


plished much in the way of economic advantage They 


have provided a substitute for a service which was in a 
low state of efficiency. They have rendered even a sani 
tary as well as a social service at times and have been 
richly rewarded. They have weeded out uneconomic com 
petition, but at the same time they have given more room 
for the small retailer with brains and nerve If such there 


izations must develop highly skilled salesmen and service be to come in and grasp the opportunity, the American 
among their employees, they must advance wages rapidly people will have been benefited by the creation of a class 
or face the problem of the closed shop and its regulations of alert and progressive independent merchants and these 
and restrictions will remain to serve as long as they remat lert to the 
Mr. Leech pointed out that the chain stores have accon opportunity given then 
>. -@¢ > 
W hen Credit Profits Disa pear 
A \ JIC « 
Description of the Gamlen Method for Determining the 
- : 4 wy ine " : ) ~—— , > 7 
Profit Vanishing Point in Accounts Recetvable.—By J. T. 
Bartlett 
| THI juestions a dealer In omece appliances, con- r ts < nt é his Ac( ts< ece cost 
sidering a credit application, puts to himself, “Can getting in the money 
he pay usually comes first Then follows, “Will This is the Gamlen formula. showing the profit 
he pay ind “Can he be made to pay Facts of charac vanishing point will be reached 


ter, resources, and credit record point the answers 


[here is another question which in profitable extension 
f credit must be judged and allowed to affect the dealer's 
decisiot This is, “When will he pay 

\\ he i de ale ome appl ances succeeds in colle t Z 


1 delivered, he 


in account six months after the goods were 

eeds no figures to tell him that unless the profit margi 
was extremely wide he has lost money on the account 
He has lost the terest on the amount for several months 
Fach month collection effort has been extended, adding 
other expense 

On the other hand, this dealer in office appliances can 
think of another charge account buyer who invariably pays 
when account is due He has reflected what a wonderful 
thing redit would be if all his customers were like this 
one 

S clearly, when the customer pays, and what it costs 
the store in collection expense, are intimately related to 
the cost of credit extension and the degree of profit present 
[he average period an office appliance store can carry an 
uncollected account before the profit vanishes will vary 
from store to store, but it is a fact which is susceptibl 
of determinatior There should be regard for this period 
v he credit ts extended, and in collection policies whi 
ire set up 

\ formula for ascertaining the profit vanishing point 
or accounts re ‘ al le h is been rigit ated by ' (san le 
treasurer of a large San Francis« store Announced at 
the 1928 convention of the National Retail Credit Associa 


, , , 
was acclaimed by many retail credit met 


o be an important step in the evolution of retail credit to a 


} 


scientife and exact asis 


Under the Gamlen method, any dealer in office appliances 


can determine his profit vanishing point, beginning first 
with a calculation of what it costs to “get in the money 

These are costs which follow once the charge sale has been 
posted to the ledger account Che main items are interest 
on capital invested in accounts receivable, and losses by 


bad debts obvious collection costs, as payments to 


office 
telephone, labor. An 


collectors and will be included, besides 


expense, such as postage, stationery 


exact computation will include proportionate share of 
depreciation of equipment. All these costs will be totaled 
for a period, ordinarily, of thirty days 


let the dealer in office appliances 


compu.¢ ne 


“The net profit on Accounts Receivable multiplied by 
the number of days in the period, and divided by the costs 
of getting in the money for the period, equals the profit 
vanishing point.” 





Che tormula can be computed on the basis I pel ntages, 
these being substituted for ar ints . et ront 
Tt unts receivable is 4 er ce i getting 
the money s ] per cent T he perce ~ { € Ca 
ulation shows s that the | hit will vanis iF 1 s 
l a dealer's average collecti eriod l se < 
tions is ninet me days e is losing n : s irae 
siness 
\ favorable net pront hgure, and etmnciency 1 mak ng 
collections, tend to lengthen the period to profit vanishing 
I nt (ne store accordingly can make 1! I ul der 
charge account conditions which would i: sider 
i e loss tor another 
| ery le ile I ot ( i} plia es grant 2 Ss ld 
eal that rohitableness cre t bus ss 
s the key consideratior Profits are ins i by 
selec ne customers W itl verage high i ra t cal be 
showr w he passing o1 a credit applicat ‘ ind 
w ne the customer will pay In almost a ty 
ow red ireau taciiities tainable i Vv cost 
vil pr vide the necessary tacts 
Havis regard tor its profit inishing store 
can sel the grade of credit customers w ermit 
keep well vyitnin the proper limit Ne tal é 
customers can be discarded as they are f 
Some stores have learned to watch their pr irtion <« 
credit business [There seems for every retail business to 
be a percentage which is right. Doing 50 per cent charge 
r example, there is credit efficiency profits Doing 55 
per cent, the profit largely is cost here should be a gen 
eral understanding that the volume of credit business done 
Ss a very st Sitive relat I t prt hits t eX 
ensiot 
And, of course before the Gamlen m« i 
there should be regard for sound store finar Extension 
I reait s seldom pre ta le when the ves ent re 
ceivables prevents the store from taking dis« ts and 


sing aggressively on the 


lent stock Sound store management will keep 


at all times to a figure 


o- 


permitting efficiency in 


the fundamentals of storekeeping 
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Watch Your Step 


By M. L. Hayward 


ndividual on the eve or after 


\ BANKRUP I 


claims against the railroad 


You collect the claims 


“There are some unsettled 
that have been filed in your name. 
and credit whatever you get on my note,” 
year later Y collected a claim and, according to X's sug- 


gestion but without his knowledge, Y endorsed the amount 


X proposed. A 


collected on the note. 
lime passed on, and Y sued X on the note. 
‘The note’s outlawed, according to the statute of limita 


tions of this state,” was X’s defense 


[he note was renewed by the payment which | endorsed 


on it in line with your instructions,” Y retorted 


Whatever view the courts of other states may take, the 


Illinois Appellate Court in the recent case of Gilberson vs. 


Wright ruled that the note was not renewed. 


Trust Fund on Deposit? 


appliance dealer drew a draft on B and de 


\r omc 
livered it to an Oklahoma bank for collection 


I'm merely putting this in for collection, and not as a 
the dealer told the bank, and, to make assurance 


treated 


deposit, 


ore than sure, he wrote on the draft, “Not to be 


is a deposit, and the proceeds to be accounted for to me, 
ind not to be mingled with the other funds of the bank.” 


The bank notified B, who was one of its depositors. B 
rave the bank a check for the amount of the draft, and at 
B's balance credit was sufficient to pay the check 
a comfortable surplus, but, before the bank paid 
the bank commissioner took charge of the bank 


hat time 
and le ive 
1e dealer 
nd the assets thereot 

acting as my agent, and I am 
as a trust fund in the hands of 


Che bank merely 


entitled to claim the money 


Was 


he bank or in the hands of the commissioner, as the case 


ay be,” the dealer contended, and the Supreme Court of 


/klahoma ruled in his tavor 


What the Repairman Finds 


the 


Tre nhl ~Shoote ”~— B y 


Alice Lennhoff 


of bankruptcy, settles with one of his creditors in 
the transactiol may be set aside as an unlawful 
erence vithin the meaning of the bankruptcy law 
s being so, suppose a case where an ofhce appliance 
r Ids tes ( poration which are endorsed 
ers Ss stockl yiders, and the corpofa 
s g the financial verge 
I’m going after Browt who is the best endorser on the 
tes pa the leal 
cs B i T ached s sty a | 
es scs ( ish. 
‘ es Va eve T¢ 
< \ \ B 
i gs a ‘ ‘ 
g S < ( . Sig ed 
) ( i wet * ‘ ( T ike 
re nes 
‘ suge S 
\ ‘ . ess Wa 
‘ sures 
the t t bankru d_ the 
ste i : insacti with the deale 
‘ i you like I set aside the transfer of the 
t I ert t but as ! is he i d 
erne¢ is i ind pe i cal ( 
‘ at { t { pS cs 
| S t ane < \ ited States ) ( « 
e Massa setts « ~ ()] stead vs | Lon im 
7A. M. 1 R N S 774. where the t the 
eT ~ 
Was the Note Renewed? 
\ ? TT 4 } usine e< \ ’ a7 ced ] T! 
5 ess © Wave \ 
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i ‘ ‘ eati 
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. s | 
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trailed the threads around instead of over the 


springs, but fooling with machinery is always risky bus! 


ness, and more so when a cat is around.” 
Some months ago the mechanic received a trouble call 


from a large insurance office, only to find a tvpebar locked 


course of the next few days we received four 


same office and for the same typewriter to 


Durit i the 


alls from the 


lock a typebar. One morning when the R typebar was 
cked and then made to resume writing the F-5-V-T took 
the affliction in rapid succession and at last the little 


asked for 


on the subject, and 


londe steno lost her patience The mechanic 
in extension light so as to get “light” 
is the girl shifted it into place, she remarked sarcastically, 
Are vot 
Without replying, the mechanic reached into his grip for 


“entrails” of the typewriter 


1 the best serviceman that they have over there?” 


a pair of tweezers and from the 
a dull, grimy stone. Gingerly he offered it 
held out her hand he dropped the 


With a 


threw her arms around his neck and cried, “Oh, 


uught forth 
the girl and as she 
lost stone into it from the claws of the tweezers. 


swoop she 











you're a darling!” 


workman they have over there, 


wads have been found 





EXAS Left 





too.” Even the violent 


demonstration of appreciation never quite healed his injured 


girl remarked, “That stone did some travel 
to bar, so to speak.” 

hat the steno parks her gum in a typewriter, 
As for oil, mixed with 
r scrapings and lint, few typewriters would 
hout them 

ame into the ofhce 

plate s had taken 


it rail was found embraced with a safety pit 


ewriter 


all of the 


hopelessly 
been from the 


anation that could be found was that during 
stage, when the typewriter was submerged 
under the 


vas carried to the highest 


lockage 


common 


point 
i complete 


the most articles tound and then 


bands, erasers, pins, carbon and pieces of 


es trom the Board of Trade are tound to 


ind corn im quantities 
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and the mechanic replied, “And I'm the 


eraser 


are! 


— 


look like a 


Nearly always 


Typewriters that make a vacuum cleaner 
slacker come from the mills and elevators 
these concerns protest against a complete overhaul to get 


This 


typebars 


out the dirt means taking the machine apart, the 


segment and with other nickled parts going 


through a cyanide bath, while the rest of the typewriter 


receives a good scrubbing. Then the re-assembling and 


adjusting, all in all requiring a good day's work 
week we receive a 
Over the 


(On an average of once or twice a 
thank vou, 


‘phone the girl is usually so nervous and excited that she 


hurry-up call from some office. 
does not know what ails the machine “that it doesn't 
work.” The girl is plainly at her wits’ end, so the mechanic 
does a marathon and within ten or fifteen minutes ts seated 
sick 


color-change-lever 


before the machine Usually he moves the ribbon 


from stencil to black or pulls out an 


from under the shift-key-lever 


Invariably the little maid inquires pleadingly, “You 


THAT, are you 





going to charge us for 











AND UP-TO-DATE 
Exterior 
b arrangement 


ESTABLISHMENT OF 
entrances show 
described in iccompanying 


Volume Sails Up Wi 


VUethods of 


Sellin x 


’ j 
( hari es 


LY all stationery 


, ' 
that a few hundred dollars spent in 


retailers and office out 
well 


much towards building an 


MISsINess But many su retailers tat 
tage to get the greatest possible returns 
sing appropriatiot There is little t 


dvertising messages merely bring in th 
irchase some article that thev ha. 
e sales s lever enough to add other 
i~< 
two store of Wilson's, Houston exas 
ie in bui'ding an increased volume 
I carefully planned sales suggestions 
rtising that 1s as effective as perso al « 
iles force of this store use this personal 
tullest advantage after once bringing the 
tore 
ice, there is no such thing as being bel 
is store It is just a matter of being 
of the counter Che attractive walnut 


paced to make it convenient for the pros 


hrough examining dozens of articles neces 


THE WILSON STATIONERY 
Right 


windows 


Successful 


use well planned sales suggestions to increase 


man's work and especially 








AND PRINTING COMPANY AT 
et } View of stationery department, sales floor, show- 


th Sales Suggestions 


Texas Dealer Discussed.—By 


N. Tunnell 


sect the 


impressio1 is lef v1 the prospect a 


to spend as much time as he miay 





teel pertectly ree care 
n looking through, for it is this “browsing through” by 
he customers that makes them become interested in addi 
, , 
nal articles other the origina ~ 
But just as the d tf merchandise 1s de attractive 
d suggestive tor the shopper to mak S selections 
H. F. Wottrich, manager of this store, and his assistants 


he volume 


+ 


Wottrich finds that sales suggestions can be a dangerous 
ling to a business unless applied correct! ut when used 
ith a bit of diplomacy the suggestions are the means of 
etting full benefit from the advertising 

Che carpenter that has been reached with newspaper and 
her mediums of advertising may drop into the store for 


pencil, a time book, or some other simple item that will 


tail at twenty-five cents or possibly mors Chere are a 


number of things in the way of equipment and office appli 


ances that could be suggested to this customer; but as he 


close to this 
sug- 


a carpenter, only something that is 


very 


useful for his 


purpose is 





Ae 


oOo - 


—_ | Ve 





oF 





sa) 











gested. While the time book is being selected and deliv- 
ered. the attending salesman incidentally picks up a coil 
steel rule that shoots out, making it easy to measure the 
wall display case accurately above the salesman’s head. 
“Have you seen this new rule? It’s just the thing for 
construction work, easily handled in overhead work or 
other places where the ordinary rule is hard to use. No; 
it isn’t high Five dollars is not high for something that 
will save vou several hours’ time every month Thanks. 
Will that be all?” 

And the 


creased to 


original purchase of twenty-five cents is in- 
five dollars and twenty-five cents in many in 
stances by a little common-sense sales suggestions backed 
by actual demonstration that is not too obvious to the 
prospect 

Suggestive Selling Limited to Lines Being Purchased 

Naturally, every purchase can not be increased several 
hundred per cent. In many instances it can not be doubled, 
but the mere addition of a few cents in an extra sale means 
a great deal towards extra profits, for after passing a cer 
tain figure of volume, the gross becomes net. Suggestive 


selling is limited to articles that are actually in line with 


those being purchased and ones that will actually mean 
greater efficiency The person that comes into the store 
for a suppl tvpewriter paper could have pencils, pens, 


ink. files, note books, paper clips, and numerous other 


articles useful to the person that buys typewriter paper 


suggester him ut im order to get maximum results 
from the person who ts already thinking in terms of a 
tvpewriter, only such things that begin with the name 


typewriter are used for suggestions, as typewriter oil, oil 


can, ribbon, mats, cushion keys, eraser, carbons, second 
sheets, cushion feet, tvpe cleaner, and other items are used 
To the ordinary sales person it might seem that making 


first article called for would limit 
the suggestions; but a bit of practice on imaginary sales 
by the sales force of Wilson’s brings out the fact that there 
are some twenty or more articles beginning with typewriter 
that may be suggested and a like number of items to tie-up 
with other purchases 

Special thought ts given to merchandise arrangement 
lling a natural thing 


suggestive se 
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that comes smoothly without the customer getting the idea 
that he is being sold. The girl who comes in for second 
sheets is made to feel that her best interests are considered 
when the salesman determines just what weight and kind 
of paper will be the best for the customer by inquiring 
about the number of copies to be made. While this paper 
is being selected, there are other articles conveniently 
grouped to increase the sale from suggestions, as: “Have 
you ever used these little binders for your typewritten 
Fifteen cents each or one dollar and fifty cents 


copies? 
for a dozen.” 

Although the customer may take but two of the binders, 
the sale has been increased thirty cents through personal 
contact that means practically no more time devoted to 
making the sale 

Certainly, every customer that comes into this store is 
not sold more than what he came after. At no time are 
the suggestions pushed in a way that is boresome to the 
customer, but on the other hand, the suggestions are well 
selected to make the customer appreciate the reminder or 
the demonstration of some new labor saver that he had 
never seen before. 

It is just this form of actually taking full advantage of 
the customer contact that has made Wilson’s a leader in 
the Southwest. This store policy makes the firm more 
profitable to the owners, while these suggestions are appre- 
ciated by the customers who have learned to go to Wil- 
son’s where every need for the office, even though many of 
these needs have not been thought of, are filled by courte- 
ous salesmen. A concrete example of whether or not these 
helpful little suggestions bring larger purchases and cus- 
tomer appreciation may be illustrated from the writer’s own 
experience. After obtaining this interview with Mr. 
Wottrich, I recalled that my typewriter ribbon was worn. 
I suggested the first purchase, but it was the salesman who 
took two dollars and my thanks from me instead of the one 
dollar when he suggested, “And do you have type cleaner?” 

With this suggestion, the salesman picked up a bit of 
type cleaner lying by the typewriter, pressed it on the type 
and proved the results, a very convincing argument, and 
just one of the many kinds of sales suggestions that boost 


the volume for Wilson’s. 


THE PIFFLENESS OF PEP 

1 high-brow magazine recently told its readers that “PEP WITHOUT PUR- 
POSE IS PIFFLE” ; all in capital letters, just like that. 

There was derisive comment upon luncheon clubs where the members do not 
restrict themselves solely to serious, purposeful activities, but sometimes throw off 
their dignity and responsibility in order to have fun together. 

Presumably the writer had forgotten how to play, or at the utmost, his game 


would have to be one with a serious purpose behind itt. 
the advantage of having fun just for fun’s sake. 
or a geography game rather than bridge or pinochle. 


qame of -. futhors” 


He could not understand 
He would doubtless want a 


The modern civic luncheon club has an enormous value as a means of devel- 
ping co-operation among the business men of a community. It breaks down the 


’ 


rhem that thr oth r ft lloz 1a 


y 


harriers sometimes erected between rivals and competitors in business and it shows 
be a fine chap. 
lt affords men a chance to eat together, to visit together, to play a little, and 


put into touch with the bigger things of national and community life. 
I know some of the men of the type disposed to jeer and jibe at luncheon 


ths and it 1s my observa 


their fellow citizens. 


tion that they are not men who care to co-operate with 


Fortunately the hundreds of thousands of Kiwanians, Rotarians, Exchange 
md simtiiar club ie miber .. know little of and care le SS for the existence of their 


while the others continue n 
(Frank 
(All right 


sé f ippoime: d ( rity 4 The se active, aggres 
erely writing about them and finding fault with what 
Farrington's Business Talks for 1928.) 


s 


sive business men continue doing things, 


reserved) 





ne. 
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ncerns abroad, visiting 


Representatives of office 
P 


this journal their headquarters 


equipment « 


at the branch in charge of C. 
Ave., New 


xe not so many as at Chicago, 


manufacturers or their representatives traveling abroad are cordially invited t 
upon Office Appliances’ London correspondent, Mr. W 
Avenue, Golders Green, London, N. 


18 Templars 


the United States, are cordially 
The staff at the main office, 
H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd St. and Park 
York, will be happy to be of any possible 


there will be found the same desire to serve. 


invited to make the offices of 


417 South Dearborn Street, Chicago, and the staff 


While the facilities at New York 
United States 


Service 


7 
» cau 


Teignmouth Shore, 
W. 11, England. 


Mr. Shore's knowledge of the office equipment business and 


its possibilities in Great 
valuable to those 
the 


desiring to 
British 


Britain makes his counsel 


cultivate 


Market. 


LONDON NOTES AND NEWS 


By W. T. 


Shore, 18 Templars Avenue, Golders Green, London, N. W. 11, England 


Note.—Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of OFFICE 
AppLiances in the British Isles. New subscriptions should be sent to Mr. Shore. Renewal orders should be 
sent to Orrice APPLIANCES’ home address, 417 South Dearborn street, Chicago, Illinots. 


London, September 5, 1928 


month since in regard 


OLLOWING 
to the possibility and advantage of a group of Ameri 


what | wrote a 


can ofhce appliance firms here employing a “joint’ 


who would give possible customers a free 
talking 
recently 


representative 


report on their office organizations, I have been 


who has 
thinks that there is 
something “in it ! am inclined to agree with him! Ons 


this over with a prominent American 


ome to London, and on the whole he 


is usually inclined t with those who admire one’s 


baby! * He ad ol 


are othees here which are, so to speak 


agree 


ywserved, as | have often done, that there 


partially up to dat 


partly only The result being that the efficiency of the 
up-to-date portion is handicapped by those departments 
which are behind the times Che strength of an office 
organization is to be measured by the strength of its weak 


est part. I asked my friend what on the whole was the 


impression made upon him by our offices, and he said 


‘Always they have met me most cordially But as to their 


ganization, | see much that is not what it ought to be 
and could be } 


tive, would, I think, 


rhe plan you suggest, of 
work well; you'd better take the job!” 


a joint representa 


| blushed—being a modest fellow, sometimes—and we 
went on talking seriously. We took the example of a type 
writer—he being a typewriter man—and he quickly proved 
to me that his methods of sale were “understanding” and 


that he did always look at the problem from the point of 


view of the buyer He told me that he is sometimes rung 
up and asked to send over a machine at once, and when he 
asks for what it is to be used, he is either asked, “What's 
that got to do with it?” or “What's that to do with you?” 
I need not detail his reply, and only mention this happen 
office mentality 


ing because to an extent it is tvpical of 


here. It is obvious, one would think, that it is impossible to 


supply exactly the unless the seller does 


udequate machine 


exactly to what uses it is to be put. Then I put a 
further point. He may be asked for a machine that will 


He provides it: the first-rate stencils 


know 


cut first-rate stencils. 


are cut; they are abused by being put onto a second-rate 


duplicator; and it is always the new typer that is blamed 


Now, my “joint representative” would be sent round when 


the typer is ordéred, and tactfully offer his free services as 
an oftnece appliance expert, and would supply a full report 


free, recommending what alterations he deemed to be neces 


sary throughout the office and recommending the purchase 


of what new machinery might be needed. I am pretty 


sure that the right man could do this work with great profit 


customers and sellers. But he must thoroughly under 


stand that he is acting for the benefit of the buyers, and 


must not try to force unnecessary sales upon them. I need 


yt stress this, because it is the essence of all good sales 


manship. In many cases he would be able to show how 


efficiency secured 
} 


soon pe 


economies might be made and turther 


without further expenditure. He would rusted 


and a friend. Further, his advice and his comments would 


serve to spread the good doctrine that full office efficiency 


cannot be obtained without using only the best methods oft 


organization and the best appliances, machinery, stationery, 


and so forth 


Which brings me to another point made by my friend 


He said he was surprised at the small number of typs 


writers in use as compared with those in the U. S. A. and 


Canada, and I told him it was the same in many other 


directions, notably telephones and—imagine it!—fountai: 


The pen market here has only been scratched ot 


pens! 


the surface, and the reason I hold is that the retail agents 


only sell when they are asked to do so and that no adver 
tiser uses educative “copy.” It all comes to this: th 
market here has a different atmosphere to that in your 
country. Missionary work here, which would be absurd 











Oe 


—h) 
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why not 
Might 


my suggested joint-representative be a fine step in this 


vaste of time in your land, is still badly needed 


indertake it more vigorously than you have done? 


rection 
<—~7.> 
Office Appliance Trades Association 
[his association, which is now at least fifty per cent 


} 


British, has for years been doing good work in this direc 


especially with their Efficiency Exhibitions. But there 


re many who do not or cannot go to these shows, and 


ven when they do they are seldom in the mood to discuss 
eir problems of office management in detail Chere are 
their 


ready to 


still thousands of prospective purchasers sitting in 


waiting to be rightly approached and 


mces, 
accept and be thankful for wisely offered help 

The next exhibition of the association will be a thing of 
the past before you read this, and I shall be sending along 
, report in due course. It is being held at Glasgow, the 
ommercial capital of Scotland, September 10-20, and will 
be opened by Mr. James Morton, president of the Glasgow 
Chamber of Commerce. There are certain novel and valu- 


ible features; it will differ considerably from the usual 


style of these exhibitions; it will be connected with a 


National movement to show business people how employers 
an lower their administrative costs and increase their trade 
1yv improved service to their customers, and will demon- 


work of the staff can be 


strate conclusively that the daily 

made less toilsome and re remunerative Employers 
vill see scores of ideas whereby their own time can be 
saved: ideas which will relieve them of detail and allow 


1em to have more time for the important work of admin 


strat They will also be able to examine hundreds of 
achines and methods which can help their employees to 
give the “chief” and his customers better service and at 
the same time decreas¢ overhead expenses Executive 
vorkers, managers, secretaries and accountants will find 
ew ways of getting better results from their office staffs; 


machines and methods which will enable them to have up 
to-the-minute and correct reports and statistics telling them 
ind their employers the exact state of the business; Sys 
tems which will free them from the wasted time, error and 


Bookkeepers, 


by a lack of modern methods 


chaos caused 


clerks, 


their work can be 


typists and the humblest office workers will see how 
done with less effort, less worry and less 
Good luck to it! 
<---> 
The British “Oliver” 


[ypewriter Company have just issued a cap 


Oliver 


Che Oliver 
tal booklet, “The 


giving a good account of the 


Evolution of the [ypewriter,” 


machine and its history, which 


should certainly help sales) But I do think a point is 
issed, as it is in almost all typewriter and many other 
hce appliance booklets. Why not say something of the 


varied work that a typewriter has to do and how this par- 
l 


ir 1 ne Ils In short sell tvpewriters 
hirst and consequently this special one? I know I shall be 
laughed at and be told that every business man knows what 


i typewriter ca ind s Id d They do NOT I know 

ey NO] Nor do the know how the best work can 

got t their é d how a typewriter depart- 

. t car Ost ¢ va zed It Is amazing how 

( kt g é not know! It 1s the old-time 

tale frst create desir i 1 the show how t cal e€ Satis 
> 


Japanese Business House in Larger Quarters 


Nippon Jimuki (The Jay Business Machine Company 
orporated), Toky apan, has moved into larger quar 
ters, the head office to 1 Yaesucho Itchome, Kojimachiku, 
Tokyo, and the display room to the Marunouchi building, 


Kojimachiku, Tokyo. The removal was made necessary by 
a substantial increase in business and the resulting expan- 
sion in the personnel of the company. 

The Marunouchi building is said to be the largest in the 
Orient. It faces the Tokyo Grand Depot and is located in 
the heart of Tokyo’s business center, an advantageous loca- 
tion for a display room. The foreign department of the 
company is also located in the Marunouchi building. 


POR ES 8 
Some News from Spain 

[The Powers Accounting Machine Company has just 
opened branches in Madrid and Barcelona, Spain. There 
has just been presented to the public for the first time, in 
a conference held at the Palace for “The Encouragement 
of National Activities,” at Barcelona, a Powers equipment. 
[The conference, explanations, and demonstrations were 
conducted by the technician, Rafael Bori. 

* * * 

The All-Steel-Equip Company, through the medium of 
its representative in Spain, has just placed in the offices 
of the Spanish Department of State a large quantity of 
furniture 

o~ * * 

A new Spanish factory for the manufacture of modern 
office equipment has just been opened by Wa-L-Imp, par- 
ticularly for the production of card filing systems for 
libraries. The company has just placed on the market a 
direct-name filing system worked out to meet particularly 
the requirements of the nomenclature of the Latin nations 


Che system has received very high praise from experts in 
the field. 
* - * 

There has just been celebrated with all solemnity the 
one-hundredth anniversary of official institutions for the 
teaching of commerce. It was King Ferdinand VII. who, 
by royal decree in 1828, officially authorized instruction in 
commercial subjects. During the recent celebration special 
meetings were held by the schools of commerce and the 
universities 

* * * 

Rafael Bori, School for Secretaries to 
Business Men, has just been delegated to act as official 
representative of Spain at the international modern office 


manager of the 


equipment expositions at Berlin and at Paris. 

A very successful course in publicity and organization 
has just been held in the quarters of the chamber of com- 
merce. Various American modern office machines and 
systems were presented. 

A diploma of distinction has just been given to Office 
Appliances by the executive committee of the International 
Exposition of Bibliography and of Magazines of Publicity 
and Organization, in There more than 
2000 exhibits; of these 800 were American, 250 English, 
and of Spanish 350 originals and translations. Selections 
were made of the leading work on publicity from Spain 


and from Catalonia, and for the leading Spanish work on 


Barcelona. were 


office organization. Among the magazines there 
Office Appliances was frequently examined. 


short time be 


modern 
were 350 

The duties 
raised, but office equipment and supplies will feel the in- 
crease very little. 

The International Exposition at Barcelona will open its 
doors in September, 1929, not in May as had previously 
I have a 


Spanish customs will in a 


een announced. American firms who do not 


representative in Spain and whose products are not yet 
well known in that country, may ask for a free space to 
show their products. Communications may be addressed 
to Rafael Bori, 


Torrente Vidalet, Barcelona, who will furnish all the neces- 


Secretary of the Commerce Group, 18 


sary information and details. 
The first Spanish Exposition of Modern Office Equip- 
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ment will be October 20 to November 1, 1928, 
at the Lonja de This old build 
ing was four centuries ago the palace of the Consulate of 
Che 

the 


held trom 
Mar palace in Barcelona. 
the Mediterranean exposition is to be held as a 
result of the efforts of Publi-Club, an 
the study of publicity and business organization. 

Three conferences will be held under the chairmanship 


association for 


of well-qualified men: Systems of Organization, Rafael 
Bori; Accounting Methods as Applied to the Use of 
Accounting Machines, Joseph Gardo; Legal Aspects of 
Modern Organization, Fernand Boter 

In connection with the exposition the first National 
Stenographic Championship contest will be held The 


Cots Academy cup, the Underwood cup, and 


prizes are the 


a typewriter donated by the Remington organization 


There will also be held contests in: Commercial corre 
spondence, commercial and library filing, and modern ac 
counting with mechanical helps [he prizes are: the 
Wa-L-Imp cup, the Renue Actividad cup, the Burroughs 


sare elona 
the 
the Chamber of 


cup, and the cup of the mayor of 


The executive committee, of which president is 


Amengual 


d Navigation, 


Bartolome general secretary of 


Commerce an has*placed in the hands ot 


Rafael 


several championship contests 


Bori the management of the exposition and of the 


Copies of Office Appliances will be exhibiied by the 


committee in its own booth 


a 
Thirteenth International Stenographic Congress 
The 


Stenographi (ongress 


International 
This 
The 


proceedings of the cor 


ie Thirteenth 


stenographic report of t 


been issued 


August 4 to & 


has recently 


congress was held in Brussels fron 


volume gives full report of the 


gress and cont nuch matter paramount interest to 


the stenograp! protession 


For a copy of this book we are indebted to A. J]. DeBaer 
demacker, director and founder of the Stenographique Belge 
of Brussels, a publication of standing devoted to the inter 
ests of stenography, particularly in Belgiun 


> 
Jos. Dixon Crucible Co. Official Goes Abroad 


J. H. Schermer! vice-president of the Joseph Dixo1 
Crucible Compat sailed for Europe on the S. S. Ber 
engaf&ria of Wi Inesday September 1Y He is expected back 
some time in N er 


A New Russian Typewriter 


By J. P. Mendeleeff 


In a recent issue of a Moscow newspaper there appeared 
Russian 


an article about a new typewriter invented by a 
scholar whose name is K. E. Tsiolkovski, of Kaluga. Mr 
l'siolkovski is particularly well known because of his 


studies in the subject of interplanetary communication and 
rocket that He is now 


typewriter entirely new 


he has invented a tor purpose 


working on a constructed on an 


principle 


Judging from the short article which appeared in the 


newspaper, the new typewriter is so constructed that it will 
single key-stroke, 
all the fingers and thumbs 


write ten characters at one that is as 


many as could now be written by 


of both hands. The inventor intends to make the type- 
writer practically noiseless and of very light touch. The 
characters are not printed as the keys are pressed, but 
appear in big letters before they are written, so that errors 
are easily seen and may readily be corrected before the 
whole line is written by the pressure of a ke 

The machine at present has only twenty-seven keys and 
in that form is of use only with languages using the simple 


Latin alphabet or its equivalent. Furthermore, according 


to the article which appeared in the newspaper, the new 


onstruction and will, 
nt makes of 


will be 
+ 1 


cost less to 


typewriter very simple in its 


theretore manufacture than prese¢ 


typewriters. 


By means of the new typewriter magazines 


printed and by the addition of an easily constructed 


ittachment the typewriter may be turned into a combina 


tion stereotype-linotype machine ranslated from the 
Russia 
> 
Invitation Appreciated 
Office Appliances acknowledges with thanks an invita- 
tion to the opening exercises of the International Exhibi- 





tion of Oftice Equipment which was held at Berlin the 

latter part of August and first part « September The 

opening was celebrated on Friday, September 7, at eleven 

clock in the forenoor 

(othice Appliances regrets that it was imp ssible to have 
ré res¢ ta < present during Ss ¢ ve 

SALES ROOM OF THE ESTABLISHMENT OF 

FERNANDO MONSERRAT IN SANTIAGO DE 

CUBA Mr. Monserrat is dealer for the Smith 

Premier Typewriter Company in that city He is 

in energeti« progressive mar w! building a 


business 




















Page 29 OFFICE APPLIANCES For October, 1928 








EXHIBIT OF THE F. S. WEBSTER COMPANY, BOSTON, MASS., AT THE RECENT INTERNATIONAL 
BUSINESS EQUIPMENT EXHIBITION AT BERLIN BY COURTESY OF MR. NEWALD THB BOOTH WAS 
ALSO MADE HEADQUARTERS FOR OFFICE APPLIANCES, COPIES OF THE JOURNAL BEING DISTRIB- 
UTED TO EXHIBITORS The Webster stand was No. 106. In the above picture the third man from the left is 
Henry Newald, Gossnitz, S-A., Germany, European correspondent of the F. S. Webster Company. The fourth 

n tl ft is Alfred Diirselen, German sales agent for the F. 8S. Webster Company. The second man from the 


‘ 


eft is Anton F. Klaus of Reichenberg, Czechoslovakian sales agent for the Webster Company. The first man on 
the right is Emil Seitter of Stuttgart, and the second from the right is Ernst Rudolf Bohne, Berlin-Charlot- 
t ! \ brief report of this exposition appears on page 45 and a further item on page 208.) 
The Importance of Trade Routes It is noticeable that countries that go in for manufactur- 


ing a certain class of machinery are glad to accept other 


, , kinds in which they do not specialize, feeling inclined to 
Special Correspondence to Office Appliances ‘ S 


let everyone do his job. In Holland, an agricultural 

country par excellence, American machinery is welcomed 

Antwerp, Belgium, September | Seeing the size of the country, it is evident that the bulk 

HROUGHOUT the ages history constantly repeats of typewriters for instance are for re-exportation, whether 

tself, the same races {1 the same circumstances pro to Dutch colonies or to Eastern Europe. Belgium, that has 

g result he Netherlands and their extensive ironworks at Liege, began to make typewriters 

vards Rhine, right up to the Swiss plains and other machinery after the Great War, fearing that 

we he cradl f printing r mechanical writing. Toda. the munition works would not find sufficient work. Begin- 

Am ting into Europe along just ning many years after America, it was soon discovered that 

t reckoning and printing ma in expensive plant would be required to carry on opera- 

( liances are coming to Europe tions on a large scale, while experience was lacking. Then, 

shiploads The well-know: ammunition making is a cottage industry, and the making 

s é on cars, in all the ports of printing machines is essentially a factory operation. A 

R lsides and also being take: pistol can be carried home for the assembling of the parts, 

t ition by motor lorry. Just as the culture of guns can be polished at home, but big machines must be 

ls from the ports of Venice begun and finished on the spot. Thus, little by little, the 

i Atlantic, so the mechanical arts Belgian typewriter has disappeared, leaving the field more 

ies today he reason is or less completely to its American rival, the factories being 

lingly simple. thes rts are verv accessibl The more usefully employed in making other machinery. In 

Ne sare almost in the watet Germany something of the same kind prevails, although 

easil é ed in times of national danger to a lesser degree, the German manufacturers turning out 

al d ng the land, it appears to be one mass of water ery satisfactory typemachines, which exist side by side 

Canals ng everywhere, connecting up the great des with the imported product. In Switzerland, American and 

ries The Scheldt. a vast German machines flourish side by side, sometimes being 

é ground for docks. warehouses | used in the same office \s a rule, however, firms pursue 

ties of shipping [he canals. that thread one policy or the other, fitting with American machines 

t g Gert and Northern France, are or with German. It is commonly accepted in Switzerland 

lle y avs moving. and it is along that German machines are heavier, bear harder usage, even 

es are conveved towards Cet some knocking about, without getting out of order, than 

t ywwards Northern Franc: the American machine, which is of finer type and cannot 
t the Low countries. for ge be “brutalized.” 

S lustrial irposes Europe, at this present While German machines are in request in the German- 

ng suppl vith American machines. Some speaking part of the country, the establishment of the 

gly. Others attempt to encour League of Nations and International Labor Offices in 

“es enterpris nd put difficulties in the way I Geneva (French Switzerland have rendered that part of 


the country a very lively market for American machines. 




















machines 


Much 


goes over Rotterdam and Antwerp owing to the special 


of the trade to Switzerland in 


export 


facilities offered in these ports, and to the formation of 


Europe, it being easy to send heavy loads over the roads, 
waterways towards Basle from Rotterdam or 
rhis 
yvecoming much more apparent now that goods 
Middle 


so today, even goods carted by rail are set 


railways and 


Antwerp, the ascent being gradual question ot 


gradi« nts 1s 


go by car, and just as in the Ages, merchandise 


went by river 


by the line of least resistance at the lowest freights up 


the watersheds [ypewriting firms should watch thes« 


lines expedition, of growing trade, for as tast as lines 


of communication open out, so tast does the demand fot 


typewriters, calculating machines and office appliances get 





erally tollow, tor fitting up offices If there are not suft 
cient machines of the particular type in demand on the 
spot, the order may zo to another rm and trade once lost 
Snot easy tk recover, 

American concerns are establishing themselves in Europe 
Canadians are tollowing suit, and the office hastilv erected 
will require the necessary appliances Preference in this 
case will always be given to machines to which the firn 
s accustomed and it is only when none are at hand, or 
the existing machines are tted with foreign keyboards 
that other 1 ikCSs iTé introduced lhe (,ermal machine has 
ilways beer tted with a qwert kevboard, the mant 
facture eing the advantage tf adopting an universa 
lettering tf the rst This f 8 a mportant fact 
i! cf pe re t the An eTical Mat ine W hile son 
Balka t gor er Rotterda ind A sterdan Italia 
machine : ng direct to the Balkans, where n 
tal i! ‘ | sn wied wit the French th i 
universa \ ct tor tradi * purposes It s au 
\ et \ ns | i intagé tt re 
chins Easter I tiie I lIkans vit 
Siav Ké« ! Stance xcept yy I i ertis w 
| ses the trerman (trot ( ettering s falli v 
d s< catty atte i tiie idopt & the | t 
characts Ka 1s ess t I et — 
languag krench, Get r Engelisl \t 
nat I wresst everywhere (,eT il S é uv is 
I r r ext SIVELY rime ite ly Lite trie (art 
\\ : t {, elegates ser | gl Si is if ile 
(,ermat ‘ t acl tted \ ‘ t ~ ic ce ted it t 
Le gu nad at a | ect gs ill k 
LT he t ( . espe tie SCAT ins . 

: dec led sit to use ty the d t re 

T | 5 \ wn ever lat ib ive tney spe ik es 
It ! t an | it the (rer i 1S¢ it ter ith i mec 

ws te t ecome Simple ( ipproximated t tre 
tongue ' west of the e. This is 
mere! t ‘ t ! circun > ¢ \s | cs iit ot 
(;reat Wa strangers SI (rer! il vl ‘ 
have le é Lut for imst trace eing ¢ 

eT l we the wa Dutcl ind Flemish ma 

| x ractical pu | es ft (,eT in vitl 
its ce ther dithculties Shed of these supe 
ritaitye t practi | wuaue very ear | 2g 
lis olidation of Netherlandisch, as it ts call 

tl tin e ft ues, ma es ething quite | 
t al l I te to the t 1 by ma 
mil ! ! ters of tive gl | gual « ol 
‘ e re ver teresting ; ‘ ncerned the ot ‘ 
apphance tra ind the liberty to use their own tong 
tends towat! ts bolitior nm many and where quaint 
archaic tongues are used. German, Dutch, Flemish an 
English tend to make one tongut while the Latin la 
guages also tend to blend into one common languag 
Italian and Spanish, the trade terms of 


composed ot rencl 


] thre TY 


ingling into one common commercial tongue 
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A German Contributor’s Golden Wedding 
Fritz H 
ing articles anent the office equipment business in Germany, 


Gottleib, who sends Office Appliances interest- 


and his wife, Luise Dreihardt Gottleib, will celebrate their 


golden wedding anniversary on October 5, 1928 The wed- 


ding ceremony, performed fifty years ago, will be repeated 





| like ess ¢ Mr (, ) ere ese t¢ S ws | 
re a ‘ ickgrouns Lhe cture was taken soo 
i > eT tron i severe ittack eumatisi 
Othce Appl ces ext s to Mr. and Mrs. Gott! t< 


South Africa Also Has Its “Price Cutting” Problem 


utting s t purely a domestic problem is 
ent ?f ‘ < te ts I il rt c tnat ippeared 
¢ | YZS ssue t her t Atri Printet int 
‘ ( re i theme the irt - i plea {0 
! i thre sizes ( I eT ves oft copy 
" < es t at a Ss the esu i pe if k qd 
ting 
\ i i con i e ft ¢ \r ri ( lg § re where 
] . Kind ¢ i « I aityv Cat sé |. offers i 
28-page k for a cert | ‘ . petitor, across 
e «treet st go } e hetter P es t reduce 
r ce it rathe gets ¢ cal i t er t make 
some 132 ge books e reault is ; wer price 
t T I u I { N itt l : t > fiers t 
greater quality is e give the e price Che 
é the k depends ‘ ce da 
Stall irds are tnt VI t trie winds 
Printers Also Experience Difficulties 
the same issue of the South African printer an 
t ippeare il rt le tne title i he Price 
itting M i It refers cular Oo the ] ting trade 
the 7 where the sit . « ; se has 
the irt of South A 
‘ = t : ‘ ~ ‘ t . ‘ J 
oles dicate * fe aa to get the worl 
ne I ; ucl is ft pe ce t ess tna st 
der s ait s ss rinting 1s degenerating 
stead of impr ng. P ibly the reas that ese print 
s cont ew usiness spite r the i it they have 
o costing r estimating systems and t t their prices are 
1esses that they try to make lower tha eir competitors 
t} at they d iw out e! iwh I nev salar es ft main- 








oe ; 


a) 
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tain themselves and their families. The constant drain of 
increase in the concerns’ liabilities 

The fact that some 
who do not ask for 


salaries causes a steady 
and eventually results in bankruptcy. 


printers exact from their friends, 


estimates, exorbitant prices for printing jobs is mentioned 


as a probable reason for the delay in the downfall of 


the concerns 


As long as the 


number of printers is in excess of the 


needs of the community, says the author of the article, 
nditions will continue. He concludes by express 


that 


ne bad ce 


ing the this dry rot which has set in in the 


industry will be arrested, but so far there is not the smallest 
evidence of any improvement, and the price cutting mania 


goes on apact 


>_> — 
Teletypewriters the Vogue in France and Belgium 


Special Correspondence to Office Appliances 


Brussels, September 15, 1928 
There is nsiderable excitement in both France and 
Belgiur e news that teletypewriters will very soon be 
uilable e general public in both countries. The 


iments has been sanctioned by both gov 


ernments, the idea being to decongestionize the present 
telegraphic se e, which has become too intense for the 
ateria mat ind mechanical, provided Suddenly, 
hroughout Europe, people find that they save time and 
nev by wiring instead of writing, by telephoning instead 
‘ , g sits and the sudden rush for these mechanical 
neans of mmunication has in many cases caused over 
epartments c¢ ncerned lhe nstallation of 
i tic tele es being proceeded with in both coun 
t s. is gre [ ement over the telephone gi who 
é r ‘ ect subscribers, simpl vith the 
t @ the ff while the difficulties inherent 
t stenineg t all cnds of accents also made her task 
< ere t natic telep ( s installed 
t supe es over humans is manifested and 
‘ yone ighted at the ease with which communica 
s are effected f s practically eliminated 
e s ( g will happen with the teletype 
ter, it 1s anticipated Che operator, accustomed to lis 
te g s tick requently makes mistakes, espe 
cial vit ded words This kind of thing will be entirely 
elimit ite the etypewriter. The placing of r 
S sil will also be easy, as the record remains in the 
ll rejoice telegraph operators, often blamed 
f é r the making 
r ( Belg post offices offer tw kinds 
s t t] the teletypev riter \ tele 


typewriter can be installed in the office and can be con- 
nected up with the ordinary telegraph wires, or to local 
telephone wires. Those who do not want to buy a tele- 
typewriter, can have a machine connected up with the 
Naturally it is only possible in this case 
to teletype to an office possessing a teletypewriter. It is 
suggested, for instance, that customers can send their 
orders to a shop by ‘phone, using the typewriter, with an 
attachment to the telephone. Naturally they can get no 
reply. The post offices are installing teletypewriters to 
transmit messages to branch offices, etc., and the services 
of a large number of messengers will be dispensed with, 
machinery superseding human power, as usual. 


telephone wire. 


must be hired for a minimum of a 
year, in France. Afterwards they can be hired from quar- 
ter to quarter as desired. The putting in of the apparatus, 
as well as the apparatus itself, and its upkeep will be paid 
for by the customer, while the communications made by 
teletype will be charged 1 franc 20 per three minutes, three 
minutes being the minimum. Telegrams can be sent to 
the central telegraph office by teletype for transmission to 
other addresses; in this case there will be an extra charge. 

The newspapers in both France and Belgium write 
articles on the new apparatus and it is pointed out that 
everything will depend on the speed of the typewriting 
girl It is apparently, that a good machine 
is essential to speed and this fact ought to be brought 
before all who are installing teletypewriters. Many of the 
machines found in offices in Europe are in a condition of 
decrepitude to make the and this will tell 
against speed-writing, which is the essential point for the 


Teletypewriters 


forgotten, 


angels weep, 
users of teletypewriters.—L. R. 
= i ae 
United States Imports the First Half of 1928 
\ reduction of but 1.8 per cent, nearly $39,000,000, was 
indicated in the imports of the Unted States during the first 
six months of 1928, according to figures prepared by the 
Chamber of Commerce of the United States. The decrease 
occurred largely in imports of raw materials and manufac- 
tured foodstuffs. declines in values ac- 
counted for much of the decrease, affecting incoming raw 
silk, crude rubber, furs, raw wood and leaf tobacco. Smaller 
largely for the 
foodstuffs, the 


Severe import 


imports of cane sugar were responsible 


twelve per decline in manufactured 
total value of which was $212,000,000 

Raw silk at 37,092,000 pounds 
at $179,881,000, a 


cent 


was brought in, valued 


quantity increase of 5.2 per cent, but a 


decline in value of seven per cent. The quantity imported 


constituted a record for the United States, despite the tre- 


mendous production of rayon, a synthetic substitute for 


silk, in the United States 











ATTRACTIVE AND ATTENTION-COMPELI- 
ING WINDOW DISPLAY OF THE CARTER’'S 
INK CO’S FOUNTAIN PENS, MECHANICAL 
PENCILS AND DESK SETS ROTATED RECENT- 
LY IN THE WINDOWS OF THE FIVE RETAIL 
STORES OF THE WHOLESALE AND RETAIL 
GROCBPRY HOUSE OF 8. 8S. PIERCE COMPANY 
IN BOSTON AND SUBURBS.—The display con- 


hand-carved frame in blue and gold 
polychrome, holding any one of six oil paintings 
specially prepared for the Carter pen advertising 
campaign in Collier’s and the Saturday Evening 
Post. A low dais with a similar polychrome frame 
and gold ven points for corner standards displays 
Carter pens and pencils A smaller swinging sign 
bears a copy of the color advertisement to match 
the oil painting used 

An excellent business in these products resulted 
from the displays at graduation time. Other paint-— 
ings will be used for Fall and Christmas, and the 
display will be available to commercial stationers 
who sell Carter products and who apply for it 

(This illustration is reprinted from last month's 
issue to amplify descriptive matter there over- 


looked.) 
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Young Louisiana Woman Successful Typewriter 
Dealer 


Outline of Career of Miss Hazel M. Porter of Lake 


Charles, La. 


.r CAN'T be called unprecedented that a woman should 


sell typewriters, and yet it is comparatively rare It 


can't be called inconsistent, for more women than men 


by far are operating the nations typewriters and are more 








\\ 








MISS HAZEL M. PORTER 

tamiliar with thet But we do find, on looking around, a 
woman who started out to be a public stenographer and 
atter succe ssfull establis] ing herse lf in that busimess cor 
verted het e int a typewriter salesroom and applied 
tor i dealers} | ol thie i il | pewriter ( ompany 

That Wa re t il i veat it And now, Miss Hazel 
M. Porter, { erly propriet the Majestic Letter Shop 
Lake Charl La is incorporated her business in type 
writers and plies under the name ot the Office Supply 
Company and sells standard model typewriters as much 
n proporti to territorial possibilities as most progressive 
dealers \ e-man” business hers is, which has devel 
oped constantly and without any particular torm of pub 
licity or mer indisi v other t il any tvpewriter ce ale I 
anv where ght indulge 1 

It is said of Miss Porter that she manages a prospect 
with the same ease, more gra ind with very much the 
same attitt that a mar evince when making a 
specialt { typewriter selling The new store into whic! 
she has : ved ts reported t ve among the finest 
irratniae ent ane Ssituat I i re usiness places i" Lake 
( iries 

It is also said of Miss Porter that in her business of 
lemonstrating t pewriters sing large con panies 
mailing and letter problems and conducting a letter service 
bureau, she deals with prominent figures in the big indus 
tries of Louisiana. Her store is by no means the sandwicl 
shop type Some of those influential in big business whe 


Porter have testified that a 


conversation wt typewriters has given 


them more knowledge of the typewriter market than they 


ever had betor 


While, of course, the volume of 


business to be had in 


this sectior the state cannot be compared with that in 
the more active centers around New Orleans, this woman 
dealer in typewriters is fast gaining a position which more 
than equals that of the ordinary dealer in her chosen field 

She herselt believes that in the not very distant future 
her siness will be uilt t 1 dominating position in 
her particular territory 

And to some extent Miss Porter's work is missionary 
Her section of th more and more to 


country is growing 
h 


solicits are ottet 


But 
known to make 


merely visitors whose business interests lie elsewhere 


given the opportunity this woman has been 


herself so well understood as a salesman that a promise 


to use her type of equipment upon returning to business 
at home has been forthcoming from prospects in many 
instances 

Thus do we find an all-around type of selling from this 
member of the fair sex 

Outside of business Miss Porter’s interests are purely 


domestic During the day she drives her yellow roadster 


through the streets on business calls, and in her store we 


sometimes find her busy moving machines from place to 


decorating her display window, but she admits 


talent at 


place or 


that her one home is in preparing wholesome 


dishes for the table. She likes to cook 

When a small girl her ambitions were confined within 
musical circles. She studied the piano and had expected 
to make music her career. But when she vlunteers an 


that occurred when she 
pe rhaps 
a hold on her 


At that 


was nine years ot age we 


episode 


can set why the fangs of salesmanship got such 


time the merchants of Lake Charles were con 


ducting a contest in which all participants were to solicit 
business and votes for storekeepers The wv er, the one 
vho succeeded in obtaining the greatest number of votes, 
won a prize. Miss Porter entered the contest from the 
start and her enthusiasm and devotion to the job of selling 


the merchants won for her the prize offered. She received 
a sorrel pony and a yellow-finished cart. Selling must have 


taken 


sonally canvassing her territory 


preference over music, tor today we nd her per 


Miss Porter is a believer in the direct iil campaig 
She believes it to be the most profitable way of selling, 
and she has been successful in it. On one occasion she 
sold a portable typewriter on the very first letter of a 


series and when she came to count the cost found that the 
| 


sale had been made at an outlay 


women in the typewriter business 


Chere are many 
most of them being silent partners or contact people, but in 
Miss Porter we have salesman, propriet anvasser and 
woman in a delightfully well-blended combinatiot 
> 


The Importance of Saving Business Records 


By Samuel Newberger, C. P. A., of Samuel Newberger 
& Co., Accountants and Auditors, 38 Park Row, New 
York City 


Che Federal and State Income lax Ss require all 
usinesses to keep such books and records as 1s customary 
in the particular line of business in w e taxpayer is 
engaged The books of account are to be so kept as to 
clearly reflect the income of business a ~ i il stand 
ing so that the government may receive what 1s istlvy due 
it in taxes 

[he taxpayer's responsibility does not end when he 
has filed his Income Tax Return or that of his corpora 
tion or firm, and has paid the tax. The books and records 


must be kept in a safe place and be available at any and 


all times for the inspection of the proper government 


omeers If books or records are lost because of fire 
moving, alteration of buildings, or for any other reason, the 
government will look with suspicion upon the excuse and 
arbitrarily assess an additional amount of Income Tax at 
the time of auditing the taxpayers’ books and records for 
Income Tax purposes 

When Income Tax returns have been filed the books and 
records from which these returns have e¢ prepared 
should be carefully marked or labeled with the name ot 
the taxpayer (whether individual, co-partnership, cor 
poration or trust estat the date the records begin and 











Ge 
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the date they end, and placed in a fireproof safe or store- 
room until such time as they may be called for inspection. 
books kept tor at 
six years after the date of transactions recorded therein. A 


Business and records should be least 


period of ten years for saving records before they are 


destroved its even better 
The government 
records to support the Income Tax Return. 


requires a complete set of original 


These books usually are (1) Sales Book or Business 
Record, (la) Sales Returns, (2) Purchase Book, (2a) Pur- 
chase Returns, (3) Cash Received Book, (4) Cash and 
Check Payments Book, (5) General Ledger, (6) Accounts 
Receivable Ledger, 7 Accounts Payable Ledger. 

The underlying records required are: (1) Bank books, 
(2) Check books, (3) Bank statements and cancelled check 


vouchers, (4) Paid bills, (5) Contracts and receipts, (6) 
Corporation minutes book, (7) Stock ledgers and stock cer- 
tificate books, (8) Inventory records at beginning of busi- 
ness year and at end of business year, (9) Income Tax 
Rep rts 

In the absence ot a con plete set of books and records 
to support the Income Tax Return and to permit of audit 
by the Federal Tax Agents, the Internal Revenue Depart- 
ent determi es what it thinks is the proper income of 
the taxpayer and affixes an additional tax arbitrarily. The 
urden of proof rests with the taxpayer 

My a ce ft the readers of this article is this Don't 
take i chances See that all your records and books 
ire in a sate place where they may be gotten at con- 
ernie t 

Not y cords be needed tor tax purposes, 
but als case ther litigation. Can you locate al 

r re S ‘ re needed at any time Have any 
t then e¢ lost or destroved? Look around and see. It 
is better t pe Sate than sorry. 

- ——— 
The Guest Book 

DEAN sS. PATTON, assistant sales manager of the 

Marchant Calculating Machine Company, with headquar- 


ters in New York, called at our office September l He 


" ist es shed several new agencies in the middle- 
est and is on his way to St. Louis, where he was to 
eet D. R. McAlpine, in charge of sales in the southern 
territor nd proceed to the home office in Oakland for a 
Sales ¢ erence 
\. B. WEYER, Kansas City, Mo., signed the guest book 
September 4 He called in company with E. G. Ryan of 
he Multicolor Sales Company of Chicago. Mr. Weyer is 
distributor for the Multicolor press and the Lightning letter 
pen e Kansas City territory 
MI d MRS. ¢ \. THORP, Leavenworth, Kan., 
called at our office September 10. Mr. Thorp is a court 
é wit genius for inventing useful office devices. 
His tr ( igo was in the interest of a new copyholder 
h he had devised for his own use He returned to 
eave ter several satisfactory visits with prospec 
tive distributors 
EDW. L. LITTLE of the Wabash Cabinet Company, 
\\ ash, Ind., was with us September 11 Mr. Little has 
een devoting his time almost entirely to the convention 
at West Baden Springs, and his trip to Chicago had refer 
ence t vention work 
R NTNER, special representative of the Hamilton 
\utographic Register Company, Cincinnati, signed the 
K st book S« ptember 13 His activities hitherto have been 
furthe S ut anging conditions which led the company 
to expar s activities and further develop the west have 
larged s field of operations 
I ¢ ARD JONAS, J charge f sales for the 
Oxford | g Supply Company, Brooklyn, called at our 


office on the fifteenth while making Chicago a stop on a trip 
which included a number of the larger cities of the Middle 
West. 

C. E, REYNELL, special representative of the Oxford 
Filing Supply Company, who was in Chicago on his regular 
rounds, was with Mr. Jonas when he pulled our latchstring. 

CHARLES W. LIPMAN of the Graff-Underwood Com- 
pany, who travels out of New York, stopped in our office 
on the seventeenth. Mr. Lipman was on a trip to the 
Middle West and Northwest which is to wind up at the 
stationers’ convention in West Baden Springs. 

W. S. MENDENHALL of the Office Equipment & Sup- 
plies Company, Aberdeen, Wash., signed the book Septem- 
ber 19. Mr. Mendenhall was on the first trip to his old 
home town of Hampshire, IIL, in many years. He stopped 
to renew old acquaintances, and is to combine business and 
pleasure on an extended tour. 

L. R. HANNA of the Hanna Register Company, Indian- 
apolis, Ind., called on us September 20. His trip to Chi- 
cago was occasioned by the need of additional equipment 
to take care of a rapidly expanding business. 

R. H. BAXTER of the I. D. L. Manufacturing 
Corporation, and other lines, signed the guest book Sep- 
tember 24. In 1889 “Rube” 
Chicago for the purpose of selling stationery goods, and it 
has been our pleasure for many years to visit with him 
frequently in the office and at stationers’ gatherings. His 
trip started at New York and is to include St. 
Louis, St. Paul and Minneapolis, and then down to West 


(Rube) 


Baxter made his first trip to 


present 


Baden Springs for the convention, where he will have a 
booth. 

C. W. HUNT, Jr., of San Francisco, stopped in our office 
long enough to sign the guest book and engage in a friendly 
chat. Mr. Hunt represents the Triner Scale & Manufac- 
turing Company, National Bundle Tyer Company and Add- 
His trip will take him to possibly a 
New York, 
attend the business show at Madison Square Garden. 


Index Corporation. 
will 
(one 


dozen eastern cities, including where he 
purpose of the trip is to obtain one additional mechanical 
for coast distribution 

ti — 


specialty 


Plan to Increase Par Value of Marchant Stock 

In the issue of September 28, 1928, the Wall Street Jour- 
nal carried a report from San Francisco to the effect that 
stockholders of the Com- 
pany, Oakland, Calif., have been notified of the plan to 


Marchant Caiculating Machine 
increase the par value of shares of stock from $1 to $10 
ind of the issuance of one new share in exchange for each 
ten shares held. Authorized stock 225,000 
Action is taken to facilitate trading on the New 


consists of 
shares 
York Curb Exchange, where listing is expected shortly. 
intel 
“MultiKopy” Accompanies Explorer Byrd 

[he antarctic expedition of Commander Byrd, part of 
which is already underway to the south pole, includes in 
its extensive stocks of office supplies ‘“MultiKopy” carbon 
paper to facilitate the manifolding requirements, whether 
for typewriter or for pencil work, or for use on duplicating 
work” of such an expedition is so 


devices. The “paper 


important that there is nothing left to chance. The carbon 
paper requirements were judged by the same strict specifi- 
cations as equipment to aid the handling of the ships, air- 
planes and other means of transportation. Permanence of 
records, reliable and easy working qualities at the low tem- 
peratures which will prevail for long periods, and freedom 
The tyrd 


expedition promise to take a high place in the history of 


of handling were demanded records of the 


exploration, and those records, as well as their manifolded 
copies, must withstand the buffeting of time and handling 


alike 
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Some Furniture Suggestions 


Being a Few Condensed Points Gleaned from Corres- 
pondence with Dealers 


[ SEEMS to be the general opinion among dealers that What one might conceivably save in mon y shopping 

office furniture to be handled to the best advantage around at different stores may be lost entirely by the 

should be entirely separated from the rest of the com- attendant delays, distractions and difficulties. Furthermore, 
mercial stationery stock, not in a separate building but u there is another angle to the propositions and that comes 
a separate room easily accessible to and from the main floor from the bookkeeper’s standpoint It is easier and less 
of the establishment One dealer even goes so tar as to expensive tor the bookkeeper to handle one bill from a 
offer the opinion that handling office furniture in a separate single concern involving a number of items than it is to 
building is the best way to handle the business Giving handle three or four or five bills from separate concerns, 
the office furniture department a separate room enables each one of whom must be paid by check and the different 
the dealer to handle it with great convenience and to ope entries made in the books 
rate it as a separate business in a certain sens In stores As to the amount of business which an office furniture 


which departmentize their work, separate records are kep stock brings into the stationery store, opinions differ very 


so that at the end of any given period the proprietor car much and a good deal depends on whether the dealer is 
find out whether the department is making the money it doing business with an established concern or whether he 
should make or not and if not, where the trouble lies has a customer who is starting out fres! 4 new firm 

On the other hand, we know of a man who handles office first opening up must purchase the foundations of office 
furniture successfully vet whose store is so small that he requirements These include desks and chairs, filing cabi 
can not possibly have a department and is obliged to show nets, then stationery, then printing. Most usually, if the 
one or two pieces as samples on his main floor. He lives customer is satisfied with the desks and chairs shown him, 
however. close to one of the great central markets and he will feel that the house will take care of him equally 
can take his customer on the train and in thirty minutes well on the rest of the order One concern is of the 
can ldnd him in the showroom of any one of several cot opinion that seventy-five per cent of the new concerns to 
cerns he represents whom they sell office furniture buy other merchandise at 


, the same time Where the office furniture department is 
It is certain that in the general run of the stationer, -_ — : . ‘csi 

so situated that trathe must pass through the stationery 
business, the presence ot an ofhce turniture stock gives the I x ( atic \ 


| » ] . . 
, department to get to it, many sales result articularly 
dealer a stronger hold upon the attention of the publi :; I 
‘ if such goods as loose leaf and ofhce specialties gener: lly 
than he otherwise could have There are some men wh — generally 
, , ire attractively shown where they can be easily examined. 
insist of shopping around but we believe the mailority ; 
a . Outside salesmen for the furniture department often sell 
prefer to accept the figures given by a store capable | 
. P 1 complete outfit of office equipment to a new house and 
handling an entire order. believing that in the average the ‘ . juyy : 
, , the store naturally falls heir to the stationerv necessary to 
figures will closely correspond to unything they might « : , . 

, complete the equipment t seems to be tl general op ) 
tain by scattering their orders among severa concerns I ‘ i il ene i pinion 
r) : ¥ Saotds od tien , that while it is very hard to tell what the volume of busi- 

ere 1s + ne i¢a re oOo col ernie ce an 1m SaVet 
, ' ness 1s which is attracted by an office furniture departme 
tor if one has a nsiderable purchase to make, involving a i ' ; department, 
. it probably ranges from five to twent per cent Some 
a number of associated items, it requires much less time ' ' ans ‘ 
7 . d lere er that it 1 nuch o * than thc One de > 
to get them in one place than it does in three or tour — ape that is much greater tha ; e dealer 
, is of the opinion that the stationery store draws trade to 
and the attendant risk of getting goods that do not mat I — trade t 
t] Pe fuente lenartme: tien id works ha 
or fit is done sway with. where one concentrates his pur SB <« ce irniture depa nent It Dp! i oth 
indead i J an inouttatie that en id he 
‘ ‘ wavs auceqd t { li S \ « i sli¢ vo 
chases Ther tor there is the matter of deliveries to he ; , would sec ; sie uld be 
, } ' ' ' P the « is¢ 
considered If one purchases goods trom several difteret 
stores, they can not be delivered at the same time, but Steel Desks 
where goods are purchased from one store, all the items It is interesting to note that while not a ealers as yet 
—_ . , =o} 1 — _ 
come on the same delivery and can be arranged and set andle steel desks, those who do with a st no excep- 
up at one time This saves a great deal of nervous stran tion are enthusiastic over the business they have been able 
and avoids much interruption of business which would re to get There are one or two exceptions to this rule in 
sult from caring for several deliveries at different times recent correspondence, but the majority answer yes with 

















ow 


Page 35 OFFICE APPLIANCES For October, 1928 





nthusiasm. Interest in steel desks is undoubtedly increas- 
ing They 


tures which commend them to users in appropriate circum- 


are suitable for many situations and have fea- 


stances and surroundings 


[The majority of dealers say that their office furniture 
susiness is increasing in proportion to the rest of the 
yusiness; that is to say, that while the sale of staple 
stationery items shows a normal increase with the natural 
vrowth and development of business, the sale of office 
furniture, including desks, chairs, files, tables, etc., and 
the supplies for them is increasing at a greater rate than 
the increase in the rest of the business, which seems to 
indicate that business men are more and more recognizing 


the commercial stationer as the logical outlet for furniture 


ior the office. However, dealers give various other reasons 


for this growth. One says that their office furniture depart 


ment is growing because they are going after the business 
\nother dealer says that it is growing because he is sell 
ing more large orders Another, “because we push it 
more.” Another, “because we have men out selling it.” 
Another, “the furniture department is not touched by 
chain stores.” Other reasons are “increasing because 
f more concentration,” “added effort,” “a desire on the 
part of the public for better furniture,” etc One dealer 
omplains that his ofhce furniture department is not in 
reasing as it should because of direct factory competition 
Another finds that in his locality new stores handling 
fice furniture have opened up and cut into the business 
(ne dealer complains of the manufacturer selling direct 
and also of the large discounts being offered by some 
lealers. 

\ll in all, the ofhce turniture business is one in which 
onditions are by no means static. The dealers who go 

tor it are in the majority and those who handle the 


business intelligently and under the rules of good merchan- 


lising find it both pleasant and profitable 

Che growing idea of better stores and better ofhces is 
me of the conditions which is helping the office furniture 
yusiness from every angle lhe care and attention lavished 


ipon the manufacture of high-class office furniture is pro 


lucing articles of rare merit, certainly equal to anything 


which has been produced in the past and superior to most 


older designs Rare taste is exhibited in line and 


the 


f the 


lesign, in matching of woods, in inlaying, finishing. 


ind all the 


thin and 


processes which go to make up a fine product 
without 


~~ 


The Shelving Problem 


Excerpts from an Article in the September, 1928, issue of 
Making Markets, Cleveland, Ohio. 


In these davs of hat to-mouth buying the storeroom ot 
stockroom is under the close scrutiny of efficiency engi 
eers and cost accountants 

It 1s not only a question of holding down inventory to 
the very minimum. Experience has proven that scientific 
illy constructed shelving is a great factor in holding down 


can only be 


After all 


under 


costs inventory 


properly 
the 


storeroom 


ontroWed if constantly the close scrutiny of 


management, and this requires orderliness of the 


stockroom 


nth degree. The davs of helter skelter storage are gone 
Ne longer are the boxes of goods stored on top ot one 
another; modern stockroom management requires that 


ll goods be visible at all times 


shelving 


i 


Steel economizes space, has greater durability, 


lessens fire risk and losses, adapts itself to any given need, 


an be “expanded” to provide storage space for any amount 


] 


(Continued ot 














ATTRACTIVE OFFICE 
Furniture Company of 
Macey distrib 


HOUSE ARRANGES 
DISPLAY.—The Banner 
was recently appointed exclusive 


INDIANA 
FURNITURE 
Indianapolis 


itor for that territory. Although the Banner Company is one 
of the largest distributors of fine household furniture in Indi 
ina, office furniture is a new venture with them. They devoted 
money, time and floor space to making the new department 
exceptionally attractive. The top and bottom pictures show 
views of the arrangement of their office furniture floor. The 


center picture shows the entrance to a specially arranged suite 


with Macey furniture in period design. The office furniture 
display is adjacent to the department of draperies and floor 
coverings. J. J. Hanlon, a veteran office furniture man, is in 


harge of the department 








“Fortune” Wins Last 1928 C. Y. C. Regatta 


The Chicago Yacht club held its annual fall regatt 
September 29, with a fleet of sixty yachts of various sizes 
which made excellent time in a fair northeast breeze. “For 


tune,” owned by Wm. G. D. Orr, of the A. B. Dick Con 
pany, took first place among the universal schooners, ma 


ing the course in 1 29 16 
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New Line of Invincible Steel Desks 


A new line of steel desks manufactured by the Invincible 
Metal Furniture Company, Manitowoc, Wisc., has just 
been put on the market. The line bears noteworthy devel 
opments in types and construction and the new features in 
mechanical operation that have been designed and the 
exclusive types that have been developed indicate the inge- 
nuity and the ability of Invincible engineers. 

One of the outstanding features. of the new Invincible 
line of steel desks is a safe concealed in the letter drawer 


in the right-hand pedestal of the executive desk. This safe, 





INVINCIBLE STEEL DESK WITH CONCEALED SAFE 


which is known as the “Concealed Safe,” has for some 
time been available in Invincible filing cabinets and is com 
manding a wide sale. The Concealed Safe is built by the 
safe deposit box division of the Invincible Metal Furniture 
Company, and because of intensive specialization by this 
division the company has been able to develop a highly 
pertected product. 

Concealed Safe is a complete safe unit, asbestos covered, 
and permanently welded into the various equipment. Its 
construction affords worthwhile protection from fire. The 
drawer-head of the desk or the filing cabinet, as the case 
may be, is a false front which conceals the safe. This 
lowers to a ledge giving access to the Concealed Safe. The 
inside door of the safe is built of one-half-inch solid steel 


and has a beautifully jiggered finish like the door of a bank 


vault The locking device of this door is controlled by 
the side-lock bolts and top-and-bottom door-bolts which 
operate automatically like the bolts of a vault door. A 


combination lock requiring no keys may be provided, or it 
desired a new key lock is furnished, requiring two keys, so 
that wherever necessary, keys may be retained in the pos 
session of two persons, both keys being required to gain 
access to the sate 

When the false front of the safe is closed, the desk bears 
no outside indication of the safe Chis is particularly val 
uable in offices where costly samples, such as jewelry, et 
must be kept within reach, but safe It is highly service 
able to cashiers, bankers, insurance men, and business men 
generally, who must keep valuable papers safe, but con 
stantly within reach. Physicians who are required by law 
to maintain official prescription blanks, etc., under lock 
and key find the Invincible Concealed Safe an important 
adjunct to their equipment 

Another new type of desk developed by the Invincible 


Metal Furniture Company is the “Secretary’s Desk.” Desks 


NEW MACHINES 
and DEVICES 








ans 


in general use having the typewriter extension in the pedes- 
tal of the desk, absorb all of the space of the pedestal, 
leaving only a small drawer above the knee space. By 
the new type of construction developed by Invincible, there 
are two drawers, one above the knee space, the other in 
the pedestal under the typewriter extension compartment. 
This extra drawer is highly desirable as it provides twice 
the drawer space previously available in desks of this kind. 
Stationery and other materials generally used in typewriting 
do not, as a rule, arrange well in the drawer over the knee 
space. The additional drawer is designed to accommodate 
these requirements. 

All Invincible desks are so constructed that dealers pre- 
ferring shipment “knocked down” can assemble these desks 
in five minutes, and they lock as rigidly as any steel desk 
shipped as a complete unit. The drawer-heads of all desks 
have locks flush with the top of the drawer. This is pos- 
sible because the inside panels of the Invincible drawer 
head are built flush at the top of the drawer head. The 
drawers operate quietly in closing, as cushioned drawer 
stops eliminate the disturbing noise so common to a large 
busy office. 

For the last two vears this company has made a study 
of the service requirements of steel desks, along with a 
general survey to determine the average buyer’s most ac- 
ceptable price range consistent with quality construction. 
Outstanding developments of this type will be welcomed 
by the trade as a step forward in the march of progress 
in the broadening of the market for steel desks. There is 
no element more potent in the expansion of the industry 
generally than resourceful achievements in manufacture. In 
this, American manufacturers generally are to be con- 


gratulated 





INVINCIBLE STEEL SECRETARY'S DESK 


\ large factory addition covering a city block in length is 
now completed by Invincible, and is housing the latest type 
of manufacturing equipment. This new plant is entirely 
devoted to the manufacture of steel desks 

iibsaiated 
Pipp’s “Pep Chair” 


rhe Angle Steel Stool Company, Plainwell, Mich., is 


producing Pipp’s “Pep Chair”—so named from the designer 
and the results it achieves The chair was planned to 
rectify incorrect sitting position and to banish “three o'clock 
fatigue.” Physical ease conduces to mental alertness. The 
‘Pep Chair” provides positive adjustments of seat and 
backrest to give stenographers and clerks the natural posi- 
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The backrest adjusts itself to any posi- 
shoulder- 


tion for work. 


exact fit between 


Forward and backward adjustment of 


tion of the spine, even to an 
blade and hip bone 
the seat adapts it. for instance, to the “before and after” 


The 


height of the seat is adjusted to the correct and easy posi- 


requirements of the stenographer on a reducing diet 


tion of the teet 
The “Pep Chair” is made in a variety of models, such as 


swiveling and non-swiveling stenographers’ chairs, high 


chairs for bookkeepers, et Easy swiveling casters are 


provided \ variety of color finishes is furnished. 


- = 
New Onken Window Display Fixtures 


\ new modernistic merchandise displayer, here illus- 


trated, is made by The Oscar Onken Company, Cincinnati, 


Ohio. It is designed to fit in as an attractive piece for the 


center of a window display Che four display shelves have 


ample room for displaying small items of merchandise. 


The xture measures twenty-two inches high by twenty- 





NEW ONKEN WINDOW DISPLAY FIXTURE 


revolve to any position. 
finished in the latest 


black The 


catalogue showing a complete line 


eight inches wide [The shelves 


Each displayer is modernistic color- 


ings of silver with relief Oscar Onken Com- 


pany has issued a new 


of modernistic window display fixtures. It is available on 


request 


—: 
Increased Capacity in Autopoint Cartridges 

The Autopoint Company, 4619 Ravenswood avenue, Chi- 

cago, Ill, has placed on the market a lead container, or 

The ten-cent cartridge of 

That Writes Big 

A demand has come from the dealer 


The 
sticks 


cartridge, of increased capacity 


reserve leads for “The Pencil Business” 


has had a large sale. 


trade for a lead container with increased quantity 


company offers two new cartridges, containing lead 


only, each to retail at fifteen cents. 


CARTRIDGE : 
18 LEADS 15¢ 


FIFPTEEN-CENT 





AU TOPOINT CARTRIDGE 


No. 38B contains eighteen sticks of Autopoint writing 
lead, either black or colored—the cartridge of colored lead 
selling at the same fifteen-cent price as the black lead. 


No. 38C contains eight sticks of thick checking lead, either 


black or colored, price fifteen cents. This new cartridges 
will make a better profit per sale for the Autopoint dealer 
tr ide 
The ten-cent cartridge will be continued for the benenht 
dealers having a call for the smaller quantity ot leads 


A New Paste 


The Grip-Fix Company, 39 Cortland street, New York, 
N. Y., are manufacturing and marketing an adhesive paste 
said to be new to dealers and users of this country, but 
popular and widely distributed in England, on the European 
Continent, and in Africa, New Zealand and Australia. 

“Grip-fix” is a creamy white paste for which exceptionally 
strong adhesive qualities are claimed, sticking equally well 
not only papers, but cloths, leathers, suedes, etc., therefore 
having many uses in the home. It is a!so excellent as a 
photographic mountant. 

This paste is packed with a brush in neat and novel 
aluminum cans and also in a one-pound refill tube. No 
water need be added and if the container is dropped it 
will not break nor will the contents spill out. With reason- 
able care the paste will not dry out, but wéll remain creamy 
to the final smear of the brush. The aluminum can pack- 
ing prevents any breakages in transit and considerably re- 
duces the carriage or postage charges. 

The company states that “Grip-fix” during the last six 
years has been stocked and sold by more than 7,000 sta- 
tionery stores in the United Kingdom, and during the last 
two years the sale of the product has expanded into Ger- 
many and France, in which countries, as well as in England, 
they have factories and sales organizations. 

This paste may be had in various sizes, from six-ounce 
cans to twenty-eight pound drums. 

_— p> —- 
New Vertical Filing Device 


Real progress in the inter-divisional mechanism of the 
filing drawer is claimed by the Rod Compressor Company, 
416 South Dearborn Chicago, which has patents 
pending on the Rod Compressor—an all-metal device in- 
tended to replace the usual follower-block and guide-rod 


street, 


in file drawers without interfering with the user's existing 
equipment or filing system. 

Rod Compressor so functions as to tightly compress the 
entire contents of a drawer by pulling forward on the knob 
outside, releasing the compression and making papers read- 


ily removable by pushing in the knob. When at rest, either 





ROD COMPRESSOR ACTION ILLUSTRATED 


compressed or loosened, the rod remains in its normal 
position, not protruding. 
The rod, instead of being threaded, operates loosely 


through the hole in the drawer head forward and backward 


in the channel, or aperture, in wooden drawers, attaching 


to the compressor section in the rear. One surface of the 
rod is notched along its length, carrying a plurality of 
metal dividers each sleeved about the rod and having a 
housed-in latch which automatically engages the notches 
when this notched surface is turned upward by a quick 
half-turn of the knob. When the notched surface is down, 
the dividers are freely movable to and from each other, 
permitting the filing of thick and thin bunches of papers, 
while maintaining them always in a vertical 
when not in use, but made 
a gentle turn of the knob. 


documents, etc., 


position, firmly compressed 


easily accessible at any point by 
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Any drawer with a channel or aperture at the bottom 
an be fitted with Rod Compressor. 

The company claims great space-saving by positive com 
ression at the bottom of the drawer, where bulging is most 
Rod Compressor keeps files neat. It is useful for 
Papers, being always vertical, are easily 
filed, tabs being always in 


evident 
trays and sorters. 
removed and as easily view 
Rod Compressor makes file 
different kinds of filing, since the dividers move freely to 


nake place for any content without disturbing the position 


drawers available for many 


* the mass 
a 
Music Typewriter Announced from Paris 
News dispatches from Paris report that Paul Bonnard 


invented a music typewriter and has been 
Che inventor claims that the most intr 
The work is 


Under the 


lawyer, has 
uranted a patent 
ate music can bé recorded on his machine 
lone faster than can be accomplished by hand 
Bonnard system, each note and octave is replaced by a 
A figure at the left indicates the octave, while the 
According to the 


etter 
a figure on the right. 
conventional set of 


tempo is shown by 


mventor, the twelve letters and the 


wures can note the most difficult musical composition 


a 
New Safe Line Announced by Meilink 


lhe Meilink Steel Safe Company, Toledo, Ohio, a1 

unces several new numbers of their “Hercules” line of 
steel sates 

Che new Hercules steel safes are built for daily service 
The materials used in the construction are of sufficient 
weight to stand up under hard usage. The line was de 


signed and developed after much thought as to the require 


nents of high grade, strongly built steel safes to be sold 


it a lower cost and used where the fire hazard is not great 


Meilink believes that the new members ot 


resident C. F 


the Hercules line stand among the most significant devel 

















ONE OF THE NEW MEMBERS OF THE 
HERCULES LINE OF MEILINK SAFES 


pments in the steel safe business today. The line is offered 
to the public, he says, with the positive belief that it answers 
the demand for a steel safe of strong rigid construction to 
The Meilink Steel 
safe manufacturing 


sold at a comparatively low price 


steel 


“ote 


Company 


was a proneer in 


and has a record showing years of experimentation and 
constant improvement, fitting it to develop and manufac 


ture this kind of a line. 
> 


Three New Smokadors 


Ihe Smokador Manufacturing Company, Bloomfield. 
N. J., recently announced three new numbers, designed 
respectively as Nos. 1, 2 and 4. Model 1 is twenty-two and 


three-quarters inches high from the floor to the top of the 





left; 


Model 1 on the 
right 


SMOKADORS 


THREE NEW 
Model 2, center, and Model 4, 


tray; it has a match box holder on the handle and tw 


patented snuffer-grips to hold lighted cigarettes and cigar- 


and extinguish forgotten “smokes.” It is made in eight 
colors—mahogany, dark bronze, red, light bronze, willow 
green, olive green, dark blue and antique gold It ha-~ 
the original patented “rock-a-by” Smokador ashless as 


stand, which can’t spill, is non-odorous and easily cleaned 
It retails for $10.50 east of the Mississippi and fifty cent- 
more in the states west of that stream. 

Model 2 costs two dollars more in the respective east a: 
the maker- 


west divisions of the country—at retail— and is, 


It is of Italian design wit! 
ornamental holds 
jar attached to the stem and hidden in the base. 


state, the “Smokador de luxe.” 
maso! 
The jar 


rocking base which a protected 
is, of course, instantly removable for emptying and clean 
The shaft is of fluted ornamental toy 
surmounted by a handsomely designed handle terminating 
in a match-box or holder for a package of cigarettes. This 
The top ot 


ing. design with 


holder is ornamented with a fleur de lis design 
the stand is also provided with two patented snuffer-grip- 
Model 1 The stand is 
inches high and is made in 


similar to the ones provided on 


twenty-three and one-quarter 


six colors—statuary bronze, light bronze, mahogany; red 
green and antique gold. 

Model No. 4, retailing at $7.95 east of the Mississippi and 
$8.45 west, was designed to supply an attractive article at 
It has an ornamental rocker base and fluted 


concealed 


i lower price. 


shaft, is made of durable metal and has a 
removable sanitary glass receptacle attached to the sten 
base to hold debris. It is non-odorous and easily) 


Top is provided with a match box holder and a 


it the 
cleaned 
snuffer-grip. This stand is made in six colors—mahogan\ 
gold, dark bronze, red, light bronze and green 


an 
Writing Portfolio for Home Desk 


E. E. Blankmeyer, 133 West 
is producing a novel portfolio for 
tended for the home desk. This has an 
surface with a wing at each end. The wings provide storage 
space for writing materials. When not in use the wings 
fold over the writing surface and are secured with a catch 


antique 


Lake street, Chicago, III 


writing materials, in 


ample writing 


hree sizes are made, each covered with embossed designs 





| 
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GF Announces New Counterheight File Line Two New Greist Desk Lamps 

The General Fireproofing Company, Youngstown, Ohio, rhe Greist Manufacturing Company, New Haven, Conn.., 

1as introduced a new line of counterheight files with steel has announced two new lamps for desk and office use. The 
tops, having finish corresponding to the sides and back. lamps are substantially the same, the Karolith shade desk 
Individual Velvoleum slip-on tops are available for each of lamp differing from the Executive desk lamp only in the 
the Sections where it is desired to use the files as a counter. 
[he individual tops have a rigid steel plate to which the 
dark green Velvoleum is cemented and bound at the front 
ind rear with a bronze moulding similar in design to that 
ised on GF Allsteel desks. The slip-on tops have a flange 
at front and rear which fits snugly down over the front 
ind rear edges of the steel top 

Where these files are used in a battery, as for a counter, 
continuous top may be applied, together with a paneled 
ack and cover base of bronze. With the continuous top, 

back and ends, the entire assembly presents the appearance 
f a self-contained custom-built unit. 

The line contains letter, cap, bill, check, and card index 
es, as well as roller shelf sections for heavy ledgers, cup 
oards, map and plan drawers and counterheight Under 
vriters’ Label safes Che cupboard section, both single 
nd double width, have a new type of disappearing door, 
vhich when opened, slides inward along the inside of the 
nd panel of the case. When opened the doors are entirely 
it of sight 





These counterheights not only save valuable floor space 
, TWO NEW GRBIST 

y combining files and counter, but enable employees in DESK LAMPS. — Above, 

al estate office icket office icipal and c , The Karolith. At right, 

il esta ices, ticket ¢ ffices, municipal and county build The Esncative 

gs, clubs and association offices, libraries and public ser 


ompany buildings to render prompt service to the 


shade, which is of Karolith, a new, translucent material 
mottled green in tone. Karolith is light in weight and 
practically unbreakable, and reflects a soft, restful light 
The Executive desk lamp, described as being the vers 
latest thought in desk lamps, is richly finished and carries 
an embossed acanthus leaf design on the shade and the 
base. Both lamps stand high enough to light the whole 
top of the desk, and the shades can be adjusted to direct 
“light where you want it.” Each lamp retails at $7.50 


os 
Easier Operation for Melind Stamp Pads 

Louis Melind & Company, 362-64 West Chicago avenue, 
Chicago, IIL, has improved its “Justrite” and “Standard’ 
oe" VEDUNTESHEIGnT bias stamp pads by making it easier to raise the lid. A “lift” 
on the front edge of the hinged cover permits the cover 
to be raised without using the finger nails. The “lift” is 
a projecting lug fastened securely to the top, affording 
a convenient means of opening the pad for use. This new 
feature couduces to better impressions from rubber stamps, 
as the user will be disposed to close the top when the 
pad is not in use, keeping the inking surface clean, The 

easy opening feature is assurance of this. 

rk” 
Popular Price Welty Pen and Pencil Set 

The Wm. A. Welty Company, 36 South State street 
Chicago, IIL, makes up an attractive pen and pencil set in 
a tasteful box, retailing at a popular price. This comprises 
a self-filling fountain pen and a mechanical pencil, with 
choice of four sizes—regular with clip, oversize with clip 
short with clip or short with ring. Six color options are 
offered—canary yellow, orange, black, gray, mahogany ot 








ureen 
CUPBOARD UNIT WITH = 
DISAPPEARING DOOR Trouco Scale Marking Paste 
ibhe by eliminating unnecessary steps from counter to Wesley Trout, Enid, Okla., is manufacturing a new prep 


le and back again W henever records must be consulted aration called Trouco Scale Marking Paste, for re-whiting 
he rec 2 vn . : . : 

he records being right at the point of use, much time is the marks and numbers of the card scales and front scales 
saved and one clerk can do the work of two where files on typewriters. The paste retails at fifty cents a box. 

nd . " 


unter e en combine : , : 912 
int ar combined (New Machines and Devices—Continued on Page 21%) 
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eport lotable Achivifies 
in Every Section of the Field. 


Silver Anniversary of L C Smith Typewriter date of incorporation, January 27, 1903, down to the present 
The July, 1928, issue of the Type Bar Bulletin, published silver anniversary year. The frontispiece depicts the four 
by L C Smith & Corona Typewriters Inc, Syracuse, N. Y., founders of the company, Lyman C. Smith, Wilbert L. 
was devoted principally to the commemoration of the Smith, Hurlbut W. Smith, and Monroe C. Smith. Like- 





twenty-fifth anniversary of the L C Smith typewriter. The nesses follow of President Frank R. Ford, Vice-President 





SCHUYLER C. STIVERS B. C. MILNER, 





Vice-President and Director 

FRANK R. FORD, secretary WILBERT L. SMITH, 

’ Presidert Chairman of Board 
silver-bordered cover of the issue carries an illustration of Francis E. Van Buskirk, Vice-President and Secretary 
an L C Smith machine surmounted by a delicious looking Schuyler ( Stivers, Vice-President Laurence J Conger 
birthday cake studded with twenty-five burning candles. and Vice-President Carlton F. Brown, all of whom are 

Throughout the Bulletin are illustrations that help to directors. also Hurlbut W. and Wilbert L. Smith, the sur- 


tell the history of the company’s development. In simple, viving of the four brothers who founded the company. 
forceful language the story is unfolded beginning with the Other officers pictured include Benjamin C. Milner, assistant 





L. J. CONGER, 
Vice-President 





~ ‘ Za 
CARLTON F. BROWN H. W. SMITH, 
Vik wirectcr 


e-President Director 











% 








SE 


Page 41 OFFICE APPLIANCES For October, 1928 





to the president and also a director, and Robert R. Shannon, 
comptroller, and W. Grant Rhodes, treasurer. The remain- 
ing directors whose likenesses are given are J. N. Derschng, 
N. C. Fassett, W. A. Mackenzie, S. E. Miller, Burns Lyman 
Elwyn L. Smith, Harvey M. Smith and S. G. H. 
Turner. Wilbert L. Smith is chairman of the board. A 


fine full-page likeness of Carl Gabrielson, inventor of the 


Smith, 


L C Smith typewriter, is presented, with a fitting tribute 
that built the 
is still in active charge of the 
Of the 
pictures are 


to the engineering genius conceived and 


machine. Mr. Gabrielson 
experimental and research department at Syracuse. 
seventy-six employees whose 


twenty year 


shown in the Bulletin, forty-five are connected with the 
Syracuse plant and the rest are found in the several branch 
otmnces 

The new L C 
in the Bulletin. It is illustrated on the center spread, and 
pages j 
standard L C 
typewriters and 


Smith secretarial typewriter is announced 


the several following are devoted to pictures of 
Smiths and special attachments 
Corona adding machines are also de 
scribed and illustrated. 

here are pictures of the company’s typewriter plants at 


Cortland, N. Y., and of the Miller- 


Bryant-Pierce ribbon and carbon plant at Aurora, IIL, the 


Syracuse, Groton and 


last accompanied by a likeness of T. G. Roehm, vice-presi 


dent, Miller-Bryant-Pierce Company 


President Ford’s anniversary message pithily sums up 


Mention is made of the acquisi 
Company, the Portable 
Miller-Bryant- Pierce 


the company’s progress 
tion of the Corona 
Machine 
Company 

The 
product, and the 


[ypewriter 
Adding Company, and the 


message tersely describes the development of the 
general operations of the production, ad 
vertising, accounting and sales departments Mr. Ford 
concludes his message by saying, “With these accomplish- 
ments behind us I am sure we may all have courage in 


looking forward with firm assurance to the future.” 


> 
Sun Rubber Company Makes Important Western 
Appointments 


who has served for a number of years 





Leslie W. Rouzer, 
in other branches of the rubber industry, has been appointed 
Chicago district manager for The Sun Rubber Company of 








LESLIE W. ROUZER 

Barbert O Mr. Rouzer will call on the trade in the 
Chicago metropolitan district and in Milwaukee 

Che S ber ( i s line comprises a fine assort 
ment of sponge rubber chair cushions, rubber finger pads 
twirler rings, moisteners, blotter pads and kindred products 
ort ae soft and s ge rubber designed expressly for 
distribution through the commercial stationery and ofhce 
equipment trade [he company claims to be the only one 


rubber items for direct 


sale and distribution to the retail dealer, the general offering 
being broad and attractive enough to warrant his attention. 

The Sun Rubber Company also announces the consum- 
mation of an arrangement whereby A. C. McClurg & Com- 
pany of Chicago will act as wholesale distributor for the 
complete line of “Sunruco” rubber, stationery and office 
equipment sundries throughout the territory served by 
that house. 

oS 


“Kal” Resigns and Terry Moves Up 
E. A. Kalkhurst, who has been a member of the Bur- 
roughs selling organization for twenty-five years, resigned 
recently as manager of the Chicago agency to take a well- 





c. C. TERRY 


E. A. KALKHURST 
Kalkhurst feels he is entitled to 
this after a activity in which he has 
achieved success both in a business and financial way. He 
joined the Burroughs Adding Machine Company at Mil- 
waukee in 1903, became sales manager of the San Antonio 
agency in 1907, district manager at Atlanta in 1914, district 
manager at Chicago in 1919 and branch manager in 1925. 
He is a Burroughs stockholder and states that he intends 
to maintain his interests in the company. Mr. Kalkhurst, 
or “Kal,” as he is better known, has many friends through- 
out the organization, and leaves with the good will ana 


earned vacation. Mr. 


quarter-century’s 


best wishes of all. 

Opening of the agency managership at Chicago afforded 
an opportunity for a promotion, and C. C, Terry, manager 
of the Detroit agency since November of last year, was 
given the position. He has received the full support of 
Mr. Kalkhurst in his new undertaking. Mr. Terry became 
a Burroughs man in 1917 when he joined the Seattle office 
as a senior salesman. In 1921 he was made manager at 
Yakima, Washington, and has since managed the agencies 
at Tacoma, Akron, Rochester, and Detroit. He was also 
a member of the Sales Promotion Department on two occa- 
sions, and a special representative for nearly a year. Mr. 
broad particularly fits him for this 


Terry's experience 


promotion. 
> —— 


Speedy Delivery for Steel Shelving 


[hese aircraft folk live in crowded minutes. Hours, not 
days or weeks, is the time measure of getting things done, 
according to The Advanced Aircraft Company, Troy, Ohio. 
Recently, when that company needed some new shelving 
for its plant at Troy, and needed it in a hurry, its officials 
that old-fashioned methods 
would never do. They knew that steel shelving, fabricated 
to size and ready to bolt together, was the only thing. 
called The General Company 
long distance. “We need such and such parts for some 


reasoned hammer-and-saw 


Chey Fireproofing over 
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steel bins,” came the inquiry. “How quickly can you 
supply?” 
“Got it in stock, can ship immediately, and how?” was 


Never mind that,” said Advanced 


She'll be in Youngstown in two 


the “G-F"” answer 


“We'll send our ship over. 


a 
ver , 


ae 





STEBL SHELVING BY AIR Airplane Shipment from The 
‘ieneral Fireproofing Company plant at Youngstown, Ohio, ready 
for the “magic carpet te take it to a customer at Troy, Ohio 


Can you have the stuff at the landing feld?” “Sure 


“Okay,” said Advanced. 


hours 
thing,” said “G-| 

Che order was entered, the parts drawn from stock and 
rushed to the landing field on one of the company’s trucks. 

[wo hours later the hum of an airplane was heard over 
Bernard Field and a few seconds later Pilot Freddie Lund 
brought his new Waco plane to a landing. Don McClure 
ind J. A. Bertch were there to greet him for the “G-F”’ 
company this first 


shelving 


Pausing only long enough to have 


G-F" shipment by air photographed, the steel 
plane, the motor was tuned up, and 
a perfect take-off, Pilot 


steel shelving was on its way 


was loaded into the 


with a dash down the field and 
Lund and his load of “G-F”" 


to Troy 
aan 


Shaw Made Addressograph Western Sales Manager 

je = has been appointed western sales 
manager by the Addressograph Company. Mr. Shaw had 
headquarters at 45 


Loomis Shaw 


Francisco manager, with 


Hereafter Mr 


ven San 


Second street Shaw will devote about half 





( EF. LOOMIS SHAW 
ot his time in traveling through his extensive territory, 
which includes co-operation with the following western 


Addressograph Butte, Denver, El Paso, Los 
Angeles, Portland, Salt Lake City, Seattle and Vancouver 


a oe 


agencies 


estab 


Mr. 


office in 


Shaw the 
san 


To co-operate with company has 


lished a direct branch Francisco . M 


Wolcott, formerly Oakland sales agent, is now assistant 
branch manager at San Francisco. Mr. Walcott was Oak 
land manager six months and worked himself out of a jo! 
and better Mr. Shaw has announced the 
following appointments to the staff of the San Francisc: 


into a one 
branch 

\. C. Wacksmuth, formerly with the Belnap Addressing 
Machine Company and the Elliott Company, is a new ma: 
in the Addressograph agency. Other additions are M. Swa: 
and Eugene Phosted. Bert had been with 
the customers’ service department of the Addressograp! 
office, has been promoted to the sales department. M: 
Lytele had been with the Burroughs Adding Machine Con 
Seville has been appointed senior salesman 


Lytele, who 


pany. F. B 
charge of the sub-office at Oakland 


> 


Manning Takes Important Post with L. C. Smith- 
Corona 


The appointment of Fowler Manning to the newly cre 
vice-president and manager brings 
Smith & Corona Typewriters 


toward the 


ited office of general 


to the organization of L. C. 


Inne i man lone identiied with movements 





FOWLER MANNING 


betterment ot business organization and methods genera 
to having directed internatior 


one of the founders of the 


In addition operations 


in scope, he ts American Si 
ciety of Sales Executives and is a director and member 
the Executive Committee of the American Manageme 
\ssociation 

He is probably better known for his work in the 


Diamond 


sellin 
eld, notably as director of Mat: 
Company, New York, and of The Hoover Company, Nort 
More recently he has been located in New 
Davis 


sales of the 


Canton, Ohio 
York as a consultant, affiliated with Ford, Bacon & 
Inc., and other organizations of similar status 


He is thus peculiarly fitted t@ Meal with the pro! 
ind tasks of the company. if 

Mr. Manning will have under his supervision all de; 
ments of the L. C. Smith & Corona Company and its sn 
sidiaries 

His appointment strengthens the present organizat: 


will do much to broaden its scope and effectiveness 


a. 

Buchanan Stationery Co. to Open October |! 
G. T. Buchanan, a well known business man of Wichita 
Falls, Tex., formerly secretary-treasurer of the Railes 


Printing Company, has organized the Buchanan Stationer 
Company and on October 1 will open an office equipment 


and stationery store at 816 Scott avenue \ printing plant 


will be operated in connection with the business, Mr 














eo 


Page 43 QFFICE APPLIANCES For October, 1928 





Buchanan having purchased the physical property and 


ther assets of the American Printing Company and moved 
he plant to the Scott avenue address. 
supply department will occupy the 


An attractive office 





— or 


BUCHANAN 


<t floor, with office furniture display rooms and printme 


lant on the second floor 


R. Lee Joiner will have charge of the printing plant, 
id R. B. Parker of the American Printing Company will 
vo with the new concern. R. B. MacDonald will be u 


harge of the stationery store. 


Mr. Buchanan will be actively engaged in the manage 


ent of the business and in outside sales 

a ae _ 
Automatic File and Index Co. Opens District Offices 
been opened by the Automatic Fil 


Wisc... in New York 


under the direction ot 


District offices have 


ind Index Company of Green Bay 


The 
spent 


City and Chicago former is 


Mr. Van 


ndex industry 


Houten, who fourteen years in the visibk 


serving as branch manager, general repre 
-entative, sales manager, chief of the systems staff, tactory 


er and general district manager of the old Rand Con 


anazg 
any Around the office at 52 Vanderbilt avenue Mr. Van 


ijouten will build a district organization which will cover 


territory thoroughly 


hicago will be the headquarters for the new Central 


District of the Automatic File and Index Company. George 
Bureau and The General Fire 
District Manager 
Adding Ma 


as Chicago manager 


Bird, formerly with Library 


roofing Company, will be the Central 


l Shepard, formerly with the surroughs 
ine Company, will continue 
Automatic File and Index Com 


t is the intention of the 


develop other offices and dealers from time to time 


> 
Stationer Heads Houston-Galveston Typos 
C€. Wilson, Wilson Stationery & 


Company, In Tex., 


president of the 


rinting tlouston, was re-elected 


resident of the Houston-Galveston Typothetae at its an- 
A golf tournament was held 
Wilson 


with 


September 17 


Vice-President Moore of the 


ial meeting 
uring the convention 


Stationery & Printing Company won the low scor 
ntv-thre« 


> 


Mobile Stationer Expanding 
and stationery departments ot 


17-19 North Water 


commercial furniture 


Gill Printing Company street 


bile, Ala., have grown 30 important that the entire first 
of the ympany’s large building has been devoted to 
ose activities [wo upper floors house the print shop and 


noery 


A Professional Collector’s Notes 


By Isaac Wertte 





| tind some merchants singularly successful in granting 
credit on “hunch.” When a new customer asks me if his 
credit is good with us,” a friend told me recently, “I come 
back like this: Is it? You know better than we do. 

“The customer usually will say his credit it good, and will 
tell us why. If the amount is small, we'll take a chance. 
We seldom lose anything.” 

Very likely this idea will work with some merchants in 
respect to small accounts. Where the account is of any 
size, it is indiscretion, to put it mildly, to grant credit on 
hunch. 

Ordinarily the applicant should be thoroughly questioned 
You want to know whether he is employed, whether he is 
thrifty, does he own his home, what references he can give 
what other stores are extending him credit. Consult the 
credit bureau. Some stores make it a credit rule not to 
be the first in the community to extend credit to a new 
resident 

The quarterly loan is coming into quite extensive use 
merchants universally praise it. This is a loan made to a 
merchant's delinquent customer by an industrial bank, pay 
able to the bank at so much per week. The actual money 
is paid by the bank to the merchant, who guarantees it. 

\ store with good credit standing has no difficulty in 
places where there are industrial banks in developing this 
plan. Of course, the rub comes in inducing the delinquent 
customer to consent to the arrangement. It means he 
obligates himself to prompt and continuous repayment- 
also to payment of interest charges. 

I have observed that the store having continuous busi 
with its customers is able to maintain a 
higher percentage of collections each month than the stor« 


ness relations 
at which the customer deals only on occasions. 

One more reason why regular customers are the most 
desirable kind—they meet their obligations better. 

Stickers of the reminder type, of which many series are 
sold by mail, are excellent. One of the best series is that 
of the National Retail Credit Association, which has, of 
course, the prestige of credit organization behind it. I have 
seen very successful stickers incorporating cartoons and in 
humorous words. Make your debtors smile—they'll pay 
you sooner! 

What were your outstandings on the first of last month? 
What percentage did you collect during the month? Set 
out to collect five per cent more this month. Unless yours 
is a store better than the average, in respect to collections 
vour special effort to increase collections by five per cent 
should be successful 


(Copyright 1928 by John T. Bartlett.) 


Snoddy Takes Buxton, Inc., Line for Ten States 
W. C. Snoddy, well known in the loose leaf and office 
specialties field in the Central States, recently added to the 
lines he represents the Keytainer and other items of the 
line of Buxton, Inc., Springfield, Mass. Mr. Snoddy’s office 
is Room 802, No. 8 South Dearborn street, Chicago 
<ipiiai 


Excuse Us, Please! 





Head Conveys Wrong Idea 
Office for September the 
head over the digest of Charles F. Abbott’s article con 
veyed the opposite impression from that intended. It 
should have read, “Price Cutting Bad for Nation's Busi 
How the word “paid” got by for “bad” is not easily 


On page 13 of Appliances 


ness.” 


explainable 
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International Typewriting Contest 


The Twenty-third Annual International Typewriter con 


test was held in the Memorial Auditorium, Sacramento, 


Calif., September 29, 1928 \ telegraphic report states 
that 5,000 people witnessed the contests 
Albert Tangora won the World's Championship, writing 


The World's Amateur Champion 
Miss Irma Wright, whose average speed 
Miss Wilma McBride of Can 
writing 


School 


132 words per minute 
ship was won by 
was 116 words per minute 
ada captured the World's School Championship by 
minute The American 


Anna Sater, Jac ksonville, Fla 


eighty-seven words per 


Championship went to Miss 
eighty-two words per minute 


who wrote 


All the 


contests 


champions used Underwood typewriters in the 


ae 
Program of the I. S. M. A. Convention 


Following is a resume of the program of the coming 


annual convention of the International Stamp Manufacturers 
inclusive at the 


Association to be held October 15 to 18 


Beach hotel, Chicago 


Board 
1:30 p. m., 


k dye water 
\londay October 15 


Room at 10 a. m \t 


meeting in the Berwyn 


combined meeting of 


vice-presidents, governors, secretaries, district executive 


committeemen and general chairmen in the Berwyn Room 


chairmanship of Herman A. Bloom; vice-chair 


Willard 


under the 
man, Homer I 


order 


Tuesday, October 16—Convention called to Vv 
President Evers in the Ball Room; invocation, Rev. R. A 
John, St. Paul's Evangelical Lutheran Church, Chicago 
welcoming remarks, President J]. A. Pardi, Chicago Stamp 


Manufacturers Club, Inc.; remarks from the representative 
World's Fair 
Auditing 
Then will 


of the Chicago Centennial; committee ap 


pointments—Credentials, Nineteen twenty-nine 


Convention City follow Reports of Creden 


tials Committee, Treasurer, Executive Secretary, Field Man 


ager, President, Chairman of the Board, Nominating Com 
mittee, Talk on Composition, by Mr. Galloway, and lunch 
eon 

In the afternoon the Rubber Stamp and Sundries Group 


will meet in the Ball Room under the chairmanship ot 
Frank Child of the Des Moines 


Reilly, 


Room the check and 


Rubber Stamp Company; 


vice-chairman, I J Regal Rubber Stamp Com 


East badge men will 
meet chairmanship of John Meyer & 
Wenthe Company. Frank J. Spaeth of the Frank J. Spaeth 
will conduct the meeting of the brass die group, 


Room 


Preliminary meetings of the seal group under J. A 


pany In the 


under the Meyer, 
Company 
also in the East 
Pardi 
Seal and Stamp Company and of the 
stencil group under S. W. Reese of the S. W 
will be held in the West Room. 
Adjournment at 5:00 p. m 
Wednesday. October 17 


of the American 
Reese Com 
pany 


Convention called to order by 


President Evers; announcements, etc.; meeting, steel stamp 
group, Ball Room, George Westbrook, Noble and West 
brook Manufacturing Company, Chairman; seal group, 


West Room; stencil group, West Room; other groups hav 


ing unfinished business. 


Luncheon: Talk on Merchandising by Prof. Fred E 
Clark, Ph. D., Northwestern University School of Com 
merce 

After lunch all groups having unfinished business will 


continue their meetings 
Thursday, October 18 
Report of auditing committee; nominations and elec 


The events of the day will in- 
clude 
tions of district officials; report of convention city commit 
tee for 1929; vote on 1929 convention city; reports of stand 


ing and special committees; final reports of group meet 


ing chairmen; election of officers; budget and program of 
activities for 1929. 
Luncheon 
\iternoon 


session Reports of vice-presidents and gov- 


ernors; unfinished business; new business; announcement 
of result of election; induction of new officers: final ad- 
jurnment 
Entertainment 
Monday Informal gatherings in foyer at main Ball 
Room. 8:30 p. m., informal reception and dance, main 


Ball Room; surprises, etc 


Duesday Luncheon in South Dining Roon Ladies and 
children invited 
Wednesday 


and Wednesday a variety of ent 


Same as above. During the afternoon 


ot Tuesday rtainment for 


ladies and children will be arranged by Mrs. Draper, hostess 


of the Edgewater Beach hotel 


| 


Thursday evening: Banquet—entertainment—dancing 


more surprises 


oe . 
“How to Visit Montreal” 
National 
Manufac- 


We were all set to go to the convention of the 
Association of Stationers, Office Outfitters and 
turers at West 
the connivance of our friends, the United Typewriter Com- 
pany, Ltd., of Montreal, 
attractive Official Guide, entitled, “How t 
Way City’ to Old France in North 
Playground of the North.’ 


Baden, Indiana, this month, when, through 


desk a most 
Visit Montreal, 


America, ‘The 


there came to our 


‘the Gate 


Instantly we were placed, so 


betwixt love and duty. Or, to put it perhaps a 
unlike that 
who expressed his romantic problem in the 
“How happy I 

‘Were t’other dear charmer away 

Montreal and the 


to speak 


little more gracefully, we were not other man 


couplet 
could be with either 
We are 


where we 


urged to visit province ot 


Quebec, want to go, at the same time that we 
have to go somewhere else. In the country to which we 


are so cordially invited to go there are natural beauties 


we have not seen, charming people whom we have not 


met, great cities we have not visited and historic spots of 
which we have only read in books. Listen to this: 
“Even before the Pilgrim Fathers gathered 
On these wild shores unknown, as yet unnamed, 
Old France had raised her Royal Standard bearing 
The Golden Lilies and with pride had claimed 
The vast, far-reaching country ‘neath her thrall 
And Montreal.” 


In this Official Guide there are seventy-two pages printed 


named its Southern Gateway 
in colors and telling all that most guides tell and a good 
deal more besides, all calculated to make one 
to Canada We that the 


book would justify the border official in letting one 


want to go 


fancy mere possession of this 
through 
without further explanation 


— 
Big Order for Loose Sheet Holders 
The Buchan-White Loose Leaf Company, of St. 
recently sold the Post Office Department through the R. P. 


Washington, D. C., 6,000 


Louis, 


Andrews Paper Company of 


Style S-A aluminum loose sheet holders, size 8% by 11 
inches. The Buchan-White Company believes this to be 
the largest single order ever placed for aluminum sheet 
holders 
- oe _ — 
Ford, Bacon and Davis Move 
The well known industrial engineering house of Ford, 


Bacon and Davis, Incorporated, announce their removal, 
1, from 115 Broadway to 39 
Frank R. Ford, head of Ford, 


Smith & Corona 


effective after September 
Broadway, New York City 
Bacon and Davis, is president of L. C 


Typewriters Inc. of Syracuse, N. Y. 
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Sixth International Office Equipment Exhibition 


Special Berlin Correspondence to Office Appliances 


UCH that is pleasing and interesting can be reported 
about the Sixth International Office 
Exhibition, held from the 7th to the 16th of Sep- 
Serlin- 


Equipment 


tember in the big exhibition hall at Kaiserdamm, 
Charlottenburg, Germany. 

The office equipment industry has justly been called the 
in its nature and effect, serv- 


Industry of Progress. It is, 


ing progress; and has, during the years of greatest revolu- 
tions and technical improvement after the war, more than 
any other branch of industry felt the pace of our times. 
This development was clearly perceptible in 1925, when the 

held at the Kaiser- 
damm, Three years have since gone by, 
but the industry has not rested upon its laurels. The Good 
the Better, and the Better has given 
impulse to this Sixth 
International Office Equipment Exhibition has been looked 


last office exhibition was 


Charlottenburg 


equipment 


has been re placed by 
further progress. No wonder that 
the entire professional world, at home and 


German 


forward to by 


abroad, with the greatest interest, for here the 
office equipment industry is supposed to compete with first- 
class foreign products in an unprecedented show. Genius 


skill at 


bined in a grand show 


and technical home and abroad have been com- 


for peaceful competition under the 
rapidly progressive spirit of our times. 

Those Sixth 
Equipment a professional event have not said 


who have called the International Office 


Exhibition 


too much, and this was proved in more than one respect 


when the exhibition was opened on the seventh of last 


month, in the presence of the heads of government, trade 


and the daily press, both at home and from abroad, as well 


as numerous guests of honor. In all speeches it was clearly 


brought out that the economic importance of the office 


equipment industry is acknowledged by everyone, and it 


is a satisfaction to know that the progressive spirit of the 
industry has been carried by this show into practically every 


Here 


working methods for modern offices, for the idea was pre- 


circle visitors found inspiration to adopt modern 


sented most effectively by exhibitors as well as by the 


sum of impressions which formed the spirit of the show. 
Every Space Filled 


During a walk through the exhibition the visitor was 


finding, as an exception to general experi- 
finished exhibition and a hall filled up to 
The 
its arrangement and still 
and one can be proud of an industry capable of making such 


first struck by 
ence, a perfectly 
itself was overwhelming in 


the last corner show in 


more so in what could be seen, 


a show possible. The list of exhibitors was representative 
of the most reputable concerns in the industry 

In the middle aisle pleasing architectural and color effects 
produced a worthy frame for the products of quality ex 
hibited 
most excellent and effective presentation of the industry. 


and all visitors agreed that the exhibition was a 
The visitors were offered a profusion of new devices from 
the simplest office utensil to the most complicated machine. 
Wonders of skill machines of the highest 
and perfection were demonstrated. Thus, the im- 


equipment 


technical and 
precision 
pression received of the international office 
was that it was a triumph of genius and tech- 


Products of the highest 


exhibitior 


nique in the service of progress. 


abilities of domestic and foreign inventive and engineering 
skill were entered in peaceful competition 

It is, of course, impossible to report in detail everything 
} 


novel and interesting to be seen at the exposition, hence I 


must limit myself to some of the most striking objects: 


“Mercedes Addelektra, manufactured by the Mercedes 
Bureau Maschinenwerke A. G., of Zella-Mehlis, deserves 
special mention as electric writing and calculating book- 
keeping machine. The machine is fitted with electric 
change, a most important feature on account of the large 
carriage, and is equipped with most exact automatic error- 
control. 

On the stand of the Remington Schreibmaschinen G. m. 
b. H. of Berlin NW. 7, the Remington Noiseless typewriter 
and elicited much favor- 


attracted considerable attention 


able comment. 

The Smith-Premier “Electro-duplex,” exhibited by Adolf 
Steinhaben of Berlin, is an automatic manual and automatic 
electric calculating typewriter which can be operated alter- 
nately by electric power and by hand, without necessitating 
any kind of change. Whenever it is desired to do so, the 
electric drive can be disengaged automatically by the re- 
lease of elastic couplings. 

In the belief that circular letters, etc., as they are fre- 
quently produced, are too often destined for the waste paper 
basket, unread, the firm, Hooven, has constructed an autom- 
aton, whereby large quantities of original typewritten let- 
ters of equal or similar wording can be produced. The 
Hooven is an automatic-electric driven machanism operat- 
ing a standard Underwood typewriter, mounted upon the 
mechanism and the steel tube understructure. The machine 
can be operated by hand like every other typewriter, or 
driven electrically. The general agents for this machine 
are Messrs. Busse & Hefti, Berlin. 

Among this class of machinery the following deserve par- 
ticular mention: 

The Archimedes electric and perfectly automatic calcu- 
lating machine with twenty-four positions. With this ma- 
chine figures with twelve positions can perfectly be mul- 
tiplied by figures with thirteen positions, as well as figures 
with twenty-four positions by such of twelve positions. 

The Ellis Buchaltungsmaschinen G. m. b. H. Berlin 
exhibited a text-writing, perfectly automatic bookkeeping 
and totalizing machine, which adds and subtracts any de- 
sired number of columns horizontally and vertically. The 
typewriter fitted into this machine is operated like an ordi- 
nary typewriter. Any desired text can be added to the 
respective book-entries. 

At the stand of the Todd Schrift-Schutz Maschinen G. m. 
b. H. Berlin W. 9, several novelties were exhibited, among 
others, the electric driven Barrett Desk Electric, which is 
the cheapest electric driven machine of its kind. 

The firm Johannes Gross & Co., Berlin W. 9, exhibited a 
new model of the Royal typewriter. By a new process it is 
possible to convert the standard Royal typewriter into a 
bookkeeping machine without any trouble. This machine 
has aroused much interest. 

The Deutsche Roneo Ges. G. m. b. H., of Berlin SW. 48, 
exhibited a new model of their Roneotype duplicator, as 
well as their Roneo addressing machines. 

The German Multigraph Company, Berlin W. 8, exhibited 
a novelty in the Multigraph key-stamping machine. This 
machine is operated like a typewriter, and does not stamp 
small plates, but stamps the text upon metal strips of the 
a line, whereby composing by hand is made 
superfluous 

The new models of the Elliott-Rapid-Works, were shown 
on the stand of Mr. Hans Stielow, Hamburg. 

Besides the above quite a large number of other prom- 
inent and contrivances were exhibited, too nu- 
merous to be described here. Some more interesting news 
will be reported in a following communication. 


width of 


machines 


Note.—An additional item concerning this exposition ap- 
pears on page 208, and a cut of one of the booths is shown 
on page 29. 
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Meetings--Conventions--Dinners 


Annual Meeting of the Office Equipment Institute 

The annual meeting of the Office Equipment Institute 
was held at the King Edward hotel, Toronto, Ont., Can 
ada, September 13 and 14, 1928. The first thing determined 
was that a presidential election does not have the same 
effect it 
had 
every presidential year for the 


upon business as ones 


Figures have proven that 


last seven or eight has been 
good, if not better, than the 
preceding year so far as the 


office appliance business is con 


erned. This year the survey 
showed an average increase in 
volume for the first eight 
months of 1928 over the first 
eight months of 1927, of four 
teen and six-tenths per cent 


some cases running as high as 
thirty per cent and some twen- 
last 
Indica- 


ty-seven per cent ahead of 





vear sales volume 


m 





tions are that October promises CLEMENT EHRE 


T 


month the 


t in 
all 
interesting points were brought up during the discussio 
the “What Our 
Field 


“sales 


the biggest 
the 


o be 


history ol year in lines of American business. 


Department 
differentation 


Research 
the 


ot Sales 
ls 


between 


question, 


for Their Force and 


the 


Doing 


phrases promotion,” “sales research,’ 


1 


and “sales analysis” was discussed 


\ 


president ( 


by J 


Company, 


J 


Limited 


interesting speech was made Seitz 
vf the 
Toronto, in connection with the history of business in Car 


He 


ago and compared them with present Canadian busi 


very ) 


United Typewriter 


ada dealt with the hardships which were met wit! 


years 
which is in better condition than it has been in many 

With market this Fall, 
splendid that this 


cent 


ness 


the excellent wheat Canada 


It 


200 or 


vears 


8 year will 


is expected 
300 


shape 
oT 


nm 


last ar’ 


over 


the 


mecrease ve 
He 


industry 


show an per 


business urged American concerns in office appli 


market 
of the 


looking into the Canadian 


the 


ance who are 


conditions, to follow out customs and usages 


Canadian business man rather than to operate along the 


the United States 


The discussion on “Allocating Credit for 


same lines as in 


Sales, and Split 


Sales,” showed a slight variation, the largest credit being 
eighty per cent going to the point of delivery and twenty 
per cent where the order was placed. The smallest was a 





w NLAP 


fifty-fifty basis. Several were working on a seventy 
twenty-five basis. 

\ general discussion on advertising was followed hb 
some interesting comments by M. B. Sands, Dictapho: 
Corporation, New York, N. Y., on the subject. “How Ou 

Sales Promotion Talking-M 
tion Picture Has Helped Ou 
Sales.” Mr. Sands mention 
some fine contacts that had be: 


made through this means. 

F. H the 
Company, N 
interesting 


of 


Tod 
\ 
; 


Bloom 
Ro he ster 
presente d 


a very 


paper on leasing equipment 
stead of selling it outright 

The Business Show commit 
tee, of which W. D. M. Sin 
mons of the Underwood-Elliot? 
Fisher Company, New York 
N. Y., is chairman, reporter 
that the plans of the Nationa 





Business Show Company, Ne 
York, N. Y., for 1929, include 
in San |} Chi 


H. R. RUSSELL 


shows rancisco 


York 


evening, September 


( 
13, 
Edward hotel, after which 
to the 


cago or Cleveland, and New ity 


dinner was served at 


Thursday 
King 


Alexandria theater 


the the partv went to the 


Royal see famous English con 


edy star, George Robey, in “Bits of Pieces Some of tl 
members enjoyed a game of golf on Frid: 


The 


ment 


iv afternoon 


following officers for 1928-1929 were elected Ch 
Ehret, International Business Machines 
New York, N. Y., president; L. C. Stowell, Dictaphone Cor 
New York, N. Y., vice-president; R 
Powers Accounting Machine 
and Business Service, incorporated, Buffalo, 
The 
Kylar, General 
ae me Yawman 
Company, Rochester, N. Y.; W 


Multigraph Sales Company, Cleveland, 


Book ¢ 


( « rporatior 


poration, and H Rus 


81 
Seli, 


Division, Remingtor 


: N Y secre 


t ba 


N ¢\ 


Manutac 


directors elected the sheers 


Office 


ary -treasurer are, 


Ml 


\ 


+ 


~ 
if 


Cor poration, 
nd Erbe 


Dunlop 


Equipmen 


Y ork Yawman, a 
Amer! 


and W.M 


1 Elmir 


turing ( 
Ohio 


an 


{ Sales Limites 


Ne 


oper \merican 


y: 


pictures ot 


ompany 
\ rk 


Phe 


with the 


the oft and directors are ere 


I 


issue, 


cers site 


Stowell, whose likeness 


( { 


( - 


exception ot 
this 


app. 


Cooper. whose ph 


and { 


at the 


elsewhere in 


graph was not available time of publicatior 
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Chicago Typewriter Dealers Meet 

The regular monthly meeting of the Chicago Typewriter 
Dealers’ Association was held on Tuesday evening, Sep- 
tember 11, at the Hamilton Club, the meeting being, as 
usual, preceded by a dinner. 

This was the first meeting for the fall and winter season 
of 1928-1929. The minutes of the previous meeting were 
read and approved, and after some general discussion of 
the meeting of the National Association held in August in 
Pratt appointed a nominating com- 
This com- 


Cleveland, President 
mittee to name officers for the ensuing years. 
Froehlich, chairman; C. O. Al- 
McDonough and W. T. Plum- 


few minutes re- 


mittee consisted of A. B 

ward, Walter H. Fox, J 3 
The retired and in a 
ported the 
official staff during the ensuing fiscal year: 


mer. committee 


following as nominees for the association's 
For president, 
Elmer Young; for vice-president, J. A. Lyons; for secre 
tary and treasurer, P. E. Kinnisten; directors, R. L 


Labres, W. F. Clausing and W. H. Holbrook. It 


pected that the above nominees will be elected at the next 


is €x- 


meeting of the association to be held in October. 

There was some discussion on the subject of cooperative 
buying and other advantageous cooperative measures which 
might be adopted for the benefit of dealers and with a view 
to building up membership in the association. There are 
many prospective members who are not desirous of helping 
the association and to support it without having 
immediate evidence of dollars and cents value. 

It seems to be difficult to make all dealers understand 
that any considerable progress cannot be made without a 


grow 


fairly unanimous spirit of cooperation from the trade. This 
eventually, but could be much more 
outside the organization in- 


will come about 
quickly 


clined to join and help on the work. 


done were the man 
There was some discussion concerning the salary of the 
secretary, and it was voted that the secretary be paid $25 
per month for each month in which meetings are held. 
i. 
San Francisco Typewriter Dealers’ Meeting 
[he San Francisco Typewriter Dealers’ Association held 
its annual election Wednesday, August 22. This meeting 
was attended by almost the entire membership. They were 


lured by rumors of “political battle.” However, there were 


no casualties As usual it was a dinner meeting held at the 
Elks’ Club 

It is more or less an unwritten law that the various offices 
of the association The 


membership felt that it would be a fine thing if one of the 


must rotate among the members. 


new machine company’s managers would take the helm for 


the ensuing year. C. E. F. Russ, district manager of the 


Royal Typewriter Company, Inc., was nominated and 
ele« ted with ut opposition 
J. Gunzendorfer, San Francisco’s veteran typewriter man 


who is president of the Typewritorium, was elected vice 


president. Lester Se president of the Guaranty Type 


writer Company, was elected secretary. In calling on the 
typewriter dealers the correspondent of Office Appliances 
heard expressions of satisfaction at the association's outlook 
for the coming year and at the results of the election. 

Following his appointment as President, C. E. F. Russ 
sent out the following letter to members of the Typewriter 
Dealers’ Association: “I wish to express my appreciation 
for the honor you have bestowed in electing me president 
of our association. I will do all in my power to merit your 
confidence. 

“With your collective co-operation this organization ca! 
be of real service and benefit, but only through a sincere 
willingness on the part of every member to do his bit can 
this organization function successfully. Let us turn our 
thoughts and endeavors to methods of building up our 
standard of doing business, with profit to ourselves and 
satisfaction to our customers. 

“The association has already accomplished some com 
mendable things. Foremost, in my opinion, is the fact that 
been brought together and become bette: 
acquainted.” The letter concludes with a reminder that the 
next meeting should be well attended on account of im 


portant business under consideration. 
= 


Northeastern Pennsylvania Stationers Meet 
The Northeastern Pennsylvania Stationers Club met at 
the Irem Temple Country Club, Dallas, Penna., on Thurs 
day evening, September 21. C. W. Honeywell, presiden: 
of the club, introduced Herman Price, general sales man- 
ager of the pencil department of the Joseph Dixon Crucible 
Company of New Jersey, who gave an interesting and 
instructive talk on selling. Mr. Price made the point among 
others that as stationery sales people we are advisors oi 
the customers who come to us and should school ourselve< 
so that we shall really be capable of carrying that respo: 
Mr. Price stressed the importance of tying 

displays with national advertising programs 


we ha ve 


sibility. 


window 


—— — _ - = 
New York Stationers Golf Association 

\t one of the regular tournaments of the New York 
Stationers Golf Association, held recently, the standing for 
the season's cup was changed slightly. R. B. Sainberz 
moved up to first place in Class A, and G. W. Fairchild 
replaced A. G. M. Staveley in the second position. I» 
Class B, L. H. Tavernier continued to lead and still has 
the highest point total for the season in any class. Morris 
Popper was removed from his lofty perch by B. Abraham- 
and C. J. Sigloch who are now tied for the lead in Class ( 


. > 
Windup of Chicago Stationers’ Golf 

Che tinal golf 1928 tournament of the series given by th 
stationers of Chicago was played September 26 at the Ever 
green Golf Club, Western avenue and Ninety-first street 
The tournament started at o'clock, but many too} 
idvantage of the opportunity to get in some play in thx 
The festive day terminated in a fine dinner. 


one 


morning 








GROUP AT PICNIC OF THE STEV- 
ENS-MALONBEY COMPANY AT THE 
COOK COUNTY FOREST PRESERVE 
AT RIVER FOREST, ILL.—An ideal 
day in August gave the store staff 
and associated kiddies a very pleasant 
outing. Diversions included baseball, 
horseshoe pitching and races, the win- 
ners receiving prizes. The group gath 
ered about the company’s delivery 
truck to “get eir pictures took.” 
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of Office Managers 





National Association 
The ninth annual conference of the National Association 


held at Briarcliff Manor, N. \ 


The entire proceedings of the conference 


Managers was 


1928 


ot UOthece 
June 7-9, 


have been printed in an eight and one-half by eleven inch 


booklet containing 150 pages. Because the primary motives 


of this association are to promote a tree exchange of ideas 


on office management, to encourage standardization, and 


scienti methods of office organiza 


the 
to members of the othce equipment 


to mitiate and eftect 


tion and management, prov eedings of its conterences 


are naturally interest 


industry 


Che pages t the booklet are replete with valuable and 


practical information and suggestions concerning ofhce 


administratior All the addresses made and the discussions 


held appear i the booklet Some ot the subjects con 
sidered are, “Culture and Business,” “Personnel Administra 
tion The Value of Research in Business,” “Curtailment 


of Waste in Offce Supplies,” and many others of equal 


importance the “Proceedings” as printed form a valuablk 
piece of business literature and would be an asset to any 
business library 


Copies of the sold to non-members of 


the Natior 


Proceedings” are 


Association of Office Managers at $2.75 each. 


Requests for copies should be addressed to F. L. Rowland, 


N. Y. Stationers Announce 1929 Banquet 


In a recent conversation with Ed Gash, second vice- 
president of the Stationers’ Association of New York, it 
was learned that the annual banquet of the New York 
group is to be held on January 23, 1929, at the Hotel 
Astor It is hoped that this preliminary announcement, 
indicative of plans already made for a successful affair, 


will help to make the atiendance bigger than ever. 


ee — 
Munson Supply Company Holds Sales Conference 


On Friday, August 31, there gathered at the home office 
of the Munson Supply Company, New York, all of that 
firm's sales representatives from the United States and 
Canada tor the first sales conterence held in ten years 

The men were shown through the factory of the com- 
pany with a view to giving them the latest information 
on the making of the Munson Cushion Keys for typewriters. 
In the afternoon the first formal sales meeting was held 
At 6 p. m. the meeting adjourned and a supper was served 
in the factory. Then G. W. Hedden of the New York 
sales staff entertained with a number of monologues. The 
speaker of the day, Professor Elmer F. Ferris of the New 
York University School of Commerce, Accounts and Fi- 


nance, was then introduced and spoke on “The Affirmative 


Point of View” as it applied particularly to salesmanship. 











MUNSON SUPPLY COMPANY SALES 


secretary of the association, care of the Lincoln National 


Insurance Company, Fort Wayne, Ind 


— ee a 
Fifth District I. S. M. A. Holds Clam Bake 


Life 


\ clam bake was held by the Fifth District of the In 
ternational Stamp Manufacturers’ Association, August 24, 
1928, at Wickerford, R. I The attendance was good 


and everybody had a happy time. The two men principally 


responsible for the success of the affair are H. E. Edwards, 


T. J. Edwards, Inc., 119 Summer street, Boston, governor 
of the district, and Frank J. Spaeth, 232 Summer street 
Boston, secretary 


> 
Capital District Stationers’ Association 
Che regular monthly meeting of the Capital District Sta- 


tioners’ Association was held Tuesday evening, September 
18, 1928, at Keeler’s restaurant, Albany, N. Y. A round 
table discussion, which was part of the program of the 


was entered into with enthusiasm and proved very 
Mullin is 


well 


meeting, 
helpful to President 


that 


the members attending 


looking forward to an active season has been 


started by the September meeting 


CONFERENCE, 


AUGUST 31, 1928, AT NEW YORK. N. Y 


On Saturday the salesmen and their wives, accompanied 
by the office staff, left Newark, N. J., 
Asbury Park. After at the 


many of the party donned bathing suits for the afternoon 


in buses tor a day at 


luncheon Garden Grill there, 


The feature of the day was a shore dinner in the Grill 
Room of the Hotel Monterey. 

During the recent conference prize checks were pre- 
sented to the winners of the recent sales contest W. H 


Zimmer of the Minneapolis office was winner of the first 
Mr. Hedden of the New York office 


prize winner, Cooper of Philadelphia came in third. 


prize; was second 
and I. 


Other winners, in the order named, were Ralph Cooper of 


Buftalo, J. A. Clarke of Los Angeles, H. Hardy of San 
Francisco, L. P. Meaney of Chicago, A. C. Teany of Mon- 
treal, E. A. Stephens of Pittsburgh, E. Williams of New 
York and W. H. Lanford of Chicago 

During the conference a cablegram was received from 


sales extending greetings and a formal 


the London staff 
challenge to sales increase for the next quarter 
The sales staff presented G. W. Munson a 


’ ‘ 


which was the rst dav of the conference 


desk set on 


his birthday. 
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SHAW-WALKER SALES SCHOOL HELD IN AUGUST, 1928.—Standing at left: George B. Hunt, central 
states representative; A. S. Arnold, manager, bank department; A. F. Neely, southwestern representative; G 
F. Boyd, special sales representative In the file: C. Edison Miller, Lincoln, Nebr. Last row, left to right: R. C 
Toledo branch: L. B. Wilcox, Hutchinson, Kas R. A. Engel, Charlotte, N. C.; C. R. Storey, Des 
Moines: A. C. Eldred. Lorain, Ohio: L. A. Beli, Chattanooga; C. F. Eckerman, Muskegon sales; D. G. McCall, 
New York contract department; J. Martin, Grand Rapids. Second row: W. E. Saum, Springfield, [ll.; Robert 
Gill. Mobile: M. W. Parker, Dayton: B. D. Wright, Lincoln, Nebr.; Lester Erbes, Muskegon sales; Felix Miller. 
Muskegon sales: L. V. Stanly, Dallas: W. H. Randall, manager, sales promotion and director of sales school; 
KF. deP. Townsend, manager accounting records department. Seated: C. 5S. Miller, Vincennes, Ind.; R. C. Nichols, 
Muskegon lav See Getz. South Bend: A. B. Corbin, Grand Rapids; Ernest Northeutt, Mobile; hk. F. Davis, 


Grand Rapids J. H. Alsobrook, San Antoni 


‘ 


Fitzgerald 








Mortimer L. O’Connell Gives Big Party of policemen and several women workers, comparative 
maintained, and the children perspiring but 


The Bergen Ever in Record Hackensack N ] s° a the order was agg 
gleeful, rode the roller coasters, the miniature racing autos, 


the carousel and other breath-taking devices. By noon 
nearly 1,500 gallons of milk had been imbibed and by five 
o'clock in the afternoon every frankfurter and every bit 


issues of August 29 and 30, 1928, carried full reports of a 
big party for the children of Bergen County given by 
Mortimer L. O'Connell, manager of the wholesale depart- 


ment of | E. Waterman Company, New York, N. Y. 


; of roast meat in the park had been consumed and the soda 
The party, an annual affair, was held in the Arcola Amuse- 


water and ice cream supply exhausted. 
Free shows in the afternoon contributed to the joy of 
n in spite of the intense heat. It was esti- 1. children, a joy that was reflected in the faces of all 
000 children attended those in charge. Especially was it evident in the radiant 
Mr. O'Connell, who was at one time sheriff of Bergen countenance of Mr. O'Connell, who said, “When I see the 
County, and is now Democratic candidate for senator, kids we have here and the fun they are having, I certainly 
enjoyed the party as much as the children. With the help believe it is worth the effort.” 


ment Park in Hackensack, and was thoroughly enjoyed 
sales 


e 


mated that 3 











GROUP TAKEN DURING THE SALES CONFERENCE HELD AT HOLYOKE, MASS., AUGUST 21-25, BY 
THE NATIONAL BLANK BOOK COMPANY.—Bottom row, left to right: D. C. Hegarty, P. M. Bryant, E. C. 
Shoup, R. P. Towne, T. H. Hanson, W. E. Holman, F. N. Sneller, T. R. Reising, F. E. Smith, J. Schade. 
H. E. McNeil, G. Nicklaus, F. J. Robb. Second row: J. M. Towne, J. P. Knoblock, H. J. Ferry, W. H. O’Brien, 
E. S. Towne, Miss B. L. Shepard, H. S. Towne, E. E. Cornwell, F. B. Towne, R. E. Alben, F. L. Coggin, P. B. 
Buckwalter. Third row: G. E Harscheid, C. Krickel, A. E. Farr, G. Marx, R. M. Weiser, O. C. Drescher, H. M. 
Tanner, J. A. Long. Fourth row: S. Schade, J. R. Boyd, F. W. Baxter, M. C. Wantz, R. V. Schumacher, 
J. M. Carmgpbell, J. O'Grady, C. H. Johnstone 
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Seattle Typewriter Dealers 


Summer months, holidays and strenuous week-end trips 
y members cut down the attendance at the regular weekly 
neetings of the Seattle Typewriter Dealers’ Association 

Topics taken up during the summer included the mat 
er of price cutting on rebuilt typewriters and new 
Committees were appointed to investi 


port 
ibles, and repairs 


vate conditions further and report during the September: 
lectings 

One hundred per cent co-operation has been obtained by 
the the Seattle Police 


Department, the pawnshop detail succeeding during August 


the members of association from 


locating and returning to dealers one portable and two 
that were stolen in Seattle —J. C. J. M 


lard machines 


PERSONNEL OF SALES CONFERENCE 

OHTO 
Sales School of “G-F” 
The 
attended the September sales school 


September 


epresentatives ot seventeen dealers of Ceneral 


reprooing Company 


it Youngstown, Ohio, September 24-29 inclusive \ num 
er ot branch office men attended also 

Dealers are recognizing the value of the pportunity 
ttered their salesmen for getting tirst hand informatio 


Phis 


sessior 


elative to all phases of the products they are selling 


has increasing recognition as each successive 


the school brings an enlarged class of salesmen 
[he constructive talks given by the members of the hom 
ce Organization were appreciate d The topics discussed 


ncluded Creating Selling, Securing of Preliminary Data 
Analyzing and Solving Layout Problems A dinner was 
dered the visitors bw The General Fireprs ofing ( ompar 








BY THE GENERAL FIREPROOFING COMPANY 
SEPTEMBER 24-29 


at Wickliffe Inn September 28 with appropriate amusement 


features. 

The following office equipment dealers were represented 
at the “G-F” sales school: The Gregory, Mayer & Thom 
Company, Detroit, Mich.; Caldwell-Sites Company, Roa 
noke, Va.; Bartlesville Company, Bartlesvilk 
Okla.; The Commercial Office Furniture Company, Akron 
Ohio; Foote & Davies Company, Atlanta, Ga.; James & 


Stationery 


Calvin, Youngstown, Ohio; Lawrence Press Company 
Cedar Rapids, lowa; Mossman’s Book Store, Gallipolis 
Ohio; Geo. E. Leet, Erie, Penna.; The Findlay Printing 
Company, Findlay, Ohio; The Roth Office Equipment 


Company, Dayton, Ohio; A. A. Langford Company, Lon 


don, Ontario; The Roth Office Equipment Company 








AT YOUNGSTOWN 


Roches 
Fait, Oil City, Penna.; Twin City 
Neenah, Wis.; W. B. Read & 


“G-E” branch office met 
Angeles. St Pitts 


Springfield, Ohio; Rochester Stationery Cor 


N. ¥ Zachary R. 


School Supply 


npany, 
ter, 
Company, 
also 


Los 


Company, Bloomington, I! 
Toronto, Cleveland Louis 


| Philadelphia 


irom 

burgh an 
= 

“And a Pleasant Time Was Had” 

\ sultry 


deter thirty 


day, succeeded by a rainy evening failed 


one members the Philadelphia Stationers 


t the hotel 
1928 


the 


Bellevue Strattord 


September 13, 


Association trom gathering a 


tor the regular meeting, Thursday, 


Perhaps the for such a good attendance was 


reason 


prospect of another Eisenstein dinner or as President Irwi 


‘ ’ . 
expressed it hecause ot the gratifhcatior ff wetting 


ij tly 


tr rorain 
‘ Ka 








Der, 
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RIBBONS and 
CARBON PAPER 
as a SPECIALTY 

LINE 


Removed from the hundreds of staple lines carried by 
the Stationer, as a specialty line the Department of Type- 
writer Ribbons and Carbon Paper should receive a great deal 
of attention because of the splendid opportunity afforded to 
make such a department the most profitable branch of the 
business. We have argued for many years that this line of 
goods properly belonged to the Stationer and we are par- 
ticularly anxious at this time to stimulate their interest in 
same to a greater extent than ever before; and we would 
invite correspondence from any Stationer desiring special 
information in regard to same. We undoubtedly enjoy the 
greater experience, being able to give any form of informa- 
tion required. We claim to make the most distinctive line 
of ribbons and carbons on the market today embodying new 
methods of manufacture which verify our claim in every way. 


We make inked ribbons not only for Typewriters, but 
for all devices using an inked ribbon to make its impression. 


We make a sheet of carbon for every purpose for which 
Carbon Paper may be used. Often times dissatisfaction is 
caused by furnishing the wrong sheet relating particularly 
to the wrong weight of paper and its finish. 


We are open to be consulted in any case of this kind and 
where special forms are used, and often in producing many 
copies at one time, if these forms are submitted to us, we 
will gladly tell you what to furnish. 


We excel in all we produce 
We meet every condition 
We fill every requirement 


EUREKA--M. M. -TAGGER—Ribbons—-TAGGER 
M. M..-MITVOL—-PROGRESS——-EUREKA 
SILK-SPUN—Carbon Papers 


WORLD LEADERS IN EVERY SENSE 


MITTAG & VOLGER, Inc. 


Principal Office and Factory, PARK RIDGE, N. J., U. S. A. 





Branches 
NEW YORK BOSTON CHICAGO ST. LOUIS 
261 Broadway 115 Federal Street 205 W. Monroe Street Merchants Laclede Bidg 
CLEVELAND LOS ANGELES SAN FRANCISCO MINNEAPOLIS 
326 Erie Building 102 San Fernando Bidg 591 Mission Street 1040 McKnight Building 


406 So. Main St. 


AGENCIES ALL OVER THE WORLD 
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For Every Business Need 


Hotchkiss has been a pioneer in the development of 
better paper fastening devices since 1894. Today there 
is a Hotchkiss Automatic Paper Fastener for every busi- 
ness need. And the Hotchkiss name and reputation are 
known throughout the world—making Hotchkiss prod- 
ucts the accepted leaders easy to sell and profitable. 


HOTCHKISS 


STAPLING PIACHINES 


Comprise a complete line, recently increased by the 
addition of the new Model 2A Hotchkiss Wire-Stapling 
Machine. From this line your customers can choose 
just the models they want, just the machines they 
need—that s why so many leading stationers standard- 
ize on Hotchkiss, the leading paper fasteners. All sta- 
tioners are invited to write for price lists. catalog and descriptive 
circulars giving full particulars about the Hotchkiss line. Let 
» you that standardizing pays 


THE HOTCHKISS SALES CO. 


Norwalk Conn. 


us prove t 

















The standard univertal Hotchhisr Paper Fart- 


papers must be fartened 








APPLIANG 





ES October, 1928 


taken 


association 


nrst 
that 

The name 
Phila- 


for an auxiliary 


regular business of the was 


Che 


Committee indicated an activity augurs 
development and progress in the 
of Victor Johnson, Wilson-Jones 
delphia, was submitted with an application 
he the 


portation to the West Baden convention reported a 


up reports 


coming year 


representative in 


membership. chairman of committee on trans- 


scarcity 


of reservations and expressed the hope that more would 


be made soon President Francis B Irwin was elected dele- 


wate and William Henry Brooks, Sr., alternate delegate to 
the N. A. S. O. O. M. annual conventior 

>v ir reports, memovers oO re inguet committee 

By tl port f tl I juet tt 
showed themselves to be “on the job Chings are mov- 
ing, and on the evening of October 25, when the banquet is. 
to be held, everybody present can count on having a good 
time When all the committee re ports had been made, 
President Irwin said, “No other president has _ been 
ylessed with such thorough and hearty co-operation tha 
bl 1 tl h tl I 1 | ti t that 
1 had had during my administration, and best of all, I 


can bespeak the same devotion to my successor.’ 


The death of E. B. (Dell) Dellmuth was announced 


The secretary was instructed to send letters of sympathy 
to Mrs. Dellmuth and to the C. Howard Hunt Pen Com- 
pany, former emplovers of Mr. Dellmuth 

Following a regular September meeting custom, after 


the business was out of the way, everyone present was 
given an opportunity to tell about the joys of last sum- 
mer The stories were good. Some of them were fishier 
than others, but they were all good, s pleasant time 
was had by all.” ( H 


> 
Vancouver Typewriter Men Organize 


Following a short period of preliu ry organization 


work, typewriter dealers in Vancouver, C., have formed 


an association modeled after the Seattle Typewriter Dealers’ 


Association 


[wenty-six persons, including the managers or proprie 
tors, their shop foremen, and bookkeepers were present at 
one of the first meetings, held September 5, which was 
presided over by Lea Dawson, proprietor of the Vancouver 
[Typewriter and Office Furniture Company, Lt 

H. O. Harvey, former president of the Seattle Typewriter 
Dealers’ Ass« ciation and manager ot the Seattle office of 
the Wholesale Typewriter Company, gave a half-hour talk 
about “Co-operation,” explaining in detail the results ob- 
tained by the association in the States and outlining what 
might be accomplished in British Col a through organ 


ization 

The chiet representatives 
cluded W. O. Webster, 
Ltd.; R. T. Robertson, n 
['ypewriter Company, Ltd.; Lea Dawsor 


present at this meeting in- 
United 


lanager 


manager ypewriter 
Remington 
Dono- 


Company; T. J. 


Company, 
(eorge | 


proprietor of the Donovon Typewriter 


von 
Byrnes and R. S. Hume of the Byrnes-Hume Typewriter 
Company, Ltd., and Leslie H. Wilkinson of Wilkinson's 
Service Company.—J. C. J. M 
> 
Northeastern Pennsylvania Stationers 
[he Northeastern Pennsylvania Stationers Club had 
planned a clam bake for Saturday, August 25, but the 
outing was canceled on account of the death of B. B. 


the largest 


mber of the 


Megargee Brothers, Scranton 


paper he 


Me gargee ot 


use in the city ind a me 


A he le sale 


club 


Elsewhere is an item concerning the meeting held at the 


Irem Temple Country Club, Dallas, Penna., on Friday 
evening, September 21 
> 
Fall Meeting Seventh District I. S. M. A. 
The regular Fall meeting of the Seventh District of the 
International Stamp Manufacturers’ Association was hel@ 





Uctover 
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‘The Line that can't be matched” 


A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN, «stationt2) N. Y., U. S. A. 
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(You can take it easy 
when you write on a 


f 


Remington 
Portable 


*“4«#eae 


Smallest, in carrying 
case, by over 200 cubic 











inches. 
Lightest, by about two 
unds. 
ost Compact, with 
no waste space when 
cased for travel. 
Durable beyond com- 
parison. The favorite 
machine for use under 
all severe conditions. 


s 
« 
. 
‘ 
« 








You will never 


know what real 





The Remington Portable has the following 
decisive points of superiority 





Superior Print Work 
and Strong Manifold 
ing are outstanding 
features. 









Swift and Simple—Easy 
to learn and easy to 
operate. 








Complete — with every 
operating feature 
common to the big 
typewriters. 








tached to the base- 
board of the case. 
= This makes it easy 





writing comfort is 
until you get your Remington Portable. Of 
course, the time it saves is a big item. The 
beauty of its work is important. But, oh, the 
relief from pen-writing fatigue! Is it any wonder 
that typing on the Remington Portable has be- 
come the modern way to write? ... Remember 
that the Remington Portable is permanently at- 


to operate in any position—on your lap if you 
wish... You can buy a Remington Portable on 
terms as low as $5 monthly. See the latest ones 
with beautiful color finishes to suit any taste. 
.. Sold by Remington Rand offices and dealers 
everywhere. Send for our illustrated booklet, 


“For You—For Everybody,” to Dept. 191 


October, 1928 


REMINGTON TYPEWRITER DIVISION 
Remington Rand Business Service Inc. 


Remington Rand Building 


Buffalo, New York 
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in Portland, Ore., Sunday, September 9, 1928 Repre 
sentatives from Seattle and Tacoma, Wash., Vancouver, 
B. C.. Canada, and Portland, Ore., were in attendance. 
C. H. Jordan, president of the Portland Stamp Club, 
reports that the meeting was satisfactory in every way, 
and that at least five members are planning to attend the 
annual convention of the I. S. M. A., at Chicago the week 
of October 15 
ss 
Atlanta Rem-Rand Folks Have Fun at Outing 


One hundred and fifty members of the local offices of 
the Remington-Rand Business Service, Inc., enjoyed their 
annual outing on Tuesday afternoon, September 11, when 
they went to Avondale Park for the afternoon and evening 

Forming a parade at the corner of Stewart avenue and 
Whitehall street at 1:30 in the afternoon, members of the 
organization, headed by two motorcycle policemen, pro- 
ceeded out Whitehall street, Peachtree street and Ponce 
de Leon avenue to Avondale, where the park and club- 
house had been engaged for the event 

The ceremonies were opened with an address by the 
Hon. I. N. Ragsdale, mayor of Atlanta, after which a 
ball game between the Atlanta sales office and the zone 
accounting office resulted in a score of 9 to 7 in favor 
of the Atlanta salesmen 

Following this, Miss Bessie Martin was named “Miss 
Remington-Rand,” winning the bathing beauty contest 
staged by the company 

An old-fashioned barbecue was served at five o'clock, 
followed by a musical program featuring some of Atlanta’s 
best-known artists, and a dance was held at the clubhouse 
from 7:30 until midnight for the yvounger members of the 
organization. 

The affair was planned by H. S. Dean, manager of the 
Atlanta sales division of the company, assisted by E. L. 
Freeman, A. C. Plage, Joe Fagan, William Moore, H. W. 
Jennings, E. L. Strebe and E. D. Trotti, and was a success 
in every way.—J]. H. R 

> 
“Ediphone” Sales Conference at Chicago 


Sales representatives for the “Ediphone” in the central 
west met at Chicago September 7 to attend a sales con 
ference The meeting was presided over by Nelson Durand, 
vice president of Thomas A. Edison, Inc. <A dinner at 
Hotel LaSalle concluded the sessions, which were held in 
the offices of the Edwin Barnes Company, 178 West 
Madison street \bout forty members of the sales organ- 
ization attended, including offices at Chicago, Milwaukee, 
Minneapolis, Kansas City, Indianapolis, Grand Rapids, St 
Louis, Davenport, Peoria and South Bend. 

i. 
Toronto Stationers Association Incorporates 


rhe Commercial Stationers’ Association of Toronto has 
taken out incorporation papers under the Ontario act, no 
shares and no par value. The charter was granted in July. 
An office has been opened at 306 Colonial building, 11 King 
street, West, Toronto, with William Allan as permanent 
secretary. Mr. Allan was formerly representative of the 
Canadian I. T. S. Rubber Company. The association asks 


ull manufacturers to put the organization on their mailing 


lists for catalogues and retail prices 

The objects of the association are to promote the inter 
ests of the stationery and allied businesses in Toronto; to 
secure a mutual confidence that will promote better trade 
conditions; to afford the opportunity to discuss topics of 
business interest; to conduct such cooperative activities as 
properly pertain to a trade association; to maintain a credit 
bureau, a merchandise exchange bureau and an information 
bureau for the benefit of its members; to promote the sale 


Canadian goods rst then of British goods 





VALUE 


You Pay No More Money 
for Englewood Desks 
Than for Ordinary Desks 


Yet, you get stronger construc- 
tion, a more durable and beauti- 
ful finish, neater, more pleasing 
appearance, unexcelled service— 
and a line specially arranged to 
make the IDEAL LINE for the 
dealer and his customer. 


The ENGLEWOOD LINE is 
highly profitable—has a greater 
turnover—and can be had on an 
exclusive basis. 


Inquire for the EXCLUSIVE 
agency in your city 


ENGLEWOOD DESK CO. 


5820 S. Lowe Avenue 
Chicago, IIl. 


nm 
uw 














Cowen 





56 OFFICE 





FOX Cushions 
Are Consistent 
Big Sellers 








Fox rich. attractive cushions are consistent big sellers, 
because they serve best. Will not pack and lose their 
resiliency These beautiful cushions are covered with 
velour and made either with felt or sponge rubber 
filled. Available in green, blue, or brown 


LIST PRICES 
Felt Filler 


No. 2003A—12™%"x1834” $3.50 
N 2003 RB—16"x17” 3.00 


Sponge Rubber Filler 


oO 5—Large, 34” thick. 

}—Medium, 4” thick es 
2—Stenographer, 34° thick..........ese00- 
5—Large, 2” thick... aaa ~seeene ee 


(Specify color desired) 


The New Fox 
Catalog Is 


‘fi 
“os ww 
vnc 
SAS 






Fast Selling 


Office 
Specialties 


A Copy Sent 


on Request 


GEO. E. FOX & CO. 


325 W. Ohio St. Chicago, Ii. 
A. H. Denny, 356 Broadway, New York 
New York Representative 


Schubert Office Specialty Co., 1405 S. Hill St., 
Les Angeles, Cal., Pacific Coast Distributor 
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Meeting of Carbon and Ribbon Men on Coast 

At a July meeting of the board of directors of the Carbon 
and Ribbon Dealers’ Association of Northern California 
at San Francisco, it was proposed that each member con- 
duct one meeting during the year [his suggestion was 
put into effect at the August monthly meeting. In the 
absence on vacation of Robert Pinney. of Neal, Stratford 
& Kerr, president, the vice-president, B. R. Bauman, took 
the meeting and conducted it, bringing out different subjects 
as his contribution to the occasion Mr. Bauman repre- 
sents the American Carbon & Ribbon Company. He 
based some of his ideas on an article, published some time 
ago by the American Agency Bulletin, urging people to 
be big enough to apply the word “forget” to a number of 


small griefs 


_ =>) ——= 
Dictaphone Sales Conference at Chicago 
\ meeting of midwestern branch managers of the Dicta- 
phone Sales Corporation was held at the Palmer House, 


Chicago, September 4. L. C. Stowell, president, and M. B. 


Sands, sales manager of the company, directed the meeting 





CENTRAL WESTERN DICTAPHONE MANAGERS PLAY 
GOLF WITH THEIR CHIEF.—At left: L. C. Stowell, president 
of the Dictaphone Sales Corporation, and Mrs. A. E. Blackstone, 
wife of the Chicago manager, at Illinois Golf Club. At right 
Group of Dictaphone men at Illinois Golf Club September 3 
Left to right—A. E. Blackstone, Chicago manager; N. C. Hak 
Minneapolis manager; S. W. Whiting, field sales manager: E. 
M. Thal, Detroit manager; L. C. Stowell, president; M. B 
Sands, sales manager 


The fall sales plans were outlined, and new products dis- 
cussed. Present at the meeting, in addition to the home office 
officials, were the following branch managers: C. E. Terry, 
Kansas City, Mo.; Gilbert Hunter, Indianapolis; W. P. 
Minor, Milwaukee; P. M. Swikert, Oshkosh; C. L. Boss- 
meyer, Louisville; E. M. Thal, Detroit; N. C. Hale, Min- 
neapolis; A. E. Blackstone, Chicago; S. W. Whiting, field 
sales manager. 

The visitors were entertained September 3 at the Illinois 
Golf Club by A. E. Blackstone, manager of the Chicago 


branch 
Ee 


Montreal Stationers’ Annual Golf Tournament 

he Stationers’ Association of Montreal held their third 
annual golf tournament, August 22, 1928, at the Beacons- 
held Golt and Country Club. There were twenty-eight 
competitors and the annual trophy presented by the L. E 
Waterman Company was won by James Sutherland of 
Charles F. Dawson, Limited, Montreal R. G. Briggs 
of the Waterman Company, won the Dominion Blank 
Book Company cup, the annual trophy for the runner-up 

\ special prize presented by the T. Eaton Company for 
the lowest gross score was won by Gene Kruger of Kruger 
Paper Company, Montreal. M. A. Reid, Montreal man 
ager for Barber-Ellis, Limited, won another prize given by 
the T. Eaton Company for the highest gross score. The 
tournament was followed by a dinner at the clubhouse 


where the awards were presented in the approved manner. 


>_> — 
Second District I. S. M. A. Nominates New Officers 


At a shore dinner held at the Beau Rivage, Sheepshead 


Bay, Long Island, N. Y., Thursday evening, September 
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WORLD'S STANDARD :: THROUGH SERVICE 
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IN INDUSTRY 


ATCHING turn of wheel with tap 
M of key... recording and making 
possible Industrial Progress in every 
civilized country ...the Underwood 
Standard Typewriter has done its 
work so well that it has been chosen 
by the majority. § No matter what 
your typewriter needs may be there 
is an Underwood that will satisfac- 
torily meet your requirements. § Ask 
our nearest representative to dem- 
onstrate the Underwood —the 
machine that Speeds the World's 


Business. 


UNDERWOOD 


The.Machine You Will Eventually Buy 


‘+ NEARLY 4,000,000 NOW IN USE «*> 
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A““CLEMCO” Berkshire Suite Installation in the offices of the Anderson Banking and Trust 


Company, Anderson, Indiana. Installation made by Stein-Canaday Co., Anderson, Indiana 


“Eye-Sight Value” 


VERY “CLEMCO” Desk and Fine Office Suite possesses outstanding 
“eye-sight value.” With the beautifully figured woods, personal prefer- 
ence designs, convenience features and the results secured through the exclusive 
advanced construction features, you can secure that interest in “CLEMCO” 
Desks and Fine Office Suites which naturally develops into sales. 


Executives are sold on “quality.” It meets the human desire of wanting the 


best. Therefore, “CLEMCO" is easier for you to sell. 


The “CLEMCO” Line of Desks and Fine Office Suites is broad:—from 
the President's to the Office Boy's Desk. The price range is equally broad 
National Advertising and Sales Assistance has created a preference for 


“CLEMCO” Desks which will greatly profit your Office Furniture 


Department business. 


Write Us For Complete Information on “CLEMCO’ 
National Advertising and Sales Assistance 


THE CLEMETSEN CO. 


Makers of a Complete and an Exceptional Line of Desks and 
Fine Office Suites for Business, Bank and Professional Use 


3403 West Division Street Chicago, Illinois 
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6 1928, the Second District of the International Stamp 


Manufacturers’ Association nominated officers for the com- 
ing year. The twenty-nine members present at the meet- 
ing agreed on the following slate For governor, H. 
jonas; tor lheutenant governor. William A. Force. 3rd: 
for secretary, A. Gottscho; for treasurer, H. Krengel 

Another meeting 1s to be held about ten days before the 
nternational convention of the 1. S. M. A.. which will te 
held in Chicago the week beginning October 15 


> 


Meilink Sales Convention 


On Monday morning, August 27, 1928, there gathered 
it Toledo, Ohx the home of Meilink steel safes an aggres 
sive and well posted sales orce [The occasion of the 


+} ] 


gathering was the summer sales convention of the Meilink 


Steel Safe Company Ihe men were called in from all parts 
the country to this convention which proved te be one 
f the most important and helpful of any the company has 
ver held After the usual wreetings were exchanged, the 
en settled down t week of intensive study of the new 
nembers ot the Hercules line t steel safes just announced 

















MEN WHO ATTENDED THE MEILINK SALES CONVEN 
TION HELD THE WEEK STARTING AUGUST 27, 1928 Left 
ri he ‘y nr r 7 be 


xz b “ i. G. Irlan ( F. Meilink, J. G tix 
E. Hucke. Second row: J. B. O’Brien. W. E. Adams. C. R 
Stith, H. A. Trumbu W. P. Hood. C. F Peiter 
\ sw s reviewing the | lines w 
ive ee! well established tor many vears 
reviewing the progress of the compat President 


Meilink told the men that the first six months of this 


vere by far the best six months the cx mpany has ever 
a He gave e credit his wonderful showing to the 
arnest and yval efforts of Meilink dealers all over the 
vor and romised that the same high standard of 
ality in Meilink safes that has made this record possibk 
| ' ed the futu re 
W he the sales ‘ left. Satur av, Septen ¢ they were 
« that ast six nn ynths . year 
~ ‘ or re Sé ‘ ‘ rev = <I ti< 
> 
Luncheon and Gift to Gerard White 
Sept r 18 arry W. Lynn, Louis H. Tavernier 
eorge Nits Ke Donald McLeod and Edward Bigelow 


ers ot the Stationers’ Square Club of New York City. 


ave a iu eon and wrist watch to Gerard D. White in 
ecognit S able assis ce during the rehearsals 
es are I lhies Mr \W ite served as stawe mat 
ger t ent d was mportant tor 1 ts 
ts. 

At the s ‘ ncheon, which took place at 


take & Anderson restaurant, Fulton Market. Harrv W 
ynn presented Mr. White with a beautiful Hamilton wrist 
atch as a token of the esteem of the officers. committee 


nbers i the Stationers Square ( 


Our Suede eraser wipes 


out ink or pencil marks-- 


does it easily, quickly, 
satisfactorily. You can’t 


afford to be without it. 
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eo: OFFICE AND DIRECTORS TABLES 





are standard 


Buying right means, in 
part, buying tables that 
are universally accepted 
as standard. 


Samson Tables are stand- 


ard. 


Samson tables can be 
specified for installation 
in offices, libraries, schools, 
—anywhere with safety 
and confidence. 


Standards of quality, util- 
ity, durability, beauty, 
reasonable price —every- 
thing you want in a table 
is found in the Samson. 


They are a valuable asset 
to any dealer. For catalog 
and dealer information 
write us today. 


Mutschler Brothers Co. 


511 Madison Street 
NAPPANEE, IND. 
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Stationers Association of Toronto 

At the first regular meeting for the fall and winter sea- 
son of the Commercial Stationers’ Association of Toronto, 
Canada, A. W. McNaughton, the retiring secretary, was 
presented with a gold watch by the members in appreci- 
ation of his services for the past year, and Mr. McNaugh- 
ton’s secretary was presented with $25 in gold. An unani- 
mous vote of thanks was given Mr. McNaughton for his 
untiring services. 

The following officers were elected for the ensuing year: 
J. S. Luckett, president, re-elected; P. F. Grand, vice- 


president; William Allan, secretary The meeting was 
held at the King Edward hotel. 
o- = —_— 


Chicago District “Berloy” Agents to Meet 

Agents of The Berger Manufacturing Company in the 
Chicago territory will meet at Chicago October 25-26, 
attending a sales conference. H. B. McMaster, manager 
of agencies, will direct the meetings, which will acquaint 
dealers and their salesmen with the company’s sales pro- 
gram for coming months. The sessions will probably be 
held in the Builders’ clubrooms, one of the convenient 
facilities of the building occupied by the Chicago branch 
of The Berger Manufacturing Company 

. 
Conditions in China 

J. A. Trevor Thomas, manager of Mustard & Company, 
Hong Kong, China, in a communication to the Dalton Ex- 
port Bulletin for September, gives the following interesting 
resume of conditions in China: 

“Conditions out here are undoubtedly improving and we 
are sincerely hoping that the improvement will be main- 
tained. Nothing would give us more pleasure than to see 
this great country of China freed from civil war and taking 
its rightful place amongst the honored nations of the world 
—and I am sure that day will come and is not very distant. 
You will see from this that I am an optimist—I absolutely 
refuse to be anything else in connection with China. 

“We kept the flag flying on our Hankow office when 
most other foreign firms were closed, so you see we are not 
easily turned from our objective.” 

te a 
Venus Pink Rose Erasers 

The American Lead Pencil Company of Hoboken, N. J., 
have recently added a new soft pink eraser to their line 
of Venus erasers to be known as the Venus rose eraser. 
This is a soft pink rubber that will erase cleanly and easily 
with little effort. It is known as No. 2948 and is of double 
beveled design packed in quarter gross boxes fitted with 
easel for display purposes. The neat arrangement and 
skillful design attract immediate attention, yet the display 
takes up very little counter space 

This eraser is also made in the block shape in sizes 8, 36, 
40, 60 and 80, packed in pound boxes, the number of the 
eraser indicating the number of pieces to a box. 

Further information will be cheerfully furnished by the 
American Lead Pencil Company, 500 Willow avenue, 


Hoboke Nl, N. J 


> 
Atlas Corporation Issues New Catalogue 
The newest catalogue of the Atlas Stationery Corpora- 
tion, 109-111 Leonard street, New York, N. Y., features a 
wide and interesting line of staple stationery items and 
specialties, including Cushman & Denison products of 
which they are distributors, as well as other non-competing 
lines. The catalogue contains sixty-four pages, bound in 
ornamental covers. It is well printed, conveniently ar- 
ranged and fully illustrated 
The lines listed include thumb-tacks (“Twistout’’); a 
number of styles of paper clips and paper fasteners; T-pins; 
card pins; card holders; punches; binder clips; clip files; 


filing binders and filing binder pliers; “Klutch” clip binders 
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CRATE 
*ofeean” 
BUSINESS 


Rising Costs and 
Narrowing Margins 
















































ILL your business show a satisfactory net 
profit at the end of the year? Or will 
the pirates of modern business, “rising 
costs” and “narrowing margins,” exact the tribute 
that is causing constantly decreasing net profits? 


Addressograph equipment will help you solve 
the problem. A few minutes spent in check- 
ing the Profit Analysis Sheet will demonstrate 
to you how Addressograph methods are cut- 
ting expenses, increasing efficiency and produc- 
ing a larger volume of sales for thousands of 


business concerns the world over. 


Perhaps you have considered the Addressograph 
as merely an addressing machine. Yet there 
are thousands upon thousands of concerns us- 
ing Addressograph equipment for imprinting, 
listing and addressing 165 distinct business 
forms. This work is done 10 to 50 times 
faster than with pen or typewriter —errors im- 
possible. The Profit Analysis Sheet outlines 
this broad service and demonstrates how the 
Addressograph will take a definite part in cutting 
expenses and building net profits in yourbusiness, 
At your command and without cost or obliga- 
tion are the services of the Addressograph 
Research Bureau — a centralization of proven 
facts and actual plans for economical name and 
data writing based on 35 years of experience 
of Addressograph users in over 3000 different 


lines of business and non-commercial activities. 


Tags ane caveint. Route the 
* “gly of in fangs” one 


The day of guess-work in business is past— 
the day of specialists who know is here. A 
request from you will receive the prompt 
attention of the Research Bureau — the 
leading authority in its field. If you desire, 
a survey will be made, without obligation, 
of your business to determine in a definite 
way how Addressograph methods will cut 
expenses and increase your net profits. 


Pay nant Di } ~ na 
recesnet®. Pa hecks, py, 
tpt, St F eOVelOpe, *Y check, 


‘Ock , 
——_Vowcher nagar fang"? 


Sales and service agencies in the principal cities of the world 


ApprEssOGRAPH CoMPANY,901 W. Van Buren St., Chicago 
Canada: Toronto, Vancouver, Montreal 


European Head Office and Factory: London, England 
Manufacturers of Graphotype, Addressograph, Dupligraph, Cardograph 


Copyright 1928 Addressograph Co. 


| 
rn A “ 
€ESSO we ye | % ~~, Super - speed 
fe. A” automatic 
TRACE “ann ? i models. 
Electric : 
PRINTS FROM TYPE , 7 


Hand models 
for small lists of 
names and records, 



















Machines for every size and 
kind of business —from the small 
hand operated machines to full auto- 
matics. Prices from $20 to $4400 







** More than an Addressing Machine 
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Polliwog grain No. 1 Cowhide 


An entirely new and striking graining with lots of charac- 
ter. The color is medium brown, not too dark. Selected 
No. 1 cowhide, neatly stippled on the inner surface, as are 
our other styles of one-piece, all-leather covers. 
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! 
Your customers who like something different and novel will | 
be pleased with Polliwog, which is a natural grain and retains the , 
real leather appearance. It will remind you of walrus, but the pat- | 
tern is not so large. Flexibility of the leather is preserved by cor- | 
rect handling in all the processes of tanning and finishing. | 
! 
! 
| 
| 
| 
| 
| 
| 
| 
! 
! 
| 
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| 
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Polliwog grain was developed for us by one of the leading 
tanneries and met with immediate approval, as shown by orders 
received. Price Books and Half-inch Memos are stocked in the 
popular sizes, and can be supplied promptly. Specify Style TP. 


A complete line ot Loose Leaf Ring Books, 
made to satisfy particular people in every detail 
ot material and construction. 


TRUSSELL MFG. CO. 
23 to 29 Cottage Street Poughkeepsie, N. Y. 
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nd boards; stick files; 


“Grabler” check protectors; ink- , 


ells and inkstands_ in many styles and sizes; pin cups; | 


vlass pen racks and trays, pen blocks, sponge cups, foun- | 


tain pen and pencil holders, sanitary moisteners, pen 


leaners; “Mystik” seal paper fasteners; pen racks, oilers; 
lating machines; numbering machines, postal scales, memo 


ecorder for telephones, steel pens, filing envelopes, etc. 


The Atlas Stationery Corporation does a large wholesale 


susiness not only in the lines above named, but also in such 
staple products as pencils, penholders, pens, inks and adhe- 
sives, loose leaf and binders, and many other things. 

The new catalogue is accompanied by a list of discounts 


dealers as of September | 


> 
Emerson Takes Up New Duties 
fom Emerson, recently appointed sales manager of The 
nklin Pen Company of Toledo, has closed up his affairs 
the Pacific Coast and taken over his new duties in the 
mpany'’s main offices. Mr. Emerson has been for the 





TOM EMERSON 


ast several years in charge of the company’s Pacitic branch 
sales offices, where he made splendid additions to the Conk- 
in sales volume in Pacific markets and in the Hawaiian 
Islands. Oliver Pierce, who has been representing the 
ompany in Texas, will succeed Mr. Emerson in the man 
iwement of the company’s San Francisco branch 

Mr. and Mrs 


rs ledo ( Ihio 


Emerson will make their permanent home 


~~ 

Sundstrand Unharmed in Rockford Storm 
Friends of the Sundstrand Corporation will be relieved 
learn that the company’s plant was unharmed in the 
severe storm of September 14 at Rockford, III 
the adding machine plant was but four blocks from the 
sath of the storm, no damage was done, so the Sundstrand 
olk were free to aid those stricken by the storm. Many 
the plants in the vicinity were damaged, and one of 


them demolished completely. A number of people were 


led. Dwellings in the path of the storm were ruined 
As soon as the extent of the catastrophe was learned 


L. Olson, vice-president of the Sundstrand Corporation, 


solicited funds for relief work in the Sundstrand plant. He 


raised $784, of which employees contributed $534 and the 


mpany $250 


a 

A Story Featuring Adding Machines 
\bout three and a half years ago, one of the New York 
Add-Index Corporation of Grand Rapids, 
Mich., sold a nine-column hand operated Add-Index adding 
a cocoanut importer at 140 


nachine to C. F. Voehringer 


Liberty street, New York Cit) Mr. Voehringer used the 


machine continuously for three and a half years without 


emng obliged to have it serviced in any way 


Although | 
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AMAZING 
VALUES 


In 


St. Johns 
Office 
Tables 


Never before have you seen or known such 
amazing values in office tables—never before 
such quality at the prices. 

St. Johns Tables have a nation-wide reputa- 
tion for sturdy construction — tables that 
stand up and take hard usage—at prices sur- 
prisingly low, and on which you make a very 
substantial profit. These tables are made in 
all popular sizes and in any desired finish. 
Each table has a single dovetailed drawer 
with three-ply bottom. 


OUR SPECIAL PLAN 
OF SELLING 


makes it easy and convenient for you to 
St. Johns Tables. 
By this plan you need make no extra investment, in- 
crease your inventory, or carry any stock, except the 
minimum sample display. 


handle 


Increased production, because of plant additions 
makes it possible for us to guarantee exceptionally 
prompt deliveries; and they also make possible these 
remarkable values 

Get in touch with us now for full particulars, prices and 
complete descriptions. There is office table business in 
your territory that rightfully belongs to you. These won 
derful values will get this business for you. Write today- 


ST. JOHNS TABLE CO. 


Cadillac, Michigan 
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UNSON’S reputation for Qual- 

ity is international. Wherever 
Munson International Rubber Type- 
writer Keys are known they have 
typists’ enthusiastic approval. And 
their market is constantly increasing, 
both in America and in foreign 
countries. 


ONE GRADE KEY 
ONLY — the BEST 





MUNSON 


SUPPLY COMPANY 


340 Hudson Street 
New York 





Recently the Union Trading Company of Gold Coast, 


West 


several dependable adding machines for resale. 


for them 
Recalling 


Africa, commissioned him to select and buy 


the excellent service which his own machine had given, he 


got into communication with the New York office of the 
Add-Index Corporation and placed an initial order for 
fifteen machines. It is stated that this is the first ship 
ment of adding machines ever made by any adding ma- 


chine company into that particular part of Africa for resale 











MR. AND 
BER RETURN FROM EUROPE 


MRS. EBERHARD FA 
The 
ubove picture was taken aboard the 
SS. Homeric on its arrival in New 
York, September 26 International 
News Reel photo 








Life Office Managers Meet at Chicago 


The Life Office Management Association held its fifth 
annual conference at the Drake hotel, Chicago, September 
27-29 [The association was formed in 1924 establish 
closer relationship between the representatives of legal 


' f ; she ¢ lem 
reserve lite insurance companies interested i e problems 


of home office organization and admunistratior Most of 
the addresses were made by members, but several outside 
the organization spoke to the conferences Among them 
was R. E. Fellows. general sales manage e Addresso 


graph Company, whose topic was “Standardization of 
Forms Used by Life Insurance Companies 

[he conference invited exhibits from manufacturers of 
office appliances applied in home office work of life in- 
surance companies. The following manufacturers had ma 


work 


Chicago, Ill Lee ( 


chines demonstrating their 





Addressograph Company omegys in 
Bay, Wis. 
Beck 
York, N. Y¥.—C. A. Goodrich 


Automatic File & Index Company, Greet 
Bird 


Duplicator Company, 


charge: 


George in charge, assisted by O. J. Mart; The 


New 


in charge; Challenge Machinery Company, Grand Haven 
Mich One minute option printer); Dictaphone Sales Cor- 
poration, New York, N. ¥ Merrill B. Sands, vice-presi 
dent, in charge; Felt & Tarrant Manufacturing Com 
pany, Chicago, Ill E. G. Samuels« irg Inter 


Business Machines Company, New York, N. Y. 


national 


r. R. Jones in charge The McBee Binder Company, 
Athens, Ohio.—B. C. Fuller in charge, assisted by D. J. 
Castmore;: The Option-A-Graf, 440 South Dear! street, 
Chicago, I1l.—Gabriel Lippman in charge; Remington Rand 
Business Se ce, Inc.. New York, N. Y.—H. U. Doebler 

large assisted by H B Berger I EF Lancaster 
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Ideal Linoleum Tops 


HESE tops are of the finest desk 

linoleum, made by a special proc- 
ess and superior to ordinary linoleum. 
Good looking in appearance. Removes 
all eye glare. Has finest writing sur- 
face. Ink stains readily washed off. 
Will not break like glass. Will not 
scratch like wood. Easily kept clean 
and new. Protects furniture surface. 
Desk pads are not necessary. Will 
stand worst office abuse and last a 
lifetime. 


Enormous Field for Dealers 


HE superior grade of Ideal Lin- 

oleum Tops at these attractive 
prices presents an enormous field— 
just barely scratched—for office equip- 
ment dealers. 

Free Folders; Free Samples 
ND we will help you sell them. 
We will furnish descriptive fold- 

ers and price lists with your own im- 

print—in liberal quantities. We will 

send you samples of Ideal Linoleum 

Tops to cover your requirements. You 

can use these samples and folders as 

mailing inserts or give them to your 
salesmen to carry in selling. 


“end for your supply immediately. Get 
the business in your town lined up while 
the field is still open. 
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—and here are the prices. 


Compare them with what you have been paying. Note 
the saving. These represent a reduction of 36% in 
less than two years. 


RETAIL PRICES 


You will find our discounts very liberal. 


Felt Back 

Burlap or Non-slip 
Length Width Back Back 
4? in. x 30 to 36 in. $ 4.75 $ 6.50 
48 in. x 30 to 36 in. 5.00 6.75 
50 in. x 30 to 36 in. 5.25 7.00 
52 in. x 30 to 36 in. 5.75 7.50 
$4 in. x 30 to 36 in. 5.75 7.50 
$5 in. x 30 to 36 in. 6.25 8.00 
$5 in. x 48 in. 8.75 11.50 
60 in. x 30 to 36 in. 6.25 8.00 
60 in. x 37 to 42 in. 7.75 10.50 
60 in. x 48 in. 8.75 11.50 
60 in. x 54 in. 10.50 13.50 
66 in. x 30 to 36 in. 7.00 9.50 
66 in. x 37 to 42 in. 8.50 12.00 
66 in. x 48 In, 10.00 13.00 
66 in. x 54 in. 12.00 15.00 
72 in. x 30 to 36 in. 7.50 10.00 
72 in. x 37 to 42 in. 8.50 11.50 
72 in, x 48 in. 10.00 13.50 
72 in. xX 54 in. 12.00 15.75 

All shipments are made the day the order is received. You can 


promise prompt delivery and be assured that the shipment will 
be in your hands on time. 


IDEAL LINOLEUM TOP COMPANY 


109 West Austin Avenue 
CHICAGO, ILLINOIS 





FRY 





ICE DESK PAD. Green or brown desk linoleum w 
I grai leather c ers and base g f 
‘cee 
x 24 $2 
x 34 


DELUXE PANEL DESK 

writing surface in colors 
4% inch top grain 
Retails $5.50 


PAD, Size 20x36 


green, 
leather 


brown, gre 
panel to match 


Desk linoleun 
maroon and 
Base greet 


vy, 
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Safer Filing 


for Your Customers 


Greater Profits 
for You 
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AND ACCO 
FASTENERS 


HE orderly, well-kept files that 
tone business demands are easy 

with Acco Binder Folders, for every 
account becomes a_ separate unit. 
There’s no chance of mislaid data or in- 
accuracy in filing. Acco Binder Folders 
will simplify any filing system, bring 
it up to date and keep it in order. Every 
File is a book record. 


Acco Fasteners are the perfect acces- 
sory for Acco Folders. They save one- 
third the space in the file drawers. They 
compress any number of papers to- 
gether and hold them without tearing. 


Selling these two Acco products 
means quick profits for you and com- 
plete satisfaction for your customers. 


Full particulars about Acco Folders 
and Acco Fasteners will be sent upon 
request. Write now! 


AMERICAN CLIP COMPANY 


Beebe Ave. & William St. Long Island City, N.Y. 


EUROPE: CANADA: ARGENTINA: 
Acco Company, Ltd. Acco Canadian Company, Ltd. Fred Berg & Co. 
18 Whitefriars St. 454 King St. W. 448 Sarmiento 


London, E. C. 4 Toronto Buenos Aires 
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(“Soundex”) and H. P. Vaughan (Powers division); The 
Set-O-Type Company, Dayton, Ohio; United Adding Ma 
chine Company, St. Louis, Mo.—G. W. Lewis in charg: 
a 
Connecticut Valley Stationers Association 


The regular September meeting of the Connecticut Va! 
ley Stationers Association was held at the Hotel Garde 
New Haven, Conn., Wednesday evening, September 26 
The meeting was preceded by a dinner at 6:30 o'clock 
Matters relating to the National Association Conventior 
at West Baden were the main topic of discussion. 

- — 
A New Hand Stamping Machine 

Charles Sumner Du Belle of 768 West Fourth street 
Williamsport, Penna., is the inventor of a new hand stamp 
ing machine which eliminates the inking pad, and embodies 
the principle of carrying its own ink supply, and stirring 
and mixing its own ink continuously, and applying it as 
required, all by the touch of a button. 

The machine operates somewhat after the manner of a 
printing press, the operator being able to adjust the mechan 
ism to apply just the right quantity of ink at the right 
time to have all the impressions look alike. 

This inking device may be used on adding machines 
printing presses, check writers, hand stamping machines 
such as numbering and dating machines, etc. 

Mr. Du Belle, who is well known as an inventor of office 
machines and devices, invites anyone interested to visit hin 
and inspect the machine at their convenience 

_ >_> 
New British Publication 


Office Management and the Office Manager,” is the 
name of a promising new weekly journal whose editorial 
and advertising offices are at 88-90 Chancery Lane, London 
W. C. 2. It is edited by G. D. Gardner Number 2 oi 
Volume 1 is now before us. The issue contains much that 
is interesting to office equipment men. Among the articles 
are some written by men prominent in the office apph 
ances field of Britain. “Little by Little” is the title of an 
article by W. Teignmouth Shore, known to all our readers 
by reason of the excellent letters he contributes each mont! 
to Office Appliances 

Here Mr. Shore discusses office efhiciency trom the view 
point of the small office. Arthur E. Morton, formerly 
Examiner of Typewriting to H. M. Civil Service Com 
missioners, contributes the second of a series on “The 
Use of Office Equipment.” In this chapter he discusses 
“Typewriters and Typesetting.” There is a capital report 
of the Business Efficiency Exhibition held at Glasgow from 
September 10 to 20 inclusive. The opening ceremony was 
impressive and interesting, prominent speakers contribut 
ing their thoughts to the occasion. S. C. Downes, president 
of the Office Appliance Trades Association, introduced Nor 
man L. Hird, general manager of the Union Bank of Glas 
gow, who presented the address of the day. There were 
also speeches by A. W. Thomas of the Executive Commit 
tee of the Office Appliance Trades Association; by G. W 
Speke, and by Lord Leamington. 

Among lines of American origin shown were “Lightning 
letter openers, Dictaphones, Addressographs, Dupligraphs 


| Royal typewriters, L. C. Smith and Corona typewriters 


and other devices 

The front cover page of Office Management for Septem 
ber 17—the issue above mentioned—contained a clever and 
informative advertisement written in the style of an article 
by Thomas Dixon, managing director of The Dictaphone 
Company, Ltd., with a picture of Mr. Dixon dictating to his 
machine 

a 


Be proficient—you can spell profit from the same letters 
Faultiess Loose Leaf Bulletin (The Stationers Loose Leaf Com 
pany) 
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ALL OF THESE 


MAGAZINES WILL CARRY 


SPENCERIAN 
ADVERTISING 


Our advertising will be published 

during 1929 in 31 publications—and 

in many trade papers as well. Over 
15,000,000 copies of these magazines 
are sold each issue. Assuming that 
there are 4 readers for each copy, 
Spencerian ads will be in the hands of 
over 60,000,000 people. 





LIST OF MAGAZINES FOR 1929 


Saturday Evening Normal Instructor Primary Education 
Post Review of Reviews American Mercury 
American Magazine World's Work Current History 
Cosmopolitan Life Bookman 
: ollier D Atlantic Monthly Personality 
itera igest . = 
I ean Golden Book La Presse 
“" 7 MacLean's System 
Red Book H ‘'M . 
Messenger of the arpers agazine Business School 
Sacred Heart Mentor Journal 
Youth's Companion Forur Business Educator 
Time Scribner's American Penman 


Total Circulation approximately 15,000,000 


Please cooperate with this increased advertising by 
displaying Spencerians prominently on your counters, 
shelves, and in your windows. 

Our ready-sales cases and free merchandising helps will 

further increase your sales. 

Use the coupon today for free dealer help material. 


SPENCERIAN PEN COMPANY, 349 Broadway, New York t O.A. 16-28 


Gentlemen—Please send, free, for use in my store 











1928 Window Display Cards Counter Display Cards 


Information about 6 Gross and 12 Gross 
Ready Sales Cases 





Name Address 
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THE NATION’S BUSINESS IN ROYAL 
PORTABLES IS YOURS 


Everywhere within the bound- 
aries of the United States 
Dealers in Royal Portable 
Typewriters are selling ap- 
proximately 90% of the Port- 
able Typewriters distributed 
by the Royal T ypewriter Com- 
pany. Almost 100% of the 
Royal Portable business is the 
Dealer's if he choosesto take it. 
This Protective Dealer Policy 
established by the Portable 
Division of the Royal Type- 
writer Company is mounted 
on the one big factor in the 


typewriter business—the hand- 
iest, readiest, most compact 
and durable little typewriter 
that experts have ever been 
able to manufacture. 

Make the Royal Portable 
Typewriter the vogue in your 
territory, demonstrate it, dis- 
play it and contrast it wher- 
ever theres an opportunity, 
and an all-year-round busi- 
ness is yours. 

The Royal Portable has every 
feature you could possibly look 
for in a portable typewriter. 


THE ROYAL TYPEWRITER COMPANY, Inc. 


316 Broadway 


New York City 
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The Growing Vogue of Color EEE 
[he vogue for color which began with the automotive 


industry is now being taken up by increasing numbers of A BETTER SMOKER 


manufacturing lines and the indications are that the country 


is on the verge of a larger use of color than ever before N 
according to J. L. Masterson, advertising manager of the I OR LESS MO E y 
chemical products division of the du Pont Company 


In a recent speech before the Furniture Institute of 


NOW RETAILS 
$ 5 75 
FOR —— 


Here is one of the fast- 
est selling, low-cost 
specialties on the mar- 
ket. Thousands have 
been sold to readers of 
Office Appliances at a 
higher price. Now the 
NEW BOYLE 
SMOKER, with heavier 
base, better finish, more 
convenient cigar rests and better lines 
offers an unusual opportunity to share in 
the demand for non-spillable smokers. 


America, Mr. Masterson said: “I believe this color era in 
which we now are came from the automotive industry. We 
suddenly saw our roads turned from black and subdued 
hues to gorgeous ribbons of color. We are now supplying 
colors for heating appliances in cellars, for washing ma 
chines, for bathroom accessories, for gas ranges, for kitchet 
cabinets, for electric and gas ranges and even for such 
things as smoking stands and bird cages Even colored 
hed sheets have come into use. There is an enormous 
interest in color schemes for the home. We recently had 
approximately 50,000 requests for booklets describing colo: 
harmonies 

“Before the advent of Duco, automobile bodies were made 
in very dark hues, mostly black, although dark green and 
dark blue were also possible The old type finishes dried 
yy oxidation and in the process of speeding up this oxida 
tion automobile bodies were run into ovens and baked. The 
bodies had to be of dark colors because, in the process of 
baking, the light colors discolored 

“Pyroxylin finishes dry by evaporation and when these 
were placed on the market the automotive industry had a 


finish which was dust free in five minutes, hard and almost 





ready to ship in one-half hour. It opened up an almost 
limitless array of color harmonies in this field 

“The automotive industry has shown a genius for grasp- 
ing merchandising ideas and using them, and color has been 


one of their greatest appeals.” 





Mr Masterson also forecasts a larger acceptance of 
modern art in furniture as being more expressive of the 
present age He referred to the increasing use of colors 


for the finishing of office machines, such as typewriters, 


dictating machines, adding machines, etc He enlarged on 
the growing appreciation of color harmony in offices and Office executives particularly appreciate 
homes and intimated that we have only started in this the cleanliness and convenience afforded 
phase of decoration, in which some types of office furniture by the BOYLE SMOKER. Ashes, cigar 
will ere long come in for a share of attention stubs, etc., drop out of sight and smell into 
a. the hollow base. A simple quarter turn 

Some I. D. L. Appointments detaches base for disposal of contents. 
W. W. Cutler of 3043 Victoria avenue, Los Angeles, 


Calif has now taken the exclusive distribution of the SAFE— CLEAN —ASHLESS > ODORLESS 


I. D. L. line on the Pacific coast He was formerly asso- 


ciated with several of the large concerns in the stationery 


trade and is very well known in the territory in which he 
will now represent I. D. | n OW — 


Horace T. Hamilton, Mechanical building, Dallas, Texas, +: 
has taken over the representation of the I. D. L. line for the BOYLE SMOKER equipped with ‘the 
Capitol Lighter, the ho: efficient lightér on 


the Southwest 


ares * the market—sells for $8.95. 
Rube” H. Baxter will continue to represent the I. D. L. e tlie < ‘ 
Manufacturing Corporation in the Middle West and New A real “he-man lighter that simply cannot get 
Wate Bint out of order. It lights every time the frst time. 
a ’ Just lift it out of its socket cup atop the BOYLE 
Frank M. Kellogg is now covering the metropolitan ter SMOKER and click the trigger. Instantly 
ritory for I. D. L., assisting Mr. Baxter removable. 


- 
hie Mer Commun Blewett teen SEE IT AT WEST BADEN IN OUR BOOTH No. 138 


The Lin-May Company, Chicago, Ill, has moved from or simply clip the coupon for our color catalog. 


Suite 700, 111 West Jackson street, Chicago, IIL, to Suite 
403 in the same building [The company has increased its BOYLE SMOKER COMPANY. 
Indianapolis, Indiana. 


, . Please send catalog showing the four colors in which the 
venient arrangement. The new suite provides a commo BOYLE SMOKER is finished. Also send discount sheet and 
information regarding the BOYLE SMOKER equipped with 





space one hundred per cent, and secured a more con 








dious gener: ft and a larg yrivate office tor Mr 
! get al office ine 4 irge private ite the Capitol Lighter. 
Lindstrom N 
an : : ame 
The company manufactures the Lin-May combined type- 
Address 





writer anchor and silencer, and the “Davidson” desk guards 
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FILE-FITTING 
TRAYS 


Have been immediately adopted every- 
where in preference to old style, inflex- 
ible card filing methods. 

They fit any file. 

File EVERY size 

Combine all sizes and permit expansion 
in the,same cabinet. 

Removable for desk use. 

Extensively used as desk trays. 


Altogether the most modern, economical 


and convenient method of card filing 





PATENTED 
Nov. 14, 1922-—No. 1435351 
April 15, 1924—1490353 









Company 
Grand Rapids, Michigan 
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Mr. Shepard Defines Some Selling Ethics 

“Intensive salesmanship of the creative, constructive kind 
has replaced the practice of knocking the other fellow’s 
product,” afhrmed J. R. Shepard, sales manager, Typewriter 
Division of Remington Rand Business Service, Inc., before 
a group of sales representattves in Buffalo. “The trend of 
the times is toward co-operation within the big industries 
for the purpose of placing these industries on a higher plane 
of business ethics so that they may more successfully com 
pete with other industries for an ever larger share of the 
customer's dollar. 

“Business ethics in the typewriter field,” he continued, 
“have shown considerable improvement. We hope that 


before long the industry will be free from unfair competi 
tive methods—knocking competitors’ machines and other 
sharp practices 

“Competition will always be keen, but so far as we are 
concerned it will be clean,” said Mr. Shepard. “Remington 
Rand has determined to devote all of its sales energy to 
selling its own products and not to the criticism or con 
demnation of competitors. Our company will not sanction 
any attempt to discredit competition after the typewriter has 
been sold or any appeal to secure cancellation after an order 
has been closed.” 

In conclusion Mr. Shepard said with emphasis, “Our job 
is to demonstrate the superiority of the Remington machines 
on their own merits—to do this before the orders are closed 
We can't afford to waste energy on criticizing the other 
man’s merchandise, but let us use our enthusiasm and con 
centrate our efforts to close orders for Remington type 
writers!” 

_ 
New Stationery Store in Hutchinson, Kansas 

On September 1 the Hutchinson Office Supply and Print 
ing Company, 408-410 North Main street, Hutchinson, 
Kansas, opened a new downtown branch store under the 
name of Business Equipment Company, 13 East First street, 
Hutchinson. During the first week after opening, severa 
factory representatives were at the store demonstrating and 
explaining many new imnovations in office appliances and 
equipment, and accounting and business systems. It was 
intimated, in a special invitation to Office Appliances, that 
pink lemonade would be served, but, not having been 


present, we cannot vouch for it 


> 
T. R. Clark Goes with Todd Company 
Early in September, T. R. Clark left the employ of the 
Safe Guard Check Writer Sales Company, New Haven, 
Conn., and joined the organization of the Todd Company 
Rochester, N. Y. It is reported that Mr. Clark is to be 
connected with the Todd New York offices in the capacity 
of sales organizer 
At a farewell dinner tendered to him by his former 
fellow workers, the boys presented Mr. Clark with a port- 
able typewriter as an evidence of their esteem The best 
wishes of His friends everywhere are extended to him in 
his new connection 
> 


GF Announces Change in District Managers 
Stacey E Menold, who for several years has covered 
Eastern Pennsylvania and Southern New Jersey for the 
General Fireproofing Company of Youngstown, Ohio, has 
been transferred to Northern New York 

H. L. Riley, from the home office at Youngstown, suc 
ceeds Mr. Menold in the Pennsylvania territory 

Both men have a large number of friends among the 
office equipment dealers who wish them the utmost of suc 
cess in their respective fields. 

= > 


» 


Be kind to everybody, and it’s a sure bet you won't overlook 
vourself.—The Coach (published co-—operatively by the Boorum 
& Pease Company. C. Howard Hunt Pen Company and Sanford 
Manufacturing Company) 
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Michigan dealer finds 


REGORY, MAYER & THOM CO. 
have progressive stores in Detroit, 
Flint and Lansing, and every one is going 
great, they tell us. It’s easy to see why. 


They’re not wasting effort pushing 
slow movers. Autopoint, the fastest mov- 
ing pencil, gets displays. Just look at their 
window shown above. That’s the kind 


that brings sales. 


Autopoint is the business-building 
pencil that writes profits for keen stationers. 


Mechanically, it’s perfect. It does not jam 
and it does not get out of order. 


And it’s great material for a fine win- 
dow display. Bright, colorful Bakelite bar- 
rels and artistic placards will aid any 


dealer in making up a 100% window. 


Ask your wholesaler’s salesman about 
this great little profit item. Hundreds have 
found big sales and repeats with Auto- 
point. It would be easy for you to get a 
slice of this business. Get the Autopoint 


proposition for new profits. 





Bigger Profits with Autopoint 





Better Penal” 


os Ee 








3 Big Features 


1 Cannot “jam”— protected by patent. But one simple 
moving part. Nothing to go wrong. No repairs. 


2 Bakelite barrel, beautiful onyx-like, light-weight material. 
3, Perfect balance—not “topheavy” 


Made of Bakelite 


AUTOPOINT COMPANY 


4619 Ravenswood Avenue, Chicago, Illinois 
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These NEW MODERNISTIC Fixtures are truly attractive and serviceable for 
displaying all kinds of merchandise. They can be finished in many beautiful 
TWO-TONE Colors which will brighten your windows and lend a pleasing back- 
ground to your merchandise and increase your sales. 


tt jor Sree = me Opeorme Orme Go, st jo. soci 
Book No. 24A Book No. 24A 


Modernistic Creations. No. 624 West 4th Street Modernistic Creations. 
On Your Own Stationery. CINCINNATI, OHIO On Your Own Stationery. 
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Berloy Holds Regional Sales Meetings 
krom September 12 to 15 a meeting of the Berloy steel 
equipment agents and dealers of Ohio, Indiana, Michigan, 
Kentucky, Pennsylvania, New York and Tennessee was 
held at Canton, the home ofhce of The Berger Manufac 
turing Company 
[he sessions were in charge of the agency division man 


ot 
agers, shel 


ving and locker engineers, safe specialists and 
ther sales and advertising executives of the plant 
Instructive sales talks and market and product analyses 
were given by the various sales engineers of the company. 
\ banquet followed by a “Bisco” party was given Fri- 
lav evening at the Congress Lake Country Club 
tour through the plants Saturday morning proved both 
| | 
instructive to the group of steel equipment 
merchants and thei salesmen 
e steel from its origin to the finished 


product, through each step in the fabrication of the various 














MEETING OF THE BERGER MANUFACTURING COM- 


PANY S AGENTS AND DE 
I 


(y 
ALERS FROM SEVEN STATES 
HELD LAST MONTH AT THE HOME OFFICE, CANTON, O 


ferloy products gave the men a convincing picture of the 


ire and skill that are used in producing the products they 


se 
Regional meetings are in progress now at various points 
ughout the East in compliance with a carefully out 
ined plan of agent-dealer-salesmen instruction in the sales 


promotion of Berloy products and a closer union between 
agent and manufacturer as expressed in the following defi 
tion displaved in the forn f a poster at the meeting 
Agreement 
Governing 
Effective 
Nation-wide 
Teamwork 
_ 
“Pioneer,” Incorporated, Reorganizes 


William Howe, who has been treasurer of “Pioneer,” 


Ine ry rated has been elected president and manarer of 
his long-established Tacoma printing and stationery house, 
taking the place left vacant by the recent sudden death of 
s brother, A. B. Howe 
[he other officers are M. A. Howe, vice-president 
KR. F. Raber, secretary and sales-manager; Irving I. Niles, 


treasurer 

Mrs 4. B. Howe has been elected to the board of trus 
tees of the corporation to fill the vacancy left by the death 
of her hushanc 


The “Pioneer,” Incorporated, was originally started in 
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YOU ARE RIGHT 
WHEN YOU 
BUY RIGHT 


© 





In order that there may be no doubt 
that YOU ARE RIGHT, we invite 
you to adopt our line of 
QUALITY BRAND 
CUSPIDORS 


eo ooo 6 


Write Dept. C-1 For Catalog. 


DETROIT 
METAL SPECIALTY 
CORPORATION 


1651 Beard Ave., Detroit, Mich. 
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Merely to compress gently the handles of a Neva- 


Clog Stapling Plier is to concentrate a Niagara oft 
power in the jaws. Silently, swiftly they race to- 
gether resistlessly driving Neva-Clog Staples 


through paper, leather, wood, or cardboard. Would 
your customers buy a stapling machine like that 
\W oii | ) THEY ’ Just ord ra sample and let vour 
best customers try it Neva-Clog Products, Inc., 
Bridgeport, Connecticut. 


CEESTCIS) 


STAPLING PLIERS 


U.S. and FOREICN PATENTS 
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Walla Walla in 1878 as the Pioneer Bindery; it moved to 
Tacoma in 1887, when the name was changed to Pioneer 
Bindery and Printing Company. 

In 1922 when they moved to their present location the 
name was again changed to “Pioneer,” Incorporated, the 
firm now being in its fiftieth year. A Golden Anniversary 
Book will soon be issued to their trade 

a 


G-F’s Finest Office Equipment Catalogue 

When catalogue No. 28 came from The General Fire 
proofing Company, Youngstown, Ohio, its appearance im 
mediately elicited the exclamatory remark, “What a fine 
piece of advertising!” Certainly it is effective in its presenta 
tion of the “G-F” all-steel line of office equipment 

C. H. Chapin, assistant advertising manager, says, “W<« 
velieve this to be the best catalogue we have ever put out 5 
and the book itself bears out his statement. Exclusive of 
covers, it contains 120 pages, practically every one of which 
carries at least one extra color The heavy brown cover 
embossed with a design in gold, gives a promise of quality 
that is fulfilled in the excellently printed body and well 


written text 


Che material in the catalogue is logically presented \ 
general introduction concerning “G-I ill-steel office equip 
ment is followed by an outline of construction details ac 
companied by several illustrations of factory operations. A 
large section is devoted to vertical files, counter heights, 
and transfer cases \bout twenty-five pages are used to 
illustrate and describe the unit construction lines Stee 


desks are next dealt with, and then safes, shelving and 


storage cabinets. \ complete line of filing supplies 1s 
described in the last eighteen pages 

The general index in the back of the catalogue is worthy 
of mention Each item in the complete line is listed in 
vertical columns in alphabetical order. Leaders run fron 


the names of the items to a series of five narrow vertical 


columns that have the following headings: Uprights 
Unettes, Wvdesteels, Counter Heights, and Miscellaneous 
The narrow columns carry page numbers. Thus, if a dealer 
is looking for counter height letter files, he locates “Files 
letter,” in the alphabetical listing, runs his finger to the 
right to the column headed “Counter Heights” and finds 
that page twenty-four will give him the intormation he 
desire 
> 


Typewriter Speeder Flies to Sacramento 
W. F. Oswald, a member of the speed staff of the 


Underwood Typewriter Company, made an airplane flight 
from Chicago to Sacrament to attend the international 
typewriting contest September 29. Owing to the heavy 
volume of air mail on west bound routes, it was necessary 
to wait a vacancy tor passenger service Mr. Oswald left 


Chicago one night at nine and arrived at Sacramento 


the 
following evening at seven o'clock 
> 
Office Utilities Corporation National Distributors 
for Tel-Kee 


ation, 302 Architects building. Los 


4 


(ime { tilities Ce ry 
Angeles, Calif., has taken over the national distribution ot 


the Tel-Kee, made by the Thaver Tel-Kee _orporation [evs 


\r gels Ss 

Since the first announcement of Tel-Kee last summer! 
several improvements have been made, both in the manu 
facturing process and in the product itself. Some produc 
tio! dithiculties have been ironed ut and the safes 
cabinets are now made in units, so that an original installa 
tion of Tel-Kee can be expanded to accommodate addi 
tional keys by simply purchasing a unit and attaching it 
to the equipment originally purchased. The tundamental 


%* ’ - . 
idea of Tel-Kee wall safes and drawer files ts protectio 


the institution owning it. 
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STIPMAN-WARD: 


Newest and latest Wholesale and Parts price lists, showing you 
the various ways to save money when buying Rebuilt Type- 
writers.... Let us also tell you about Shipman-Ward’s new 
“special service” for Dealers! 





The following companies are equipped to supply Dealers in 
their own districts with genuine Shipman-Ward Rebuilts from 


their own stock at no extra charge: 


The Cohen Typewriter Exchange, 10 W. 28th St., 
New York City, N. Y. 


Office Appliance Company, 191 Devonshire St., 
Boston, Mass. 


Victor Office Machines Company, 1024 Prospect 
Ave., Cleveland, Ohio. 


This quick, efficient service saves valuable time in delivery. 





Write Today for 
Complete Information 





SHIPMAN-WARD MEG. CO. 


Established 1892—-36 Years Servicing the Dealer 
1777 Shipman Building 


4401 Ravenswood Avenue Chicago, Illinois 
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That is why we are 


coming election. 
That is why it’s 
good to live in some towns and 
better in others. That is why 
corporations flourish or fade. 
The executive is all important to 
the Macey Dealer and vice versa. 


For eight hours or more, Macey 
matched office suites help to 
make a productive day. Peace 
of mind, mental attitude, opti- 
mistic spirit—all are greatly 
influenced by office atmosphere. 


THE MACEY COMPANY ““xicuréas 


MACEY makes steel files, 
steel desks, filing equip- 
bookcases, 


ment, supplies, 
safes, etc. 





The life of 


all interested in the progress depends 
on the executive 





He PLT A 


Correct office at- 
mosphere is_ ob- 
tained by attractive 
furnishings. In the 
Macey line of fine office furni- 
ture, you will find the Tudor, 
Charles Second, Italian, Colo- 
nial, Jacobean, Early American 
and modern day designs. All 
are correct. 


Macey works hand in hand with 
dealers in selling Macey Furni- 
ture. Are you 
interested in , 
such a line? | 


em 
GRAND RAPIDS 


VOVEMBDER | To 24 
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Local distributors for Tel-Kee are rapidly being estab 
lished. In Los Angeles alone twenty-nine dealers are now 
tandling the account. It is expected that the same progress 
will be made in developing connections in other large cities 

the United States 

> 
McGill Organization in Larger Factory 
The McGiil Paper Products, Inc., are now occupying 


their enlarged quarters at 501 Seventh avenue South, Minne 


ipolis, Minn Their factory ts devoted to the manutacture 
ind printing of a large variety of envelopes and paper 
specialties. Due to therr affiliation with the McGill Lith« 


graph Compan) whose plant is in the same building, the 
McGill Paper Products, Inc., have at their disposal printing 
ind lithographing facilities which are not usually available 
the average envelope manufacturer 
McGill Paper Products, Ine 


floor space in the new building, which has a maximum 


utilizes 30.000 square teet 





ENLARGED FACTORY OF McGILi. PAPER PRODUCTS, INC 


nount of daylight and together with other modern fea 


res it makes a very efthcient plant 


In additior to its “Leatherwear line ot spe altics 

" g and filing, the con manutactures open en? 
i gue il ] imp! ve cs ‘ l and mercial 

dows, bankers’ envelopes types, folding cartons 
isels and mat I ertainine ld ¢ 
anutacti ‘ 

= 
Acco Sales Campaign On 

From the American Clip Company, manutacturers 
Ace specialties, comes word that the mtensilie selling 
ampaign which this firm now has under way has been met 
with enthusiast acceptance ) \cco dealers 


- , 
fasteners Accs olders ane 


\cco punches cre ites what 1 iwht he called it promt trun 


rate The sellu vw of one ! these products usually leads 
the s ale ol it le ~1 the ther ‘\ ith comparat ely litth 
Car 
ist year at ling supply time” during the mont 
ember. December. lanuar ind February. Acco dealers 
Ton k advantawt ot this chan te 1 ike three pro ts stead 
and ar looking torward t transter time wai this 
car t ea eve wreatet ewal 
Special Accs displays ind sales Sugzexzestions 1 \ ‘ 


epartment ot the Americal 


Cli { onipat Beebe ivente and Woilhan street Long 


‘ \ York 
> 
I. D. L. President on Southern Trip 
B. H. Roth, president of the I. D. | Manutacturing 
ration, New York, N. Y., leaves on October 1 for a 
two or three weeks’ business trip including Georgia, Florida 
nd perhay s Cuba. covering some of the other states in the 
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Familiar Products 
Always Sell! 


OUR customer buys products that 


he is familiar with. And there’s 
nothing like a good product backed 
by advertising to breed familiarity. 

Peerless Keys are good because they’re 
made that way. Typists like their non- 
glaring resilient tops. They appreciate the 
easier typing, the comfortable, non- 
fatiguing feel of the Peerless cushion-like 
rubber. 

Peerless consumer advertising keeps the 
Peerless name before your customers con- 
stantly, sells them on the idea, reminds 
them to buy. The famous Peerless Era- 
sure Shields are furnished to you FREE 
with your own imprint to direct these sales 
to you. 


Selling Peerless 
Keys means satisfac wc EERLESS? 


wr Oo 





tion for your cus- | =o 
» | _~ | mewn 
OLA RE 
wm Osean 


YOUs —Pany ane 





tomer and satisfac- | 
tory profits to you. 
Let us tell you more about them. 


PEERLESS KEY COMPANY, Inc. 


176 Fulton Street New York City 


Peerless Key Company, Inc., 176 Fulton Street, New York City 

Kindly send us, without obligation, details of your profit- 
building plan for dealers, together with sample Peerless 
Key and Erasure Shield, with our imprint. 
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at the 
BUSINESS MAN’S 
RIGHT HAND 


Because it 1s instantaneous in its ac 
tion, holds, cannot spoil anything, it is 
found on the desk of every business man 
who appreciates 
CLEANLINESS 
EFFICIENCY 
ECONOMY 
Grip-fix is an ideal adhesive packed in an 
aluminum container. No water required, 
and remains moist to the last smear of the 


brush. 


National Business Show 
NEW MADISON SQUARE GARDEN 
(Booth 187) 

Every business man is invited to call at 
our booth to see Grip-fix demonstrated by 
four salesmen continuously. You will! 


order a pot for your desk. 


PRICE 75 CENTS 


GRIP-FIX CO., INC. 


39 Cortlandt Street 
Tel. Cortlandt 8799 New York City 














APPLIANCES October, 1928 


Big Advertising Agencies Merge 

Announcement was made September 21 of the consoli- 
dation of George Batten Company, Inc., and Barton, Dur- 
stine & Osborn, Inc., two of the largest and best known 
national advertising agencies, with headquarters in New 
York City. 

Bruce Barton, president of the latter, is to be chairman 
of the board of the new company. William H. Johns, 
president of George Batten Company, Inc., will be presi- 
dent of the consolidated agency, and Roy S. Durstine, 
secretary and treasurer of Barton, Durstine & Osborn, 
Inc., will be vice-president and general manager. The new 
firm will be Batten, Barton, Durstine & Osborn, Inc. Branch 
offices will also be consolidated, giving the new company 
enlarged facilities in Chicago, Buffalo and Boston. 

The directors of the consolidated company are to be 
Charles J. Babcock, Bruce Barton, Roy S. Durstine, N. W 
Emerson, F. R. Feland, George F. Gouge, R. J. Hayward, 
William H. Johns, Alex F. Osborn, Russell Osborn. 

Other officers include the following Vice-presidents 
F. R. Feland, Alex. F. Osborn, Chas. J. Babcock, Paul 
M. Hollister, N. W. Emerson, C. L. Davis, S. H. Busser, 
F. G. Hubbard, A. D. Chiquoine, Jr.; secretary, F. M. Law- 
rence; assistant secretary, Chester E. Haring; treasurer, 
R. J. Hayward; assistant treasurer, T. A. Rau. 

The Chicago business of the present George Batten Cor 
poration, George Batten Company, Inc., and Barton, Dur- 
stine & Osborn, Inc., will be combined under the name of 
Batten, Barton, Durstine & Osborn Corporation of IIli- 
nois, of which Bruce Barton is chairman of the Board; 
R. L. Hurst, president; William H. Johns, vice president; 
Roy S. Durstine, vice president; Charles D. Michells, vice 
president; F. R. Feland, secretary, and R. J. Hayward, 
treasurer 

The consolidation brings together in an expanding busi 
ness association some of the foremost leaders in the adver 
tising field. Both Mr. Johns and Mr. Durstine are former 
presidents of the American Association of Advertising 
Agencies. The two firms are among the largest in the 
country and for several years have maintained headquar 
ters in the same building at No. 383 Madison avenue, New 
York City. George Batten Co., Inc., was founded in 1892 
and Barton, Durstine & Osborn, Inc., in 1919. The con- 
solidated company will have a personnel of more than 600 
executives and employees. 

The two concerns handle important agencies in this field 
[The George Batten Company handles the Art Metal Con- 
struction Company and the U. S. Envelope Company 
accounts, and Barton, Durstine & Osborn those of the 
Yawman & Erbe Manufacturing Company and L. C. Smith 
and Corona Typewriters, Inc 

—_—__—~> 


New Orleans Office Equipment Exposition 
Postponed 

‘he International Office Equipment Exposition that was 
scheduled for October 29 to November 3, 1928, at New 
Orleans, La., has been postponed until January 21 to 28. 
1929. Word comes from the Tate Exposition Company, 
New York, N. Y., that the change was made because the 
first of the year is climatically a more favorable time, and 
because from a business standpo‘nt a January date is more 
convenient 

Exhibitors find the new date entirely acceptable and are 
looking forward to a better exposition and a bigger attend 
ance than they had anticipated for the original date. The 
fact that the Mardi Gras will be going on in January will. 
no doubt, help to swell the attendance at the exposition. 

Plans are now under way for the Philadelphia Office 
Equipment Exposition. Announcements concerning the 
date, spaces, etc., will be made in the near future. 
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n Envelope in the Hand 


is worth two out of reach 




















m HAT reminds me,” the customer says as 
he spies the rack of FiberstoK samples, 


a need some good envelopes, too.” 


keep handy a display rack of FiberstoK Red 
Rope envelopes, vertical filing folders and 
pockets. It’s a crackerjack reminder—makes 
two or three sales instead of one. 


We have other sales stimulators for you— 
window and counter cards, for instance. Here 
is a real line you can concentrate on and turn 
over many times a year for honest-to-good- 


ness profits. 


NATIONAL FIBERSTOK ENVELOPE CO. 
429.447 Moyer Street Philadelphia, Pa. 
New York Office—150 Nassau Street 


FiberstoK 


Some of the leaders in the 
famous FiberstoK line are: 


Flat and Expanding Envelopes 
“Congress Tie” Envelopes 
Flat and Expanding File Folders 
Flat and Expanding File Pockets 
Partition or Pocket Envelopes 
Mailing Envelopes — Flat and Ex- 
panding — Bank Book Covers 
Legal Document Envelopes 
Photo Mai'ing Envelopes 
Collateral Filing Envelopes 
Security Mailing Enve'opes 
Alphabetical, Numerical, Monthly, 
Deposit Slip, Stamp Holder and 
Pocket Files. Catalog Envelopes. 











Write for samples of some 
of the FiberstoK leaders 
listed here. You'll recog- 
nize the extra quality im- 
mediately. 


FiberstoK discounts are in 
line, quality is superior, ad- 
vertising heavier and sales 


faster. 
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Structural Strength 


Sound construction enables the Columbia to withstand rigorous usage. 
Heavily loaded Columbia cabinets are frequently stacked as high as the ceil- 
ing permits—with complete safety. The three-tier battery shown above im- 
pressively demonstrates this fact. They can also be placed on an uneven floor 
without any danger of side-swaying or distortion. In either instance, all 
the drawers continue to fit snugly and work smoothly. 

A large variety of filing equipment is available in Columbia construction. 


Illustrations and concise descriptions are found in a fifty-two page catalog 
just issued. Your request for a copy, with price-list and discounts, will be 


answered at once. 


Columbia Steel Equipment Company Co LU M B IA 


Office and Showroom P. O. Box 2244 
1735 Chestnut Street Philadelphia, Pa. A QUALITY LINE OF STEEL OFFICE EQUIPMENT 
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Pressmen’s Union Asks Office Jurisdiction 

\ resolution was introduced at the convention of the 
International Printing Pressmen and Assistants Union in 
August seeking jurisdiction over operators of office printing 
devices The resolution stated 

“Resolved, that the International Printing Pressmen 
and Assistants Union, through its member unions, asserts 
jurisdiction over the operation of the style of so-called 
duplicate printing machines where type, plates or stencils, 
including mimeographing, a printing unit consisting of 
fountain, distributors, roilers and a printing surtace con- 
stitute a part of the outfit; and be it further 

“Resolved, that these resolutions be transmitted to all 
subordinate unions with the direction that they be brought 
to the attention of the Allied Printing Trades Councils and 
that the board of directors notify the Allied Printing Trades 
Association of this action for the purpose of issu ng labels 


r 


to cover this class of work 


‘Alton B. Carty, T. A. Franklin, Edwin F. Teate, N. C 


»prague, Local No ] “ 

The resolution was adopted 

[his action is interpreted to ind-cate a desire on the part 
of the pressmen’s union to establish jurisdiction over oper 


tors of office duplicating machines in cases where an entire 
fice staff is operating as a union shop. Sporadic efforts 


to unionize office employees have been made from time te 


time, but the movement has not made any appreciable 
progress. Should the unionized office become a factor in 
American business, the pressmen’s union has established its 


t 


authority over the operators of office duplicating machines 


an 
Tut, Tut, Charlés, and Again Tut! 
[was almost a case for Tutt and Mr. Tutt the other 


day when Charles W Lipman of the Graff-Underwood 
Company, Boston, found himself confronted by two plain 


clothes men in a Milwaukee hotel. They showed bright 


1,3 


and shining police shields and began a searching line of 
question which almost disclosed what Charlie had for 
breakfast a week ago last Tuesday. At any rate, they 
asked all manner of intimate and personal interrogatories. 
Mr. Lipman finally convinced the officers that he was the 


victim of a mistake: that they were loooking for someone 


else. It appeared that a certain somewhat careless indi- 
vidual whose exterior resembled Friend Lipman was 
wanted for a little matter of forgery. It was also sus- 


pected that he was the same man who, about ten days 
before, had socked a diamond salesman over the head in the 
same hotel and made off with $125,000 worth of stones. 
lacking two such dissimilar felonies to the same man, 
and also presuming that he would so soon return to the 
scene of his activities seemed hardly logical, but the officers 
weren't overlooking any bets 

Mr. Lipman soon established his true identity and the 
roduced themselves by name and everybody had 
a laugh The victim of the mistake missed an experience 
given to few persons not of the underwor'd—that of a 
ride in a nice blue wagon 

> 
Typewriter Champions See Chicago 

Champions of state typewriter contests from fifteen east 
ern and southern states passed through Chicago late in 
September, on their way to attend the International Type- 
writing Contests at Sacramento, Calif.. September 29. 
While in ¢ hicago they were entertained by the Underwood 


['ypewriter Company, which arranged for a tour of the 


y 
At Chicago the eastern and southern typists were joined 
by Miss Jessie Ware, Hillsboro, IIL, state champion; George 
Hossfield, world’s champion; Miss Irma Wright, Canadian 


champion; and Albert Tangora, former world’s champion 
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ARE YOU ACQUAINTED 


WITH 


OLD TOWN PRODUCTS? 


Why Not Sell Our 
“Hermetic” Typewriter Ribbons 


and 


“Triple-Wear” Carbon Papers? 


They Will Increase Your 
Goodwill 


Maximum Quality at Minimum Price 


Write us for details and samples 


MANUFACTURED BY 


Old Town Ribbon & Carbon Co. 


INCORPORATED 


GENERAL OFFICES AND FACTORY: 
Johnson & Prince Sts., Brooklyn, N. Y. 


BOSTON ‘ ; Little Building 
CHICAGO. . 516 W. Jackson Blvd. 
WASHINGTON . National Press Bldg. 
LONDON ; 17-21 Emerald St., WC 1 


CABLE ADDRESS “OLDTOWN”™ 
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ECONOMY 


Merchandisable 





Our 


MODERN management knows the economic 
value of changes which cost money, made 
here and there in factory and office. 

New and expensive machinery constantly re- 
places equipment not half worn out, because it 
produces work at lower unit cost. Office sys- 
tems with their physical appurtenances are dis- 
carded when methods more efficient are deter- 
mined. And it pays. 

If as much thought were given to the condi- 
tioning of the human equipment of business what 
would the savings be? 

Men whose business it is to know about such 
matters say that an almost unbelievable portion 
—sometimes as much as a quarter—of the seated 
worker's time is wasted, not by deliberate loaf- 
ing, but simply on account of physical discom- 
fort and weariness. Sitting in body-wrenching 
positions induced by improperly designed chairs 
is the principal reason for such fatigue. 

The customary office chair makes no allow- 

. ance for correctly receiving and supporting the 
seated body. The flat or saddled surface of the 
ordinary seat permits but a small part of the 
seating structure provided by nature to bear the 
weight of the body, and the backs of most office 
chairs give no support whatever where it is most 
needed—in the lumbar region, or “small of the 
back.” 

Because of their scientific body-fitting con- 
struction (fully patented under Earl Thompson 
Correct Seating Patents) Derby Correct Posture 
Chairs keep workers fresh and comfortable right 
up to closing time. 

They pay for themselves in a few months 
through increased output and better work. 

Dealers who handle Derby Correct Posture 
Chairs are selling economy. Write for the full 
story about the Derby exclusive franchise 
arrangement. 


Most 


P. DERBY & CoO., INC. 


Chairmakers for 84 Years 
GARDNER, MASS. 


One Park Avenue 


New York, N. Y. 


197 Friend St. 


Commodity 


Boston, Mass. 
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Some New Eberhard Faber Iterns 
Among the interesting new items now offered by Eber- 
hard Faber, Brooklyn, N. Y., are “Bid” pencils, “Bayon- 
penholder and pen assortments, “Cigarette” 
Mongol colored pencils. 


ette” pencils, 
“Bon Voyage” 

“Bid” pencils No. 30C are for bridge players 
triangular and half length with an emerald green polish, 
Each pencil 


writing sets, and 
They are 


and are fitted with caps and red rubber tips 
is pointed and is equipped with a sliding trump indicator 
packed two dozen 


stamped in aluminum bronze Chev are 








SOME NEW ITEMS IN THE EBERHARD FABER LINE 


lower left ‘Bon Voy 


pen ils 


Top, left ‘Bid”; top, right, “Bayonet 
age’ writing set: lower right, “Cigarett« 


on a buff card printed in red and black; one-half gross in 
a carton. No. 30B “Bid” is the same as No. 30C except 
tha, it is packed four pencils in a box, one dozen boxes 
to a carton 


No. 294 


assorted 


The “Bayonette” penholder and pen assortment 
gross of 


senholders filled with No 2 steel pens Each easel has a 


is a double easel containing a quarter 


cover with extra cardboard protector for pen points. 


No. 1524 is a “Cigare.te” pencil. It is in the form of a 
white case two and three-eighths inches long. The closed 
end is brown, imitating burning tobacc: The open end 
is fitted with a one-third length natural pencil having a 
brass tip three-quarters of an inch long They are packed 
one dozen on a buff card with the pencils turned in 


The “Bon Voyage” writing set No. 23 is a compact gift 


] , 


In appearance and usetu 0 al d appre ciated 
I 


box, attractive 
vacationists It is a small box with a 
offered in black and 
floral designs, and in red and gold 
packed 
of each color with one show 
Each box pencil sharpener, a No. 112 
Ruby eraser, a No. 1584 Mongol pencil, a No. 776 Van Dyke 
pencil, a No. 1583 Mongol indelibl 


ottled half length pencil, and a N« 


by travelers and 


hinged cover and is striking gold 


and green and gold 


and blue and gold spotied patterns The sets are 


twelve to a carton, three 


card contams a 


copying e pencil, a round 


white m 6639 Weather- 


proof lead pencil. Each pencil is four and one-half inches 
long and is provided with a point protector A clever 
descriptive folder outlining the uses of these pencils accom- 
panic each set 

No. 860 is the new Mongol combination red and blue 
‘ red pen It is a checking pencil with copying qual 
ties and as it ts indelible, it is admirable for permanent 
recording. The lead is one-half red and one-half blue 


with a two-color finish to match 
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And Now—A Campaign to 
Sell Weis Vertical Filing Folders 


A complete plan to stimulate vertical filing folder sales in 


November. 
every possible help—FREE 


If you participated in our September and 
October merchandising campaigns you will 
be quick to take advantage of the offer we 
are making to dealers to join us in a Nov- 
ember campaign to merchandise Vertical 
Filing Folders. You know that these special 
events are productive of business—and profits. 
As in previous campaigns, the basis of the 
November campaign is a striking window 
display, designed especially for us by an ex- 
pert window display man, and tested in the 
store of a Weis dealer. 


All display cards and folders needed 
to build a similar display in your 
windows will be sent to you with- 
out cost or obligation. It is not 


All dealers are invited to join. 
See Last Page o: this Insert. 
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We supply 


essential that you place an order with us 
for folders. 


The free goods included for making the win- 
dow display will eliminate any need of 
breaking into original packages of stock 
merchandise. Other effective selling aids 
supplied are fully described on the opposite 


page. 


We suggest that you read these descriptions 
carefully and forward the order coupon im- 
mediately. Note the special assort- 
ment offer on the second page 
following. Yours for a lot of busi- 
ness— 
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Here’s What We 


Send You 


F ree! + + 4 no obligation to buy + + + + 














Linen hinge provi es 
full inch expansion 


No sag, bulge, strai 


15 Times the Wear 
from These Folders 


If you want long life, rigidness and 
greater visibility in letter file folders, 
replace with Weis Pressboard Folders. 
Made of extra heavy pearl grey press- 
board, they last 15 times as long as 
ordinary folders Linen gusset at 
bottom allows full expansion when filled 
with papers. No sag, bulge, or strain. 
Files stay neat and orderly. Speeds up 
filing and finding. Just the thing for 
desk drawer files, too. 


] 


Made square cut or with tabs cut in any 
position. Also with Weis slanted or 
straight metal tabs and with celulloid 
covered tabs. Blank, alphabetical, 
monthly and daily. Economically priced. 
Have your file clerk write or call for 
a sample. 


Your Name and 
Address Here 








All of this material sent absolutely without cost or 


obligation. Order today. Be among the many deal- 


ers who will profit by this novel November selling. 


I In addition to the cards and streamer shown in the window 

* display opposite, we will send you the following free goods 
with which to build the window:—20 Weis Supertex Letter Folders; 
10 Weis Red Leather Letter Folders, 10 Weis Blue Folders; 10 
Weis Red Folders. Full instructions for installing the window will 
also be forwarded. 


The newspaper advertisement shown at the left, single col- 
* umn by eight inches, will be forwarded in either matrix or 
electrotype form. State which you desire. 


3 An eight-page envelope enclosure describing Weis Vertical 

* File Folders has been prepared for dealers to use in mail 
or packages. Quantities of this attractive mailing piece will be 
supplied free, imprinted with your name and address. Be sure 
to supply imprint copy. 


Bear in mind that you do not have to order a dollar’s worth of 
merchandise to obtain the above advertising material and free 
goods. All we ask is that you install the window display the first 
week in November and use the advertising material effectively. 


Dealers tell us that these campaigns are just the thing to develop 
extra business—and profits. Use the order coupon now. You, 
too, will find them profitable. 


The Weis Manufacturing Company 
162 Union Street 


Monroe - Michigan 


Chicago: 
Associated Stationers Supply Co. 
Franklin Street 


New York:— 
A. H_ Denny, Inc. 
386 Broadway 


Use This Coupon Today! 
The Weis Manufacturing Co. 


162 Union Street 
Monroe, Michigan 


Ship at once the following: 
including freé goods. Newspaper Mat. 





Model Window Display, 
Newspaper 


Electrotype. Envelope enclosures. 

State quantity and how they should be imprinted 
Name peccanencee: cccsccdunenes Aheeneenenbhee enn 
AGGPOGB «2.22 o <n ccncnce, soseesn+ccecsenandasoecadusdan seinen 
City ea Se Se ee ee 
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This Folder Assortment 


at a special price 


If your folder stock is low, re-stock 
now with this model folder assort- 
ment, offered for a limited time 
only at a real saving - - - - 


If you plan to join us in our November Vertical File Folder 
Campaign as described on the preceding page, it will be to 
your advantage to have a good stock of Weis Folders on 
hand. For your convenience, we have made up what we 
consider a model assortment. We offer this assortment at 
avery attractive price. Write us today for details as to 


price and terms. This is the assortment: — 


“Supertex” Manila—100 Each—Letter Width 
No. 8003—Square Cut, medium weight 

No. 8009—Half Cut, right and left blank tabs, heavy weight 
No. 8024—Half Cut, right and left printed tabs, heavy weight 
No. 8039—Third Cut, three blank tabs across, heavy weight 
No. 8029—Two-Fifths Cut, printed right tab only, heavy weight 


Red and Blue—j00 Each— Letter Width 
No. 8028—Half Cut, right and left blank tabs, blue, heavy weight 
No. 8026—Half Cut, right and left blank tabs, red, heavy weight 


“Red Leather’’_100 Each—Letter Width 
No. 80RO9—Half Cut, right and left blank tabs, heavy weight 
No. 80R29—Two-Fifths Cut, blank right tab only, heavy weight 


Alphabetical, Monthly, Daily—Qne Box Each—Letter Weight 


No. 8025—Alphabetical, four sets 
No. 8021—Monthly, eight sets 
No. 8031—Daily, four sets 


Pressboard Folders_—_59 Each—Letter Width 


No. 80PF33—Three position cut tabs 
No. 80M55 —Five position metal tabs 


Slee 


The Weis Manufacturing Company 


162 Union Street 
Monroe, Michigan 


New York—A. H. Denny, Inc. Chicago— Associated Stationers Supply Co. 
356 Broadway Franklin Street 
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DEALER SERVICE 
THROUGHOUT 
THE WORLD 





Is the key word in scientific seating. Scientific seating is gently en- 
forced in those easy, comfortable chairs that continually rest your 


hack. The 





NO. 100 STENOGRAPHERS’' CHAIR WITH 


PATENTED SPRING SEAT 





OF SCIENTIFICALLY CORRECT CHAIRS 





“WRITE FOR FREE BOOKLET” 





WILLIAM BURTON WILSON 
Eastern District—52 Vanderbilt Ave., 
NEW YORK CITY 


THE FRITZ-CROSS COMPANY 
Manufacturers 
SAINT PAUL, MINNESOTA 


DEALERS—WRITE FOR DISCOUNTS 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS : 


Woodson P. Waddy, President, Richmond, Va.; Richard B. Carter, First Vice-President, Boston, Mass; Arthur C. Moench, 
Second Vice-President, San Francisco, Calif.; Charles M. Marshall, Third Vice-President, Atlanta, Ga.; Roy J. Simpson, Fourth 
Vice-President, Chicago, /ll.; Harry G. Horder, Treasurer, Chicago, Ill. 


REGIONAL GOVERNORS 


District Ne. 1. J. F. Mol- District No. 6. Carl M. 
loy, Meriden, Connecticut. Schutz, Browne - Morse 
, ° k n, 
District No. 2. Richard B. ooo. asmege 
Lockwood, Millington 
Leckwood, Buffalo, N. ¥Y- istrict No. 6. Sidney E. 


Collins, Automatic Pencil 
Sharpener Company, Chi- 
cago, Illinois. 


District No. 3. Francis B. 
Irwin, James Hogan Co., 
Lid., Philadelphia, Penn- 


evivenia. District No. 7. Sterley F. 

District No. 4 A. W. Me- Jerue, McClain & Hed- 
clure, The McClure Office man Co., St. Paul, Minn- 
Equipment Co., Macon, Ga. esota. 


SECRETARY'S OFFICE—4! Park Row, New York, 





REGIONAL GOVERNORS 


District No. 8 8S. B. Hud- District No. 11. James 8. 
son, The Star Printery, Ball. Kilham Stationery 
Muskogee, Oklahoma. & Printing Co., Portland, 

Oregon. 


District No. 9. E. Clifton 
Wilson, Wilson Stationery 
& Printing Co., Houston, 
Texas. 


District No. 12. Howell D 
Meivin, Melvin. Roberts & 
Horwarth, San Jose, Cali- 
fornia. 


District No. 10. cS @& 
Hoffhine, Hoffhine Print- 
ing & Stationery Co., 
Casper, Wyoming. 


District No. 13. William F 
Dawson, Chas. F. Dawson, 
Ltd., Montreal, Canada. 


GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 


Twenty-Third Annua! Cenvention Wi!l be Held Octoter 8 to 11, Inclusive, at West Baden Springs Hotel, West Baden, Indiana. 


The Office Equipment Exposition at West Baden 


Concerning this exposition which is to be held at West 
Baden, Ind., October 8 to 11, inclusive, in connection with 
the next annual convention, the National Association News 


has the following to say in its September issue 
Phe Office 
for which congratulations are 


H. Sell, and his efficient son and co-worker, John M 


Equipment Exposition is an assured success 


due to Past President Edwin 

Sell, 
under whose able direction this great exhibition of station 
ery merchandise, office furniture, filing equipment and sup 
business machines, and mechanical devices, has been 


fulfillment. 


plies, 
planned and brought to its present stage of 

It is difficult for the mind to picture the stunning effect 
of the Pompeitian Court (or Atrium) as it will appear when 
opening of the convention the exhibits are seen set 


booths all of the 


at the 


same 


up in the one hundred and forty 


design and arranged in three rows around the outer cir 
cumference of that great room—two hundred and eight feet 
with the sun light coming through the 20,000 
lofty 
which rests above the marble tessellated floor 

This office 


ganized for the benefit of members 


in diameter 


square feet of glass set in the dome, the apex of 


150 ft 


greatest of equipment expositions ever or 


in a setting which beg 


gars description—was originally designed to occupy one 


hundred and fifty-four booths, but 
structural obstructions fourteen booths had to be withdrawn 


because of unforeseen 


from the plat—to the very keen disappointment of Mr. Sell 
Of the one hundred and forty remaining only eighteen are 
still available for which Mr. Sell has more than twice that 


number of prospects 

The more than four hundred hotel reservations made at 
this early date indicates an interest and attendance far ex 
ceeding that enjoyed by any previous annual convention; 
and through the carefully considered and widely distributed 
efforts of Mr. Edward L. Little, chairman of the Convention 
Committee, this attendance gives promise of including the 


largest percentage of dealers that has ever come to an 


annual meeting 
= 
The Convention Train From Chicago 
The “Monon” train leaving the Dearborn Station, Chi- 
cago, at 9:00 P. M., on Saturday, October 6th, and arriving 
at West Baden at 7:00 A. M., on the following morning, 
will carry a special 


Pul'man cars for the 


These will be in charge 


number of 
exclusive use of convention guests 
of Sidney E. Collins, governor of the Sixth Regional Dis- 
S Automatic Pencil Sharpener 


trict, whose address is % the 


Co., 58 East Washington street, Chicago. The one way 
fare from Chicago to West Baden is $10.01; lower berth 
$3.75: upper berth $3.00; compartment $10.50; drawing 
room $13.50 \ minimum of two adult passage tickets 
will be required for the exclusive use of a drawing room 


Those coming from beyond and 
passing through Chicago are asked to see 
Monon Route, 


allowing them to this special 
When purchasing transportation be sure to ask 


I omts 
that their tickets 
West 


party at 


or compartment. 


are routed via Chicago to Baden 


thus join train 
Chicago 
for a Round Trip Identification Certificate with each ticket 
entitling the purchase of return fare at one-half the going 
certificates are 


rate, provided two hundred and fifty such 


deposited at the convention. 
oe 
Sales Drives for October, 1928 
The National Office Outhtters 


and Manufacturers recommends the following sales drives 


Association of Stationers, 
for the month of October 
October 1-6. 
cards, social stati‘onery, steel and copper plate engraving 
October 8-13. Commodity classifications Nos. 7, 13 and 
14—Hardware and glassware, pins, paper clips, paper fas 
teners, rulers, postal scales, cash and bond boxes, pencil 


Commodity classification No. 6—Greeting 


sharpeners, miscellaneous goods. 


October 15-20. Continue previous week's display 


October 22-27. Commodity classification No. 5—Com 
mercial furn‘ture, desks, chairs, bookcases, tables, safes 
safe-cabinets, drafting room furniture, filing devices and 


supplies 
fo 


Mrs. Stone Retires 


Stone, who has efficiently managed the in 


Mrs. L. W 


formation bureau of the Nat‘onal Association of Stationers, 


Office Outfitters and Manufacturers since its inauguration 


more than eleven years ago by the late Charles N. Bellman, 


twice president of the association, retired from office on 


September 1, when she and her husband removed to Vir 


ginia, intending to make their future home in that state 
It is stated that during Mrs. Stone’s administration, the 
information bureau has been used by 1,039 inquirers, 4 


large number of whom have each filed during the period 


from hundred seventy-three indi- 


mentioned fifty to one 


vidual requests for information, none of which has ever 


gone unanswered 


RON ET 
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den | Too much light would ruin everything. But we have 
més / never had enough of the right kind of speed. The 
ing real chores of the world cannot be done too quickly, 
if they are done well. That’s America’s lesson to 
the world. The Mimeograph does a real piece of work 
oo at greater speed than can be accomplished by any 
ef other means. Therefore it saves much money and 
a, time. Also it lessens the world’s work—prevents useless 


’ 
nc 


wo HI/ labor. The improvements that the Mimeograph has 
Hil brought about in the duplication of all kinds of letters, 
ri fi bulletins, forms, charts, etc., tally more than a thousand- 
| fold. Perhaps you would like to know what these improve- 
ments may mean to you and your work. A request to the 
in A. B. Dick Company, Chicago, today, will bring you 
booklet and full information promptly—without obligation. 


MIMEOGRAPH 
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What Miller Line Gives The Business World 


A Correct Carbon for Every Copying Condition. 
A Right Ribbon for Every Writing Requirement. 
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Witlor Lino 
Writing Machine Ribbons 
and Carbon Papers 


---lead the world for neat writing, 
long service, and true economy. 











One of the predominant causes of Miller Line 
progress and a leading reason for Miller Line 
quality is its research laboratory service—con- 
stantly testing the raw materials used in the 
manufacture of Miller Line products; constantly 
watching and inspecting the processes of manu- 
facture; constantly verifying the perfection of 
finished Miller Line ribbons and carbon papers. 


Another is the Miller Line modern plant 
equipped with the most perfect facilities known 
for ribbon and carbon production—and manned 
with competent and experienced workers. 
























Assurance of uniform excellence and perfect 
duplication of quality lies in the branded pack- 
ages, under which all Miller Line products are 
merchandised. Each package is plainly marked 
as to the exact character of contents. 
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The Miller Line guarantee is another assur- 


w ritin€ 
ance of perfect satisfaction. Tl 





The Miller-Bryant-Pierce Company is satisfied 
only when the user of its products is satisfied. 













Ss a 
- SERVICE! 


) after the Sale |\ 








Every permanently successful business house must give the world a thing of value. The 
thing of value to which the plant, laboratory, and organization of The Miller-Bryant-Pierce 
Company are dedicated, is— 


Beautiful Business Letters and Records 
Tho Willer Kissa do duperfina Q 
Manufactured by 


The Miller-Bryant-Pierce Company 
Aurora, Illinois, U. S. A. 


Established 1896 
DIRECT BRANCH SERVICE EVERYWHERE 


Northeast Corner of Miller Line Plant Inquiries Cordially Invited 
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L. E. Waterman Company Pushes Signagraph, Jr. 

Signagraph, Junior, a near relative of the original Signa- 
graph, is being featured by the L. E. Waterman Company 
as distributors throughout the entire country, including the 
New York office at 191 Broadway and branch offices in 
Boston, Chicago, San Francisco, etc. The Signagraph, 
Junior, is a very neat affair which comes in a handsome 
case, which opening out, discloses five fountain pens in a 
row, all placed in a writing position. There is the monitor 
pen which the operator uses to guide the five other pens 





THE SIGNAGRAPH, JUNIOR 


writing five signatures at one operation, all of them being 
legal, original and actual signatures of the writer. Inas- 
much as paying salaries by check is becoming increasingly 
popular, the labor of signing a large number of pay roll 
checks is becoming a real burden in some institutions, so 
that the Signagraph, Junior, small, portable and convenient, 
is a real time and labor saver. Of course, it may be used 
on other papers requiring many repetitions of the signature 
of the same person. 

Signagraph, Junior, folds compactly when not in use in 
a handsome wooden case that can be easily moved about 
as needed or can be shipped without the slightest damage 
It uses five fountain pens and requires no attention except 
to keep the pens filled, which is accomplished by the self 
filling feature without removal from their permanent set- 
ting 

The first mention of the Signagraph we have been able 
to discover appeared in Office Appliances for July, 1907, 
on page 47. It was on display at the office of the L. E. 
Waterman Company which was then at 173 Broadway. 
The machine consisted of a monitor pen and twenty foun 
tain pens arranged in two parallel rows. Twenty identical 
signatures were made at once. The machine is the in 
vention of W. R. Woodward In Office Appliances for 
February, 1910, the Cheque Signagraph was announced, 
arranged to sign ten checks at one operation, ten fountain 
pens being actuated by a monitor pen as in the original 
design. 

The Signagraph, Junior, is evidently the newest develop 
ment of this idea and should have a considerable field of 


usefulness. 
oe 


A Newcomer in the Office Supply Field 

The M. A. Moers Stationery Company, 119-121 Opera 
place, Cincinnati, Ohio, is one of the newer concerns in 
the office supply field. They are a subsidiary of the Harris- 
Moers Company, who have been supplying ribbons and 
carbons to a considerable proportion of Cincinnati business 
houses for the last fourteen years, carrying the products 
of the Columbia Ribbon and Carbon Manufacturing Com- 
pany of New York. The M. A. Moers Stationery Com- 
pany will handle all stationery supplies with the exception 
of the lines carried by the parent company 

J. A. Gallagher has been appointed general manager of 


the ne w concern 
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STEWART 


Stamping and Marking 


PRODUCTS 


We sell all sorts of stamp trade products 
throughout the U. S. and in some foreign 
countries. Frequently, we have to devise or 
adapt a stamping machine to some special 
purpose and some of the stamps which are 
stocked regularly in office equipment stores 
have developed from these adaptations. Our 
devices couldn't continue in public demand if 
our basic ideas were not right. 


We invite dealers to depend on us for all 
stamping and marking requirements. Put the 
problem up to us or write for our catalog. 


prea FC 


80 Duane Street New York, N. Y. 


Selling Agents for the B. G. Volger Mfg. Co., Inc. 
of Passaic, N. J. 
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Four Related Groups of Globe-Wernicke Steel Files 

The Globe-Wernicke Company of Cincinnati, Ohio, is 
now manufacturing a complete standardized line of four 
related groups of steel filing cabinets, from the finest 
deluxe model to the most inexpensive unit. This enables 
the company’s dealers not only to fill their customers’ 
requirements, but to fit their purses. Each unit in all lines 
from the lowest to the highest price is twenty-eight inches 
deep. The Globe-Wernicke wedge-lock construction used 
in all uprights in the broad price range insures great 
strength and rigidity. All drawers are equipped with a 
perfected non-binding, easy-operating steel follower which 
locks positively and takes up the minimum of filing space. 

[he Globe Art line consists of deluxe steel filing cab- 
inets, each unit being equipped with cast bronze hardware, 
polished finish. “Desk design” drawer pulls harmon:ze 
perfectly with those on Globe-Wernicke steel desks This 

declared to be a capital line for the private office or 
where the highest types of filing cabinets available are 
4 unit is equipped with Globe-Wernicke ball- 
drawer slides. The Globe Art line in- 


cle sired Fac 
bearing extension 
cludes both full-height and counter-height units, also sub- 
stitute drawer inserts, the Triguard file. the 5-File and a 


two-drawer desk high fil 


The “7000” line ‘s the widely known cabinet line that 
made Globe-Wernicke famous [he line has solid brass 
brushed finished hardware: Globe Wernicke ball bearing 
extension drawer slides are used on each unit. This line 


includes both full-height and counter-height units with sub- 
st'tute drawer inserts, also the Triguard letter and cap size 
units 

The “8000” line is one which it is said perfectly fulfills 
the demand for quality filing equipment moderately priced 
The twenty-eight inch depth filing cabinets combine qual- 
ity, utthty and economy The 8000 line is adaptable to 
substitute drawer inserts. The group includes letter and 
cap sizes in the two-drawer, four-drawer and five-drawer 
filing cabinets, also 3x5, 4x6 and 5x8 card index cabinets 
Roller bearing drawer slides are used on each unit. The 
hardware is polished bronze. 

The “9900” line is the ut‘lity line of steel filing cabinets 
in letter and cap sizes. The units are twenty-eight inches 
deep and the hardware is of polished bronze 

It is said that the low prices of these units made possible 
by straight line mass production makes them particularly 
available for the shop or factory office and for warehouses, 
shipping rooms and also for use as transfer or storage 


cabinets 
> 


Miller Brothers Make Changes in Factory Layout 
Over the Labor Day holidays, the Miller Brothers Pen 
Company made several changes in its factory layout at 
Meriden, Conn., giving much added floor space for actual 
production and making it possible to speed up factory op 
erations considerably The company has been progressing 
very rapidly under the wise and able management of A. S 
VanHise, president, and it is expected that, with the im 
petus given by the changes in the factory layout, rapid 


strides will be taken in the future as wel) 


oe 

W. A. Sheaffer and Wife Back from Coast 
W. A. Sheaffer, president and general manager of the 
W. A. Sheaffer Pen Company, and Mrs. Sheaffer, have re 
turned to Fort Madison from an extended trip. The tour, 
which took them to the Pacific Northwest, combined busi- 
ness and pleasure. The Sheaffers went to New York on 
their return east, Mr. Sheaffer spending several weeks at 
the company’s Eastern headquarters, 80 Fifth avenue. Sub- 
sequently Mr. and Mrs. Sheaffer returned to their home 


at Fort Madison, lowa 
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A cordial invitation to come to Southern 
Indiana the week of October 8 to 11 is 


extended to all commercial stationers and office 


equipment dealers. The convention of the 
National Association of Stationers, Office 
Outfitters and Manufacturers at West Baden 
Springs, holds much of benefit in store for 


i he el ee 


every visitor. The location and surroundings 
are ideal. Nearby are the Southern Indiana 
office furniture cities of Jasper, Evansville 
and Tell City, all easily reached from West 


Baden. Come to the convention, see the 


a 





"J 


All 
ll 


4 


exhibits, and round out the week by a trip 
thru this central office furniture district. 


Evansville Desk Company 
Hoosier Desk Company 
Imperial Desk Company 
Indiana Desk Company 
Jasper Chair Company 
Jasper Desk Company 
Jasper Office Furniture Co. 
Tell City Desk Company 
West Baden Springs Hotel 
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EDCO DESKS 


for every demand 


E DCO Desks fill every requirement of the average 
modern office. The dealer is never at a loss in sup 


plying his trade—all standard sizes, typewriter, flat 
top, double flat, roll, single or double pedestals. 
Pleasing designs, matched woods, clear, hard finish. 


Catalog on request. 

Commercial stationers visiting the N. A. S. O. O. M. 
convention in West Baden Springs are invited to 
visit Evansville and the home of EDCO Desks. We 
shall be glad to explain our processes and demon 
strate the quality of our product. 


EVANSVILLE DESK CO. 


EVANSVILLE, IND. 
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HOOSIER DESKS 


[ wenty-five miles from West Baden, where the Stationers, 
Office Outfitters and Manufacturers Convention will be 
held October 8 to 11, is the plant in which Hoosier Desks 
Built True - Clear Thru’’—are made, located at Jasper, 
Indiana. Here in Southern Indiana, the central office 
furniture market, is built a quality line of office desks 
which has won an enthusiastic following in all sections of 
the country. The Hoosier plant and equipment is of the 
most modern type. Here every part used in Hoosier Desks 
is made and fashioned by experienced craftsmen according 
to our own specifications and supervision. As a profitable 
half-day for convention visitors we invite all dealers at 
West Baden to make the short trip to Jasper and see this 
quality line of desks in the process of manufacture 


\ cordial welcome and an interesting instructive time 
await you 


HOOSIER DESK CO. 


JASPER, INDIANA 
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In step with progress 


The ever increasing demand for turned 
leg and period style office furniture is 
fully met in the Imperial line. The 
1400 and 1200 series have a strong appeal 
and arouse the interest of many new 
prospects. 


ee 


When you come to West Baden we in- 
vite you to stop off at Evansville on 
your way to or from the convention. Or 
we will arrange a delightful motor trip 
from West Baden at your convenience. 


Sinn ——=— 
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You will find it interesting to see how 
Imperial desks are made and note the 
care that goes into their manufacture 
that does not show on the surface but 
tells in years of service. 
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Come to Evansville. 


Imperial Desk Co. 


Evansville, Ind. ) 4 
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Ask for 
INDIANA DESKS 


WHEN YOU'RE AT THE STATIONERS’ AND OFFICE OUTFITTERS’ 
CONVENTION AT WEST BADEN, LET US SHOW YOU OUR EXHIBI!I 
OF INDIANA DESKS. OUR SPLENDID 3600 LINE WILL BE SHOWN 


COMPLETE, IN OAK, MAHOGANY AND WALNUT 


ALLOW TIME FOR A TRIP TO JASPER 
WHERE WE’LL SHOW YOU HOW WE 
WHILE WE ARE ALWAYS GLAD TO 


AS POSSIBLE BY MAIL, WE ARE 
ro YOU IN PERSON 


WHILE AT WEST BADEN 


ONLY A FEW MILES AWAY 
MAKE INDIANA DESKS 

SUPPLY DETAILS COMPLETE 
ESPECIALLY PLEASED TO DEMONSTRATI 


INDIANA DESK CO. 


JASPER, INDIANA 
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geta UITE in tune with the 
#9) latest styles in furniture 
are the new numbers in the 
Jasper Chair line. They are 
correct in design, handsome in 
appearance and highly fin- 
ished. This line merits your 
careful inspection. 


Mh: 


We invite you to investigate 
it at Jasper during the week of 
the Stationers’ Convention at 
West Baden. 


JASPER CHAIR CO. 


JASPER, IND. 
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The new 1100 series in the Jasper 
Desk line, finished in walnut and 
mahogany, is comprised of at- 
tractive numbers, the one in the 
illustration being a _ sample. 
Appearance and utility unite to 
make this line a real winner. 
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All dealers attending the Con- 
vention of the National Associa- 
tion of Stationers, Office Out- 
fitters and Manufacturers, at 
West Baden, are invited to in- 
clude a side trip of twenty-five 
miles to Jasper to obtain first 
hand information regarding this 
popular line. 


THE JASPER DESK CO. 
JASPER, INDIANA 
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The Jasper Office Furniture Company extends a cordial 
invitation and welcome to all stationers and office 
outfitters to come to southern Indiana the week 

of October 8. 


West Baden beckons you to the Annual Con- 
vention of the National Association of Sta- 
tioners, Office Outfitters and Manufactur- 
ers. Be sure to see our exhibit in spaces 
1 and 2, immediately to the right of 
the lobby entrance to the Atrium. 
Here will be shown the popular 


line of Jackson desks, “Built 
Like a Stone Wall.” 


You will be welcomed to 
Jasper — only twenty-five 
miles away—where our 
plant is located and 
where our fine line 
of desks and 
tables is made. 


JASPER OFFICE FURNITURE COMPANY 
JASPER, INDIANA 
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Mail Order Stationer Cited by Federal Body 

The Federal Trade Commission has secured the signa- 
ture to a stipulation which brings about the discontinuance 
of giving “premiums” by a stationer doing a mail order 
business. It is the present practice of the commission to 
withho'd the names of business houses against which action 
is taken, when voluntary compliance is extended to the 
commission. 

The mail order house in question had advertised pre- 
miums free of charge with stationery orders, when, as a 
matter of fact, the customer did pay for them. A specific 
case cited was the offer of a memo pad stand as a 
“premium” when the cost of the stand was included in the 
price of the stationery or other merchandise ordered 

We quote in part from the stipulation: “Respondent, in 
the course and conduct of its business in soliciting the sale 
of and selling its products in interstate commerce, caused 
circulars and other advertising matter to be distributed in 
interstate commerce among its customers and prospective 
customers, said advertising matter containing phraseology 
purport:ng to describe stationery and office supplies gen- 
erally carried in stock by said respondent, and also in 
numerous cases included the offer of a premium and/or a 
premium certificate in connection with the purchase of a 


certain specified quantity of said stationery and/or office 


supplies The offer of such premiums or premium certif 
icates was in language as follows: ‘Included free (just to 
advertise) one memo pad stand is to be included as a 


premium for which no charge will be made,’ ‘Free,’ ‘Given 
Free’ and/or ‘Given’ when in truth and in fact the said 
products offered as premiums were not given free or 
bestowed without compensation, but their cost was in 
cluded in the price paid by the purchasers for said sta 
tionery and office supplies 

“Respondent agreed to cease and desist forever from 


using in its circulars and other advertisements matter dis 


tributed in interstate commerce 

‘(1) The words ‘Free’ and ‘Given,’ either independently 
or in connection or conjunction each with the other, or 
with any other word or words, in soliciting the sale of and 
selling its stationery and ofhce supplies in interstate com 
merce so as to import or imply that the products to which 
said words or either of them refer are in truth and in fact 
given as a gratuity, and the words ‘Free’ or ‘Given’ or any 
other word or words of like import, either independently 
or in connection or conjunction with any other word or 
words, or in any other way which may have the capacity 
and tendency to confuse, mislead or deceive the purchasing 
public into the belief that the said products so offered as 
‘Free’ or ‘Given’ are in fact given free and that their cost 
is not included in the price paid by the purchaser for the 
stationery and office supplies ordered.”’ 

- 2 
Sheaffer Pens Stolen from Lynch at Chicago 

Che stationery store of James B. Lynch & Company, 427 
South Dearborn street, Chicago, IIL, was burglarized 
August 29 and about three dozen Sheaffer pens and pencils 
were stolen. No trace has been found of this merchandise, 
and the list of serial numbers is printed here so that 
stationers who may be offered the Sheaffer products listed 
can take appropriate action to apprehend the thief or his 


accomplice. 


1.079.010 1.278.168 1.289.442 2.086.686 
1,079,806 1,130,219 2,336,117 2,085,802 
1,116,517 1,295,795 2,355,258 2,094,251 

199.663 1.295.506 2.331.955 2.353.403 
1,101,192 1,292,485 676,476 2,019,439 


2,021,859 
[he co-operation of dealers in following this merchandise 


preciated, and will be evidence 


it offered to them will be ay 
of the beneficial policy of the pen manufacturer in giving 


his high priced products serial numbers. 





SMARTNESS, 
COMFORT, 
WEAR! 


Go hand in hand with the 


EXECUTIVE CUSHION 





SUNRUCO 
EXECUTIVE CUSHIONS 


“Qe engineers have excelled their rigid 

standard for quality and workmanship in 
the development of this new, beautiful, 
luxurious Executive Chair Cush'on. For 
comfort, it has no equal. For appearances, 
we do not hesitate to state—it is the most 
beautifully designed chair cushion ever made. 
The “Sunruco” Executive Cushion lends 
prestige and dignity to the finest office. 


It is made by secret process of a light, fluffy, 
porous rubber core of full 2” thickness. 
Completely housed in an attractive velour 
envelope. ‘ihe cover is very artistically 
constructed. Unlike other cushions, it will 
not “pack.” Improves with continued use. 
Will not distort. 


Don't do yourself an injustice by rendering 
a decision on this product without first seeing 
samples in each of the four striking colors: 


Red, Blue, Green and Taupe 
Each cushion is tissue wrapped and securely 


boxed. 

Each 
No. 3 Stenographer’s size 17x1534—$6.00 
No. 5 Arm or Swivel type, size 18% 


The Sun Rubber Co. 
Barberton, Ohio, U. S. A. 
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The Repeat 
Sales Builders 


Mun-Kee Stamp Pads are not 
only big sellers but they are 
repeat sales builders—that’s 
why you should stock and 
sell these stamp pads _ that 
DON’T come back to custom- 
ers that DO. 


Mun-Kee Stamp Pads 
are Guaranteed 
We euarantee Mun-Kee Stamp 
Pads to give satisfaction—we 
stand back of every one. They 
are real quality pads. If you 
aren't stocking them send ina 
trial order today. Specify 
colors wanted—red, blue, 


black, green or purple. 


Mun-Kee 
Stamp Pad Ink 


Pure, greaseless, 
non-fading. In 
red, blue, green, 
black, purple. 





Mun-Kee Products Corp. 


Newark, New Jersey 
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No Dollars—No Halves 
Reprinted from “Steel-Strong” Dealers’ Every 
Month, House Organ of The C. L. Downey 

Company, Cincinnati, Ohio 

In the Cincinnati Times-Star under date of August 24 
1928, appeared a dispatch dated at Denver, Colorado, as 
follows 

Denver Half dollars, like silver dollars, will be unknown 
within a few years, according to Robert J. Grant, “boss” of the 
United States mints, who was recently on a visit here The 
smaller paper dollar bill, soon to be placed in circulation, will 
accelerate the exit of the silver dollar, and, according to Grant. 
people would rather have two quarters than one fifty—cent 
plece 

No half dollars have been coined in the east in the last six 
years said Grant “The coinage of silver dollars has almost 
stopped, too We did coin between 3.090.000 and 4,000,000 silver 
dollars at San Francisco and Philadelphia during the year that 
ended June 30 last, but that was not many as compared with 
the amounts coined in former years 

‘Two years ago We tried to popularize the use of silver dol- 
lars in the east We put 10,000,000 silver dollars in circulation 
but they were all back in the banks in a few weeks. The people 
just won't use them, and now half dollars are seldom seen in 
the east, although you will see a few in the west 

We tried to popularize the silver dollar because it costs the 

Government less to keep silver money in circulation than it 

does paper moneys It costs three cents a year to keep every 

paper dollar in the country in circulation, whereas it costs less 
than one cent to coin a silver dollar and a silver dollar won't 
wear out and need replacement as a paper dollar will.’ 

The holiday season is when most currency is needed, accord 
ing to Grant Ninety-five per cent of the money distributed 
by the mints of the nation is distributed during the last three 
months of the year 

[his house organ has repeatedly pointed out the urgent 
need on the part of the Government of supplying a metal 
coin in substitution for the silver dollar, which shall be in 
size a mere trifle greater than the quarter 

As the present imtrinsic value of coins ts approximately 
htty per cent ot their tace value, it ts evident that a coin 
a trifle greater in size than a quarter could be made oi 
such alloys as would make the necessary fifty per cent 
value of a dollar 

he article quoted above bears out the former statement 
of treasury officials that a silver dollar could be coined for 
a penny, and since a small size of dollar in the form of a 
metal coin for convenient circulation could be coined for 
one cent and circulated for ten years or longer without 
replacement, the cost to the government over paper money 
would be very greatly reduced while the publ-c would be 
enormously benefited 

If Mr. Grant is correct that half dollars will likewise not 
be circulated because of the inconvenience of carrying, and 
that the silver dollar today is not circulated for the same 
reason, the public is forced to use a larger quantity of small 
coins to make up for the lack of a coin of larger denomi 
nation 

This will automatically mean a great many more of the 
dollar bills being circulated than in the past, again increas 
ing the cost of maintenance to the government 

If every reader of this publication would address a letter 
to his congressman urging that the Treasury Department 
be requested to mint a metal dollar of small size in sub 
stitution for the new paper dollar now being printed, point 
ing out the economy and convenience to the public, it might 
be of benefit in attracting attention to this needed change 

> - 
Wedekemper Heads E. P. of A. Again 

H. C. Wedekemper, of the Geo. G. Fetter Company. 
Louisville, Ky., was re-elected president of the Employing 
Printers’ Association of America at the annual election 
The convention was held September 16-18 at French Lick 


Springs, Ind 
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ion In the Ultra-Modern Style 
— Pencils to Match, $3 


the The Greatest Value Ever 
de Offered at the Price 


sige Here’s another Parker Winner—a 
low-priced pen and pencil with a 
ted new, distinctive design conforming 
— to the “modernistic” style so much 
in vogue today. 
tal We showed scores of different pens 
in to hundreds of pen users and asked, 
“Which Do You Like Best?” They 
picked this one in flashing Blue-and- 
vit White by an overwhelming majority. 
o And dealers have given these new 
Parkers an unparalleled reception. 
Not only with words of praise, but 
= with orders. 

There never has been anything like 
this in low priced pens and pencils, 
so outstanding in beauty, style and 
VALUE. 

Pens have 14k. Gold Points. Pencils 
turn lead OUT for writing and IN for 
carrying. Both have Non-Breakable 


Permanite Barrels. 


A Sure-Fire Winner 
" With the Younger Set 
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. ; , Pens in any of Styles IIlustratea . . . .,... $359 
he Parker “Three-Fiftys” are goirg over Long with Clip, Short with Clip, or Short with Ring Pencils, $3.00 
s big with the younger generation and With Either Ring or Clip. 

all young enough to like what is 
er smartly modern. 


Just the thing to put new life in 
your school and college trade. If you 
haven't ordered, do so without delay. 


The Parker Pen Company 


Janesville, Wisconsin 
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To give your 
customers the utmost 
satisfaction in desk sets, 

remember this— 


-: + No desk set can be 
better than the pen in it! 






Base of Polished Black 
Glass, complete with 
Lady or Duofold Jr. 
Pen » « 2 


With Senior Duofold 
Pen . . $4 


Parker Desk Sets, in Addition to Other Outstanding Advan- 
tages, Have the Pen the World Has Pronounced Its Favorite 





Base of Polished Black Glass 


with two Junior Duofold 


Pens $18 
With two Senior Duolold 
Pens 22 





Base of Handsome Porcelain in 
mottled Green, Blue, Mahogany 
or combinations of pastel shades 
with Lady or Junior Duofola 
Pen $4.75 


Desk Sets have passed the novelty stage. People 
today are buying them primarily for their value 
as writing instruments. 

That explains why dealers report the demand 
for Parker Desk Sets is now exceeding all others. 

Parker Duofold is the preferred pen of the 
majority —outselling all others by a wide margin. 

So you'll find it easier to close sales if you offer 
people Parker Desk Sets with the pen they know 
and prefer. 

You can be sure of satisfied customers, too. 
For Parker Desk Pens are always ready to write 
—the points stay moist in holders which permit 
the pens to tilt, stand upright or lie level. 

And with Parker Desk Sets you can give your 
customers the widest possible choice of pens— 
in size, color and point. For Parker Desk Pens 
are INSTANTLY interchangeable with Parker 
Pocket Pens in your regular stock. Hence you 
can easily equip any Base with the pen desired. 

Send now for illustrations of our new models, 
prices and discounts. 

THE PARKER PEN COMPANY, JANESVILLE, WIS 





Parker 


Duofold Desk Sets 





Base of Polished Black Glass, 
Onyx or Italian Marble, with 
Lady or Junior Duofold 
Pen .<« oe 


With Senior Duofold Pen, $12 
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Stromberg-Allen Improves Windows 

Clark street south of Van Buren in Chicago is taking 
on additional importance. The Board of Trade has con 
structed a temporary building to carry on its activities 
while a new building is being erected at Jackson boulevard 
at La Salle. The temporary building faces the plant of 
Stromberg, Allen & Company at 430-32 South Clark 
street. This company has operated a stationery store many 
years, but depended on outside salesmen for the bulk of its 
business. With tne character of Clark street changing, the 
company has improved its show windows to increase its 
drop-in trade 

[he store is above the street level, and the display win 
dows were elevated formerly ‘to correspond. It was diffi 
cult to dress the windows at that level, as merchandise was 
not readily seen. When the show windows were remod 
eled, they were placed close to the street level, so that 
displays are readily visible from the sidewalk. \ neat 
paneled background sets off the various stationery items 
shown in the windows. This is an apt application of visual 
angle tabs for file guides as applied to the art of dis 
playing merchandise so it can be seen 

— 

O. C. White Company Issues New Catalogue 

\ new general catalogue was recently received from the 
©. C. White Company, 15-21 Hermon street, Worcester, 
Mass.. It is a twenty-eight page book illustrating nicely 
and describing in detail the White line of adjustable fix 
tures and portable lamps Che cover of the catalogue is 
of light blue stock with a central design of dark blue, and 
carries in gold gilt the words “Light Wherever It Is 


Needed.” 

The O. C. White Company specializes in what is termed 
‘applied illuminaiion,” and has very ably explained its 
meaning in the new catalogue. Many valuable sugges- 


tions are made regarding proper lighting in offices, fa 
tories, hospitals, etc. In addition to illustrations of all the 
models in the line, there are several pictures showing the 
fixtures in aciual use, portraying them as especially helpful 

operators of office machines 

> 

Berger Opens Sales Office in Hartford, Conn. 

Che Berger Manufacturing Company, Canton, Ohio 
announces the opening of a sales office and show room in 
the Morse building, 183 Ann street, Hartford, Conn. The 
complete Berger line of steel office equipment, steel shelv 
ing, steel lockers and building maierials will be on display 
n the show room of the new office. 

F. E. (Ben) Benson is in charge of the office equipment 
division and Joseph Dowling is in charge of the building 
material division. Mr. Benson is well known in the office 


equipment field and has been connected with the Berger 


Manufacturing Company for several years. Best wishes of 
triends in the field are extended to Mr. Benson in his new 
work 

> 


New Typewriter Exchange in Milwaukee 

E. B. Cutten, who was connected with the Hammond 
[ypewriter Company for fifteen years as salesman and 
manager of the Philadelphia branch office and district man 
ager in the southern states, and later became connected 
with the Woodstock Typewriter Company as district man 
ager, has opened the Milwaukee Typewriter Exchange, 622 
Caswell building, Milwaukee, Wis. Mr. Cutten has the 
sales agency for the Woodstock typewriter in Milwaukee 
and is very enthusiastic over the possibilities of placing 
many Woodstock standard and Electrite typewriters in his 
territory 

a 

A lie adds variety to life, but subtracts from its safety 

The Pencil News (Joseph Dixon Crucible Company) 











SEFUL! 


—as necessary as 
a dictionary 


EOPLE who'd never risk a guess in their 
spelling blithely stumble about in their 
geography. Only to be embarrassed in business 
and at home, “out of the mouths of babes.”’ 
Yet it’s just these people who are the easiest 
to sell. And now that globes are so popular, 
here’s a means for them to acquire both infor- 
mation and smartness. 

To catch their trade, why not display a few of 
these handsomely mounted Rand M€Nally 
Globes? Or the latest edition atlases, retailing 
from 75e to $12.50. 

Most timely, right now, is any display you 
can give them. For the peak selling season for 
maps, globes and atlases has just begun. 

Write for our illustrated catalogue showing the 
many styles made by Rand MCNally & Company. 
Profitable for you to handle—generous discounts. 


RAND MENALLY & GomMPANY 
Map Headquarters 


Dept. T-18 
536 S. Clark Street 
Chicago 
270 Madison Avenue 559 Mission Street 
New York San Francisco 
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Visible Record 
Equipment 
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Prong Binder Type with divided back—Full Metalé ecords 

\ Piece Casing with Piano Hinge formed directly on ‘ 
J Metal Casing—Fibre Covered Back. own © 
oved rf 


\ Three-Position Binder, with Double Action Gif ssible | 
a slight pressure on lever releases for posting pos 
anothe sssure for full opening. Provides a Fiat - | 
ul ther pre ure full o; g eated | 
tact ior Posting. 

; ge equi] 
Two Catches for Security—one each at top and ba V 

functioning with one operation of Thumb Leggpsco 

/ Thumb Lever protected by Fibre Back ctive { 


Perfect Alignment procured by New Method of Sm S 
5 . >: . > ‘ x 
\ ing and Machine Riveting of Prongs to Metal Pl 
Prongs cannot pull loose or get out of Alignment 








Three Grades of Bindings: Cescoid; Leather and 


i a 
\ roy; Black Fabrikoid; all with Metal Hinge, T 
} pacities. Five stock sizes 





y A Complete Catalog on Visible Records EXCLUSH 


f 6 | illustrating fifty stock forms, showing methe 
Pa L res \ signaling, transferring, etc., a comprehensive, inv 
book for sellers and users; window displays, and 

dealer helps 
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—Quoted from a Letter Written by One of the Larger Stationers. 


IDAY Business has found there is no better 


way to bring 


efhciency, economy and speed 


record keeping than the application of Visible 


son yk For 


wn Organizations 


ords in 


wed results and lo 
ssible by this equipn 


eated from Modern 
equipment buyers 
sco Visible Record 


m. Hundreds of the best 

have profited thru the im- 

wer operating costs, made 

1ent. 

Ideas as expressed by lead- 

and systematizers, the new 
Equipment contains dis- 


ive features that insure greater bookkeeping 


Sef SEND FOR ° 
ment. 
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rHIS CATALOG 


In conjunction with the new Cesco 
Visible Record Equipment, we have 
prepared a catalog of 24 pages de- 
voted exclusively to Visible Record 
Keeping. For thoroughness of pre- 
sentation of the subject it is out- 
standing. Within its covers the 
dealer will find the subject of Vis- 
Records fully and concisely 
treated. It contains valuable infor 
mation on Indexing, Shifting, 
Iransferring, Signals and Codes, in 
addition to illustrations of some 
fifty stock forms To dealers in- 
terested in Visible Records, the Cat 
alog is of particular value. 


ASK FOR CATALOG NO. 180 


ible 


efficiency and lasting satisfaction. Here is a Vis- 
ible Record Binder that is unique in the Visible 
Record Field, combining ease and speed of oper- 
ating with large capacity and perfectly flat writ- 
ing surface. It excels in mechanical construction 
—sturdily built and fool-proof, yet light in weight. 
Two Opening Positions, with Metal Casing and 
Fibre Covered Back. 


It will pay every dealer to look into the new Cesco 
Visible Record Equipment—it will mean leader- 
ship in a vastly profitable field. 


EXCLUSIVE AGENCIES AVAILABLE 


To progressive dealers, maintaining a force of 
specialty salesmen, we have a most attractive 
dealer franchise proposition; we have worked out 
a plan of cooperation which involves the highest 
tvpe of dealer helps, sales aids, circularizing, etc. 
A sample outfit with full details will be sent to in- 
terested dealers. 


Ghe C. E. SHEPPARD CO. 
LOOSE LEAF SYSTEMS 
Van Alst & 14th St., Long Island City 
New York City 
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“TRANSFOUR” 


A Revolutionary Idea 
in Carbon Paper 























No. 1. Very tough, clean and 
durable—exceptionally fine for 
one copy at a time. 





No. 2. Standard, clean corre- 
spondence carbon, for use up to 
4 copies. 


No. 3. Medium weight and fin- 
ish—designed for clear mani- 
folding up to 8 copies. 


No. 4. Featherweight—for heavy 


manifolding of more than 8 
copies. 


In this manner the typist 
is equipped to perform 
efficiently EVERY mani- 
folding requirement within 
the range of typewriters. 


Write for dealer proposition 


Neidich Process Company 
Burlington, N. J. 


“The Line of the Lowest Ultimate Cost’’ 
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Latin America Now Buys from United States 


The United States is supplying thirty-nine per cent ot 
the world’s exports to Latin America, while its three prin- 
cipal rivals, England, Germany and France, are together 
supplying but thirty-one per cent, according to Sefior Don 
Carlos G. Davila, Ambassador from Chile to the United 
States, in a statement issued through the National Foreign 
Trade Council on “Latin American Trade Development 
with the United States.” 

James A. Farrell, chairman of the National Foreign Trade 
Council, declares in a foreword to the statement that Am- 
bassador Davila “corrects a long sanding error in demon 
strating that the remarkable development of our trade with 
Latin America is due, not to the fortuitous assistance of 
the war, but to a cycle of growth originating from the 
powerful expansion of American production and merchan 
dising. Ours is a logical advance, not a war growth,” Mr 
Farrell says 

The ambassador's statement, the result of an inquiry over 
several years, declares that the outcome of a long course 
of natural and friendly enterprise extending over the pas: 
30 years has brought about the leadership of the United 
States in exports to every single Latin American country 
It is now evident in Latin America, he points out, that the 
war period by its artificial and trans‘tory inflation rather 
interrupted the logical growth of inter-American trade than 
aided it. 

It is significant, Sefior Davila declares, that the transac 
tions of 70 distinct Latin American bonds are now regis 
tered on the New York Stock Exchange where ten years 
ago there were practically none, and that of the $13,000,000, 
000 which America has invested abroad nearly three-fourths 
are in this hemisphere, in Latin America and Canada. A 
continuous process of development, he says, has taken 
place in the last three decades, including the war period, 
and nothing is so certain as that the influence of the United 
States as a factor in Latin America will from now on in 
crease each day according to its own carefully organized 
plans 

Consistent Trade Balance 


“With the sole exception of the year 1921,” Sefior Davila 
continues, “the United States has always bought more 
from Latin America than it has sold to it. In 1927 the im 
ports from the southern republics reached $1,019,000,000 
against $845.000,000 of exports. During the sixteen-year- 
period between 1912 and 1927, American exports to the 
Latin American republics amounted to $11,000,000,000, 
while the imports from those countries to the United 
States were $15,000,000,000. It cannot be said that Latin 
America has enriched itself during that period to the 
amount of four billion dollars through its trade with the 
United States, as there are many invisible items that: aker 
this apparent situation, among which can be mentioned the 
circumstance that many of our exports to the United 
Siates are the product of industries established in our coun 
tries but operated by American capital; but it is evident 
that this trade has largely contributed to our economi 
prosperity and has increased both our consuming and our 
buying capacity, therefore making them progressively bet- 
ver markets 

“Naturally, this process of development of the American 
trade has brought with it, simultaneously, a complete 
change in the way in which our trade between Furope 
and the United States was formerly distributed 


Figures on Share of Latin American Trade 


“In 1912, Latin America bought from Great Britain 
twenty-five per cent, more or less, of its total imports: 
from the United States, twenty-four per ceni; from Ger 


many, sixteen per cent and from France, eight per cent 
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The 
new LC Smith 
Secretarial, 
finished in 
walnut green. 
Light touch, 
easy action, 


speed 


LC Smith & Corona Typewriters 

Inc, 1025 E. Washington St. 

Syracuse, New York, Sales Offices 
n all principal cities 


wx 


I LCSmith 


The Ball Bearing Office Machine 
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This display of the GF line by Sperry Office Furniture 
Company, Saint Paul, won first prize in 
a recent contest. 


OFFICE EQUIPMENT 












“AHEAD 
OF THE 
GAME” 


Hundreds of dealers will back Mr. Carpenter 
of St. Paul in his statement that GF is “ahead 
of the game” in respect to every individual 
product. 


They'll go farther than that, too. They'll tell 
you that the complete GF line offers them limit- 
less opportunities for profit—enabling them, as 
it does, to fulfill every requirement for office 
equipment. 


Investigate. You will quickly see the advan- 
tages to you of handling such a well-rounded, 
well advertised line. GF will welcome an op- 
portunity to discuss the dealer franchise with 
you. 
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G F Co-operation For 1929 


Here are a few pieces of GF’s new sales literature—better, more 
comprehensive and more impressive than ever before. 


GF agents who use this material conscientiously are finding that 
it pays big dividends in growing business and increased profits. 


This sales co-operation is open to every GF agent. If you are not 
using it to the fullest possibilities, let us plan a campaign for you. 


THE GENERAL FIREPROOFING CO. 


Youngstown, Ohio 


TT 





Whars 
his , 
Wore Binion 
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9 — ° Today the situation has been inverted: the United States 
ranks first in supplying Latin America with thirty-nine per 
. - . . ° . . 
The Saturday Evening Post cent of iis imports, while Great Britain has taken second 
. ‘“ ” place with fifteen per cent, followed by Germany with te 
introduces The DANDY to and France with six per cent. 

“With respe o the United States, the maximum oft its 

your best customers as the Peet 0 ht Ve a eee 
46 99 ea exports to Latin America was reached in 1919 with fifty-two 
Apsco model that feeds per cent. But as I have already explained, that was a1 
itself ” abnormal year and the present situation shows that the Unit 
H = ed States will continue supplying amounts varying fron 

' thir. y-five to forty per cent of Latin American imports 
“In the field of imports from Latin America, though th: 
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Every Dealer can show a startling 
increase in Pencil Sharpener profits 
by simply explaining the advan- 
tages of the “Automatic Feed.” 


]st—A/ways an evenly sharpened 
pencil, because the Automatic 
Feeder keeps it in perfect 
alignment with the cutters. 


2nd—No broken points, because 
the pencil is fed to a true 
center, with just the right 
amount of pressure. 


ee ee ee ee eee ee ee ee 


3rd—The elimination of pencil 
waste, due to perfect sharpen- 
ing, and the consequent sav- 
ing of at least 20% in pencil 
expense. 


4th—The saving of time due to 
the fact that carelessness in 
Sharpening pencils is an im- 
possibility with the “APSCO” 
Automatic Feed. 
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Write us regarding any prospects | 

| you may have among offices and 

| schools for important sales of high 

grade Pencil Sharpeners and we j; 

' will help you to sell 

' ' 

' 

' t 

' ' 

' ° . 

| Automatic Pencil Sharpener Co. | 

CHICAGO ILLINOIS }{ 
' 

' ' 





increased share of the United States is not so marked, it }+ 
still a solid and permanent growth. From 1912 to 1927 the 
share of Latin American products taken by the United 
States increased from thirty-three per cent then to thirty 
seven per cent now; while England’s share in the same u 
terval decreased from nineteen to sevenieen per cent, Get 
many’s from eleven to ten per cent and France’s from seve 
to five per cent. Today the three chief rivals of the United 
States take only thirty-two per cent of Latin America s 
exports, compared with the thirty-seven per cent whicl 
come to the United States.” 

The council graphically shows the increase of the share 
of the United States in the imports of Latin America 


follows 
(In Percentages of Total Imports Into Latin Ameri 


All 

l kK France Germany Thre 

1910-13 29 ; 13 4% 

1924 18% 5 le 10% 34 
1925 171% 51g 10 2 

1926 15% ‘ 10 1 


In commenting on this statement on behalf of the counc: 
Mr. Farrell points out that it is the “mutality of benefit 
in this exchange of commerce which sustains its growth and 
ensures that this country will hold iis present gains in th 


tuture 
> 


Drug Consolidation Interests Stationers 
\ consolidation of sixteen wholesale drug houses wili 


interest stationers, as the majority of the wholesalers 


drugs also handle stationery and allied lines The consol 
dation takes the name of McKesson & Robbins, Inc., and 
includes the following concerns McKesson & Robbins 
Inc. (Conn.)., Bridgeport, Conn; Bedsole-Colvin Drug 


Company, Inc., Mobile, Ala.; Churchill Companies, But 
lington, lowa;: Eastern Drug Company, Boston, Mass.; Far 
rand, Williams & Clark, Detroit, Mich.; Fuller-Morrisso 
Company, Chicago, Ill; Faxon & Gallagher Drug Con 
pany, Kansas City, Mo.; Gibson-Snow Company, In 


Albany, N. Y.; The Hall-VanGorder Company, Clevelan: 
Ohio: Kirk, Geary & Company, Sacramento, Calit.; Lang 


ley and Michaels Company, San Francisco, Calif.; Minn 
apolis Drug Company, Minneapolis, Minn The Murra 
Drug Company, Columbia, S. C.; Roeber & Kuebler Con 


pany, Newark, N. J.; Southern Drug Company, Housto: 
Texas; Western Wholesale Drug Company, Los Angele- 
Calif 

The Eastern Drug Company of Boston its the oldest c 


cern in the consolidation, having been established in 1826 
oe 

E. A. McCoy Joins Vawter Fanfold Company 

E. A. McCoy has joined the general sales departme: 


of the Vawter Fanfold Company at Benton Harbor, Micl 


He had been with the Remington Rand Business Servic: 
Inc., at Chicago, as loose leaf and continuous torm special 
ist until the formation of the Vawter Fanfold Compan 

Prior to the acquisition of The Baker-Vawter Compa: 
by the Remington Rand interests, Mr. McCoy had bee 
with the former company at Pittsburgh, Penna., as sales 


man, district manager and special representative 


general sales manager 
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eyond the dreams of yesterday 


TEEL office furniture is not a 


new development. It has heen 


accepted as the standard by gerne 
* THE BIG 


the largest users in the f 
country. Combining the ac- 
cepted superiority of steel 

Laon Pm 


with a quiet elegance and 


ne 


” 





melas 


dignity of appearance that harmonises 
with the surroundings of the modern 
executive ollice Ls new. This has been 


accomplished by Vas Dorn in in- 


EC 


DORN IRON WORKS COMPANY 


CLEVELAN 


FE 


troducing the new Executive desk. 
( In spite of the care and precision 

which goes into the manu-~ 
una facture of these desks, they 
are lower in price than wood 
desks of equal beauty. Com- 
bined with other items in 
the line, Van Dorn can offer you, 
as a dealer, an unusual opportunity. 
Write for catalogs and information 


about our dealer plan. + Vy VV GS 


D-OHIO 
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. ON SELLING 
FILING SUPPLIES 

















Apua-merIcAL System in drawer Units 
lessens sales resistance because it gives the salesman 
a definite idea to sell--an idea which immediately 
appeals to the busy businessman because it saves 
time and simplifies his buying. 


You can increase your volume of sales by 
selling Drawer Units in place of indexes and folders 
~and at the same time, give your customer a more 
efficient file because he gets plenty of material for 
each drawer, Transfer time is coming---learn about 
Alpha-Merical System in Drawer Units now. Write us. 


To Sell More, Offer More! 


The WABASH CABINET (2. 


WABASH, INDIANA 


MAIL THIS COUPON 


The Wabash Cabinet Co. 

Wabash, Indiana Date _ = 
Please place my name on your list to receive new 
Sales Ideas, and tell me more about your plans to 
help increase Supplies sales. 





Name = . ca teetiinel 
Address 


Firm. a - 


Salmagundi 


Fifteen Years Ago 
Slants Here and There at the Columns 
of Office Appliances for October, 1913 


“From the Customer's Viewpoint,” by Burion Williams, 
told what the customer desires in the salesman who is try- 
ing to serve him. 

“Selection of Furniture Stock” made some suggestions for 
the commercial stationer to consider when ordering office 
equipment. 

The consolidation of the C. R. & S. B. Company and the 
Jones Improved Loose Leaf Company as the Wilson-Jones 
Loose Leaf Company was announced. 

The Chicago Business Show was reported. It was held 
at the Coliseum September 8-13 inclusive. 

“Business Chances in South America” was the report of 
an address by A. E. Ashburner, export sales manager, The 
American Multigraph Sales Company. He spoke before 
the Export Club of the Chamber of Commerce at Cincin- 
nati. 

A typewriting speed contest was held at Singapore. 
Native Chinese attending the Anglo-Chinese Commercial 
School competed under the rules governing typewriting 
contests in the United States. The winner did 47.7 net 
words a minute. 

“Securing New Business” was an interview with R. B. 
Youmans of The J. K. Gill Company, Portland, Ore. 

An illustrated article described the establishment of 
Blikman and Sartorius, Amsterdam, Holland. 

The Wabash Cabinet Company, Wabash, Ind., had com- 
pleted and was operating in a large new building, which 
had been added to the plant 

The Horder business at Chicago, then operating three 
stores, had been incorporated with capital stock of $10,000 

= 


Fountain Pen Vouches for Check Signor 

It's a long, roundabout tale, mates, but it might suggest 
a “clincher” when dealing with a prospect who plans giving 
at a convention a souvenir which will stick close to the 
recipient. The Insurance Field reported how a Chicago 
agent for the Travelers company stretched his route list 
while on a vacation tour, and found himself short of ready 
cash at Quebec. He appealed to the manager of the 
Chateau-Frontenac at Quebec for cash on a check he had 
written. “Our Lady of the Snows” was a bit that way, 
while the insurance man was scouting through his pockets 
for some sort of token that would appease the manager 
He spied on the manager’s desk one of the fountain pens 
given as a souvenir of the 1927 convention held at the hotel. 
On the wall was a photograph of the convention group. 
[he insurance man produced his pen, pointed himself out 
in the convention picture, and had no trouble in getting his 
check cashed 

-— 
All Successes 

Chicago Daily News]—An interviewer was taking a 
few particulars from the manageress of a_ shorthand- 
typing school 

“And these pupils of yours,” she asked, “when they have 
finished their courses and found situations, do they do 
well?” 

The principal raised her hands 

“Do they do well?” she echoed. “Why, I should say 
so. Just think, thirty-five out of the fifty I sent out last 


term have already married their employers.” 
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Lift the lid from your business 


All the vital facts and figures ready 


for your inspection every day at nine 


I iad often do you get a bird’s-eye view of 

your business? How often do you get the 
facts and figures that show what progress is being 
made behind doors that you seldom open? 

Once a month? Once a week? 

Not often enough. 

You need this picture every day. You need 
these vital figures every 24 hours. For when you 
base your decisions on timely data, you are work- 
ing with current events, not ancient history. 

With Elliott-Fisher accounting-writing equip- 
ment you can have on your desk each morning at 
nine a simple, understandable report giving you 
all the vital figures from every department. Elliott- 
Fisher reduces the most complicated accounting 


Elliott-Fisher 


FLAT SURFACE ACCOUNTING-WRITING 


Product ot 


Grom! Ooti< Ferme Groen 


342 Madison Avenue, New York 
OTHER PRODUCTS 


MACHINES 


SUNDSTRAND ADDING-FIGURING MACHINES 


operations to a simple unified plan, which gives 
you a true picture of conditions from day to day. 


Inventories, accounts receivable, shipments, 
cash balance, sales, collections—every basic rec- 
ord that a successful business must keep—are 
posted up to date every day and can be presented 
every morning for your scrutiny. And all this 
without adding a name to your payroll or in any 
way disturbing your present accounting routine. 

Let us send you detailed information about this 
remarkable method of business control. Use the 
coupon below. We will promptly forward litera- 
ture showing how you can have faster and better 
accounting work in 
your business. 










General Office Equipment Corporation 
342 Madison Avenue, New York City 


Gentlemen: Kindly tell me how Elliott-Fisher 
can give me closer control of my business. 


Name_ 





Address 
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Hy! 
(green Folders i 


with Green Metal 


lab Guides 





Individuality 





Hlarmony 





Beaut\ 


Cabinets 


Steel Card Trays 





Steel Correspondence 
Steel Tickler Box Trays 
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Fast Selling Merchandise 
No Competition 
More Profit 








Desk “Hi” 
Tr fer Cases Steel Files 





Steel Filing Stools Steel Waste Baskets 


One dealer writes, “The Green Line is a fast seller.”. Another writes, 
“Bigger sales every week,” while another says, “Your window display at- 
tracts lots of business.”’ 

Consumer buyers are pretty much the ‘same throughout the country. So 
are their requirements. Consequently if you are not stocked with the 
Green Line chances are you are losing additional profits that can be yours. 


Write for circulars, prices and dealer helps. 


Products of 


Browne-Morse Company 
Muskegon . Michigan 








. 
. 
| 
. 
. 
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Supreme in their class 
VP "Seema or round, whichever your customers pre- 
Cc f 


er: packed in especially attractive new dozen 
boxes, the Old Reliable VELVET Pencil is now better 
than ever able to hold the leadership 
in your 5¢ pencil business. 





The No. 1625 Blue Band VELVET 
Theatre window or counter dis- 
play assortment. Contains one- 
half gross Blue Band VELVET 
Pencils and can be constantly 
refilled. Pencils very artisti- 
cally displayed and bound to 
attract attention. Will sell on 
sight. 


OFFICE 


Its lead of velvety smoothness is 
gritless and easy writing: its rubber 
eraser soft, satisfactory and durable. 
schools, offices, factories and 
business houses have standardized on 
the Blue Band VELVET Pencil. 


Many 
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HEXAGON 


No. 
No. 
No. 
No. 
No. 


556-1 Soft 

557-2 Medium 
557 %4 Firm 
558-3 Med. Hard 
561-4 Hard 


LSS *Z5N LVATAZA A NOOTIONAA WOW 


ROUND 


No. 559-1 Soft 

No. 559-2 Medium 

No. 559-3 Med. Hard 

No. 560-2 with OVERSIZE 
Rubber 





American Lead Pencil Company 


500 Willow Ave. 
Makers of the Famous VENUS Pencils Ne. £27 


- + Hoboken, N. J. 





928 
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Pens of Yesterday and Today 


Liverpool Daily Post] It has become commonplace in 
recent years to deplore the degenerate handwriting of 
modern youth, and to lay the blame on their teachers and 
a school curriculum that allows no time for the laborious 
“writing lessons” of their fathers. How many, however, 
consider the great change that has come over writing 
implements during the same period? 

A hundred years ago the writing pen ruled supreme. 
Fifty years ago it was the steel pen, with its infinite 
variety of nibs. Today the fountain pen has conquered. 
How great that conquest has been a big Liverpool sta- 
tioner revealed to a Daily Post representative. “The sales 
of fountain pens have really been startling,” he said, “par- 
ticularly when one remembers that the average good pen 
will last a lifetime. But today everybody has at least one 
fountain pen and often a number, bought at prices ranging 
from 10s. 6d. to as much as £20 apiece. The fountain 
pen is making people write who never wrote before. It ts 
displacing the pencil even in popularity.” 

At the same time the steel pen has by no means vanished, 
and although the variety of nibs has been reduced greatly, 
the number of steel pens sold remains high. Principally 
they go to schools, where economy dictates their use, and 
to offices, where old fashioned habits or prejudices still 
linger. That they do not go into private houses is shown 
by the complete disappearance of the handsome inkstand 
from the stationer’s shop. [This last statement does not 
apply in the United States.—Ed.] 

The quill still lingers, too—but to serve what an ignoble 
purpose! “Quills have but one good use today,” said this 
soulless stationer, “they are good for marking linen.” 
Today the fine pen that wrote Shakespeare’s sonneis 
would but serve to mark his shirt. “We still sell a few to 
architects and old fashioned lawyers,” added the stationer, 
“and I know a lithographic copperplate writer who always 
uses a crow quill—but they are few indeed.” 

- . 


Four Types of Credit Men 


Credit managers are classified in four divisions by 
Stephen I. Miller, executive manager of the National Asso 
ciation of Credit Men in The Credit Monthly 

He lists them as the snap-judgment, yes-or-no man, the 
delinquent-list man, the interchange information man, and 
the financial statement man 

Commenting on each type, Dr. Miller says: 

“The yes-or-no man has no time to fool with analysis of 
the risk. He simply asks, ‘Would you or would you not 
sell to this customer?’ He is content with snap judgments 
“The delinquent-list man wants to know who is behind 
in his credit obligations. He says, ‘Make it snappy, not 
too much detail—and a minimum number of inquiries to 
answer.’ 

“The interchange information man goes a step further 
He wants to know how the debtor merchant buys, how he 
pays and what changes occur in his credit policy from 
time to time 

“The financial statement man, although provided with 
an interchange report, takes the ultimate step and asks 
tor a complete picture of the debtor's business, for the 
economic background as well as for current credit condi 
tions.” 

> 


Non-portable Model 


Whiz-Bang] Employer (to typist): Miss Smith, I wish 
that you would arrange to go on that business trip with me 
next week. “I'll have a lot of dictation. 

Sophisticated Sadie: Say, I may be your typewriter, but 


don’t get the idea I'm portable 
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15 letters or 15,000 a day 
with this Economical 


Mailing System! 


Some concerns have only a handful of 
outgoing letters each day—others have 
thousands— and still others have periodic 
quantities of bills or advertising material. 
Whichever it may be, there is a Standard 
Envelope Sealer to do the work in a small 
fraction of the time it can be done by hand. 


After the envelopes are sealed and stacked 
in the hopper of the Sealer, the postage 
stamps are applied with a Standard Stamp 
Afhxer—five times faster than by hand— 
neatly, securely, without waste. 


Various sizes and styles of Stand- 
ard Envelope Sealers are obtain- 
able from 


$12 up 


Both hand and motor 
operated models) 































Send the cou 
today for a free 
copy of the book- 
let — Modern 
S Mai‘ingMethods. 


Standard— 


MAILING MACHINES CO. 
Agencies in Principal Cities Service Extended Everywhere 
Revere Boulevard Everett, Mass. 


Please send me, without obligation, a free copy of Modern Mailing 
Methods. My outgoing mail averages about... . pieces daily with 
additional periodic mailings of .... pieces. 




















Name 








Company 


4 Iddress 
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MASTERGRADE 


REMANUFACTURED 


UNDERWOODS 


give you the key to the city’s busi- 
ness. You can supply every need 
satisfactorily. 


All sizes, makes, types and serial 
numbers, both rough and remanu- 
factured, are available for prompt 
shipment. There is no waiting. 


When you say “rush” it means 
“rush” with us. We appreciate the 
meaning of it and safeguard your 
business interests by carrying out 
your orders to the letter. 


As the largest wholesale distributor 

ef Mastergrade Remanufactured 

Underwoods, we are in a position to 
' fulfill our promises to the letter. 


The Wholesale Typewriter Co. 


Exclusive Distributors { Mastergrad 
Remanufactured l nderwoods and largest 
Wholesale Distritrat nthe Werlad 


428-430 Broadway New York, N. Y. 
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House Organ Philosophy 
Close competition in business has given way to close 
co-operation. Unwise practices are more easily eliminated 
by cultivating mutual good will be. ween competitors than 
The Coach (published co 


by antagonistic aggressiveness 
Howard 


operatively by the Boorum & Pease Company, C 
Hunt Pen Company and Santord Manutacturing Company) 
* * * 

Fellow came in today who had a service to sell that 
would make our salesmen sell twice or three times what 
hey are selling I asked him how business was, and he 
said rotten. Exit!—The Webster Way (F. S. Webster 
Company, Ine 

> 

“Don’t spend all you make,” said Franklin, but some get 
it mixed, and don’t make all they spend.—Faultless Loose 
Leaf Bulletin (The Stationers Loose Leaf Company) 

> > 

It takes a man (to get pearls from an oyster, but leave 
it to a woman to get diamonds from a nut.—Fritz-Cross 
Service (The Fritz-Cross Company) 

s 4 

If a girl can make you feel that she is taking dinner witl 
you (not from you) she is a successful gold digger 
Hello (The Office Outfitters) 

es 6 

Joy lighis the day far past sunset The Pencil News 

(Joseph Dixon Crucible Company) 
e @ ¢ 


Plenty of people have a good aim in life, but a lot 


them don't pull the trigger.—Office Topics (Baker Print 
ing Company) 
> 
It's always somewhat of a shock to run over a fat man 


The Office Cat (The Richmond & Backus Company) 


A hen doesn't stop scratching because the worms ars 


scarce Quality (Clarke & Courts) 
> * 7 
Save a little and buy a lot Art Meial Welder (Art 


Metal Construction Company). 


> 


Worry darkens the light of day The Pencil News 
(loseph Dixon Crucible Company) 


a 
Typewriter Saves U. S. Centuries a Year 


George C. Kingsley, manager at Chicago for the Reming 


ton Rand Business Service, Inc., impressed his hearers at 
a business men’s luncheon several weeks ago with figures 
on typewriter production. He stated that if a stenographer 
had begun 200,000,000 years ago to type a single year's 


United States, she would have 


correspondence o! the 
finished about this vear, and would be asking her boss for 
a vacatio1 Had she tried to do the work in longhand 
this worker would still have some 200,000,000 vears of 
“America’s writing machines are click 
Mr Kingsley 


toil ahead of her 
ing out about 10,000,000,000,000 words a vear.”’ 


said the equivalent of 200,000 novels of the average 
length lt anybody tried to read all of them he would be 
obliged to live 1.800.000 vears Mr. Kingslev estimates 
that the typewriter saves America 2,000000 enturies a 
VCa 
> 
E. E. Keough Back on Job 

kt. Ek. Keough, advertising manager of the L. L.. Brow1 
Paper Company Adams, Mass., has recovered trom ar 
operation for appendicitis Mr. Keough returned to his 
esk Sept he tr ! th's abse r tliness 
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*“*GlobeArt”’ Line 


Globe “Wernicke 


4 Related Groups 
Steel Filing Cabinets 


EVERY filing cabinet prospect, regard- 
less of the price sought or need to be ful- 
filled—is YOUR prospect now with the 
Globe-Wernicke **Four related groups of 
steel filing cabinets.” 

Just think what this means in profit 
possibilities to you. The**GlobeArt” Line 
—a complete line with every deluxe re- 
finement. The *‘*7000°° Line—the filing 
cabinets that Globe-Wernicke made fa- 
mous. The *8000°° Line—the price-value 
filing cabinet of the age. The *‘*9900" 
Utility Line—the greatest steel filing 
cabinet on the market with a price 
appeal. 

Greater filing capacity—full 28 inches 
deep outside. More filing inches—posi- 
tive locking,“non-binding follower block 
takes up minimum|!filing space. In ad- 
dition, the Globe-Wernicke wedge lock 
principle is employed in the construction 
of each filing unit. 

Crowning all this—no advance in price! 


Write for catalog—today. 


Globe-Wernicke 


Cineinnati 


Preston-Noelting, Ltd., Stratford, Ont., Canada, 
Canadian Representatives for Globe-  Wernicke 


| <n 


globe a 
| = 


**7000°"° Line 


cmewees- - 
+ eras 


voce. 














quipping Offices in LOS ANGELES 


to Handle More Work Efficiently 
































Vi / Iw we tori 


equipment that 


FFICE equipment selected to 
( ) fit the exact requirements of 
the business Correct, scien 
tific arrangement of each unit to save 
costly floor space speed up offer 
reduce effort to a min 


produc tion 


mum 


In the city of Los Angeles, offices are 
thus being equipped for the Union 
Oil Company of California, the Fir 

men’s Fund Insurance Company, and 
other 


many progressive Organiza 


tions. This new efficiency and econ 
omy program is being conducted by 
Grimes-Stassforth Stationery Com 


Globe Wernicke 


pe rson il super 


pany, authorized 


under the 


W allace 


Deal rs, 


vision of Mr. | 


ea-NStasaeforth Stationery fo Los 





ingele J 


California recommendina 


is most efficient and economical for an office in his city 


The planning method used by Mr 
Wallace 
Wernicke 
known as Globe-Wernicke 


[It is a method pe rfected after a half 


and by authorized Glob 
Dealers everywhere is 


Service 


: century's experience in the making 


BRAKRBKRBKRKRKRBKRBRRKRKRBKRDBD DDR? i. 





GLOBE-WERNICKE EQUIPMENT 


includes 


Steel Filing Cabinets ~*— Steel Shelving 
Steel Safes and Storage Cabinets 
Sectional Bookcases 
Safeguard Filing System 
Visible Record Service 
Office Furniture Library Equipment 
Stationers’ Goods 


Descriptive literature on any of these items 
sent free on request. Address The Globe- 
Wernicke Company, Cincinnati, Ohio 











of all types ol quality office equip 
ment, and extensive research in ae 
tual office problems 

Glohbe-Wernicke 
ping stone to greater sales and prof 
its for the Globe-Wernicke Dealer 
Through the Globe-Wernicke Deale 
School and the most thorough and 


co ope rative 


Service is the step 


sales promotion pre 
gram ever extended to the trade, 
Globe We rnicke 


riven the 


every Dealer is 
opportunity to place his 


business among the leaders. 


\ few profitable territories in the 
thee equipment market are open t 
Globe-Wernicke 


live, reliable dealers 


representation by 
Your inquiry 
will bring vou complete particulars 


promptly. 


Clobe-Wervieke 
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EQUIPMENT 


SERVICE 
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Dealer 
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pro- 
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his 
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~ulars 


On time 
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Making mailings on time in the Multigraph room of the 
Union Metal Manufacturing Company, Canton, Ohio 


aking mailings .. . 


. . Kvery 


. . . with the Multigraph 


At the rate of from 600 to 1,000 every hour, 
the Addressing Multigraph turns out per- 
fectly processed letters . - The body of 
the letter is printed theough avian eis 

The name, address and salutation are filled 
in through the same ribbon . . . The 
signature is printed in ink . . . The 
envelope is addressed and collated with the 
letter . . « Every revolution of the drum 
produces a completely finished letter and 
envelope. Motor-driven and automatically 
fed, the Addressing Multigraph turns out 
perfectly-matched letters and envelopes 
more rapidly than any other machine. 


“Always right up to schedule,” says the 
Union Metal Manufacturing Company. 
‘It (the Addressing Multigraph) is so far 
ahead of our old method of filling in letters 
that we feel there is no comparison,” 
writes M. E. Miller, Advertising Supervisor. 
From the point of appearance, we believe 
the letters are far above those prepared by 
any other method. 

With our former method of filling in 
letters, we were always behind and were 
never able to fully complete the schedule 
made up for any one year. 


“With our Addressing Multigraph we have 
been able to speed up production to the 
point where we can keep up, in spite of the 
fact that our direct mail schedule is larger 
than any previous year. 

“Keeping up with our schedule is very 
important, as our direct mail is all sched- 
uled to tie up with our national advertising.” 
THE AMERICAN MULTIGRAPH SALES COMPANY 
1836 East 40th Street Cleveland, Ohio 


MAIL THE COUPON... . 


“Making Profit Margins Wider” 





fume 





is a folder of material that 
gives you the basi« for plannin 

more effective sales activity — 
shows how you can profitably 
cut sales and office costs. Ac- 
tual records of methods used 
and the dollars-and-cents sav- 
ings of many other companies 
are included. Send the coupon 
today or call the nearest Multi- 
araph office. 














THE MULTI. 
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“The Sovereign” 


Genuine Walnut throughout. 





Butt Walnut Top with Rosewood 
Border, inlaid with Marquetry. 


Size. 72 x 40 inches. 


A desk and suite worthy of its 
name for the executive who de- 
sires his office to be a symbol of 
his achievement. 


The Quigley Furniture Company 
Whitesboro, New York 


New York City Office: 130 West 42nd Street, Room 414 
lelephone: Wisconsin 3280 
Mr. George B. Wray, Sales Manager 





hic Coast Representative Chicago District Representative Southern States Representative: 
602 Grant Building 251 Park Avenue 1968 Morningside Street 
Los Angeles, Calif Hinsdale, Ill Jacksonville, Fla 


Mr. E. M. Stokes Mr. C. M. Sailor Mr. Archibald Ryan 
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The Coming Election and Mongol Pencils 

The new Mongol pencil displays, created by Eberhard 

Faber, Brooklyn, N. Y., 

Excellent likenesses of former Secretary Hoover and 


feature the coming election. 


Governor Smith are shown on each display card, together 
with illustrations of Mongol pencils, and the words “The 
Choice of Millions.” Two extra cards, one picturing Sena- 
tor Robinson, the Democratic vice-presidential nominee, 
and the other Senator Curtis, his Republican opponent, are 





TIMELY PENCIL DISPLAY 


also provided. These can be fasiened to the display by 
means of clips so that it can be made completely Republi- 
can or completely Democratic, if desired. The size of the 
easel cut-out is twenty-one by thirty inches. The color- 
ing is rich and striking 

In addition to creating sales for Mongol pencils, the 
easel can be used as an effeciive center-piece for a display 
of Eberhard Faber’s “Hoover for President” and “Smith 


for President” pencils, the campaign pencils which are 
surmounted by artistic statuette heads of the candidates. 
= 


General Fireproofing Company Opens Factory 
Branch Office 


[The General Fireproofing Company of Youngstown, 
Ohio, announces the opening of a factory branch office at 
925 Liberty avenue, Pittsburgh, Penn., under the active 
Meroe V. Phelps 


Mr. Phelps has been engaged in selling office equipment 


management ot 


for the last twenty-five years. He was at one time in 
harge of the Chicago office of The General Fireproofing 
Company. 

_ 


Addressographers Making Football of Quota 


[The domestic sales organization of the Addressograph 
Company is participating in a sales contest which runs 
from September 1 to November 30. It takes the form of 
a football contest, the different agencies playing in leagues, 
such as Addressograph, Cardograph, Graphotype, Metal 
Plate and Dupligraph. Various agencies will contest with 
each other 


is phrased throughout in the terms of the football field. 


, giving the “game” zest to the contest, which 
Cash prizes and merchandise prizes will be open to all 
contestants 
> - 
Colvin Goes with Marchant 

George D. Colvin, 15 Empire street, Providence, R. I., 
has become manager of the Providence district for the 
Marchant Calculating Machine Company. For a number 
of years Mr. Colvin has been connected with the Sund- 
strand Adding Machine Company and the General Office 


Equipment Company 


} 


VE TTTU UTE 


PACELLI 


{|| {| ll HTT 














| 


APPLIANCES 125 


a ity 


TL 


; A Hull 
7 i i pl i i) 


| © Ww e)) 
le SOQ OU 


COLOR, FRobt CTS 


ii LTT hint TNT 


TYPEWRITER RIBBONS 
TYPEWRITER - PEN & PENCIL 


CARBON PAPERS 
REFLEX 


WRITING INKS SHOW CARD COLORS 
STAMPING & NUMBERING 
MACHINE INKS 


THESE ARE ALL COLOR PRODUCTS 
SOLD BY 
OFFICE SUPPLY DEALERS 





The fact that our business has 
grown and developed largely, 
over a period of 50 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands has been 
rendered. 


Grade for grade—price for price, 
there are no stationers’ color 
ars that surpass the A. & 
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The Price Alone 
Will Sell It! 





You can think of any number of con- 
cerns—customers of yours—who need 
a duplicating machine and haven't 
bought one. Why is it? Largely a 
matter of price. 


But suppose you told them they 
could buy the equal of any duplicator 
on the market, in quality and capac- 
ity of work, and a superior machine, 
in simplicity and freedom from repair 
cost—in other words, suppose you 
told them they could buy the 


HEYVER ~Rotary- 


- TRACE MAAK - 








f l 
a $3 5 . 00 ee et 


You know it’s a buy! And everyone 
else knows it, too. Here's a duplicat- 
ing machine that copies anything 
typed, written or drawn in one or 
more colors, from postcard size to a 
9x15 sheet, at an operating cost of 
about 25c per 1,000 copies (exclusive 
of stationery). 


And it pays you a liberal profit, too. 
What more could anyone expect? 
You're right! It answers every re- 
quirement and meets every need. Do 
you sell it? Leading dealers every- 
where are featuring the Lettergraph 
because it pays them to feature it. 
Write for full particulars. 


The Heyer Duplicator Co., Inc. 


Manufacturers Since 1903 


945 W. Jackson Blvd. Chicago, IIL. 
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Banister and Davis Open Store at Orlando 

An office equipment and commercial stationery store has 
been opened at 22 West Pine street, Orlando, Fla., by Ban 
ister & Davis, Inc. Gordon W. Banister and J. Rolfe 
Davis had been connected formerly with the Orlando 
branch of the Office Equipment Company. The major 
lines handled are safes, desks, filing cabinets, loose leaf and 
blank books 

_ 


A Capital Chair Catalogue 
The S. K. Pierce & Son Company, chair manufacturers 
of Gardner, Mass., have issued an attractice catalogue of 
their popular priced patterns in office chairs. This is known 
as Catalogue No. 53. 


The house has been established since 1830 and ts well 
known for the character of its craftsmanship. The cata 
logue is entitled “Piercecraft Office Chairs.” It contains 
sixteen pages and is covered by a mottled cream cover 
with the picture of a swivel chair in colors on the front 
Back of the chair is a picture of a part of the New York 
skyline as if it were hung upon the wall. The predominat 
ing colors are blue, red and green. The catalogue is a fine 
piece of work and although it does not include many pages 
it describes and illustrates a large variety of lines, all sub 
stantially and attractively made. 


S. K. Pierce & Son Company are to be congratulate: 


upon their newest catalogue 
an 


Grading Rules for Douglas Fir Plywood 

Standard grading rules have been adopted by the Douglas 
Fir Plywood Institute, Tacoma, Wash., a newly-organized 
body taking in important mills in the state of Washingtor 
Chis material is offered for many types of constructio1 
including drawer bo.toms and backs for office furniture 
cabinets, and bookcases Che institute was organized t 
better the conditions and methods of the plywood industry 
and to further the use of Douglas fir plywood in all 
branches of industry and construction. The establishment 
of a research laboratory is one of the most important 
objects ot the institute Chemists and practical men will 
combine their efforts in this laboraiory to find a method 
of producing plywood that will give long and satisfactory 


service under strenuous conditions 


Che officers and trustees of the institute are all met 
who have been identified with the plywood industry for 
many vears Chey are: Phil Garland (Tacoma Veneer 
Company), Tacoma, Wash., president; Ed Westman ( Wash- 
ington Veneer Company), Olympia, Wash., vice president; 
K. W. Steimbhardt (Elliott Bay Mill Company). Seattle 
Wash., treasurer; Wm. L. Rawn, Tacoma, Wash., secre 
tary Following are trustees Henry McCleary (McCleary 
limber Company), McCleary, Wash.; Thomas Autzet 
(Portland Manufacturing Company), Portland, Ore 
Thomas Robinson (Robinson Manufacturing Company) 
Everett, Wash.; E. QO. Walton (Walton Veneer Company) 
Everett, Wash The president, vice president and treas 


irer are trustees by virtue of their office 


Che following companies are members of the institut 


Buffelen Lumber & Manufacturing Company Tacoma 
Wash.; Elhott Bay Mill Company, Seattle, Wash.; Henry 
McCleary Timber Company, McCleary, Wash.; Portland 
Manufacturing Company, Portland, Ore Robinson Manu 


facturing Company, Everett. Wash.: Tacoma Veneer Com 
pany, Tacoma, Wash.; Walton Veneer Company, Everett 
Wash.; Washington Veneer Company, Olympia, Wash. 
Wheeler-Osgood Company, Tacoma, Wash. Offices have 


been established in the Washington Building Tacoma 


Wash... where the msiitute has its headquarters 
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LYON | 


Steel Shelving . . Lockers . . 
Cabinets . . Counters . . Sleel- 
art Folding Tables and Chairs 
. . General Sleel Storage Equip- 
ment and Steel Furniture. The 
Lyon name and trade mark attest 
the slrength, finish, usefulness and 
durability of Lyon Steel Products. 
























HE completeness of the Lyon 
line of steel cabinets is attested 
by this Li-flat Steel Cabinet which 
gives safe, clean, orderly storage to 
drawings, blueprints and other large 
valuable papers that should be stored 
flat. Lyon Steel Cabinets are fur- 
nished in walnut, mahogany, oak, 
white, ivory gray and dark green 
Finishes With Lyon Steel Cabinets 
of fine design and beautiful finish 
you can answer every office storage 
need of any customer. Write for 
sales information. 

LYON METAL PRODUCTS, INCORPORATED 
AaDv82e80 Ba. &@ hb » 2 eo 


Successor lo 
Durand Steel Locker Company Lyon Metallic Mfg. Company 
Chicago Heights, Lil. jurora, Il. 
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Those foolish 


gures 1M the middle of the problem ! 


... Answer and proof 
are all that count 


In multiplying 56537 by 2.46, do 
you care what 6 times 56537 is— 
or 40 times—or 200 times? 

The correct answer to any given 
problem is all you really want. 
Wouldn't it be a relief to eliminate 
the many steps—mental and physi- 
cal—before the answer is found? 
Think of the valuable time, useless 
drudgery and frequent errors ne- 
cessitating checking and recheck- 
ing that you'd save. 

Think of the many cases where 
you could have the figures you've 
always wanted, but which nobody 
in the office has time to dig for, or 
the mental courage to attempt to 
get. Often the mere thought of a 
more or less complicated figuring 
job balks you. 


HIGH SPEED ADDING-CALCULATOR 


MONROE CALCULATING MACHINE COMPANY, Inc., Orange, New Jersey 
Sales Offices and Service Stations in all principal cities of the United States and throughout the world 
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With a Monroe at your elbow, 
you can have the answer—right 
the first time—and you'll know it’s 
right because you'll see the proof. 
That's all you want, all you need— 
the foolish figures in the middle of 
the problem become doubly fool- 
ish when you don't Aave to bother 
with them. 


Get all the figures with 
this one simple machine 
The new Series 3 Monroe is the 
machine for all the figuring in 
every office—the adding-caiculator 

of universal use. 

It divides, multiplies, subtracts 
—as easily as it adds. 

It will figure invoices, payrolls, 
costs, inventories, estimates, per- 
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centages, Commissions, interest 
charges, ratios of turnover or de- 
preciation, without the necessity of 
setting levers to change from one 
mathematical operation toanother. 
Automatic visible proof, step by 
step, eliminates rechecking. 
Yourown fi gures are the best test 
Let's see what a Monroe will do 
with your figures. We'll put the 
Series 3 in your office and show 
your clerks how to use short-cuts 
that have been worked out im busi- 
nesses similar to yours. No obli- 
gation whatsoever to buy if you 
don't think the Monroe will save 
you time, money and labor. Tele- 
phone the Monroe office in your 
city or write our home office. 


NEW’! SERIES 3 


MONROE ADDING-CALCULATOR 


with full automatic 
divisson 


Send this C loupon / 














MONROE CALCULATING MACHINE CO. Inc. 


Orange, New Jersey 


Please send me literature describing the New 
Series 3 Monroe Adding-Calculator 


Name 
Firm 


Address 
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Addition to Kalamazoo Loose Leaf Colony 

Kalamazoo promises to become loose leaf capital of the 
United States. To its established manufacturers of loose 
leaf products has been added the Loose Leaf Binder & 
Equipment Company. This company was chartered in 
September with capital stock of $500,000. The scope of 
the charter includes the manufacture of a complete line of 
loose leaf devices, ledger equipment, and the lithographing 
of designs and patterns. Leon L. Allyn, late of the Rem- 
ington Rand organization, is president; J. W. Hamilton, 
vice president and H. J. Broombhall, secretary-treasurer. 
Messrs. Hamilton and Broomhall had been with Rem- 
ington Rand also. They had been with the Kalamazoo 
Loose Leaf Binder Company before the consolidation with 
Remington Rand. It is the intention of the company to 
erect a plant at Kalamazoo, equipped with the latest types 
of automatic machinery. The company expects to be in 
production the beginning of 1929. 

The board of directors includes: J. M. Shakleton, cash 
ier of the Kalamazoo National Bank and Trust Com- 
pany; A. L. Blakslee, president of the Kalamazoo Stove 
Company; W. H. Upjohn, vice president of the Upjohn 
Company; George W. Gerheide, president of the Haw- 
thorne Paper Company; C. A. Hubbard, paper jobber; 


Don Sharpe, attorney; and the officers 


— 
Stationery Store Subject of a “Little Journey” 
The Grand Rapids Herald, Grand Rapids, Mich., is con- 

ducting a series of “Little Journeys” through the business 

institutions of Grand Rapids, and is presenting to the 

public in pictures and print the stories of the “Journeys.” 
The W. H. Kessler Company, 135 Ottawa avenue, N. W.., 

commercial stationers and office outfitters in Grand 

Rapids, was visited early in September. The story ap 

peared in the September 5 issue of the newspaper. Large 

illustrations of the exterior and the interior of the store 
and a portrait of W. H. Kessler were used. The story 
quotes the Kessler slogan “Everything for the Office,” 
and lists several of the well known stationery lines handled 
The W. H. Kessler Company is a representative station 
ery business and deserves the recognition accorded it 

Jones Manufacturing Co. Appoints N. Y. Agents 
[The Jones Manufacturing Company, 1233 South Wabash 

avenue, Chicago, Ill, manufacturers of Jones safety twine 

and carton cutters, has appointed L. Hyman & Sons, 35 

West Houston street, New York, N , sole representa 

tives and warehousmen of Jones products in New York 

City. The new arrangement not only assures better and 

quicker service to the New York trade, but also eliminates 

express and freight charges that had to be paid on ship 
ments made direct from the factory at Chicago. 
—_—~> 
Silver Anniversary of Manila Concern 
The Philippine Education Company, Manila, P. I., cele 
brated its twenty-fifth anniversary some time ago. This 
is an important American stationery house in the islands 

directed by Verne E. Miller, president since October, 1907 

He is a member of the Philippine Board of Education, and 

had been acting superintendent of schools for Rizal. The 


retail store is managed by Carl Orton. He had been gen 


eral manager of Connell Brothers, and was also Swedish 
lippines trom 1920 to 1926 

+ 
Fountain Pen Sales Increase in Georgia 


Sales of Sheaffer fountain pens have increased 42 per 


consul! for the Phi 


cent during the first six months of 1928, according to 
Don Guthrie, sales manager for Georgia. Reports were 
received from 116 counties in the state. Mr. Guthrie 
expects August sales also to be well ahead of last year's 


figures —J. H. R 
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You Can Eliminate 
Ribbon Guesswork 


The Bucki Supreme Typewriter 
Ribbon takes the guesswork out 
of ribbons and ribbon selling. 


Under day in and day out pound- 
ing—continuous typing—this rib- 
bon stands up, giving clean, sharp 
impressions and renewing itself 
overnight. 


The renewing process—ink mov- 
ing from one part of the ribbon 
to another—is what makes it so 
universally satisfactory. 


The Bucki Supreme ribbon is 
well supported by carbon papers 
of like quality—a most pleasing 
combination for any typewriter 
supplies department. 


Both products are backed by the 
Buckeye plan for creating a suc- 
cessful ribbon and carbon depart- 
ment. Ask us about it now. 


THE 
BUCKEYE 
.RIBBON & CARBON CO. 


1466-68 East Fifty-fifth Street 
CLEVELAND, OHIO Established 1896 
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Skrip, successor to ink! 


Skrip is not ink in the old sense is now made. It dries quickly on 


of the word. It is a modern 
writin-fluid invented by Sheaffer, 
and probably the ,reatest improve- 
ment in writing, fluids ever made. 
It was evolved especially for 
fountain-pen use. 


For years a corps of ink chemists 
worked to produce the miracle of 
Skrip. A real advancement! They 
strove to develop a pen fluid that 
would be intensely rich in color, 
sparklingly clear and thoroughly 
suited to fountain-pens. And Skrip 
is the reward of that research. An 
exclusive process gives it full body 
and deep dye, yet keeps it so free 
from Zumminess that Skrip never 
clogs the fountain-pen nib, clogs 
the flow, or dries in the sack. Skrip 
contains no harmful acids or Sums. 


In all colors needful—blue, green, 
red, violet and black, regular Skrip 


5 


PENS: 


W. A. SHEAFFER PEN COMPANY .- 
S. Pat. 


Reg. 


paper, leaving, a bright color. Yet 
soap and water will wash it out of 
clothing. It is ideal for school and 
Zeneral use. 


But now, also, Skrip is made a 
record ink in our new Permanent 
Royal Blue Skrip. Once on paper 
it will not change or fade. It tena- 
ciously holds its legibility —the 
ideal fluid for records that must 
be kept intact for years. Perma- 
nent Royal Blue Skrip! Another 
first-rank achievement for Sheaffer 
ink chemists. 


So lon’, as Lifetime’ pens are filled 
with Skrip they will write a per- 
fect record. Skrip makes all 
fountain-pens write better, and the 
Lifetime pen write best. It flows 
evenly to the last drop without 
flooding, making, possible an al- 
ways clean and keen pen point. 


HEAFFE 


PENCILS 


*SKRIP °S 


FORT MADISON, IOWA, U.S. A. 
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“Lifetime” pen in Areen 
or black, $8.75 


friend to salespeople! 


Skrip is a steady-profit item. But it has a larger 
function. It is itself a Sheaffer salesman. For, 
wherever it writes, it puts high the name of Sheaffer 
in the esteem of all who use it. Thus, salespeople 
who suggest a bottle of Skrip to customers, at every 
300d opportunity, not only better their records with 
extra sales, but provide that customer satisfaction 
which builds a valuable clientele, and so help to 
earn their employer's notice and his appreciation for 
200d business dealing. Skrip is the salesman’s friend. 


n, violet, red and black 
nts a bottle 


cents a bottle—in blue, Arex 
Permanent Royal Blue Skrip—25 ce 


At better dealers everywhere 


Washable Skrip—15 and 25 
SHEAFFER'S 
PENS+* PENCILS? SKRIP 


’. A. SHEAFFER PEN COMPANY - FORT MADISON, IOWA, U.S. A. 


ry York Chicago San Francisco 





Wellington, N. Z. - - London—199 Regent St. 


Kaew 


Sydney, Australia 





© Reg. U.S. Pat. Off. 
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’. A. Sheaffer Pen Co. of Canada, Ltd. - Toronto, Ont.—60-62 Front St, W. Ag 


7 


\ 
‘ 


i 


Identify the Lifetime 


pen by this 
white dot 
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B.A.Tuttle’s 


2ZOVears Fi 


of Satisfaction / 
with Shaw-Walker! - 


cle 
ret 
eff 
of 
an 
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Just say the word 
and we'll tell you has 
about the profit Der 
possibilities of the an 
Shaw-Walker Fran- — 
chise in your terri- 
tory. Mail the 
coupon. 

















SHAW-WALKER, Muskegon, Mich. 
I'd like to know more about the new Shaw-Walker Selling Plan and how it can make more money 
for me as an exclusive dealer. in 


Se 
Pe Name ' anti ; bas aye Sate bea Me . Un 
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Some of Commander Byrd’s Record Paper 


A report from Holyoke, Mass., dated August last, states 
that 60,000 sheets of bond paper were delivered to the 
American Writing 
consisted of 


Byrd Antarctic Expedition by the 
Paper Company of Holyoke. The 
20,000 sheets of Eagle A Coupon bond, a full rag paper 
of proved permanence, and 40,000 sheets of a lower grade 
bond of lighter texture for carbon copies. The records, 
which are to be written on typewriters, will be kept in 
triplicate, hence the double amount of sheets for carbon 


order 


copies. 

As the principal value of the aerial exploration of the 
Antarctic will be the discoveries and observations for 
science, the records made may have great scientific inter- 
est and historical value. If the observations of the expedi- 
tion prove as valuable as is anticipated, the original copy 
of the log will be preserved as a record for posterity and 
the carbon copies will be available for important current 
uses. 

The paper, which is being carried South by the base ship 
City of New York, will be used not only for Commander 
Byrd's log, but also for findings and observations of the 
scientists who will accompany the expedition and for the 
recording of all important radio messages received and 
sent in the polar regions. 


vive anyone interested at some remotely future date a his- 
g ; ) 


A review of these records will 
tory of the exploration, after the newspapers on which 
current accounts are printed will have crumbled and dis- 


integrated 
> — 
A Fine Piece of Advertising Literature 


Varityper. Incorporated, 305 Broadway, New York, N. 
Y., has produced a booklet that deserves a place in the 
library of good advertising literature. 
and impressive, having only a small line illustration of a 
The booklet 
The body is 


is excellently 


The cover is simple 


girl typing and the words, “The Varityper.” 
contains twenty pages, including the covers 
of heavy enamel stock on which the text 
printed. The center spread is in color, depicting the stand- 
ard Varityper. 

The advantages of the Varityper are very clearly and 


cleverly explained in the text and several photographic 
reproductions of the many type styles and sizes available 
effectively influence the reader to a careful consideration 
of the merits of the machine. The booklet is well planned 
and well written, and probably has already demonstrated 
its value in actual interest aroused 


_ 
Commerce Department Branch at Pittsburgh 


The United States Department of Commerce has opened 
a branch at Pittsburgh, Penna. This is in charge of Wilson 
K. Ray, who has been in the service of the department 
since 1922. He is a native of Pittsburgh, and a graduate 
of Princeton, ‘15 
Pittsburgh Chamber of Commerce 


In recent years the 


co-operative office, functioning for the 


The 


business 


has conducted a 


new branch will permit 


Pitts 


Department of Commerce 
an intensified 
burgh and vicinity. 


service for the interests of 


7 
A. H. Ericsson Visits Sweden 


A. H. Ericsson, Littleton, N. H.., 
E. H. Quimby, Dover, N. H., in the distribution of Sund- 
strand adding machines and Corona and Royal typewriters 


who is associated with 


and general office equipment, spent a part of last summer 
in Sweden, his native land. Mr. Ericsson returned to the 
United States just before Labor Day, and reported that 
while in Sweden he called on the Corona and Sundstrand 
agents in Stockholm and Gothenburg. 
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Handy for opening 
wire bound boxes 


Having the cutters or. 
the outside, these well-known original BERNARD side cut- 


and for similar uses around a store. 


ting pliers cut quickly and easily. And the powerful 
parallel jaws make an excellent wrench for small nuts. 
Try them and see how handy they are. Then you'll want 
to sell them to other stores and factory shipping rooms. 
Plenty of opportunities all about yuu for profitable sales. 


RETAIL PRICES 
Sl,” 61," 8 
$1.75 $2.25 $3.25 


Write for Discounts 


4," 
$1.50 






High Leverage 
Parallel Jaws 


No. 102 
Retails 


$1.50 


BERNARD 


TRADE MARK REG. 


STATIONERS 


TOOGS 


Made by the Makers of 
TRIUMPH EYELET PUNCHES 


THE WM. SCHOLLHORN CO. 
New Haven, Conn. 
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A Ribbon 
is as Old as it Writes 


This old adage applied to Columbia 
Products would assure them of eternal 
youth—for—even when unbelievably 


old, Columbia Ribbons and Carbons 


continue to give the best of impressions. 


x 
Samples and Prices on Request 
x 


No Matter What Your Requirements May Be, Some 
Kind of Columbia Ribbon or Carbon Will Meet Them 


COLUMBIA RIBBON & CARBON MFG. CO., Inc. 
(Dixon, Holmes & Dixon 
69-71 Wooster St., New York 


Dwight Bldg. 1305 Arch St., 
Kansas City, Mo. Philadelphia, Pa. 


COLUMBIA RIBBON & CARBON MFG. CO., Ltd. 
22 Bush Lane, London, E. C. 4, England 


COLUMBIA RIBBON & CARBON MFG. CO. S. A. 
Viale Abruzzi No. 20, Milano, 119, Italy 


And Agencies in all other Principal Cities 
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Stationer’s Anniversary Gets Newspaper Mention 


The window display of Richardson & Bishop, Ltd., 263 
Poriage avenue, Winnipeg, Man., was commented on in 
an issue of the Manitoba Free Press. The window was 
dressed to commemorate the fiftieth anniversary of the busi- 
ness. In it were shown photographs of early scenes in 
the vicinity of Winnipeg. When the Richardson & Bishop 
business was established in 1878 the city had a population 
of 7,000, and the wheat production of Manitoba was 400, 
000 bushels 
displayed with the interesting photographs of Winnipeg’s 


Copies of early books bound by the firm were 


remote past 

August 26, 1878, the stationery business at present known 
as Richardson & Bishop, Limited, was inaugurated by the 
above two gentlemen, S. R. Parsons and Robert D. Rich- 
ardson (who are still alive, residing in Toronto), as Par- 
sons & Richardson, and continued as such until 1882 when 
Mr. Parsons retired and joined the late J. B. Ferguson 
in the wholesale stationery business, which later on amal- 
gamated with O’Laughlin Brothers & Company, and con- 
tinued for a.number of years as the Consolidated Stationery 
Company Some thirty years ago Mr. Parsons removed 
to Toronto Among many other activities, Mr. Parsons 
was president of the Manufacturers’ Association of Can- 
ada, and president of the British American Oil Company, in 
loronio. 

Mr. Richardson arrived in Winnipeg May 5, 1878, by 
the Red River steamer, “International,” from Fisher's 
Landing. Mr. Parsons did not arrive until September 2] 
of the same year 

After Mr. Parsons retired in 1882, the business was 
known as Robert D. Richardson until October, 1894, when 
the name was changed, upon the entry of W. A. Bishop 
to Robert D. Richardson & Company. Later on the name 
was changed to that of Richardson & Bishop, and in Jan- 
uary, 1907, was incorporated as Richardson & Bishop, Lim 
ited. This latier name has been maintained until the pres- 
ent time. Mr. Richardson retired from the company in 
March, 1911, going to Toronto to live. 


Both Mr 


citizens, and did much good work in religious as well as 


Parsons and Mr. Richardson were splendid 
social up-lift endeavors for the city Mr. Parsons was 
superintendent of Grace Sunday school until he left the 
city. Mr. Richardson filled a like position in Holy Trinity 
for a great number of years One of the outstanding 
activities of the latter was the commencement of the “Cof 
fee House,” on Lombard street, a shelter for the unfortu 
nate down-and-outs. This fine work developed, and event 
ually in later years, became the “Men’s Own,” which was 
carried on for a considerable time, and was then converted 
into the Sir Douglas Haig Hostel and turned over and 
operated up to the present time by the Salvation Army, 
who are naturally continuing the good work commenced 
in earlier days. 

Che present president, Mr. W. A. Bishop, has had a con 
tiuous connection with the firm for nearly forty-nine years 
and hopes to round out his fifiieth. Mr. McCulloch joined 
the firm some seven years ago, and on the demise of the 


late W F 


pany, which position he now holds. 


Bishop, Sr., became vice president of the com 


Richardson & Bishop, after spending forty-three of their 
fifty years of business life on Main street, have decided t 
follow the trade by moving to 263 Portage avenue. 

_ 


Magorian Transferred by Remington-Rand 


Irving Magorian has been transferred by the Reming 
ton Rand Business Service Inc., from Cincinnati to Charles 
ton, W. Va 


the visible division and the record protection division 


At Charleston Mr. Magorian is manager ol! 
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To over & million readers 


OV”) will he the only 
Waiting Lens 


The following announcement will lit- 
erally yell ‘“‘opportunity”’ to shrewd pen 
dealers, no matter where the location. 


Over 80 of the country’s most effective and 
largest daily newspapers will carry a series of 
generous-sized Moore Pen advertisements from 
now until Chriétmas. 


In addition, Liberty with its million and a half 
readers each week and The American Magazine 
with two and a quarter million per month— 
these and the enormous number of family mem- 
bers they reach will all read of the superior writ- 
ing qualities of Moore’s Pens.—Writing Pens 
without equal at any cost. 

































From this advertising effort, and the reputation 
Moore's Pens enjoy, will be born record-breaking 
sales for the Fall of 1928—to the profit of Moore 
dealers everywhere. Cash in on it, the time is 


ripe! 





Tie up to this remarkable campaign 
by window displays. To non- 
dealers we suggest writing at once 
for details of how to become a 
Moore dealer at low coét. Ask for 
descriptive material on our new lines 
of Pearlcraft and Jade Green Pens 
and the moét beautiful of all— 
Moore's Argentine Green Onyx 
DeLuxe Desk Sets 















THE MOORE PEN CO. 
BOSTON, MASS. 






Moore's Pens 
are made in 
Jade Green, 
Pearlcraft, 
Royal Blue, 
Tuscan Red 
and Ebon-jet 





black indes- 
tructible hold- Moore's DeLuxe Desk 
ers Sets are made in Ar- 
~s -— gentine Green Onyx, 
r ALL . Black and Gold Marble, 
ae ee eee Te Onyx, Verde Antique 
eh and Plain Black. 
Moores 
unconditionally 
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Look for the tray with the Red Band 


Thisnew“Y and E” tray Aas a big market 


IRE is the ideal article for the 

majority of machine account- 
ing installations, the new “Red 
Band” portable tray, made in three 
sizes by “Y and E.”’ 


These trays carry up to 750 ac- 
counts on cards up to 10 inches 
wide. Yet they are easily carried 
about the office. A ledger 
carried in these trays can be 
always right where it is 








wanted during the day and guarded 
against fire and meddling in the 
ordinary office safe at night. 


With sales of bookkeeping ma- 
chines breaking records every 
month, an ever-increasing market 
is open for tray sales. Tray sales 
are profitable in themselves and 
they usually create a steady 


sheets and forms. 


business in “Y and E” ledger 
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Lyon-Durand Units Created East and West 
The consolidation of Lyon and Durand plants and offices 
at Los Angeles, Calif.. has been effected, with the ap- 


pointment of T. O. Gammon as manager. Mr. Gammon | 


had been manager of the Durand division of Lyon Metal 
Products, Inc., at New York. Associated with him at Los 
Angeles are R.. G. Ellwing and C. J. Mackie, of the 
Durand and Lyon divisions respectively, Lyon Metal 
Products, Inc. 

At New York C. E. Meek has been appointed manager 
of the New York district, which includes the Newark 
office. The Durand division personnel and office were 
moved to 342 Madison avenue, New York, N. Y. The 
Durand salesmen who changed their habitat to the Can- 
adian Pacific building are Messrs. Wells, McLaughlin, 
Bonaventure, Denice, Buchanan and Dwyer. Mr. Meek 
had been with the Lyon Metal Products, Inc., at Aurora 
about six months. Mr. Meek has had a broad experience in 
sales direction. Before joining Lyon he had been sales 
executive for the Continental Optical Company, the Gen- 
eral Optical Company and the Kryptok Sales Company 

a eae 
Functions of Sales Research 


APPLIANCES 


“Sales research is designed to supplement the opinions, | 


prejudices, judgment, experiences and intuitions that come 
to the sales manager first hand from the selling field,” 
according to Business Organization Number Ten, a book- 
let just released by the Policyholders’ Service Bureau, 


Metropolitan Life Insurance Company. “Sales research is | 


made an adjunct to the sales department and should be | 


made, according to some executives, a part of the sales 


organization.” 


The purpose of the report is to point out the scope and | 


duties of the sales research bureau and the types of prob- 
lems which can be handled by it, and to offer suggestions 
to firms having only seasonal or occasional need of a sales 
and market analyst 

rhe report is generously illustrated throughout with 
specific examples of sales research and organization and 
performance charts contributed by business organizations 
throughout the country. Copies may be secured from the 
Policyholders’ Service Bureau, Metropolitan Life Insur- 
ance Company, New York City 

os 
Typewriter Business Opened at Faribault 

Don Wittgraf, formerly of the Typewriter Clearing Asso- 
Ciation, St. Paul, Minn., has engaged in business at Fari- 
bault, Minn. He is associated with W. J. Wegley, also of 
St. Paul, in the Wegraf Company, which has established 
temporary headquarters at 221-A Central avenue. Mr. 
Wittgraf has charge of the typewriter business. Mr 
Wegley will conduct the bookbindery, which is one of 
the activities of the new business The office machine 
department will handle new and used typewriters, adding 
machines, check writers and other office devices, covering 
an extensive territory, including parts of Minnesota, the 
Dakotas, Iowa and Wisconsin 

Mr. Wegley is owner of the Wegley Binding Company, 
St. Paul. This plant, together with the Owatonna Book 
bindery at Owatonna, Minn., will be combined at Faribault 

> 

Houston Concern Nears Twentieth Birthday 

The Houston Typewriter Exchange, Houston, Texas, 
will round out its twentieth year of service to the com- 
munity this year. The company handles L. C. Smith and 
Corona typewriters, as well as used and rebuilt machines 
of all makes. The officers of the company are J. B. 
Bleike, president; J. Barron, vice president; M. B. Hutchin- 
son, secretary. 





the ARLAC plan for 
~ DEALER PROFITS 











i 
| ArlacDuroderma Dry Stencils make 
repeat sales because they do the 
| work better. This firm, hard stencil 
| is easy to cut—o’s and other round 
characters reproduce perfectly— 
and the sharper lines require less 
| ink. Especially fine for all stylus 
work. Easier to read proof. Custo- 
mers like Arlac Stencils and come 
back for more—and repeat sales 
make profits. 





Arlac believes that co-operation | 
with the retailer is an important 
factor in the sales plan. Inquiries 
from national advertising are turned 
over to the local dealer. Examples 
of Arlac work are furnished for ex- | 
hibition purposes. Quality andco- | 
operation— these are the reasons 
wide-awake dealers are making 
money on Arlac Stencils and Dupli- 
cating Supplies. 





i 
| 
| 























There are several profitable territories 
available for alert dealers. Write 
today for full details of the Arlac 
Plan. Sample stencils sent on request. 


\ 


DRY STENCIL 
' CORP’N 
418 FOURTH avEeNuE 


sean Da. 
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A Better Service 
For Desk Users 
exclusively GUNN 


Made in Grand Rapids 


Help your trade to get the best results 
from their staff. Séll them the unex- 
celled service of GUNN LINO. These 
distinctive desks do more than enhance 
the office interior. They promote 
accurate vision and add to the user’s 
comfort. 








“It isn’t a 


Lino” 
Unless it’s a 
GUNN” 





The Gunn Furniture Co. 


GRAND RAPIDS, MICHIGAN 


Branch Offices and Salesrooms 


11 East 36th St., New York City 
1027 So. Broadway, Los Angeles 
21 Second St., San Francisco 
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Montreal Stationers Consolidate Stocks 

[Through an arrangement mutually agreeable O. H 
Manning & Company and Latter Brothers, Ltd., Montreal, 
have consolidated warehouses and offices at 637 Craig 
street, West. While both concerns are commercial sta- 
tioners, there is no conflict. Neither has a store, but does 
soliciting direct through traveling men. O. H. Manning 
& Company is representative in eastern Canada for the 
Peerless Carbon Paper & Ribbon Manufacturing Company 
Mr. Manning is a director of the ribbon and carbon manu 
facturers 

In the early months of 1928 Latter Brothers, Ltd., found 
it necessary to secure additional space to provide for in 
creasing business. As the Manning establishment faced 
similar conditions both concerns undertook to join ware- 
houses in an endeavor to effect economies by the reduciion 
of unnecessary overhead of the two separate warehouses 
and staffs. This consolidation did not affect the companies 
or their identities in any manner. The idea was to operate 
a common stockroom, with a single siaff of stockmen 
and shippers. Each interest pays its share of the operat 
ing expense. Joint operation extends to buying, the pur 
chasing power having increased greatly, and better service 
being afforded to customers. The general offices are to 
gether, one general waiting room serving both. A glass 
partition separates the private offices of the two companies 

This plan has worked out very satisfactorily to both 
companies. In a number of cases both sell to the same 
customer, without any difficulties in adjusting matters 
amicably. The new quarters at 637 Craig street, West, are 
located in a new ten story office building, a modern struc 
ture within a stone’s throw of Montreal's financial and 


business distric 
ie 


Sheaffer Sales Staff Selections 

Promotions in the sales organization of the W. A. Sheaf- 
fer Pen Company, and multiplication of territories in the 
field, have brought about additions to the personnel and 
transfers The advertising and sales activities of the 
company have been responsible for steady increases in sales 
volume, month by month. Marked monthly increases over 
similar periods in 1927 are recorded. 

Frank Willis has become sales manager of the eastern 
division, in charge of the New York offices at 80 Fifth 
avenue. He has a broad experience in sales work and 
management. F. A. Squires is operating in sales capacities 
in New York City. He had represented the company in 
western territory a number of years, with Omaha as his 
base. 

W. D. Evans has taken up sales work for Sheaffer with 
headquarters at Kansas City, Mo. He is a seasoned sales- 
man and branch manager, with former connections includ 
ing the Goodyear and the Miller rubber companies, Akron, 
Ohio. 

G. C. Kenny has undertaken sales work in the west, with 
headquarters at Omaha. He had traveled this territory 
nearly six years for another well known pen manufacturer. 
Previously he had extensive sales experience in the oil 
business in Illinois, lowa and Nebraska 

A. R. Evans is selling Sheaffer products in the central 
Ohio territory. He had called on drug and department 
stores in the middle west, after three years in the invest- 
ment business. 

W. T. Lightfoot is selling in northern New York and 
Vermont territory, with Troy as headquarters. He had 
twelve years’ experience with the Burroughs Adding Ma- 
chine Company. 

J. J. Long is calling on the retail trade in behalf ot 
Sheaffer products in the southeastern part of the country, 
making headquarters at Cumberland, Md. His previous 


affiliation was in advertising lines 
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EAD the letter 

shown—it is an un- 

solicited expression 

from one of our 
dealers showing his experi- 
ence with the Diebold line 
of fire resistive safes. Hun- 
dreds of similar letters are 
in our files from dealers in 
all parts of the country in 
large cities and small towns. 
The verdict is the same — 
that the Diebold line is mod- 
ern, well built, complete, 
well merchandised and 


profitable to handle. 


i») 








Our line includes an en- 
tire range of fire resis- 
tive safes and vault 
doors for every degree 
‘of fire risk. Formed 
steel angle construction 
gives maximum protec- 
tion with light weight. 
Maximum fire resistance 
plus extra strength is in- 
sured by insulation hav- 
ing the greatest heat re- 
sisting qualities known. 
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LINE IS) ITIS NATIONALLY ‘SALES PRO, 
<OSpPLETE [ ADVERTISED) BACKS Ny, 


& 
WRITE FOR DETAILS TODAY 


JIEBOLD SAFE | 


BAN KOE R. 
THE DIEBOLD SAFE & LOCK CO., Canton, Ohio 
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25 years of wonderful growth of the office equipment 
industry. 


A quarter of a century of marvelous development and im- 
provement in better office methods and equipment. 


For 25 years there has been no finer indication of service 
in the office equipment industry than an exhibit in the 
National Business Show. 


For 25 years there has been no surer evidence of quality 
office equipment than the products on display at the 
National Business Show. 


Every year for a quarter of a century good business people 
have visited the National Business Show to keep in touch 
with progress and the progressive. 


This year at the “Silver Anniversary” display of Better 
Business Methods and Equipment, with the accumulated 
experience resulting from twenty-five years of co-operation, 
quality sellers and quality buyers will continue to seek and 
serve each other to their mutual advantage—at the 


NATIONAL BUSINESS SHOW 


America’s Efficiency Exposition 


New York, October 15th to 20th, 1928, inclusive 
(Silver Anniversary) 
In the New Madison Square Garden 


Chicago, November 12th to 17th, 1928, inclusive 
In the Stevens Hotel Exhibition Hall 


‘It’s the personal contact that counts”’ 


NATIONAL BUSINESS SHOW COMPANY 


INCORPORATED 
Frank E. Tupper, President 


50 Church Street - NEW YORK 


Chicago: 417 S. Dearborn St., C. H. Hunter, Manager 
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RUE examples of Colonial or, as it is sometimes termed, Early 

American design are much sought after, these days, for the offices 
of modern America. We are finding that delightful grace and simple 
sincerity of good Colonial design strikes a particularly pleasing note in 
office interiors. It is decidedly appropriate. 


The New Colonial Suite, by Leopold, has successfully caught the best 
of the Colonial spirit. Of Genuine Walnut and Mahogany finish on 
Walnut. A complete suite—flat top desks in four sizes, typewriter 
desks in two sizes, a secretary, table desk, leg table, phone stand, 
basket and costumer, Harmonizing desk lamps are provided. 


October, 1928 
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Walcott-Taylor Company Grows Rapidly 


In February, 1927, H. S. Walcott established the Walcott- 
Taylor Company, with offices in the Mills building, Wash- 
ington, D. C. About a year later a branch store was opened 
in Philadelphia and another established in Baltimore, Md. 
By the middle of October this year, another branch store 
will be in operation in Richmond, Va., and the present plan 
indicates the probability of establishing still another store 
in New York City 

This substantial progress is due principally to the energy 
and ability of H. S. Walcott, president of the company 
Mr. Walcott started his business career with Library Bu- 
reau. After thirteen years, the latter part of which were 
spent as district manager covering the Baltimore, Rich- 
mond and Washington territories, he severed connections 
with Library Bureau and became Potomac sales manager 
for the Safe Cabinet Company, Marietta, Ohio. Later, 
when the Safe Cabinet Company was merged with Rand 
Kardex Bureau, Mr. Walcott resigned his position and 
established the Walcott-Taylor Company 

Starting out with a Do/More chair franchise, the Filing 
Equipment Bureau line, and a few others, the business 
developed so rapidly that by October, 1927, it was found 
advisable to incorporate William H. Cravens, who had 
been district manager for Rand Kardex Bureau at Rich 
mond, Va., and a former employee of the Safe Cabinet 
Company, joined the organization as vice-president. 

By the middle of July this year, the business had in 
reased to a point where it was necessary to increase the 
capitalization of the company It was reorganized and a 
substantial amount of capital was brought in \ little 
later several more Do/More chair franchises were secured 
covering the eastern half of Pennsylvania, part of New 
Jersey, Maryland, Delaware, and part of West Virginia. 

At Philadelphia, the personnel consists of a manager, nin« 
salesmen, several service men, and a clerical force in the 
office. The Baltimore branch is smaller, having a manager 
and four salesmen in addition to service men and office 
help 

In Washington and the surrounding territory the con 
pany represents The General Fireproofing Company, 
Youngstown, Ohio; National Blank Book Company, Hol 
voke, Mass.; Filing Equipment Bureau, Boston, Mass.; 
Do/More Chair Company, Elkhart, Ind., and one or two 
other lines About a month ago, it is reported, an order 
was secured for 1,182 Do/More chairs From the same 
concern, the report states further, an order was obtained 
for over 1,100 steel desks and tables, a large number of 
filing cabinets, about two carloads of steel shelving and 
other equipment, totaling what is said to be the largest 
order for steel equipment ever placed in Washington 
any commercial institution 

The company has made a fine record. In less than two 
years it has developed from a small partnership to 
corporation employing a large office force and having a 
reguiar sales staff of more than thirty men Indications 
point to a continuation of the present rate of development 
_— 


Royal’s Method of Invigorating a Sales Campaign 


The first of September, 1928, a four months’ sales cam- 
paign was inaugurated by the Royal Typewriter Company, 
New York, N. Y., that bids fair to be a thorough success. 
The campaign is in the form of a sales contest among 
Royal branch managers. Four awards have been offered— 
a Cadillac sedan, a Hupmobile eight sedan, and two four- 
door Ford sedans. The managers have been divided into 
four groups, and at the end of each month two managers 
in each group will be eliminated. When the final bell 1s 
rung on December 31, the awards will be given to the tour 


managers having the best sales records 
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A remarkable 
new business tool 


The new 


CENTURY 
PROTECTOGRAPH 











A Marvet of performance and value—this new 
Todd Protectograph. It is, in every respect, an in- 
strument of modern business—a real time and 
labor saver. 

Wherever checks and other business or personal 
documents must be amount-written quickly and 
safely, the Century will prove its usefulness. Its 
touch-and-go performance, its amazing speed and 
simplicity, its versatility, its outstanding value, the 
pertection of its work all will establish new 
standards for a moderately priced check writer. 

The new Century Protectograph is beautifully fin- 
ished in nickel and two colors of enamel. Through- 
out, the new Century embodies superiorities that 
only Todd’s twenty-nine years of research and con- 
stant development can build. 

ses +e * 

Todd Expansion Creates Opportunity for Salesmen 

National advertising identifies the Todd name 
with the protection of bank accounts—business and 
personal. New models are being made for a con- 
stantly widening market. This era of expansion 
means opportunities for men who can qualify to 
represent a progressive organization. If you are in- 
terested, write to us at once. The Todd Company, 
Protectograph Division. (Est. 1899). 1129 Univer- 
sitv Ave., Rochester, N. Y. Sole makers of the Protect- 
ograph, Super-Safety Checks and Todd Greenbac Checks. 


_. TODD SYSTEM 
OF CHECK PROTECTION 


The Pretecteograph eliminates « large percentage of al! 
check frauds by preventing raised amounts. 


Tedd Greenbac Checks. with their patented self-canceling 
features. prevent ehange of payee’s same, date and number 
and “counterfeiting.” 


Standard Fergery Bonds cover the remaining check-fraud 
possibilities, namely, forgery of signature and forgery of 


dorser ent 








144 


OFFICE 








Break into 
Big Business 


CLOSED 





Some of the larger firms in your city 
can be developed into fine accounts 
if you get at them in the right way. 
Why not introduce yourself with 
our line of 


STEEL BOUND 
Storage File BOXES 


in demand among 
larger corporations, public utilities, banks, 
etc., giving efficient, secure service at low 
cost. Your handling cost is at minimum 
and every sale gives you a worth-while 


They are especially 


margin. 


Ten stock sizes are always on hand for 
Special sizes in lots 
of 100 or more can be made up in a com- 


immediate shipment. 


paratively short time. 


Let us tell you about the durable con- 
struction and economy of storage space. A 


line from you will bring full information. 


STEEL BOUND 
BOX COMPANY 


5039 Cottage Grove Avenue 


ae 
Stock j; 
Sizes 3 


Lon 


4 Wide 
(Inches) 


Deep 


No. 


Long Wide 

(Inches) 

24 8!, 
24 10 
24 12 
24 15 
18 12 


Chicago 


Deep 
5% 
10% 


10% 
12 
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H. K. Brewer & Company Open Another Branch 
Store 


On September 4, 1928, H. K. Brewer & Company, one 
of the oldest stationery houses in New York City, opened 
a branch store in the Hotel Roosevelt, 45 East Forty-fifth 
street, New York, N. Y. The manager of the new store 
is William J. Langan, Jr., for the past five years associated 
with the uptown store at 306 Madison avenue. Mr. Langan 
has been with the Brewer organization for eleven years. 

The new store is practically twenty-five feet square. A 
general line of merchandise has been installed featuring the 
Rediref loose leaf line made by the Wilson-Jones Company, 
Chicago, and several items in the Guild line. Four show 
windows of moderate size are available—two fronting on 
the Hotel Roosevelt lobby and two on Forty-fifth street. 
For the opening, the two front windows were devoted to 
Guild lines and the Rediref line, respectively, and the two 
windows fronting on the hotel lobby featured the Sheaffer 
line of fountain pens and desk sets and samples of printing 
dene by the company 

This is the third store in the chain of Brewer stationery 
establishments. The main store, which also houses the 
general office, is at 42 Exchange place. William Kindley 
is the manager. The second store in the chain is located at 
306 Madison avenue, with George W. Massey as manager. 
Che president of the company is Charles D. Brewer, former 
treasurer of the National Association of Stationers, Office 
Outfitters and Manufacturers 

- >. - 
I. S. M. A. Annual Convention Committees 


The annual meeting and convention of the International 
Stamp Manufacturers’ Association will be held at the Edge- 
water Beach hotel the week beginning October 15, 1928. 
The program is being whipped into shape by several 
active committees, of which the following, all of Chicago, 
are chairmen: Arrangements, J. R. Swift, Superior Type 
Company, 3940 Ravenswood avenue; Finance, Henry J. 
Hanson, C. H. Hanson Company, 178 North Clark street; 
entertainment, Joseph A. Pardi, American Seal & Stamp 
Company, 120 South Clark street; Program and Publicity, 
Roe F. Reed, Reed & Skeppstrom, Inc., 625 West Jack- 
son boulevard; Reservation and Transportation, John W 
Meyer, Meyer & Wenthe, 30 South Jefferson street; Recep- 
tion, Charles H. Hanson, C. H. Hanson Company, 178 
North Clark street; Ladies Reception, Mrs. L. K. Scotford, 

] 


Superior Type Company, 3940 Ravenswood avenue 


an - 
National Business Show Has Silver Anniversary 


Nineteen hundred and twenty-eight is the Silver Anni- 
versary Year for the National Business Show Company, 
New York, N. Y. For twenty-five years the company has 
held business shows in various cities in the United States. 
During that period office methods and equipment have been 
developed and improved tremendously. The National Bus 
iness Show Company has contributed to this progress, and 
is this year proudly celebrating the anniversary of twenty- 


hve years o! service to the business world 


> 
Gus Nelson, Jr., Meets with Mishap 
On September 6, 1928, Gus Nelson, Jr., insurance coun 


sellor to the stationery trade, with offices at 217 Broadway, 
New York, N. Y., was comfortably enjoving a lunch in a 
restaurant in uptown New York, when a careless employee 
spilled the scalding hot contents of a coffee pot on his left 
ankle. If Mr. Nelson made any special remarks immedi- 
ately following the accident, they were not reported to 
Office Appliances. The ankle was badly scalded, causing 


Mr. Nelson to be confined to his home for several days. 
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. 191—Black Finish - - - 


13.00 
. 192—Green Finish - -- 13.00 
Finish - 13.00 

13.00 


. 193 — Mahogan 
. 194— Walnut 


Complete with pens, as shown 


*No. 1992—Marble, $22.00 


inish - - 


No. 172 ~— Green 


No. 173 —Muhosany Finish 
No. 174 — Walnut -- 


— with Complete Sengbusch Stocks 
and Seasonal Sales Helps 


Soon the holiday season will be in full 
swing. All through the year Sengbusch 
products have been winners—building up 
toward this harvest of profits. Dealers 
everywhere have enjoyed substantial sales 
increases. And now, with the holiday sea- 
son on the horizon, dealers who feature 
Sengbusch desk sets, Dipaday Pens and 
Adjustable Sockets, will reach the climax 


of the entire year. 


Check your Sengbusch stock now. See that 
it is complete and varied — and remember, 
that when Sengbusch products are season- 
ably boxed, you'll clinch many more sales. 


Christmas boxes for Sengbusch items are 
ready now. They will be furnished at no 
extra cost, for any Sengbusch Dipaday 
Desk Sets ordered between now and Christ- 
mas. Ask the Sengbusch salesman to show 
you sample boxes when he calls. 


In addition to Christmas boxes, attractive 
four-color holiday circulars, with space for 
imprinting your name, have been prepared. 
Reserve your supply now and start mailing 
these circulars to your trade. Order a com- 
plete holiday stock of Sengbusch products 
today, and include your request for these 
attractive sales helps. 


Sengbusch 


SELF-CLOSING INKSTAND CO. 
1015 Sengbusch Building 


Milwaukee, Wis. 


* Prices of sets No. 1992, 1919 and 
1983 do not include Dipaday Perm 


No. 171—Black Finish - - 
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6.50 
Complete with pen, as shown 
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For the Expansion of Service 


Filing Equipment Bureau Moves to a Larger Plant 
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The Filing Equipment Bureau was or- 
ganized two and a half years ago with 
the belief that business men would wel- 
come an up-to-date, independent com- 
pany offering efficient filing service 


Since its organization the Filing Equip- 
ment Bureau has devoted its attention to 
the improvement of service and the mod- 
ernization of equipment and supplies. 
It has introduced more practical improve- 
ments and innovations than the rest of the 
industry has produced in the last decade 


Because this modern service has proved 
to be the sort that was needed and ap- 
preciated by the business world the plant 
with which the company started has 
become inadequate for its work. The 
new Filing Equipment Bureau Building 


at 27 Melcher Street, Boston, 
gives twice the original amount of 


floor space, and provides for the im- 
provement and expansion of service and 
production 


Filing Equipment Bureau 


Incorporated 
27 Melcher Street, Boston, Mass. 

















1928 
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A Three-Wheeled Special Delivery Truck 


Marx-Lyons Company, 23 North Tenth street, Phila- 
delphia, Penna., make quick deliveries by means of a 
Harley-Davidson motorcycle equipped with a special side 
car. The body of the side car is a fac-simile of a Columbia 
filing cabinet and is finished in olive green, the same as 
the natural steel file. On the top of the cabinet is mounted 
a Sengbusch Dipaday desk-set. It is about five times the 
size of the standard set and is reproduced in natural 
colors. The sides of the body carry illustrations of a 
number of office items in their original colors. 

For two very good reasons the little truck has been the 
object of much favorable comment Its novelty is in 
teresting and makes it a center of attraction wherever it 
goes, and its ethciency and speed wins for it the un 
qualifed approval of the customers of the Marx-Lyons 
Company. And the advertising value justifies the invest- 
ment of a sum of money that could easily have purchased 


1 standard size auto truck 
— 


New Folder for Planet Eraser 
rhe establishment of Eberhard Faber, Brooklyn, N. ¥ 


has devised and prepared for the trade an enlarged repre 
sentation of the “Planet” typewriter eraser No. 1065 in 
the form of a die-cut folder, inside which is placed an 





from — “rn. 











VERY T 


TYPEWRITER 


Without & 


Wirth Beash * 


cocnnary : & %es single Jerre” 


~ @ ~es 


BERHARD FABER “PLANET” TYPEWRITER ERASER 


ictual No. 1065 eraser held with a brass clip. The text in 

the center pages refers principally to the eraser shown in 

the sample, but it also describes the “Planet” No. 1067, 

vhich is the same type of eraser with a brush attachment 
> 


Something to Think About 

In the August, 1928, issue of Stationethics, published by 
the Boston Stationers Association, an article appeared 
inder the above title. A Untied States Chamber of Com- 
merce bulletin dated August 13, 1928, was quoted to show 
the average sales per dollar of wages in various kinds of 
business enterprises 

Fruit and vegetable stores, the bulletin indicates, top the 
list with a return of $16.00 in sales for every dollar paid 
out as salary and wages stationery stores are next to 
the bottom, with a return of $4.16. Typewriter and cal- 
culating machine establishments get the lowest returns of 


nly $3.93 per dollar paid out as salary and wages 
- 


Bates Specialties Window Trim in Demand 
The Bates Manufacturing Company, Orange, N. J]., 
reports a lively interest in the general office appliance 


window display prepared at the home office for dealer use 


The window trim, furnished dealers on request, is built 
around Bates products but covers most of the items con- 
sidered as specialties by the trade. All the material in 


the display is furnished gratis except the central sign, 


which is loaned for a limited period of time 


New Model 4 
at a NEW 


Low Price... 


ERE’S a new item of 

proht for you! New 
Model 4 at $7.95 (west of 
Mississippi $8.45) meets the 
demand for a genuine 
Smokador at a lower price. 


Model 4 has all the practical 
conveniences of the original 
Rock-a-by model—and new 
features all its own. An 
easily removed, quickly 
cleaned glass receptacle in the 
base catches litter as it drops 
down the hollow stem—an fodet 4—New semi- 
exclusive, patented Smokador conuiat’ pain, Sh taches 
selling point. The base is Moss cus enmieete ant 


semi-rocking—returns to up- Easily cleaned, protected 
n base.Six colors. 


right position from a 45 de- Price $7.95—West of Mis- 
gree angle. sissippi, $8.45. 












Now— with this new Model 4—you can supply a 
Smokador for every purpose—to fit every purse. 
Mail the attached coupon today for full description 
of this new model, as well as others in this profitable 
line. SmokapoR ManuracturineG Co. Ine., 
Bioomrie.p, N. J. 













Model 1—Original rocking model 
also known as Rock-a-by Smokador. 
Weighted, rounded base brings it back 
to upright position when bumped into. 
Tray fitted with comer anene match- 
box holder on handle. Eight colors 
Price $10.50—West of ississippi, 
$11.00. 


Model 2 (‘shown at right) — 
Smokador de Luxe—Se mi-rock- 
ing—Italian design—six colors. 
Snuffer-grips on tray; cigarette 
and match-box holder on handle. 
Litter drops down stem into a 
protected mason jar which can 
easily be unscrewed, emptied and 
washed. Price $13.00 West of 
Mississippi, $13.50. 


Model 3 (not illus- 
trated) differs from 
Model 2 in having a 
flat, non-roching 
base. Price $12.00— 
West of Mississippi, 
$12.50. 


-Smokador 


at ore © 927 sconce 
The Ashless Ashstand 
Won't SPILL—Wen't SMOKE—ODORLESS~—EASY TO EMPTY 





SMOKADOR Send me full particulars on the Smokador line 


MANUFACTURING Firm 
CO., Ine. By 
Bloomfield, N. J. Address — - 
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HARTER Handistand 





HEREVER there are typewriters, adding 

machines, unwieldy ledgers—in short, wher- 
ever there is an office—there is need for the Harter 
Hanpistanp. Dealers prepared to furnish them 
are profiting every day. 

For instance, eight HaNnpisTanps are on board 
Al Smith’s special train, to hold the typewriters of 
newspaper correspondents. Six more are in head 
quarters at New York, where typists must be 
accommodated in minimum space. Hanpistanps 
are used to hold plat books in real estate offices; 
lawyers use them to lay out books of legal refer 
ence. The newly organized drive for typewriters 
in the home is putting Hanpisranps there, too. 

Somebody in your town is going to profit with 
this popular and highly useful item. It might as 
well be you. Let us send you full details, with 
complete descriptions of the three models, and 
prices, discounts and terms. No obligation, of 


course. 


The HARTER CORPORATION 
Sturgis, Michigan 


The Office Utilities Corp., 302 Architects’ Bidg., 
Fifth Street at Figueroa, Los Angeles, Calif. 
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Changes in Atlas Stationery Office Layout 

\. S. Jamison, manager of the Atlas 
poration, New York, N. Y., is very proud of the new layout 
which has been put into effect in the office and store. The 


Stationery Cor- 


city sales department on the main floor is considerably 


improved, more space having been allotted, aiding in the 
crowded appearance [The buying 


back to the 
effeciually 


elimination of the old 


department has been moved middle of the 


floor behind a partition, segregating chief 


Meinhelder and his staff 
\ complete cost department has been 


buyer George 
that 
arti le sold by the 
available An 


keeping, now 


installed so 
information rewarding the cost of any 
Atlas 


entirely new 


Stationery Corporation is readily 
and improved system of order 
makes it 


locate any order instantly 


m operation, possible, except when billing, to 
re sponded 
stock 
n modernized in layout and methods, and a 
different 


installed tor 


[The second floor of the establishment has also 


to the call for improvement. The shipping and 


rooms have bet 


fine show room with samples of the products 


handled neatly arranged on tables, has been 


the convenience ot customers 
The changes and improvements were brought into being 


credit to Mr. Jamison 


in a remarkably short imme, and are a 


and his staff 


= > 
Conklin Takes Kansas City Branch for Underwood 
Typewriter Company 
Kansas City 


On August 1, the Underwood 


appointed D. E. Conklin manager of its 

















D. E. CONKLIN 
succeed E. P appointed 
special representative of the sales department. Mr. Conklin 
Minneapolis, Minnesota. 


branch to Ryan, who has bee 


was formerly branch manager at 


— 
Mississippi Wins Lyon Merchandising Contest 
Metal 


merchandising 


Products, Inc., has awarded prizes in the 
Merchandise Lyon Metal 
lling of their 


Lyon 


contest, “How I 


Cabinets.” The two best letters from dealers te 


plans and how they were worked, received cash prizes 


Che first prize, $35.00, was won by Ed. Thompson, man- 
Miss rhe 


Gibson, The Shaw- 


ager, The Office Supply Company, Jacksor 


winner, $15.00, was E. L. 


second prize 


W alker 


Company, Detroit, Mich. Honorable mention was 


accorded to T. L. Miller, Davidson-Pearsall Company, 
Aurora, Ill.; L. W. McFarland, proprietor, Adams Book- 
store, Fall River, Mass.; A. J. Schreck, Shrex of Fort 
Wayne, Fort Wayne, Ind.; Charles H. Be manager, 


The Shaw-Walker Company, St. Louis, M 
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Mis big 
selling point 
...  CXClUSsive 


with Art Metal 


( Unique “MONO-DRY” insula- ) 
, tion increases fire resistance... 
cuts sales resistance. No other 


fire-safe has it! 7 








REATER fire resistance . . . lower sales resistance . . . 
those are the two outstanding features that “MONO- 
DRY” insulation gives to Art Metal fire-safes. 


Withstands terrific heat 


“MONO-DRY” insulation was developed by Art Metal, 
and is used only in Art Metal Fire-Safes. It is cast in a solid 
block . . . capable of withstanding even the most intense 
furnace heat. And its insulating properties are permanent 
—just as good in fifty years as on the day the safe was built. 

That is why Art Metal Fire-Safes have passed the rigid 
tests of the Underwriters’ Laboratories with margins of 
safety to spare. And that is why they can always be de- 
pended on to bring their contents unharmed through fire. 





Steel Office Equipment 
Jamestown, New York 
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Other special features 


There are other special features about the Art Metal Fire- 
Safe, too, that help make sales easy. For example: the heavy 
welded angle frame and base . . . the tough inner and outer 
walls, not connected by metal ...the Art Metal patented 
interlocking tongue and groove doors . . . the new type 
combination lock. 

All of these are features that have been approved by the 
Underwriters’ Laboratories . . . that have won for these 
safes ratings Class A-T20 and Class B-T20. 


Generous margin of profit 
Your customers will quickly appreciate the complete 
protection Art Metal Fire-Safes offer for their valuable 
business records. The special features exclusive 
with these safes make sales easy... and each 
sale carries with it a generous margin of profit 
for you. 

That is why the selling franchise for Art Metal 
is so valuable and so much sought after. This 
franchise is open in a few sales territories. Write 
today for full information. Just send your request 
to: The Art Metal Construction Company, 
Jamestown, New York. 


THE WORLD’S MOST DIVERSIFIED LINE OF STEEL OFFICE EQUIPMENT 
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GIF TS—With Turnover 


Insure Your Profits and Avoid 


Dead Stock with These 


Items 2 


That Sell Throughout the Year! 








Encased in a beautiful gift box 


English Morocco Memo Books 


Made of the finest imported Morocco 
leather—hand boarded to bring out the 
grain— with gold plated metal parts 
adding an irresistible richness and 
beauty. 


A memorandum book for all personal 
records with pockets for bills, tickets, 


stamps, passes and identification cards. 


An ideal gift for any business man- 
every fountain pen buyer is a prospect. 


Banks, Financial Houses, Manufac 
turers and Jobbers buy them in quan- 
tities for their business friends and 


Cc ynnecti ns. 


The New Recipe Book 


For less than the price of one 
pair of silk hose he can give 
Her—his mother, wife, sister, 
or “The Girl Friend,” some- 
thing she will treasure for its 
beauty, usefulness and dura 
bility. 


lhis New I P Recipe Book 
comes in two attractive color 
two-tone blue 
and two-tone green beautifully em 
bossed and colored by the Irpico Process. 


combinations 


It is waterproof and can be cleaned with 
a damp cloth. 





Each book is equipped with a 
ten tab index covering the dif 
ferent menu items and each 
index sheet is printed with 
specimen recipes. Office eff 
ciency for the kitchen! 


The outfit consists of cover, 
index and one hundred sheets 
additional rec 
ipes can be written or pasted 

listing complete at the new and lower 
price of $1.50 each. Packed in indi 
vidual boxes 6 outfits to a carton three 
of each color. 


upon which 


ORDER NOW! 


IRVING -PITT MANUFACTURING GO. 


KANSAS CITY, MO. 








October, 1928 


CHICAGO 
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Unit Construction Used in Barr Typewriter 
Service is given and adjustments are made easily on the 
Barr typewriter, made by the Barr-Morse Corporation, 
Ithaca, N. Y., owing to the unit assembly system which ts 
an outstanding feature of this machine. Questions which 
may be asked of the dealer are: How much will it cost to 


repair the machine? How long will it take and will the 
trouble develop again? In answering these questions the 





construction of the typewriter must be considered. If it is 
difficult to remove and replace a part, the time required 
for this may be the largest item of cost 

The unit design of the Barr typewriter has resulted in 


groups of parts which are largely independent of each 
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THE SEVERAL REMOVABLE UNITS IN BARR 
TYPEWRITERS 











other. Service required may be performed best at times 





by substitution of an entire new unit, and this procedure 





may avoid withdrawing the typewriter from the office for 





repair or adjustment Adjustment poimts are accessible 





either by removal of a self-conta‘ned unit or without taking 





























the group from the machine, as is most convenient 

The unit system also, it is said, reduces the number of 
errors in assembling, as the different units are assembled 
and inspected by specialists betore they are assembled as a 


complete machine. The unit feature is claimed to assure 





more accuracy in first assemblies and to reduce the number 


vf times the assembled machine is handled 


> . 
Wood Directs *Steelart” Sales A New Sikes Sales Maker 
the last word in improved Perfect Posture 
Chairs will be advertised in the October 
6th issue of the Saturday Evening Post 


Lyon Metals Products, Inc., Aurora, IIL, has appointed 
Benjamin Wood to manage the “Steelart” folding table 
and chair lines. His previous connection was as advertis 


ing solicitor for The Saturday Evening Post. Previously SIKES COMPANY 
he had manufactured and sold a portable phonograph. Chairmakers for More Than 60 Years 
Mr. Wood had been with Montgomery Ward & Company PHILADELPHIA 


n the advertising department at Chicago also. 


An intensive merchandising plan has been formulated The Natio lly 


When in Atlantic 
City visit the Sikes 








m the “Steelart” lines for the remainder of the year, in- . Me 
cluding four-color advertising in important publications, Advertised > ef gg yer ae 
and expansion of the factory sales staff Office Chairs oe 1 I National Arcade, 
> - ° ak p Tennessee Ave. and 
Poetry Sells Eberhard Faber Pencils and Erasers rae, “a the Boardwalk. 


Some attractive booklets containing cleverly written f 
descriptive verse have been issued by Eberhard Faber, 
Brooklyn, N. Mongol pencils and the following 
erasers, Van Dyke 6000, 6500 and 6587, Pink Pearl, Ruby, 
Emerald, Planet 1065, Helmet 2320, Ruby Tip 1212, and 
the “Clamp” 1095, are described in an entertaining and 
decidedly different manner The illustrations are of a 


novel and whimsical character, adding to the general effect 





that wins immediate and thorough attention 
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“Tay olnvincible 


A line of desks designed with practical ideas 
to fit modern business requirements. With 
every element of beauty; new and exclusive 
features in construction; refinements in 
detail known only to higher priced lines, 
Invincible Steel Desks have already taken 
their rightful place in the popular price field. 











A large new plant with latest cost-reduction 
machinery, now doubles last year’s manu- 
facturing facilities. Here desks are being 
built on a large production scale to meet 
popular price demands. That enables our 
dealers to cater to that bigger market our 
dealers must reckon with first. We've 
studied and met the needs of that great 
market. In desk service, efficiency, long 
life, space, convenience, appearance and 
price, the Invincible line of Steel Desks 
anticipates every demand you must meet. 


> 





\ 





Simple adjustments insure perfect alignment of 
jrawers after years of hard use. Drawers operate 
smoothly on channel tracks. They close {noise- 
lessly against cushioned drawer silencers 
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better grade 
generally used. 






With a complete line with new exclusive 
types of desks, and steel office tables, our 
dealers can now comply with every buyer's 

cifications from one line. Each model is 
substantially finished in beautifully grained 
walnut and mahogany, or in olive green. 
Grained oak finish and special finishes are 
available upon application. 


In every way, Invincible Steel Desks insure 
that fine quality so desirable to practical 
business equipment. They show up to 
advantage on display, demonstrate well, and 
the price tag is within the average purchaser's 
limitations. 


If you are out to build up a desk business, 
here is your best line—-bar none! At any 
rate, it will pay you to investigate without 
delay. Write today for the Invincible Steel 
Desk Catalog and price details. 


INVINCIBLE METAL FURNITURE CO. 


Manitowoc, Wisconsin 
SHOWROOMS: 


NEW YORK CHICAGO LOS ANGELES 
R. Orthwine E. E. Blankmeyer M. M. Corbett 
344 W. 34th St 133 W. Lake St 1206 Santee St. 
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600-FCSC 
Double Pedestal Desk wth Concealed Safe 
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sunk flush with the 
top of the drawer 
head. There are no 
offsets—no protrud- 
ing edges anywhere 
These locks are of 
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No.450-F 
Single Pedestal Fiat Top Desk 

















600-0 
Drop Head Desh 
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No 450-D 
Single Pedestal Drop Head Desk 
Closed thew 





.600-P 
a! Typewriter Desk 
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© we4S0-P | 
Singte Pedeste! Typewnter Desh 
Closed View 





0-S 
Secretary Desk with Extra Drawer 





neo 600-T 
Office Table 
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No. 4 of a series presenting the sales possibilities in Hammermill-National 











7 he rig \ view of the mills 

{the Hammermill Paper Company 

Belin The plant of the National 

Blank Book Company at Holyoke. 

Mass. where 84 years of experience 

ire applied to the making of Loose 
Leat and Bound Books 
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P 1 Levevme eu ‘ ‘ 
7048DR Daily Record of Trans 
ction) torm Key torm t tl 
plan making possible recording of 
business of each day, and tor t 
month « one form Ruled 
Hammermill Ledger. Size of shee 
9! mt, Punched 4 , 





wo Plants 
that Quality built 


~ Producing for your profit 


LLUSTRATED above are the plants of the 
Hammermill Paper Company and the 
National Blank Book Company 
Both of these plants were built by quality prod- 
ucts, Quality products which, since the beginning, 
have proved to the consuming public that they 
were worthy of confidence and repeated use. 
Now these two plants have teamed their 
products. Hammermill papers because of their 
proven merit, their reputation for uniformity 
and dependability, were selected by the National 
Blank Book Company for their 84 year line of 
Record-keeping equipment. This teaming was 


inevitable to the production of Loose Leaf and 
Bound Books adequate to the need of today. 

Dealers stocking Hammermill Ledger and 
National Loose Leaf and Bound Books offer a 
double standard of value instantly recognized 
by buvers. They offer a “‘team’’ of well known 
products which have behind them decades of 
specialized manufacturing experience. And a 
record of continued advertising which has built 
up a brand of consumer acceptance that assures 
quick sales, and greater profits 

A perfect, durable binder must have dependable 
paper of uniform quality tomatch—thereforestock 


LEDG 
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National 
Loose Leaf and Bound Books 
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Stationers Guild of America 


The Guild Products Corporation, Philadelphia, Penna., 
has changed its name. The new corporate title is 
“Stationers Guild of America.” 

The first of two reasons given for making the change 
is that the former name was too general and did not 
specifically indicate the purpose of the organization. The 
forming of Guild groups in other industries caused the 
name Guild to lose its significant connection with com- 
mercial stationery. To guard against misunderstanding in 
the consumers’ mind, it seemed best to qualify and say 
definitely “Stationers Guild.” 

The second reason pertains to the fact that the name 
“Guild Products Corporation” was misleading, and could 
be misinterpreted in the trade. It was possible for people 
honestly to believe that the organization was formed sim 
ply for the financial profit for those who started it, whereas, 
no member of the Guild can profit except as the whole 
group profits—from the general betterment of the entire 
group. 

The new name prevents any misunderstanding and 
definitely associates the Guild with the stationery industry 

> 
New Jamestown Metal Equipment Catalog 


Recently a catalog was received from the Jamestown 
Metal Equipment Company, Jamestown, N. Y., that ably 
presents the company’s line of metal equipment for offices, 
banks, libraries, hospitals, and public buildings. Contain- 
ing forty-eight pages of illustrations and descriptive text, 
and a cover of mottled gray-green, the book is an efficient 
sales messenger. 

Several of the stock lines are printed in color. Many 
special installations are pictured and three or four illus- 
trations are shown in connection with an article describing 
the JA. ME. CO. methods of construction 

The catalog is now ready for general distribution and is 
ivailable to dealers on request 

ous <p — 
An Organization of Specialists 


Western Office Utilities, Inc., Los Angeles, Calif., is 
gathering together an organization of specialists. Recently 
several salesmen were added to the roster, each man a 
specialist in his line. The men are A. G. Benedict, for 
merly with Tel-Kee Corporation; H. S. Cronkright, for 
merly with Stationers’ Corporation; Wayne S. Christo 
pher, formerly with Hale’s Department Store: W. M. Due 
gins, formerly with Los Angeles Rubber Stamp Company; 
Joseph L. Freeman, formerly with Embosso Graving Com 
pany; F. W. Goodrich, formerly with Elliott-Fisher Com 
pany; E. C. Gould, formerly with H. S. Crocker Company; 
Roy C. Jennings, formerly with Schwabacher-Frey Station 
ery Company; Herbert W. Miles, formerly with Embosso 
Graving Company; Kenneth Reed, formerly with Goldwyn 
Pictures Corporation; C. L. Thomas, formerly with Stand 
ird Oil Company of California 

> 
Marchant Sales Conference 

Dean S. Patton and D. R. McAlpine, vice-presidents of 
the Marchant Calculating Machine Company, went to 
Oakland in September for a conference with President 
King, Sales Manager John M. Lund and other officials 
Mr. Patton looks after sales activities in the East and 


Mr. McAlpine in the South 


Foreign Sales Manager Returns 


, : , 
Sales Manager Joseph |! Ryan, in charge of foreign 


listribution of Roval typewriters, after 
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The Correspondence Machine 
For Office and Home 


BARR 
Typewriter 





The BARR Typewriter will serve 
equally well at the office during the 
day, or overtime at home, as you 
choose, for it is:— 


Small Enough to Carry Off, 
Sturdy Enough to Carry On. 


Fs 


When you attend the 
NATIONAL BUSINESS SHOW 
in New York City, October 15-20, 
be sure to visit BOOTH 5 to in- 
spect this unique machine. | 


( 


Manufactured by the 


BARR-MORSE CORPORATION 
ITHACA, N. Y. U. S. A. 


This machine is a Morse Industries product; other 
Morse Products are: the Morse Rocker Joint Silent 
Chain, the Allen-Wales Adding Machine, the Poole 
Clock, and Thomas-Morse Aircraft. 


Born with a Pedigree. 
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No 260 


Wherever Desk Lamps 
are needed, sell 


SILVERS 





ayy 


Dealers realize the advantage of being able 
to supply a complete line of office desk 
lamps 

Silverglos range from the popular priced 


utility lamps to the more expensive period 
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? designs 
? Silverglo meets all the requirements of design, 
@ beauty and construction—plus the added sales 
Ps feature of Silverglo Indirect light. 
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Add to this very reasonable selling prices 
and you have a combination of unbeatable 
merit 

Now's the time to order your fall require- 
ments, and if you have not done so, write 


immediately for our new catalog 


Above number 274" high, 173” shade of 
seamless spun brass. Finished in 
Bronze and Old Italian Brass 


heavy 
Antique 


Silverglo Lamps, Inc. 


300 East Federal St. Baltimore, Md. 


“The Modern Genii of the Lamp”’ 
PACIFIC COAST DISTRIBUTOR: 


Schubert Office Specialty Co., 
Los Angeles, Calif. 


1405 8. Hill Street, 
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Atlanta Concern to Spend Thousands in Advertising 
That the Ivan Allen-Marshall Company, of Atlanta, Ga., 
is about to start upon an advertising campaign calling for 


the expenditure of $12,000 in the next six months has 
just been revealed by Ivan Allen, president of the firm. 

Three leading Atlanta papers—the Atlanta Journal, 
Atlanta Constitution and Atlanta Georgian and Sunday 


American—will be used. Each advertisement will be three 
columns wide by nine inches deep, completely dominating 
the page on which it is placed. Elaborate art work has 
been completed for many of the advertisements, which will 
equal the best being used in any field at present. 

[The advertisements will deal with eight widely known 
advertised office appliances, and will tie in 


their 


and nationally 


being done on these products by 
And they will make an effort to tie down 


with local advertising. 


with advertising 

manufacturers 

national advertising effectively 
Che whole plan is in the nature of an experiment on a 

large scale to determine whether or not the stationer and 

office outfitter effectively 

and its outcome will be awaited with interest—J. H. R 

=> -_ 


J. Ovid Brooks Joins Staff of R. Orthwine 


J. Ovid Brooks resigned his position with the Yawman 


can use more advertising space, 


and Erbe Manufacturing Company, Rochester, N. Y., Sep- 





tember 1, 1923, to become associated with R. Orthwine, 
344 West Thirty-fourth street, New York, N. Y., as sales 
manager in charge of the furniture department 
Mr. Brooks has long been identified with the office equip- 
J. OVID BROOKS 
ment business, having operated under his own name for 
about seven years in Miami, Fla [he business comprised 


Marble 
and equip- 


the agencies tor Mosler safe 5. Standard desks, B L 


chairs, and a complete line of steel furniture 


ment, visible card record systems, etc. The business grew 


rapidly from the time of its inception up to September, 


resulting 


1926, when a hurricane swept it from existence, 
in almost a total loss of property and records 
About this time negotiations between the Mosler Safe 


Erbe Manufa 
which necessitated the 
take charge of the 
The Mosler 
Brooks 


Company and the Yawman and turing Com- 


pany terminated in contracts selec 


experienced executive to 
Erbe 
influential in 
filled admirably up to the time 


tion of an 


Yawman and safe department Safe 


Company was having Mr assigned 


to the position which he 


of his resignation and connection with R. Orthwine 


Mr. Brooks undertakes his new responsibilities with the 
friends and business iates. 
ont a 
Mr. and Mrs. Ed Gash Back from Europe 
On August 1, Mr Mrs. Ed 


hive weeks’ trip through Germany 


best wishes of his asso 


from a 
The 


and Gash returned 


and Switzerland 


journey was most enjoyable. 
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For all executives 





— Dietz Executive Models 


[he Executive line of Dietz desks and tables 
is made to carry out the atmosphere of the 
executive office. 

[he new line is as sturdy as it is handsome. It 
is massive yet graceful. Both interior and ex- 
terior are genuine walnut 


[he Dietz complete line includes five grades 

and three suites of desks and tables. These 

grades are sufficient to meet all requirements 

All desks and table tops are finished with lacquer 
the everlasting beautiful finish 







No. E 60 F 


Laan, 


T UU, em TA 


Besides Dietz quality you have the 


added advantage of good shipping 


facilities. Cincinnati is centrally 
located and frequent savings result 


The J. F. Dietz Co. 


Makers of good desks since 1881 
CINCINNATI, OHIO 
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Useful Sales Kit for Getting Bank Business 

The Quality Park Envelope Company, Quality Park, 
Midway, St. Paul, Minn., and 162 North Franklin street, 
Chicago, Ill, provides stationers with a useful sample 
folder showing the sizes and shapes of envelopes most used 
by banks. This displays four samples of mailing envy elopes, 
and three samples of filing envelopes, mounted on a sub- 
stantial folder which can be carried in the pocket, or given 
space in the salesman’s brief case. These envelopes are 
made of “Leatheroid” or kraft stock. In many cities the 
local stationer is the source of supply for local banks. 
While calling on the purchasing authority regarding office 
supplies, accounting systems and other essentials, the sales- 
man can secure business in envelopes. It takes but a mo- 
ment to show the contents of the folder, and to educate the 
bank official to the use of mailing and filing envelopes that 
are suited to his work. The stationer can order these en- 
velopes for the bank printed at the mill, or have them 
shipped plain and do the printing in his own plant. Two 
standard size price lists accompany the folder—a whole 
sale list for the stationer, and a retail list which can be 
eft with the bank 

an 
Van Buskirk Recovers Health 

After November first, Francis E. Van Buskirk, vice 
president of L. C. Smith & Corona Typewriters, Inc., will 
take up his headquarters at the company’s New York office, 
330 Fifth avenue. Until October 15th he may be reached 
by mail in Syracuse 


Last spring Mr. Van Buskirk suffered a severe attack of 





FRANCIS E. VAN 
BUSKIRK 

pneumonia, from which he recovered only to be again laid 
up within two weeks with tonsilitis. Under the circum- 
stances it is not surprising that he wishes to escape the 
rigors of another up-state winter, despite the fact that he 
is now looking and feeling 100% fit, following a summer 
with his boat “Queen” cruising the inland waterways and 
along the eastern coast 

While Mr. Van Buskirk feels that after a continuous 
service of thirty-eight vears in the typewriter industry he 
is entitled to turn over his more active duties to younger 
men, he will, nevertheless, continue as vice-president and 
a member of the board of directors of the company and 
will devote himself entirely to the interests of the company, 
but in a somewhat less strenuous manner than heretofore 

The many friends of Mr. Van Buskirk will rejoice over 
the fact that he is again in good health and will hope that 
he follows the sound advice of his physicians to drive his 


work less rigorously in the future than in the past 


< 
Baker Promoted to Minneapolis; James to Omaha 
O. E. James, for seven years salesman for the Underwood 
[ypewriter Company, has been appointed manager of the 
Omaha office, succeeding S. S. Baker, who is now branch 


manager at Minneapolis, Minnesota 
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COMPARE THE 


ADVANTAGES OUTLINED IN 


OTOSPEED’S 


new dealer franchise with your present connection. The 
larger discounts, dealer helps and merchandising cooperation 
now offered by Rotospeed insure larger sales and greater 
profits for the dealer. 


New and Improved Products 


Rotospeed has spent much time and moncy 


>. & introducing the new NO-WAX Dry Process 
2 Stencil and correspondingly Improved Inks. 
ae Dealers who have actually solicited their 


regular trade on these products have discovered 

duplicating machines lying idle or giv- 

ing unsatisfactory results because of un- 

suited stencils and ink. In many cases 

\ a test or trial order has been the means 
of resurrecting a new source of income. 


Established 
Market 


You can cash in immediately on the 
demand for Rotospeed products which 
is now well established. The field for 
an efficient, low priced stencil duplicator 
Rotospeed NO-WAX Stencil is a is expanding rapidly. Ten prospects 
eal dry stencil—nothing in thei can be found today where only one 
composition that can harm your existed a few years ago. NO-WAX 
typewriter. The NO-WAX " " " 
Seenell ln nat effecssd be Gimenls Stencils (an entirely new and different 
changes—ordinary toch will cut product) has reduced sales resistance on 
a perfect stencil and it is prac the Rotospeed to a minimum. Besides 
tically indestructible . 

. numerous exclusive features the Roto- 
speed has the advantage of price 
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The Rotospeed prints clear, clean copics of anvthing that can be handwritten, 
typewritten, drawn « uled, in one or more colors-——witheut type or cuts, on any 
size paper from a post card to an 8',"%x16" sheet of paper 


Remember 


The use of Rotospeed Duplicating Machines and supplies is already 
established—it is more than likely that a goodly percentage of your 
customers are already constant users. Rotospeed will be represented in 
your trade territory. This is your opportunity to make a profitable 
connection with an established reliable manufacturer of duplicating 
machines and supplies. Write today for full particulars. 


- THE ROTOSPEED CO. 


200 West Fifth St. Dayton, Ohio 


’ ' 
@ THE ROTOSPEED CO., 200 West Fifth St., Dayton, Ohio ' 
' 
' Without obligation, send me details of vour dealer franchise : 
' 
t ' 
Dee ' 
' ' 
oe ' 
7 ' 
' (Attach to your letterhead ) ' 
' ' 
ee ee a 
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It’s a winner 


[he response of dealers and the pub- 
lic to the new Wil-Fre combination 
typewriter desk and table exceeds 
our best anticipations. Truly this 
desk is a work of art and is the 
most practical furniture made for a 
portable typewriter. Stationers, of- 
fice furniture dealers and typewriter 
dealers find it a fast-selling article. 
No interference with your regular 
desk line. It is a furniture specialty 
for the professional office and the 
home which opens up new avenues 
of profit. 

Get in on the ground floor with 
Wil-Fre for the advantage of being 
first in your territory with this 


new line. 








IL=FRE 








2501 Homer Street 


Associated with 


@criicAco D 


]. D. Freese & Sons Company 











Oect ber, 1928 


Mongol Pencil Takes Wings 
From an ingenious creator of advertising novelties 
Eberhard Faber, Brooklyn, N. Y., is obtaining a most 
unusual wooden display, unique in design and handsome 


in coloring. The display represents a Mongol pencil with 
wings, legs, feet, beak and searching eyes, ready to fly to 
the assistance of whoever is in need of a high grade pencil 
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MONGOL” PENCIL DISPLAY BY EBERHARD FABER 


As a window feature, the display is a powerful attention- 
getter, especially when used in conjunction with the latest 
Eberhard Faber school supply streamers that are attracting 
favorable attention. An enlarged model of the Mongol 
winged pencil has been mounted on one of the Eberhard 
Faber five-ton delivery trucks The traveling display 
attracts the attention of crowds wherever it goes in 
Greater New York 
8 = 
Royal Portable Window Display Contest 


felieving that the window display medi 


um of sale is 
one of the most immediate ways of obtaining customers for 
its dealers, the Royal Typewriter Company, in addition to 
its window display material, is offering a display photo- 
graph contest. Entrants in this competition are trying for 
three awards and photographs submitted are without ex- 
pense to any dealer in Royal portable typewriters 

This window display contest ended its first month in 
September and the prizes awarded were very acceptable 
articles to Royal portable dealers, the first prize being a 
pair of Royal portables, the second a chromium finish Royal 
portable, and the third, one Royal portable, choice of finish. 

Anyone selling or displaying the Royal portable in a 
street level window display space, with this machine the 
definite motive in the display scheme, is eligible to enter a 
photograph in this contest. The popularity of such a 
contest is well shown by the fact that it will be continued 
by the Royal Typewriter Company for an indefinite period, 
with prizes changed from month to month and a monthly 


award offered 
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MARCHANT CALCULATING 
MACHINE COMPANY 


Oakland, California 
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your problem-~ 
tap a key~ or 
nudge a lever~ 


+ in an instant the 
answer is before you- 


SO SIMPLE | 
ANYONE CAN DO i! & <¥e 


. . Be sure_to see it 
per rform at the New York and 
Chicago “Business Shows... . 


Aladdin would have tightened his grip on 
the Magic Lamp, if he could have seen the per- 
formance of the new All-Automatic Marchant. 

Difficult calculating is completed so simply 
and lighting fast that it appears little more 
than a matter of submitting problems—tap- 
ping keys —or touching levers — and then 
reading the answers! Be sure to see the Mar- 
chant perform—before you decide. 


APPLIANCES 


Automatic Division, Automatic Multiplica- 
tion, Automatic Repeat Addition, Direct Sub- 
traction —and all the other features of the 
“Marchant Test” the standard of calculating 
macnine efficiency: 

1. Anyone can run it. 2. Visible dials for all fac- 
tors and results. 3. “True Figure” register dials. 
4. Horizontal straight line reading. 5. Dials spaced 
for easy reading. 6. Automatic electric dial clear- 
ance. 7. Noiseless sliding —one-hand re- 
lease. S. Automatic position indicator. 9. Quiet 
start and stop motor. 10. Automatic multiplication 

right hand control. 11. Direct subtraction. 12. 
Automatic repeat addition. 13. Automatic division. 
14. Automatic stop control for all operations. 15. 
Maximum “carry-over” capacity. 16. Minimum desk 
space. 
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THE NEW ALL*AUTOMATIC MARCHANT 
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Another Public Utility Selects 


Jamestown Metal Desks 


OW on row of Jamestown 

Metal Desks help to speed up 
the work—increase the efficiency 
—and add to the attractiveness of 
the Customers Accounts Depart- 
ment of the Peoples Gas Light 
and Coke Co., Chicago, Ill. A 
large number of Jamestown Metal 
Desks are now 


need—each possessing those re- 
finements of design—construction 
and appearance for which this line 
is justly noted. 


To office appliance dealers the 
Jamestown Metal Desk Line 


offers a real opportunity for 
increased 





in use by this 
company — all 
purchased dur- 
ing the past 
year. 


There is a 
Jamestown 
Metal Desk for 
every office 


JAMESTOWN 
METAL 
DESKS 
ee 


desk sales 
and profits 
—to the users 
of desks the 
assurance of 
the utmost in 
desk efficiency 
and value for 
the money. 


Write for complete information. Several 
exclusive territories still avail- 
able. Act quickly. 


JAMESTOWN METAL DESK CO., JAMESTOWN, N.Y. 
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Recent Business Books 


Authoritative Book on the Use of Color A. P. G. PHOTO 
The Finishing Research Laboratories, Inc., 1164 West 
Twenty-Second street, Chicago, IIl., has published a book- MAILING ENVELOPES 


let entitled “Practical Color Simplified,” written by Wil- 


liam J. Miskella) M. E. The author is a recognized 
authority on the use of color, having had twenty-three 





years experience with such concerns as Western Electric 
Company and the Lamberson Japanning Company. 

The booklet contains twelve chapters dealing with a sur- 
vey of the use of color from a practical standpoint, color 
choosing, color mixing, color harmony, color matching, 
colored lighting, color photography, color language, color 
designation, color pigments, color testing, and color in 
business. Many technical figures and tables are included 
in the booklet in addition to seven color plates showing 
pigment and light color mixtures, an artificially lighted 
automobile salesroom, a modern theatre, a perfume light, 
the photographic effect of color treatment, popular color 
pigments, and a finishing research color chart. The finish- 





ing research color chart is said to be of particular value 
because it tells how to select warm and cool colors, how 
to mix colors to get any shade, and how to harmonize 
three or more colors and avoid color discords. 

“Practical Color Simplified” is intended for the use of 
advertising men, artists, printers, manufacturers, in fact 
for anyone who uses color in his daily work or daily life. 
The booklet contains 128 pages, is bound in Fabrikoid, 
and sells for $3.50 

> 


New Handbook on Servicing Royal Typewriters 


Wesley Trout, Enid, Okla., well known typewriter ex 
pert and technical writer, formerly editor of the technical 


department of Business Machines, and author of “How 
to Service Remington Typewriters,” has compiled a hand 





book on servicing Royal typewriters which he will publish 
and distribute from Box 575, Enid, Okla. The book con- 








tains instructions on how to clean, repair, inspect, and 


make rare adjustments on the Royal typewriter. About 

fifteen pages will be devoted to technical matter, covering The A P G Photo-Mailer is designed to carry 
the Royal from A to Z. None of the material, it is said, photographs, fine drawings and pictures through 
has ever been published before. Over thirty inspection the mails, as a postage saver, with absolute 
questions are listed protection. 


In order to keep the cost down, the author has had the 


The Envelope is of a strong kraft paper, is suitably 
printed in brown or black ink with a design that 
makes it distinctive for mailing photographs. 


ontents Multigraphed. The cover is of leatheretie and the 
book is of a size that can be easily carried in a pocket 
It is a loose leaf repair manual, so that any new adjustment 
on the Royal can be added easily when they come into 


Made in two styles, either gummed flap or string 
tie fastener, with a single or double corrugated 
board insert for protecting the contents. 


being. 
Purchasers of Mr. Trout’s new handbook will be en- 
titled to free service from him on all matters pertaining 





to repairing typewriters and adding machines for one year 


from date of purchase. The book is now ready for dis- The A P G Photo- 











tribution. The price is $2.00 Mailer Display 
—_-—_ =~ - - — - 
Valuable Booklet on Patent L Cortes aan 
aliuabie ookiet on Patent aws 
ten each of the six 
Richards & Geier, patent and trade-mark attorneys, 274 . 
. er most popular sizes 
Madison avenue, New York, N. Y., have published the w mig 
fourth edition of a booklet entitled “Patents, Law and hand se Samples 
Practice,” written by Oscar W. Geier. The booklet is a and prices. 
comprehensive, but brief treatise, presenting in a clear, 
lucid style all the essential information that anyone in 
yl re is not t tech1 ical for the layman to understand 
und the material is presented in logical sequenc ‘hat MENSINGTON,CONMM......... GHICAGO,ILL. 
the reader can follow the thought easily SALES OFFICES: NEW YORK~-BOSTON-~SAN FRANCISCO 


The ia < cerning 


: li W on rning the nature and theory ota { nited | 
States patent is briefly interpreted Under the heading | 
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Now—Schedule 
an (€SCO) display 


The fall season is especially productive of 
ESCO chair cushion sales. Office people 
returning from vacations look over their 
equipment with fresh interest. Replacing 
old, worn chair pads with neat, tufted 
ESCO cushions is done at the suggestion. 
Display ESCO cushions and pads in your 
window and in the stationery or furniture 
departments. Let your salesmen feature 
them at the same time, on their calls. The 
result will profit us both. Write for details 
and let us replenish your stock. 


Economy Seat Company 


511-517 So. Paulina St. CHICAGO 





“Digest of Law and Practice,” there are several sub- 
heads including the following: Who may obtain a patent; 
What may be patented; Preliminary searches as to novelty; 
and Applications for patents. The procedure in the Patent 
Office is outlined and sections are devoted to interferences, 
reissues, appeals, disclaimers, infringements, infringement 
suits, ownership, design patents, trade-marks, copyrights, 
and a schedule of charges. Foreign patents are also 
dealt with in a comprehensive way. 

The book is not iniended to take the place of a qualified 
patent attorney in any sense whatever, but ‘gives such in- 
formation as laymen should know before invoking legal 
assistance in patenting their inventions. 

The booklets are distributed without charge Anyone 
interested can secure a copy by writing to the publishers 
at their New York office 

- we — 


Final Chapters of Repair Manual Now Ready 


(owing to many requests for the early completion of the 
loose-leaf manual, “Underwood Typewriter Repairing,” 
from dealers who have already ordered the book, Edward 
H. Johnson, Box 1321, Midland, Texas, publisher, says that 
he has finished the final chapters during the past sixty 


days. The entire twelve chapters are now ready, and 
orders will be filled promptly 
_ > 


Royal Portable Division Chief Visits Dealers 


Following a new itinerary that takes him through to the 
west coast with stops at many cities he has never before 
visited, W. J. Montgomery, in charge of the portable divi- 
sion of the Royal Typewriter Company, began his portable 
dealer service tour last month. He has chosen, he says, 
to make this coast to coast trip partially one of a congratu 
latory nature to dealers who have made possible the carry 
ing out of the Royal portable protective dealer policy 

Carrying with him fresh ideas on display material and 
advertising of value to the dealer, and with a record of 
dealer business done through his department, Mr. Mont- 
gomery intends, by personal contact, to establish a close 
relationship between manufacturer and dealer that will 
result in record sales for his division 

bite 
Adams Printing Company Expands 

During the past several years the Adams Printing Com- 
pany, Hillsboro, Texas, has grown so rapidly and to such 
proportions that it was found necessary last August to 
reorganize, increase the capital stock, and to get help in 
the management of the business. A _ half-interest in the 
concern was purchased by Mrs. Ellie Lowrey, and the 
capital stock was increased to $20,000. The name, Adams 
Printing Company, will be retained J. D. Adams, sole 
owner of the business before the reorganization, is now 
being assisted in the management of the company affairs 
by P. L. Lowrey, son of the new half-owner. 

The building in which the Adams plant is housed is 
being remodeled and when the changes have been com- 
pleted the company will have, in addition to a splendid 
printing plant, a complete stock of stationery and office 
supplies. Mr. Lowrey, who has had experience as a travel- 
ing salesman for a stationery manufacturer, is well fitted 
to advance the interests of the commercial stationery de- 
partment of the company. 


— <4 


New GF Representatives in Rochester 
The Rochester Stationery Company, 108 Mill street, 
Rochester, N. Y., was recently appointed local represen- 
tative for The General Fireproofing Company of Youngs- 


town, Ohio 
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Envelopes to Match —easily and 
economically . . . Print a design 
or picture over the quiet, neutral 
buff of the Improv ed Columbian 
Clasp Envelope. No dark back- 


—— 


against 


them 
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‘Tired, panting mailings 





To your desk—to every business man’s desk—day 
after day, come tired, panting mailing pieces. Their 


NLY a day or two ago, 

they were spruce and 
smiling, like those you print 
for your customers. They 
were ready to battle for business, and to win 
commendation and further printing orders for 
some good printer. 

The journey through the mail, unprotected 
by a good envelope, has left them tired, pant- 
ing, out of the running. 

When your customer's mailings arrive like 
that, they don’t pay him. And the customer 
who gets no business from his booklet isn’t 
eager to order another lot from his printer. 

The way to make your customer want more 
printing is to leave nothing undone that will 
help make his mailing piece more profitable. 

The envelope you sell 
him will see that mailing 






through right—or it won't. 


Tough Paper . . . Here's an Im- 
proved Columbian Clasp Envelope 
holding ten pounds of tools. We 
made this test with six good cat- 
alog envelopes. Out of the six 


ground to overcome. this make alone survived. 





once trim folds are creased with irregular lines. 
They have a cracked, broken-down, weary look that 
beseeches early rest in the yawning waste-basket 


Play safe—for your own sake as well as for 
his. Sell him Improved Columbian Clasp 
Envelopes—the sturdiest catalog type made. 


He'll cheerfully pay you the extra profit 
they yield, if you remind him how important 
a part the envelope pays in getting returns. 


Your paper merchant has Improved Colum- 
bian Clasp Envelopes in thirty-two stock sizes 
that save the nuisance and high cost of making 
sizes to order. Or, write us for the name of a 
nearby distributor. 


UNITED STATES ENVELOPE COMPANY 
The world’s largest manufacturers of envelopes 
SPRINGFIELD, MASSACHUSETTS 


With thirteen manufacturing divisions 
covering the country 


> 





This Clasp refuses to break . .. 
Actual tests chow that the Im. 
proved Columbian Clasp can be velope is gripped with four prongs 
bert open and shut repeatedly into a double thickness of tough 

without breaking. paper. This clasp stands the gaff. 


Four-Prong Anchorage . . . The 
Improved Columbian Clasp En- 
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PUSHES lead cut 


For School. l 


Dur- 0- Lire 
AMBER-JACK 


at the price all can pay 


with 
seven * 7-90 








wrt. features 


Here’s a pencil that every student at school or college will 
want on sight—a sparkling beauty finished in the tawny 
amber hues of the great game-fish from which it gets its 
name: The Amber-Jack! 


Jacketed in burnished, sparkling, amber, Dur-O-Lite it has 
permanent beauty. Designed and machined with precision 
throughout, it holds leads so they can’t jiggle and slip, 
gives Push-N-Pull action, propelling, repelling and expel- 
ling the lead at a turn of the tip. 





Never before such a value at $1.00—real beauty and seven 
wonderful features that appeal to all: 


Push-N-Pull by turn- All metal to metal 
ing tip—lead is pro- contact. No binding. 
tected when not in 








use. Locked lead chamber smite 
Loads from either Sccliettauet aaa cena» 
oud oF tip. spill the leads when P ' 
Unbreakable Dur-O- you pull off the cap I ry > 
Lite Barrel. Drop it to erase. The lead can’t spill the 
on a cement floor— it chamber ie leched. leads when you 
won't break. ag hE ae cap 
Simplest of all pro- 
pel and repel mech- 
anisms. Remove tip 
from pencil body and — , 
see for yourself. —_ “ sa 
“it > 
Exclusive Dur-O-Lite — hae 
colors and designs; a 
octagon and decagon 
(8 and 10 side). 4 
“ 
Order now and get the free Amber- Se end of 
Jack display for your window and 7 the tip 
counter. This is a real seller for the 
school season. Get your share of the 











profits. 


DUR-O-LITE Pencil Co. 


4541 Ravenswood Ave. Chicago, Illinois 
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Mid-Western Typewriter Dealer Goes East 

For the first time in his life J. W. Paxton, one of the 
brothers of the Paxton Brothers combination who run the 
Paxton Typewriter Company at Bloomington, Ill, came 
east on his vacation this year and he traveled with eyes 
wide open. Leaving his brother, George Noble Paxton, to 
run the business, J]. W. Paxton made calls at the head- 
quarters of all eastern office equipment houses he repre- 
sents. 

His tour took him through New England and south to 
Washington, D. C., and over many of the landmarks 
familiar nationally At the offices of the Royal Type- 
writer Company he expressed his opinion that if he could 
not sell his brother on the same trip next year he, himself, 
was not a good salesman He also stated that he was 
receiving daily reports from Bloomington on business con- 
ditions there, and his brother reported that in his absence 
Royal typewriters were being sold faster than ever 

It will be remembered that Mr. Paxton originated a 
novel typewriter delivery truck some time ago which was 
appropriately called a “Typewriter Store on Wheels” and 
which sold for the Paxtons nearly a thousand dollars’ worth 
of typewriters during the three days it traveled through 


the country territory convassed by this company 
e+) 


Bill Doyle Starts New Office Supply Store 
sill Doyle sold his interest in the Parlette-Doyle Com 
pany, Oklahoma City, Okla., August 1, 1928, and started 


a new office supply store with Mike Bryan as a partner 


on September 15 Che new store, running under the firm 
name of Bryan & Doyle, is in the Empire building, Okla 
homa City. A complete line of office supplies and equip 


ment will be carried. 

Before the forming of the partnership, Mr. Bryan was 
in the employ of the Parlette-Doyle Company for ten years 
Mr. Doyle was connected with the Parlette-Doyle Com 
pany since its origin, and is now actively interested in 
Doyle’s Book Store, Ardmore, Okla., Doyle’s Book Store, 
Shawnee, Okla., and Schall & Doyle, Ponca City, Okla 

Associated with the new concern is Al Cook, another 
former employee of the Parlette-Doyle Company. 

To assist them in establishing connections and completing 
stocks, Bryan & Doyle will appreciate receiving catalogues 


and price lists from manufacturers 
+ 


Specialty Typewriter Company in New Quarters 

In a recent communication to Office Appliances, the 
Specialty Typewriter Company, 173 West Madison street, 
Chicago, Ill., announced the celebration of the sixth anni- 
versary of the founding of its business by moving into 
larger and better quarters 

During the years, the announcement indicates, the com- 
pany has been helped in its progress by the co-operation 
accorded it by manufacturers and dealers. The company 
has enjoyed the confidence of the concerns with which it 
has had dealings, a condition, it is said, that has engendered 
a desire to rebuild typewriters better, if possible, as an 
expression of appreciation The Chicago Typewriter 
Dealers’ Association is also mentioned as a contributor to 
the company’s development The announcement closes 
with an invitation to visit the company when in Chicago 

~——~> 

C. L. Patterson Lyon Sales Engineer at Denver 

C. L. Patterson has been appointed exclusive sales 
engineering representative in the Denver territory by Lyon 
Metal Products, Inc. He is head of the C. L. Patterson 
Office Equipment Company at Denver, which has rep- 
resented the Lyon organization at that point for some time 
The C. L. Patterson Office Equipment Company will sell 
Lyon steel cabinets and tables to the office equipment 


held 
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PREM 


IER 


Steel Sectional 
BOOKCASES 





At the 
Price of 
Wood 


Standard sizes and 


uired. 
doors. Can be 
with steel doors, 
with glass doors, or 
without doors to be 
used as shelving. 








No. Dimensions | Olive Green Wood Finishes Shi we. 
201-4 Base height 4”...... S 5.00 $ 5.50 il Ibs. 
=< oees < me of rey. 5 6.00 12 Ibs. 
4 RBside 
a 11 x 1134" x 34”... 11.00 12.00 23 Ibe. 
Toe tat” 5 11.50 12.50 24 Ibs. 
204 13%” 4 neide 
11” x 15%” x 34”.... 12.00 13.00 27 Ibs. 


Sections furnished without doors, deduct $2.00 from the net price. 
Prices are F. O. B. Mishawaka, Indiana. Liberal trade discounts. 
Prices subject to change without notice. 





PREMIER STEEL FILING CABINETS 





‘Built for Business”’ 


Electrically and Acetylene weld- 
ed. Rigid in construction. Beau- 
tifully finished. Full Roller Bear- 
ing. Double drawer fronts. 
Brushed brass finish hardware. 
“Pinch” follower, positive in op- 
eration. Drawer capacity 25 fil- 
ing inches. Automatic locking 
device if desired. All standard 
finishes and in 4, 3 and 2 drawer 


Constructed for Unlimited Service 


DESCRIPTION PRICE 





Olive Mahg a Wet 


Green Walnut 








Stock 

P No. 
Stationery es 4 Br. 
Cabinets ‘%0i-" iPr. 
T ‘ter 301 3 Dr. 
ypewrnter = 35-1. 3 Dr. 
Stands 306 | 3 Dr. 
308-L 3 Dr. 
104 ? Dr. 
ios 8 De. 
Holders 106-L 2 Dr. 





39. 45.00 

39.00 45.00 145 
45.00 51.00 145 
29. oo 115 
35.00 oo 115 


35.00 41.00 125 
41.00 47.00 125 
00 ‘00 


29.00 33.00 
33.00 1 
33.00 37.00 106 





- Prices are F. ©. B. Mishawaka, Indiana. 
Liberal Trade Discounts 





Address All Communications to the Chicago Sales Office 
Premier Metal Products Co. 


JOHN W. MESSIMORE, Sales Manager 


1467 CATALPA AVE 


CHICAGO 





Address Export Baquiries to G. W. Snowman, 215 W. 35th &t., 
New 


York City 
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ROUGH 


A. W. M. CO. 
& 


PREMIER GRADE 





TYPEWRITER 


“INVINCIBLE” 


Non Blooming, Non Hardening 


PLATENS 


It will pay you to sell 
““INVINCIBLE”’ 
PLASTIC 
TYPE CLEANER 
Big Profits —- Pleased Customers 
No Sales Resistance! 














Parts - Supplies 
BLICK tree“ Warts 


RUBBER 
COVERS 


AMERICAN 
WRITING MACHINE 
COMPANY 


449 Central Ave. - Newark, N. J. 
and 

23 Principal Cities 

Established 

1880 
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Conklin Appoints New Vice President 





[he directors of the Conklin Pen Company, Toledo, 
Ohio, announce the selection of C. B. Mathes as vice- 
president and general manager, succeeding the late C. C. 
Cobb Mr. Mathes comes to the leadership of this old 
and well known Toledo industry after many years spent 
as salesman, and recently as sales manager of the com- 
pany. While a member of the Conklin sales force, Mr. 
Mathes’ record set a pace for the entire organization, and 
as sales manager he originated and put into effect many 
agressive and constructive policies which benefited both 
the trade and his company 

The position of sales manager has been filled by the 
appointment of Tom Emerson, who as manager of the 
San Francisco branch sales office of the company, has 

c. B. MATHES 
made a splendid record. Mr. Emerson will remove from 


San Francisco to Toledo soon and make his home there 
Mr. Mathes states that there will be no departure from 

the well-established Conklin attitude of consiructive help- 

the 


tories are being reassigned and some promotional activities 


fulness toward trade However, certain sales terri- 


are being planned that will, it is expected, soon launch the 
Conklin Pen Company upon the most aggressive and con- 
sistent production and sales effort of its long career 
> 
Foresman Forms Own Advertising Company 
Donald B 


organized the firm of 


Foresman and William J]. McQueeny have 


Donald B. Foresman & Company for 


the planning and preparation of direct advertising and 
sales promotional work generally. They will conduct sales 
campaigns ind prepare booklets, folders letters and 

ste r} offices are at 415 Lexington avenue, New 
York, N. \ 

Mr. Foresman was for several years assistant to W. D 
M. Simmons, advertising manager of the Underwood Type- 
writer Company. For the past year or so he has been 
advertising manager of Tiffany Studios, leaving that post 

organize his own company 

> 
Canadian Delegation to West Baden Convention 
I. S. Luckett, Vawter-Luckett Limited, Toronto, Ont., 


wvernor-elect of the Thirteenth District of 


M., is 
to the 


Canada, the ga 
+} 


he N. A. S. O. O 


Canada 


preparing to head a good sized 


annual 


the 


delegation trom twenty-second con- 


West 


probably be 


; , 
vention at Baden. Reports indicate that dele- 


gation will the largest that has ever come 
Thirteenth District 
ee 


Paper Fastener Concern Opens Atlanta, Ga., Office 
New York, 


laughton build- 


H. R. 


from the 


Company of has 


W ynne-( 


will direct sales in the South | 


The Star Fastener 


Paper 
just taken a suite of offices in the 


ng trom which it 
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CLS ORT Pe ee rs ere. 





GOLD IN STEEL 


Sacunriry O keep your business up to the demands of your cus- 

tomers’ business, offer up-to-date equipment. That 

STEEL PRODUCTS means steel—steel office products whose value and sales 
opportunities are assured by the Security trade mark. 


FILING CABINETS 
; From letter trays to storage cabinets, the Security Steel 
DESKS Line offers profit opportunities to every office appliance or 
TABLES office equipment dealer. Send for your copy of the new 
SHELVING complete catalogue of Security Steel office equipment. 


STORAGE CABINETS O 
WARDROBES 


TRANSFER CASES 


SAFES AND 
MADE-TO-ORDER 
EQUIPMENT 


The STEEL EQUIPMENT CORPORATION 


Equipment 
that Never Avene., New Jersey 


Wears Out NEW YORK PHILADELPHIA NEWARK BOSTON NEW HAVEN CHICAGO PITTSBURGH 








ree 


Oe ee 


a ee ee 
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AJOW that you have found Kamargo Mimeograph Papers 
N (wate rmarked “K”) as consiste -ntly superior in quality as 
the national advertising which supports it continually claims, 
we urge you to stock “Pen Plus”—the new addition to an 


already popular line. 

In “Pen Plus” you will find a sheet, w atermarked with the 
circle “K”, as are all ties reproducing papers, ideally 
suited for those of your customers who operate multigraph 
machines. It is made in white only—in wove 16 and 20 Ib. In 
appearance it resembles a high wrade bond but is quickly absorb- 
ent and takes a pen and ink signature without smudge or blur. 


Write your nearest distributor. This list is for your conveni- 
ence. He will gladly supply you with sample books and full 
details concerning Kamargo Re producing Papers. 


KAMARGO 


WATERMARKED 


The Papers for Reproducing Machines 


Kamargo (Watermarked) is regularly carried in stock by the paper wholesalers listed below: 


Baltimore, Md., Dobler A Mudg« " Indianapolis Ind... Creseemt Paper Company 


Baltimore, Md., Whitaker Paper Company Los Angeles, Calif... Blake Moffitt & Towne Sen Antonio, Texas, San Antonio Paper 
Louisville, Ky., Louiewille Paper Company Company 


“ St 


Louis, Mo., Acme Paper ‘ ompany 


Reston, Mass., Cook Vivian Company 


Boston, Mass., Storrs & Bement Company | ILwnechburg, Va., Caskie-Dillard ¢ ompany, San Francisco, Calif., Blake, Mofite & 
Buffalo, N.Y... The Alling & Cory Company Inc. Towne 
Chicago, UL... Empire Paper Co Memphis, Tenn., Tayloe Paper Company Scranton, Pa... Megargee Brox 

Milwaukee, Wise., The E. A. Bouer Co | Spokane, Wash., Spokane Paper & Stationery 


| 
Cleveland, Ohio, The Central Ohio Paper | ‘ 
Company 
Syracuse, N. Y., J. & F. B. Garrett Co 
Toledo, Ohio, The Central Ohio Paper Co 
Washington, D. C., R. P. Andrews Paper 


Company 
EXPORT AND FOREIGN 
Philippine Islands, J. P. Heilbronn Co.. 


Company Montreal, P. Q., W. V. Dawson, Limited 


Columbus, Ohio, The Central Ohio Paper New Orleans, La. E. C. Palmer & Co. 


| 
| | 
Company | New York City, Conrow Brothers 
Dallas, Texas, E. C. Palmer & Co New York City, Lathrop Paper Co., Inc | 
Denver, Colo., The Carter, Rice & Carpenter | New York City, Henry Lindenmyer & Sons 
Paper ‘ ompany | New York City, J. BE. Linde Paper ¢ ompany 
Detroit, Mich., Beecher, Peck & Lewis | Philadelphia, Pa., Chas. Beck Co | 
i 

| 

| 





Kimira, N. Y., Horwitz Brothers Philadelphia, Pa.. The Thomas W. Price Manila 

Grand Rapids, Mich., Quimby-Kain Paper Company New Zealand, India, Australia, Java, Africa. 
Company Pittsburgh, Pa.. The Alling A Cory Singapore, Japan, American Paper Ex- 

Hagerstown, Md. Antictam Paper Company } Company ports, Inc.. New York City 

Hartford, Conn., Rourke-Eno Paper Co Richmond, Va., Richmond Paper Company Latin Acnenien, National Paper & Type Co., 

Houston, Texas, E. C. Palmer & Company Rochester, N. Y.. The Alling & Cory New York City 

Houston, Texas, The Paper Supply Co U Company y China, Mustard & Company, Inc., Shanghai 


The distributer nearest vou can serve you to maintain your stocks at the most profitable 


level—the level at which you turn your investment over most frequently, without missed sales 


KAMARGO MILLS 


ecwrded 
“\__ KNOWLTON BROTHERS 
Watertown. New York 





1928 
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Massachusetts’ Best Mayor 


The front page of the September 11, 1928, issue of the 
Telegram-News, Lynn, Mass., carried a news story, which 
we quote verbatim, concerning the stationer-mayor, Ralph 
S. Bauer: 

“When Gov. Alvan T. Fuller referred to Ralph S. Bauer 
as the best mayor in the Commonwealth, at the Amesbury 
Chamber of Commerce last week, he not only paid a fitting 
tribute to our chief executive, but also praised the city of 
Lynn, because it is fortunate in having him as its head. 

“Gov. Fuller is not given to flattery. When he singled 
out our mayor for such lavish praise, he had plenty ot 
reason 30th our governor and our mayor are of the same 
type of citizen and public official. 

“They are both independent in politics, neither owes his 
election to political machines or political leaders Both 





MAYOR R. S. BAUER 


sought office because it afforded them an opportunity of 


serving the people. Both turn their salaries back to the 
people. The mayor gives his salary and thousands of more 
dollars to worthy causes 

“Neither is a sticker for political expediency. Mayor 
Bauer came out for Sunday professional baseball recently, 
although most of the Lynn Republican office-holders are 
against it, for political purposes Gov. Fuller attacked 
the bigotry of Dr. Straton and Sen. Heflin, although they 
are seeking to defeat the Democratic candidate for Presi 
dent. 

“Gov. Fuller selected Ralph S. Bauer as the best mayor in 
Massachusetts because he is a man after his own heart, 
fearless and independent, a business man executive like 
himself, serving no clique, but working for all the people 

“He selected Mayor Bauer as the best mayor in the 
Commonwealth because of the tremendous tax reduction, 
trom $35.80 to $28.40 during his administration, and other 
achievements 

“Lynn returns the compliment to Gov. Fuller. A major 
ity of its citizens think he is one of the best governors 


this state ever had.” 


ss 
Mr. and Mrs. L. C. Stowell in Europe 

L. C. Stowell, president of the Dictaphone Sales Cor- 
poration, New York, N. Y., accompanied by Mrs. Stowell, 
sailed September 8, for an extended trip to Europe, ex 
pecting to return to New York October 30. The pri- 
mary purpose of the trip is to call on all the Dictaphone 
representatives in Europe. 

Mr. Stowell’s first stop was at the Business Efficiency 
Exhibition, held in Berlin, Germany, September 7 to 16. 
Up to the time of publication, Mr. Stowell had visited the 
following Dictaphone distributors; Dictaphone Sales Com- 
pany, M. B. H., Berlin, agent for Germany; Ing. Hans 
rebitsch, Vienna, Austria, agent for Southeastern Europe: 








First in the field 
First in quality 


Uhl pioneered the way in posture chairs. 
It followed quite naturally that the first 
in the field should be first in quality. 
First in dealer sales had to follow. 


As always when an item grows in pub- 
lic favor, imitators spring up overnight. 
Most of these, lacking root in real 
merit, pass off, but in selecting a line of 
posture chairs, make sure that yours will 
be one of no regrets. 


The qualities which have made the Uhl 
“Postur-Chair” first everywhere are 
qualities which can make it first for you. 
Let us tell you more about it. 


The 
Toledo Metal Furniture Co. 


1416 Hastings Street 
TOLEDO, OHiO 
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Wt: 


The Heavy Panel 
line— 
Built for all time 





Sturdy, solid construction 
—honest value back of 
every B & G desk, has 
earned for the line the right 
to be known as the heavy 
panel line. 


In the panels you will find 
full evidence of the sterling 
qualities in B & G desks. 
Hit the panel—then decide. 
For full details, catalog, 
prices and dealer arrange- 
ments, write us today. 


BENTLEY & GERWIG 
FURNITURE CO. 


PARKERSBURG, 
w. VA, 


LMM 
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Ruegg-Naegeli & Company, Zurich, agents for Switzer- 
land: Rag. Artistide Migliavacca, Milan, agents for Italy; 
and Theodoro Wagner, Barcelona, agent for Spain. 
During the month of October Mr. Stowell will complete 
his round of visits, making them in the following order: 
First, Louis Battistelli, Paris, agent for France and the 
French colonies in Africa; second, Robert Claesen, Brus- 
sells, agent for Belgium; third, N. V. Handelsvereeniging 
Haussmann & Van den Akker, The Hague, agents for 
Holland: and finally, the Dictaphone Company Ltd., 





L. C. STOWELL 


> 


Kingsway House, Kingsway, London, W. C. 2, England, 
agent for the British Isles. 

Che last named company, ably managed by four brothers, 
Thomas Dixon, managing director; Will Dixon, manager; 
James Dixon, manager for Ireland and the north of Eng- 
land; and George Dixon, head of the mechanical depart- 
ment, is celebrating the attainment of its majority, having 
handled Dictaphones for twenty-one years. On October 
19 and 20, a convention of the British Dictaphone organiza- 
tion will be held at the Russell hotel in London. Mr. 
Stowell will be present and address the meeting 

[The European business of Dictaphone during the past 
year, it is reported, was better than ever before In 
Continental Europe, the first seven months of 1928 showed 


a thirty per cent gain over the same period in 1927 


> —_ 
The Latest Imperial Desk Catalogue 

Catalogue Number Twenty-Eight, recently issued by the 
Imperial Desk Company, Evansville, Ind., is a sixty-four 
page book, exclusive of covers. It impressively presents 
the Imperial line of office furniture rhe printing is well 
done, particularly the color work, which faithfully repro- 
duces the walnut finishes of the matched suites 

Measuring eleven by eight inches, the catalogue is end- 
opening It has a pleasing continuity in the layout of 
illustrations and text. The cover is of medium weight, 
slate-blue stock, nicely printed in black, red, tan and gold. 

Each of the new catalogues is accompanied by a letter 
calling attention to the many changes and improvements 


the Imperial line, featured in the new catalogue rhe 


matched suite lines, the turned leg lines, and several of 
the straight line desks have been improved and two of the 
straight line grades have been reduced in price It is 
further stated that all Imperiai desks are now equipped 
with specially designed and paiented automatic steel lock- 


ing devices that are positive and noiseless. 


> 
Boyd with Marchant at Baltimore 
L. E. Boyd, formerly with the Sundstrand and the Bur- 
roughs Adding Machine Companies, has been appointed 
district manager for the Marchant Calculating Machine 
Company at Bakimore in place of R. J. Stevenson, who 


has been transferred to the Los Angeles office 
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Automatically 
Expands 








Every buyer NEEDS the features that a 
exclusive with AUTOMATIC “‘V” Expandin 
Steel Files and Desks 
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4 
3 capacities, all 


with two - color rib- ; 
bon and Victor triple i 


a 


: 
visibility (on keys, . Pl 
tape and adding F ' 

3 dials). Guaranteed ! 

\ +3 by the manufacturer, rie 

. serviced by 1200 au- of 
thorized representa- oa 4 
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6,8 and 10 column capacities, priced from $75 to $125 — to fit the needs of every type of business. More than 130,000 
VICTOR ADDING MACHINE COMPANY, 3900 North Rockwell Street, Chicago, Ilinois 


Victors now in use. 


THE PIONEER LOW-COST 
STANDARD ADDING 
MACHINE 
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THE SEATS OF THE MIGHTY ARE MILWAUKEE CHAIRS 


Chairs that just seem to say: 


“Sit Down—Be Comfortable” 


That's Why 


MILWAUKEE CHAIRS 
Appeal and Sell 








all of 


which proves conclusively that Milwaukee 





banking and business organizations 


Chairs, because of their high character, en- 
durance and pleasing appearance, Appeal, 





Sell, Repeat, and net a handsome profit. 


The appeal which Milwaukee Chairs express Everv bank. every office— business or pro- 
in their comfort, exclusiveness and quiet —_ fessional—is a ready prospect for Milwaukee 
dignity —the air of refinement, peacefulness | Chairs—the field is unlimited. 

rood taste which they give to every , _ . 
and good té i t * We are now giving exclusive representation 


ice, have made them the most popular line : oh : 
office, have sad tt tone . in towns and cities everywhere. Possibly 


*hairs in America. 2 : ; : 
of chai i your territory is still open. Write today be- 
fore it’s too late. Ask for catalog 


showing 180 models. Now’s the time. 


Milwaukee Chairs have gone from 
coast to coast and into foreign coun- 


tries—into nearly every department of ain a 
. . rHE MILWAUKEE CHAIR COMPANY 


Executive Offices: 666 Lake Shore Drive 
Chicago, Il. Factory: Milwaukee, Wis. 


MILWAUKEE CHAIRS 


the U. S. Government: into the offices 
of the largest, as well as the smallest, 
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(The Shelving Problem.—Continued from page 33) 
of material, can be readily altered to meet changing 
requirements, and weighs a good deal less than wood 
shelving 

As much as twenty per cent more storage space Is avail 
able in an installation of steel shelving than in an installa 
tion of wood shelving of the same outside dimensions 

[he very word steel is synonymous with durability. Steel 
shelving will not warp on account of weather conditions; 
‘t will not crack or splinter. What this means to industries 
having to store fabrics on shelving can be readily realized 
Nothing injures fabrics as quickly as splinters caught in the 
cloth 

The tactor of warping is a very important one, too \ 
shelf in warping out of position tears itself away from its 
point of support, thereby presenting a danger when loaded 

Steel shelving not only will not burn, but will actually 


form fire walls to retard or confine the flames to certain 


portions of the shelving And after the fire is over, steel 
shelving can be reclaimed by bending it back into shap« 


and repainting it 
is variable in width, depth, and height 


All parts being standardized, one can add to an installation 


of shelving indefinitely in either length or width and con 
siderably in height. This extreme adaptability makes 
steel shelving the most « ymical shelving for any indus 
try 








The Creed of the Office Furmture Planneur 


T BELLI} E that 1 am performing a most essential and 
ting service 


I believe | am making man's work-a-day surroundings mori 
expressive of his ability and character and giving to him a 
keener joy in living by placing at his disposal more efficient 
surroundings, and aiding him to higher achievements 

! believe that more beautiful and expressive surroundings 
raise my client to a higher judgment in the minds of his 
friends and associates 

I believe through this service I am stabilizing optimism in 
business 

I believe my constructive contribution to better business en 
titles me to approach you with full confidence in the service 
which | have to offer—(Leopold Desk Company, Burlington, 


lowa. ) 








Modern steel shelving has been designed to take cars 
of all requirements to such an extent that only a few 
standardized units are needed to take care of any possible 
storage requirement. Wood shelving has to be constructed 
to meet a certain storage requirement Steel shelving is 
merely assembled to meet the same problem 


Within each industry the shelving is constantly called 


ipon to adapt itself to changing requirements. The quan 
tity of any kind of material on hand varies from day t 
day \ full bin yesterday becomes an empty bin today 
An empty bin today is an over-crowded bin tomorrow 
Steel shelving takes care of this problem of varying inven 
tory Move a bin divider to the right or left and one bin 

enlarged to furnish extra space while the other bin is 
made smaller, or remove a bin divider and two small bins 
bec Y ( iree bit Industrial Power } 

> 


Beecher Lyon Sales Engineer at Rochester 
H. P. Beecher, manager of the Lyon Metal Products 
In sales office at Rochester, N. Y., has been appointe: 


resentative of the entire sales engineering line in tha 
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One by one, the GUTH LINE of 
quality tables is here presented 
—this time, the popular ‘‘Eleven”’ 
Series. 


In this Series, plainness gives way 
to the new and distinctive with- 
out sacrificing that sturdiness for 
which GUTH TABLES are recog- 
nized. The design is the creation 
of master craftsmen for those 
who want something different to 
harmonize with the newer trend 
of equipment for Offices, Banks, 
Libraries, Public Buildings, etc. 


Like all GUTH TABLES, this 
Series carries an undeniable mark 
of quality—an ‘‘Inbuilt Worth” 
—that has made GUTH TABLES 
the preference of a large and 
steadily growing dealer clientele. 


If you are not already acquainted 
with GUTH TABLES you will do 
well by asking for a Catalog. If 
you have anything special in mind 
our designing staff will gladly 
work with you for the presenta- 
tion of plans and suggestions for 
your client. 


GUTH TABLES constitute a 
A comprehensive line — from 
xX the simple square leg designs x 
to the most elaborate—stock 
< sizes from three to sixteen ge 
) feet. 


Henry L. Guth Associates 


Allentown, Pennsylvania 
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Shaw-Walker House Organ Widens Scope 




















Watson Steel Desks 


1600 Line 


This complete new line of steel desks and 
tables offers Watson dealers an opportunity for 
increased sales for the fall and winter months. 
Send for catalog and prices. 






Style 
styie 


1601 — 66 in. x 34 in 
1602 — 66 in. x 34 in 





Fourteen different styles of desks and tables 
are included in this new line, designed to meet 
the demand of a modern business office. 


Style 1603 — 60 in. x 34 in i 
Style 1604 -—— 66 in. x 34 in 
Style 1605 — 60 in. x 48 in. double faced 


Results of improved production have made 
possible this new desk value 





Style 1606 — 60 in. x 34 in. Typewriter Desk 
Style 1603C Same as 1603 with Clemco 
mechanism. 


Watson Manufacturing Co. 
Jamestown, New Yor 


[he scope of the Shaw-Walker Company's house organ, 
Che Skyscraper, is being widened in its appeal, and the 
company expects that it will reach a circulation of ten 
thousand before long. Since January, when the publication 
was put on its present basis, its circulation has run from 
five to six thousand a month. Heretofore it has appealed 
chiefly to banks, explaining how Shaw-Walker equipment 
serves various bank departments. Beginning with the Sep- 
tember issue, the house organ appeals to general business 
concerns as well as to banks and financial institutions 

Circulation is obtained from names subscribed for by the 
company’s two hundred exclusive dealers at a cost of ten 


cents per laine ver month to the dealer 
I | 


a 
How J. T. Makes Golf Records 
[The current issue of “Stationethics,” the organ of the 


Boston Stationers Association, tells this one on Jim Tow- 





hill 
Speaking of famous men, Jim Towhill is really getting 
this ‘ere hole in one” habit It's becon ing s common 
J. T. TOWHILL 
th him that he is quite casual about it. When Ye Editor 
nterviewed Jim in reference to this extraordinary habit 


he following conversation took place 


Mr Towhill, where were you bor 
Northampton, Mass.” 
‘“ " 


ow did you come to take up the game of golf?” 

‘Got a midiron for Christmas.” 

‘Were you surprised when you made this hole in one?” 

“Nope.” 

“How long was your drive?” 

Well, it lasted for 300 vards. I got two off for cash, a 
hfty and two tens.” 

Now, Mr. Towhill, how could you identify the ball as 
it rested in the cup after this extraordinary shot?” 

‘Well, | was playing with a Scotchman. We were using 
he same ball and I hit it first.” 

We can vouch tor the story because Charlhe Garvin 
s the editor of Stationethics 

> 
Contest Involves Historical Research 

On the letterheads of the Office Utilities Corporation of 
los Angeles and related companies ts a cryptic sign in 
red and black, used as a trade mark. It was the sign of 
in ancient king of Egypt or Babylon, who ruled his empire 
with the idea of bringing to his people the greatest good 
hrough service among themselves Che sign means “Prog- 

lo the person sending in to the company the best short 
story of not over four hundred words, giving the name of 
the king, the time of his reign and other interesting facts, 


the Western Office Utilities Corporation will present a 

















mplete outfit of their highest grade personally mono- 
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When you 
are called upon 
or advice 


as an expert in business equipment 
and the customer is interested in 
visible records, are you in position to 
sive him sound recommendations ? 
You are if you know of the twelve 
exclusive features of Acme equip- 
ment and how they fit into so many 


business problems. 


Visible records are today recognized 
as an important factor in the opera- 
tion ot business. Properly applied, 
they contribute to the profits both by 
reducing clerical labor and adding 





to the effectiveness of the record. 


In recommending Acme you are The Acme man in your section will 
referring your customer to an organ- be glad to co-operate with you. Get 
ization which specializes in visible acquainted with him, and in the 
equipment, neither manufacturing meantime ask us to send you our new 
nor selling any other item. They are book, “Profitable Business Control.” 
in no way competitive. It will pay you. 


See our exhibit at West Baden. 


Dee 8 8 ee 8 a a eee 


O. A. 10-28 
ACME CARD SYSTEM COMPANY 


11€ South Michigan Avenue, Chicago 


Gentlemen 

a Without obligation you may send your Book—PROFIT. 
ABLE BUSINESS CONTROL. 

rm) Please write me concerning 





your system for handling... . ; . records i 
NAME . eee ‘ ; peBoeoessooeses i 
i 

FIRM NAME WTTTTLITILTITI LTT i 
i 

cITY : STATE ow censee ; 
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You, Mr. Dealer, can ‘cash in’ on the 
great consumer demand for 


GREENHAUS HANDY F 


are ———— | 


. 





aS ~ --s CHECKFILE 


No. 101 CHECKFILE to hold 300 checks Size 4x 9 $2.00 per doz 
l ear’s supply) Same to hold 100 checks $1.00 per doz Also 
n size 4% x10 with one inch expansion 


GREENHAUS HANDY FILERS (patented) have been designed to fill a long 
felt need for a secure and economical method for filing cancelled checks, 
petty cash vouchers, bonds, insurance policies, important correspondence, con- 
tracts, legal papers, et« Made of best grade Jute paper constructed with 
two pockets and index tab and with special printed recapitulation forms 
You can sell every customer who comes into your store Every customer is 
a ready buyer of the CHECKFILE and many will want others of these 
HANDY FILERS—PETICASHFILE BONDFILE LAWFILE and EX 
ECUTIVEFILE 


Introductory offer to dealers To help you meet the demands of your cus- 
tomers resulting from our national consumer advertising. we will supply you 
with a minimum stock at the maximum order prices We will print and 


supply free your own letterhead on a 4-page illustrated letter, describing all 
GREENHAUS HANDY FILERS for circularizing your own trade 


GREENHAUS FILING SYSTEMS, Inc. 


576 Broadway New York, N. Y. 
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gramed or engraved stationery, envelopes and a gold foun 
tain pen 

The contest will close on December 31, 1928, at midnight 
No employees of the Western Office Utilities or any of its 
branches may compete. Stories should be sent in properly 
sealed envelopes marked—‘“Progress Contest,” Western 
Office Utilities, Inc., 821 West Eighth street, Los Angeles, 
California. A copy of the sign may be obtained from 
Western Office Utilities 

ae 

Salvation Army Plans Fund Drive in Chicago 

The Salvation Army is organizing for its annual cam 
paign to raise funds for use in the Chicago district. Chait 
men have been appointed to direct operations in the vart- 
ous trade divisions. George C. Kingsley, manager at Ch: 
cago for the Remington Rand Business Service, Inc., is 


chairman of the .committee to solicit the office equipment 


\. E. Blackstone, of the Dictaphone Sales Corporation, 


is chairman of the committee representing the ofhce apph 


unce and paper trades. This is his fourth year serving the 
Salvation Army in its campaign for funds 
> 
Addition to Sheaffer Plant at Fort Madison 
Considerab'e expansion of the physical properties of the 
W \. Sheaffer Pen Con pany has been necessitated by the 
increase of business during the present year. One of the 


ost important additions to the manufacturing facilities ts 


a new storage plant to receive and protect the supplies of 


ge [ 

raw Radite is delivered to the tactory, and the stocks 
nished parts and completed pens The new building 
was planned by H. I Rost, mechanical engineer, and 
manager of the Radite” and holder departments The 
storage plant was built under his direct supervision Che 


1 ‘ 
new unit 1s separate trom ali tabDricating activit‘es and Was 


ned for the storage of many thousand dollars’ worth 
f valuable materials It is built of fire brick throughout, 
with eighteen-inch walls [The building is divided into 
three vaults, each equipped wit! i specially designed vent 
,ut e conti ipparatus 
7 
R. L. Sheppard Recovering from Illness 
R. L. Sheppard, manager at Chicago for the Automat 
File & Index Company, has been ill several months In 
September his ndition improved materially While it is 
» early to figure on his returning to work, Mr. Shep 
pard’s friends hope that before long he will be able to 
es duties 


Fountain Pen Man Delegate to Kiwanis Convention 
john H. Kritikson, president of the Security Pen Cor 


Mount Carmel, IIL, makers of the Security 
a heck protector; the self-filling Student foun 
vest pocket Securograph check protector 
\ i deleg e Kiwanis convention at 
Waukes , 
> 
Sidney Collins Makes Swing Through East 
Sidnev Collins f the Automatic Pencil Sharpener Com 
" ned to Chicago late in September from an ex 
east e visited many of the prin 


il cities, 1 iding New York, Philadelphia and Was! 


aan 
A Novelty 
} leas im the y elt S S$Oa 
ict ers l Y sOap ave eparet 
a Pa } 5 I ect wil ells r « cents It s 
sugwe i Stati ers ire terested night ta 
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Greater 
Typewriter 
Efficiency 


coLLAPSO'COVer 
The sake TYPEWRITER Sutil, Combination 


SURE-TO-USE 
TYPEWRITER 
COVER 


Keeps typewriters 
cleaner — increases 
their utility. Privacy 
assured for unfinished 
work. 








Combination Model 
(Closed) 


PLAIN VIEW COPY HOLDER 
with automatic variable line indicator, speeds 
typist’s production; relieves fatigue and eye 
strain. 


“RIGID-BILT” ALL STEEL STAND 


Sturdy—compact—convenient—portable. 


Typewriter and Office Equipment Dealers 
In COLLAPS-O-COVER with PLAIN VIEW 
COPY HOLDER we present a real achievement in 
the ofhce equipment field. It combines in a compact 
unit many new and valuable features, at a price which 
makes it sell readily. COLLAPS-O-COVER will 
prove a business building and profitable addition to 
your line. Dealers’ discounts are liberal. 


Write or wire for folder and dealers’ sales plan 


Krieger Novelty Co. 


Collaps-O-Cover 


— 
j 


- Division 
; 


LODI, CALIFORNIA 


SR Automatic 
Line Indicator 





Press the lever 
the line indicator moves 
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The INTERNATIONAL 
OFFICE EQUIPMENT 
EXPOSITION 


scheduled for October 
29th to November 3rd, 
1928, at New Orleans, La., 


has been postponed until 
January 21st to 26th in- 
clusive, 1929. 


The Reasons: 


A better time of year 
climatically, a more 
favorable time of 
year from a business 
standpoint, and a handier 
schedule for more ex- 
hibitors to meet. 


The Results: 


An even better exposi- 
tion to an even bigger 
audience, many of whom 
will be in town for the 
internationally famous 
Mardi Gras. 


“Where 


The : 
Philadelphia Merit 


Office Meets 
Equipment Its 


Exposition 
Market”’ 


date will soon be 











announced. The International 
Office Equipment 
BE READY Exposition 
FOR IT! NEW ORLEANS, LA. 
Jan. 21st to 26th 
incl., 1929 





Tate Exposition Co., Inc. 


225 Broadway 
New York City New York 
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Some Notes from Canada 





For Which We Are Indebted to The Bookseller and’ 
Stationer of Toronto 





Among the members of the recent delegation from Eng- 
land, who attended the Canadian National Exhibition as 
members of the Federation of British Industries were Lle- 
wellyn Williams, Jr., of Robert Williams & Sons (Gorton), 
Ltd., Chatsworth Mills, Gorton, Manchester, manufacturers 
of fine papers, embossers and finishers; also M. A. Kloetzli, 
foreign sales manager of Kalamazoo Limited, Birmingham, 
England, makers of loose leaf devices, blank books, et: 

> > > 

The Eclipse Fountain Pen & Pencil Company, Ltd., of 
Toronto, in order to keep pace with the growth of their 
business, are opening a sales and service office to serve 
the city of Montreal and surrounding territory. The new 
offices will be located in the Mappin building, 1420 Vic- 
toria street, Montreal. Alfred C. Ginsberg, Montreal rep- 
resentative of the Eclipse organization, will be in charge 
and will have a full range of Eclipse pens and pencils t 
meet the requirements of the company’s customers in 
Eastern Canada 

.k « 

W. B. Powell is now representing the Canadian I. T. S 
Company, Ltd., manufacturers of Viceroy rubber bands and 
erasers in the Toronto territory. Mr. Powell succeeds Wil- 
liam Allan, who was recently appointed secretary-treasurer 
of the Commercial Stationers Association of Toronto 

* * * 

Farrell's Book & Stationery Store has moved from the 
old address, 391 Barrington street, Halifax, to another loca- 
tion on the same street where much larger floor and win- 
dow space are available with more room for the circulating 
library, which is a popular feature of the store 

a 
South Pole Explorers to Have Regular Christmas 

The New York store of the Dennison Manufacturing 
Company received an interesting cash order recently for 
Christmas seals, tags and gummed ribbons to be used on 
Christmas presents for the members of the Byrd South 


Pole expedition 
— 


Fort Worth Apela Club 

The Apela Club of Fort Worth, Tex., held its regular 
meeting on Monday, September 10. Office Appliances has 
no particulars of this meeting at yet 

piimeniiaiienicia 

Shaw-Walker Establishes Many New Agencies 

The Shaw-Walker Company of Muskegon, Mich. re- 
ports that after a check up of the last eight or nine months 
they find that they have had a very exceptional year. Dur- 
ing that period they have established no less than sixteen 
agencies among prominent dealers throughout the country. 
hese include the following: Davidson-Pearsall Company, 
Aurora, Illinois; Sinclair-Swan Company, Wilkes Barre, 
Penna.; George Ritenour, Rockford, Ill.; Gage Printing 
Company, Battle Creek, Mich.; Tisch-Hine Company, Jack- 
son, Mich.; S & S Typewriter Exchange, Sheboygan, Wis.; 
Gill Printing Company, Mobile, Ala.; Bower Company, 
Phoenix, Ariz.; Hillis-Murgotten Company, San Jose, Calif.; 
Idaho Typewriter Exchange, Pocatello, Idaho; Business 
Equipment Company, Hutchinson, Kas.; Office Supply 
Company, Jackson, Miss.; Bartlesville Stationery Company, 
Bartlesville, Okla.; State Company, Columbia, S. Am- 
brose Printing Company, Chattanooga, Tenn.; Buchanan 
Stationery Company, Wichita Falls, Texas. 


The foregoing list contains no names which may have 
been added subsequent to September 19. 
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Send your rush 
orders to us 


Shipments on Stock Items Made Day Order Is Received. 
Package Car Service from Chicago Gives You Two- 
Day Delivery to Mid-Western Points 





Old Style + New Style 
Red Paper Tan Cloth 
At the West Baden Conven- Gussets Gussets 





tion Our Mr. Balch Will Be 
at Your Service. 


Eliminate Competition—by Giving the Customer a 
Better and More Improved Line Than Your Competitor 


td Both Wallets and File — TE 
Pockets are made with "ad ip: | 
reinforced flaps across AE tithe) toe 
length of fold—to pre- Sahil “4 
vent tearing. 
A Durable Quality for 

Dependable Service. 
VERTICAL FILE 


\T. APPLIED FOR POCKETS 


Expanding Wallets, with and without Par- Are made with and without 
tition Pockets, are made in the new De Luxe flaps. Red Paper or Tan Cloth 
Style with Tan Cloth Gussets. Packed in at- Gussets with Manila Jute 
tractive shelf cartons containing 10 wallets Linings. 

each. Also made in the Old Style Red Paper The front foldover has our re- 
Gussets and packed in boxes containing 50 inforcement across entire fold. 
and 25 wallets each. Once Used—Al ways Specified. 

















Attractive Green Steel 
Case, requires space 12x 
18 inches. Special In- 
troductory Price. 


De Luxe Assortment contains 
95 Wallets with Tan Cloth 
Gussets of popular sizes. 


Quality Park Envelope Co. 


Makers of Quality-bilt Paper Products 


Regional Warehouse, Main Office and Factory, 


162 No. Franklin St., Quality Park, 
CHICAGO ST. PAUL, MINN. 
Save Both Time and Money 


TRANSPORTATION SAVINGS ARE NET PROFITS, Over 3000 Package Cars Leave Chicago Every Day 


tO ge EES MERGE TS 


ee 











‘ss cn s , ‘ 
Se A En ee ee eed 


; 








ee eee 


A TTA EO a 





ee 











184 


OFFICE 


APPLIANCES 





New Sales and Added Profits 
with the new HERCULES line 


of one hour safes 





The new Hercules is hailed as the 
greatest development in the safe busi- 
ness for years. A line of safes with a 
complete range in size, guaranteed to 
preserve its contents in a one hour heat 
test as rated by the United States 
Government, strongly built of steel 
with steel angles and to retail at prices 
comparing favorably with the cheaply 
constructed commercial grade safes of 
unknown fire resistance. 


This new Hercules answers exactly 
the need of hundreds and thousands 
who demand a safe of moderate fire 
resistance and strongly built to render 
daily service. 


The eleven sizes of this new 
Hercules Safe make this line capable of 
answering any demand for size, that may 
be encountered. 


The addition of this new Hercules line 
to the regular Meilink “A” and “B” label 
line* places every Meilink dealer in a bet- 
ter position to satisfactorily and profit- 
ably answer any demand for a fire proof 
safe. 


Every aggressive safe dealer who 
handles only the line that will best per- 
mit him to increase his sales will find 
this new Hercules the line he has been 
awaiting. A word from responsible 
dealers will start correspondence. 


The “A” label line consists of seve. sizes and the “B’’ line twelve sizes. 


The Meilink Steel Safe Co., Toledo, Ohio 
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Typewriter Brushes Share Attention in Sales Class 
While a “primrose by the river's brim, only a primrose 


was to him,” typewriter brushes are something else again 
to the well schooled staff of a Seattle concern which has 
held night classes to school its selling staff in the complete 
comprehension of the typewriter brush no less than even 


the least of the office equipment and appliance merchandise 
vended 
The customer may pick up a brush from the counter, ask- 


ing, “What's this, a typewriter brush Then wrap it up,” 


but to the experienced and well schooled salesmen in the 
modern stationery house of the Northwest, typewriter 
brushes are classihed, according to construction, to particu- 
lar usage and service 


Taking a page from the instruction manual of the con 


cern, the sales assistant 1s taught that such and such a 


umbered typewriter brush, whose nomenclature he must 
learn, is of the toothbrush style, has stiff bristles, a cocoa 
handle, and is especially designed for cleaning type, as dis 
tinguished from other parts of the typewriter which every 


stenographer does not know requires cleaning and oiling 


tt 


The employee in this retail office appliance store of the 


Northwest is able to offer the special typewriter brushes 


designed to get into this corner, that nook or niche where 


the parts join, or where the machinery is complicated, and 


give carefully discriminating service. He must know that 


the brush, numbered so-and-so with its twelve-inch red 


tapering handle, soft hair bristles, and other construction | 


characteristics is especially manufactured for removing the 


dust and lint from the machine, and will also carry a drop 


of oil to any part of the typewriter 
Furthermore, the wire handle typewriter brush which is 
stocked by the organization and turned over to the sa'es 


force to see what they can do with it—the one of course 


with the heavy bristles—has its particular usage in clean 
ing beneath the keys of the typewriter and the internal 
parts of the machine's mechanisn 

Then aga there is the er type of wire handled 
brush—the one with the stiff black bristles. This is for 
general all-around typewriter cleaning purposes, and espe 


cially tor the removal of oil and dirt from the typewriter 


office appliance house carries, the more the retailer's clerk | 


grows in knowledge, when properly instructed, and fron 


vell-selecte group « typewriter brushes, the sales 
assistant may offer the one particularly designed for the 
service desired r an entire ensemble to the stenographer 
S ( M. I 
— 
Mohawk Valley Stationers 
[he Mohawk Valley Stationers Association, Utica, N. Y., 
held its first gathering for the fall on Wednesday, Sep 
tem be 5 
ioe 
Book and Stationery Store Sold 
Slick Jewelry Company, St. Francis, Kan., have 
sold their book and stationery store to Mrs. Maude Dunn 
> 
Windows Must Meet Sales Test 
Long Should You Keep a Display Action 
Drug Topics vy Grahat ] Hemmiunger 
s 1 survey shows t 63 per ce lrug 
: , . , seven. dave ges 
é ecking e s s S f each window as 
lige how ( the displ yuld 
ange 1otes \ vy displa auti as 
Sa “7 ré g s uir windows, and at 
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Ne take pleasure 
in presenting for 
your inspection 


at the Convention of the National 
Association of Stationers, Office 
Outfitters and Manufacturers, 
West Baden Springs Hotel, West 
Baden, Ind., October 8th to 1 1th, 
booth No. 94, Row B, 


Our complete line of 
STATIONERS’ 
STEEL GOODS 


Steel Cash, Bond, Office, Security, 
Card Index Boxes, Letter Trays, 
Letter Files, Document and Transfer 
Cases, Card Cabinets; in the largest 


assortment. 


Your particular attention is called to 
the quality, attractiveness and popu- 
lar prices of our line—in all, the most 
complete and best selling line on the 


market. 


Art Steel Company 


INC. 


401 E. 23rd St. New York 


ALSO AT 
NATIONAL BUSINESS SHOW 


Madison Square Garden, New York, Booths 24-25, Oct. 15th 
to 20th. Cordial invitation is extended. 
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Practically the total personnel of the 
country’s leading architectural firms— 


WILL SEE IN ACTUAL COLORS, ExX- 
AMPLES OF WORK DONE IN HIGGINS’ 
COLORED DRAWING INKS, IN THE FORE.- 
MOST ARCHITECTURAL. JOURNALS 
AGAIN THIS FALL! 


Now— 
and during the winter, when the planning of buildings 
for spring erection is at its height; 


Now— 
when high school and college students begin their 
year's work on maps, charts, graphs, drawings, etc.; 
IS THE TIME FOR YOU TO FEATURE PROM- 
INENTLY HIGGINS’ COLORED DRAWING INKS— 
The Standard for Almost Half a Century. 


Brand New Color Cards! 
Actual color-dipped samples of 
the inks, mounted upon a card 
designed by one of the coun- Mounted for display use in 
try's foremost authorities on conjunction with the new color 
color card 


Color Reproduction of Exquis- 
ite Colored Ink Drawings! 


Send for these exceptional sales helps today—and for a full outline 
of the most extensive advertising campaign on colored drawing 
inks that has ever been launched! 





CHAS. M. HIGGINS & CO. 
271 Ninth Street Brooklyn, N. Y. 


wiG@INgs = 


“lored Drawing 





CHAS. M. HIGGINS @& CO., 271 Ninth Street, Brooklyn, N. Y 
Please send us without obligation, full details of your extensive 
advertising campaign on Higgins’ Colored Drawing Inks, together 


with the unusua/ dealer helps which you mention 


Name 





Store 





Address 
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after the installation of such windows, we know that 


| they are duds. The usual sales 
l\low the showing of the merchandise fails to result. The 


impetus that should fol- 


cash register does not ring its applause. 

“Generally we give the windows twenty-four hours to 
| prove themselves, but if satisfactory results do not be- 
|come evident by that time, out they come. 

“Our window space is too valuable an asset to throw 

| away We know that a good window will bring in the 

| dollars. Why leave poor 
} 


| windows in for a week or for any other arbitrarily decided 


|}customers and the should we 
llength of time and lose the business that good windows 
are capable of producing? 

“On the other hand, we make a ten strike occasionally 
with an exceptionally high-powered window The minute 
that it is completed, we notice the effect within the store. 
Sales of the merchandise displayed mount far above the 
marks made by usual windows. The window stops more 
people than ordinarily and brings them inside 

“Some of these windows seem to have almost endless 
vitality. As these keep 
bull’s-eye—as long as they continue to produce 
it would be foolish 


long as windows ringing the 
sales in 
excess of the average window display, 


| to remove them—to substitute windows that may be only 





|average or even below the average in results produced 
| “Other elements enter into the decision as to the fre- 
| quency of window changes. 
| highly competitive sections change 
| displays with greater than 


| neighborhoods. Stores that have a large transient trade 


It is obvious that stores in 


must their window 


frequency stores in quieter 
need make fewer changes than do stores serving the same 
people each day.” 
——— 
Callahan Sells Book Store 
Callahan of Independence, Kan., has sold his 
book store at that place to A. S. Case. 


Charles 


> 
Cost of an Error 


l Merchant wants 1-12 dozen, but writes order for 


“1 at 2.00 doz.” 


2. Manufacturer's stock clerk guesses 


instead of “1-12” or “one only.” 


dozen and ships 


1 dozen. 

3. Manufacturer's bill clerk enters charge for dozen 
and mails invoice 

4. Merchant gets invoice, thinks the order was padded 


and gets sore 

5. Merchant writes letter, stating he will return 11-12 
dozen when goods are received 

6. Goods arrive, clerk removes 1-12 and repacks 11-12 
| dozen for return 
| 7. Merchant telephones the post office to send parcel 
i wagon to call for 11-12 dozen 

8. Parcel post 
| back 


9 Clerk at post 


wagon picks up package 


office cancels stamps and 
package 
10 Post office packer 


— for delivery to 


places 11-12 dozen on mail 
train 


Railway mail clerk receipts for and sees that pack 


Post office 
up package 


|age is put off at destination 

12 employees with horse and truck pick 
at depot and carry it to nearest post ofthce 
13. From post office, another postal employee, horse 


package back to 
14. Manufacturer’s receiving clerk gets it and makes 


and truck carry manufacturer's plant 


out receiving ticket in triplicate 


15. Clerk carries 11-12 dozen back to stock shelves 

16 Clerk takes cx py of receiving ticket to claim clerk 
in otnce 

17. Claim clerk orders file girl to dig out the origina! 


orde r 
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THE WONDER OF THE BINDER WORLD 





THE PATENTED 
FLexi-Pos| MECHANISM 
WHICH MARKS THE 

GREATEST ADVANCE IN 

LOOSE LEAF 
BINDERS SINCE THE 
INCEPTION OF 
LOOSE LEAF DEVICES resis Odean 





THE PRACTIBILT BINDER 


THE DISTINCTIVE ADVANTAGES OF fuext-Post BINDERS 


6. US PAT OFF. 


gh 3. Non Protruding Posts 


The posts do not protrude 
which saves office and vault 





1. Working Space 
Two inches contained work- 
ing space always available, 






“Vie 
““7 


~= 


SS almost automatically. No space. Flexi-post binders 
. Ne iia waste of space, no pinched ar. a will not mar or scratch the 
space for insertion fingers or broken nails, no ing posts saves furniture tear clothing or 
of new sheets in- | ‘ Dos asian di | } im ‘ k storage space ’ P. J 
stantly available qgqama 2 e ¢ sheets ofr torn ruin the disposition. 


punchings. 

2. Unlimited Expansion 4. Positive Compression 
By direct and positive screw 
compression sheets are held, 
one or one thousand, under 


This means capacity—al- 
ways room for one sheet 
more—economy—one _ bind- 





Auxiliary post sec- er can do the work of two 4—Direct corew com 400 pounds pressure, like the 
ons provid ° 7 “—_ - mea pression locks 1 or . ° 
cntned yp --- ot the common ty pe , 000 sheets securely grip of a vise. 


THE FAULTLESS VISIBLE RECORD 


The Faultless Visible Record, Type “A,” with Integral 
Shift, is unquestionably and from any standpoint the best de- 
vice for visibly indexed records now being manufactured. 





In presenting this type, which has been in use successfully 
and has met all competition for several years, original and 
basically new ideas were used and the mechanism, automatic 
shift, fulcrum hinge, and other points are fully protected 
by patents 

The outstanding points of advantage of the Faultless Vis- 
ible Record Type “A” make it superior to all other types in 
the following: 





1. In it either cards or sheets may be used. 
2. it has a 100% flat writing surface. 

3. The entire record is visible. 

4. A very small binding margin is required. 


5. The mechanism opens and shifts almost automatically on a 
ball bearing action. 


6. Sheets cannot spill when mechanism is open or in position 
for shifting. 


. It is faster and easier to operate. 


waite STATIONERS LOOSE LEAF CO. xxx93« 


™~ 





FOR BOSTON 
- wih 346 BROADWAY i Pr - eae 
. MILWAUKEE PHILADELPHIA 
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For the Dealer who wants something to sell beside price 


\ Pos-Chair dealer in a Pennsyl- 
vania town of 25,000 population 
sold 84 of these profit-stabilizers in 
the last 120 day s. Stories like these 
are beginning to roll in. 

Specialty features, national adver- 
tising, sales training are tools that 
never fail alert office appliance 
dealers. 

THERE ARE TOWNS STILL 
OPEN. 


(set in touch with us. 


JOHNSON CHAIR CO. 


4401 West North Avenue Chicago, Illinois 


[he State Bank of Chicago 


puts Posture 


on the Payroll Patented features 





OHNSON(HAIR 





yOHNSO, 


Pos -FAa1 


BRINGS DEAD MINUTES TO LIFE 


























1) Spring hinge 
2) Form fitting back 
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18. Claim 
how the mist 
19 Boy 
lepartment, a 
2U0 Bookke 
21 Credit 
is erro! 


ti rrect \ 


lhe es s laurels soon finds that th 
wit 
" . g e of . 
- 
I 
\\ « % ‘ 
‘ r wit! t 
I he < ‘ t a Ss 
-_ 
I t rrow 
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eit 9 rot 
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+t &« It's 
t< ers ‘ 
\\ ¢ re, K¢ 
\ u ! t lust like I 
‘ e ¢ ‘ t g ~ 
Ires 
l s g averag v s 
( “ this 
Phe good old d s the bes 
\ ‘ ‘ T one { i’ t 
Veste la S ! ea t T Make ton y 
(5 ()) Da 
Fr The Webster W se publicat 
I » \ > ( npa By st M ss 
> 
Strike Clauses in Contracts to Sell Goods 
Apr e genet strike England, but t " 
Se ‘ fe 1 | f terest gt Ss s 
Gg the v ette t ~ clat se il " 
t ed Most sell andis« qua : 
I I irl rers t rotect the sel 
} ‘ des sion ¢ 
i . t ~ cs t ‘ { { 
or t s h ( le ( 
r ? r t ae ( tract 
A great y law suits rought und 
clauses I é ‘ es re efiort t ‘ 
A Sele \ cla s that es t have t de ‘ 
cK t st li S stil ae ver utter the s 
1s t 
¢ < ] i S< bet < é 1 A \ buve ght 
qt mer¢ ind se ofr t r ver I Ht } 
A uoust c. P It ; rm was tl . 
} A strikes * * * causes not wit t 
Se c > « t pre t gy ti ce é VY or mere cise 
Act nee ‘ the terms t Ss contract, shal absol 
the e-« , yility P nder 
et ‘ \ t vy é delivers : the S¢ 
h is t ‘ I ( call Ss entire ) 
was et t t t was i ait str ke ey 1 d 
tr 1 it last < g as make it impossible 
deliver il 2 as all « 4 Ju c lu August i 
Septem Der The seller there re contended that under tl 
strike « st vas freed from delivery at all rt 
t t was t nerely post ed, but con pletely off 
The t ve the the I ( the market Vas : 
rgue iM e strike clause dic 


c le rk calls 
ake 


occurred 


uthorizing it 


‘eper enters credit for 11-12,dozen 
memo is made out and mailed to merchant 
took 37 men, 3 women, 2 boys and 8 horses 
Vho pays for it? 
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steno 
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writes the 


and 


takes memo from claim clerk to bookkeeping 


o allow credit for goods 


We've Got to Keep Moving 


merchant = ————e : ere 


This tester will prove what dealers already 
; know the superiority of Grand Priz 
: Pr ucts For this reason, the tester 
Will Stimulate Your Sales 
Grand Prize dealers have found that this 
Tester actually increases their sales ... that 
makes a profitable line even more 
profitable 
® You, too, are interested in bigger profits. 


for you turn-over being speeded by the 
y tester. Write for details of our plan for 
dealers which also tells how you can ob- 
‘ tain the $100 tester free. Write on your 
in company letterhead 
- 


» |GRAND PRIZE 
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With the 


GRAND PRIZE TESTER 


Selling Carbons and Ribbons 
Becomes an EXACT Science | 
Prize Carbon 


HI (Grand 
| Tester (an exclusive 


makes selling of 


easier, 


and Ribbon 


device; patent ap- 


plied tor) these products 


very much because it demonstrates 


by impartial tests how various brands of 
carbons and ribbons will wear under actual 
ervice conditions 


Prize line will make these profits 


CARBONS AND RIBBONS 
Pacific Carbon & Ribbon Mfg. Co. 


, J. Francis O'Connor, President 
1451 Harrison St. San Francisco, Calif. ! 
S 396 Flinders Lane, Melbourne, Australia 
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| (ADCO “Fiexosex” $13.00 to $9.00 
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S 





THE (DCO 
POST 


BINDERS 


UPPER TUBE CARRIES 
UNLIMITED EXPANSION 













LOwtle TUBE CARRIES 
] CAPAciTy OF 
#TO 500 LEAVES 


_— 


ABO swivtr To wwicn & 
SECTIONAL POSTS ARE 

ATTACHED TO INCREASE f 
CAPACITY =s 4 


TRAVELING NUT TO weitH 
FLEXION POST (S ATTACHED 







SCREW ROD TO wHicn 1S 
ATTACHED A TRAVELING wT 





.\_ near 
MECHANISM OF (DCO “B” AND f 


BINDERS. 


4 The Capacity is increased by adding Sections 
Q to the Chain Post. 








——_, 











CHAIN POST CURRENT BINDER. 
, NO SECTIONS REQUIRED. 


PRICE COMPARISON IN the 93211] SIZE 
' ss DCO “A”—$17.85 to $14.30 


Capacity one to 1000 leaves 
| GIBCO “Service” $15.85 to $12.30 | 


Capacity one to 500 leaves 


(ADCO “B” — $14.50 to $11.00 7 
Capacity unlimited 
f 


( 
f 
. 
{ 


Capacity unlimited 
Your dealer can supply you ¢ 


' Ww. G. LLOYD Company | 


Accounting Devices Company Consolidated 
626 SOUTH CLARK STREET, CHICAGO, ILL. 
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give the seller more time to deliver. So on this issue 
the case got into court. 

The court decided that while certain strike clauses only 
gave a seller a lengthened period to deliver—that is, post- 
poned his obligation to deliver until after his strike was 
over—this particular one completely ended the agreement 
and released the seller from all obligation to deliver. | 
quote from the decision: 

“When deliveries according to contract have been pre- 
vented by strikes of a substantial nature, or other like 
excepted causes, the party (seller) is relieved altogether, 
not only from disability for failure to make such deliveries, 
but also from the obligation to make them thereafter As 
to the installments not delivered according to contract, the 
contract is terminated. * * * As to such installments, 
if it is the intention of the parties that the strike clause is 
merely to delay delivery so that goods which could not 
be made or delivered because of a strike must be subse- 
quently made or delivered within a reasonable time there 
after, the contract must clearly so provide. 

“We conclude therefore that this clause entitled the seller 
to terminate the contract on September 30th, and to refuse 
to deliver any goods thereunder of which delivery had 
been prevented by strikes. In other words, it could not 
deliver by September 30th the goods which the buyer had 
ordered by reason of the strike. The contract as to these 
undeliverable goods was therefore at an end and the seller 
was not obliged to make them up and deliver them later. 
This clause did not call for a later or postponed delivery.” 

So it depends on the wording of the strike clause in the 
contract whether the seller, in case of strike, is completely 
or only temporarily released from h‘s contract. The word 
ing therefore becomes of paramount importance 

[here was an interesting sidelight in the case | have 
been discussing. When the strike began the seller had 
on hand other goods, and the buyer agreed to take those in 


Lieu of his own, since the strike prevented him from get 


ting his own [The seller, however, refused to give them 
to him and the buyer raised a big time about that at the 
trial [The court said, however, that the seller wasn't 
obliged to give the buyer any other goods, even though it 


would have been fairer to do it 


[he strike clause in a contract to sell goods is, there 
fore, clearly in the seller's interest, if worded in the form 


in which it appears in this case 


°35 A. L. R. 714 
Copyright, May 15, 1926, by Elton J. Buckley, Esq., Coun 
sellor-at-Law, 643 Land Title Building, Philadelphia, Pa 
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Habit 


Every man has a companion who follows him around 


every day; is with him when he eats; plays golf with him; 
goes to church with him and is even with him while he 
sleeps [his companion may be either good or bad—a 
slave or a master—depending on how he is trained 

He is with the man who gets up in the morning, decides 
he doesn't need a shave until tomorrow, goes to the office, 
reads the scandals in the morning paper, throws it aside 
and argues with himself whether it will do any good to 
see that prospect today or not. By the time he has reached 
a decision it is lunch time. After lunch he does not wish 
to disturb the prospect because he might be busy anyway. 
Maybe if he hangs around the office awhile something 
might turn up. It does, but it is only the shadows of the 
evening creeping into what is left of the day. 

This companion is also with the man who gets up in 
the morning, shaves, puts on a clean collar, eats breakfast, 
hurries to the office, looks over any mail that may be for 


him, studies his prospect list, makes a few appointments 























The 


Oakville Pin Holder 


Saves 


TIME, 
WASTE 


and 


FINGER TIPS 


“A Pin 
A Second”’ 





Press Down Take a Pin 





pl“ ‘E thumb and forefinger over hole and press down. 
A pin is placed in fingers ready for use without a 

moment’s waste of time. 

Oakville Pin Holders are attractive. The mottled green 

and mahogany finishes harmonize with office furniture 

and improve desk appearance. 

Sales and profits are quickly obtained by attractive window 

and counter displays, consumer leaflets and post card 

enclosures with your imprint. 

There are two ways of PROFIT through the sale of the 

Oakville Pin Holder. Turn the page—and learn about them! 








A OAKVILLE-AMERICAN PIN DIVISION 
SCOVILL MANUFACTURING CO. 


. Stationery Department 
New Way ee? 





WATERBURY, 


New Device 


New York Chicago San Francisco 
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.... both 


ways! 


....not once, but many times! 


Refilling Operation 





Znd Position 


Just a slight tap with the 
fingertips as the refill pins 





slide into the Pin Holder is 

Ist Position : 

all that is necessary to guard 
, , » > : 

The Oakville Pin Holder may be against clogging and insure 

easily and quickly refilled without action. There are no com 


spilling or scattering the pins about. plicated mechanical parts. 


HIS new and fast selling office device makes not 
one profit for you, but many! 


On the sale of Oakville Pin Holders and Refills you make your 


On Display at Convention initial profit. And the subsequent profits come quickly and 


West Baden, Ind.., consistently, without a bit of effort on your part, on the sale 
October 8th to 11th of Oakville Bank Pin Refills! 
? One Oakville Pin Holder in individual box with refill, 
sooth 62 
list price .... $1.00 each. Packed 12 boxes to the carton. 
Ten Oakville Bank Pin Refills of 200 pins each, in carton— 
Made By list price . . . . $0.75 per carton. 
The Makers Of Discounts and special sales promotion information furnished 
11 | upon request. 
e OAKVILLE-AMERICAN PIN DIVISION 


SCOVILL MANUFACTURING CO. 


a ; 
riCan Stationery Department 
Ame WATERBURY, - -  - CONN. 





New York Chicago San Francisco 


PINS-CLIPS-FASTENERS -THUMBTACKS 
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VISIBILITY 


is the Demand in 
Office Appliances Today 











TYPEWRITERS CHECK WRITERS 





. 





Dozens of other modern machines are VISIBLE 
but there is only ONE VISIBLE Numbering Machine 


f a 
CARD RECORDS ’ ; ADDING MACHINES 




















You 
See It 
BEFORE it Prints! 


654321 


Consecutive—Duplicate— Repeat 


The American Visible is 
MODERN in every detail 
Chinese Red Handle 


Lustrous Black Frame 


AMERICAN NUMBERING MACHINE CO., 224 Shepherd Ave., Brooklyn, N. Y. 


Chicago Branch: 123 West Madison Street 
Canadian Distributors: S. S. STAFFORD CO., LTD., 146 King St., W., Toronto, Canada 


Starting THIS MONTH, the story of VISIBILITY 


is reaching over THREE MILLION readers of 
DOUBLE STRONG 


— URDAY 


— 
IVENING POST 


«lio 
er’ aD 728 by Benjy Fee” 
Found: ; 
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ee LL A A ee TN 
MORE ADVERTISING PRESSURE BEHIND 


— THE CARTER PEN -— 


COLLIER’S-—-FOUR-°C LOR PAGE, DEC 8th SATURDAY EVENING POST PAGE, DEC. 15th 


MAKES GIVING 
A PLEASURE 







Tuisaterac tive page of Car - . No. 22—-PORTORO MARBLE, M ANY of them have seen 
ter Products is going to No. 37—ONYX, 5) in.x10 in $-8.00 4in.x4\ in 12.00 the newspaper advertising 
create more than usual in- No. 93--METAL.VERDE, 3} in. —— No. 32—-ONYX, 3) in. x6in. — 12.00 as well that has appeared 
terest armnong the readers of x3 sl 7.30 No. 80-—-BLACK GLASS DESK in more than thirty-five 
Collier's and the Saturday ‘No A CLEAR CRYSTAI STAND, 2} in. x 3) in 8.00 trading centres through 
Evening Post because it offers F L ATE GLASS, 3| in.x6 in. 12.00 No. 95-OXIIMZED SILVER* out the country 

certain definite suggestions No. 34-—-ONYX, 4 in x6 in. 16.0 DESK STAND, 4in.x 4} in. 6.50 » 

for Christmas Gifts. Their No 99- PHI ASANT DESK No. 52334(€ TRAVELLING y OU can't afford to over- 
acceptance of Carter Pens OUTFIT, Pen stand, letter CASE. Choice of colors of look the Carter Holiday 
has been built up during the knife and hand blotter, Pens and Pencils in cases line THE 

year by the series of full desk blotter, 13 in. x 20 in of Maize, Blue and Green 8.00 CARTER’S INK CO 
pages in color and black and Nuevo Bronze or choice of No. 51354—GIFT SET 8 00 

white that have frequently 3 other finishes, complete 35.00 Other Gift Sets, in choice of colors, Boston New York 
appeared in these mag azines With larger pens 40.00 at $6.50. $7.00. $8.50, $10.50 Montreal Chicago 











THE CARTER 
PEN 
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by phone, maps out his calls for the day and goes after 
them in a systematic manner. If he gets an order—fine! 
Just what he went after Whether he does or not, he 
makes his next call; and so on throughout the day, drop 
ping in on new prospects occasionally, getting permission 
to place a trial 

At night he wonders where the day has gone. At the 
end of the month he has a respectable commission check 
and when asked how he got it, says, “It was a cinch.” 

This companion is known by the name of HABIT. How 
have you got him trained?—From Woodstock, the Type 
writer 

> 
The Survival of the Fittest 


By P. E. Kinnisten, Secretary, National Association of 
Typewriter Dealers, in the N. A. T. D. Bulletin. 


Che statement, “the survival of the fittest,” is frequently 
made in answer to the query, How may bad merchandising 
policies be eliminated from industry? 

In discussing this topic it is frequently expressed that 
the only solution is to continue the conflict and let the 
unfitted dic Investigation will usually show that those 
who talk in this vein, assume that dealers and manufac 
turers should not join in the exchange of information, nor 





P. E. KINNISTEN 


should the meeting of groups be encouraged to discuss 
common problems 

his line of reasoning is detrimental, not only to those 
individuals but to the industry as a whole. In the first 
place the unfit will never all die, as there will be new ones 
coming into the industry continually 

The doctrine of the survival of the fittest cannot be in 
any sense considered an adequate substitute for co-opera 
tive endeavor on the part of everyone connected with the 
typewriter industry to raise its efficiency and bring into 
it a whole-hearted understanding, as well as the adoption 


of sound business principl 


ples 

Successful co-operative action is in a large measure 
due to the unanimity with which the industry acts 

When dealers say that the survival of the fittest will 


they really mean that 


solve the problems of the industry, 
they have no special concern in the solution of the prob 


} 
i 


lems ot others who may not be so well situated But 


even those so much better situated should remember that 


the ire interested in the future, and that their present 
ortable position is quite likely to be impaired if the 
nerchandise policies of the industry are continually sub 
ecte the sound policies t those other dealers not 
S fortunately situated However! with the proper co 
perative effort these unsound policies can well be made 
sound 
Undoubtedly there are many dealers unsatisfied with 
heir own condition, who feel that their opportunity for 
easonable profit is being hampered, and while sympa 























TRINER 


NEW TYPE 
AIR MAIL 


SCALE 





This scale is used by the post office depart- 
ment for air mail. It was selected as the 
best type for the purpose. It is built of steel 
with brass beam and poise. By means of 
deep “V” notches in the beam and a steel dog 
on the poise which seats in them, it is easy to 
get positive, accurate weight. 


All Triner Postal and Parcels Post Scales 
show the latest rates, in effect July 1, 1928. 


Triner Scale & 


Manufacturing Co. 
2714 West 21st Street, Chicago 









































The QUIK-LOK 
STORAGE FILE 


Quik-Lok = stor- 
age Files will keep your 
inactive records clean, 
orderly and accessible 
for immediate reference 
at the lowest possible 


cost. 

Quik - Lok Stor- 
age Files should not be 
confused with the or- 
dinary stotage files on 
the market today—they 
are distinetly different, 
not only in construction 
but in ease of operation, 
convenience, and dur- 
ability. 

Quik-Lok sor |} 
age Files have a heavy 
three - ply, spill - proof 
bottom, Triple Steel re- 
inforcement, positive 
Automatic Lock, and 


an entirely dust-proof 
Illustrating our A-124 for Letters pert nd ee ay ng 


and A-93 for Cancelled Checks them distinctive in 

. Convenience, Durability, 

and Appearance,—yet they cort mo more than the ordinary fibre board files. 

Quik - Lok Storage Files are Guaranteed to assemble and fasten per- 
fectly, quickly and easily, and to give satisfactory service. 


Quik - Lok Storage Files have no parts to wear, tear or tangle. All 
outside and inside surfaces are smooth—no projections to catch on the 
shelving and nothing to mar the finest furniture. Send today for your sample. 


Call up vour favorite Stationer and give him your crder—or write us 
direct—NOW. Dealers: Write today for our Literature and discounts. 


THE KAY-DEE COMPANY 


Mfrs. Steel, Fibre and Paper Transfer and Storage Files 
3644-64 So. 36th St., Lincoln, Nebraska 


$$ $$ $m —— a 
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THE AJAX SERVICE STAMP 


A New 
Article 







JALIL 


JAN 20.1927 A 


Service 
STANDARD Ol, COMPANY Stamp 


Of Many Uses 


PER. «<< <<< een e oer owe o<<<2ee0m 
For receipting bills 
SAMPLE IMPRESSION Endorsing checks 
The Ai S. Stame — = ot Receiving invoices 
pes . rEN YEARS’ US! or documents 

— RA No spreading of 
Ce =e, r sgn lag ecg fll tans letters or fig- 
may desire, and with me hve « ° ures; no smear- 

of ribt vou " select " protecte ing 
against breakdown by guarantee Price The Ajax prints 
ompiete, $15.00-—go . t through a ribbon 


Ajax Time Stamp Co. 


81 Washington St. Boston, Mass. 

















thetic with any movement to better conditions generally 
they hesitate to make even a temporary sacrifice for the 
sake of encouraging the industry in general to pursue 
more sound merchandising policies 

rhe co-operative action of every dealer towards the 
general education of the industry as to its problems and 
the use of sound business methods by each and every 
dealer is a definite and promising method deserving of the 
support of the entire industry. 

The greatest benefit in the existence yt the spirit 
co-operation is in establishing in the minds of buyers that 
the typewriter dealers have a sense of solidarity and have 
reached a state of development where they think alike is 
to some of the fundamentals of merchandising 

Local and national associations are the best clearing 
houses in the exchange of information, and the discus 


1 


sion of problems concerning individuals, as well as _ the 
industry in general, and every right thinking dealer should 
lend his support to any movement towards the improv: 
ment in the understanding of business methods 

The better way to get rid of the unfit in the industry 
is to make them “fit” so that they can carry on their busi 
ness in a way which will neither bring them disaster to 
themselves nor seriously impair the legitimate interest of 
others 

an 
Manufacturers Donate Convention Favors 

Donors of favors and gifts at the coming national co 
vention at West Baden, Ind., include the following 
cerns National Association Displays: | S. Envelope 
Company, Worcester, Mass.; F. S. Webster Company, 
Boston; Archer Strauss Rubber Company, Framinghan 
Mass.; Weis Manufacturing Company, Monroe, Micl 
George E. Fox & Company, Chicago; The Globe-W ernicke« 


Company, Cincinnati; Sanford Manufacturing Company, 
Chicago; Imperial Methods Company, Forest Park, II 
[he Carter's Ink Company, Boston, Mass Irving-Pitt 
Manufacturing Company, Kansas City, Mo.; The Hotcl 
kiss Sales Company, Norwalk, Conn.; C. Howard Hunt Pe: 
Company, Camden, N. J.; C. L. Downey Company, ‘ 
cinnati; The General Fireproofing Company, Youngstow: 
Ohio; American Crayon Company, New York: C. R. Gib 
son Company, New York; The Typo-Trading Company 
New York; Eagle Pencil Company, New York; Eberhard 
Faber, New York; Gregory, Mayer & Thom Company 
Detroit; Autopoint Company, Chicago: Oxford Filing Suy 
ply Company, Brooklyn, N. Y.; National Blank Book Cor 
pany, Holyoke, Mass.; Wilson-Jones Company, Chicagé 
W. A. Sheaffer Pen Company, Fort Madison, Iowa; Gus 
tave Fischer Company, Hartford, Conn.; P. Derby & ¢ 
pany, Gardner, Mass.; W. B. Carpenter Compa 
nati; Providence Paper Company, Providence, R. I.; U. S 
Playing Card Company, Cincinnati; Dameron-Piers ( 
pany, New Orleans, La.; L. E. Waterman Compar New 
York; Scrantom’s, Rochester, N. Y.; F. W. Roberts Cor 


pany, Cleveland, Ohio; Bates Manufacturing Company 
Orange N. J.; White & Wyckoff Company lolvoke 
Mass Parker Pen Company, Janesville, Wis« Adams 
Cushing & Foster, Boston; Cardinell Sales Company 
Montclair, N. J.; Charles M. Higgins Compas frooklyt 
a. 2 Burrows Bros. Company, Cleveland: The Buzza 
Company, Minneapolis, Mint Ivan Allen-Marshall ( 
pany, Atlanta, Ga.; Farnham Printing & Stationery Con 


pany, Minneapol s: Victor Safe Company Mariett ()] 
Joseph Dixon Crucible Company, Jersey City; The Conk 
lin Pen Company, Toledo, Ohio; Dennison Manutacturing 


Company, Framingham, Mass 


TI vt attend the cx vent WW ippre ak g 
1 t ? 
away mementos ot the happy occasion | ne i ist 
ils $ c s who have donated | 
‘ ‘ ; r ‘ 1 net 
w ‘ i ( csie | c > 
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Abreast of the trend 


and in line with profits 


The Orpin 900 line is fit mer- 
chandise for the alert, progres- 
sive office furniture dealer. The 
simple dignity of early American 
design, free alike from the harsh- 
ness of peg leg square cut desks 


and the insistent formality of 


continental period suites, these 
Orpin Desks have a universal 
appeal. They look well in various 


surroundings and are priced 
at figures in the range of the 
great majority of business men. 
Made standard office size of 
mahogany and walnut through- 
out, they require but moderate 
investment by the dealer but 
will attract trade and develop 
a splendid demand when 
properly displayed 





Orpin Desk Company 


121 Medford Street, Charlestown, Mass. 


This grade of Orpin Desks is 
No. 960 S regularly equipped with the 
Mahogany Sesamee combination desk lock 
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elcase Selling 
eans To You | 










Prestige! 
Turnover! 


Profit! 


These three words tell the success story. Steel- 
case Desks with their unquestioned reputation 














for quality, leadership, and salability,have been No. 620—66" x 34” 
sé ‘ No. 621-60" x 34" 
leaders’ for years. No. 629-85” x34" 


Many of the country’s best office furniture 
dealers know that they are steady profit makers 

that they render the utmost satisfaction to 
users and that they build the most important 
thing in all business—good will. 


Improved Production Methods 


Lower Costs 














The constantly increasing demand for Steel- 
case Desks has resulted in improved production a eit. dera Ser 
methods, standardized parts and lower costs. 
As a result Steelcase Desks are being sold at 
prices any user of office equipment can afford 
to pay. 

Let us send you the full facts about Steelcase 
Desks as well as information regarding the rest 
of the broad Steelcase line. It will pay you well 
to drop us a line today. 

















Metal Office Furniture Co. 


Grand Rapids Michigan No. 623—60" x 34” 








found where business succeeds 
MAAAAAAAAAAAAAAAAAAAAA 
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Weddings 


Fellowes-Dawson 
Dawson, younger son of Charles F. Daw 
Dawson, Limited, Montreal, Quebec, 


Herbert W 
son, of Charles F 
Fellowes, 
1928. The 


Mary's Church, Beaconsfield, 


Canada, was married to Miss Doris Irene 


of Vancouver, B. ¢ 


wedding took place at St 


Saturday, September Il, 
Quebex The bride was attended by Miss Anne Dawson, 
as maid of honor Stanley Whitehead was the best man, 
ind Paul Savoy and William |] 


Thirteenth District of the N. A. S. O. O. M., were ushers 


Dawson, governor of the 


Herbert Daws s tive member of Charles F. Daws 
Limited, and was recently made a director 
The wedding was simple and lovely, the ceremony being 
performed in a small country churcl \ reception was 
held following the ceremony at the Dawson summer resi 
1 ‘ Lodge Reacons 
> 
Miskimin-Thomson 
Miss Dorot! Miskimu Secretary t President James 
I Tate of the Tate Exposition Company, New York 
N. ¥ s d August 25, 1928, at the home of het 
’ Brookly a s ] Thomson Re 
(3 | } < p ot St { el’s |] testant | s 
; performed the « Phe honey 
11g i 1 ike N } couple ir< \ 
g Oc parkway, | N. ¥ 
s s Office Appl d other friends 
‘ extend M " Mrs. J ms 
an 
Degener-Lavery 
( Degener w ‘ September 1 
H ( Vv. J \ Mar frie S M 
l vriter bus i his de 
g g happiness M Lavery 1s connected 
v ‘ \ s « Typewrite Lol iny, ha gz bee dis 
‘ - ind spe epres , 
>) 
Nagel-Wantz 
Vera Nagel, daughter of Mr. and Mrs. Frank 
ig s rried August 2 to Maurice C. Wantz, nort 
c sal ive t National Blank Book 
Company Mr. Wantz is a native f St. Louis, the sor 
le \ SK ed stat Y 
{ 
fa 
Williams-Littledale 
Miss ‘ Williams, of Webster Grove, M: vas 
ried a short time ago to Mr. Littledal The groom is pu 
M 
= 
Ye Old Doc Stork 
Baby Dolores Joins the Zenner Family 
M und Mrs. Sol. M. Zenner, Chicago, welcomed 
1 girl e ta lv circle Septembe 7. wher 1 wet 
miss made her home with then he parents had hoped 
a | \ but Miss Dolores 1s going to take advantage 
en's gress of the present day, and make her 
way int business lite etter thar i boy could Her father 
is a member f the Crown Office Supply Company 


> 
“Berloy” Walsh Blessed with a Baby Girl 


Mr. and Mrs. R E. Walsh, Des Moines, lowa, are 
the happy parents of Miss Catherine Theresa The proud 
father is lowa state representative for The Berger Manu 
facturing Compan) ind avers that Miss Theresa is a 

ight & ‘ spective | eside ] 
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** Bronze Lives Forever’’ 


B 
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BRONZE EMBLEM PLAQUES 
and BOOK ENDS 


We have the most complete line of College Seal. 
Fraternity Coat-of-arms, Fraternal Emblem wall 
plaques and book ends. 





Emblems, accurately modeled in finest bronze, are 
mounted on beautiful walnut shields, 11 and 13 
inches in height. A dignified insignia for office or 
home. 


Send for illustrated folder, listing over 100 emblems 
we can supply. 


See Our Plaques at Booth No. 138, West Baden 


National College Emblem Co. 


Indianapolis, Indiana 
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Salesmen calling on 
STATIONERY, DRUG AND JEWELRY STORES 


can substantially increase their earn- 
ings with very little extra effort. 


One of our clients manufactures a patented article 

in universal use which sells on sight 

—it has many distinctive and exclusive features 
which eliminate competition. 

—it is a big value, low priced commodity which 
everybody uses and which yields a good profit to 
dealers 

—it is well known both to consumer and dealer 
Sales creating advertising amounting to over 
$500,000 has appeared in all leading publications 
within the past four years. 

You can handle this article in conjunction with any 

other line you sell. It requires no technical know!l- 

edge and will in no manner interfere with your 
present vocation 

In your reply advise what line you carry and the 

territory you cover. Strictly confidential 


Full details will be forwarded to serious minded 
salesmen seeking a real money-making opportunity 


Kindly address reply to N. C. Fyffe, 


MICHAELS & HEATH, Inc., Advertising, 
Graybar Bldg., New York City 
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Shipped promptly 
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Adaptability! 


READY—WHEN BUSINESS CHALLENGES 


YOUR OFFICE FACILITIES! 


A sudden change im an organization—an urgent need for 
new offices or additions to old ones—whatever the emergency, 
ADD-A-UNIT PARTITIONS are ready on demand— 
that’s why it is so simple and easy to change the size of — 
make additions to, or consolidate groups of ofhces with ADD- 
A-UNIT PARTITIONS. 


When you are ready, our Sales Department will be happy 
to jump in and help you get Partition orders in your locality. 


Add-A-Unit Partition Company, Inc. 


872 WEST NORTH AVENUE 





and complete to the smallest detail— 
built of wood and finished in the popular shades to match office 


equipment. 


CHICAGO 
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(HRISTMAS (REETINGS 








’ BUY 
CHRISTMAS 


OULD you SEALS 125,000 lives in the 


buy Christ- year 1928 alone. 


mas Seals if you knew they “Buy Christmas Seals,” for 
had helped to reduce the they are fighting tubercu- 
tubercalosis death-rate? In losis every day of the year. 
the past twenty years the Christmas Seals give pro- 
death-rate has been cut in tection to your friends, to 
half—a saving of more than your family—and to you! 


The National, State, and Local Tuberculosis Associations 
of the United States 
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tA. _ 
PASSED AWAY 
ST 


Enos Bowen Dellmuth 























Known to the entire stationery trade affectionately as 
“Dell,” Enos B. Dellmuth of the C. Howard Hunt Pen 
Company, Camden, N. J., was stricken with a paralytic 
attack as he was leaving the Camden county court house, 
Friday, September 7, and died the 9th at his home 427 
Chambers street, Camden, at the age of 43 years. 

He was foreman of the June term of the Camden county 
grand jury and, though ill, and against the wishes of 
his family, he attended the final session. Over exertion 
is believed to have caused the stroke. He had a long 
record of faithful civic service, having served as councilman 
six years. He was a candidate for freeholder; leader of the 
ninth ward; vice-president of the Ninth Ward Republican 
Club, and an all-round good citizen. He was a Mason, 
a member of the Consistory and the Shrine. He was also 
a member of the Elks and the Rotary. He was one of 
the leading salesmen of the C. Howard Hunt Pen Company 

Always popular at the meetings of the Philadelphia Sta- 
tioners’ Association, where he frequently represented his 
firm, he seemed to dread the approach of his forty-fourth 
birthday, October 24, 1928, as two of his brothers had died 
in their forty-third years 

He is survived by his widow, Florence, son, Carl, and 
four daughters, Ethel, Dorothy, Marian and Mary.—C. H 


' + +$ 
Harry Hunt Robinson 


Harry Hunt Robinson, who passed away on Friday night, 
July 6, was one of the pioneers in the work of The Postage 
Meter Company of Stamford, Conn. Mr. Robinson was 
manager of the Postage Meter Company’s New York office 
and died at his home as the result of a heart attack. He 
had been in apparently good health up to the time he left 
his office Friday afternoon. 

Mr. Robinson joined The Postage Meter Company in 
June, 1922, and with one exception had been connected 
with the sales organization longer than any other indi- 
vidual. He started as a salesman in New York and quickly 
distinguished himself by his enthusiasm and understanding 
of the broad possibilities for metered mail. In January, 
1924, he was appointed branch manager of the Philadelphia 
office and on November 1 of that year was made branch 
manager of the New York office, which he conducted in a 
most satisfactory manner until his death. Mr. Robinson 
was preeminently a leader and his sales achievements have 
been recorded throughout the company’s many sales con- 
tests. At the time of his passing he held the leading posi- 
tion, having made the highest sales record in the organi- 
zation for the New York office and led as an individual 
producer. He had a profound knowledge of the business 
and an unshakable determination and perseverance 

Mr. Robinson is survived by his wife, Mrs. Louise Jack- 
son Robinson; a son, Henry Forsyth Robinson; a daughter, 
Mrs. Ellen Robinson Fenton, and a brother, Charles 
Robinson. 


+' + + 
Mrs. Charles H. Victor 


Mrs. Charles H. Victor, wife of the San Francisco man- 
ager for the Yawman and Erbe Manufacturing Company, 
passed away September 8 after a short illness. The funeral 
took place in Oakland, Calif., September 11. The deceased 
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Perfected through more than fifty years of con- 
tinuous development by Mr. Edison, the new Ediphone 
represents today the one modern dictation system for pro- 
gressive business. 

The use of the new Ediphone in business offices everywhere is evidence 


of executive appreciation for the many advanced features Mr. Edison has 
provided. 


Ediphone electric control is quick as thought. An all-Bakelite speaking tube 
provides permanent comfort and positive action. The Ediphone auto index 
furnishes the one easy way to make corrections. 


EDIPHONES A safety signal rings if your voice is not recording. 
eon The efficiency pedestal holds nine cylinders and 


mail pockets. Typease electric controls give instant 
response to the girl who transcribes. 

Ediphone National Service guarantees the con- 
tinued satisfaction of your entire office. Hundreds 
of our old customers, nearby, will tell you so. 
Telephone “The Ediphone,” your city, or write — 





‘e 
| THOMAS A, EDISON, INC. 
- Wor.p-Wipe SERVICE 
LABORATORY & GENERAL OFFICES 
© ORANGE, N. J. 
a Oe LONDON OFFICE: 164 Wardour St., London, W. 1. 


Ediphone 


Edison's New Dictating Machine 


Space 150-152, New York Business Show, Oct. 15-20 


See the Ediphone Exhibi 
ee ee Space 46, Chicago Business Show, Nov. 12-17 
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They unroll from the CLOSED BOX / 















The handiest means ever devised for handling é typing gummed labels 


It is no longer necessary to have strips 
of gummed labels scattered about. 


Now there are Oxford Rol-labels which 
may be typed for a few or many headings 
at a time, in exact quantities as desired, 
without waste and without ever opening 
the box! 

Here’s a brand new idea that practically 
sells itself to your customers—an illustra- 
tion (below) that shows them how easily 
and quickly it’s done. 


Roll consists of 250 labels, ready in holder- 
box for immediate use. All that it is neces- 
sary for your customer to do, is to pull out 
several inches of strip (see above illustra- 
tion) and start feeding it into the typewrit- 
er. The box itself rests on the typewriter 
platen and the action of the typewriter un- 
rolis the labels. The entire roll may be 
typed if desired—think of the saving of 








your customers’ time compared to inserting, 


and typing 25 separate strips! Thumb and 
finger holes in the sides of the box-holder 
allow the labels to be rolled up, after the de- 
sired ones are detached. No loss, no loose 
strips—no waste! 

Oxford Rol-labels are made in two styles. No. 
444 is blank, therefore suitable for address labels 
on circular mailings, etc., as well as for file fold- 
ers and index guides. No. 588 has the printed 
heading especially designed for use as name 
labels on filing folders. 

Both styles of Oxford Rol-labels are made in the 
following colors: White, Buff, Blue, Salmon, 
Green and Cherry. 

List price—fifty cents per roll. Usual dealer dis- 
counts apply. SEND FOR SAMPLE, 6-ROLL 
ORDER OF THESE COLORS AND SEE HOW 
QUICKLY IT GOES! 


Manufactured by 
Oxrorp FiILinc Suppty Co. 
Brooklyn, N. Y. 


500 Driggs Avenue 
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is survived by Charles H. Victor and five children, three 


sons and two daughters, the three youngest being of school 







age 
Mr. Victor’s many friends in the office equipment field 
sympathize deeply with him in this sorrowful loss. The 


problem of rearing the children to maturity will be solved 
by Mr. Victor as he has already solved many of the prob 


in the 
Field of 


GOOD 
INK 


lems of his business world. 
-——e——_ 


Music Library Housed in Steel Vertical Files 

The Chicago theater, one of the largest moving picture 
and variety houses in Chicago, has what is called one of 
the largest music libraries in the country The files are 
drawn upon to furnish music for any type of moving pi 
ture, or other form of entertainment put on at the “Publix’ 


theaters in Chicago. To provide a safe place tor the musi 






BLUE-BLACK 
ITS PERMANENT 





For Signatures of Importance 
and all Writing of 
‘Intended Permanence 


STATE STREET DELIVERY OF FILING CABINETS FOR 
MOVING PICTURE THEATER.—The cabinets on the sidewalk | 
and in the truck, ready to unload, total 184 drawers of filing e | 


Spac ‘ 








library, and permit the classification by titles, character of TIME STAMP 

music, theme, etc., the theater company purchased from 

the Chicago branch of The Van Dorn Iron Works Com The Handiest, Most Practical and 
were delivered to the theater one morning, and it required 

generalship of a high order to persuade the constabulary 

to hold up street and sidewalk traffic long enough to get Weighs only 4% 
the picture pounds. 


Now the “Publix” theaters in Chicago have on tap musi Easily carried 


about. 


to stir enthusiasm, start the weeps, incite puppy love, tickle 


the ribs of the audiences or stir up any of the multiplex 


sentiments which are attributes of Homo Sapiens, his heirs Handsomely 
and assigns. And they can be produced pronto on demand, japanned and 
with the nonchalance of a competent file clerk producing nickeled. 








current and transter files of the big order from Dombey & 








pany steel filing cabinets totaling 184 drawers. Chese Most Economical Time Stamp Made 


Son 
oe Greater strength and absolute dependability have 
. 3 : . been incorporated into a unit of beautiful appearance 
Tropical Printing Company Expands Plant and lighter weight. Date wheels externally operated 
: : ‘ . by clearly marked knobs Imprint cylinder has six 
[he Tropical Printing Company, which also conducts a faces, and choice of six words are included im price 
siationery business, has purchased a building adjoining the c he Pri ac he Quali 
, ’ , re e rice an sompare the uality 
mechanical plant on Magazine street New Orleans, La., ape t P ty 
modiatine t¢ tne tamaine cS SS Sa Price, complete with No Extra Charge for 
remodeling Ol ousing additiona production equipment way oo ~ 50 Engraving Name or 
Che company’s stationery store and allied departments are ye ~— ~B - ~4 — Other Wording on 
the | not ndemnity build ne 216 B ironne street the imprint cylinder Dial. 
— DEALERS—Write for Special Proposition 
Stationer Devises Estate of $150,000 Hercules Supply Company 
The will of the late Robt. W. Patterson, president of be : . — —a , 
i tate G Schone Gasman Mad Me 100 EAST 42ND STREET, NEW YORK, N. Y. 
I ’ onnst ompany ittsburgn, la., lett al 
ye . Nigh Tle: rey Sole Distributors for COLONIAL ENGRAVING ©O., 
estate of $150,000 to his wife Mr. Patterson was killed by Manufacturers, Boston, Mass. 


a stroke of lightning at Princeton, N. J., June 14 
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Commercial National Bank—Kansas City, Kan. 


THE BIG SEASON IS ON 


IBERTY Collapsible Storage Filing Boxes 
f g 

_4 sell best during the fall and winter months. 

During this period many of our distributors will 


ell thousands of LIBERTY Boxes every month 


ome will sell thousands of LIBERTY Boxes 
week] You cannot afford to overlook this fast 
lling . Why not write today for the facts 
about the sales and profits you can make out of 
LIBERTY Boxe We have a very interesting 
propo tion to lay before you ar i we give co- 


operation that insures you good profits. 


Drop u s line. Sam ply fay, “Send on your 


proposition regarding LIBERTY Boxes.” 


BANKERS BOX CO., INC. 


Rand McNally Bldg. Chicago, III. 























cAmronilite5 


Beauty and Greater 
Convenience 


are far aheed of bare utility, both in profit and 
user satisfaction. AMRONLITE Lamps are so 
much better than the ordinary lighting equipment 
that stationers who have once featured them 
properly will always recommend them 












Faries Brass Cuspidors include 
a number of attractive models 
for sale through the stationer 
to offices, hotels, clubs, etc 
Write for the AMRONLITE 
booklet 0-10 and the folder 
OA-10 showing Faries’ exclu- 
sive line of cuspidors. 


3603-A 8403 


Faries Mfg. Company 


Decatur, Illinois 














cAmronlites 
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A Pioneer Office Equipment Man of Siam 


Dr. George B. McFarland is said to be the pioneer office 
equipment man of Siam as well as the largest dealer. He 
was the first to introduce typewriters into that country 
about forty vears ago and he also evolved a Siamese type- 
writer. He is a prince of Siam, an honor conferred upon 
him by the king of that country. 

In addition to his main office in Bangkok, Dr. McFarland 
also maintains a branch in that city, which contains about 
half a million people. Both stores are fully stocked with 
typewriters, adding machines and other merchandise suit- 
able for the office. 

An exposition was recently held in Bangkok in which Dr 
McFarland took an active part. 

For the foregoing information and for the quotation from 


his letter which follows, we are indebted to the Dalton 











v-CUT POCKET 


SWAY CHECK 


GLOBE-ART TRI-GUARD FILE Made in letter and cap 
size See description on Page 92, under heading Four Re- 
ited Groups of Steel Filing Equipment 








Export Bulletin for September Writing to the Dalton 
Company, Dr. McFarland said 

“I wrote you a littl about the Winter Fair, but very 
little, indeed There are two or three things I want to tell 
you about it. In the first place, it was the first real dem- 
onstration during this reign and the king took very great 
interest in the venture because of its being the first thing 
of the sort under his rule. He not only opened the Fair, 
but attended it every night and showed a great deal of 
individual interest in various exhibits which had been men- 
tioned to him as worth his while to notice. I was fully 
expecting that he would pay me a visit and so was not 
surprised when H. R. H. Prince Kambaeng Bejra sent me 
word that I was to expect His Majesty as soon as he had 
nished dinner, which he would be eating at a dining room 
near my quarters. My force was ‘at attention,’ and each 
chap ready to show off his especial wares. The king and 
queen spent about forty-five minutes in my stall, so had 
plenty of time to see the various things on display. Each 
separate thing was demonstrated to him and then I asked 


I had 


engaged a movie machine for the whole period of the Fair. 


him if he would like to see my Remington Movie 


The movie machine was inside, throwing the pictures on 
the screen. Then the public watched this screen from 
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Ball-bearing Clips/ 


EXCLUSIVE FEATURES—MANY USES! 












Ball-bearings for easy 
apenme—strong springs 
for firm holding 






Used extensively by: 







Photographers 
Offices 

Hotels 
Laundries 
Hospitals 
Bakeries 

Mi'k Dealers 
Stores 












FOUR SIZES 


No. 1—1%" wide 
No. 2—2" wide 
















The clip that is absolutely 
RUSTPROOF 


No. 3—2'4" wide 
wide 






Noe. 4—3" 








And how these clips se/// We will be glad to send you definite 


selling plans to interest the large users [isted above. Write for 





them! Esterbrook clips are also available in attractive display 





cartons to increase your sales right in the store. Order from your 





jobber or direct from 






ESTERBROOK PEN COMPANY, CAMDEN, N. J. 
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The New Executive Design 











HIS new No. 6615-S flat top desk is repre- 

sentative of an extensive suite which includes 
roll top desks, typewriter desks, tables, telephone 
stands, consoles, costumers and waste baskets. 


All this furniture is solidly constructed in accord- 


ance with the time-tried SHELBY VILLE stand- 





ards. Distinguished by the beauty of American 
walnut veneers, it is fit to grace the finest American 
offices. All pieces are finished in DUCO through- 
out. Further details of this suite or complete cata- 


log of Shelbyville Desks, will be sent office 


furniture retailers, on request. 


For convenience of the eastern trade, we have established a 
connection in New York with Factories Warehouse, 
Inc., 21 Murray Street, where our full line is on display. 


oh saa Desk Company 
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THE AURORA LINE OFFERS OPPORTUNITY 
TO THE DEALER 


ATTRACTIVE SUBSTANTIAL MOUSE PROOF PROFITABLE 


A COMPLETE LINE 
OF STEEL CABINETS 
FOR THE DEALER 


” 
ah 


t 


aa | 
it 


INCREASE 
YOUR SALES BY 
DISPLAYING 
AURORA CABINETS 
ON YOUR SALES 
FLOOR 


— 
ia 
= 


A TRIAL ORDER WILL 
CONVINCE YOU 


Cat. No. 109 Supply Cabinet Cat. No. 100 Supply Cabinet 


AURORA STEEL PRODUCTS COMPANY, Aurora, Ill. 

















QuickasaFlash! | | Ingento Cutters 


End Mistakes—Double Speed with . 
Precalculated Verified Answers for CARD AND PAPER CUTTING 





Meilicke ready-made answers to routine problems cut 
calculating time in half for Western Union, Western Electric 


and many other users Any employee can use Melilicke , , T 
Systems without training. There are no keys to punch, no NOW MADE IN 7 SIZES 
levers to pull. Just turn the card and copy the answer. 
























The Mellicke line consists 
of the following devices: 


Interest Calculators 
Savings Bank Calculators 
Time Calculators 

Pay Roll Calculators 
Bonus Calculators 

Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 

Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders ‘ 
Electric Bill Extenders f 4 

= nagg RB A SIZE FOR EVERY NEED 
Vertical Cataloging ba 
Phone Indexes No. 1. 61% inch blade. No. 4. 12% inch blade. 


The Dictaform for letters No. 2. 81% inch blade. No. 5. 15 inch blade. 
I 








-aragraphe and 4 ‘ . 
Sete No. 3. 101% inch blade. No. 514. 18 inch blade. 
No. 6. 24 inch blade. 
Meilicke systems meet every need, and special Calculators 
can be supplied to meet any special requirements. Let us 
show you without obligation how Mellicke systems can save 


money for your business Write now 
Manufactured Only by 


eas IDEAL SCHOOL SUPPLY CO. 
Meilicke Systems, Inc. 8316-8340 Birkhoff Ave. 


3471 No.Clark St. Chicago, Illinois Chicago, Illinois 


Agents—Some valuable territories are still open. Write today. 
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PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, built up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards, office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 
2720 Ferry Street 


LAFAYETTE, 
INDIANA 


| SAN 
POLY WN “S 


ee ee 











Good Impressions 


You can recommend No. 2 3\x6% inches 
VICTORY’ Stamp Pads to No. 3 4%x7% inches 
your trade with ful! assur- No, 4....4 x9 inches 


ance of satisfactory service 
Made of high quality ma 
terial, they wear long and 
retain a smooth inking sur- 
face despite the most severe 
pounding and scraping 
Made in six sizes as follows: 


Supplied uninked, or inked 
in red, black, blue, violet 
and green We have «a 
price-list and details of our 
line of stamp pads, inks, 
mucilage, paste and sealing 
wax for stationers on ap- 


Junior ..2 =x3% Inches Plication. We can furnish 
No. 0 2\%x3% inches any of these items for 
No. 1....2%=4% inches your own private brand. 
L U T H E R INK AND STAMP PAD 
COMPANY 
55-57 East Park St. Newark, N. J. 
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outside and thousands saw it each night. For special 
attraction the showing of the Remington film was alter- 
nated with comic films. I had chosen my stall so that 
there would be a large lawn in front to accommodate my 
spectators. Of course, when I was preparing for His 
Majesty I turned the film the other side out so he could 


read the captions from inside the stall. The queen sat and 
the king stood just behind her chair Among his attend- 
ants were several young boys of high rank who are in 
constant attendance upon the king. He had himself taken 
a good deal of interest in explaining various things to these 
boys. Then when the movie began I added a few explana- 


tions in English as the pictures came upon the screen. 
Immediately the king began translating into Siamese for 
the benefit of the queen, who does not understand English 
readily, and for the little boys, whose English is meager. 
Having begun in English, I could not change and use 
Siamese until one of the aide-de-camps said, ‘Doctor, you 
had better talk in Siamese.’ So I tuned up and went at it. 
But the king was too greatly taken with the movie to keep 
quiet even then, and especially when the little parts of the 
typewriter began to assemble themselves and slip into 
place he was very excited. 

“Of course, the Dalton was displayed and demonstrated 
constantly. The king seemed much interested in it, as did 
many others of less note. I am expecting considerable fruit 
from this display 

Needless to say, Dr. McFarland is to be congratulated 
upon the keen interest shown by His Majesty, whose inter- 
est in the development of his country is well known. The 
ability of Dr. McFarland to talk fluently the difficult 
Siamese language is also a rare accomplishment 

~~ 


International Business Equipment Exhibition at 
Berlin 

Among the American office equipment concerns who 
exhibited their lines at the International Business Equip- 
ment Exhibition held recently at Berlin, Germany, were the 
following 

Addressograph Company; Hooven Automatic Typewriter 
(Busse & Hefti); Monroe calculating machine (Armag 
G. m. b. H. Berlin); Demountable typewriter (P. Castelli 
della Vinca, Milan, Italy); L. C. Smith and Corona type- 
writer; Hollerith tabulating machine; Deutsche Multigraph 
Gesellschaft m. b. H.; Remington-Powers Lochkarten- 
Maschinen Gesellschaft m. b. H.; Dictaphone Company 
m. b. H.; F. S. Webster Company; Elliott-Fisher Maschin- 
engesellschaft m. b. H.; Ellis-Buchhal Tungsmaschinen G. 
m. b. H.; Glogowski & Company, Burroughs adding ma- 
chines; Johannes Gross & Company, Royal typewriters; 
Kardex System, G. m. b. H.; National Loose Leaf Com- 
pany; National Registrierkassen Ges. m. b. H.; Nord- 
deutsche Dictograph G. m. b. H.; Remington Schreib- 
maschinen Ges. m. b. H.; Edison’s Mimeograph, A. B. Dick 
(Ruys’ Maschinen Ges. m. b. H.); Dalton adding machine, 
Schafer & Claus, Berlin; Smith Premier typewriter, Adolph 
Steinhagen; Elliott-Rapid Addressiermaschinen Hans 
Stielow, Hamburg; Sundstrand maschinen, W. Kister & 
Company; Todd Schrift-Schutz Maschinen G. m. b. H.; 
T'ype-Adder Company Underwood-Elliott-Fisher-Sund- 
strand 

a 


This Might Be Called “Colored News” 


Color is used with a vengeance by a Jamaica, L. I., N. Y 
real estate concern A brilliant color scheme runs through- 
out the organization, according to a news item The 
building is red, as are the gravel walks The oftice furni- 
ture is red, the salesmen and stenographers have red hair 
The lurid color scheme extends to the automobile service 
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THE ROBERTS: 9 
NUMBERING © 
MACHINE CO. @ 
TIC VaAMAICA #& - 
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Roseats Numeraine Macaiyxe Co. 
| 694.710 Jamaica Ave., Brooklyn, N. Y. 


Sewxp me immepiatecy (without obligation) 


ih the complete Roberts Sales Plan for Deal- 


ers, together with all necessary information 
regarding the BIG SIX LINE. 


NAME_ 


| ADDRESS 
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DISCOUNTS ~ 
TURNOVER~ 
PRICE ~ 
VOLUME ~ 
Determines 


9 WHATS 


| 7" % on numbering machines) 





f every ten machines sold, how many are “popular 

priced” models? Most dealers, upon investigation, 
will find that this average will be at least six out of every 
ten. ROBERTS “49's” the finest value for the money 
at a low figure, show what is perhaps the most consistent 
and gratifying profits for any machine of this class. 

Now, by the Roberts way, you can many times turn 
sales of “49's” into sales of higher priced machines on 
which your profit will be larger, with practically the same 
sales effort. Roberts Sales Guides will tell you why and 
when; numbering machine sales possibilities are fully an- 
alyzed and systematized for you. No possible chance for a 
bigger and better sale is overlooked. And anyone in 
your employ can sell correctly and easily! 

By the application of the Roberts Sales Plan for Dealers 
you avail yourself of the greatest discounts and the greatest 
opportunities for profits which you can obtain on any line, 
As for merchandise, you get your pick of the best, with 
the selection all your own, in the Roberts Big Six 
grouping, to which a gratifying quantity discount 
applies. 

Because numbering is daily becoming more important 
to business everywhere, because numbering machine selling 
offers greater profit than ever before to dealers, analyze 
vour numbering machine selling now! Send to us for our 
guide-—there’s absolutely no obligation! 


THE ROBERTS NUMBERING MACHINE CO. 
694-710 Jamaica Ave., Brooklyn, N. Y. 


Western Distributors 


Superior Type Co. 3940 Ravenswood Ave., Chicago, Ill. 


ROBERTS 


numbering machines 
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They Use Terrell 
Cupboards in... 


OFFICES 

—for storage of stationery and 
supplies. 

—for transfer of old records, books 
and correspondence (often much 
better than regular transfer files). 

—for filing catalogs, samples, books, 
magazines. 

—for drawings, blueprints, maps, etc. 

—as wardrobe for coats, hats, etc. 


FACTORIES 
—for storage of tools, dies, parts. 
—for supplies of all kinds, particu- 
larly those of value. 
—for paints, varnishes or oils that 
are highly inflammable. 


RETAIL STORES 


—for stock and merchandise of all 
kinds. 
STORE ROOMS 


—for parts, material, surplus stock. 


WAREHOUSES 
—for records, forms, supplies. 


PUBLIC BUILDINGS 
—for supplies of all kinds, especially 
old record books. 


PUBLIC UTILITY CORPORATION 
OFFICES 


—for small meter books and records. 


HOTELS AND HOSPITALS 
—for linen, bedding, supplies. 


APARTMENT HOUSES 
—for linen, bedding, supplies. 
—for storage of separate personal 
belongings in basement. 


HOMES 
—Attic—for storage of miscellane- 
ous articles. 
—Cellar—for fruit, groceries, canned 
goods, etc. Absolutely vermin- 
proof. 


GARAGES 


—for spare parts, tools, materials. 


LIBRARIES 
—for books, collections, etc. The 
12-inch Open Storage Cabinet is 
particularly suited for libraries. 


SCHOOLS 


—for text books, supplies, etc. 


SPORTSMAN’S LODGES 
—for provisions, supplies and 
paraphernalia. 





—and they serve well. 


That’s why they are so popular. 


Check the accompanying list over—it may 
suggest many untouched profit possibilities. 


CTER REL 


25 Styles and Sizes 


The line is complete—every storage need is 
successfully met. 


Terrell Cupboards are sturdy in construction 
—good looking in mahogany, oak, walnut, and 
olive green finish—and priced to sell at a mod- 
erate price with a good profit margin for you. 


Look into this Terrell proposition now; it has 
made money for hundreds of dealers—it will 
make money for you. Note that word now! 


TERRELL’S EQUIPMENT CO. 
Grand Rapids, Michigan 
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New and Better Upright Files 


Progress means change. Customers expect im- 
provements and new things. Manufacturers of 
othce equipment must keep step. 

Hence the new 800 line of steel filing cabinets— 
a line of better files, with movable, rustproof 
slides and solid brass hardware. ‘These are made 
in a variety of colors and in both letter and 


legal widths. 


— Details Which Make Sales 


Ihe frame is formed by welding cight 16 gauge 





No, 851 
Five Drawers 





drawer slides to four 18 gauge corner posts. The 
top and dividing sheets between the drawers are 
welded to this frame and the 22 gauge furnitu 
teel sides, steel top, back and bottom are securels 
fastened on the outside. This construction a 


usually strong and rigid case. 


I} ides a full progre c, 1 e pa and 
ie trom 16 gauge tec I olic irc i 

on each. Rust-proofing is an exclusive feature. 

Lh lrawer fronts are 22 gauge furniture 

Body, liner and backs 24 gauge O. P. C. R. 

Follower are po tive locking, operating in ecxXtra 
iv ha l. 

| ) gl pO S i 


No. B41 Letter Size 
No, 842 Cap Size 











AURORA 


METAL CABINET WORKS 
AURORA, ILL. 

















No. 842-D-1 No, 841-D-1 
ene . 
One Drawer, Three One Drawer, Two No. 8253 No. 8264 
Compartment Docu. Compartment Docu- Two 5x3 Card Draw- Two 6x4 Card Draw- 
ment Three Cap ment. Three Letter ers. Three Letter ers. Three Letter 
Drawers. Drawers. Drawers. Drawers. 
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(New Machines and Devices—Continued from Page 37.) 


“Yes” Stikflat Glue 

Gane Brothers & Lane, Incorporated, 815-823 South 
Wabash avenue, Chicago, Ill, and 200-203 North Third 
street, St. Louis, Mo., since 1846 manufacturers of book 
binders’ supplies and machinery and for over twenty-five 
years makers of high grade flexible glue and adhesives, are 
putting on the market “Yes,” a stickflat glue for all pur 
poses. “Yes” is a recent creation adapted for use in the 
factory, office, or home, where an all-round adhesive is 
required. It is transparent, and, the manufacturers state 


very emphatically, it will not curl, wrinkle, or discolor any 





TRADE DESIGNATION FOR USEFUL NEW ADHESIVE 
material he glue will adhere to practically every su 
ice, including paper leather, imiutat ke ither, cloth, pho 

mounts, tin, glass, wood, met varnished surfaces 


Particularly is this product useful in the office and home, 


state the makers, because whatever is used upon will lie 
Hat, such as mounting paper, cards, photographs, advert 
tising matter, etc., to paper or any other material 


In the shipping room “Yes” is useful for sticking labels 
r tape of any kind to boxes, cartons, bottles, tin cans, et« 
Being transparent, photographs, pictures, or display adver 
tising cards may be mounted on windows or glass effec- 
tively without the glue being observed 

Yes” is offered in several sizes of bottles and jars, viz. 
two ounce bottles, without brushes, five ounce bottles and 
ight ounce bottles, with brushes, pint jars, quart jars and 


valk I jats 


Boyle Smokers Equipped with Lighters 
%§ the regular match box holder, certain models 


1 recep 


insteac ( 


Boyle smokers are now equipped with cylindrica 


tacles tor Capitol lighters The accompanying illustration 
shows the lighter position on top of the smoker \ 
italogue recently received, indicates that the smokers 
quipped with 2 ers Ca be S ied iny of 1 
icque rs ( ese l wa Y Ai ide gree i 
ah il naroot 
The ( tol hghte ‘ s e desig und 
urate mstruction prevent it from getting out of order 
\ pull of the trigger produces a light and releasing 
enches the flame. Benzine iny of the specially pre 
ire< ohte els are suit ‘ use 1 the Capitol 
ghte 


An efficient lighter combined with the Boyle smoker 


de ubt eno’ a 
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.. . Signals flash - facts 
in every index—an easy to ap- 
ply rnetal signal makes a per- 
fect system—Cook’s File 
Signals ‘‘stay put”’ 


Are you posted on the new No. 20 
series for Visible Indexes and Sales 
Display No. 660? . . 


COOK’ 


are especially designed for the mod- 
ern card file—nickel plated—heavily 
enameled and with ex- 

clusive patented 
features. 








6 











No. 20 
Name & coon's mon 
Address om 5s 
Address | __. w 


-_ ' 
eS cooKs cooKs 
No.22 No. 24 


a Sook’s Stays Flush 
THE H. C. COOK CO., ANSONIA, CONN, 
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FREE! 


A BETTER Typewriter Ribbon at a 
MODERATE Price 


Not just another typewriter ribbon but a tried 
and tested product that will be a consistent 
proht earner tor you, 

Try one at our expense and let it prove its 
worth to you—that it will stand up under hard 
usage—that it will not smudge—that the even 
inking of the ribbon makes it stay black longer. 

Sell Imperials to your customers and watch 
the repeat orders roll in. Supplied boxed with 
your imprint if you prefer or in 144 one-yard 
reels. Fill out the coupon and see for yourself! ‘ 


IMPERIAL MANUFACTURING CO. 
295 Washington St. Newark, N. J. 


eee ei es a a ae eee 


Pleas send s sample typewriter ribbon jat no 
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‘‘YES’’! 











Costs no more than ordinary paste. 


Ask about it. 
GANE BROTHERS & LANE, 


Inc. 


200 N. Third St. 
St. Louis, Mo. 


823 S. Wabash Ave. 
Chicago, Ii. 














‘Directi 
your attention to the only 
system in the world that 
receives and distributes Gov- 


‘ernment Observatory time 
by Radio! 


EXACT 


SYNCHRONIZED 


lim E 


See it at the National Busi- 
ness Show, Madison Square 
Garden, New York, October 
15th to 20th, inclusive. 


BOOTHS 34 and 35 


Radio Electric Clock Corporation 
| 50 Church Street, New York 
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Some Examples of Early American Furniture 
Design 

True examples of colonial or, as it is sometimes called, 
early American design, are much sought after for the use 
and decoration of the offices of modern America. There is 
about the good colonial design a delightful grace and simple 
sincerity which strike a pleasing note in office interiors 

The new Colonial suite by the Leopold Desk Company 


of Burlington, Iowa, is among those which have caught 





NEW COLONIAL DESK BY LEOPOLD 


the best of the colonial spirit. This suite is of genuine 


walnut and mahogany finish on walnut. It is a complete 
typewriter 


table: 


suite consisting of flat top desks in four sizes; 
table 


Harmonizing 


desks in two sizes: a secretary; desk: leg 


phone stand; basket and costumer. desk 


lamps are also provided 


— 
Faithful Copies in Lyon Grained Finishes 
Metal 


finishes, 


Lyon Products, Inc., Aurora, Ill, is furnishing 


grained such as walnut, mahogany or oak, in 


faithful reproductions of the natural woods. This permits 
office 


steel furniture to harmonize desks, files, and other equip- 


equipment dealers selling installations of grained 


ment, with the Lyon steel cabinets included in the sale 
ee 
“U-Re-Nu-It” Carbon Paper Renewer 
H. L. Price & Son, 111 West Jackson street, Chicago, 


lil., is manufacturer of the “U-Re-Nu-It” electric renewing 


device for carbon paper. Spent carbon is passed over an 
electrically heated tube, which causes the wax and pigment 
of the carbon paper to redistribute itself over the surface 


of the paper, and thus permit repeated use of the sheet 











“U-RE-NU-IT”" CARBON RENEWER 
rhe device, which was placed on the market several years 
ago, has been redesigned to make it more convenient for 
othice use 

A cast standard, with rubber feet, supports the tube in a 
horizontal position. Within is an electric heating element, 
provided with cord and a plug, which is screwed into any 
convenient electric light socket The heating element is 
guaranteed one year, and when necessary is renewed at 
slight cost, without calling in a mechanic. The device is 
readily portable, and when not in use may be placed in a 


desk drawer or upon a shelf 
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ow’re the man 


who can save your customers 


N every town you'll find 
them, the owners of small 
businesses, laboring into the 
night to find and keep up-to- 
date vital accounting facts 


that spell success or failure. ® 


They need, desperately, the 
help of a good dependable 
adding machine. They can’t 
afford the high prices such 
machines have cost in the 
past. 


Virgin Field for Profits 


To you they present a sales 
challenge and a profit op- 
portunity without precedent 
in adding machine 
history. For Corona 
has produced an 
adding machine 
especially designed 
for the small busi- 


ness. 


It has every neces- 
sary feature of the 
more 
machines. Built in 

the plants of L C 

Smith & Corona Typewriters 
Inc, it is guaranteed in quality 
and performance. Yet it costs 
your customer only $60.00 com 
plete (slightly more in the West 
and Canada). 


expensive 





CORONA ‘7 


this c 





Best Dealer 
Discount 


This machine, 
the Corona 
‘7’, carries the 
best dealer 
discount = in 
the field. That 
it sells with 
amazing rap- 
idity— either 
over the coun 
ter or on cold 
canvassing — 
hundreds of dealers will testify. 
Corona ‘7’ fills a real business 
need. The markét is ready, vir- 
gin, right in your. territory. 
National consumer advertising 
today carries the story of Corona 


The NEW 


215 


qseless drudgery” 





‘7? to every community in 


America. Special window dis- 
plays and counter cutouts are 
yours without cost. 


Unusual Dealer Plan 


Write for full facts about the Corona 
dealer plan. A coupon is appended for 
your convenience. Mail it direct to 
Portable Adding Machine Company, 
Dept. 2-0, 703 E. Washington Street, 
Svracuse, N. Y. 


PORTABLE ADDING MACHINE CO., 
Dept. 2-0, 703 E. Washington St., 
Syracuse, N. Y 

Please send me, without obligation, full facts 


he Corona dealer plar | 


Name 


CORONA ‘7’ 


PORTABLE ADDING MACHINE 
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a ee 


SORTING 
DEVICES 


for any and every purpose 




















Kohlhaas Sorters are made in any size and indexed 
in any manner desired to fit the needs of an individ- 
ual or business. They save fifty per cent of time and 
ninety per cent of space otherwise required to sort 
papers and other matter. Highly efficient for 


Checks Sales Slips Bills of Lading 
Coupons Tax Receipts Stock Sheets 
Letters Back Orders Stock Certificates 
Invoices Follow-ups Deposit Slips 


The numerical sorter will sort any series of a thou- 
sand into tens in one sorting. Ask your dealer or 
send for complete catalog. 


Fourteen years’ practical experience 
in the sorting problems of business. 


THE KOHLHAAS CO. 


Manufacturers 


183 N. Dearborn Street Chicago 
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“Executive” Type Desks in Van Dorn Line 
The “Executive” type desks of The Van Dorn Iron 
Works Company, 2685 East Seventy-ninth street, Cleveland, 
Ohio, are characterized by refinements of design and finish 
which endow them with quality and distinction. Contrasted 
to the company’s general office desks, the “Executive” type 


has a hand rubbed finish; mouldings, shoes and trim are of 


cast bronze The drawers are wider and equipped with 
drawer compressor The letter drawer has progressive 
suspension; box drawers are carried on roller channel 
suspension [he slide shelf is linoleum covered and is a 


part of the small drawer immediately beneath the desk top 
The locking device for the pedestal drawers is controlled 
by a “Y & T” paracentric lock in the right center leg A 
turn of the key automatically releases the knee space drawer 
is well as the pedestal drawers \ push of the lock with 


the thumb puts all drawers back under the general lock 




















IMPROVED MEILICKE COMMERCIAL CALCULATOR \ 
tin nm the 





descriptive item appeared September issue of Offi 
Appliances on Page 2 
vithout the use of the key The Van Dorn lecking device 
annot e ope ed except through the release of the con- 
trolling lock The knee space drawer, only, locks in the 
kK xecutive typ desk lhe curtain of the roll top desk 
aS a separate Y&T” paracentrn lock 
Che Vat Dorn Executive line includes flat top and 


ll tol desks ind i table witl paneled ends and three 
lrawers The general specitications are: Roll top No. 4401 


66 in. wide, 30'4 in. high to writing bed, 38 in. deep, 42 
high over all: flat top desk No, 4407—66 in. wide, 30 
gl a deep: table N 443 OO 11 wide 30 n 
gt oT. lee 


> 
Added Sizes in “Worthmore” Letter Tray 


Wor ette i line of | F Blankemer 
\\ « Lake ‘ Chicag I] ha een expanded | 
id ‘ | y is W ay able 
‘ ‘ ’ A ‘ lengtl 
~ + 
Sheaffer Desk Sets in Brazilian Onyx 
W. A. Sheaffer Pen Company, Fort Madisor 
l its fine | k sets with items et 
I x iddition to the compar 
‘ cing elaborat " 
é ligne es. ft he 1 } ed Ww 
le I the The Y x 
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SENECA 
RULERS 


‘“‘The Standard of Quality 
and Service for 
Over Fifty Years.”’ 





Write for Illustrated Folder C5 


Seneca Falls 
Rule & Block Co. 


INCORPORATED 
Seneca Falls, N. Y., U. S. A. 











M| 





List §$ F. O. B. 
Price 5 (22 Cleveland 
This price includes 


1000 HORN SLIPSHEETS 
Extra Slipsheets $3.50 per 1000 


Easy to install 
Simple to operate 
Needs no attention 


The HORN EQUIPMENT COMPANY 
255 Erie Building 


Cleveland, Ohio 
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The Ideal Chair 
For Clerical Workers 


Ideal. The Cook?! 
Posture chair is ideal ] 
for clerical workers 

because it gives real ) 
comfort and pro- 

motes efficient work. J 
Efficient work is aid- 
ed because the Cook 
chair abates fatigue. 
It prevents nerves 
from tiring because 
it encourages a cor- 
rect position. Much 
unnecessary fatigue 
is produced by incor- 


rect chairs; Cook 
chairs eliminate all 
this. 

There is a good 
business in Cook 
chairs for you. Ask 
for catalogue and 
prices. 





Cc. A. COOK COMPANY 


Ashland, Mass. 





/ 
/ 
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US PENCIL CO. Mt 


PENCILS 


A Consistently Good Pencil! 
Why? 


Because it includes the 

Highest Grade Raw Ma- 

terials — Fine Grained 

Cedar —the Smoothest 

Writing Lead—The Best 
Eraser 








Send for Samples and Prices 


UNITED STATES PENCIL CO. 


Manufacturers 


PHILADELPHIA, PA. 
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has made its into many palatial homes, clubs and 


offices in this country, as well as into the palaces of royal 


way 


families in the east. 

Like the Sheaffer 
new items equipped with the black, 
“Radite” socket the universal 
They carry the well known “Lifetime” with 


the 
indestructible 
joint 


sets so well known to the trade, 
are 
swiveled on handy 
pen shining 
black quill, circled by two gold bands. A variety of styles 
and shapes is offered at a range of prices from $12.00 to 
$125. The highest priced numbers are provided with two 
“Lifetime” On the is indented 
at the front with a special pencil groove or handy 

The company $1.00 “Craig” 
pencil. This is of generous proportions, with durable black 


“Radite” 


with liberal profit to the dealer. 


pens. some of them base 


tray. 


is introducing also the new 


excellent piece of merchandise 


Much like other Sheaffer 
pencils this new writing instrument is made of select mate 
func 


barrel It is an 


rials, carefully machined, accurately assembled. It 


tions well, and is said to be handsome, even to rivaling 
pencils in the higher priced class. 
> 
Simplification and Uniformity in Directories 

The Association of North American Directory Publishers 
held its annual convention at Philadelphia late in September. 
One of the results of the meeting was the perfection of 
plans looking to the standardization and simplification of 
city directories throughout the United States. Ralph L. 
Polk, of R. L. Polk & Company, Detroit, Mich., was active 
in perfecting the arrangements. 

The per cent of the 
tory publishers of the country. Mr. Polk declared that the 


work of evolving standardized directories had been going 


association represents ninety direc- 


on for several years in conjunction with governmental and 
national business leaders 

The convention formally adopted the completed plans, 
which will result in the utmost convenience to citizens and 
business men of section, and it was also announced 
that the Government has already signified its determination 
the 


classifications as its 


every 


to accept convention's decision relative to business 


own. 
Mr. Polk, 


each using different terminologies and 


“In the past,” said “there have been various 
forms of directories, 
types of business classifications with varying arrangements, 
constructions and appearances. 

“The Government, through the Department of Commerce 


and bureau of standards, was particularly interested, be 


cause such standardization would form a valuable informa 


tion basis, such as for statistical reports, and for trade and 
business associations, permitting, among other things, accu 
rate analysis of markets.” 
_— 

Burrowing Foundation for Merchandise Mart 

Caissons are being sunk for the new Merchandise Mart 
on which will arise a $30,000,000 structure. A 
reproduction of the architect's perspective was shown in 
Office The 450 
required to support this structure will go down 110 feet 
to bedrock. Some 2,000,000 cubic yards of concrete will 
be required to the The 
house mercantile establishments of various kinds, and it 1s 


at Chicago, 


Appliances several months ago caissons 


support foundations mart will 


expected that considerable space will be occupied by the 
Chicago branches of manufacturers of office machines and 
appliances, and also stationery manufacturers. 
_— : 
Stationer Joins Investment House 

Milo Schuitema, The 
pany, Grand Rapids, Mich., has become a member of the 
Eifert, 


president of Tisch-Hine Com 


board of directors of an investment house Creis 


tert & Company 
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A 


BIGGER Slice 
tor You- 


N extra dollar on each sale! The biggest 
slice of profits allowed on any num- 
bering machine today! 




















This extra profit does not benefit 
the dealer at the expense of his customer. At 
$8.50 the “Force” No. 150 represents the BIG- 
GEST value you can offer in a numbering ma- 
chine. If you have ever seen it, felt it, tried it, 
you know that the “Force” No. 150 is far su- 
perior to any other popular-priced machine, and 
with its simple control lever, automatic catch, 
beautiful finish and other features, it is the 
equal of the most expensive. 





Take on the “Force” No. 150 now. You will 
not only enjoy a bigger slice on each sale but a 
considerable slice of ail the available number- 
ing machine business in your territory. 


IFO IRCIE 


Model */50 
AUTOMATIC NUMBERER 


105 Worth Street, New York 
180 No. Wacker Drive, Chicago, III. 


573 Mission St., San Francisco, Calif. 
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More Sales With 
ao 6SELFEED 


The Very Latest and 


Best in Pencils 




















HE beautiful appearance, simple construc- 
tion and operation, as well as the low cost 
of this, the very last word in automatic pencils, 
assure an instant and enthusiastic reception 


from pencil users. 


It is the unanimous opinion of pencil buyers 
that the SELFEED is a mechanical achieve- 
ment and they accept it as the perfection of 
efficiency in a writing instrument. 


Better get in the field early with this profitable 
pencil line. Made 
in Black, Blue, 


Mottled, Green and 





= a Unusual and Exclusive 
fan colors. Priced Features of the SELFEED 


to retail as follows: 


1. Holds three to five feet of LEAD 
2. Continuous feed system 
. 
No. 1000—Nickel 3. A truly automatic pencil—one lead 
follows the other automatically 


Trimmed .. .$1.00 4. No trick to use SELFEED—a child 


can operate it 
5. One hand only is required to oper- 


No. 2000 a! S h or t } ate SELFEED. Instead of turning 

cap to the right or left to propel 
4 and repel— which requires both 

Gold = Trimmed hands—you simply PRESS DOWN 

THE CAP 

eseeeeeveses $2.00 6. The only pencil with which you 


ean take notes, dictation, or a 
telephone message without fear of 


No. 3000 —_— L on g interruption caused by broken 


leads or having to nsert new 


° ones 
Gold . Trimmed - Nothing in SELFEED to get out 
of order 
a ee $3.00 8 WE GUARANTEE THE MECH 


ANISM OF EVERY SELFEED 
PENCIL 


























Itaelf 














SELFEED PENCIL COMPANY, INC. 
267-271 Mt. Pleasant Ave. Newark, N. J. 
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Simplified Practice Appointment 

George A. Cooper, of the Monongahela West Penn Pub- 
lic Service Company, Fairmont, W. Va., has been appointed 
is an assistant chief business specialist in the division of 
simplihed practice of the Bureau of Standards, United 
States Department of Commerce Prior to coming with 
the division of simplified practice Mr. Cooper was superin- 
tendent of materials of the Monongahela West Penn Public 
Service Company He has had considerable experience in 
the actual application of simplified practice within a com- 
pany, inasmuch as his concern reduced their financial in 
vestment in inventory by thirty-three per cent and elimi- 
nated sixteen per cent of the items carried in stock through 
simplification. 

- 
Name Proposed for Heat Treated Printing 

Che engraved effects group of the New York Employing 
Printers’ Association, Inc., has selected tentatively the 
name “Thermography,” to designate its products. This 
group produces printing in which a slow drying ink is 
ised, the impressions sprinkled with powdered rosin or 
shellac, and then heated The heat fuses the powder and 
the ink, hardening when cool [his produces a raised effect 
simulating copper plate printing or die stamping 

[The name was selected in an effort to pacify the Federal 
rade Bureau and trade organizations which have protested 
igainst the application of terms, “embossed effect,” “en 
graved effects,” et 

a 

Desk Company Opens at Los Angeles 

Che California Desk Company is a new commercial fur 
niture house located at 405 East Fourth street, Los 
Angeles, Calif. The business was established by Floyd A 
Fenn and associates, handling new and reconditioned ofhce 
furniture [he individuals in the new business had been 
with a Los Angeles office equipment house eight vears 
furnishing some of the better offices of the city. The 
company is making a conservative start, with plans to 


uild up a substantial and aggressive organization 


an 
H. E. Waldron Back at His Chicago Desk 


H. E. Waldror vice president and general sales man 


ager of the \\ \. Sheaffer Pen ( mpany returned to his 


ait icawo atter al enw le vacation tour ol the 
Pac is \l Wald panied him on the trip, 
ng the various attractive spots visited 


Mr. Waldron reports the business of his company in the 
vest is flourishing and the outlook for next year is promis 


ng, which condition he believes applies to almost all other 


> 
National Diaries to Record Byrd Progress 


Included in the office supplies of the Byrd antarctic expe 
lition are National diaries, whicl will record day by day 
he important episodes and de elopments of the enter 
rise Sixtv National No. 5164 diaries, covering the re 


mainder of 1928 and all of 1929, have been furnished to the 
supply ship. Diaries for 1930 will be shipped next year to 


New Zealand forwarding to the expedition. 


> 
Direct Mail Men to Meet at Philadelphia 


The 1928 convention of the International Direct Mail 
Advertising Association will be held October 17-19, at the 
Benjamin Franklin hotel, Philadelphia, Penna. Exhibits 
f direct mail campaigns and machinery and supplies for 
the production of direct mail advertising will be held in 


the Gimbel building, across from the hotel 


a 
Exports of U. S. Stationers Rubber Goods 
The United States Department of Commerce reports on the 
exports of rubber bands and erasers for the first six months 
f last year contrasted to the same period this year In 1927 
we exported 426.709 pounds @ $314,257: in 1928 w shipped 
474.614 pounds @ $325,884 
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UALITY, without variation, 

for nearly a century, is a 
worthy record. It is the record of 
every Conrades chair—uniform 
quality. 
CONRADES 
+ MFG. CO. 


1942 N. Second St. 
St. Louis, Mo. 









Full line 
Exhibited 
1718 


Washington Ave. 
St. Louis 


No. 107 























HARVEY’S “Sens” BOOK 
Shows the Exact Cost of Auto Travel. 


Manufacturers employing sales- 
men who travel by auto have 


found the Harvey book a quick 


guide to comparative costs. 
A counter display makes sales. 


Write for sample and discounts. 


FRED W. HARVEY CO. **3va.ctserncys" 
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CURMANCO 
ROLL TABLET 
The New Way 


ives you a con- 





tinuous writing 





surface. A perfect 





simple machine 
that takes wide 
adding machine 







rolls, with paper cut- 





ter at top instead of 





bottom appeals to 
the 





business man. 





New Sensational Seller 
WITH THE RIGHT IDEA 


O. G. Finish—complete........ ~— nS $2.00 
De Lux Colors—complete ..... noha 
Liberal Dealer Discounts 







Currier Manufacturing Company 


N. W. Terminal Minneapolis, Minn. 
Distributor 
A. H. Denny, 356 Broadway, New York 



























on pencils 


The Courant sharpens the thickest or thinnest pencils; the 
softest crayons or the hardest slate pencils. It even sharpens 
aper pencils. And it sharpens with absolutely no waste. It 
is the sturdiest pencil sharpener on the market 


These points can be easily demonstrated by actual use For 
full details, write us 


Dealers, write for special proposition 


BUSINESS AIDS COMPANY 


310 Broadway New York, N. Y. 
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Lead Pencil Simplification in Prospect 

The proposed simplification of varieties of lead pencils 
negotiated by the simplified practice division of the United 
States Department of Commerce has been submitted to 
the industry for approval. A general conference of man- 
ufacturers and wholesalers was held at West Baden last 
May. When a sufficient number of acceptances is received 
from manufacturers, distributors and users, the project will 
be published by the Department of Commerce, effective as 
of October 1, 1928. At least eighty per cent of the busi 
ness, by annual volume, must accept in order to establish 
the simplified program. 

An interesting instance of simplification in office pro 
cedure is reported from the purchasing and stores depart 
ment of the Pennsylvania Railroad. Clerical work in those 
departments has been centralized and reduced to machine 
methods. This has accomplished approximately sixty per 
cent reduction in the clerical effort in ordering material, 
and a reduction of twenty per cent in the letter writing, 
filing and mailing forces. 

> 
Commerce Department Trade Opportunities. 

Appliances, office, Amsterdam, Netherlands No 33,265; 
purchase contemplated 

Appliances, office, patented, Johannesburg, South Africa No 
33,331; agency desired 

Cylinders, dictating machine, Montreal, Canada No. 33,542; 
purchase contemplated 


Furniture, metal, including chairs, Durban, South Africa.- 
No. 33,284; purchase and agency contemplated 


Furniture, office, hospital and home Lourenco Marques 
Portuguese East Africa.—No. 33.252; agency desired 
Furniture, office and household, Rosario, Argentina No. 33,- 


540; purchase contemplated 

Loose leaf devices, Santos, Brazil.—No. 33,409; purchase con- 
templated 

Machines, adding and calculating, Mexico City, Mexico No 
33,231; purchase and agency contemplated 


Machines, adding and computing, Rome, Italy No. 33,369; 
purchase contemplated 
Machinery equipment, office, Hamburg, Germany No. 33,498; 


agency desired 

Machines, comptometer, Rosario, Argentina No. 33,539; pur- 
chase contemplated 

Machines, numbering, Santos, Brazil No. 33,409; purchase 
contemplated 

Machines, numbering, typographic, Madrid, Spain No. 33,275: 
purchase contemplated 

Machines, rotary duplicator, Rome, Italy No. 33,369; pur- 
chase contemplated. 

Nibs, 18-karat gold, for fountain pens, Paris, France No 
33,326; purchase contemplated 

Paper, carbon, and typewriter ribbons, Concepcion Chil 
No 3.438: agency desired 


Pens, fountain, and gold nibs, Lahore India No. 33,280; 
agency desired 

Pens, fountain, and propeller pencils, Concepcion, Chil No 
33,438; agency desired 

Specialties, office equipment, Oslo, Norway No. 33.238: sole 


agency desired 
Stationery (writing materials), San Pedro de Macoris. Dom- 


inican Republic No. 33.332: agency desired 
Supplies, office, Concepcion Chik No 33,438; agency 
desired 


Supplies, office, Santos, Brazil No. 33,409; purchase contem- 
plated 
a 
Adding—Calculating—Billing— Bookkeeping 


United States exports of adding, calculating, bookkeeping and billing 


machines, ets by countries, in June, 1928 In exports under this 
classification where the machine is driven by an electric motor the value 
of the motor is included with the machine Parts of adding and calcu 
lating machines are not shown separately They are included under a 
general classification Other machinery and parts of which is not 
segregated for publication By the Division of Statistics, U. S. Depart 
ment of tommerrce 
Listing Typewriter 
adding bookkeeping Non-listing Listing 
bookkeeping billing adding adding 
machines machines machines machines 
Countries No Ne No No 

Austria 6 $s 4ss 44 $ 4,118 
Belgium 44 8 SS8.147 14$ 8.253 286 30,202 
Czechoslovakia so 2.874 yy a6 
Denmark 1 oo 61 575 19 1.418 
Finland 4 4.215 
France Bh 72.843 41 28.681 2h O48 195) 12,834 
Germany 2 0.024 3 19.280 1 oo 1h 21.634 
Hungary 5 4,321 1 48 
Iceland 7 A 
Italy 14 9.786 8 6.006 81 9.072 
latvia 2 115 
Lithuania 1 ss 
Netherlands 16 11,172 1 LOT iL 7 ‘ 2.426 
Norway I 241 1 et 22 1,800 
Poland and Danzig 1 ba) + 4,085 10. 8.283 
Rumania 2 1.589 
Sov Rus n Eu ” 18,180 
Spain 0 26,239 1 615 1A6 13.704 
Sweden 7 158 207 24.315 
Switzerland st) 3.901 1! LOTT 25 2.408 
United Kingdom as 27 8 2 14.074 224 22,703 
Canada a 4 14 v2 
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OW, for the first time, you may argue in 

favor of doing your own printing. 
ROTAPRINT makes office printing pay. Why? 
Because ROTAPRINT gives you speed, gives 
you quality, gives you economy. 
The ROTAPRINT is a small offset lithograph 
press, operated in a small space, operated by any 
office employee, operated with little bother, little 
expense. But ROTAPRINT does the finest of 
all printing —offset—in any 
quantity in double quick time. 


=——REINER’S 


Suite 1106 





One Park Avenue 


AGENCIES 
Detroit, Mich. 
San Francisco, Calif. 


Los Angeles, Calif Michigan Rotaprint Corp 
Cleveland, Ohio O. C. Haney Corp. 


0. C. Haney Corp 
Ohioe Rotaprint Corp 


Ohio Retaprint Corp Cincinnati, Ohio Ohice Rotaprint Corp Toledo, Ohio 
Chicago Rotaprint Agency Chicago, Ill Rotaprint Sales Co. of Va Richmond, Va. 
N. M. Minnix Co., Inc Washington, D. C Clarke & Courts Galveston, Texas 
Rotaprint Co. of Canada, Ltd. . Toronto, Canada Rochester Rotaprint Co Rochester, N. ¥ 
Piedmont Rotaprint, Inc Atlanta, Ga 


Lithograph your office and factory forms, letter- 
heads, advertising literature, maps, charts, photos, 
bulletins, etc., without typesetting, stencils, en- 
gravings, stereos or high priced operators. Have 
the satisfaction of knowing you are turning out 
the best possible office printing at a cost lower 
than you ever thought possible. ROTAPRINT 
has come to revolutionize office printing—and 
you ought to be using it. Get in touch with the 


y= *rem 
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nearest ROTAPRINT agency 
and arrange for demonstration. 





New York, N.Y. 


Rotaprint Co. of St. Louis. St. Louis, Mo. 
Kansas City Rotaprint Co. ..Kansas City, Mo. 
Rotaprint Sales Company of New England 
Worcester, Mass. 
Hartford, Conn. 
Tulsa, Okla. 
Madison, Wisc. 


Connecticut Rotaprint Corp. 
Rotaprint Tulsa Company 
Mr. Fred W. Pyman 
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STEEL and WOOD 
TRANSFER STORAGE CASES 


WOOD CASES - Substantially constructed of basswood 
mahogany paper covered. 
LETTER —CAP—BILL sizes are stocked 

METAL CASES - Made of heavy gauge steel—black japan finish. 
Stocked in letter size only. Other sizes to 
order. We specialize in the manufacture of 
METAL BOXES for all filing purposes 

Place your orders NOW—for TRANSFER TIME delivery. 
VERTICAL FILE FOLDERS—Price list No. 1027 and complete set of 


samples mailed promptly upon request 


ROCKWELL-BARNES COMPANY 


1511 West 38th Street Chicago, Illinois 






















Like the 
Chameleon 

a NARDI Tri- 
Kolor Pencil 
switches color 
on and off 
QUICK. 

It is the fast 
seller that 
everybody 
likes and buys 
on sight. 

Snap the 
button and 
the color 

you want is 
THERE! 


As 
Here is a swift seller that cuts office drudgery down to nil. 
A fine, mechanical, light-weight automatic pencil; very com- 
pact and guaranteed with ordinary care to last a lifetime. 
Writes Red, Blue and Black. Handsome, all-metal, litho- 
graphed display case sent with initial order. Choice of Black, 
Rose, Blue or Orange colored barrels. Retails for $3.00. 


Write for our Special Offer 


- 
- , THE NARDI Manufacturing Co., Camden, N. J. 
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STAM P PAD 


Conceded by the largest consumers of 
Stamp Pads to be the only pad having 
every essential quality necessary for com- 
plete satisfaction. 


Guaranteed to outwear any other pad 
radically different 
(patented), elimi- 

surplus ink on the 


25%, and due to its 


type of construction 
nates all traces of 
striking surface of the pad, therefore you 
must get absolutely perfect rubber stamp 


impressions at all times. 


Sample on Request. 


Peerless Carbon & Ribbon 
Mfg. Company, Inc. 


476-478 Broome St. New York, N. Y 


Oe a Nartienony 


























Listing rypewriter 

adding billing Non-listing Listing 
bookkeeping bookkeeping adding adding 
machines mach nes machines machines 

Countries Ne N o No 

Costa Rica 2 o4 th 540 
(juatemala 35 2 490 
Nicaragua l 238 1 is 13 1.015 
Panama Is 13 1.118 
Salvador 1 YS7 2 521 
Mex ic« 2 1,147 a 1,400 47 4.190 
Newfoundland and 
Labrador 5 4 
Cuba I 16 1 ™” 100 S78 
Net! W. Ind I 875 l 240 
Hait Rey ‘ 
Argentina is 48 S44 158 
Brazil ‘ 104 2 2.874 130 
Chile e° t13 » 
Colombia 2 1,662 2 11 100 
Ecuado 20 
Peru 11 
Uruguay 7 6 
Venezuela 1 10 i 1 
Brit India 31 3.; 
Ceylon 
(hina ‘ iS4 24 2 
Java and Madura 67 4 
Fr Indo-China 1 58 
Hong Kong 2 1.23 10 wad 
Japan 4 430 25 1.88 
Philippine Islands I MO 62 1,580 
Siam 5 aU 
rurkey 2 40 ; ies 
Australia 2 21,407 l 784 27 1,805 
New Zealand 5 438 
Union of 8. Africa 1,176 72 i 
Egypt 1 794 7 ao 
Canary Islands 1 “4 
retal 1,107 $207,122 280 $127,680 185 $14,046 2,776 $261,710 
Shipments to 
Hawaii 6&$ 3.717 40 $ 3.867 
Perto Ri 7 4,960 1§ 784 77 6,594 
Card 
punching, sorting Other 
Calculating and tabulating including used 
machines machines and rebuilt 

Countries No No No 

Austria 9 $ 2.020 

Belgium 28 4.878 

Czechoslovakia 41 5.116 

Denmark 15 1.94 

France 16r 9,087 18 $ 1.454 

Germany u4 22.171 24 $17.58 2 O07 

(,reece ~ ttm 

Italy af 10.529 ‘ oO 23 141 

Netherlands 1 192 ‘ 4.400 f Lu 

Norway 10 s 1 176 

Poland and Danzig 10 5.960 375 11 2, ub 

Seviet Russia in Europe 1 210 7 11,200 

Spain 1 429 

Sweden 20 775 1 i 

Switzerland 7 1.66 if) 1.134 

United Kingdor 44 48.311 . . 

Canada a7 15.4 12.200 m4 » 4H 

Panama 11 62% 

Mexico mh 2.28 11 4.719 | 70 

rrinidad and Tobag 1 1 

Cuba oD at | 

Dominicar Re} 2 10 

Netherland Wes Indies 1 2 2.200) 

Haiti Re} rf 1 27 

Argentina , 4.08 : : 

Bolivia 1 15 

Brazil "5 S ry 7.250 

Chile 18 7 1 

Colomt ” 212 7 

Ecuador ri 

Surinan 1 Ll ( 

Paraguay “ 

Peru ‘ &S 

Venezne 7s 

Fritist Ir ’ en 

China 14 =a 

Tava an Madura 1 ’ 

Tar an 17 237 

Philiopine Islands 1 2) 1 180 

Australiz 28h 

lnion of S&S af 7 1 

Egypt ” 
ota 1,184 $181,527 ta $63,860 44 $16,574 

Shipments to 

Hawa s R78 1 $ 57 

Porto 1 1 1.00° 2 141 

—<$—6X—— = 

‘ 
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Octobe Sales Drives scheduled by the National Association 
Stati ers Office Outfitters and Manufacturers include the 
owing 

Octobe 6 Co modity Classificatio No. 6 Greeting Cards 

Social Stat Steel and Copperplate Engrat ing 
Octobe 8 fo moditu Claaesificat na No 4 12 and 14 
Hardwa ‘ nd Glassware. Pins, Pape Clips, Paper Fasteners 
slers. Postal Scales, Cash and Bond Bores, Pencil Sharpeners 
ares cellaneous Goods 
Baltimore. Md The Gate) Bru & Wire Goods Compat 
10 Bure t now manuf turer the Barbee 
ime fe pers # The Barl Wire & 
Iron Works |! S eed I ) I 4 Young SS] g 4 
Wir ‘ y “ a of the Bar! 











GEM 
JUMBO GEM 


% 





PERFECTION No. 70 PERFECTION No. 50 


STANDARDIZE ON THE 


GENUINE GEM AND PERFECTION 
DESK MEMORANDUM CALENDARS 


bases of heavy, cold rolled, pressed steel 
enamel, statuary bronze, nickel and brush 
Arches which tip backward and for 
mounting the pads. 


Handsom« 
in black 
brass finish 


ward to facilitate 


** Theh House of Service” 


“SDEFIANCE © 





ALES CORPORATIO 


Hardware and Specialties 


NEW YORK 


Stationers’ Glassware 


72 SPRING STREET 














oem 
_ 


a 


_— 











OFFICE 








PREHISTORIC WRITING 
WAS FOLLOWED BY 
QUILL PENS 


SS 
SSS Ss 





SSS 


\ a 
<_< a eo 
THEN CAME STEEL PENS = 


FOLLOWED BY FOUNTAIN PENS AND NOW COMES 


wiih 





Special Introductory Offer 


The coupon below will bring you samples 
valued at $1.40 IF forwarded with $1.00. We 
will deliver prepaid. 
1—50c Erado Pen, Eradicator.......... $ 50 
1—50c Inkout, Single Fluid Eradicator .50 
1—25e Inkout, Single Fluid Eradicator. .25 
1—15e Eradovial, Single Fluid Eradicator .15 

TOTAL RETAIL VALUE ......... $1.40 


Above Trial Assortment for $1.00 
Unqualifiedly Guaranteed 


INKOUT MPG. CO., Inc., Montclair, N. J. 


Deliver to Undersigned the samples as described for $1.00 
enclosed. 


Name 
Address 


Town State 
Money Retunded If Unsatisfactory 

















No. 755 TW 





The Middle Class 
is Supreme 


There are few extremely rich and an equal 
number indigent. The great majority be- 
long to the middle group—buyers of qual- 
ity at moderate prices. 


No dealer can go wrong in catering to this 
great mass of buyers. And in the desk 
field, WESTERN builds for this market. 


Ample materials, skilled workmen, correct 
design and construction, good finish and 
right prices. WESTERN is a line for any 
dealer, anywhere. Write us. 















WESTERN 
FURNITURE CO. 


Blair Avenue and Palm Street 
ST. LOUIS, MO. 

















APPLIANCES October, 1928 


Chicago, ill.—The Acme Card System Company has joined 
the Chicago Association of Commerce 

Chicago, Ili.—The estate of J. T. Counsell, 2330 West Madison 
street, plans discontinuing the stationery and printing business 
established many years ago by J. T. Counsell. 

Chicago, Ili.—Harry W. Balch, sales manager for the Quality 
Park Envelope Company, made a months’ trip to the southwest 
in September He visited important cities in Texas and Okla- 
homa 

Chicago, ttl.—The Lamberty Company, 25 North Dearborn 
street, has been chartered to do photostatic printing and blue- 
printing, and to deal in drawing materials; capital stock, $5,- 
000; incorporators—N. F. Lamberty, Miles Navilk and E. J 
Luke 

Chicago, tlil.-Economic Blue Print Products, Inc., 2014 Wa- 
bansia avenue, has been chartered to manufacture and sell 
drawing materials, devices and supplies; capital stock, $5,000; 
incorporators, W. A. Sipp, F. O. Hilburn, F. C. Wiley and 
Thomas McMannamon 

Chicago, Ili.—Bridge whist stocks, favors and prizes carried 
by 8S. D. Childs & Company have been grouped in one large il- 
luminated showcase in the giftwares department of the store 
This arrangement has been found very convenient for cus- 
tomers, as well as permitting the development of larger sales 
per customer Many young business women of the neighbor- 
hood find it very convenient to get all the requisites for their 
bridge parties, from the Childs bridge case, saving time 

Fort Wayne, ind.—-Lester Baade, manager of the stationery 
and office supplies department of the Fort Wayne Printing 
Company, has returned from a vacation at Chicago 

Jackson, Mich.—DeMay’'s, Inc., has been incorporated to deal 
in office supplies and to do a general printing business; capital 
stock, $75,000; incorporators—Don DeMay, B. L. DeMay and 
L. V. Reynolds 

Kansas City, Mo.—E. D. Voorhis, formerly with the H. D 
Lee Mercantile Company, has been appointed advertising mana 
ger by the Royal Easy Chair Company, Sturgis, Mich 

Los Angeles, Calif.—The Schubert Office Specialty Company, 
1405 South Hill street, has taken on the distribution of the 
“L’-~Need-Me”™ lines of Geo. E. Fox & Company, Chicago 

Monroe, La.—The Standard Office Supply Company has moved 
to a store on St. John street, after remodeling the premises 

Nashville, Tenn.—The stationery and photographic supply 
business established in 1882 by the late George CC. Dury has 
been chartered as George CC. Dury & Company; capital stock 
$75,000; incorporators—Mrs. Geo. C, Dury, Carl G. Dury, Georg: 
W. Stahiman, Jr., Annie B. Dury and Josephine G. Stahlman 
A branch store is operated at Knoxville 

New Orleans, La.—-The A. W. Hyatt Stationery Manufactur 
ing Company has remodeled and improved its plant at 407 
Camp street 

New York, N. Y.—Irving Wansker, of the Featherweight 
Paper Company, has returned from his honeymoon in Europe 

New York, N. Y.—Chain Stationers has been chartered; cap- 
ital stock, $125,000; CC. A. Metzer, charter representative, 15 
Park row 

New York, N. Y¥.—The Raven Stationery Company has been 
chartered; capital stock, $5,000; F. M. Wolf, charter repre- 
sentative, 292 Madison avenue 

New York, N. Y.—The Grip-Fix Company has been chartered 
to deal in stationers’ supplies; capital stock, $50,000 preferred 
and 500 shares common; Rounds, Dillingham, Mead & Neagle, 
charter representatives; 165 Broadway. 

New York, N. Y.—A commercial and social stationery store 
has been opened at 450 Ninth avenue by Freitag Bros They 
had been in business several years ago at 73 West Thirty-sixth 
street, and sold out to the Oak Stationery Company 

Paterson, N. J.—The Totowa Stationery Supply Company has 
been established as a wholesale business by Peter Cipolletti, 
who conducts a retail stationery business at 374 Totowa ave- 
nt.e 

Philadelphia, Penna.—Beckers’ Stationery Store has been es- 
tablished at S11 Cherry street 

Pine Bluff, Ark.—The Adams Litho. & Printing Company is 
now settled in its new building, at 116 West Second street. The 
company has secured increased space in its new location 

Saginaw, Mich.—The Saginaw Publishing Company, 410 Han- 
cock street, is enlarging its stocks The commercial office sup- 
ply department is being built up aggressively 

Santa Ana, Calif.-The Sam Stationery Store 07 West 
Fourth street, will operate a branch store at 118 East Fourth 
street Ivie Stein is manager 

St. Louis, Mo.—Reardon, Horth & Parons, Inc., Arcade build- 
ing. has been chartered to deal in office supplies; capital stock 
$5,000 

San Francisco, Calif.—Some pleasant visits to the local trade 
were paid recently by Eugene G. Bayha, who is buyer for the 
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With PENCIL 
and BRUSH 


THE LATEST PROCESS 





MONGOL COLORED PENCILS 


with Thin Leads 


7 hese pencils can be used for coloring photographs (preferably unglazed paper) sketches, 
drawings, or for obtaining wash color effects on mechanical drawings with much greater 
efficacy and less trouble than the so-called “water colors”. 


The process is simple. One shades in the desired colors with the pencil and then “washes” 
them over with an ordinary artist’s paint brush, dipped in water. Variation of intensity or 
lightness may be obtained, depending on whether the “coloring” with the pencil be made 
heavily or lightly. A few trials will prove the unusual ease with which the finest, most even 
washes can be obtained. 

This simplified process merely consists in the fact that the “paint” is in the lead of the pencils 
and is applied first instead of afterwards as in water color painting—but has the advantage of 
giving much neater and more efficient results. “Blends” may be obtained in the same way 
as with water colors. All the necessary combinations can be achieved by the proper super- 
imposing of the colors. 

Made in twelve colors:- 











864 865 866 867 868 863 
Heliotrope Dark Blue Red Yellow Dark Green Brown 

844 845 846 849 848 862 
Purple Light Blue Pink Black Light Green Orange 


Cx C-_ : 


TEAR HERE 


EBERHARD FABER 
37 Greenpoint Ave., 


Enclosed find $1.00 for which send me your trial offer postage pre- 


Brooklyn, N. Y. 


ZS paid; 1 doz. assortment MONGOL COLORED 
Yhe Oldest Pencil Factory in America Name 
NEW <<>> vork oni 


FORM P é ee 
PRINTED IN U.S.A 


City and State 


Penctts No. 741 






















































MONGOL COLORED PENCILS 


excel for all ordinary uses and also for 
many spectal uses as well, {See other side} 







A New Process! 
A New Pencil! 
A New Use! 


MONGOL COLORED PENCILS ARE DESIGNED 
FOR THE SCIENTIFIC USE OF COLOR 


They supplement colored ink, having a mark 
equally indelible, equally brilliant and much easier 
to apply. 

2. They last three times as long as any ordinary col- 
ored pencil on the market. 















3. They can be sharpened to a needle point for 
drawing the finest lines. 





4. They are the only colored pencils that can be 
generally used for any kind of mechanical draw- 
ing and designing work. 








MADE IN TWELVE DISTINCTIVE SHADES. MONGOL COLORED 
‘PENCILS may be bought in individual colors or in an assort- 
ment of six or twelve colors in handy boxes. 







No. 741 Assortment of 12 Colors 6B BE BES BESET ES 







Something entirely revolutionary in Colored Pencils! 


EBERHARD FABER 


“The Oldest Pencil Factory in America” 
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the holiday Spit 
HOLIDAY 
HEADS 


inbrotin wi ae 
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Tuis Window Streamer on your show window, or, if you have 
none, on the wall of your office or shop, will attract attention, arouse interest, invite 
inquiries. It will work as a silent salesman for you and lead to Holiday Letterhead 


sales—and to Holiday profits for you and your customers. 


And you can have this “Silent Salesman” by sending letterheads when overprinted or processed with the 
for a Goes Holiday Letterhead portfolio. It is more customer’s copy—selling points on which to base sales 
than a kit of samples. It isacomplete selling unit. In talk—letterhead samples in regulation size—executive 
addition to this striking Window Streamer, it con- size—letterettes—four-page letterheads. There’s Holi- 
tains a group of 36 Greeting and Sales Letter sugges- day Letterhead business on every hand. Go after it 
tions—imprinted samples to show the appearance of with the Goes line. Send for your Portfolio today. 


GOES LITHOGRAPHING COMPANY “sf 











e 49 West 61st Street, Chicago, U. S&S. A. 
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Paper Punch 
Punches Holes Where You Want Them 
Carried right in 
loose-leaf binder. 
Punches sheets 
charts, photos, 
price lists, to fit 


your Binder quick- 
ly and accurately. 





PRICES 

n Set of 3 punches and ruler—with 

mad j Steel Ruler ...... Ss 

You hook the little tabs v With Fiber Ruler. vib eau 1.25 
ey Be a A ' nom Set of 2 punches and ruler—with 
Punched to fit “as ac é 1s sheets Steel Ruler a $1.10 
eg a Re og Me ;' With Fiber Ruler........... 98 
Jools Makes ' . reas nable Single ruler, Steel ‘2Se; Fiber Se 7 


priced adjustable office punch. Single punch ...... ai 
a ee Pe x Packed 36 Punc hes ‘and ‘1 Dozen 
Rulers in self display box. 


ie 5 3 ‘ — "4 ? 
es and 1ONE® Steel Ruler not graduated. 


dis f Cushme & Denison 
Distributors for ushman « wrette fer Ratedt Catal ~ 





Mig. ¢ 














|_ 10911 Leonard St. € On New York City 
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You can sell 
the office executive 


No. 4005 





Our line of GUNLOCKE matched Business Executives” and a copy is 
suites is fitted to executive needs with yours for the asking. 
ees peeeen. Our new catalog of GUNLOCKE 


In booklet form, we have prepared the matched suites, detailing the especial 
findings of experience in selling office features of this unusual office furni- 
executives. We call it “Selling to ture, is ready. 


The W. H. Gunlocke Chair Co. 
Wayland, N. Y. 


Expert Department, Western Office 
368 Broadway. Furniture Exchange 
New York City San Francisco, Calif. 


See Our Exhibit at West Baden 


We shall show one of our matched suites at the 
N. A. 8. O;. O; M. Convention in West Baden 
Springs October 8-11, and shall be glad te 
receive inquiries and personal visits there. 





i i i i i i i i ee eee | 











PERI4, {aaa 
Ww“ Be 
Remo od Pose OT 
octets »)ibibibibibibbii — -- — - a 
sition to bid favorably on such ibis “i 


special installations is in line 
for a good profit. With the 
Imperial Steel line, the dealer 
can confidently promise the 
quickest service and the fin- 
est installation at the lowest 
price. An immediate profit 
and a steady customer ac- 














company every Imperial in- 
Stallation. It will be a pleas- 
ure to send you full particu- 





lars about our service. Write 





us today. 


IMPERIAL STEEL CABINET COMPANY 


2130-2152 Fulton Street CHICAGO, ILL. 
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Commercial Furniture Dealers are requested to make special 


sales efforts October 22-27 on Commodity Classification No 


of the National Association of Stationers, Office Outfitters and 
Vanufacturers This includcs Commercia! Furniture, Desks, 
Chairs, Bookcases, Tables, Safes. Safe-Cabinets, Drafting Room 


Furniture, Filing Devices and Filing Supplies 


Asheville, N. C.—The 
hartered to conduct an 
ock $50,000 
J. N. Brown 


trown Office Supply Company has been 
office equipment 
H. C. Brown, E. L 


business; capital 


incorporators Brown and 


s been placed in charge of the 
livision of Lyon Metal Prod- 
Curtis 


Aurora, Ill Benjamin Wood h 
Steelart’’ folding table and chair 
ucts In He had been connected recently with the 
Publishing Company, and before that with the advertising de 
partment of Montgomery Ward & Company 


Mass.—The Yawman and Erbe Manufacturing Com- 


assigned William J. Tillman to Territory No. 2 


Boston, 
pany has 

Brattleboro, Vt.—The News Shop has expanded from sta 
tionery to office equipment. The added line is going nicely 

Canton, Ohio.—The export offices of The Diebold Safe & Lock 
(Company have been moved from New York to the general of 


es here 


Chicago, Ill 4. B. Stephan ha been appointed to a sales 


territory by the Yawman and Erbe 


Chicago, Iil.—The 


Manufacturing Company 


Chicago Safe & Merchandise Company has 


nded its corporate charter, reducing the capitalization fron 
$200,000 $100,000 
Chicago, Il!.--F. O. Hebner spent several weeks traveling ir 
he northwest during September, calling on the trade with the 
es of FE. E. Blankemyer 
Chicago, Itli.—The Reliable Off Furniture Company has 
pened for business at 40 South Wells street This is a brane! 
Spak & Natovicl 2 South Dearborn street 
Chicago, ill Arthur J. Swanson has been appointed gene 
iles manager by the Northwestern Expanded Metal Compar 
His service with the company been extended 
Chicago, Itl.-k. E. Blankemyer West Lake street, has 
led the Radex ne of radiator enclosures This is an all 
tal cover with water pan nd deflector to disperse the heat 
gh the rox instead of per tting t to scend direct 
celine Radey is ? cle t rritple nes to merge nt 
en c f nd da ' 
TI ry 4 
Chicago, Il! The ¢ go 8 & handise Cor ny 
Is W ] ‘ ‘ i the f story " 
! ding t 7 $ Ne LaSa tree i r f 
irs new r } rom the preset 
silding } ughf ‘ hw ‘ sid ‘ x 
I ming irs \ I eo ng ‘ d ov 
Cc} zo riv I Sa bring a zg 
ffic t } ~ 4 
Cincinnati, Ohio WW im Aske been transferred f 
I s territ I ( I Wernich Cor 
‘ Ihlimne 0 Ind 
lichig i \ H on ! sul n 
I re ‘ Arthu KY 
‘ ‘ r \\ el f same ft 
Clevel: na. Oh oO sai it ! | rT t N oT the Yaw T na 
Iirbe Manufa: ring Compat re indled by J. G. Burke 
Dallas, Texas (jeorge W ! dist t manager for The 
Van Dorn Iron Works lil pent \ atior n I I 
ding a visit to the com t Cleveland, ¢ 
arend Rapids. Mich.—(Cieorge Oakland aveler in the r tl 
vest territ for The Metal Office Furniture Company, has re 
rned t vork He was railway i t last 
Tune na n fd l nia omp!l ted his cor 
litior 
Los Angeles. Calif Douglas A Dea . ‘ pe ting 
Territory No. 6 of the Yawmar nd Erbe Manufacturing Com 
pany 
Los Angeles, Calif.—The ‘ fornia Desk Company has beer 
established at 405 East Fourth street by Floyd A. Fenn and 
issociates They had been connected with a Los Angeles office 


utfitter before embarking in business for themselves 
Marshalitown, towa.—The 


deled its store, and installed new display equipment 


Ryder Furniture Company has re 


(Continued mn Page 244.) 
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‘Pee 
Every chair can have a 
Kumfort Kushin now 









Kumfort Kushins are made’ for all types 
of chairs—regulation, stenographers, ex- 
ecutives, telephone, office stools, etc. 
[here is a model suited for the need. 


Kumfort Kushins are made of soft, firm, 
resilient sponge rubber covered with felt. 
And they are famous for their patent, 
beveled edge 
and most practical. 


Good looking, long lasting 
Write us today 


Featheredge 








THE PRINTER who prints nothing but 
ordinary business cards is only an ordinary 
printer—and the printer who can furnish the 
cards that detach from tabs with perfect edges 


Lever Binder Cases hold- 
ing 15 or more, which 














Rubber Co. 


342 W. Huron St. 
CHICAGO 











The cards that detach from 
perfect 


tabs with edges 


Build Business With 


Book Form Cards! 


They are working for hundreds of other 
printers —- why not let them work for you? 


require no binding or stitching. We will 
supply you with these leather cases, in 
different styles and grades, in which the 
cards are kept crisp and fresh. 


is a long step ahead of him. PRINTERS’ SPECIAL GRADE Profit on these cards and 

You can obtain these SAMPLE ASSORTMENT LOTS cases will average you 50 
blank scored cards direct 200 Cards, Cusiness Size $1 per cent. Capitalize on the 
from us, ready for print- 2 Lever Cinder Cases demand for them! The field 
ing and inserting in Patent —_ Hn + A $5 we have been cultivating 


2,500 Cards, 4 Sizes - + $10 
is Binder Cases 


Write today for sample assortment of cards and cases 


The John B. Wiggins Company 
Established 1857 
1152 Fullerton Avenue, CHICAGO 


WIGGINS 


‘Pocrloss Dost 


P8262 
eS 
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Anchor-Silencer- Shock Absorber 












A Typewriter Shock Absorber 
of Simple Construction 
and Many Exclusive 
Advantages 


Patent 
i No. 1660648 
Foreign Patent 
Pending 


Typewriter Dealers have in LIN-MAY a 
profitable specialty of ready sale. It makes 
the typist’s work more uniform and neat 
in appearance, increases the output of the 
typewriter and pleases the Boss. An in- 
telligent demonstration is a sure sale. Re- 
tails at $4.00. Send for proposition and 
sample. 


The LIN-MAY Co. 


111 West Jackson Bivd. Chicago 






































For Profit- 
- able Sales 




















—_—- Lincoln Superior Type- 
writer Keys sell because 
of their quality. And 
ee are profitable because of 
—o their sales. 
Back of the Lincoln 


advertising is a sales “~~ 


plan that actually plans =" 
your sales. _ 
If you want to lead in the ™ 


sale of typewriter keys, ask 
us for dealer proposition. 


LINCOLN 
RUBBER KEY Co. 
27 Thames St. 
New York, N. Y. 
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TYPEWRITERS 
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Shinolser has established himself here for 
He is assisted by J. B. Wrenn 
local sales staff of 














Augusta, Ga.—J. G 
the sale of Royal typewriters 

Baltimore, Md.-Ed Sauls has joined the 
the Royal Typewriter Company, Inc He has had an extended 
experience in the office equipment field 

Buffalo, N. Y.—E. L. Owen has been appointed manager of 


the Woodstock Typewriter Company's local branch He has 
had extensive experience in Detroit before joining Woodstock 
here 

Cheyenne, Wyoming.—Oscar Stanfield is now selling Wood 


stock typewriters here, having changed from another machine 
Chicago, tll.—F. H. Martin, of the L. C. Smith & Corona 
Typewriters Inc., visited in Chicago and Detroit in September 
Chicago, !lil.—The Specialty Typewriter Company, formerly at 


179 West Madison street, has moved to Suite 805, 173 West 
Madison street 
Chicago, Ill.—Fred G. Kennedy, manager here for the Royal 


Typewriter Company, Inc., took a short vacation in September 

at West Baden, Ind 
Chicago, til.—W. J 

the Royal Typewriter 


in Chicago 


Montgomery, assistant sales manager of 
Company, Inc., in 


while en 


charge of sales, was 


late in September route to the Pacific 
coast 

Chicago, Il!.-W. B 
toyal Typewriter Company, Inc., 


from Salt 


general sales manager of the 
visited the Chicago office Sep- 


Lake City 


Larsen, 
while on his way to his head- 
quarters at New York 

Chicago, !lil.—John A 
sales territory for the Royal Typewriter Company, In« He has 
twenty years, many of 


tember 26, 


Guest has been appointed to a strategi 
engaged in the typewriter line 
which were spent in the local field 
Chicago, Il!..-H. S. Gilbert, manager hers 
& Corona Typewriters appointed 
junior salesman for Ed Goldblatt 


been 


for the L. C. Smith 
Reginald 


Graves is a new 


Inc., has Crane as 
James H 
salesman on the Corona typewriter staff 
Chicago, tll.—W. F. Oswald, of the Underwood 
flew from Chicago to Sacramento, Calif., to attend the 
September 29 He left Chicago at 


speed staff 
interna- 
tional typewriting contest, 
9 p. m. one evening, arriving at Sacramento at 7 p. m. the fol- 
Oswald had intended starting earlier for 
loaded that pas 


lowing evening Mr 
the west, but the mail planes were so heavily 


sengers had to wait their opportunities to leave for the Pacifi 
coast by air 

Cleveland, Ohio.—Thos. Boaz has joined the local branch of 
the Woodstock Typewriter Company He had been with the 
Woodstock organization previously Mr. Clougherty. formerly 


with the Detroit branch, is now selling Woodstocks in the 
Cleveland territory 

Colorado Springs, 
pany has taken on the 


Dallas, Texas.-H. S 


Colo.—The A. L. Stark Typewriter Con 
sale of Woodstock typewriters 


Phillips has joined the local branch of 


the Royal Typewriter Company, Inc., after selling office equip- 
ment here several years 

Dallas, Texas.—Interests of the Roval Typewriter Company, 
Inc., at Dennison and Sherman, are in charge of J A. McEl 
reath, who clears his business through the Dallas branch Mr 
McElreath has been selling Royals many years 

Faribault, Minn.—The Wegraf Company, located temporarily 


at 221-A Central avenue, has been established to deal in type 
writers and conduct a bookbinding 

indianapolis, tnd.—W. F. Held has been 
here by the Woodstock Typewriter Company 

Joliet, ttl.—The Stafford Typewriter Service has moved to 107 
North Chicago street; the Westwood 
avenue 

Kansas City, Mo.J. M 
the Woodstock Typewriter 
Woodstock 

Kansas City, Mo.—R. J 
member of the 


business 
appointed manager 


former location was 104 


Killian has joined the sales staff of 
here He had 
formerly 
international 


Company been a 


salesman at San Francisco, 
Barnes, an typewriter 


moan, is a new local sales organization of the 
Royal Typewriter ¢ 
Spain, the Philippine 

Key West, Fla..-T. L 
fice here for the Royal 
through the Miami branch 
Knoxville, Tenn.—The 
capital stock, $5,000; incorporators—C. C. B 


sold typewriters Ir 


‘ompany, In He has 
Islands and other parts of the world 

Ketchings, Jr., is operating a sub-of 

Company, Ine 


Typewriter operating 


Efficiency Copyholder Company has 


* 


been chartered layv- 
less. O. W Bayless, Fairy Belle Bavliss, F. P. Whalev and 
Martha S. Whaley 
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VERY typewriter dealer can profit by 


the new six-fold L C Smith Service. 
Through it you can offer the finest rebuilt 
made, rent typewriters, meet competition 
with selected roughs, sell on easy monthly 
terms (you receiving your profit imme- 
diately while we carry the paper, collect and 
take the credit risks). Our rebuilding ser- 
vice makes our workshop yours; our huge 
stock of machines makes possible the imme- 
diate exchange service which is so advan- 
tageous. Send for our New Price List giv- 
ing the LOWEST WHOLESALE AND 
RETAIL PRICES WE HAVE EVER 
QUOTED and ftully explaining our exten- 


sive service. 


THE WORLD'S LARGEST REBUILDERS OF L C SMITHS 


Smithtype 
Rebuilt 
L C Smiths 


Il 


Smithtype 
Rentalgrade 
L C Smiths 


II 
Rebuilding 


Service 


IV 


Installment 
Financing 


V 


Exchange 
Service 


iii 


Mailing This Coupon to the 





Corporation, 41A 360_~—sé‘E. 





Smith Typewriter 
Sales Corporation 


41A-360 E. Grand Ave., Chicago, Il. 


Address . 


' 

| 

| 

| 

| 

| & . Pere 
Lu 


Name .... 


Grand Ave., Chicago, brings 


vou our new Price List and comprehensive 
description of our service 


| 
| 
Smith Typewriter Sales : 
| 
| 
| 
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“Show lt and Sell lel 
“Hide It ana Keep It! 


Ihe sense of touch is more important in selling than 
even the sense of sight. Goods which are handled by 
a customer and inspected by him are in most cases two- 
thirds sold. Don’t forget that, “Dead things are put 
under glass in Museums.” Live merchandise is put 
out in the open where it can be seen and inspected by 
the customers. These Racks can be approache d from 








four sides and make a beautiful “Island” display. 
Never forget the old adage, “Show it and sell it hide 
| it and keep it! 
Discounts Given Free Trial Offer 
Liberal discounts are ex In order that you may judge f 
tended to stationers and yourself the quality and appear 
flice itfitters wi ise ance as well as the usefulne 
Racks the fi r i these Racks, we will ship as 
tores as den as you want immediately uf 
strators Al) classes ceipt of your order with the 
tf merc its need these lerstanding that vou may trv t 
Racks ind you can make for ten days n the floor ty 
inv } stantial store, after w time, if v¥ il 
I t Order at ce for not entirely satished, vou may 
\ wn use turn them t s at r expe 
| » * ‘ 
‘ ia, “Tyler” All-Steel Sales Fixtures Include: 
22 Stands—Tables — Counters — Wall Shelving 








Model No. 24 


TYLER SALES FIXTURE COMPANY 


Main Office Muskegon Heights, Michigan \Oiice | 285 Madison Avenue 


and Factory 



























Y Staodard 
| BaP 


4 Rene Pente 
ond 


IT RAISES THE CURTAIN ON — 
NEW BUSINESS ES 


Free with every 
purchase of 
$120.00 or 
more in 
B&P 
Memo 


Books 












Ht ‘ " 
Men Book S$ 
an ha pr not 
Thu h | 
he tat . trade 
ver ¢t ntry ti 
eal ! } 
sure success.” I 
end that the 
may be manimous WnW—R—$A—I_L— I §__—_____—E=E—_L—x—————— Oe 


Boorum & Peas Con 
pany are teaturing t 
the National Associat 


of Stationers, Office Out 12% 
hitters ind Manufact 


ec, Convention We BOORUM @ PEASE} CO. 


Baden, Ind., this mor 
Have you sent for P. O. Box 272, City Hall Station, New York City 


> 
ours: 
y New York Store St. Louis Office Boston Office 
349 Broadway 212-214 South 7th Street 29 Otis Street 
8 General Offices Chicago Office 
84 Hudson Ave., Brooklyn 500-532 So. Throop St. at Harrison 

















has been reorganized, 


stock Typewriter Sales Company The 


of Woodstock machines 


pewriter Company 


Pittsburgh, Penna. 


Plainfield, N. J. 


Portiand, Ore. 
Makes Typewriter 


Portiand, Ore. 


» Roval Typewriter 


Portiand, Ore. wris Friendland 


Portiand, Ore 


Portiand, Ore. 


San Francisco, 
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typewriter business of Harry 
now known as the Wood- 
company has distribu- 


W yoming 


Typewriter Sales, McNeal 
for the Woodstock typ 


issisted by his wife 


is a recent addition 


es organization here hi 


ale of office equipment 


has joined the Underwood 
, with headquarters in the San Carlos 
He had been assoc 
ngton Rand Business Service 


iated formerly with the Rem 
at El Paso, Texas 
as become manager he 


Company He has a wide a 
overed this territory for an 
ierly 
Liberty Typewriter Company, In has 
typewriters; capital stock, $5,000 
Harvey Rothberg, charter representative, Plainfield 


Portiand, Ore. 


district manager for the 


building 
was for years with the 
104 Oak street, is now the servis 
Company, In here 

who was a partner wit 
writer Company 04 Oak 


the Portland Typewriter 


years with the Under 
Billy Maxwell and Johr 
Companys $2 Fifth street 
rship for the Woodstock 


Doane’s Guarantees 


has opened a branch 


ncereasing business Mr 
j-a ‘ suburba ra 
a. and 
Corona Typewriters lr 
Twentieth street 


id been with the Rova 


— 7a has 


rganization in the past 


Leonardi connected with the 


has just returned to Sar 
a very enjovable vaca 
] x in otl 
? pm a 
sales manag fe } 
has charg ! ! 
\I Fe = 
re \ ! 
! R ul T wr 
r e Lx bidg i 
Che uilding is on Kearn 
isies I s in tt 
venient f ! 
r} r s 
mpresse te 
inda a z 
and FA d ! 
ge Kear 
T} , viet . 
ind iré ! 
f I re ‘ 
the building om 
ch is dazzlingly clear 


quarters, Mr. Russ re 


» evidenre of our growtl 


ch pleases the hietric 
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tly visited Yrek Calif 
work there, but has re 


Compan) 





GOOD AS GOLD 


They are 


GOLD STANDARD REMANUFACTURED 


and they are 


UNDERWOOD TYPEWRITERS 


and they are 


FAR BETTER THAN REBUILT 


- oe : ae 


They are as good as “coin of the realm” in | 
the selling stock of any typewriter dealer. 


THEY ATTRACT TRADE 


and they 


SATISFY DEALER AND USER. 


General Typewriter Exchange 
INCORPORATED 
462-4 Broadway New York, U. S. A. 
(Cables: GENTYPE) 





Quality-Built 


MOTORS 





Constant Inspection 


Inspection starts in the receiving room. 
Then comes laboratory analysis. After 
that parts in process receive periodic in- 
spection during production and a final in- 
spection and gauging before assembly. 
Then, ready for use, each completed motor 
must undergo an actual operating test 
under full load, no load and overload 
conditions. 

This constant inspection and testing all along the 


line is another important reason for the depend- 
ability of Emerson Motors 


1/30 to 2H. P. A.C. and D. C. 
‘The Emerson Electric Mfg. Co. 


2018 Washington Ave., St. Louis, Mo. 
806 W. Washington Bivd., Chicago, Ul. 
50 Church St., New York City 


EMERSON 


MOTORS 
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THE NEW MODEL A 


Paper Fastener 


Retail Price, $5.00 





The Stapling Machine Beautiful 


COLORS: 


Olive Green, Mahogany, Walnut. 
Different from any other machine. 
$000 Staples without a stop. 

Write us for Further Information 


Eveready Mfg. Co. of Boston 


Factory: 34 Southbridge St., Worcester, Mass. 
General Sales Office: 50 Church St., New York City 
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Manager most is the large, light and excellent equipped service 
department He considers that it is unsurpassed, east or west 

Seattie, Wash.—E. W. Hall & Company, Second avenue and 
Seneca street, are now dealers for the Woodstock typewriter, 
vice The Typewriter Corporation of Washington, resigned 

Trinidad, Colo.—The Trinidad Typewriter Company has beep 
organized to handle Woodstock typewriters 

Wichita, Kans.—The Woodstock Typewriter Sales Company 
is a new distributor here for the Woodstock machine S..m 
(hester is manager 

= = 
Typewriters for Subscription Agents 

Solicitors selling magazine subscriptions are not ordinarily 
considered prospects for the sale of typewriters. A number of 
subscription salesmen appear to be using typewriters—and 
more might if they were invited to buy. A large New York 
subscription agency furnishes its solicitors with order blanks 
in books, made to quadruplicate For solicitors using type- 
writers the company furnishes a special order blank designed 


for typewriter use 


ACCOUNTING MACHINES 





| 
il 


























In October, 
Feature Costumers 


When the weather be- 
gins to get chilly, feature 
costumers. A represent- 
ative display, showing a 
half dozen different pop- 
ular styles, will result in 
enough business to pay 
you well. 


Check up your stock and 
write us for illustrated 
matter and prices. 





FURNAS 
FURNITURE CO. 


INDIANAPOLIS 
IND. 





— se 


Chicago, !!l.—R. B. Buswell, district manager for the General 
Oftice Equipment Corporation, was confined to his home three 
weeks in September because of an infected foot 

Chicago, !ii.—E. A. Kalkhurst has resigned as manager of thé 
local agency of the Burroughs Adding Machine Company He 
is succeeded by C. CC. Terry, who had been manager of the 
Detroit agency 

Chicago, Ili.—George C. Kingsley, manager here for the Rem- 
ington Rand Business Service Inc., has been appointed chair- 
man of the office equipment and appliance committee, function- 
ing for the annual campaign of the Salvation Army for funds 
used locally 

Rockford, il!.—M. A. Seeley, sales manager of the General Of 
fice Equipment Corporation, visited the factory of the Sund 
strand Adding Machine Company in September In the course 
of his trip from New York he called at several of the com 


pany’s sales branches 


ADDING MACHINES 








| 
| 




















Baltimore, Md.—L. E. Boyd is successor here to R. J. Steven 
son as manager for the Marchant Calculating Machine Com- 
pany Mr. Stevenson has been transferred to Los Angeles 
Mr. Boyd had been with the Sundstrand Adding Machine Com 


pany and the Burroughs Adding Machine Company in the past 


Chicago, itl.—W. C. Lothrop, of the Adding & Calculating 
Machine Exchange, has joined the Illinois Chamber of Com- 
meres 

Chicago, Ill._-Waldemar P. Brandt, of the Sundstrand Adding 
Machine Company, returned several weeks ago from an extend 
ed business trip in his motor car He spent two months in the 
west, and met many business acquaintences on the tour 


Providence, R. !.—George D. Colvin has been appointed man 
ager of the Providence district by the Marchant Calculating 
Machine Company He had been connected with the General 
Office Equipment Corporation and the Sundstrand Adding Ma- 
chine Company in the past 

Yonkers, N. Y.—The Moore Adding & Calculating Machin« 
Corporation has been chartered to deal tn all kinds of adding 
machines; capital stock, 90 shares no par value; George Moore 
charter representative, 50 McLean avenue Yonkers 

oe 
Federal Bulletin on Copyrighting 

The United States Copyright Office has issued Bulletin No 
14 The Copyright Law of the United States." This can be 
obtained for ten cents in coin from the Superintendent of Doc 
uments, Government Printing Office, Washington, D. CC. The 
bulletin indicates what can and what cannot be copyrighted, 
and gives the rules of practice and procedure 
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Standing 


N navigation, as in all activities, modern 
I enterprise puts greater stress on endur- 
ance. More speed! More power! More stami- 
na! These qualities are demanded in ever- 
increasing degree. 

In even the less conspicuous elements of busi- 
ness is greater endurance needed. A firm’s records, 
for example, are today subject to far more wear 
than ever before. The feverish speed of modern af- 
fairs; the introduction of mechanical recording de- 
vices: the tremendously Increased handling,—these 
and other factors mean intensified use and wear. 
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L. L. Brown papers are used for the 
records of the 5. S. Leviathan, ma- 
jestic queen of the seas 
No longer is the required endurance of record 
papers measured by time alone; the use to which 
they are put is often a more important factor. 
To stand the gaff, many non-permanent records 
must now have the supreme endurance heretofore 
associated with permanent record papers only. 
For those of your records which receive excep- 
tionally hard use, you will find it more economical 
and satisfactory to specify L. L. BROWN papers. For 
79 years, they have been the acknowledged stan- 
dard of permanence and endurance. Your regular 
printer or stationer can furnish them. Ask him for 
samples, or write to 


L. L. BROWN PAPER COMPANY, Adams, Mass. 


Distributors in all principal cities 


BROWNS 


Ledger, Linen and Bond Papers 





2 ay ... papers of SUPREME quality — L. L. BROWN'S—are made of WHITE rags 








%\ wns 
WS 
Brown's ADVANCE GReYLock C REYLOCK Brown's Baown’'s Laven 
Lives Lepcer Leven Lepcer Loven Lepcer Liven Lepcer Fixe Cream, blue, weve, 
: «th Brown + Fleushde 
Shue buf bluc T hete, bad. blun S hue. bad bec Hinge for loose leaf Books Thute, buff. blar. punk ood 1940 


Brown's Liven 
Tyrewrrres Parers 


Apvance Bonp Creyriock Boxp 


BW hcte. buf Hee pend B rue 


ApvaNce anp GREYLOCK 
Tyrpewarrer Parers 


Brown's Manuscarrt 


CovEns Tax Mana or Quaint 
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Even the Old World, home 
of arts and architecture, has 


held out a welcoming hand to 


ELDORADO 


the master drawing pencil” 














/mpertal 


The Medium Priced Line of Good Quality 
COLONIAL STYLE LETTER TRAYS 








Colonial Style Desk Tray 


Made in all standard finishes and sizes. 
ORDER A DOZEN ASSORTMENT TODAY 


IMPERIAL METHODS CO. 


Forest Park Illinois 








SCHUBERT OFFICE SPECIALTY CO 
1405 S. Hill Street 580 Market pe et 
Los Angeles San Francisc 
GERARD D. WHITE a i. H. PRENTZ 
451 BK. tnd Street 807 Flanders Bidg., 
New York City Phil: adelphia 
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Portiand, Ore.—The American Multigraph Sales Company has 
opened a branch office in the Terminal Sales building E. W 


Blew, formerly of the Spokane office, is in charge hers 
Rochester, N. Y.—T. R. Clark has joined The Todd Company 


He had been connected in the past with the Safe-Guard Check 
Writer Company 

Rochester, N. Y.—Leo J. Hengstler has been appointed local! 
representative of the tuffalo branch of the Dictaphone Sales 
Corporation 

St. Louis, Mo.--The Bostich Sales Company 1630 Locust 
street, has been acquired by the T. M. Sheppard Company, 542 


South Dearborn 
added the 


adjacent to Chicago 


Chicago, Il 
territory for 


street The Sheppard company 


has Missouri Bostich fasteners to the 
irea 

San Francisco, Calif.—J 
of the Mimeograph 
Inc., northern 
Mr. Peterson has been for the 


(rocker Compan) 


Alfred 
Department of the H. 8S 


Peterson is the new manager 
Crocker Company 
the 
past three years with the H. S 


Mimeograph 


California representative of Mimeograph 


specializing in the and is 


thoroughly familiar with all phases of its work Peterson was 
ippointed following the resignation of L. V. Hitchcock, who has 
een manager of the department for years past and was for 
nine years with the H. S. Crocker Company He resigned to g 
nto insurance, and seems to be much pleased with his new 
ine of endeavor Hie is handling all kinds of insurance, includ 


ne life and fire 
San Francisco, Calif. 


Gimmel Bros., Inc. have taken over for 
exclusive distribution the Ezeseal’’ machines, now being manu 
factured in Oakland, Calif C. L. Gimmel stated that there are 


two different makes of these sealing machines for moistening 


also be used for moistening 


ind sealing envelopes and they can 


stamps They work by means of a wheel which revolves in a 
tank and by sealing machinery They are protected by pat- 
ents, dating back two years, but Gimmel Bros recently ar- 
ranged with the ntor for production and for handling the 
product They will soon be ready to distribute “‘Ezeseal’’ ma- 
hines all over the ountry, largely through the items for which 
they have representation H. L. Gimmel spent a large part of 
September in Los Angeles going over the affairs of the Los 


Angeles branch of Gimmel Bros lr 
San Francisco, Calif. 


National Cash Register men, represent 


2 territor west of Denver, Cok met in convention at the St 
Francis Hotel, September 21, and reports from delegates were 
heard After N. C. R. men from Seattle to San Diego, and 
rom Denve to San Francisco, had made their reports, J. H 


Barringer, vice president and general manager of the compan) 


iddressed the representatives other things, de- 


lared that 
than 


and imong 
business in the western states this pre sidential vear 
Much interest 


territory 


bigxzer politics was aroused among the 


from the demonstration 
National 


machines designed especially for 


200 delegates present by the 


f the 
the new 


new eash register for oil filling stations, and 


bookkeeping, account 
Barringe! that 
hand methods, that 
Other factory 


ng and for chain stores Mr said machinery 


s so successfully superseding old-time writ- 


ng is becoming like the horse and buggy heads 


included C. KE. Steffey, general sales manager, and S. C 
Allyn, trea 
for the Pacific coast 


duced to the convention 


resent 
National Cas! 
John M 
Prior to re 


Register’s new 
Wilson, Jr 


eiving the coast appoint 


surer The manager 


division was intro- 


ment, he was manager of sales in the southern states 
Seattie, Wash.—R. E. Leslie has been appointed manager 
here by The American Multigraph Sales Company He had 
en operating in the Portland territory) 


Opportunity for Business. 


Detroit, Mich.—The Acme Letter Service, 1453 Farmer stre 
is been chartered to render i general service to users fa 
rect mali service capital stock, $50,000 incorporators edward 
N. Marcus, Ruth R. Marcus and Emily L. Cook 
> 
American Chamber of Commerce at Prague 
\mericar consula officers and commercial attaches l 


rganized the first American Chamber of Commerce on Czec} 


ovakia soil at Prague Among tl bjects of the orgat 
tion are the promotion of trad 1 relieving tariff restr 
ons between Czechoslovakia and the United States 
—— 
A man is in most imminent danger of being wrong wher 
he is most positive f being rig! Faultless Sulietir The 
Stationers Loose Leaf Company) 


| OTHER MACHINES “— rae 
3 —_ es BALL BEARING 





T’S 


LETTERING PEN 


COIT’S ball bearing lettering pens are no 
gamble We know Other dealers have proved 
that they sell when displayed So can you. 


Test these lettering pens at our expense Send 
for counter display of 12 pens, assorted sizes. 
Display them Find out for yourself how easy 
it is to move them by 


writing us today 


Carried in Stock by Your Jobber 


THE BRIDGEPORT PEN CO. 
239 John Street 
BRIDGEPORT, CONN. 




















- 


(ia / a1 
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LEATHERWEAR wallets have the strength 

, and durability suggested by their name The 
ndividual excellence of each LEATHERWEAR 
paper specialty is augmented by the complete 


LEATHERWEAR 
wallets, envelopes 
are carried in stock 
shipment 

Write for our catalog and price list 
* e) 


Or 2 


McGILL PAPER PRODUCTS 


INCORPORATED 
501 Seventh Avenue South, MINNEAPOLIS, MINN. 


line The popu- 
boxes, folders 
and ready for 


ness of the 
lar sizes of 
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Vi TAL 


EVERY great selling organization, every 
outstanding sales executive, all examples of 
successful merchandising, base their position 
on firm conviction of the quality of the gocds. 
That confidence in the quality of the supplies 
when properly supported by the manufacturer 
is a VITAL essence—an ingredient that in- 
sures success 


We are in search of that VITAL essence to 


ugmmmnigs 





carry our campaign to success in various 
localities throughout the field. Queen brand E 
ribbons and carbons are manufactured in H 


1 


various weights and degrees of inking for 3 
specie purposes. When used as specified, 7 
these typewriter supplies are superior 


We shall be glad to furnish proof or ad- 


ditional details to any retailer. 


QUEEN 


Ribbon and Carbon Company 


MANUFACTURERS 


109 Reade Street 
New York, N. Y. 
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8605-2UE 
SWIVEL CHAIR TO MATCH 


CROCKER CHAIR COMPANY 
SHEBOYGAN, WISCONSIN 
NEW YORK CHICAGO OAKLAND 
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PENS AND PENCILS 
FX —<— 


Boston, Mass.—The Chilton Pen Company has leased the en- 
tire third floor of the building at 285 Columbus avenue This 
affords a floor area of about 5,000 square feet 

Chicago, ti!.—W. J. Crucknell, assistant manager here for the 
American Lead Pencil Company, has recovered from an attack 
of the flu 

Chicago, il!.—In the enlargement of the Chicago branch of 
fices of the W. A. Sheaffer Pen Company, H. E. Waldron, vice 
president and general sales manager, has provided a display 
room, for the special convenience of visiting dealers This 




















makes it possible to show the full range of Sheaffer desk sets 
as well as etandard fountain pens and pencils Mr. Waldron’s 
private office, adjoining the display room, is handsomely fitted 
including paneled walls 

Fort Madison, towa.—C. R. Sheaffer, treasurer of the W. A 
Sheaffer Pen Company, returned a short time ago from a busi 
ness visit to the general sales offices at Chicago 

New York, N. Y.—Lewis Silverman is now a special repre 
sentative of the New Diamond Point Pen Company, 333 Hudson 
street Mr. Silverman had been with the Eclipse Fountain Pen 
(‘ompany the past seven years 

St. Paul, Minn.—The Chase Pen Shop has moved to the 
Bremer arcade the former location was on Robert street 

San Francisco, Calif..-Salesmen of the L. E. Waterman Com- 
pany are all out showing the new Waterman desk-sets and Ed 
gar FP. Sparks, Pacific coast manager says that they are all 
buss 4 lot of California onyx is used in the making of these 
desk-sets and Mr. Sparks states that the California product is 
almost unsurpassed in the wide choice of colors There is a 
large window display in the Waterman building featuring these 
desk sets, the new products of the company being grouped 
iround one surmounted by a large California bear 

San Francisco, Calif..-Thomas Emerson who for the past fou 
vears wes Pacific coast manager for The Conklin Pen Company 


eft September 15 for headquarters at Toledo, Ohio, to assume 
his new duties as sales manager for the company ‘Tom’ Em 
erson, as ! is known, has made quite a record for himself dur- 
ine his time on the coast and his many friends saw him go 


with much regret, but they were glad that his transfer to To- 
lk«dio was in the nature of a promotion. Altogether he has been 
with the company for some ten years.—The new Pacific coast 
manager for The Conklin Pen Company, Oliver Pierce, arrived 
in San Francisco, September 11 He comes from the Southern 
territory of the company, having been in charge of Conklin 
sales tor Louisiana, Virginia and other southern states 

San Francisco, Calif.—The Sheaffer car which first had its 
existence in the brain of W I>. Sheaffer, became a material 
eality some three years ago Since the car left Chicago it has 
traveled through tl 
teen The car, in harge of O. R. Johnston, assisted by R 


irty-two states and will visit the other six- 


(Flaherty. reached this state via San Diego, went north via 


the San Joaquin Valley, and Sacramento to Seattle, Spokane 
et It returned south via the coast route and visited dealers 
in San Francisco in September Spick and span, as if just out 
of the factory, the car has parked at the door of every dealet 
of any note in the city, and has everywhere attracted a great 
deal of attention Mr. Johnston has a collection of photos and 
mats, showing the car outside high schools, public monuments 
universities dealers places of business parks et from 
Florida almost to the Canadian border, and from the Atlanti 
seaboard to the Pacifi Johnston and ©' Flaherty have ad- 


dressed advertising classes in universities and high schools, or 
wherever there was a course in commercial science From San 
Francisco the car will go to Southern California, via the coast 
route All the dealers are co-operating with Sheaffer pen dis- 
plays 

Tampa, Fla.—The Hartline Manufacturing Company has been 
incorporated with capital stock of $200,000 for the manufacture 
of fountain pens E. M. Lively, of the Piggly Wiggly grocery 
systen is at the head of the company A new factory is in 


contemplation 


~~ 
Parana Imports from the United States 
Commerce teports| Small quantities of office equipment 





hardware and general merchandise are imported into the state 
of Parana, Brazil. These products are sold in Curityba, the 





capital, by agents of sub-agents of the manufacturers The 





major imports from the United States are petroleum products 











obiles, tires and tubes, and automobile accessories 





auton 
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MR. BUSINESS MAN! 


Start using WASHBURNE’S PAT- 
ENT “O. K.” PAPER FASTENERS; 
you'll never stop. 


Points! They hold two to twenty 


sheets of paper tight together. Make 
check stick to remittance letter. Easy 
to put on or take off. Don’t bulk up 


Buy ’em; try ’em. 


Start using SANITARY “O. K.” 
ERASERS; you'll never stop. 


Points! They erase neatly, quickly. 
They are always clean. They slip in 
and out of their metal holder “just as 





easy.” 


files. Not costly—box of 100 for 
only 25c. 


Write us for catalogue and prices. 


THE 


James V. Washburne, President 
Oswego, New York, 
U.S. A. 





Washburne’s New Improved 


WC-K" Paper Fasteners 


The Clip with Bulldog Grip’ 


























Buy Alma for Value and Profit 


Alma desks perform that 
happy function of giving 
your customers satisfac- 
tion at a low price—a 
business - building and 
profitable transaction to 
you. 


You can see photographs 
of Alma desks—look at 
the desks personally but 
until you know the 
prices you can’t begin to 
realize what Alma values 
really are. 


Write for these prices. 





a 


Alma No. 1160-F, in Mahogany 
Also available in Walnut or Oak 


ALMA FURNITURE COMPANY 


HIGH POINT, N. C. 
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New Offices, New Furniture and 
POLAR 


Accessories 


The Polar line of fifty-two usetul 
office items is leading the proces- 
sion toward attractive offices. [In 
addition to the actual time and 
energy conservers, there are many 
articles that embellish and 
beautify. 

Polar specialties add to the com- 
pleteness of an ofhce, promote 
efhciency and improve the appear- 
ance. They are good _ profit 
Send for new catalog! makers. 


POLAR MANUFACTURING COMPANY — #itasetenn' ss 

















WRITES FOR A WHOLE YEAR WITHOUT RELOADING 


a REPEATER 


A SUPER 
ALL SERVICE PENCIL 


IT’S 
DIFFERENT 


HE Riedell Repeater is different from any 
oo Pied G other pencil. 
GUARANTEED Z : a 
It embodies an entirely new, unique and original 
No parts to break / incinl . 
g principle. 
or wear out. ‘ . . , : ts . 
No Spri Carries six feet of lead in 2} in. lengths—a year’s supply 
, re — by for the average user—-feeds automatically, one lead after 
Orepmce. » Mi another, without removing cap. 
A twist of the wrist and the lead is advanced and solidly 





gripped. Lead will not turn when writing. One trial 
of the Riedell makes a life long user. 


The RIEDELL CORPORATION 


New York 


Attractively pric toed 
at $1.50 to $4.2 217 Broadway 
Ate alt first « ae . Telephone Whitehall 9482 
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Chicago, Ill Carl O. Lindgret secretary of the American 
Numbering Machine Company, says there is no foundation for 
the rumor that five stories are being dded to the building at 
2 West Madiso permit xpand his office Addi 
tional stories are under way, but Mr. Lindgren finds his pres 
t 5 é bu g£& ample ke care of the business 
he £ staff develops 

Karsas City, Mo The Par dge-Scotford Stamp & Stencil 
Company . ved 1 Twent second street and Grand 
aver 

Los Angeles, Calif W. M. Duggins, formerly with the Los 
Angeles Rublw Stamp Compal . oined Western Office 
I Ir 

> 
Potato Growers to Trademark Product 

Marking devic manufacturers may alled upon to devise 
neans of trademarking potat s f a plan projected in Penn 
syivania materializes. The potato growers of Columbia county 
ind adjoining districts are to forn co-operative marketing 
rganization to handle this ar’s big notato crop. The head 
juarters are at Bloomsburg, Penr 
i ——— —— = ———— eo a 
| LOOSE LEAF 
| 
| 
| 
— 4K 

Benton Harbor, Mich.—E \ Met formerly with The 
Baker-Vawter Company at Pittsburgh, and later with the Ren 
ngton—Rand Bus s Ser I d the ¢g il sales 

rtn t Vawt Fa ( i 

Chicago, Ii! We Klostern is ee! ppo i cl 

zon iz Postindex ! Ir He had ee! 
with tl Act ( i § n al rs | I 

rming this connectior 

Charleston, W. Va I K gC had be t t 

with the Remington-Rand B es Service Ine at (oime 
7 = 1 4 ittacl ] ’ I 41 Sumn 
He } x d ds prot 
sions 
Chicago, Ill rt r. M. SI " is distribu 
the ( s sible s nufactured | 
‘ E. &S ird Compa dt f men sel 
t ade , new logue of materia 
stance } int n of ‘ se leaf binder 

Kalamazoo Mich The I ~ Leaf |} A Equipment 

pany has beer irtered ire | leaf dev 

captal stock, $5 mM I \ president 
pany. was formerly with the Kalamazoo Loose Leaf B 
mpany 

New Orleans, La W m ‘ re Henri I 

ended a recent esmen’s sche e Irving-! 

x my kK Sas ‘ 
New York, N. Y rr ( ‘ m Comy 
’ " . ’ int 
a 
Stationery Page 22 
Sta } 4 f Los Angele 
M Bavl < g f one of tl ree 
= FY . tl ipa le 
a nur eT f d all 
San Francisco Calif Sept ‘ ve di 
Nn, Stratf i1& K Green W. W tor 
! re ge « rm pa 
M } 1 7 ' Kilham 8S 
I I on i s t 
s M is zed dg rf ] 
San Francisco, Calif H ~ ste ne f the eading 
esalr per f tl paring Septe 
Orie t , t 1 China, Japat i Korea 
} t “ ict ) 
ld g 
days 
San Francisco, Calif Back f ttending the s 
f the Eat & P Comy 


98 YEARS 
OF SERVICE 


1830 1928 


Into the offices where we go 

We give comfort from head to toe 
Comfort that makes your labor light 
And sends you smiling home at night 


Ask for the 
New No. 53 
“Piercecraft 
Catalogue 


Noe. 50-9WB 


aad 





S. K. PIERCE & SON CO., Gardner, Mass. 


BOSTON and NEW YORK 





















5 
THE MAGAZINE | 
‘(e ~~ Good 0 sek 


OF BUSI 


“ 


as 


The equipment of the modern 
office calls for a V ul-Cot at the 
side of every worker .. .Sur~ 
prising how it speeds things 
up. Saves time. Saves inter- 
ruption. Saves money. Vul- 
Cot In olive green, maroon 
oak, walnut, mahogany and 
Naco-lacquered in delicate 
pastel tones. The solid sides 
and bottom prevent even dust 
or ashes from sifting through 
onto the floor. Buy them by 
the dozen—at stationery, 
housefurnishing and depart- 
ment stores. 


VUL-COT 


- the national wastebasket 


sastonat Vulcanized Fibre Co. 
Wilmington, Del. 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 


—~—wewwevewewwrwewere 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 


seers 
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“Sold All Over the World” 


The 1929 Line of Perfect Peerless Calendars 
will be ready for delivery on time, as usual, 
at the lowest possible price consistent with 


4 

| the high grade printing job on a good quality 
of BOND paper—the same superior line of 
pads and stands that has made the Perfect 

Peerless Calendar line outstanding all over 

| the world. We now have orders for 1929 


from eleven foreign countries. 


Write, wire or phone your 1929 requirements. 
“PERFECT PEERLESS” CALENDAR CO. 


203 S. Dearborn Street 
CHICAGO 
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RIBBONS AND CARBONS 


ribbon and car- 








; 


Chicago, itl.—W. A. Prickett, manager of the 
bon department of The Ault & Wiborg Company, 
One month he drove to the factory at Cincinnati, 
ing route Later he took family to the Black 
country in Wisconsin in the family bus A short motor 
camp took them to the shores of Lake Superior 
Ohio.—T he 

Ribbon & 
a subsidiary 


119-21 





his va- 


Visit- 


split 


“ation 


en his River 


drive 
from the 
Harris-Moers Company, distributor for 
Manufacturing Company, ha 

This is the M. A 
managed by J \ 


Cincinnati, 
the 
established 
Moers Company, 
Gallagher 

San Francisco, Calif..-W. G 
Mittag & Volger, In returned in 
to visit customers in the Pacific 
Mrs. Huston, who accompanied him, en- 
much Mr. Huston that H. A 
Angeles office of Mittag & Volger 
two weeks’ spent at Lake 
of the month Huston left 
visit the office of 


Carbon 
to retail stationery 


Columbia 
plac ‘ 


‘ pera 


manager 
trip 


coast 


Huston, Pacific 
September from a long 


his northwest and he found 


very 
outing 


business good 
joyed the 
Ardre, in 
In has 
Arrowhead In 


very states 
charge of the 
returned from a 
the middle 
headquarters to 


Los 
vacation 
Mr 


Los 


his 


Angeles 


San Francisco 


the company 

< 
(Furniture—Continued 
Tenn.—R. E. Linn 
department of 8S. C 
the 
resigned 
The 
its 


from Page 231.) 


been manager of 
Mr 


succes ds 


has appointed 


Toof & 


many ve 


Memphis, 
the furniture 
been 


Linn 
Arnold 


Company 


who has with company ars, 


Armstrong, who 


New York, N. Y. 
fourth 
Thirteenth 
Thirty 

Omaha, 
furniture 
Company 


Forty- 
West 
West 


Hale Desk 


seven-story 


Company, 7 Ez 
building at 
at 531-35 


street, has sold 


street Space has been leased 


-seventh street 
Nebr... P 
and contract 


He had 


of the office 
& Wilhelm 
this new 


charge 
Orchard 
taking up 


taken 
department of The 
traveling before 


Swiler has 
been 
work 

Oriando, Fia.—Banister & Davis, 
concern handling office equipment 
with the Orlando 


22 West 
The 
branch 


Pine street 
principals had 


of the Office 


In 
is a new 
been connected formerly 
Equipment Company 

St. Petersburg, Fla. Equipment Company 


the 


The Southern Office 


Steel 


has moved from 691 Central avenue The lines of 
Equipment Corporation and the Irving-Pitt Manufacturing 
Company have been added, and the agency taken for the Sund- 
strand adding machine Se ¢ Brown, formerly with The 
“Ediphone” is manager George Thornton has joined the city 
sales staff 

San Francisco, Calif._The Rucker-Fuller Company announces 
that Ryland S. Banks has re-established connections with them 
and become a member of the sales department A Shaw 
Walker sales school under the direction of H. A. G. Taylor, of 
The Shaw-Walker Company at Muskegon, Mich., was conduct- 
ed at the Rucker-Fuller establishment during the period, Sep- 
tember 10-15 Besides the Rucker-Fuller sales department, the 
various Shaw-Walker dealers in this section also took advan- 
tage of this splendid opportunity to have their representatives 
attend the classes and familiarize themselves with the exten 
siveness of the Shaw-Walker line of filing equipment and sup- 
plies William I. Smith, manager of the office furniture de- 
partment of Rucker-Fuller Company, is at present traveling 
through the eastern states. He will be gone about five weeks 
and will visit many of the factories 
Summaries of Stock Steel Furniture Shipments, prepared bi 
the United States Department of Commerce, will be found on 

Page 255 of this issue 
> 
(Stationery—Continued from Page 243.) 

field, (Mass.), members of the local sales force are now on the 
job again, working out of the local offices, 770 Mission street 
The salesmen learned a great deal about paper-making when 
they visited the Eaton mills at Adams and the Crane Mills at 
Dalton The explanations given them have increased their in 
terest in paper and in selling the high-class products 

Ventura, Calif.—Edwards Brothers are operating a new sta- 
tionery store at 310 East Main street 

Union City, N. J.—The Wolpart Stationery Company has been 
chartered; capital stock, $50,000; Samuel Harber, charter repre- 


sentative, Union City 
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AMES MEANS EXCELLENT SERVICE 





Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 


Branch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these are 
shipped 24 hours after they are received. By devoting our service to the 
trade, we leave the retail field entirely to our dealers. 


If you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtaim the same service for typewriter parts and tools? 
Remember that 


Anes Means Fe XcELLENT SERVICE 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office and Export Dept. Great Britain Office Branch Office 
50 Lispemard &t., New York Led. 507 Mission &St., San Franciece 
78 and 80 Queen Street, Lenders EB. ©. 4, England 


TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER PLATENS 

















JA-ME-CO 


STOCK AND SPECIAL 
STEEL EQUIPMENT 





The popularity of JA-ME-CO 
equipment is reflected in the 
constantly increasing demand 
and repeat orders from satisfied 
customers. 


Dealers are invited to 
write for catalog 
and information 
on our sales 


policy. 


Jamestown Metal Equipment Co. 
JAMESTOWN, N. Y. 
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DISPLAY SPECIALTIES~—Steel and Wood 


At National Business Show 
Booths 62 and 64--Week Oct. 15th 


— BUSINESS EQUIPMENT — 


In addition to ADJUSTIT DISPLAY SPECIAL- 
TIES at the Business Show we will have a rep- 
resentative display of steel and wood BUSINESS 
EQUIPMENT—commercial and executive grades. 











Personal inspection of the merchandise and first 
hand information is, of course, available to those 
visiting the show. Ask us for free admission 
tickets. INVINCIBLE CONCEALED SAFES; 
NEW STEEL DESKS and ADJUSTIT SPECIAL- 





TIES will be special features of the exhibit. We ADJUSTIT 
suggest your sending for descriptive matter if you CABINET 
cannot call in person. and COUNTER 


For displaying General Merchan- 
S d dise Items. ADJUSTABLE. 
en for Send for Circular. 


Circular 










Swivel Window Hook 


& 




















Metal Shelf 
Card Holder 


R. ORTHWINE 


344 West 34th Street 
New York 











= progress is due to the fact that certain persons 
————™§ appreciate the value of certain things.”—Anon. ———— 


Servibus JEPVIDUS “BOOK RACK Keeps books in order— 


Pat. Nov. 10, 1925) 








pe oG- ; Here is a wonderful Servibus outfit, built to accommodate 

to serve’’ in your Sa cic Department 24 large loose leaf ledgers. Each ledger has its own indi- 
vidual rack, from which it need not be removed except 
for posting. 





Saves time and effort— 


Twelve ledgers are accessible from each side of this 
Servibus—two ledgers on each sliding shelf, and four ledgers 
n the racks on the stationary top. Any account in any one 


of the 24 ledgers may be instantly referred to without remov- 


ing the ledger from the rack. 


Made for your ledgers— 


For machine posting ledgers, the book racks are set 
parallel with the front of the shelves as shown in the picture. 
For pen posting ledgers, the book racks are set at an angle 
for greater convenience in referring to the accounts. 


Your Accounting Department may have a problem that 
can be solved with the Servibus or other special construction 
steel equipment of our manufacture. We build to meet your 
requirements. 


YOU to keep your books in order Write for Steel Equipment Booklet No. 417 
NEED —to conserve floor and desk space deinen seieoenen i 
-to reduce wear on the books GINA AND MANUFACTURED B 


THE to save time and energy LEFEBURE CORPORATION 


to end office drudgery 
SERVIBUS_; promote efficiency CEDAR RAPIDS, IOWA, U.S.A. 
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CATALOGUES 


Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 


Manufacturer 

The Art in Bronze Company, In Cleveland, Ohio, has dis 
tributed a catalogue of bronze signs, name plates and tablets 
The Columbia Steel Equipment Company, P. O. Box 2244, 
Philadelphia, Penna., has distributed a new catalogue illustrat- 
ng its products and some imposing installations 

A folder in blue and black from The C. L. Downey Company 
941-47 Clark street, Cincinnati, Ohio, showed “Better Coin 














Tools."’ It told of “Steel—Strong’’ manval counters, coin trays 
and the teller’s moistener 
From the Wil-Fre Company, 2501 Homer street, Chicago, I 


comes an eight-page folder in colors describing the company’s 
writing desks for portable typewriters, made in several models 
The company’s slogan is ‘1,500,000 Portable Typewriters With- 
out a Home.” - 

S me jarkley & Company, 655 South Wells street, Chicago 
lll., has distributed a catalogue and price list covering the com 
pany’s lines of standard file folders, leatherette file folders, 
both plain and metal tabbed guides and prong folders Dealers 
not on the company’s mail list can secure copies of the new 
catalogue on application to the compan: 

From the Angle Steel Equipment Company, Plainwell, Mich 


comes a bulletin in colors showing the company's “Pep Chair.” 
This chair was designed to minimize fatigue for office workers 
by providing correct support while seated at work A number 
of models is made, finished in color The bulletin is a striking 
piece of printing, color being used in both the tllustrative pik 
tures and in bringing out the various hues of finish 
Distributor 
The Associated Stationers Supply Company 201-15 North 


Franklin street, Chicago, IL, has circulated its No. 10 issue of 
The Pink List This is the largest issue the company has 
distributed It shows staple lines at manufacturers’ prices, 
enabling stationers to order from Associated in the quantities 
required, combining orders to get economies in buying and 
shipping This issue of The Pink List announces that trans 
portation will be prepaid on all back orders, an innovation made 
possible by an accurate stock keeping system at the warehouse 


Direct Mail—Manufacturer 

The Elliott Addressing Machine Company, 143 Albany avenue 
Cambridgs Mass distributed a folder emphasizing the wide 
field of application of the Elliott addressing machine 

The L. C. Smith & Corona Typewriters Inc., Chicago, sent 
a postal card to Corona users in its territory offering $25.00 to 
the person trading in the oldest Corona typewriter during 
August and September. This was a feature of the celebration 
of the twenty-fifth anniversary of the company The postal 
offered to trade in Coronas finished in black for new machines 
n the Duco” colors 


The American Electric Company, Ine State at Sixty-—fourth 
street, Chicago, Ill, sent a letter to the trade announcing that 
the Burns” glass telephone mouthpiece is the subject of a 


very effective display card suitable for counter or store win- 
dow One card is packed with every dozen box of mouth- 
pieces The display card shows the features of the “‘Burns 
glass mouthpiece and its advantages 
Direct Maiil—Dealer 

The Marshall—Jackson Company, Chicago, co-operating with 
the Joseph Dixon Crucible Company, Jersey City. N. J., ad 
dressed local business houses regarding three erasers, each for 
specific application in the office Samples were enclosed, with 
1 reply card on which the recipient could request prices 

The Mercantile Printing Company Ltd Honolulu, H. L, 
iddressed its customers regarding indexed rubber stamps \ 
ymmplete presentation of the subject was made, including illus 
trations of various types of hand stamps with the index feature 

Price Revisions 
perial Methods Compan) Forest Park, II has dis- 
tributed its new price list (No. 35) to the trade 
> 
Catalogues Requested by Ethiopian Minister 

The American minister to Ethiopia, Mr. Southard, desires 
to receive catalogues from American manufacturers These 
may be sent through the United States Department of Stat« 
Washington, D. C., for transmittal to Mr. Southard. The cata 
ogues will be filed for reference by individuals interested in 
American products 


> 
Metro Life “Index of Publications” 


The policyholders’ service bureau of tne Metropolitan Lifs 
Insurance Company. 1 Madison avenue, New York, N. Y¥ has 
ssued an “Index of Publications listine by title and index of 
subjects This booklet presents a variety of publications, indi 
ating t range of subjects treated by the bureau. The index 

ain be had upon applicatior ind copies of any publicatior 
lesired by business men may be selected from the inds They 

without charg: 


on oe - 
Penny Stamped Precanceled Envelopes Issued 


The United States Post Office Department has provided for 

rs a precanceled one—cent stamped envelope This is for 

he use of business houses who have post office permits to 
dispatch bulk matter of the third class under Section 435% 
Postal Laws and Regulations The precanceled stamped envel 
pes will be furnished by the local postmaster in lots of 500 
envelopes of a given variety These may have printed returt 
irds, or unprinted is for uses where the mailer desires to 


zs own return card 













surface; exact width and full len: are 
now definitely identified by the ALI- 
FIED mark on every roll. 


the name on the core 

identifies QUALIFIED 
A new feature—a mark that symbolizes 
our rantee on every roll of QUALI- 
FIED Adding Machine Paper. A further 
positive identification of the constant 
uniformi of quality that has made 
QUALIFIED famous. 
Clear, bright whiteness; lintless, velvet 


CENTRAL PAPER CO. Menasha, Wis. 


* GUALIFIED 


eADDING MACHINE PAPER, 
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Clip U/ Lock 

















NEW! Here is a really 
economical transfer and 
storage binder for all 
sorts of business. Rail- 
roads, banks, wholesale 
houses, etc., use many 
in different departments. 


With the CLIP-U-LOCK 
binder, transferred records 
are quickly and easily made 
up into a solid, durable book, 
in the privacy of the user's 
office. When loaded with 
records, CLIP-U-LOCK ta 
ers slightly causing it easily 
to slide in and out of shelves. 
No metal is exposed and there 
is nothing to scratch or nick 
desk or table tops. CLIP- 
U-LOCK keeps records in 
perfect condition, instantly 
available. Stocked in all 
standard sizes; special size 
orders filled promece. Write 
for price-list with discounts. 


Henry T. Adams 
1” Mfg. Co., (Not Inc.) 


8561 S. Chicago Ave., 
PATENTED Chicago 


STATIONERS—See the CLIP-U-LOCK 


exhibited at the West Baden Convention, October 8-11, 1928. 
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ERE, Gentlemen—is an 
ink that has character and 

| HOUSE ORGANS 


body—an ink that is as mod- 


ern as television. | = TI—$—— 
ae ee , Paragraphic reviews of current issues from 
Among the necessary qual- the house organ field, classified for convenient 


























*4° : 4 ce “Leae reyerence. 
ities of good ink is “fresh- f 
” . eae oe Manufacturer 
_ rela < 
ness. Inklets dissolve in Office Topics (Baker Printing Company) published a page 
5 — ssn thee 7 am @ display showing several models of the Shaw-Walker ‘“Execu- 
stantly in water to produce a Shea” ania, aiierel tor poesed presention 
‘ . oa. . “As Ye Sow, So Shall Ye Reap.” in Woodstock, The Types 
fresh, superior writing fluid. writer (Woodstock Typewriter Company), illustrated in picture 
the important relation of trials to sales of typewriters 
| The Mouthpiece (Dictaphone Sales Corporation) showed a 
° ° view of the exhibits at the Sydney Business Show, visitors to 
( onsider the other advan- the Dictaphone booth indicating the interest in machine dic 
tating 
acre ’ rlete 10 "<¢ »f. National advertising was discussed in The “‘Feilow Aladdin” 
tages ol Inklets, suc h as per Magazine (Aladdin Manufacturing Company) The company 
x a  . uses several periodicals of extensive circulation to interest 
manency of color — smooth consumers in its products, and finds that this promotional 
. ° . work pays 
flowing properties—freedom Diversification of investments was urged by Fritz—Cross Ser 
: - vice (The Fritz—Cross Company) in commenting on the invest- 
: : , ¢ aor ment habits of the American people. The division of invest 
Irom s¢ dime nt ind v r. ment funds should include diversification by lines of business, 


locality and maturities 

“Minimum Signals’ in The Lyon Standard (Lyon Metal 
We invite vou to trv Products, Inc.) showed how store and reserve stock quotas are 
P handled by several large institutions. The Horder “flag”’ signal 
Was shown as a representative method of keeping retail mer- 
chandise stocks above the required minimum. 

The chronological record of the Byrd antarctic expedition 
will be entered in National dairies, according to The National 
(National Blank Book Company) The explorers took along 
diaries for 1928 and 192%. The 1930 books will be shipped to 
New Zealand, to be forwarded to the expedition 

The DuPont Magazine (E. L du Pont de Nemours & Com- 
pany) told of “Colorful Coronas” in describing the six “‘Duco” 
finishes now available to dealers Another article described 
*“Duplate’’ glass, non-shatterable, which was produced for the 





Inklets at our ex- 
pense. And may we 
send you our dealer 


offer ? 





GENERAL ECLIPSE 


COMPANY automobile industry, but should also find a field among glass 
desk pad manufacturers 

Dept. A Effective ideas which office equipment salesmen can apply in 

4 transfer time were presented in The “Y and EE” Idea (Yawman 








and Erbe Manufacturing Company) The salesman who has 
constructive ideas to offer gets far closer to his prospect‘s 
order than he who asks merely for an opportunity to bid on 
" . transfer cases and supplies 

l The Berloyalist (The Berger Manufacturing Company) has 


started the publication of a series, “Who Buys Office Equip-— 

D i & M E bh ment?’ The article is based on a survey made in a dozen 

representative cities, and will be helpful to “Berloy” agents 

| in analyzing their respective fields, and picking the possible 
Re Oo D U Cc T fy prospects for sales of metal office furniture 

Topping off the job of building a portable typewriter is 


FOR making the carrying case. The Royal standard (Royal Type 
writer Company, Inc.), told the details of making up the “Fab- 
SATISFACTION rikoid"’ covered cases for Royal portables When one recalls 

the sheet metal doghouses that went with typewriters twenty- 
AND five years ago, the Royal portable cover classes as a jewelry 


cabinet 
SERVICE The Addressograph-er (Addressograph Company) pictured a 
prize winning exhibit at the Rio de Janeiro business show. 
The company's agent, Casa Pratt, Inc., showed an antique of- 


DANIELSON, CONN. 





ENVELOI ES tor Filing, Mailing - and Carrying fice, and by contrast an up-to-date office with modern appli- 

Purposes, in RED ROPE and JUTE, for flat or ances and equipment. The display was so effective that it 

folded papers. Also Metal End Filing Boxes. received more than double the number the votes given the 

The illustrations show a few of the designs carried [J "*A" Soin Co ubatitu | 

iMiustrations show a ew oO © designs carried | A coin to substitute for the silver dollar was urged by “Steel 

in stock. Strong” Dealers’ Every Month (The C. L. Downey Company) 
Samples furnished on request. in an effort to popularize coin of that denomination, and thus 


save the cost of continual replacement of paper dollars. Such 

a coin, of suitable intrinsic value, could be made of an alloy of 

JOHN F. DIEMER COMPANY size somewhat larger than the quarter. That could be popu- 

(Est. 1869 larized easier than the silver dollar, and lead Americans to 

519 Broadway ) New York, N.Y. prefer coin to the paper dollar. The Downey publication sug- 

SEND’FOR CATALOS No. 30 — gests to readers that they address their congressmen along 

these lines. to initiate action by the United States Treasury, 
leading to a new dollar coin. 


| Association 

The cover of Making Markets (Sheet Steel Trade Extension 
Committee) showed a bit of the twenty-eight miles of steel 
shelving in the Philadelphia Public Library 


Dealer 

The Byrd south pole expedition included some rubber stamps 
in its office equipment Good Impressions (Samuel H. Moss) 
said that Sam supplied the rubber stamps 

“Picking the Live Ones” in The Office Cat (The Richmond & 
Backus Company) showed how difficult it is for the salesman 
to size up a prospect accurately, and to give him the attention 
and “weight” that is deserved 

“Our Biggest Business” is education, said The Honolulu Item 
(Mercantile Printing Company, Ltd.). Which is a fine compli- 
ment to George Washington, who called on America to provide, 
as of “primary importance,” a system of public education. 

The influence of color scheme on the effectiveness of direct 
mail advertising matter was discussed by Bramwords (The 
Bramwood Press). On a certain campaign bright ox blood in 
the color scheme brought eighteen per cent replies on the 
eleventh mailing of a series. 

“The Stationer” is a newcomer to the house organ field. It 
is published by Bredesen Brothers. Beloit, Wis., the first issue 
————— a dated September. This is a dignified representative of the sta- 
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is the A BC 
of Eyeletters 





The I D L Eyeletter is as 
easy as A BC. It re- 
quires no course of in- 
struction nor mechanical 
H inserted and the lever 
minded operator. Any depressed; the result is 
one can operate the IDL ® fastening of perfect 
appearance rom whic 
Eyeletter and be sure of papers will not shift or 
satisfactory results. 


I D L is readily loaded 
with a strip of fifteen 


eyelets. The papers are 


tear out. List price 
$6. 50. 






We have many other labor-saving, convenient 
office accessories Write us for catalogue 
and discounts 





The Uptodate Calendar The Norcor File 


es 


200 Hudson Street, New York, N. Y. 








Even a Pencil Can 
Be Better 


Pencils since 1662—quite 
a history, much progress 


written. No matter what 
the item, it must keep 
pace. Even a pencil can be 
better. If the profit on 
your pencil line is satis- 
factory, keep it. If not 
—investigate Staedtler. 
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Salesmen who are filing equip- 
ment experts are the best in- 
come producers in the store. 
Their advice frequently saves 
hours of business time every 


Sell B i — . = 
um ars. ey advi t 

: Pp dag —— fastener — i 

with every clips, staples or pins to catch 

> 

file cabinet 


and scratch—no mucilage to 
gum up unrelated papers. 


There are two models; the 
stand machine _ illustrated 
here, and the hand model, 
portable and easy for long, 
continued use. 









BUMP 

PAPER FASTENER 
co. 

LA CROSSE, WIS. 

Eastern Representative 


Seymour Conover Company 
350 Broadway, New York 











LAWTON ALL-STEEL 
DUPLICATOR 


Invariably, Your Customer’s Choice 














As the lowest priced duplicator on the market, 
using a gelatine duplicator film, the NEW IM- 
PROVED LAWTON ALL-STEEL DUPLICA- 
TOR out-sells competition. The attractive discount 
provides big profits with a naturally quick turnover. 


No Special Paper re- Duplicates anythi in 
| quired. No muss or 5 colors. Saves “Sime 

trouble. Absolute and Labor. Strong steel 
| accuracy assured. construction. 


| We also supply Films, Inks, Ribbons. Write today 
for full particulars. 


| 
MFRS. ALSO OF “HECTOGRAPH” 


LAWTON COMPANY 


19 West 24th Street New York, N. Y. 
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IN and OUT 
REGISTERS 


WILL RETURN 


. 








are used by thousands of offices that have 
salesmen, such as real estate offices, auto 
sales agencies, also used in hospitals for 
doctors, internes and nurses. Made in any 
size. Write for circular. 


DAVENPORT-TAYLOR MFG. CO. 


Boston New York San Francisco 


General Offices and Factory 
412 Orleans St. Chicago, Ill. 








| 











For more than a quarter century 
CROWN PRODUCTS have been 
making “Good impressions.” 


Our trademark stands for good 
service intelligently rendered by all 
who sell our products. 


We desire high grade and responsible 
stationer, ofice supply and individ- 
ual distributor connections. 


Write for full particulars as to the 
ans possibilities of this 
¢. 


Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
U.S. A. 


























i 

















When you sell printed 
forms, recommend 


FREE HAND 


Reg. U. 8. Pat. of 


HE printing of special forms saves hours 

of time every week for thousands of 

business firms Many stationers who 
print special forms recommend their use in 
a FREE HAND binder, thereby preventing 
much spoilage, save padding expense, elim- 
inating wide binding margins and perfora- 
tions and keeping the forms handy in con- 
venient form. The FREE HAND is operated 
easily by one hand Send for circular and 
prices 


Free Hand Binder Co. 


Pearl Street New York 


907 


7 7) 








SERYICE, 


drawers, de- 
for legal 
forms, 
prints, 
etc. 


signed 
blanks 
cuts, blue 
drawings 


resisting, 
proof, rust 
proof No bolts, 
riveta, or open 
joints Drawers 
cannot fall out 





4174) 


Systematic and Unsoiled! 


That’s what keeps down the cost 
of legal blanks, office forms, etc. 


Unless they are stored properly, 

, they will be scattered here and 
Live Dealers there; and if broken packages of 
Wanted— forms are allowed to stand on 
Write Today. shelves, they gather dust and many 


sheets are wasted. 







Service Steel Storage 
Units prevent waste and 
save time, space, and effort. 
They pay for themselves many 
times over even in small offices. 


Send for Folder 
Showing Complete Line 
of Adjustable Drawers 


SERVICE STEEL PRODUCTS CORP. 


914-918 W. North Ave., Chicago, IIl 


Style B Drawer 
As used in above 
nit, § 11/16” wide 


1 3/16” high; 
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tionery business, with a mission of telling Beloit about the 
functions of stationery, office supplies and machinery 

Common Sense (Corlies, Macy & Company, Inc.) commented 
on the showing made by young women from the United States 
in the Olympic games at Amsterdam. In aquatic events, par 
ticularly, the young women did very well “Freedom of the 
seas as expressed by the modern swimming suit for women, 
permits excellent records The mothers of today’s winners 

ildn't make much of a showing with the bathing suits"’ of 
evious generations 

internal 

The use of a “Glarimeter” in testing paper was explained in 
the Strathmorean (Strathmore Paper Company) This device 
gives positive indications of the amount of gloss in a sheet of 
paper, permitting the mill to work to a standard 

Important information regarding diet was printed in The 
Y and EE" News (Yawman and Erbe Mannfacturing Company) 
Miss Helene C. Thompson, of the factory medical department, 
told of the correct dietetic principles for both office and shop 
workers and those engaged out of doors 


— > ——— 
Illustrations for House Organs 
Cobb Shi 10 Jackson place Indianapolis, Ind has issued 
two bulletins of illustrations, showing Thanksgiving, Hallow-— 
n and miscellaneous subjects, and also topical subjects for 
napping ! nspirational items 
> 


Typewriter Exports 








! te« States exports of typewriters by countries during July 1928, 
nh exports nder this lassification where the machine is driven by an 
electr motor, the value of the motor is included with the machine ty 

Divisi f Statistics Departme of Commerce 
Standard, New Portable, New Used & Rebuilt Parts of 

Countries N N No 
Austria 17 $ 11,771 26) $ 10,440 O08 $ 19,271 § 218 
Bel giwm 19 4.98 22 12 O15 tw 1.70 ao 
Czechos! kia 2 17,08 iS 14,818 160 6,111 BEE | 
Denmar i4 4 70 2,745 os) 1,wn 129 
Estonia 24 1,511 7 72 
Finla ‘1 Oo .S70 1 » Se 
France 1.679 119,164 1 15,349 TOS 38 555 
i;ermany 242 18.087 yi" 2 i4¢ 73 2.540 
Greece ‘ 2 500 Ss 2 O72 oe. S14 
Hu r “ 70 lls 4,410 162 61 
Iceland 1 TO 
Ita 44 ores is IS,510 133 Os 340 
Laty : 1c 1,281 l 6 
Li inia 2 it 
Maita, Go nd 
Cy m= Is 7 1,152 12 
Net nds 18.417 “? “o.aMo 110 $11 Ss 
Norway ‘ “4 » 176 4si 
Poland and D i2 26,7809 tp 14%) “4 1.80 R17 
Portuga i aati) , S44 I 57 
Rr ania _ mM x ono 77 
Sov Rus i" nm ¢ 1.044 
Spai i 9, 364 1 17,171 280 10,72 1,088 
Sweden 71 1 One 72 72 4 157 
Swit and te 1.41 224 8.178 v1 16 
{ ‘ King 41 81.631 1,20 0.000 100 2 100 s. 312 
Yuge and 6A m “64 4¢ 1 om 
Canada S22 10 7,451 is 15,2 1,356 
Brit Hond 2 Is 720 1 41 
Costa R 2 1,852 lt 76 l ‘7 
‘ atemala wt 17 ‘ 2.02 
Honduras " 2 106 6 2 300 l “0 oF 
N iracua on ‘ 1.315 " sus gu 
Panama 22 1,31 2 748 24 1,002 258 
Mexic« ‘ 8.411 $1) 20,000 2» avu =u 
Mig n&s& 

Pie Is 4 

Ne indlar 

La id ‘ ‘ 2 2 

Be las = 10 

Ba dos 7 a 

Salvad Js 2 O84 1m 131 

I ! and T l 1.500 720 1 

or B. W. I s 261 “1 2.19 8 26 
ul 7 12, 7s¢ lt S70 = vs 
Dor Re 741 10s 

Net W It 78 on ‘ 
Fr W I 

Ha Rey 1m a“ 720 11 42 

Virgin Is U.S - p 

A tina 42 ail f 11,43 7 114 188 
Rolivi ; 2 720 a] > 704 2 17 O34 
Braz mee O17 ‘ 10,581 1 6s 2 
cr is 24,378 2, 285 12 (An 1 79 
«o ~ "6.400 11.40 11 0 

} : ‘ $0 te =< 

rit ‘ 2 204 

Surir l s 

Paragua i“ 

Per ¢ » 7 762 ? So oD 
Uruguay 16.520 ‘ 1.620 s ; 72 
Venezur “4 ‘ 7 18 an mw 
Brit Ind ‘1 H,457 i 27.8 77 2,377 t 
Brit Malaya 5 ’ 12 4t2 
Ceylor ‘ 2.14 7 627 

Chit ‘ ‘ 6.354 YY. Loo x 42 

Java and Mad 21 14,008 62 2.250) 

Other ‘ 

I Indies 910 180) 
FY Indo-( 4 Ni 120 1.080 10 
Hong Kong 22 1,232 2 1,568 

Iraq l 1, 
Jat 1 --—? 10m 21 714 ] 4 
Palest ‘ 144 

rm I 71.20 A> 1S y. ~ 6 
Sia 1 
Syria ! , 

Turkey 1,20) 

Australia 10,272 f 13,824 { 188 6.279 
Brit Ocear 24 4 I y 4 

New Zealand s 8.553 1.768 ‘ 14 717 
Relwiar ‘ gi yl Ta 4) 

Brit. E. Afr 7 638 “9 
lnion of & af ‘ i} O@S sty 11 48 181 
Brit. W ‘ 7 eit 
Egypt | lf | ole 

Algeria iT ai 17 . im m 
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NOTIC 


Our new complete line 
of Postal Scales, with 
dials complying with 
the new Postal Laws 
are now ready. 


Dealers supplied through 
the principal jobbers. 


PELOUZE 
MANUFACTURING CO. 
232 East Ohio Street 
Chicago, Ill. 


Original Manafacturers of -————— 
RELIABLE AUTOMATIC POSTAL SCALES 














Office Chairs 


Made to stand long service 
at minimum price 


Empire Chair Company 
Johnson City, Tenn. 


Permanent Exhibit — American Furniture Mart 
Space 1526 — 1527 — 1528 Chicago, Ill. 
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£04 VEARS OF MANUFACTURING EXPERIENCE 


> 








There is a swivel 
chair to match 


This chair is 
No. C 3004 CX 


























STYLE AND STAMINA 


‘THIS modern H-W chair has the style 

that better offices demand today— 
and the stamina to serve which every 
purchasing agent seeks. Of course, it 
is guaranteed by Heywood-Wakefield 
—and, of course, it will make money 
for you. 


Heywood Wakefield 


Los Angeles, Calif. 
New York, N. Y 
Philadelphia, Pa. 
Chicago, Ill. Portland, Oregon 
Kansas City, Mo. St. Louis, Mo. 
San Francisco, Calif. 












Baltimore, Md. 
Boston, Mass 
Buffalo, N We 
















The Superior 


MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 


Eliminates four out of five necessary oper- 
ations in the stamping of mail. Prevents loss, 
misuse and mutilation of stamps by keeping 
them locked together in one safe place. 
Makes possible an accurate record of all 


stamps used. 

DEALERS: 
You know that persistent National Advertising 
creates a steadily increasing 
demand for an article, the 
merit of which has already 
been established. Each of our 
advertisements urges pros- 
pects to ask you for the Mul- 
tipost and you should be pre- 
pared to supply them. Under 
our Deaier Plan you carry no 
stock, have no money in- 
vested and are not obligated 
for service. 












If you have not received our 
Dealer Book “Why & 
How,” write for @ now. 


Multipost Company 


ROCHESTER, N. Y. 


























AP 


October, 1928 


PLIANCES 








Standard, New Portable, New Used & Rebuilt Parts of 
Countries No No No 
Madagascar , 1 Be] 3 108 : 
Other Fr. Africa 10 722 21 810 
Liberia sone 3 268 7 264 6 3e0 
Morocco 4 315 2 900 20 900 
Mozambique : 16 1,200 " ue 
Other P. Africa 7 526 2 5A v 
Canary Islands. 15 1,100 5 175 
Other 8. Africa 5 266 15 0 1 43 
Total 14,795 $1,008,216 9,868 $371,504 3,551 $131,890 $49,561 
Shipments from United States to: 

Hawali me $ 15,431 33 8 1,440 27 3 BSR 25, 
Porto Rico 189 12,634 49 1,880 4 117 193 
Writing Instrument Exports 

United States exports of writing instruments during June, 1928, by 
the Division of Statistics, United States Department of Commerce 
Refillable 
pencils and Pencils Metallic pens, 
pencil Fountain pens except metal except gold 
Countries leads. Number. Dozen Gross 
Czechoslovakia $ 36 24s 45 
Denmark 2,812 141 2.474 2712$ Ti 
Estonia . ce) 0 Se Obes 3 62 
France 2,141 890 11,545 2 176 552 $ 170 
Germany 64 8,206 8 Pol) 100 "OO 
Greece .. s4 4 
Lithuania . a4 2 
Iceland 112 19 523 
Italy .... . 1,831 24 791 
Netherlands 1,000 19 2US 
Norway 1,713 1m 2 
Poland and Danzig 4.44 1,71 
Portugal 2H ; 
Rumania 176 6 
Spain .. 26 «6444 1,200 oo 
Sweden a 18 42 ll 
Switzerland 950 249 
United Kingdom 27.927 2,410 4.01' 9,882 32.4 15.38 
Canada 8,062 411 133,344 28.863 2,302 1 
Brit. Honduras ‘7 3 77 16 5 
Costa Rica 1S 33 943 1,330 > 
Guatemala 105 10 40 8.178 
Honduras 18 9 77 S64 at 26 
Nicaragua 101 1 43 hR2 
Panama 67 18 393 4.102 
Salvador 18 3 136 1,738 
Mexico 2952 295 8,393 90.549 S6S 445 
Newfound. and Lab 12 + 10, 239 
Rermudas 34 h 129 “4 
Jamaica 46 16 146 mu) 
Fr. W. Indies 4 s 167 
Trinidad and Tobago 76 166 
Other Brit. W. Ind 7 16 
Cuba 128 113 1,998 23.69 727 «(I 158 
Dom. Rep 13 16 ae) 2.117 wey 
Netherland W. Ind 230 24 Sos 
Haiti, Rep 10 1 th m4 1s 
Virgin Is. of U. 8 1 9 
Argentina 2.465 107 2,771 2 1 
Bolivia SD 15 $45 1M) 100 
Brazil 668 308 5,830 1.758 674 om 8 
Chile 260 42 691 4 203 
Colombia 1,032 173 2.867 12,341 1,853 1 i8 
Ecuador 152 17 581 ts2 274 
Brit. Guiana 288 1 
Paraguay 216 wn Os ”) 
Peru 107 18 5,450 1,422 wm 
Uruguay $08 10 344 7,382 1,169 
Venezuela 206 110 1,265 $851 1,236 132 82 
Brit. India 1,077 317 7,315 7.048 ABZ 
Brit. Malaya 38 1.120 rer) seh 
Ceylon 260 80 2.800 
China 137 724 10,007 0.578 2.650 1 195) 
Java and Madura 1,694 fO 1.415 
Hong Kong eo 23 #25 9,149 1,728 
Japan 9.211 4.715 
Iraq 7 1 MY 
Palestine 26 4 72 
Persia 188 21 S75 
Philippine Islands a2 N74 5.709 7 7,62 0 176 
Syria 24 19 2 
Other Asia s 2 
Australia 6.41 4 Ly Ine 1 | » 306 115 
Brit. Oceania f ‘ 
New Zealand 70 1 iw 1,388 278 
Brit. E Africa is 7 136 
Union of 8S. Africa 7 122 “4 “4 o4 227 
Egypt 87 11 2 
Other P. Africa 2 67 
Other B. 8S. Africa 2 18 
Liberia 144 26 
Mozambique 2 173 
r * $71.492 9.024 $144,618 437.612 30 mm 39.720 $20,981 
Shipments From U. 8. to 
Hawa $s 160 ao $ TAR 11.875 $ 2.657 5 $s 
Porto I 60 aU S86 204 10 2 5 


Metal Office Furniture Exports 


United States exports of metal furniture by countries during 


June, 1928. By the Division of Statistics, Department of Com 
he 
Safes Bank 
and and 
cabinets, safety Other 
fire deposit offic 
and vaults furni- Other 
burglar and ture metal 
Filing cases proof equip— and fix— furni- 
Countries No No ment tures ture 
Austria 13. $1,055 : $114 . 
Belgium 75 2,698 407 $274 
Czechoslovakia 6 283 1 $304 675 
Denmark 72 2,234 5 419 446 
Finland 61 1,728 6 523 548 50 
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A Test 
That Proves 













strain 


fastened. 


baked enamel. 


tumers, every time 


New York Distributor: 
A. H. Denny, Inc., 356 Broadway 


<Sz 


TRADE Mae US REG 


Two Points 


Sanymetal Costumer 
won t tipover--and will 
stand unusual weight and 


It's staunchly built. Hol- 
low metal construction, with 
standard and base solidly 
welded—not screwed. Hooks 
are heavy bronze, firmly 


Furnished in all 
the popular fin- 
ishes inpermanent 


outlasts and out- 
sells ordinary cos- 


[t will profit you to get Sanymetal Costumer 
facts and prices at once. Write for them today 
The Sanymetal Products Co., 
1695 Urbana Rd., Cleveland, O. 





COSTUMER 
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Extra height, 
left Side side to side. 


8 


Fibre-Footed legs 
will not mar floors 
or cut carpets or 


rugs. 7 
Quick-Action, Trip 
9 Lever operates Foot 
cope lanppipveresocnee 
i mi casters into play of sets 
SS ~ . Grmly on the floor 
Built to proper height for 
1 convenience, and rapid 
operation of machines. 


Tubular Steel Stands at The New Lower Prices. 
Mail the coupon for further full particulars. 


SHERMAN-MANSON MEG. CO, 


621-31 South Kolmar Avenue, Chicago 
Please send folder with ful! information regarding your new, lower prices. 


1 0 reasons why you should buy Sherman-Manson 


Name. 





City. State. 


























— z 





The Famous Argus hes 


Calendar Clasps, 
Typewriter Erasers, 
With or without Brush, 
Paper Clips, (3 Sizes), 
Pen and Pencil Clasps, 
Argus Sanitary Moisteners 


Ask your jobber for Prices and Discounts, or write 


ARGUS MANUFACTURING COMPANY 


1134-44 North Kilbourn Avenue 
Chicago, Il. 
DEALERS: Write for beautifal counter casel 














KLEEN Kwick KLEENER 


A Liquid Cleaner 


“THREE KAY” 


Cleans Typewriter Type 


CLEANLY 
QUICK 
EFFICIENT 
HARMLESS 
ECONOMICAL 


Simple, Direct, 
Practical; 
not a fad 









RESULT OF 25 YEARS’ EXPERIENCE AND RESEARCH 
You have tried the Rest, now try the Best 
50c—Full directions with each bottle—50c 


Properly used the sturdy swab does the work without cloth, 
except for emergencies, with less muss and waste. 


‘“*THREE KAY” is a Repeater on its own merit 
Large concerns using the product prove this fact 
Ask for liberal dealers’ discounts 


| E. E. PURCELL 


Distributor 
Kansas City, Mo. 











| Westport Station 
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The “Aluminum” Pocket Seal 
and other MARKING DEVICES 


/ : 5; 
tas 


POCKET SEALS SPECIMEN IMPRESSION 


Te! 


Self - inking Number 
Rotan't Dater Rubber Stamps Machines” 





§Bo 





LEVER SEALS 








NAME PLATES 


METAL CHECKS 
MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24to30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 


BADGES 








Sencibs 














the most economical penals 
of the world ! 


Try Our 


STABILO 


THIN LEAD 
COLORED PENCILS 


THEY DO NOT BREAK 
Prices and samples on request 


Stationery Export & Import 
Corp. 
221 Fourth Ave., New York 
Sole ee of Swan Pencil 
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” SATELLITE’ 
SELLS 


Model 2 EXT. 


A truly adjustable 
typewriter Stand 
with a sliding base 
board and an elevat- 
ed check table. The 
top is of highly fin- 
ished oak, mahogany 
or walnut and is six- 
teen inches square 


14” x 17%" 


is 2” higher than 
the top and can be 
dropped when de- 
sired. 


The strength and durability of the “Satellite” is 
recognized at a glance. The prospective customer 
judges it to be a superior office stand and his judg- 
ment is vindicated when he puts the “Satellite” to use. 
An opportunity to make a profit and to build a friend- 
ly clientele is offered by “Satellite.” Ask for particulars. 


Adjustable Table Company 


Grand Rapids, Michigan 


The check table is 
and the 
baseboard is 13%” x 
14”. The check table 
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Dealers Wanted 


tosell Tested and Approved 


DRY STENCILS 


Two years of research and experimenting 
with dealers and consumers proved that we 
have a product which you can handle with 
great profit. 

Government Purchasing Agents, supply men 
representing the largest Public Utilities and 
Industrial Corporations have tested, com- 
pared and reordered our “Aladdin” Stencil. 
It meets all commercial requirements. 


Quick-Selling Stencil 


Embodying the finest ingredients for duplicating 
work—“Aladdin” gives clearer copies at greater 
speed. Extensive advertising will acquaint your 
customers with its qualities—a Jower selling price 
will move your stock more rapidly. Dealers receive 
full protection and greater discounts. 


‘ Get behind this approved Dry Stencil. 

) Write us for samples and best dealer ( 

i] discounts. One dealer sold 2200 quires | 
(retail) the first month! 


ALADDIN DRY STENCIL CORP. 
72 Duane St., New York City 

















( 7; 
Frat 

Germ 
(jreece 
Hungary) 
Italy 
Netherlands 
Norway 


Poland and Dar 


Portugal 
Rumania 
Spain 
Sweder 
Switzerland 
United Kingd 


Yugoslavia nd 


Albania 
(‘anada 
British Hondu 
(osta Rica 
(;uatemala 
Honduras 
Nicaragu 
Panama 
Salvador 
Mexico 
Newfoundland 


and Labrador 


Bermudas 
Barbados 


jamal 
Trinidac 
Tobag 
Other Br ~ 
Wes lies 
Cuba 
Dominican Re 
public 


Netherland 
West Indies 
Haiti, Republi 
Argentina 
Bolivia 
Br 
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Colombi: 
Ecuador 
British Gu 
Peru 
Uruguay 
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Java and Madura 


Hong Kong 
Iraq 

Japar 
Kwantuneg 
Palestine 
Philippine sla 
Siam 

SVvria 
Australia 
Frencl Oceatl 


New Zealand 


nion of Soutl 
Africa 
Egypt 
Mozambique 
Other Portu 
gues Africa 


Canary Islands 


Total 
Shipments to 

Hawa 

Port 


Records 


The Department 


anutl 


report of thirty-two 
fifteen companies n 
show orders received, 

ips from September 


vr 


roup, where 


wel calculated 
shipments 
24 Sept 
’ 8; unfilled 
1.431 shipr 
ber (irders 
ed orders, $ 
S ments, $1.8 
25 Januar 
137 nfilled 
oRe 1 «} pn 


9: unfilled 

52: shipments 
ders rf eive ; 
$1,390,541 July 
74 unfilled ore 


manufacturing sn 
infilled 


Business Group 


529 904 


$1,220,232 


OFFIC 


Bank 
and 
safety 
deposit 
vaults 
and 
equip 
ment 


1,900 


640 
530 


1,600 


on 


data on 
stock goods, 
“business 
The following figures 
orders 
the 
were not reported 


cases if 


Other 
office 
furni 


ture 


6 
: 


and fix 
tures 
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| 
651 


406 
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SOU 
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340 


950 
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103 


1,642 
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. 


i's shipmer 
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of Stock Steel Furniture Shipments. 
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' , 
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' 


shipment 
ived 


Orders rece 
orders $1,184,731 
shipments, 3$1,678,63 
Orders received, $1,! 


shipments 


Orders 


nfilled orders, $1,501,460 
its, $2,027,863 
$1.964.059: 

Orders 


$1,383,424 
5.599: unfi! 
35; shipme 


ved 
March 
unfilled orders 
shipments 
received 
June 
led 


nts 


Orders received 


$1,358,386. Septen 
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NAPPANEE 

















for 


business 





NUMBER 1756 


Combination 


COSTUMER & UMBRELLA 
STAND 


A necessity in any office, home, 
business place or public building. 
Very sturdy, built up post. 
brass-bronzed 
ring and pan. 
gum or oak wood. 





Made of select 


Get our surprisingly low price on 
this high class costumer. 


Our number 21 catalogue shows large 
and up-to-date lines in COSTUMERS, 
DESKS, UMBRELLA STANDS and 
FLOOR SCREENS. 
your fall trade, mail your inquiries now. 
Supplement showing new, modernistic 
numbers just off the press. 
have your request for same now? 


George L. Lamb 


MANUFACTURER 


Real values for 








DE LUXE BRIDGE SET 


(Hand Decorated) 


Made with exclusive cold rolled 
BEACON furniture cannot break down or 


STRONG 
frames, 
collapse 


COMFORTABLE. Ample seat 

and full back support insure comfort. 
ADAPTABLE. is a BEACON desi 
every need. 
Lodge Hall, Auditorium or Outdoor 
choice of eleven 
twenty kinds of seat coverings (or wood) permit 
any color scheme to be matched. 


Both Chairs and Table fold fiat to a thickness of 1] inches 


Beacon Steel Furniture Company 
1701-9 Twenty-second Street 


DECORATIVE 
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vial 


When important 
information is 
wanted at a mo- 
ment’s notice— 
have you an ade- 
quate indexing 
system there to 
serve you 









FACTS 


--at your finger tips! 







tators 


Ask us 


This arrange- 
ment of slitting 
tabs is 
ENTED.” Imi- 
will be 
prosecuted. 


indexing of 
any kind. 


* 


“PAT- 


about 





Gold a for Goticnes and Bookbinders 0 


Loose-Leaf Systems 
Titles “tah ‘Labels Labels oo Se ve > Work 
Aiqner's Patent Cut Index Strips 








airy] 











Every 
OFFICE 


machine, etc. 


1850 Fulton Street 


FURNITURE 
DEALER 


~~) 


can profitably stock this stand and stool, con- 
venient for typewriter, telephone, filing, adding 
Light and strong, they will last 
indefinitely; when not in use, stool is placed 
under stand out of the way. 
with rubber tips or steel caps or with castors on 
two or four legs. 


You can sell this specialty to many firms for 
extra typists, for stenographers using clerical 
desks or many other purposes. 


Write for descriptive matter pertaining 
weights, dimensions and PRICES. 


"Searles Electric Welding Works — 


Manufacturers 





They are fitted 


to 


Chicago 
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Orders received, $1,969,769; shipments, $1,816,484; unfilled or- 
ders, $1,535,231. October—Orders received, $2,170,076; shipments, 
$2,130,498; unfilled orders, $1,406,117 November—Orders re- 
ceived, $1,975,117; shipments, $1,885,505: unfilled orders, $1,496 
242. December—Orders received, $2,454,277; shipments, $2,418,- 
577; unfilled orders, $1,531,505. 

1926—January—Orders received, $2,652,208; shipments, $2,434,- 
205; unfilled orders, $1,760,573. February—Orders received, $2 
272,555; shipments, $2,183,948; unfilled orders, $1,833,862 March 
—Orders received, $2,289,276; shipments, $2,387,866; unfilled or— 
ders, $1,718,189. April—Orders received, .356,403; shipments, 
$2,323,447; unfilled orde ’s, $1,576,103 May—Orders received 
$2,464,457; shipments, 561; unfilled orders, $1,568,788. June 

Orders received, 2,556,631; shipments 2,605,502 unfilled 
orders, $1,535,166. July—Orders received, $2,283,666: shipments 
$2,149,546; unfilled orders, $1,668,989. August—Orders received 
$2,298,526; shipments, $2,342,615; unfilled orders, $1,637,538. Sep 
tember—Orders received, $2,419,554; shipments, $2,449,906; un- 
filled orders, $1,613,823 October—Orders received, $2,614,780; 
shipments, 2.552.997; unfilled orders, $1,687,319. November 
Orders received, $2,603,152; shipments, $2,724,540; unfilled orders, 
$1,547,540 December—Orders received, $2,802,325; shipments, 
$2.93 34, 331; unfilled orders, $1,556,404 

19 January—Orders received, $2,886,815; shipments, $2,730,- 
714; “unfilled orders, $1,727,608. February—Orders received, $2 
771,477; shipments, $2,686.419; unfilled orders, $1,803,500. March 

Orders received, $3,021,915; shipments, $3,080,931; unfilled or 
ders, $1,743,968. April—Orders received, $2,750,877; shipments 
$2,849,536; unfilled orders, $1,645,599 May Orders received, 
$2,381,369; shipments, $2,528,672; unfilled orders, $1,597,944. June 

Orders received, $2,369,244; shipments, $2,519,512; unfilled or- 
ders, $1,469,071 July—Orders received, $2,091,804; shipments 
$2,040,209; unfilled orders, $1,507,120. August—Orders received 
2,381,889; shipments, $2,474,854: unfilled orders, $1,412,244. Sep 




















tember—Orders received, $2,367,857; shipments, $2,218,602; un 
filled orders, $1,557,988 October—Orders received, $2,410,552 
shipments, $2,379,557; unfilled orders, $1,574,461 November 





Orders received, $2,476,230; shipments, $2,856,181; unfilled orders, 
$1,577,410 December—Orders received, $2,850,314; shipments 
$2'740.602 ; unfilled orders, $1,413,602 
1S 28—January—Orders received, $3,248,165; shipments, $2 
2663: unfilled orders, $2,000,450 a uary—Orders received 
295.861; shipments, $2,908,306: unfilled orders $2,389, 30¢€ 
+} arch—Orders received, $3,283,329; ie yments, $3,169,351 un 
filled orders, $2.511,518. April—Orders received, $2.915.344: ship 
ments, $3,065,637; unfilled orders, $2,359,877 May—Orders re 


ceived, $3,085,638; shipments $3,213,291 unfilled orders, $2,232 








594 June—Orders received, $2,764,085; shipments, $3,009,239; 
unfilled orders, $1,992,665 July—Orders received, $2,594,21¢ 


shipments $2,515,482; unfilled orders, $2,071,553 


Shelving 

1924—-September—Orders received, $415.163; shipments, $471 
990; unfilled orders, $334,485. October—Orders received—$681,364 
shipments, $595,157: unfilled orders, $327,155. November—Orders 
received, $526,707: shipments, $549,120: unfilled orders, $469,315 
December—Orders received, $596,934: shipments, $650,923: ur 
filled orders, $364,813 

1925—January—Orders received, $2,206,952: shipments, $517 
363: unfilled orders, $361,268. February—Orders received, $539 
286; shipments, $443,514; unfilled orders, $453,358. March—Orders 
received, $606,754: shipments, $539,972; unfilled orders, $515,434 
April—Orders received, $566,834; shipments, $650,769: unfilled or 
ders, $436,048. May—Orders received, $523,426; shipments, $549 
272; unfilled orders, $372,296. June—Orders received, $501,182 
shipments, $482,187; unfilled orde rs, $398,973. August—oOrders rx 
ceived, $516,694: shipments, $452,716; unfilled orders, $447,255 
September—Orders received, $624,676; shipments, $542,173; un 
filled orders, $511,689 October—Orders received, $730,911: ship 
ments, $692,471; unfilled orders, $626,933. November—Orders rv 
ceived, $686,814: shipments, $574,905; unfilled orders, $739.83 


December—Orders received, $620,947; shipments, $788,461; ur 


filled orders, $570,941 
1926—January—Orders received, $580,948: shipments, $577,364 
unfilled orders, $583,415 February Orders received, $656,029 





shipments, $603,144: unfilled orders, $633,545 March—Orders re¢ 
ceived, $583,701: shipments, $726,413: unfilled orders, $604,991 
April—Orders received, $704,432; shipments, $699,370: unfilled 
orders, $570,693 May—Orders received, $578.364; shipments 
$617,260; unfilled orders, $587,310. June—Orders received, $603 
$15: shipments, $601,913; unfilled orders, $553,660. July—Orders 
received, $600,904; shipments, $531,361; unfilled orders, $602.13 -" 
August—Orders received, $506,324; shipments, $545,901; unfille 
orders, $662,148 September—Orders received, $707,082: ship 
ments, $588,096; unfilled orders, a October—Orders re 
ceived, $591,652; shipments, $639,780; nfilled orders, $745,364 
November—Orders received, $573,957; b ~ mn $583,488: ur 
filled orders, $730,846. December—Orders received, $561,979: ship 
ments, $621,773: unfilled orders, $607,656 

1927—January—Orders received, $576,377; shipments, 
unfilled orders, $623,355. February—Orders received ; 
shipments, $607,622; unfilled orders, $675,201. March—Or ler rs re- 
ceived, $689 a shipments, $690,783; unfilled orders, $678,531 
April—Orders received, $621,888; shipments, $677,745; unfilled 
orders $627,266 May—Orders received, $686,144; shipments 
585,397: unfilled orders, $731,157. June—Orders received, $638 
485; shipments, $657,927; unfilled orders, $710,300. July—Orders 









received, $534,875: shipments, $656,584: unfilled orders, $679,309 
August—Orders received, $592,353; shipments, $604,107; unfilled 
orders, $668,621 September—Orders received, $607,905 ship 
ments ; unfilled orders, $737,723 October—Orders re 

ceived, shipments, $619,: unfilled orders, $665,790 





November- Orders received, $574.76: shipments, $590,764: un 
filled orders, $650,908 December—Orders received, $619,276 
shipments, $577,910; unfilled orders, $605,809. 
1928—January—Orders received, $768,748; shipments, $680,264; 
unfilled orders, $679,745 February— ers received, $741,310; 
shipments, $681,999; unfilled orders, $743,376. March—Orders re- 
ceived, $841,098: shipments, $831,607: unfilled orders, $774,947 
April—Orders received, $740,658; shipments, $716,104: unfilled 
orders, $793,903 May—Orders received, $732,921; shipments, 
$768,562; unfilled orders, $752,512. June—Orders received, $737, 
060; shipments, $720,253; unfilled orders, $729,310. July—Orders 
received, $713,330; shipments, $722,516; unfilled orders, $705,657 


a oo 
He who lives from hand to mouth must take smal) bites.— 
The Pencil News (Joseph Dixon Crucible Company) 
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Build up your sales 
by ordering at once 


Yankee Val-U-Roll 
Adding Machine Paper 


A guaranteed roll containing 250 
lineal feet of paper All rolls 
are 3} inches in diameter, not 
short in yardage An excep- 
tional grade of paper at a 
moderate _ price considering 


quality 


Manufactured by 


Yankee Paper & Specialty Co. 
MENASHA, WIS. 


REGAL REBUILT 
ROYALS 


rk 


All Makes 
All Series 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, 12-14 So. Jefferson St., 
New York, N. Y. Ch 


Cable Address: REGALTYPE, N.Y 


icago, Illinois 
















Copy Book Holder 


A portable device for holding 
stenographer’s notebook or 
copy. Shelf may be tilted to 
any angle. Equipped with 
adjustable line indicator and 
spring clip leaf holder. Base 
is weighted to prevent top- 
pling and has protected 
rubber ring to prevent 
marring of desk top. 











aX ; Glass Mouthpiece 


Made of clear crystal glass, with 

| threaded metal section for screw- 

Se ¥ ing into transmitter front. Easy 
VS to keep clean. 





MANUFACTURED BY 


American Glectric (pmpany, Jac 


State and 64th Sts., Chicago, U.S.A. 

















Orn “UNIVERSAL” MULTI- 
WING DISPLAYERS—..... sicicying 


Maps, Plans, Charts, Printing, Bulletins, Statistics or 
Photographs. Wings swing from side to side like the 
leaves on a huge book. All urgent data posted hereon 
is ready for instant reference. Office Equipment Houses 
interested in handling the line, are invited to write. 


UNIVERSAL FIXTURE CORP. - WRITE FOR CAT. 1928 
135 West 23rd Street, New York City 
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RIBBONS 


Dealers 


Sansom at Tenth Street 





ESTABLISHED 1895 






CARBONS 


Inquiries Solicited 


Philadelphia, Penna. 


















For Memo 
and Ring Book 
Metals— 


MANUFACTURING STATIONERS use 
our metal parts service to advantage in 
handling quantity orders for memo and 
ring books, loose leaf catalogs, price 
books, etc. Many firms would use this con- 
venient, economical method of cataloging 
their goods if the proposition was prop- 
erly placed before them. We shall be glad 
to send full details of our extensive as- 
sortment of these metals, as well as our 
complete line of book rings, posts, keys, 
end lock metals, etc. 


Write for illustrated catalog and price-list. 


Loose Leaf Metals Co., Inc. = 


6816-6824 Arsenal Street 
ST. LOUIS, MO. 






wa 


$4,000 to $12,000 
Income Opportunity 
In Your Home City 


Settled man with some advertising and 
specialty sales experience—will find 
here an opportunity to enter into a 
lucrative business that brings big 
returns. 


We will help the right man establish a 
direct by mail advertising service in 
one of several cities of 100,000 popula- 
tion and over ; the business will be pat- 
terned, equipped and fashioned after 
our 1l-year-old Chicago organization. 


Small investment required. All equip- 
ment is modern in every respect; this 
business is completely organized. Our 
method of turning out work will 
amaze you. 


$2,500 to $4,500 starts you in a business 
today that will take care of you later; 
complete information without obliga- 
tion. If you are really ready to build a 
business for yourself write, giving age, 
experience and references. Box BY-31 
Office Appliances, 417 So. Dearborn St. 

















All Stationers 
20c Box of 100 


Canada 25c 


“TSP” 








3 sizes 





The Universal Paper Clip 





For Genuine Brass Fasteners 
Specify “TIP TOPS” 


Distinguished by their Lasting 
Golden Color, Full Drawn Eye- 
lets that protect the fingers, Max- 
imum Capacity. 





The Tip Top Mfg. Co., Inc. 


Syracuse, N. Y. 


818 Park St. 


Canadian Agents: Brown Brothers, Ltd., Toronto 
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American Business in the First Half of 1928 


The nation’s business during the first half of 1928 exhibited 
a continuance of the activity and progress which has now lasted 
for a sufficient number of years to mark a general stability 
unparalleled in the economic history of the United States or 
any other important industrial country. This conclusion is based 
upon business indicators compiled from reports of governmental 
and private statistical organizations for the Commerce Depart- 
ment’s semi-annual review of economic conditions. The de- 
partment also points out that the indices show that the only 
important industries which are lagging behind the national 
pace are textiles in the manufacturing group, and agriculture 
and coal among the basic raw material industries 

With only occasional minor recessions, such as appeared, for 
example, during a few months of 1927, business and industry 
as a whole, the indicators show, remained at a high level for 
a long period of time This period has been one of almost un- 
broken increase in production and consumption, without exhib- 
iting any of the characteristics of a business boom There have 
been unprecedented amounts of savings and investments of new 
capital in recent years This investment, together with im- 
provements in methods, have greatly increased the efficiency 
of industry and the output per worker 

The general quantitative index of manufacturing production, 
the most comprehensive of all measures of industrial activity, 
in the first half of 1928 exceeded the previous high record of 
the first half of 1927 The building industry, which has been 
during all recent years a very important factor in creating 
demand for manufactured products and for labor, showed great- 
er activity than in any other six—months period in American 
history The automobile industry, which so conspicuously re 
flects the buying power of the people, had a larger output than 
at any time except the first half of 1926 

The sales of mail-order houses were the largest on record, 
a fact partly due to the establishment of retail store outlets 
by the leading houses The general volume of industrial and 
commercial transactions, as reflected by the value of the checks 
passing through the banks for payment (not counting New York 
City, where speculative stock transactions greatly affect the 
totals), showed a gain of nine per cent over the first half of 
1927, which itself had made the highest record up to that time 

Electric—power production, which has been increasing very 
steadily at a rate usually exceeding ten per cent annually, con- 
tinued its expansion during the first half of 1928. The con- 
stantly wider use of electricity for domestic purposes reflects 
the increasing comfort of the masses of the population, while 
its great expansion in industrial use means a gain in productive 
efficiency of factories and mines 

These are some of the major facts in the economic sit- 
uation. Many other less comprehensive indicators point in the 
same direction. As compared with the corresponding period of 
the first half of 1928 showed a gain of five per cent in 
consumption of silk by textile manufacturers, and a marked 
increase in rayon consumption Production of shoes was larger 
than in the first half of any preceding year, and the production 
of steel ingots was greater than in any other six months not 
excepting the war period tusiness failures during the first 
half of 1928 showed smaller liabilities, despite a larger number 
of failures, than during the corresponding period of 1927 

The large income of the people is indicated by the continu 
ince of a great volume of savings, which take a variety of 
forms. One of these is life insurance, new sales of which during 
the first half of 1928 were the largest on record Savings in 
the New York state savings banks, believed to be representa-— 
tive for the country as a whole, showed a large gain at the 
close of June 1928, as compared with the preceding year 

interpretation of Business Declines 

The declines in a few businesses for the first half of 1928 as 
compared with the corresponding period of 1927 are due to 
exceptional conditions The cotton and woo! manufacturing in 


dustries, which had been unusually active during the first half 
of 1927, showed some decline in 1928 The decrease in copper 
ind petroleum output represent 1 conscious effort of producers 
t bring about a closer balance between supply and demand 
nd to secure i healthier condition than could exist with a 
continuance of the previous excessively rapid increase in pro 
duction The movement of freight on the railroads was some 
what smaller than in the first six months of 1927, but the 
decline was chiefly in coal and coke, the movements of which 
during the early months of 1927 were abnormally large because 
f the anticipated miners’ strike Car loadings of gricultural 
products were larger than in 19 but there was some decline 
in those f miscellaneous merchandise and less than carload 
shipments probably in part due to increasing use of motor 
trucks for short—haul shipments 
The index of factory employment, which, however, does not 
ude some of the newer industries vas slightly smaller dur 
ng the first half of 1928 than during the corresponding period 
of 1927. thus continuing. the movement shown in almost every 
vear since 1919 There was, however unusual stability from 
month to month For the first time since 1923 employment in 
june was higher than in May The general downward tendency 


n factory employment is not an indication of lack of demand 

‘ factory products, but reflects the increasing efficiency of 

industry by which larger quantities of goods can be produced 

per worker. The extent of this advance in efficiency is evident 

from calculations of the Department of Commerce, which show 

that in manufacturing the output per worker averaged about 
| 


forty-three per cent higher ir 127 than in 1919 A large pro 
portion, possibly the great majority, of the empioyees who have 
left factories have gone int other occupations, notably into 
distribution, into various forms f personal service and into 
ertain branches of transportatior The immense increase in 


the use of automobiles has caused the employment of hundreds 
of thousands in connection with their sale, repair or operation 

One of the most noteworthy tendencies during the first half 
of 1928 was the relative advance in prices of farm products as 


compared with other classes of products The cost of living 
index and the retail cost of food were lower in the first six 
months of 1928, thus leaving to consumers a larger margin of 
purchasing power 

The foreign trade of the United States also continued in a 


satisfactory position during the first half of 1928 Exports were 
greater than for the first half of any year since the close of the 
post-war boom, when price levels were much higher. The gain 
as has been unusual in recent years, was chiefly in exports of 
manufactured goods, which were eight per cent greater in value 














20% SAVING IN 
TIME SPENT “ON 
THE BOOKS” by using 


Graffco 


VISE INDEX TABS 


They grip so firmly that leaves can be lifted by them—yet 
are quickly transferable from page to page as you work. 
Make it possible to turn directly to the page wanted with- 
out delay Celluloid window takes pencil or pen, or is 
permanently printed. Plain tabs in 6 colors. 2 sizes. If a 
permanent tab is desired Graffco Cloth-Gummed Index Tabs 
are the best to be had 


Graffco Index Tabs profit dealers and 
please customers. Write for catalog 


GRAFF-UNDERWOOD COMPANY 
64 Washburn Ave., Cambridge, Mass. 


Other Graffco Products: Vise Signals, Vise Clips, ete. 











A Favorite with Bankers 


‘Used in more than 20,000 Offices in 
the U. S.A. 











New ““C”’ Style ey te Collapsible, 
Corrugated, Fibre 


ard Storage Files 














Drop the lid, 
it snaps shut. 
A slight lift, 
it’s open. 

One piece lid 
construction 
to eliminate 
bother with 


flaps. 


Patent Pending 


44 Stock sizes Samples sent on request 


STRAYER COIN BAG CO. 
COIN BAGS WALLETS’ FILE BOXES BANK SUPPLIES 
New Brighton, Pa. 

New York City Branch, 30 Church Street 
California Distributor, Bankers Printing Co., San Francisco 
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AGENTS WANTED 





VIDAVER Starts the Day Right! 


In every business office, the first duty of the day is to open 
the mail Speeding that detail accelerates all things that 
follow—handling of orders, bank deposits, shipments, filing, and 
important executive decisions. 

VIDAVER opens the mail at 
feeding automatically and accurately aes off six thou- 
sandths of an inch from the edge of the envelopes, thus 
avoiding any damage to enclosures, and any interference ‘in 
- any sometimes occasioned in other methods by coins, 
clips, or other metallic contents. It opens all sizes and shapes 
of envelopes requiring no previous preparation of envelopes or 
adjustment of machine. 

There are still a few choice territories available. Write us 
in detail of your qualifications; we shall be glad to explain 
our proposition. Our folder “Time” gives details of machine 
and is sent on request. 


IDAVER 
LETTER OPENER COMPANY 
1755 Broadway New York, N. Y. 


a speed of 21,000 per hour, 

















Our “600 Line,” low 

priced commercial 

grade four drawer 
filing cabinet 


Substantial and hand- 
somely finished; all hard- 
ware brass, in satin brass 
finish. 


Each drawer operates 
on two anti-friction roll- 
ers at the front. This 
value is also available in 
the four drawer legal cap 
size and in the corre- 
spondence unit. 


Very adaptable for in- 
active files or files not in 
use every day. 





Write for our catalogue 
and prices. 


601 Without Lock 
602 With Lock 


Corry-Jamestown Mfg. Corp. 


CORRY, PENNSYLVANIA 
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than in the first half of 1927. Imports were slightly less in 
value than in the corresponding period a year ago, and de- 


cidedly less than in the first half of 1926, but the declines are 
attributable to lower prices, especially of silk and rubber. 
Eliminating the effect of lower prices, there has been an almost 
unbroken upward tendency in imports ever since the war, due 
to the advancing buying power of consumers and the increas- 


ing demand of American industry for raw materials not pro- 
duced in this country The most striking feature of foreign 
trade this year, however, has been the exceptionally heavy 


exportation of gold which, in view of the large excess also of 
commodity exports over commodity imports, seems to indicate 
a still further expansion of the rate of American investment of 
capital in foreign countries 


— ee a 
On the Outside Looking in 


Current Comment on the Copy and Plans of the Manu- 
facturers and Distributors of This Field, and Brief 
Reviews of Magazine Articles of General Interest 


Corporation.—Sales Management discussed 
of this organization in “Why We Permit 
Our Men to Work Outside Their Territories.”" It was written 
by Carol Lyttle, a member of The Dictaphone staff 

The Gilman Fanfold Corporation.—Printed Salesmanship 
published “Our Experience with Stamped Inquiry Cards." The 
company used government stamped postals on reply cards, and 
secured greater percentage of replies from the same quality of 
prospect 


Dictaphone Sales 
an important policy 


Articles of General interest 


published “Bonus Plans for 
been 


Workers,” 
after 


Office 


Management 
established, 


citing instances where bonuses had 
formulating a basis for the work carrying the bonus 

Sales Management and Advertisers’ Weekly published ‘Spot 
ting the Unsuspected Sales Opportunity.” It was written by 
Cc. R. Hall, sales manager, The Egry Register Company, and 


narrated how the company’s sales organization covers its field 
intensively, with special provision for giving field men credit for 
mail orders 

A discussion of sales policy was conducted by Printers’ Ink 
under “When Salesmen in Several Territories Work on a 
Single Order."’ Several manufacturers in this field contributed 
to this symposium, including The Amer'can Multigraph Sales 
Company, The Barrett-—Craven Company, The Elliott Company 
and the Todd Company 

Printers’ Ink published “Certify Salesmen or Abolish the 
Cold Canvas.” It gave the views of a purchasing agent, W. A 


Wolschlag, of Ditto, Inc., on several types of salesmen, and 
suggested that sales representatives should be certified, after 
proving competence just the same as public accountants and 


other professional men 

“Has the Sales Manager's Job Expanded?" interrogates an 
article in Sales Management and Advertising Weekly The 
authors, Walter F. Wyman, general sales manager, The Car 
ter’'s Ink Company. and Fred S. Phillips, secretary, W H 


showed how the modern sales manager 


Duncan Company, Inc., 
general sales field 


is widely concerned outside the 
Banker 


The Bankers’ Service Bulletin published “When 
Turns Printer.’ The article showed how office duplicating de 
vices save time and money, when the institution contents 
itself with handling jobs within the range of its private plant 
The temptation comes to broaden out into commercial print 


shop equipment as well for big runs and large jobs, but it is 
best to send these to a job printer 

“Color—A Real Business Problem" in the Nation's Business 
described the varying viewpoints of dealers in several lines re- 
garding merchandise finished in color. The article opened thus 
“Color is one of the best things that ever happened to the port- 
able typewriter, say dealers in Buffalo, Fort Wayne, Cleve— 
land, Washington and other similar centers. They report from 
twenty to forty per cent of sales in colored models 

Chicago Commerce, the weekly publication of the Chicago 
Association of Commerce, published “‘Chicago—User of Office 
Machinery.” Chicago manufacturers, and !ocal managers of out 
of town manufacturers, told about the Chicago market from 
their individual viewpoints. Material was contributed to this 
article by the Woodstock Typewriter Company, Addressograph 
Company, A. B. Dick Company, Dictaphone Sales Corporation 
Autotypist Company, The National Cash Register Company. 
Reliable Typewriter & Adding Machine Corporation, Remington 
Rand Business Service Inc., Speedaumat Addressing Machinery 
Inc., and L. C. Smith & Corona Typewriters Inc 


- en 


House Organ Philosophy 


Speed ahead—but lose not your head.—The Pencil News (Jo 
seph Dixon Crucible Company). 
> > 

A friend not in need is a friend indeed.—The Office Cat 


(The Richmond & 


Keep ahead of the times and you will not grow old. Old 
age is a matter of vision—not years!—Quality (Clarke & Courts). 
>. > > 


Backus Company) 
> > > 


Snap judgment often bites off more than it can chew.— 
Faultiess Loose Leaf Bulletin (The Stationers Loose Leaf Com 
pany) 
> >. > 
there is little wonder that people 


Since seeing is believing, 
~Fritz—Cross Service (The Fritz 


believe in the modern girl 
Cross Company) 

. >. >. 
into selfishness 
Item (Mercan 


degenerates 


Charity begins at home; but it 
Honolulu 


if it does not include all homes.—The 
tile Printing Company, Ltd.). 
. . > 


Truth is difficult to find—but the man who seeks her through- 


out life, even though he never gets close enough for a “dating 
up.”” has not lived in vain.—The Coach (published co-opera- 
tively by the Boorum & Pease Company, C. Howard Hunt Pen 


Company and Sanford Manufacturing Company) 
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BALTIMORE INDEX MFG. CO. 
(Specialists in Metal Tab Guides) 
AN ASSORTMENT OF FIVE COLORS 


RED - BLUE - ORANGE - GREEN - BLACK 


Your Name Stamped on Guide Tab Without Charge 








WRITE FOR PARTICULARS 112-114 S. Calvert St., Baltimore, Md. 


a a —~ 











LEON ISAACS & CO. TURNER &HARRISON | 
GLUCINUM PENS — SILVER-ALLOY PENS STEEL DIE ENGRAVED 


The Slickest Pens Ever Made 


SPECIAL IMPRINT Business 
PENS Motto Cards 


FOR THE TRADE 
can be used to good advantage in your 


LET US QUOTE OUR PRICES 
Established 1876 correspondence especially where quota- 

tions are being made. They are steel die 

The tame © Seen re Co., Ine. engraved on a paneled card, size 3}x4} 
Wlustrated catalog on application. PHILADELPHIA, PA. inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 


of a few of the cards. 




















' rc oa, Mh li a a a \ 
; Beware of the higher cost of the 
P 7 ° of resources and opportun: lower price. 
| ntensive ties results in more than or Cost is measured by the results 
dinary success. In many obtained and in no other way. 
cases it proves to be the It's what you get, not what you 
eve opment difference between a truly aan. 
successful man and one bod 
whose achievements are mediocre. A careful reading of trade litera- — Armen — se eS 
ture, of advertisements, sales plans, and other subjects which are article 
met every day by men in positions very similar to your own, P 
will increase your power toearn. OFFICE APPLIANCES prints We have sarmples and price list ; send for them. 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way it will in- The American Embossing Co 


rease your ity for work and your earni . 
: arene mani Steel Die and Copper Plate Engraving 
Subecription price ts $2.00 a year and Printing in All its branches 


THE OFFICE APPLIANCE COMPANY 192-96 Seneca Street Buffalo, New York 


417 S. Dearborn Street, Chicago 
































SPECIALLY DESIGNED CHAIRS 
for HOTEL and CLUB REQUIREMENTS 





Our new catalog now ready for 
distribution; illustrating many 
new and attractive patterns. 


THE MARBLE & SHATTUCK CHAIR CO. 
CLEVELAND, OHIO 


“Designed for Comfort and Built to Last’’ 

















262 OFFICE 


MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 


For printing 









price tickets 

numbering 

bins, boxes, 

shelvea, et« 
HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 
SURFACE wood glass tin paper, et« by means of a 
lasting adhesiv« materia furnished. Made n two sizes 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 


APPLIANCES October, 1928 


A life insurance policy 
is the sincerest love 
letter a man can write. 


Gus E. Nelson, Jr. 


Insurance Counsellor to the Stationery Trade 


Room 505, 217 Broadway, New York 
TELEPHONE: WHITEHALL 7530 

















AIR MAIL 


and Parcel Post Rate 
Reductions are now in 
effect with greatly ex- 
panded mail service. 


Over 125,000 
TRINER SCALES 


are now used by the 
Post Office Dept. for 
computing and recheck- 
ing mail and parcel post 
up to 70 pounds. 


TRINER SALES CO. 


63 W. Jackson Boulevard 


Allmail Computing 
CHICAGO, ILL. 4 lb. Scale. 


| highly practical accessories, are 
| making typewriting easier for thou- 








Above Belew 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 
L PAT. DECEMBER 21, 1916 





AZORA 


Azora air cushions and twirlers, two 





sands of users. Sales, both new and 
replacement, are large. Write for 
prices and discounts. 


AZORA RUBBER CO. 


S4th and 20th Streets, 
CICERO, ILLINOIS 




















XTRA—Just out! 


CONFIDENTIAL WHOLESALE 
CATALOGUE No. 375 


24 pages full of information. . . Information and Prices 
on all makes of Typewriters, Adding Machines, Calcu- 
lating Machines, Duplicating-Addressing - Folding -Ma- 
chines, etc. 

Write, Phone or Wire for your copy today! 


Typewriter & Adding Machine Corp 
"All That the Name Implies" 
170 W. Washington Street, Chicago, Ill. 

















NEVER 
WARP 

DESK 
PAD 


There is nothing quite so good as Hoffman Neverwarp 
blotter desk pads—firm yet yielding and restful to the 
eye The leather corners give a pleasing finish and 
hold the blotter securely, but permit easy replacement. 

Be sure your stock of Hoffman pads is complete for 
average calls The sixty styles take care of almost any 


demand 
L. HOFFMAN 


145 Lafayette Street New York, N. Y. 
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Patented and 
Manufactured by 


B. E. LAWRENCE & CO., Inc. 
402 East Ohio St. - - CHICAGO 
































Do You Recognize This Man? er 


— /™ 
ae 
Ly \i/e 


j\ 


He has been going all over the country 
for more than forty years, on— 


BEACH’S 
“Common Sense” 
Travelers’ Expense Books 


| 





We have just given him new clothes 
and a shave. 


There are new calendars in the books. 
too—for the last half of 1928 and all 
of 1929. 


Order Your Year's Supply Now 


BEACH PUBLISHING CO. 
1351 Book Bldg. Detroit, Mich- 
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SIMONSON 


For Vertical Letter Files, Ledger 
Check Files, Are 








NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. 


Roger A. Simonson & Co. 











Manufacturers 


METAL TIP GUIDES 


Posting Trays, Card Systems and 
Indestructible 








Send for Free Sample and 


122 S. Michigan Ave., Chicago 




















Most of the Maptacks used today are Moore. 
Uniform metal heads with sharp needle-like 
points—18 distinctive colors——4 size heads 









lder illus te I 
P itior , ymers 
Moore Push-Pin Co. (Wayne Junction) Philadelphia 
git f Moore Push Pins Used in Nearly 
Every Home to Hang Up Things.—Est. 1900 








Representatives Wanted 


for exclusive territories. 


SPEEDAUMAT has advantages in 
a one-piece address unit, low “P- 
keep cost and compactness. 

use by Prest-O-Lite, La Salle Bx- 
tension University, Penn Mutual 
Life Insurance 
Publishing Company, Ford, Ford- 
Speedaudresser AB, the son & Lincoln, Pictorial Review, 

hand machine. Kalamazoo Stove Works. 


SPEEDAUMAT will be a profitable addition to your business. 
Ask us about it! 


Speedaumat 
Addressing Machinery 


2023-2033 wii.Low sr. 
CHICAGO. ILLINOIS 
U. S.A. 














READEASY 


World’s Greatest Copyholder 
Made in four standard sizes: 


Desk stand ......... $3.00 
With line guide..... . 450 
DUE co cencocscosce 3.50 
With line guide....... 5.00 


Liberal trade discount. All READEASY 
Copyholders shipped ready for imme- 
diate use No adjustments necessary. 
Not a screw on them. Standards col- 
lapsible. Fixtures of brass and alumi- 
num and are not affected by weather 
conditions. 

New dealers advised to make first order 
on approval. 


Address READEASY 


223 Grand Ave., West Highland Park 
DETROIT U. 8. A. 











Red, Blue Green, Black, 


Brown or Lavender Points 
Using 046 Thin or 076 Heavy 
No. 1010—Both Points Thin i] 


No. 55—Both Points Heavy 
No. 510—Combination Thin Heavy || 


Double end Pencils . . $1.00 Each 
LISTO PENCIL CORPORATION, Algmede, | 




















POLK’S _s 
Reference Book Ola: (aas : Inquiries 
and Mailing List 





Catalog 
Gives counts and prices 60 
on over 8,000 differ- 
ent lines of business 
No matter what your 
business n this book 
you w find tt nun 
ber of your pros; ve 
customers list 
Valuat a n 
s als giv a 5 
how y a se the 
ails os rdere 
and ingu s your 
products r rvices 
Write for Your FREE Copy 

R. L. POLK & CO., Detroit, Mich. 
Largest ‘ ty Directory Publishers in the a d—Malling List 

“ompliers—Business Statistice- oducers of 


Direct Mail pene 











The PHON-ESCO 


is a patented voice silencer designed 
for confidential conversation, clear 
transmission, and a quiet office; en- 
ables speaker to hear as well as the 
person you are speaking to. The 
PHON-ESCO is very light, made of 
soft aluminum. A time saver, (time 
is money) and will pay for itself many 
times before thinking of replacement. It is now 
being exported into the foreign countries and selling 
hundreds in the United States. Price only $7.50. 


For Agents’ liberal discount and further informa- 
tion, address K-M Supply Company, 123 W. 8th St., 
Kansas City, Missouri, distributors and manufacturers. 
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Loose Leaf Rings 


Brass Five 
Nickel Plated Sizes 
Open Easily, No Large 
Close Joint to Tear 


Securely Paper 


*, 2", 1", 1)", 2” inside diameters 
for leose leaf books, binding reports, blueprints, etc. 


Write for information Loose Leaf Metals 


The E. w. Carpenter Mfg. Co. 
Bridgeport, Conn. 












Kobler —* 


with Liner 
Patented! 

Keep it right in sight! 

Drop it down in your 

desk. 

One model for all pur- 

poses. Retail $10.00 f. o. 

b. New York. Attrac- 

tive discount for dealers. 


— Write fer literature. 
pe Kobler & Co. Inc. 
Dept. A. 
quad” 11 W. 42nd Street 
— New York 











The only 
brush that 
s3 oroughly 
I all parts 
TY PEWRIT 









OFFICE AP 

AND DE. 

Typecieaning end 

f stiff China Bristles, 

a leaning end made o 

substantial Came Hair 

An ittractive colored display 
card w each order Bie profit to 
dealers ‘Wri te for interesting prices. 





ARTHUR W. HAHN, Dept. A 
Years of Brush Manufacturing Experience. 
195-201 Lafayette Street, New York 











PRECISION 
PLATENS 


For Typewriters, Multigraphs, Adding Machines 


Recovered with best black Rubber, non-blooming. We 
originated grinding on cylindrical dead centres, insuring 
same accuracy given engineers’ instruments. Delivered 
free in U. S. 30 years experience. New catalog and 
price list ready 
Special Bargains in Complete Platens 
We specialize in making ribbons for the trade. 


BUSHNELL MFG. CO. 


331} S. Spring Street Los Angeles, Cal. 




















WESTON 


LEADERS IN LEDGER PAPERS 


——— 


The ledger papers made by 
this company are the standard 


by which others are judged 


B yron Weston Gompany 


a, 8. A 


WRITE US FOR SAMPLE SHEETS 














AMES Advan ee 


Vol. 1 Oc TOBER, 1928 


Some dealer in your territory will stock 
the new, economical, fast selling Amestyle 
“One-Lock” Envelock for mailing registered 
mail—and reap a harvest of profit on new 
business. Why not make it YOUR store? 

As far as we know, the Amestyle One- 
Lock Envelock is the only one of its kind. 

Write for a sample and full particulars 
regarding “open” territory. 


AMES SAFETY ENVELOPE Co. 
55 Sudbury Street Boston, Mass. 
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STOP EVERLASTING NOISE 





Made for L. C. Smith, Remington, Royal and Underwood 
t ters. 
ordering mate make of machine. 
Saves repair calls, does as with desk drumming, makes 
ter more = and sna 
typewriter is quickly an uitomatical attached and as 
removed, without mar ag from the d 
Sold at all offices of The L. C. Smith & Corene Typewriters 
Ine. Ask for trial. 
Dealers write for liberal proposition. 


Smith Noise & Shock Eliminator 
303 Kellogg Street Syracuse, N. Y. 











oo es we ee OL 
Gold Pen Points 


are leaders in the trade, known for their perfection and 
first quality. Your trade gets 100% satisfaction if you 
use eige! pens. You can unhesitatingly guarantee any 
pen point made by us. We back up our product. 
Highest Grade Pen Points 
for the —_ trade. Im- 
printing ne on quan- 
omy lots —all etandard 
At and size — Mani- 
fold, Accountants and 
Special Points. 


Send today for samples and prices. You'll be glad you did. 


E. O. WEIGEL & SON 


587 South Tenth Street Newark, N. J. 
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THE COLYTT “REDI- -ROLL” 
TELEPHONE MEMO 


A neat, compact writing shelf, 
with paper roll, for attaching 
to the telephone stand—for 
memorandums 










Has continuous writing sur- 
face for standard paper roll. 


Sharp cutting edge for tear- 
ing off 

Takes up sma!!! space 
leaving room for 

hand grip on tele- 
phone. 


PRICE 
$1.00 


Easily attached 
Nickel and black 
finish 

Dealers Write for Discounts 


THE COLYTT LABORATORIES 565 W. Washington St. 
(Engineering) Chicago, Ill. 
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Brings Repeat Business 
Assures neat, clean typing 
and carbon copies. Just apaly 
with dauber and the type is 
cleaned instantly. Does not 
evaporate. , 


We furnish free advertising 
aids to our dealers. 


Individual bottles to retail at 50c and 75c. Also 
pints, quarts and gallons. Liberal discounts to 
dealers. Write us today. 


THE CLAROTYPE COMPANY, Ene. 
16-L. Hudson St. 


















tabs with the 
cutting scale 


It is 80 easy to make indexes the 

ay. You need not guess 
the length, cut them accurately 
aiong cutting scale Write or 
typewrite on white or colored in- 
serts, slip insert into transparent 
index. Three wiathe, projection or angular, For ere, 
memo books, files, anywhere you need an index. rite 
for FREF sample. 





















Gardner’s Pull Tab Leather Lines 











PUL TAS CARD CAS % 





Card Cases, Bill Folds, 
Piaying Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





GARDNER'S HOT 
GOLD LETTERING 
MACHINES 





Write for Samples and 
rices 


P. A. GARDNER 
LEATHER WORKS 


709 Pine St. St. Louis, Mo. 














arkij] 
p ALVISIBLE 


Cel lly welded seams. Shop 
Recor : > tors, raisabl« ‘faces Loose Leaf name-line 
Indexers for redit nd ther lists Transparent signals. 


Celluloid Card Cases, « for industrial uses 
There’s a nice profit fo r St ationers with the 
Markilo All-Visible e Write for samples 
and propositior Samples on request. 


936-C West 63rd Street Chicago, U. 8. A. 


MARKILO CO., 








The Quality Line of Coin Handling Supplies. 





**Steel-Strong”’ 


4 Styles Coin Wrappers 

2 Styles Bill Straps 

Coin Bags Coin Storage 
Coin Bag Seals — Sea 
Manual Coin ( 
Currency Racks — Tel 
Handy Wrapper Cabinets 


Trays 
[ Presses 
ounters 


lers Moisteners 








A-S-E Transfer Cases 


Roller bearing cases which lock into 
solid stacks—no bolts necessary and 
no loose pieces or fittings. 


Heavy band steel frame—drawer 
completely enclosed — bottoms 
grooved for guides — sides low 
enough for easy access—bolted 


stamped in 


handle—label holder 
baked 


drawer front—dark green 
enamel finish 

These features—together with at- 
tractive prices—make A-S-E Trans- 
fer Cases “Best Sellers.” 


Our dealers and agents proposition 
will interest you. 


ALL-STEEL-EQUIP COMPANY 
Dept. T-10, Aurora, Illinois 



































DURALUMIN Handle 


FINE STEEL BLADE 
INK ERASERS 


EVERLASTING CATALOG ON REQUEST 


THE MILLER BROS. PEN CO. 
Formerly the Miller Bros. Cutlery Co. 

305 Broadway Meriden 

New York City Conn. 
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CHAMPION 
Window or Display Hooks 





“SECURITY” 
Pen and Pencil Clips 






Complete Protection plus SPEED 


Safe-Guard-INSTANT 
Check Writer 


Writes in BIG, clear STEELGRIP 


figures and automatically STA-FAST Paper Clips 

protects the amount and in sizes Ne. 0, 1, 2,3 & 4. 

payee’s name in one op- : 
VAL-CLIP a 






eration many superior 
selling features Pencil Point Protector, Eraser and Clip 


Write for Dealer Proposition 
Safe-Guard 


Check Writer Corp. | 5 1 yan VALKENBURGCO., Holyoke, Mass., U.S. A. 
Lansdale, Pa. 











(THOMPSON TIME STAMPS) | BRISTOW RADIAL DISTRIBUTOR 


: economical of desk files. 
Record the hour and — in four Keep your correspon- 
szes dence and papers always 


minute A.M. &P.M.., 
firm name and char- 
acter of the transac- 
tion—such as Re- 
ceived, Sent Out, ; 
Started, Finished,etc. Prints on Fen of Paper 
TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 


Balance. No soft metal used in construction. 


on hand and properly 
segregated. Radial con- 
struction gives greater 
filing capacity with less 
desk space used, and 
prevents papers from 
crumpling. Every com- 
partment always open. 
Fine item for stationer. 














Used by prominent firms all over the world. CESS D hevthe 

Repeat orders will follow the first sale. Write for folder 5  phece bed plate. STANLEY R. BRISTOW 

THE THOMPSON TIME STAMP CO., Inc: - 

240-2 W eat 23rd Street ten York. N. Y. Central Avenue West Orange, N. J. 
& 











DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
mo other key possesses. 


If it’s Bettcher 
equipped... 


it’s a chair of quality! For 

a Bettcher Chair Iron is — _ get _ key 

the sign of a chair manu- usiness by selling 

facturer’s confidence in 

tess The Master Key 

: ‘ (No rubber to wear out 
The Bettcher Stamping & Mfg. Co. Write for Samples . 
3100 West 6lst St. Cleveland, Ohio and Prices. 


Speed Key Mfg. Co., Inc. 
23 Columbus Place 
Brooklyn N. Y. 














Betichg — 
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Dealers 
Attention 


Sell inks for all DUPLICATING 
MACHINES, also STENCIL COR- 
RECTION VARNISH UNDER 
YOUR OWN BRAND. Half a cen- 
tury of ink manufacturing experience 
is back of our product. 


Send for samples and prices 


Peerless Ink Corporation 
350 Broadway New York 
RARER ERE REE EERE REE EEE 














MEET THE DEMAND 
Profitably 


In Apex, Summit, and Xtragood, the dealer has 
three qualities of ribbons and carbons to offer 
customers which cover the whole gamut of 
demand. In the supreme test of use, Union 


KKKKKkKke 


Ribbons and Carbons are in the front ranks, 
continually creating profitable business for 
Union dealers. Do you wish to meet the 
demand—profitably? Write us. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 


TE a 
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Quick Sellers—Big Money Makers 


“Instant” Des 

«od Handy Files 
Their pocket pages keep 
papers in order but instantly 


accessible, indexed A to Z, 1 to 
31, or specially classified by 
celluloid covered, removable in- 
dex tabs. 


dea Books 


with pasteless pocket pages for 
news clippings, striking advte., 
etc The storehouse for val- 
uable ideas, instantly accessible. 
Albums for Every Purpose 
Autograph, Camera, Portrait, 
Postcard, Dise Record, Greeting 
Card Memory, “Each Day's 
Doings.”—Girl’s 5-yr. Diary. 


Scrap Books _ 
. Double Dummy Bridge Boards 
Write for prices and special discounts 


W.C. Horn, Bro. & Co. ¥s;; 200 5th Ave., New York 








Speed Up Your Business 


Air mall speeds up busi- 
ness. Gets information 
out days sooner. Gets 
orders back quickly. 
Grasp this latest opportu- 
nity. Sell air mall sup- 
plies and Hanson Air 
Mail Scales. 


Hanson Air 


Mail Scale 


Write for latest informa- 
tion about Hanson Aljlr 
Mail, Postal, Parcel Post 
and Bath Scales. 


Hanson Bros. Scale Co. 
539 N. Ada St., Chicago 











- 
The Featherweight Eyeshade 
is constructed to protect the ee a 





wearer’s eyes from glaring arti- 
ficial or natural lights or bril- 
liant reflections. Durable, hy- 
gienic, adjustable, light weight. 


Where it touches the forehead, 








the celluloid is curled, presenting 





a smooth surface. 


The FEATHERWEIGHT EYESHADE CoO. 
Merchantville, N. J. 





1929 
Bunch of Dates 


The 1929 Bunch of Date lines are 
now ready. Made with metal 
stands in red, blue and green 
colors. With celluloid stands in 
pearl finish, white, pink and 
green. Stands in nickel, brass, 
glass or leather, in 3 different 
sizes. 


We also make Dainty calendars, 
Paragon Calendars, Giant Para- 
on Calendars and Paragon 
lass inkstands. Complete lines! 


Frank A. Weeks Manufacturing Co. 
93 John Street New York, N. Y. 

















DEALERS — — SALESMEN 


EXCELLOGRAPHT 


ROTARY STENCIL San% 


DUPLICATOR. =" 


$3750 FquppeD. OLDER FREE 


PITISBURGH TYPEWRITER & SUPPLY © 
SUITE 524 ,359FIFTH AVE, PITTSBURGH. 








Put CANODE 
Duplicator Supplies 
on Display 










Live sales managers are de- 
veloping more business now 
with circulars, price-lists and 
all sorts of duplicating ma- 
chine products. Invite them to 
obtain their supplies from you; 
let us show you how to make 
an interesting dispiay of 
CANODF Inks, ribbons, sten- 
cils, etc. ‘)Vrite us. 





















BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
ulres no expensive per- 
orated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as «& 
full case of cards. 


When a card is with- 
Grawn the others are 
not only held in place 
but are kept on the 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel plated. 


In writing, please mention “Office Appliances.” 


Improved Boehner Binder Co. 


142-144 Fox Street Aurora, Illinois 
We manufacture Leather Noveities only and are not Engravera 





A eae 


Canode Ink Co. 


3005 Carroll Ave. Chicago, IM. 




















ORIGINAL 
THIN LEAD * MECHANICAL PENCILS 


“THE WORLD'S STANDARD” 


RED PURPLE BLACK 


BLUE YELLOW WHITE 
GREEN BROWN INDELIBLE 
FIRM —- SMOOTH «= UNIFORM 


JEWARK, NJ; 
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You Can Quickly Build Up a Profitable 
Ribbon and Carbon Business 


WITH 


CARBO-GRAPH and PHILCO RIBBONS 
CARBON BINDERS IN HUMIDORS 


ORIGINAL AND SECOND SHEETS 
LINE UP AGAINST STITCHING 







Aw Tak 
Cow Den 







No Sales Resistance 





LONG LiFE 


— The new Carbo-Graph opens 
every office door and intro- 
duces you to every buyer. 
THE HUMIDOR increases 
sales and eliminates the ex- 
pensive coupon book system. 









Write for samples and our new descrip- 
oat tive catalogue, or better still send in a 
toate trial order and get started NOW. 


CUSHION THUMB HOLE FOR 










PHILLIPS RIBBON & CARBON CO., 
BRIGHTON STATION INCORPORATED ROCHESTER, NEW YORK 





—=* = == 
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The Collier-Keyworth 


No. 334 chair iron is 
C K) ote “4 red above all 
| | | 
BECAUSE 


[he spider is of pressed steel—light, strong and 
well finished. 4 











— 


The springs are oil-tempered—easily adjusted for 
tension. 

The height adjustmert is positive and prevents 
wabble. 

The frictionless bearing is also noiseless. 


The hub and bottomplate form a tight and solid 
construction under all conditions. 


Breakage and replacement are practically unknown 





COLLIER-KEYWORTH Co. 


| | Made under our own Patents GARDNER, MASS. 























ence 
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OR The ““‘Better-Way” Method 
Steel Card Files 


NOROOR Files cost no more than others 
and yet enable you to offer your customers 
improved filing methods that mean more 
satisfaction for every sale. 








And dealers who carry a stock of NORCOR 
files are enjoying a constantly increas 
demand for this improved type of file— 
the margin of profit is very high. 





STYLE 912 STYLE 835D 


Let us send you our complete illustrated catalogue 
and Dealer’s Proposition. 


Eastern Distributor 


I. D. L. Mfg. Corporation 
200 Hudson St. at Canal 
New York, N. Y. 


a 


MAN \ 





— A E> NORTHERN CORRUCATING OE 


GREEN BAY 


nt nna 











34 Years of Efficiency and 
=a Going Strong 


ACME Staple Binding Machines 
and Staples have stood the test for 
34 years. They are dependable. 


There is nothing better for fast- 
ening letters, statements. or docu- 
ments of any kind and when you 
recommend “ACME” Staple Bind- 
ers you are proving your knowledge 
of the “BEST.” 





Designed for office work and 
stapling samples together. 


ACME Staple Binding Machines 
are made especially for heavy duty. 
Parts are interchangeable and any 
part needed can be supplied at once 


Send us a copy of your mailing 
list and we will send them ACME 


- —* 
literature over your name. wee 
ACME Staple Binders are the Used by insurance companies, mS 


only binding devices designed, built a corporations, ete., 
and distributed from our own er vouchers, Gocuments, ote. 


factory 





WE GUARANTEE OUR PRODUCT 


Write for Special Dealers’ Proposition 


ACME STAPLE CO. 


Est. 1894 
1643 Haddon Avenue Camden, N.J0 SSS Ss. 
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HUNT PENS is again attested in the 


always growing popularity of 


, 2 SPEEDBALL Materials 
it for Drawing and Lettering le 
game —PENS, INKS and BOOKS— 

and 


BOSTON Pencil Sharpeners in the various Models 


ye C. HOWARD HUNT PEN CO., Camden, N. J. 


: 

: 

The Same . 
Careful Attention - -- | 

which has for the past Quarter . 
Century attended the manufacture of 
: 








For Departmental Files 
and Growing Businesses 


BENTSON 
Add-A-Unit SECTIONS 


These add-a-unit sections are especially 
convenient for various department files in 
large business and public institutions and 
for smaller firms whose filing space need 
not be large but must provide for many dift- 
ferent sizes and shapes of records 


Legal blank, card and letter file sections 
are shown as well as storage section, top 





and base. Sections are also provided for 
check hles and documents, filling out an ex- 
tensive, adaptable line. The sections are 
neatly constructed with acetylene welded 
corners and the same drawer suspension as Sone Sow pees 


in our commercial grade vertical files 


The Price list with full 


BENTSON MFG. CQO, ‘Vormation and dis- 


counts to dealers on 
request 





Showing how Add-A-Unit . : 
Sections stack and how Aurora Illinois 


they may be rearranged 


New York Representativec A. H. Denny, Inc 
156 Broadway, near Leonard St 
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rYPEWRITER RIBBONS AND CARBON PAPERS 


H. MI. STORMS Co.. 561 GRAND AVE.. 


BROOKLYN. N. Y., U. S. A 
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The easier the sale 
the less the overhead— 


Good goods well advertised sell 
easier and repeat sales follow 
almost automatically. 


BUSHNELL hemp rope Wallets 
and Vertex Pockets are recog- 
nized quality—and certainly 
they are well advertised. 





Verfex 


FILE POCKETS 





Convert the time necessary to 
sell less known substitutes to 
selling something additional. 


Alvah Bushnell Company 


13th & Wood Streets Philadelphia 
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The demand for your goods 
in the British Market 


is steadily increasing 


Let BUSINESS represent you there 


Silently but surely this journal finds its way every month into 
the private offices of the men who initiate and control the buying 
of every kind of Office Machinery, Works Equipment, Business 
Service and Supply, in every important centre throughout the 
Empire (except Canada). 


Not only up-to-date but a little in advance of contemporary 
thought and prestige, this journal commands the attention and 
confidence of the leaders in the business field. 


For full information apply to the Advertisement Manager 


BUSINESS 


6, Carmelite Street LONDON, E. C. 4, ENGLAND 
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66 7? To us “M. B” stands for “MON BUREAU” 
To you “M. B.” stands for “MORE BUSINESS” 





e ¢ There is no better way of introducing your goods in Europe and 
particularly in France than by advertising in MON BUREAU. 


3 

: 

+ 

4 

3 

: 

3 

: 

8 

M. B. has been the pioneer of sound business 3 
methods in this country for many years past and. 8 
it is now the most widely read business publica- g 
MON tion. Every progressive firm is a subscriber of 8 
BU REAU M. B.” This is the reason why itis the very best 8 
LE MAGAZINE DE ORGANISATION di tor advertising off laaee ¢ & 
pn ety medium tot idvertising office furniture and ; 
man connie wont appliances. 4 

rs% 

3 

; 

: 
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Not only is M. B. the most largely read publica- 


T 


A , . 7 ; — 
We y tion of its kind, but because of the strong affec- 
NO tion and great confidence of its readers it is sure 
to bring you handsome and profitable returns. 


The advertising department of M. B. will write 
your ads for you or translate your copy into 
French just as you prefer. Ask for sample copy 
of M. B. and advertising rates today to 








THE faNacen > MON BUREAU 186, Faubourg St-Martin PARIS Xéme Arrt.(France) 
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The leading 
trade paper 


for the office equipment 
industry in 


Germany 





BB 
ire 





“Biiro-Bedarf-Rundschau” 
(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 
$4 per year $6 for 2 years 
Specimen copy free 


Biiro-Bedarf-Rundschau 


Berlin-Charlottenburg 5 


Germany 
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ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 


—a monthly journal 
for the Stationery and 


Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 
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BUILT FOR EXECUTIVES— 


PRICED FOR EVERYBODY 


After receiving a sample of this new executive desk, one dealer wired his 
order for a hundred of them for immediate shipment. Another ordered 
fifty. Originally built as a “special,” we are now offering it as a regular in 
response to the unusual demand it has created, at a price which only volume 
production makes possible. 

Five-ply walnut tops and fronts. Three-ply end and back panels. 
cast brass hardware of unusual weight and beauty. Shaped tops and overlay 
wood carvings. Finished in walnut and mahogany only and built in but. 
one style as shown. 

See the desk itself for other quality points. 
Prompt shipment while our stock lasts. 


MYRTLE DESK COMPANY, HIGH POINT, N. C. 


Finest 


Mail your initial order today. 







fen" @ poe & ae 7 
> GOOD DESKS | MYRTLE /roR 29 EARS < 


é A DESKS 45 ‘ 


METROPOLITAN REPRESENTATIVE: J. WALLACE, PIER 21, EAST RIVER, NEW YORK 
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These photographs show scenes in an exceptionally a ae = Gre. 
Five fall barrels of oil fell on top of a Schwab Safe 
sumed there. Yet the safe protected its contents and is still in = 


A Scientific Method of Selling Safes 


Schwab takes no chances. As in the manufacture 
of its product, the method of selling is as carefully 


worked out—for results. 


Business men want results when spending money 
for a safe—protection. You want results when 
selling. Schwab gives you both. 


Schwab gives you a salable article, backed by a 
5 d ’ ’ 

plan worked out in detail—a plan which is produc- 

ing a satisfactory volume of business for Schwab 


dealers everywhere. 


Would you like to carry a line of safes where both 
the safes and the method of selling are sound? 


Write us today. 


The Schwab Safe Co. 


Lafayette, Indiana 


safes described 
in our new cat 
alog ist out 
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Burroughs Adding Machine 


Electric or hand operation. Eight 
or ten-column capacity. Standard 
keyboard. Wide or narrow carriage. 


BURROUGHS ADDING MACHINE COMPANY, DETROIT, MICH. 


Other Factories in Nottingham, England and Windsor, Ontario 
Sales and Service Offices in All Principal Cities of the World 


Burroughs 
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sy In the past six months more 

iN Woodstock Typewriters have been 
sold than during any other six 
months’ period in the history of 
our business. The Woodstock is 
The Typewriter for Big Business. 


‘‘A neater letter — 
quicker, better.’ 


, 





WRITE FOR FURTHER INFORMATION 


Woodstock Typewriter Company 





35 E. Wacker Drive Chicago, Ill. 
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At home... in school...on the train...in the air...anywhere...everywhere...you can write faster... 
neater... better... with the UNDERWOOD PORTABLE. It’s the modern way to write! Now in fascinating 
colors easily adapted to the color harmony of home or office. The charm of the UNDERWOOD PORTABLE 
is appealing to more and more people every day. With the four bank standard keyboard and the 
same speed and faultless construction as the 1NDERWOOD STANDARD TYPEWRITER, the convenience of 
this PORTABLE makes writing a pleasure. Sixty Dollars in the U.S. A. Your dealer will be glad to 


give you a demonstration. Underwood Typew riter Company, 3412 Madison Avenue, New York City. 


NDERWOOD 
PORTABLE 


YOU WII 
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